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WHAT IS YOUR TRIAL BALANCE? 


The time is here when men measure their material 
wealth, and strike a balance. They turn the pages 
back a year to learn if they have gained or lost, pro- 
gressed or retrograded in the race for temporal things. 
They count their stocks on hand, the property they 
own, their moneys in the bank, their accounts due and 
payable. From these inanimate statistics they form 
a1 opinion and pass judgment on the year—whether 
it has been a year of profit or of loss, of detriment or 
gain. 

Why may we not take lesson from this practice and 
this custom and attempt to learn, by the cold calcula- 
tion of contrasted columns, whether we ourselves, in 
Teputation, character and self-esteem, have gone back- 
ward or forward, have lost or profited? Our books 
might show a million made in money, and yet un- 
measured millions lost in personal worth; they might 
idicate a hundred thousand loss in cash, and yet a 
greater gain in consciousness of personal integrity. 


-netism of your sincerity? 


For you can not tell what the year has been until 
you balance all your books. Your cashier, your book 
keeper, your secretary, can not tell you that. You 
must count more than your dollars and your debts, 
your assets and your liabilities, for they make up but 
part of life. You must count your friends, your ex- 
panded or contracted opportunities, and make report 
of the manner and extent in which you have employed 
your time, followed impulses good or bad, altered hab- 
its, made friends deservedly, and enlarged your circle 
of acquaintances. 

How many friends had you a year ago? How many 
now? How did you lose the ones you lost? Was the 
fault all theirs? Did you let them go without a word, 
without an attempt to readjust and repair the broken 
chain that formerly had bound you? How did you 
gain the friends you gained? Did you buy them with 
cash, or kindness? Did they come drawn by the mag- 
And what their value? 


Will their friendship stand the test? Will yours? 

And then that larger circle of acquaintanceship— 
has it increased or lessened?—that circle that you 
give the handclasp and greeting, asking little, giving 
little, beyond some sunshine on the way, laughter in 
the gladder moments, applause when one does well? 
For we make acquaintances in the full glare of day, 
upon the primrose path, but friends in the gray hours 
of life. 
sympathy. 


The acquaintance gives us joy, the friend his 


In that long year just ended plastic opportunity came 
often to your hands. What did you shape from it— 
success or failure? Did you seize it yet warm and ready 
and mold it into an accomplishment, or let it chill into 
a mass of useless clay? 

In habit have you gained or lost? Do you do more 
reasonable things involuntarily and have you voluntarily 
put away things unwise? Have you learned the happi- 

(Concluded on Page 71.) 
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This is a sample of the raw matenal 
from which we make our widely known 


California White Pine 
Sash and Doors. 


It has been our aim to use only high 
grade stock worked up in the most modern 
way, and we know this policy is the nght 
one because it has been the means of in- 
creasing our business yearly. 


Weed quality Sash and Doors will pull 


trade for you because when you sell a man 
one of our doors he becomes a friend. 


Write us for quotations and particulars. 


Weed Lumber Co. 


WEED, CALIFORNIA. 


SAN FRANCISCO OFFICE: Flood Building. 





Telephone, Kearney 2885. 








—_$—. 


JAMES D. LACEY. WOOD BEAL. VICTOR THRANG 


“Vou 





INTERESTED IN SOUTHERN 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 2}, ¢ 
or 10 acre Subdivision of each forty. 








We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have beer 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES D. LACEY & CO, 
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OF SPECIAL INTEREST TO ADVERTISERS. 


.The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large paid 
subscription list! | 

The average number of copies of the 
AMERICAN LUMBERMAN ppninted 
weekly during the year ended January 1, 
1911, was 13,802. 


State of Illinois, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 


ELMER C. HOLE. 

Subscribed and sworn to before me this 25th day 

of January, 1911. , 

HENRY S. LOVELY, Notary Public. 

. This is a circulation more than double that 

of any other lumber newspaper and greater 

than the combined subscnption lists of any 
three other lumber newspapers. 




















EDITORIAL SHORT LENGTHS. 


Recent reports compiled by the secretary of the North- 
ern Hemlock and Hardwood Manufacturers’ Association 
show a decidedly encouraging condition in the northern 
hardwood market situation. Stocks are much lower than 
last year in basswood, birch, elm and maple 4-4 stock and 
the conditions appear to favor an increase in prices be 
fore the new cut is ready for market. 





The rains throughout the hardwood sections for the 
last three weeks or more have practically put the 


country mill out of business. They have delayed ship- 
ping and even caused the customer to complain of wet 
lumber. Should the rain continue, however, there will 
be some skyrocketing in prices of hardwood lumber. 


The annual statement of the year demonstrates two 
things: first, the necessity for closer checking up of 
costs, and, second, the desirability of better salesman- 
ship. Will you apply these remedies to 1912 business? 


During November the western pine cut exceeded ship 
ments by 798,507 feet, although twenty-three mills were 
not operating during the month, The cut for November, 
1911, of twenty-three mills was 7,618,264 feet less than 
during the corresponding month in 1910. 


FINANCIAL SHARKS ACTIVE. 


Since last week’s issue went to press the AMERICAN 
LUMBERMAN has had unique visits from two well known 





members of the trade who came to Chicago to close finan 
cial transactions with two local self styled ‘‘ investment 
companies.’’ Fortunately for both of the lumbermen in 
question, they had the foresight to call on the AMERICAN 
LUMBERMAN and ask for information regarding the repu 
tations of the concerns with which they were about to 
make contracts. Investigation in each case showed that 
the ‘‘financial’’ institutions were as crooked as could be 
and that the lumbermen stood no chance of gaining any 
thing but experience by the proposed deals. 

These incidents, coupled with a number of others ob 
served during the last few months, indicate that in in 
creasing number financial sharks are seeking victims in 
the lumber fraternity. A word of warning should be 
sufficient and lumbermen should remember that before 
they close contracts, sign notes or deliver checks to sup 





THIS IS NO. 1911. 


This is the last issue of the AMERICAN LUM- 
BERMAN for the year 1911. 

This is also the 1,911th issue of this publication. 

it is an interesting coincidence that No. 1911 is 
issued on the last business day of the year 1911. 

The lumbermen of the United States will find 
more than a mere coincidence in this. It has a 
greater and happier significance. 

Scores of men engaged in the lumber industry In 
this country have received and read every one of 
the 1,911 issues of this publication. 

One thousand nine hundred and eleven times has 
this paper gone into the offices of these men with 
the news of the woods, the mills, the markets and 
the yards of the United States. 

But interest attaches to others besides the LUM- 
BERMAN'S legions of faithful friends of old. 

During the making of those 1,911 issues men have 
come into the business who were babes when No. 1 
was issued. The paper has been their companion 
and help in the shaping of their fortunes. 

Successful enterprises have been built up and 
maintained by the aid of its advertising columns. 

For 1,911 issues the AMERICAN LUMBERMAN 
has been the most important journalistic factor In 
the lumber industry of the United States. 

There is another coincidence. 

its first issue of 1912 will be No. 1912. It begins 
the new year with a record of 1,911 issues possessed 
by no other paper—each of those issues the best 
exponent the lumber industry has had. 

There is more than coincidence in this: There is 
congratulation. Always the leader, the lumber- 
man’s champion and exponent in the past and in 
the future, No. 1911 salutes the ending year and 
No. 1912 the new. 

Nearly two thousand times have the types been 
assembled for its making. Its splendid past and 
continued progress presage its enlarging future and 
increasing service to the lumber industry of the 
United States. 

















posed bankers, bond houses etc. they can always secure 
dependable information regarding the financial stability 


of such institutions by inquiring of the AmMericAN LuM- 
BERMAN. 


OAK PRODUCERS TO MEET. 


The AMERICAN LUMBERMAN has suggested the necessity 


for the leveling of values. and coéperation between oak 
producers. 





There will be held, in January, a conference 
between oak manufacturers that, no doubt, will be respon- 
sible for better conditions in the business. Those who 
expect to attend the meeting, which has been called the 
day preceding that of the Hardwood Manufacturers’ As- 
sociation of the United States, January 29, at Cinein 
nati, are advised to bring their cost sheets, their sales 
sheets, and be ready to talk frankly of their difficulties 
in getting the most out of the oak log. 
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“THERE’S NO PLACE LIKE HOME.” 


That department of the AMERICAN LUMBERMAN which started in the issue of May 
20 under the slogan ‘‘There Is No Place Like Home,’’ later acquiring its present 
name ‘‘The Community Builder,’’ has become one of the most powerful influences 
of the year in all branches of the lumber industry. It has uncovered new ideas, 
developed new lines of action and, most important of all, has produced tangible 
results by awakening lumbermen to their duties as citizens and business men. 

The ‘‘Community Builder’’ will be more powerful in 1912 than it was in 1911. 
It will exercise a prominent influence in behalf of community development and con- 
sequent community prosperity, in behalf of better merchandising methods and in the 
education of the public at large regarding the lumber industry. 

The AMERICAN LUMBERMAN is indebted to innumerable lumber dealers, as well 
as to hundreds of newspapers, commercial clubs and business organizations through- 
out the country, for their codperation in this work. But the work is only begun. 
The attention of every lumber dealer who wishes to stand in the progressive class is 
directed to a little article in bold face type which appears on page 31 of this issue. 
That article states the problem and the hour’s need. How many will respond? 


ADVANCED STATUS OF RAILROAD BUYING. 


As the year closes the most pronounced feature of the lumber business is the 





demand for and movement of railroad material and car building stuff. After a two 
years’ apathy in these lines of trade the railroads have reached a period when they 
must have more cars, must repair thousands of them which have been cripples on side 
tracks for a long time, while the railroads must make repairs on bridges and rebuild 
those that have been destroyed by flood and fire, replace ties, culverts, crossings, yard 
conditions and numerous physical accessories requiring wood as a material, 

The companies, for the passing year especially, have deferred improvements for 
the purpose of reducing expenses, hoping that the year would develop conditions more 
favorable to financing large improvements. They now see, owing to political and 
legislative complications, that there is not likely to be much change in the security 
markets that will make any easier than now the securing of means for making 
improvements by new capital issues, and consequently have resolved to go ahead 
and make neeessary repairs, replacements and improvements, as well as provide more 
equipment. 

The railroad executives have procrastinated buying to near the end of the year, 
because they were persuaded, partly by previous experience and partly by the 
peculiar conditions of the time, that the last two months would afford a good oppor 
tunity to buy material, including timber and lumber; because, after a year of com 
paratively slow sales, with a strenuous effort to maintain prices, the southern pine and 
the Pacifie states fir producers would be willing to accept contracts and sell stocks on 
hand at prices favorable to the railroads. This conjuneture, without much doubt, is 
the reason why the market reports for the last few weeks have reflected an active 
railroad and car material market for the woods named, as well as for railroad and 
car oak. This influence also has been felt in other kinds of woods more or less used 
in railroad and car work, 

Whatever may be shown by close analysis of market conditions, the prominent facts 
are that there is more demand at present for railroad and ear lumber than there had 
been for over a year, and that these special demands are certain to keep many saws 
running far into next year. A railroad and car factory demand has been needed 
since the depression began in 1907 for the full employment of mill capacity in 
southern pine production, as well as for a powerful help to the manufacturers of 
acific coast fir. An encouraging feature of the new year’s beginning is that many 
of the mills will find winter employment in working out orders and contracts for the 
railroads and independent car shops. If the retail dealers also could be induced to 
seo that now is the time to secure their stocks for the spring trade an impetus 
could be given to the yellow pine and fir business that would boost it out of the price 
rut into which it has wabbled and been grounded for months. 





STRONG POSITION OF OHIO RIVER OPERATORS. 


In reports of the hardwood trade at the end of the year manufacturers and dealers 
in most instances declare that the volume of trade in 1911 has equalled that of 
the previous year. This is especially the case in the lower peninsula of Michigan, 
the Ohio River district, and in the Virginias. In several localities it is declared 
that not only has the volume been equal to that of last year but prices have been 
well maintained and satisfactory. 

Such declarations seem peculiar in the face of some depression in consuming indus 
tries, in car building and in railroad industries generally. If such demand as is 
reported could prevail under depression in some forms of consumption what would 
have been the result had all branches of requirement been active and large? 

Looking around for actual causes of the heavy volume of the hardwood trade in 
the year just closing, we may attribute part of it to the increased use of the hard- 
woods for interior finish. In most of the cities and towns hardwoods of the deciduous 
types—not hard pine, fir ete.—are generally employed for inside trim and doors as 
never before, the use descending to what were once considered common, cheap 
dwelling and business structures. There has been a large amount of city building 
during the year, and hardwoods have had the eall from that form of consumption. 

In the Ohio River valley the mill operators supply a large variety of lumber for 
numerous uses. Distribution covers about the entire country between the Mississippi 
River and the Atlantic coast, while the Ohio River lumber has its share of the 
western trade. The furniture factories at towns along that river have been busy 
all the year round, and have reported plenty of demand for their output, they 
having the paramount advantage of the southern state trade, besides a large share 
of that in the North. The Ohio River valley is the seat of numerous and varied 
woodworking industries which largely derive their lumber from Ohio River mar- 
kets and mill points. This trade extends through Pennsylvania and other middle 
states, and is great in Ohio and Indiana. 

One well-known manufacturer on the Ohio River says that a special reason why 
the Ohio River hardwood business is to maintain a good volume, as well as to sus- 
tain prices, is because a large percentage of the mills along the main river and 
southern tributaries have sawed out their timber and been dismantled or removed, 


and thus the nearby supply of lumber has diminished remarkably within a few years. 
Logging operations have been pushed back to the headwaters of the tributaries, in 
many cases far into the mountains, making it difficult and costly to obtain logs 
enough to keep the mills running. This is why the business gets into strong, well 
equipped and well capitalized hands, that can so produce and market lumber as to 
maintain a fair range of prices. But the main supply is diminishing, and from now 
forward there will be a gradual decrease of annual output, while demand from the 
industries will increase. This makes the position of Ohio River operators a secure 
and strong one until the timber supply shall be exhausted. 


A CLUB PRESIDENTS’ ORGANIZATION. 


Organization in the Tumber trade has grown in spirit and value materially within 
the last year or two. Each market has proved the necessity for associations or clubs. 
The manufacturers in their organizations have been able to exchange informatior. 
of value on producing, manufacturing and selling. The great National Lumber 
Manufacturers’ Association is the bourse of producing lumber sections. There is 





need, however, for a connecting link between the lumber clubs. 

There is no time like the present for the creation of a presidents’ association 
which would so align the lumbermen who are members of clubs with their competitors 
and friends in other cities that when questions of legislation, reciprocity, inspection 
and other measures came up, if this board were constituted, say, of fifteen or twenty 
clubs now operating, it would insure more coéperation between the markets, less 
hit-and-miss selling, and practically be an insurance policy that the markets rep- 
resented by a club constituted the best lumber merchants in those sections. 

The Club Presidents’ Association could do many things to harmonize market con 
ditions and would even steady values if exchange of the valuation committee reports 
from the various club meetings were had. ‘As we close the year both merchant and 
manufacturer will realize more keenly the necessity for better sales methods, and 
there is no educator like a good club meeting, where men are in sympathy with each 
other and work for the interest of the market, and are represented in the presidents’ 
association, which would be the supreme court of the lumber merchants’ organizations 
of the United States. 


SUGGESTION AND BUSINESS. 


In this issue the AMERICAN LUMBERMAN presents a review of financial and lumber 





trade conditions for 1911 and a most interesting symposium of the views of lumber 
manufacturers retrospective and prospective. Some are inclined to the belief that 
1911 was a decidedly bad year for business; many think that it might have been 
much worse, and others find the year’s results decidedly satisfactory, but the most 
noteworthy feature of the many communications received from lumbermen in all 
parts of the country is the underlying note of optimism, The consensus is that 
1912 is going to be a good year. 

There never was a better time than the present to try the effect of suggestion. If 
every lumberman will join in mental and physical effort to make 1912 a good year 
the result will not fail of accomplishment. 


WORKING CONDITIONS IN THE LUMBER INDUSTRY. 


iWerman Schneider, dean of the School of Engineering, University of Cincinnati, 
Ohio, in November delivered an address before the Chicago Commercial Club, dis 
cussing conditions of factory work. He credits much of the social unrest of labor to 
the monotonous nature of many factory tasks because of specialization, assigning to 
the individual workman the constant feeding of a machine or work upon a small part 
without reference to the article as a whole. He states that monotonous repetitive 
work produces hypnotic influence on the mind, developing the lower centers of the 
brain, those controlling the habits, at the expense of the higher thinking centers. 
The need of self expression, not finding an outlet in the work, manifests itself in 





dissatisfaction and labor agitation. 

Mr. Schneider selects the work of the locomotive engineer as representing a high 
ideal of analyzing employment for the following seven reasons: 

(a) It is done in the open air. 

(b) It provides a well-rounded physical development. 

(c) The constant improvements in locomotive designs and in railroad 
appliances require continuous mental development. 

(d) Mental alertness is constantly required for emergencies. 

(e) A comprehensive grasp of the whole interdependent scheme of pro- 
duction (a railroad produces transportation) is essential. 

(f) The conditions under which the same run is made are never alike. 

(g) The work itself—not lectures or preachments or popular acclaim— 
breeds in the engineer the highest quality of good citizenship; namely, an 
instant willingness to sacrifice himself for the lives in the train behind him. 

Anyone familiar with the conditions of labor in the woods, or about the sawmill 
or planing mill, will recognize at once that the first six of these seven factors almost 
universally prevail, while the seyenth factor enters in some cases to a considerable 
extent, the individual workman often assuming a large personal risk to himself in 
order to prevent injury to others. There is almost no workman engaged in any 
branch of the lumber manufacturing industry but does not have in the nature of his 
task a sufficient stimulus to mental and physical wellbeing. 

Moral conditions in the lumber camps, and about the sawmill communities in which 
only a small portion of the workmen live with their families, are not always at the 
highest plane, which is unfortunate. The need for relaxation and the scanty oppor- 
tunities for it to be found in the ordinary sawmill town are a constant problem, 
which in many instances has been met by the establishing of reading rooms, club 
facilities and the like upon the initiative of the sawmill management. In the larger 
sawmill communities, where labor is of a more fixed character and more of the work 
men live in homes with their families, there is opportunity for the raising of gardens, 
the keeping of poultry and like recreative employment about the home. On the 
whole, the labor conditions in the lumber manufacturing district are vastly different 
and vastly better than those that prevail in the only other industry which stands 
greater among the country’s resources, that of iron and steel. The lumber employee 
should be, if he make the most of his opportunities, vigorous and self resourceful, 
skilled and intelligent. This is the natural tendency of the industry. That labor of 
the proper sort is often searce and in some localities well nigh impossible at times 
to obtain is the result of conditions outside the industry. , 
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TOLD OF THE TRADE 











The Gospel of Good Times. 

The Genesee Lumber Co., of Genesee, La., has sent 
the AMERICAN LUMBERMAN a leaflet entitled ‘‘ The Gospel 
of Good Times According to St. Elmo, Being Chapter 
XXIII of the First Epistle to the Dead Ones,’’ with the 
suggestion that it quite amply applies to the lumber situ- 
ation. It is, therefore, published herewith: 


The Gospel of Good Times. 

And, therefore, it came to pass, when the seven fat years 
had been fulfilled, that there arose those among the people 
who cried with one voice: Behold, the years of famine and 
darkness are upon us. 

2. And straightway did they crawl into dark caves, and 
pulled the caves in after them, and did shut out the sunlight. 

3. And they lamented with many lamentations, saying: 
The years of darkness have come and the sun hides his face 
from the children of men. 

4. Then came others who were wise in that generation, 
and did beat upon the stones that were rolled before the 
caves wherein the calamity howlers howled, and cried unto 
them to come forth saying: Behold the sun still shines, and 
the face of Nature is fair to see, and thy crops ripen fast 
unto the harvest, and thou shalt reap in thy fields where 
thou hath sown. 

5. But the dwellers in darkness cried to get them hence, 
saying: Know ye not that darkness is upon the land aad 
we cannot see; nay, verily, even the hands before our eyes? 

6. Here now will we bide, for we have a little provision, 
but enough only to suffice for our-own needs during the dark 
days, and when we behold the sun again, then shall we come 
forth and till the fields, but not yet, nor soon. 

7. And those who were without held council together, 
saying: None are so blind as those who will not see, and 
wherefore shall we not gather to ourselves the ripe grain of 
these sightless brethren which lies ready for our sickles? 
Then shall we have all our own and twofold more, and when 
these howlers of the caves are an hungered, lo, we will jar 
loose from them many shekels for that which was their own 
and they would not take. And it shall come to pass that 
we shall wax fat and our sons shall wax strong upon the 
land. 

8. And it was even so. 


LATE LUMBER LAW 


CONTRACT FOR RECLAIMING LOGS SUBJECT TO 
DISCONTINUANCE. 

A contract for reclaiming stranded or sunken 'ogs which 
does not embrace any definite quantity of logs, certain or 
capable of being made certain, nor any specified time of 
employment, may be discontinued by either party at any 
time.—Court of civil appeals of Texas in Dunham vs. Orange 
Lumber Co., 125 S. W. 89. 











wu CONTRACT FROM FAILURE TO WIRE 
ACCEPTANCE. 


A company sent out a circular quotation giving a state 
ment of shingles owned by it which were then in transit to 
reconsigning points. A firm answered by code telegram 
ordering two carloads of the shingles. Immediately upon 
the receipt of the telegram the company diverted two car- 
loads of shingles of the quality designated from its stock 
then in transit, but the company did not notify the firm by 
wire of the acceptance of the latter’s order, and they had no 
notice that their order by wire had been accepted until they 
received a letter from the company containing invoices a 
week or ten days after the order had been telegraphed. In 
the meantime, on the fourth day after sending their tele 
graphic order, the firm sent another telegram to the com- 
pany instructing it to cancel their order and saying: ‘‘Have 
bought two cars which are already here.” ‘The undisputed 
evidence showed a custom “for the seller to notify the buyer 
by wire of the acceptance of his order,” where the order, as 
in this case, was made by wire. Under this custom and the 
circumstances stated there was no completed contract be- 
tween the firm and the company “for the purchase of the 
shingles. The firm had the right to rely upon the custom 
and to cancel their order after waiting four days. for, as 
a matter of Jaw, they were warranted in treating a delay of 
four days to answer the telegram by like method as un- 
reasonable. The nature of the business, the manner in which 
it was conducted when orders were made by wire, and the 
usage of the trade, as shown by the evidence, made the de- 
lay of the company to answer by wire unreasonable.— 
Supreme court of Arkansas in Ferguson vs. West Coast 
Shingle Company, 130 S. W. 527. 


NO LIEN GIVEN FOR CUTTING OR HAULING MANU- 
FACTURED LUMBER—DEFINITION OF “LUM- 
BER” AND CONSTRUCTION OF STATUTE. 


The supreme judicial court of Maine holds that no lien 
is given for cutting or hauling manufactured lumber by 
section 46 of chapter 93 of the revised statutes of that state, 
which reads: ‘Whoever labors at cutting, hauling, rafting 
or driving logs or lumber * * * has a lien on the logs 
and lumber for the amount due for his personal services and 
the service performed by his team * * *; such liens 
continue for sixty days after the logs or lumber arrive at 
the place of destination for sale or manufacture” ete. The 
court says that the word “lumber” in its broadest use in- 
cludes both the manufactured and the unmanufactured prod- 
act. We speak of a lumber dealer, meaning a dealer in 
manufactured lumber, and again of a lumber operator, hav- 
ing reference to the man who cuts, fells and hauls 
the trees, and the verb “to lumber’ usually is confined to 
the latter meaning. While, therefore, the term is broad 
enough in its common acceptance to include the manufac- 
tured product as boards, planks and dimension timber, yet 
it should be construed in this statute in the light of the 
original enactment of 1848, which read: “Any person who 
shall labor at cutting, hanling or driving logs, masts, spars 
or other lumber shall have a lien on all logs and lumber he 
may aid in cutting” ete. ‘Logs, masts, spars or other lum- 
ber,’ mean other lumber in a condition similar to logs, 


masts and spars; that is, felled, but not manufactured, 
whether designed for ultimate manufacture, as are logs, “r 
not to be manufactured, as are spars and masts. That the 
lien must attach prior to the manufacture is also indicated 
by the clause limiting the duration of the lien to sixty days 
after the logs or other lumber “arrive at the place of des- 
tination for sale or manufacture.”—Mitchell vs. Page, 78 
Atl. 570. 


QUERY AND COMMENT 














Illinois Workmen’s Compensation Act. 

Editors AMERICAN LUMBERMAN: Kindly give us some in- 
formation regarding the Illinois Workmen's Compensation 
Act, which we understand becomes operative May 1, 1912. 

MILLWORK MANUFACTURER. 

[The Illinois Workmen’s Compensation Act is auto- 
matic in becoming effective and all classes to which it 
applies will become subject to its provisions May 1, 
1912, unless they signify a contrary intention prior to 
that date. William Duff Haynie, general counsel for 
the Illinois Manufacturers’ Association, has suggested 
the following form of ‘‘ Notice of Election not to Accept 
Workmen’s Compensation: ’’ 

To the State Bureau of Labor Statistics of the State of Illi- 
nois, State House, Springfield, Ill. : 

You are hereby notified that (John Doe & Co., a corpora- 
tion) elects not to provide and pay the compensation to any 
employee who has elected to accept the provisions of “An 
Act to promote the general welfare of the People of this State 
by_ providing compensation for accidental injuries or death 
suffered in the course of employment” (approved June 10, 
1911; in force May 1, 1912), according to the provisions of 
said act; and elects not to be bound in any way, whatsoever, 
by the provisions of said act. Respectfully, 

Joun Dow Co, (Name ¥ person, firm or company), 
, President (or Secretary). 

Mr. Haynie suggests also.that as thé courts may hold 
that determining not to act within the provisions of this 
act is not a matter of ordinary business for corporations 
their directors adopt a resolution determining that to be 
the policy of the company. The attorney suggests the 
following as a suitable form for the resolution: 

Form of Resolution. 

Resolved, that (John Doe and Company) elects not to 
provide and pay the compensation to any employee who has 
elected to accept the provisions of “An Act to promote the 
general welfare,” ete. (following wording of the notice). 

JOHN M. GLENN, Secretary. 

As the Act becomes effective May 1, the resolution 
should be adopted and a notice should be in the hands 
of the state bureau of labor statistics, at Springfield, 
before that date, and it should be sent in ample time to 
reach its destination before the date fixed for the statute 
to operate, 

Among the many classes of business included within 
the terms of the statute are, building any structure, car- 
riers, structural work, maintaining structures, terminal 
storehouses, and those coming within the statute are sub- 
ject to statutory regulations for safeguarding machinery. 
If any employer covered by the Act does not elect to 
provide and pay the compensation to any employee who 
has elected to accept the provisions of the Act, the fol 
lowing defenses are taken from him: 

1—The employee assumed the risks of the employer’s 
business. 

2—Injury or death was caused in whole or in part by 
the negligence of a fellow servant. 

3—Injury or death was proximately caused by the con- 
tributory negligence of the employee, but such, contribu- 
tory negligence shall be considered by the jury in redue- 
ing the amount of damages. 

Whenever an employee elects to provide and pay the 
compensation provided in the Act, every employee is 
bound by the act, as a part of his contract of hire, unless, 
within thirty days of the hiring, he files a notice of dis- 
affirmance with the secretary of the state bureau of labor 
statistics, who then notifies the employer. This secures 
to the employer his common law or statutory defense, pro 
vided that before any employee isgbound by the provi- 
sions of the Act his employer shall e:ther furnish te 
such employee personally at the time of his hiring, or 
post in a conspicuous place, at the plant or in the room 
or place where such employee is to be employed, a legible 
statement of the compensation provisions of the Act. 

Compensation under the Act, in case of death, is to 
lineal heirs, to whose support the employee contributed 
within five’ years of his death, four times his average 
annual earnings, but not less in any event than $1,500 
and not more than $3,500; weekly payments other than 
medical or surgical fees to be deducted. If dependent 
collateral heirs are left, such a percentage of the sum 
provided to be paid to lineal heirs as the contributions 
which the deceased made to the support of his dependents 
pore to his earnings. If the deceased jeaves no lineal or 
collateral heirs, burial expenses not exceeding $150 to be 
paid. Compensation to be paid in installments in the way 
the deceased had been paid, equal to half the average 
earnings. Compensations, in case of death, to be paid to 
personal representatives. 

In case of disability, necessary first aid, medical, 
surgical and hospital service, must be paid. Medicine 
and hospital service for no longer than eight weeks, not 
to exceed $200, also necessary services of physician or 
surgeon during such period, must be provided, unless 
the employee elects to have his own physician. In case 
of disability for more than six working days, the em- 
ployee is to receive one-half his earnings, but not less 
than $5, nor more than $12 a week as long as the dis- 
ability lasts, or until the amount paid equals the death 
benefit. Other provisions of the statute cover serious 
and permanent disfigurement, partial or permanent in 
capacity, complete disability, ete. 

Copies of the Act in full may be obtained from the 
secretary of state, Springfield, Tl.—Eprrors.] 





THE COAL TRADE 


There has been a gradual slowing down of the coal 
business for several: weeks. And as remarked a week 
ago there is a surplus output. Values have suffered to 
some degree. Thus Franklin County maximum has 
dropped from $2 to $1.75 mines for lump, and some 
shippers are honoring orders on a lower basis. Harris- 
burg coal is holding up better, but Carterville is lower. 
It is on no recognized basis but the average is less than 
the average price of a week ago. One by one the various 
western producing districts might thus be mentioned 
with a similar description. But the whole area may be 
dismissed with the one general characterization that 
dullness and weakness are predominant. And the same 
condition exists in respect to the eastern bituminous 
coals, It is not known that prices for shipment from 
mines are seriously reduced, but the unsold coal that is 
arriving at western distributing centers is responsible 
for the lowering tendencies. For when unsold coal 
arrives the holder does not take kindly to the demurrage 
charges but makes special effort to get rid of the coal, 
offering it far and wide and undoubtedly creating in the 
minds of buyers the impression that the amount of 
unsold coal in sight is much greater than the reality. 
For not only does the holder devote all his time to the 
task but offers the coal through a number of other ship- 
pers, so that to a dealer the same coal may be offered 
from many sources. To illustrate how difficult it is to 
dispose of coal under these circumstances, it might be 
remarked that one Chicago wholesaler, a small jobber, 
spent three days last week, or says he did, trying to 
sell one car of West Virginia black band coal. It would 
be easy to imagine to how many people that car of coal 
was offered. Another jobber who had 30 cars of Hock- 
ing coal on track went home sick before he had disposed 
of half of it. These simple little instances reveal the 
unresponsiveness of a market like this. It is not that 
there is not the usual amount of coal being consumed. 
But the dealers for the moment are not in a buying 
mood, having distractions aside, and tue frantic efforts 
of the holders to get rid of a pitiable small tonnage of 
coal gives the market an almost grotesque character. 

This grotesque effect would change quickly were the 
supply to fall slightly below the natural requirements. 
It is perfectly safe to remark that the wholesalers who 
by their special efforts finally have gotten out from 
under will not buy any more coal immediately, but there 
may be others to learn the lesson and moreover there 
may be rash operators who will take the chance of pro- 
ducing the coal that is not needed and launching it out 
upon the highways of trade. But among those shippers 
who have relieved themselves from further operations of 
the demurrage law there is @ feeling of thankfulness. 
It is like living a new life to have no coal on track to 
sell, and these rescued ones are not slow to express their 
present satisfaction at the fact that no coal of theirs is 
drawing demurrage. And the existence of that senti- 
ment may help to minimize the amount of unsold coal 
that is in the near future to get into the market. Within 
the last few days there have been received at Chicago 
additional bunches of coal that started for Lake Erie 
ports for shipment up the lakes, but arrived too late. 
After hovering about these ports for a time it has been 
meandering westward, all-rail, and to market it has 
required special effort. 

By securing the codperation of their customers ship- 
pers have managed to get most of this unsold coal under 
cover, but it has increased somewhat the supplies of the 
dealers, especially since the trade of the dealers has been 
scant during the holiday period. In brief the final week 
of the year is passing away with the coal trade immersed 
in listlessness, save as weather may modify that con- 
dition. And by way of reminiscence it might be re- 
marked that the year has not been specially interesting 
or profitable to the western coal shippers. Save for the 
shrinking demand within the last several weeks, accom- 
panied by softening prices, the best part of the year for 
the western operators, and in fact the only good parc of 
the year, has been the last four months. 

Anthracite coal on the contrary has been good through- 
out the year as seen from the producing districts. The 
tonnage to be mined this year will perhaps surpass aii 
records and the prices have certainly averaged as well 
and possibly a little higher than in many years, for chest- 
nut has maintained its advance well. It is reported that 
stockades are being built about some of the anthracite 
collieries. While that policy may be in part for a tonic 
effect upon the employees, yet it carries with it a certain 
suggestion of trouble next spring when the present wage 
scale expires. Just how much of the anthracite coal 
mined this year has gone into storage in view of possible 
suspension of mining is not known, but there has been 
some coal so shelved against contingencies. And in the 
West within the last few days railroad companies have 
resumed buying of coal for storage. The names of sev- 
eral roads are mentioned that are thus dumping coal 
along tracks for strike emergencies. What will happen 
after the holidays by way of a storing movement remains 
to be seen. 

Western screenings seem to be holding to their pre- 
vious prices better than other grades. Large users have 
resumed buying on orders of sufficient size to clean up 
the market of all the surplus screenings in sight. They 
are said to be storing much of their present purchases, 
dumping it in some instances upon the unsheltered 
ground. 
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When you want anything and don’t see it advertised in 
this issue, write to the Bureau of Information, AMERICAN 
LUMBERMAN, Chicago. 
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THE YEAR’S REVIEW OF TRADE AND 


The trend of trade during 1910 had been satisfactory in volume, though in the 
southern pine business the fall disposition of lumber had not justified expectations. 
The hardwood manufacturers had a good year and 
Retrospect. looked out on the future with cheerful anticipations. 
Owing to the state of finances in the reserve banking centers, and the uneven state 
of the security market, caused by trust prosecution, interstate commerce controvers:es 
and court action concerning such matters, there had been a halt in industrial and 
investment expansion, beginning with the panie of 1907, relieved somewhat in 1908, 
but making little headway in improvement in 1910. 

The effect of such uncertainties and forebodings among bond promoters, stock 
speculators, bankers and big industrial business was to curtail demand that comes 
from the railroads, the factory builders and all who use lumber in new promotive 
enterprises. The southern pine manufacturers especially, and in a measure the 
western Coast lumbermen and all branches of the business which thrives by sustained 
enterprise and growth, especially complained of the incubus that was resting on the 
finances and corporate credit of the country. 

The effect of these influences was to place the advantage in the hands’ of the 
buyers, who insisted on minimum prices within the current range. It was seen that 
production had been gaged for expansion, whereas expansion had been checked. In 
the lumber business of the West Coast and the South capacity was in excess of de- 
mand, with the result that the supply had strained the ability of the requirement to 
absorb all that had been turned out. 

In the latter quarter of 1910 there was much talk of restricting the cut, with a 
certain degree of tendency in that direction, especially pronounced in Washington 
and Oregon. ‘The result was that when 1910 drew toward the close it was felt that 
there had been such a manifestation of conservatism that when 1911 should open it 
would be found, by inventory, that stocks had been reduced considerably. This in 
fused a stronger feeling throughout the trade, so that there was much talk, with a 
fair degree of determination to make it effective, for an advance of prices for south 
ern pine. That this movement would affect all branches of the wholesale trade 
favorably was expected. 

Beginning in November, and extending throughout December, the line yard dealers, 
as is their usual year-end practice, bought a large amount of southern pine and other 
kinds of lumber, because the manufacturers, also as usual, were ready to unload 
surpluses prior to inventory, in order to wipe them off the slate of the past year’s 
business, and begin anew in respect to the price basis. At the same time they pro 
claimed that mill stocks had been greatly reduced, that prices had been too low for 
fair profit based on the price of stumpage, and that it was reasonable to advance 
the figures for the spring trade, especially in respect to retail yard stocks. This was 
the situation in the southern pine business, and measurably so in the north Pacific 
coast states. But the farmers of the Southwest and middle West were not pleased 
with the decline that had taken place in the prices of grain and live stock, and 
likewise the retailers in the rural communities did not take kindly to any advance 
in the prices of lumber, remaining out of the market to a large extent during January, 
the line yard dealers continuing to receive stock on previous contracts and buying 
more when prices were offered to suit them. 

This state of the market on all sides did not conduce to the fulfillment of the hopes 
of the mill operators that prices would advance in January. 

* ” * 

Yet it was proclaimed directly after New Year’s that prices of yellow pine ‘had 
advanced $1 a thousand, and wholesalers in Kansas City, St. Louis, Pittsburgh and 
a other markets assumed a position on that basis. It 
Attitude of Producers also was announced from mill points and market cen- 
in January. ters that there would be further advances—that the 
relation between timber and lumber values demanded higher prices in order to pre 
vent losses in producing and marketing. However, the railroad companies and the 
car builders continued to be backward about buying, and the farming communities 
were likewise apathetic. The retail trade west and north took over lumber only as 
they needed it to fill in assortments, meet a light current demand and maintain a 
slow trade. e 

In the meantime the hardwood trade was in fairly good form, as it had been the 
previous year, since the consuming industries, having little felt the influence of 
lugubrious high finance, were running full capacity. Dry hardwood lumber at the 
mills mostly had been sold, though there was some surplus of low grade lumber, the 
demand of the previous year having largely run to good stock, and the automobile 
demand had absorbed a large percentage of the good poplar. The call was largely 
for plain oak, red gum and cottonwood along the Ohio river and southward, and for 
maple and birch in Michigan and Wisconsin. 

In the north Pacifie coast states the outlook inspired hope for a good season, 
though at the mills luntber was selling at $7 to $10 a thousand and fir bridge timbers 
and ties at $7.50 to $8. Red cedar shingles were selling at low prices and some cur- 
tailment was being practiced. Before the end of January a considerable interest was 
manifest in all kinds of stocks that entered into the building industry, which was 
favored by an open winter. Yet buyers continued to take over lumber sparingly, as 
if they were either unsatisfied that the proclaimed advances were to hold or were 
determined to give the manufacturers no aid in maintaining them. 

In the hardwood lines considerable interest was manifest in mill stocks. In northern 
pine the demand for low grade box lumber showed stronger than in the previous fall. 
Foreign demand for fir lumber was good and shipments were heavy; a feature that 
continued throughout the year, saving the Coast business from serious stagnation. 
The general trade at the eastern seaboard was at a low ebb during the winter, though 
a section of country rom Pittsburgh, on the west, to Philadelphia and Baltimore, on 
the east, seemed to be favored with better business than any other part of the eastern 
states, doubtless to be accounted for by the industrial demand in Pennsylvania, West 
Virginia and westward in Ohio, with the export business added, largely through 


Baltimore. Not much change from the general conditions outlined occurred until into 
February. 


Yet from the beginning of the year there had been a general augmentation in the 
volume of trade, which was inevitable at that time of the year under any circum- 
. stances influencing demand. Throughout the first half 
Late Winter and of February trade seemed to be coming along in a nor- 
Early Spring. mal, seasonable fashion, yet without any especial im- 
pulse in it denoting extraordinary requirement of a kind which reaches forward for 
supplies, such as is witnessed in years of booming industry and rapid railroad construc- 
tion. Even the going industries and the builders were taking over stocks cautiously, as if 
they had little confidence in prices and were determined to keep investments down to 
a safe limit. That manner of buying, however, made a comparatively large aggregate 
and the hope was indulged that it foretokened big business when the spring should 
fairly open. In the meantime uncertainties were brooding over the financial situation 
and producers were not satisfied, because there was danger that the hard holding of 
prices would be relaxed before the spring trade would merge into the quietude of 
summer business. ‘The railroads failed to come into the southern pine market and 
that of the north Pacific coast states as was expected. The prices of southern pine, 
which had been advanced in January, were mainly on special sizes and cuttings. 
Such advances ranged from 75 cents to $2.50 a thousand, and were fairly well held 
until the April-May break, and thereafter to some degree; for northern buyers ad- 
mitted all summer that they had to pay more for lumber than they did the year 
before. 

In February and March the fir, spruce and cedar trade of Washington and Oregon 
brightened up considerably under the influence of the imperative spring demand, but 
it did not swell to desired er expected volume. The demand for red cedar shingles 
continued slow, though curtailment was extensive after the year’s beginning. ~The 
hardwoods continued to move freely, both in a domestic and an export way. The 


upper grades of cypress were in request. During the winter there had been curtail- 


ment of output in North Carolina pine by reason of bad weather and labor troubles, 
and the market assumed some strength. ‘The deniand for low grade output, like 
roofers and box lumber, became strong relatively to that of high grade stock, a 
condition that prevailed throughout the season. Owing to the open weather that 
continued throughout much of the winter and early spring in New England there 
was a good demand for spruce frames and other building material, and the state of 
the market was fairly good. But in New York and that environment the spruce 
market during the winter and spring was quiet. In the Pittsburgh district the spruce 
of the outlying territory had a fair market. 

In March, owing to Interstate Commerce Commission rulings which the railroad 
companies considered inimical to their income from freight rates, the determination 
was made by the companies to abandon contemplated railroad improvements and the 
ordering of equipment. Correspondingly the iron and steel industries were further 
depressed, so that the outlook for an all-season heavy demand for lumber from the 
railroads and the larger industries was clouded. ‘This was the first real shock of 
confidence that had been felt by the southern pine manufacturers and those of the 
*acifie coast. 

While such deterrent influences were assailing the southern and far northwestern 
business, and in some degree affecting in a like way the northern pine, eastern spruce 
and other branches of the lumber trade, the hardwoods were doing very well; for it 
was a peculiar feature of demand that the industries consuming the greater volume of 
hardwood mill output in the central river valleys and in the Great Lake states con- 
tinued to operate as if there were no depression in Wall Street speculation, no difti- 
cult financing among the railroads, no lack of expansion, such as characterized some 
of the leading industries and promotion interests of the country. Building continued 
in large volume, which called for hardwoods in corresponding quantity. The furniture 
factories were operated at ubout normal capacity, likewise the vehicle and implement 
works, automobile building being a conspicuous feature of the vehicle making 
activity. In various ways the hardwoods continued to go into consumption, and 
prices for such lumber were held on an even keel. Dry stocks were in demand, accu- 
mulations were light. Like conditions prevailed until the end of the year. On the 
Ohio river and throughout West Virginia all the dimension oak of all descriptions and 
sizes was in demand throughout 1911. In West Virginia, and the hardwood timbered 
sections of the Old Dominion, there was no complaint.of lack of demand, and several 
operators now say that they never had a better year for business than 1911. This 
is a remarkable feature of the general lumber trade, since in a large section of the 
country there was next to no complaint, though in wide areas such complaints were 
numerous and bitter. Really the hardwood business of the year showed a good average 
of prosperity. In the North maple, beech, birch and other woods made a good showing 
of sales, and, though Wisconsin reports in some instances were less satisfactory than 
in lower Michigan, on the whole the record for the hardwoods in 1911 was a good one. 
There are reasons for this record which lack of space here prevents dilation upon, but 
they may be taken up at another time. 

” ” ” 


In April it was seen that the spring trade would make an early subsidence. The 
financial state of ihe country was unpropitious and extreme caution by investors of 
" all sorts developed. The security markets suffered a 
The Turn of the Tide decline, and that seemed to breed distrust concerning 
in April. business in surplus money circles all over the country. 
The weather was net favorable to the crops, and the usual overdoing of foreeasts and 
discussion about the harvests in June and July induced hesitation among retail and 
wholesale buyers about stocking ahead of current needs. In fact, developing condi 
tions in the last half of April and the fore part of May were the crucial features of 
the season, and all well informed operators were well aware, as were the iron and 
steel men, that there was to be no boom in demand and no ascent of prices for the 
remainder of 1911. The best they could hope for was that the crops might turn out 
well and that the fall trade would be of magnitude sufficient to keep surpluses within 
safe limits with reference to prices. It is a historical fact that after this April-May 
period the trade in southern pine and Pacific coast lumber, though large in the aggre 
gate, was considered slow, and prices were maintained only by the sheer determination 
of operators to maintain a ininimum below which product would not be sold, becaus 
the operators would rather let their mills remain idle.than cut and deliver lumber at 
an actual loss, based on the value of standing timber. 

Throughout the summer trade conditions ran along without momentous incident. 
The Standard Oil decision, for which the Wall Street bankers and speculators, the iron 
and steel interests and the big business of the country had long waited, came on 
May 21, and though it was a relief in a way it caused little perturbation in finance; 
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FINANCIAL CONDITIONS AND EVENTS. 


for results had been measurably discounted during the long waiting for the final re- 
sult. Altogether it was seen what was to be the attitude of the Department of Justice, 
backed by the administration, toward prosecutions of the alleged trusts and combina- 
tions in restraint of trade, so that financiers, bankers and business men generally 
came to understan:| that there was to be a period of legislative, judicial and political 
agitation in the effort to readjust conditions in respect to corporate combination on 
a basis of the Sherman antitrust law, as defined and enforced by the United States 
Supreme Court, with what result few were able to forecast. 

The decision in the Standard Oil case, following the court orders in respect to the 
Tobaceo combination, with threatened suit against the United States Steel Corpora- 
tion, the International Harvester Company, the National Packing Company, and other 
combinations, together with the prosecution of the so-called lumber trust, in the case 
of the Secretaries’ Association, tended to unsettle business, including that in lumber, 
clouding the outlook for the remainder of the year’s business. 

As June advanced it was seen that the winter wheat crops promised to be a 
fair average, though there was some failure on account of early drouth in the semiarid 
regions of Kansas, Nebraska, Oklahoma and Texas, with rather an uneven condition 
elsewhere. Yet the early crop outcome was considered favorable to the fall trade. 
Corn promised a fair average, and cotton was doing well. 


* * * 


As the summer season progressed demand for lumber was characterized by lack of 
requirement from the railroads, the car builders and all large development interests. 
The aloofness of such big buyers was general. 
Summer Trade. The trade lacked the impulse that can be given only 
by an expansive and forereaching influence. Building in the large and many of the 
small cities continued to be fairly active, but the farmers of the interior were in 
clined to-wait for better crops and prices before making extensive improvements. 
Always cautious, they had caught the tip from their local bankers, who had become 
conservative, and had evidently concluded that economy in expenditure was their 
only salvation from the financial evils that lurked in the maze of the future. Owing 
to this attitude of the ruralites the retail trade of the country was moderate all sum 
mer, and wholly of the hand-to-mouth order. The retail dealers would not stock up 
hecause their farmer and village customers would not build or make improvements. 
Still this rural attitude made for the liquidating of indebtedness, and the country 
hanks worked into a good condition and were able to finance local business with less 
than the usual call for funds on their city correspondents. In fact, during the sum 
mer money worked easy, and the metropolitan reserves were less called upon to move 
the summer erops than they had been in previous years. Deliveries of lumber all 
through the summer and early fall were unhampered by lack of cars, and came for 
ward in the ‘‘rush’’ order style without difficulty. ‘This rendered it easy to finance 
current business. The industries continued to take over a moderate but continued 
amount of hardwood lumber, end prices were fairly well maintained, without any 
special fluctuation. The furniture manufacturers, who early in the season had eur 
tailed their buying, began to take in more stock as the season advanced. The territory 
south of the Ohio river—that is, throughout the central southern states—developed 
more prosperity, comparatively speaking, than did the North. The result was that 
the furniture factories at Evansville, Cincinnati and other points along the Ohio had a 
good trade, and constantly reported a running of factories full capacity and a south 
ern demand sufficient to take care of output. In about all respects the hardwood 
trade of the interior, including that for both northern and southern lumber, maintained 
a relatively better condition than that for the pines, fir and other coniferous woods. 
Prices also were held steadier than for the soft building and manufacturing woods, 
unless may be excepted prices of factory stock, used by the door and sash concerns, 
which sold at fair figures throughout the year, the demand moderating, however, in 
the fall. 

a * * 

In July labor troubles in Texas and Louisiana plagued the yellow pine business. 

Agitators had sought, and to a considerable extent had succeeded, in organizing the 

° mill hands, a feature that was not at all liked b 
Labor Troubles in cwners ond operators. To forestall the movement te 
the South. mills were shut down to the number of more than thirty 
and the employees were thus locked out. This state of affairs lasted for several 
weeks, even extending into the fall and not entirely terminating until that season had 
far advanced. The result was a considerable curtailment of output in one of the prin- 
cipal producing districts of yellow pine. This comported with and assisted in the 
curtailment policy that was strongly advocated in June, and was individually prac- 
ticed in many cases throughout the South as a means for steadying the market and 
avoiding loss in production. It nowhere was a concerted movement by agreement, but 
was a prevailing sentiment, inspired by the exigency of a weak and slow market, with 
production in excess of demand. 

All the season the export requirement had been somewhat hampered by financial con- 
ditions, domestic and foreign, high ocean freight rates, and other impediments. Still 
the West Indian and South American trade, with some halts for recuperation, had 
absorbed a large amount of product along the Gulf and south Atlantie seahoards, 
increasing in the fall, in the Latin American countries and in Europe. The revolution 
in Mexico eut off much demand that otherwise would have accrued but for that 
disturbance. 

* * o 

The fall trade was late in coming and scarcely distinctive when it did arrive. The 

late grain crops had turned out a good aggregate, though sectionally uneven as to 

acreage yield. Prices, though lower than the year be 
Fall Trade. fore, were remunerative to the farmers, and marketing 
increased as September advanced with a volume that exhausted elevator room and 
nearly blocked transportation facilities. But the Northwestern, Middle Western and 
Southwestern farmers continued to bank their money or pay debts rather than make 
improvements, and the fall trade, though in fair volume, was of the same conservative 
character that had been peculiar throughout the season. The cotton crop had been 
large and the railroads were burdened with that kind of freight, causing car shortage 
in the Southwest, especially severe in the cypress belt of Louisiana. 

In October and November the railroads began to buy timber, ties and lumber, par- 
ticularly west of the Mississippi, with a fair distribution of orders in Mississippi, 
Alabama, Georgia and Florida. The car builders also bought a considerable amount 
of stock, and altogether the yellow pine situation took on a better aspect, though the 
trade missed a strong fall demand for retail yard stock, a feature that was peculiar 
to the entire country from the Atlantic to the Pacific. The reason therefor is not 
difficult to determine. Retail dealers as a class will not buy lumber on a declining 
or stationary market. They want to see an upturn in prices before they take much 
interest in offerings. When they are well satisfied that a rise is at hand they will 


begin to stock ahead. They are not thus satisfied until they become aware that they 
must pay higher prices or go without the lumber. Then they become interested, often 
too late to make a good speculation in buying. As yet they have no confidence in 
higher prices, though within the last month or two the wholesale dealers and the 
manufacturers have insisted that a rise was to come after January 1. 

In the northern pine field the trade has been characterized by steady going, without 
much excitement. The pending outcome of the reciprocity treaty kept them guessing 
until the failure of that project settled all conjectures, and trade was thus left to go 
forward on the habituated plan. The eall for low grade lumber developed strongly 
during the fall on account of a revived call for box material. At the close of the 
season Nos. 3, 4 and 5 grades were well sold out, so that stocks of such lumber were 
shorter than for years. This condition reflected the strong demand for box lumber 
that had prevailed all the fall, taking in cottonwood, low grade gum, the hardwoods 
generally and North Caroline pine in particular. Good qualities of white pine are 
held firmly in strong hands. Low water in the upper Mississippi river and tribu 
taries kept back pine logs a large part of the season, later rains bringing down 
most of them to the Minneapolis mills. The lack of logs in the first half of the 
sawing season curtailed the cut to a considerable extent, but this has been offset by 
a slow buying by dealers in the tributary country, with a subsidence to a mere 
driblet of trade toward the end of the year. In this connection it may be said that 
the part failure of the spring wheat crop in the Dakotas and in parts of Montana 
las not only been deterrent to demand from the retailers of that portion of the 
Northwest but also has cut down requirement for Inland Empire and Washington 
will product. 

7 * * 

Throughout the eastern states building and other consuming enterprises have been 

minimized during 1911 by the influence of income depreciation on account of a de 

= wressed security market. The people of the cities anc 
Eastern Conditions. a of the eastern scsliaaall soaes are Aten - 
pendent upon incomes from investments in stocks and bonds, so that the depression 
in those means of income has induced conservatism, halting in enterprise and econo 
mies of expenditure for improvements, which have been a hindrance to building and 
other enterprises that call for lumber. This feature has been especially emphasized 
in New York and throughout that metropolitan district, cutting off demand for 
eastern and Pennsylvania spruce and hemlock, white pine to an extent, as well as 
rendering the hardwood trade cautious and slow. The most favorable position of 
any in the farther East seems to have been occupied by Philadelphia, where the 
lumber trade has been favorably reported on all season, down to the very end. 
Also Pittsburgh, as a wholesale point, constantly has sent to this office cheerful 
reports of good business in southern pine, northern pine and the hardwoods, 

Ohio river points as a whole have seemed to thrive most in the hardwood trade of 
the country, while the cities of Michigan—Saginaw, Bay City, Detroit, Cadillac, 
Grand Rapids and others—have sent forth cheerful reports about maple, birch, beech 
and other hardwoods of Michigan during the entire year. 


Taking the American lumber business as a whole during 1911, while a good deal 
of dissatisfaction has been expressed by manufacturers and wholesale dealers in the 
soft woods, used mainly for building and other strue- 
Some Causes of tural work, when we seek for the causes of complaint 
Complaint. we find them in lack of profit. Business has been 
enough to make a fair average, as the years run, but not enough to force prices or 
maintain them at a level yielding good profits. It seems that in the lumber business 
there must be more than an ordinary demand to assure firmness of prices. This is 
because capacity to produce is always at the high limit, which makes it necessary to 
have an extraordinary demand or the market becomes easy and prices weaken, During 
the passing year the railroad requirement has been slack, and the like was measur- 
ably true of all demand that comes of unusual expansion in manufacturing and im- 
prevement. At the same time there was conservatism among country retail dealers, 
who bought lumber merely to maintain assortments, and next to nothing for future 
stocks or for speculation. Thus forward buying of southern pine and Pacific coast 
lumber was not enough to maintain prices at the profit level. The same was not 
true of such hardwoods as plain oak, hard maple, good cottonwood, high grade gum, 
birch and some other woods. In fact thé hardwoods throughout the year have done 
relatively better than the pines. As to Pacific coast lumber, redwood has gone for 
ward on the even tenor of its way, making friends steadily if not rapidly. The fir of 
Oregon and Washington doubtless has gained in the appreciation of consumers, but 
has been sold at extremely low prices. Red. cedar shingle production has more than 
equalied the demand, showing that capacity is excessive. The demand for the 
shingles, however, is established, but something might be gained by improvement in 
average quality as a basis for higher prices. 
It is evident that one reason why the prices of forest products have failed to show 
a satisfactory profit during 1911 is the competition between the different woods. If 
the demand had been urgent and large in all departments of the trade probably 
this competition would not have been so apparent. But a comparatively slow and 
often slack requirement has induced extraordinary effort to sell and extreme com- 
petition between purveyors of the separate woods in the market field. This has 
kept prices low and uncertain, especially in the last half of the season, which has been 
cause enough for unsatisfactory results. 
* - ” 


As the year closes operators, with perennial hopefulness, are counting on reduced 
stocks in the hands of dealers and consumers, and an aggregate reduction in mill 
stocks compared with supplies on hand at the end of 

The Outlook. 1911 for a early start ~ the trade of 1912. In the 
southern pine fields there can not be an excessive surplus. There is considerable 
unsold lumber in the Washington and Oregon coastal regions and in the Inland Em- 
pire. The export trade of the west Coast is still the best feature of the situation in 
that section. Hardwoods are not in excessive supply, while the demand was fair up 
to the last month of the year. The southwestern yellow pine manufacturers, as 
usual late in each year, have made large sales of lumber to line yard concerns to be 
delivered over the end of the year, and are counting upon that for the maintenance 
of prices The retail yard business is still halting in its purpose about buying for the 
spring trade, and will procrastinate as it did last year in January, unless it shall 
become convinced that prices have advanced and will rise further as the season pro- 
gresses. Money is comparatively easy to those who can put up the right kind of 
security, and commercial paper can be disposed of if approved by bankers. Prog- 
nostications of events in this period of unsettled financial faith, with a presidential 
campaign ahead, can wisely be deferred until more definite signs and portents shall 


be visible. j 
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CHRONICLE OF THE YEAR’S LEADING EVENTS. 


DOMESTIC. 

General. 

The $23,000,000 passenger terminal of the Chicago & 
North-Western Railway at Chicago, which had been 
building for over five years, was opened for traffic 
June 4. 


The dreadnought Wy4ming, the strongest battleship in 
the world, was launched May 25 at Philadelphia. 

Governor McGovern, of Wisconsin, June 3% signed the 
James woman's Suffrage bill which had been passed by 
the House and Senate. 

The Standley dam, the largest of its kind in the world, 
which furnishes water for 210,000 acres of land north 
and east of Denver, Colo., was completed in July. 

The bridge over Salt river at Phoenix, Ariz., the 
longest concrete structure of its kind in the world, was 
opened June 29. 

Charles ‘Terres Weymann, representing America, won 
the race for the Coupe Internationale d’Aviation at 
East Church, Isle of Sheppey, July 2, covering the 150 
kilometres in one hour, 11 minutes, 364% seconds, a rate 
of about 78.2 miles an hour. 

Greater New York, in July, authorized the construc- 
tion of 78 miles of new subways and elevated lines, to 
cost approximately $234,000,000. 

Ten thousand soldiers of the regular army and national 
guard engaged in military maneuvers at Chicago during 
the entire week beginning Monday, July 24. The tourna- 
ment was attended by more than 500,000 persons. 

Vlans are completed for a $25,000,000 railroad terminal 
at Chicago to be built and operated by five railroads. 

Harry Atwood, in his aeroplane, descended at Gover 
nor’s Island, N. Y., August 25, completing a flight of 
1,265 miles from St. Louis. 

Operation of the workmen's compensation law in 
Wisconsin began September 1. 

The Chicago, Milwaukee & St. Paul Railway, May 28, 
inaugurated its through train service to the Pacific 
Coast over its new extension, the Chicago, Milwaukee & 
Puget Sound Railway, extending from Mobridge, 8. D., 
1,500 miles to the Puget Sound cities, constructed in 
three years at a cost of about $100,000,000. 

Governor Deneen, of Illinois, June 6 signed the bill 
which prohibits the use of the public drinking cup in 
lilinois after July 1. 

The naval training station at North Chicago, which 
cost $3,500,000, and includes 39 buildings, covering 182 
acres, was completed July 1. 

American ‘records for submerged runs were broken 
by a flotilla of seven submarines June 16, when all of 
them stayed under water ten hours during the run 
from Nantucket to Providencetown, Mass. Two did not 
come to the surface for eleven hours. 

On the Au Sable river in Michigan, New York capital- 
ists are erecting the largest system of power dams in 
the world. The system is intended to develop 150,000, - 
000-horsepower, electrical units, and will call for a final 
expenditure of over $7,500,008. 

The Atlantic & Pacific Transport Co., of New Jersey 
was incorporated in September with an authorized capi- 
tal of $15,000,000, to establish ocean mail routes between 
New York and Colon, New Orleans and Colon, San 
Francisco and Panama, and fortnightly between Seattle 
and Panama. The service will be extended later through 
the Panama canal from coast to coast. The construc- 
tion of 50 speedy steamers is planned . 

P. O. Hammond, an inventor residing at Rome, N, Y., 
has taken out a patent on an airship which can be held 
stationary at any height. In case of accident the engine 
and other dead weight can be cut out and the ship will 
come down like a parachute. 

Aviator Galbraith P. Rodgers reached Pasadena, Cal., 
November 5, completing his ocean to ocean flight in a 
Wright biplane. Official figures given by his managers 
total the distance at 4,231 miles and the flying time at 
4,924 minutes, or 82 hours in the air. He left New York 
September 17. 

Thomas A. Edison's latest invention is the talking 
motion picture machine. He explains that a man can 
make a speech before an audience on any subject, and 
the talking motion picture machine will reproduce every 
gesture of the speaker, every word of his speech and 
every shout of the crowd. 

A naval review of the Atlantic fleet was held at New 
York harbor November 2. 

Women were granted suffrage in California in October. 

Wireless messages were flashed from San Francisco 
te Japan, spanning 6,000 miles of ocean, for the first 
time October 5, 

The workmen's compensation law passed by the New 
York legislature last year was declared unconstitutional 
March 24 by the court of appeals at Albany. 

Telephone service between New York City and Denver 
opened in May. The cost is $11.25 for three minutes’ use. 

President Taft, October 14, turned the first spadeful 
of earth at the site of the Panama Pacific International 
Exposition, to be held at San Francisco in 1915. 

Governor Dix, of New York, May 17 signed the bill 
appropriating $1,500,000 as New York’s share in the 
completion of an international highway from Montreal 
to New York City. 


The New York public library, the largest, the most 
costly and one of the most beautiful buildings designed 
. 


for its specific uses in the world, was dedicated by 
President Taft May 24. 

Former President Roosevelt, March 18, at Roosevelt, 
Ariz., pressed an electric button which released the 
first flow of water over the great Roosevelt dam just 
completed at a cost of- $8,000,000, by which about 25,000 
acres of land will be irrigated. 

A great causeway of reenforced concrete to connect 
Galveston, Tex., with the mainland has been constructed 
at a cost of $1,500,000. 


Washington. 


The Senate August 18 passed the resolution granting 
statehood to Arizona and New Mexico without the 
judicial recall provision which caused the President to 
veto the original measure presented to him. The House 
took similar action August 19, and the President signed 
the measure August 21. 

In September the Interstate Commerce Commission 
issued orders prohibiting the issuing by interstate car- 
riers of free transportation to any person except em- 
ployees of railways and to those dependent upon them, 
attorneys and certain other persons employed in connec- 
tion with railroad work. 

Work was begun by the government in September on 
the construction of a wireless station at Fort Myer, Va., 
which, when completed, will be the greatest wireless 
plant in the world. 

May 31, the total number of national banks organized 
in the United States was 10,025, of which 2,738 had dis- 
continued business, leaving in existence 7,287 banks with 
authorized capital of $1,026,482,135 and circulation out- 
standing, secured by bonds, $693,665,285. Reports by 
national banks to the controller of the currency regard- 
ing their condition September 1 showed total resources 
and liabilities of $10,379,439,3883. The reserve amounted 
to $1,428,068,314, 

The total money in circulation in the United States, 
October 2, was $3,242,182,715, as compared with $3,228,- 
913,634 in September. The per capita circulation would 
be $384.35. 

The Federal Government's deficit for the current fiscal 
vear exceeded $20,180,000 November 1. Custom receipts for 
the fiscal year 1911 amounted to nearly $701,375,000. 





During the last fiscal year the United States exported 
$891,000,000 worth of farm and forest products and im- 
ported $688,000,000 worth. 

The Supreme Court of the United States December 4 
held that the general coal land laws of the United 
States which forbid persons or associations making more 
than one entry applied to the unsurveyed coal regions 
of Alaska. 

By unanimous vote the Vreeland board, which Decem- 
ber 8 returned to Washington from Havana, officially 
rendered a verdict that an outside explosion caused the 
destruction of the U. 8. 8. Maine. 

Foreign commerce of the United States in 1911 shows 
an increase of over $200,000,000 over 1910, and a larger 
total than in any other year. The approximate totals 
for the year are: Exports, $2,000,000,000; imports, $1,- 
500,000,000, of which over one-half entered free of duty. 

June 7, 1911, deposits in national banks in the South 
were $726,287,726, or nearly three times as much as 
in 1900. 

President Taft, September 15, exonerated Dr. H. W. 
Wiley, Chief of the Bureau of Chemistry, of charges 
brought against him upon which the personnel board 
asked that he “be allowed to resign.”’ 

Estimates of George von lL. Meyer, Secretary of the 
Navy, issued in October, for the navy for the next fiscal 
year, call for $29,000,000. 

President Taft, August 8, signed the reapportionment 
bill under which the House of Representatives is in 
creased from 391 to 483 members. 

Postmaster General Hitchcock issued orders in July 
for the organization of a mail service through the 
Panama Canal between the ports of the Atlantic 
-acific Coasts, to begin in the autumn of 1914. 


and 


Forty-eight initial postal savings depositaries began busi- 
ness January 3. During the year postal savings banks 
have been established in all the principal cities of the 
United States. 

For the first time in the history of the service the 
deficit in the Postoffice Department was wiped out, and 
$1,000,000 surplus for the current year ended June 30, 
1911, was in the Treasury. 

During the fiscal year $14,947,000 had been expended 
on the construction of the Panama Canal. Actual work 
on the fortification of the canal was started June 19. 
Mobilization of military forces to guard the canal began 
August 29. 

The Court of Commerce convened at Washington, D 
«., April 3, for its first term of actual work with Chief 
Justice Martin A. Knapp presiding. 

Time for oral argument before the Supreme Court of 
the United States was changed October 23. from four 
hours to three. The time allowed for the arguments of 
motions was reduced from one hour to 45 minutes. 

The Sixty-second Congress convened in extraordinary 
session April 4. 

Jacob M. Dickinson, Secretary of War, resigned and 
was succeeded by Henry L.: Stimson, of New York, 
May 12. 


The Supreme Court of the United States, May 15, 
held that officers of corporations can not refuse to give 


up possession of corporation books for examination by 
grand juries if they themselves be incriminated thereby. 

Under regulations of the Government effective July 1, 
all ocean-going vessels carrying more than 50 passengers 
must be equipped with wireless apparatus. 

The United States Supreme Court May 29 declared 
the American Tobacco Co. an unlawful combination in 
restraint of trade, and ordered its dissolution within 
the following six months. December 11, the Supreme 
Court declined to interfere with the decree of the United 
States Circuit Court for Southern New York, approving 
of the reorganization of the Tobacco trust. 

The Standard Oil Co., of New Jersey, passed out of 
existence August 31 as far as form and function are 
concerned. Capital stocks of the 53 subsidiary com- 
panies have been distributed as ordered by the Supreme 
Court of the United States. 

President Taft signed the Canadian reciprocity bill 
July 26. Canada refused to accept the pact. 





FOREIGN. 


Portugal. The abolition of the monarchy of Portugal and 
the banishment from Portugai of the royal family were 
decreed at the opening of the new Constituent Assembly at 
Lisbon June 19. Anselmo Braamcamp was elected President 
June 21 and a constitution adopted August 19 by the Na 
tional Assembly. The world powers have formally recognized 
the Republic. Several royalist attempts to overthrow the 
Republic have been unsuccessful. 

Mexico. A _ rebellion headed by Francisco I. Madero re 
sulted in the termination of the 30 years’ reign of Vorfirio 
Diaz in Mexico after fierce fighting and heavy losses. A 
treaty of peace was decided upon May 17, President Diaz 
and Vice President Corral resigning and Minister of Foreign 
Relations de la Barra becoming President ad interim with 
Francisco I. Madero as chief adviser. Diaz left Mexico City 
May 26 for Spain. Senor de la Barra having served as 
Provisional President, Francisco I. Madero October 1 was 
elected President and Pino Suarez, Vice President. Quiet 
has not yet been fully restored. 

Italy-Turkey. Italy formally declared war against Turkey 
September 29 owing to Turkey’s refusal to recognize a pro 
tectorate by Italy over Tripoli. Hostilities began October 3 
with the loss of several torpedo boats by Turkey. During 
fighting at Tripoli, Hloms, Bengazi, Derna and Tabruk, the 
Italians lost 600 men killed and 1,000 wounded and the 
Turks 600 killed and 600 made prisoners. The 
continues. 


war 


China. Struggle for order in China is still under way. 
The power to form a constitution was placed in the hands 
of the Assembly November 2. This power had formerly 
been held by the nobles. Yuan Shi Kai, the last prop of 
the throne, became Premier November 16. The resignation 
of the regent, Prince Chun, was announced December 6. 
Conflicts between armed forces have been frequent and with 
varying success. The revolutionary party is making progress 
and seems confident of its ability to establish a form of 
government more in keeping with its ideals. 

Persia-Russia. A complicated political situation exists in 
Persia as the result of Russian interference in Persian 
affairs. Russian troops have occupied a portion of Persia 
and established what has approached a military form of 
government. The Russian cabinet has disagreed in regard 
to a policy, the foreign minister advocating that of non 
interference in internal affairs, while the prime minister 
does not favor leniency; he asks that the inhabitants be 
disarmed. W. Morgan Shuster, the American treasurer gen- 
eral, who has been dismissed from office in compliance with 
a Russian ultimatum, has signified his willingness to resign. 

Great Britain. The coronation of King George V and 
Queen Mary took place at London, Hngland, June 22, amid 
great pomp and splendor, At Spithead, England, June 24, 
the largest number of vessels of the Dreadnought class ever 
assembled participated in a great naval review by King 
George. George V, King of the United Kingdom of Great 
Britain and Ireland, was crowned Emperor of India at 
Delphi December 12. At the same ceremony the King 
announced the transfer of the capital of India from Caleutta 
to Delphi. 


rance-Germany, ‘The Moroccan treaty between France 
und Germany was made public November 3. Germany recog 
nized France's protectorate in Morocco, in return for which 
Mrance ceded to Germany about 250,000 square kilometers 
in northern French Congo, touching German Kameruns. 

Paraguay. A revolution against the government of Para 
guay was begun in March by Col. Alberto Jara, who had 
secured his election to the presidency and subsequently 
established a dictatorship. The government March 11 pro 
claimed Paraguay under martial law for five months. The 
Paraguayan revolutionary committee formed a_ provisional 
government and elected Gen. Gonzalez Navere President and 
Gen. Eduardo Scaherer Minister of War at Pilar. 
December 11. 

Haiti. After gaining possession of almost every important 
town in Haiti, rebels entered the capital, Port au Prin¢e, in 
August and proclaimed Gen. Cincinnatus Leconte Chief Exec 
utive, Congress August 14 unanimously elected Gen, Cincin 
natus Leconte President of Haiti. 

Honduras. A revolution in Honduras resulted in Fran 
cisco Betrand being chosen provisional president of Hon 
duras by both factions. 


Salvador. Dr. Manuel I. Aranjo. was elected President 
and Onefre Duran Vice President of Salvador February 14 

Nicaragua. The Nicaraguan Congress October 7 decreed 
Gen, Louis Mena to be President of Nicaragua during the 
constitutional term from January, 1913, to December 16 
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ITS OWN CHIEF COMPETITOR. 


Grand Forks, North Dakota, exemplifies the fact that enterprise on 
the part of a town has no limitations in its effects but that instead the 
result is continuous and progressive. 

Grand Forks, through its commercial club, has done many things. But 
the achieving of these particular aims has by no means been the extent 
of the accomplishment. <A spirit has been produced determined on even 
bigger and broader things for Grand Forks and for Grand Forks county. 

The town has come to feel it*has a record to maintain or, to express 
it more fittingly, a record to exceed. It is its own chief competitor. 
Because it did this thing and that thing last year it must do larger ones 
this year. It is watching itself in a critical mood and of course it would 
never do to disappoint such an august critic. 


Waked Up by a Rival Town. 
For the real awakening of its civic spirit Grand Forks, however, has 
another town to thank. Of course so far as this other town was con- 
cerned it was a case of its playing the part of an involuntary benefactor. 
Fargo is the town in point. It was in its 
strenuous efforts to advance itself that Fargo 


There is quite an interesting incident told about its building. The next 
festival was to be held in May. In March the citizens determined to 
have the new building ready for its use. Nothing of actual work had yet 
been done but the work was started and carried on with such vigor that 
the point was won. ; 

The auditorium has proved of vast benefit to the town. It has been the 
means of bringing such stars as Gadski, Melba, Maud Powell. 

An ornamental system of lighting the streets in the business section 
was evolved. It is doubtful if many towns of its size lead Grand Forks 
in this respect. 


Carrying the Good Work On. 


In anticipation of a greater activity in the future the Commercial Club 

is carrying on a campaign to increase its membership. It now has a 
membership in excess of two hundred and fifty, but it aims at six 
hundred, the idea being that the larger the membership the more general 
will be the diffusion of civic and commercial club spirit. Then, too, the 
larger the membership the more funds will the organization have in its 
work. And it is certain if the club is 





helped Grand Forks. Grand Forks very justly 
considered itself one of the important points 
of this whole section. If Fargo progressed 
faster than it, then it would suffer in com- 
parative importance. This called for action. 
At that time Grand Forks bank clearings ponent classes. 


were half those of Fargo. This disturbed the 


{| The problems of a class in any community are in 
fact the problems of the community itself, for its 
prosperity and even its existence may turn upon 
the proper solution of the problems of its com- 


{| Citizens as individuals and as communities must 


to accomplish the things the board of directors 
and Secretary Graves have laid out for it 


LET THE SLEEPING AWAKE. money, a substantial amount, will be needed: 


The club has canvassed the situation thor- 
oughly and noted every opportunity for action. 
I“fforts will be made to get more industries for 
Grand Forks, the work of promoting the set- 
tling of land adjacent to the town will be con- 


former to the same degree it elated the latter. 
Then some Grand Forks gentlemen started a 
trust company. This, with enlargements in 
other lines of banking, turned the scales to 
Grand Forks. Its bank clearings now exceed 
those of its down river rival. 

The North Dakota state fair is held alter- 
nately at Fargo and Grand Forks. Grand 
orks had good grounds but poor facilities for 
taking the people to them. The same was true 
of the state university and of Wesley College. 
Also the town was big enough to feel the need 
of transportation facilities between the busi- 
ness center and the resident sections. 


face this fact and must meet their problems as 
they arise. No country and no community is 
exempt from the evils that result from unwise 
policy and blind folly. 

{| Shortsighted selfishness has been at the bottom of 
substantially every misfortune that has befallen 
a nation, a state or a community, and the mis- 
fortune usually has been foreseen by persons wise 
enough to discern the inevitable result of mis- 
taken policy. 


{| No person can afford to play the ostrich. Dan- 
gers unseen are not the less dangerous, while 
dangers seen may be protected against. As a 
dangerous policy does not produce its evil results 
at once its tendency must be studied and under- 
stood in order to be changed. 


| Mail order business is worsting the country re- 
tailer; Parcels Post promises to injure him further, 


and other policies appear to tend to the elimina- - 


tion of the retailer. Many retailers are blind to 
their danger and refuse to see; many farmers deny 
or disregard the need of the local retailer. The 
blind must be made to see; the sleeping to awake 


tinued, the town’s fair projects will be given 
special attention to insure of their serving their 
purposes, and a general publicity campaign will 
he carried on. 

Grand Forks now maintains a press bureau 
which gains much publicity for the town and its 
territory. The club’s proposed activities are all 
along the line of general community develop- 
ment as advocated and urged by the AMERICAN 
LLUMBERMAN. 


The Mail Order Problem. 


But while in this general way the plans will 
have bearing on the mail order problem of the 
retail dealers specific efforts in that direction 











Local Capital for Utilities. 


An adequate street railway system was 





and the indifferent must be made active. The task 
is tremendous and the workers are too few. 


have been left for the dealers to handle in their 
own organization, the Retail Merchants’ As- 








what was needed. Outside capitalists hesitated 
about the undertaking. but local men took the 
lead both as regarded money and action and now Grand Forks has a good 
street car system. 

Improvement work on the part of the city government has gone for- 
ward in the same effective fashion. At first there were delays due to 
the wrong kind of men being in office and to the presence of knockers, 
but with a little timely aid from the state legislature these obstructing 
elements were overcome. 

A city hall costing $100,000 was built, the streets were paved, a system 
of sewers with trunk lines to accommodate a city of 100,000 population 
was constructed and many another thing was done. 

The sum of $60,000 was raised by popular subscription to build for 


the-Y. M. C. A. 


The Right Thing Well Done. 


The presence of the college had led to the establishment of a musical 
festival. It succeeded and it soon was apparent that a hall or an audi- 
torium with a much greater seating capacity than afforded by any of 
those then in the town was needed. The citizens built an $80,000 
auditorium. 


sociation. 

On the evening of December 1 the members 
of the association assembled at the rooms of the Commercial Club for the 
purpose of listening to an address by T. P. Montfort, jr., of the AMERICAN 
|.UMBERMAN. 

The speaker’s talk was general. For one thing he advised the 
retailers of Grand Forks to unite in a special advertising campaign 
having for its object to impress on the people of Grand Forks and vicinity 
the extent of the opportunities in a trading way afforded by the town. 

“Get right down to details in these ads,” urged he. “In one acivertise- 
ment tell them the number of places there are in which they can buy 
clothing, in another the number where they can buy groceries, in the 
next the number where they can buy hardware, and so on through the 
entire list of retail businesses.” 


Advertising Features Suggested. 

This idea called forth hearty support from some of those present. 

At another point he said : 

“Where the goods you handle are standard and well known brands 
feature this in your advertising and thus put yourself in a position to 
reap where the manufacturer and jobber have sown; in other words, to 
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profit by the general advertising they have done.” 

On motion the chairman announced a special meeting of the retailers 
to be held in January to take the matter up and map out a course of 
action. It was felt the merchants were too busy with the holiday trade 
to give the matter earlier attention. 

In its report of the meeting the Grand Forks Daily Herald said in part: 

A lively interest was taken in the meeting last evening and 
following Mr. Montfort’s address a lively discussion took place 
with regard to the best method of combating the influence oi the 
mail order houses. . [n his address the AMERICAN LUMBERMAN’S 
representative emphasized especially the thought that the whole 
responsibility rests upon the local man and that if he carries on 
his business on the principles of good merchandising and fair 
dealing coupled with the right kind of advertising there will be 
no need to wage war on the mail order houses, for the battle 
will then be won. 

The speaker was in Grand Forks in the interests of the 
war being waged on the catalog houses by the AMERICAN 
ILLUMBERMAN. 

In announcing the meeting the day preceding the //erald made con- 
siderable mention of the AMERICAN LUMBERMAN’s community develop- 
ment campaign. In part it said: 

This evening at 8 o’clock, in the assembly room of the Com- 
mercial Club, there will be a meeting of the retailers, jobbers 
and business men of the city for the purpose of listening to an 
address by T. P. Montfort, jr., of the AMERICAN LUMBERMAN, 
who will discuss community development generally and the work 
of the catalog houses in particular. He is engaged in the work 
of looking up information all over the Northwest re- 
garding the work of the catalog houses to aid the AMERICAN 
IL.UMBERMAN of Chicago in its war on that form of business. 

He was invited by a number of the Grand Forks retail merchants 
to deliver a talk this evening and those interested are urged to 
attend. 


Up To the Home Merchant. 


“There’s no place like home” is our motto, said Mr. Mont- 
fort, discussing the anti-catalog house campaign. “But it is 
up to the home merchants to see that the motto is in fact car- 
ried out in a community. 

“We believe that the campaign is one in which we can not 
fight our battle singlehanded and our effort therefore is largely 
toward rousing public interest and community interest so that 
the catalog houses will find growing opposition to their efforts 
all along the line.” 


The LUMBERMAN’s representative will make an: investigation 
today of conditions in Grand Forks and this evening he will 
have some facts and information for local business men that 
will be worth while. The meeting is being conducted under the 
auspices of the Retail Merchants’ Association. 

The essential feature of the work is the development of com- 
munity interest and the talk this evening will be right in line 
with the preliminary campaign that is now going on preliminary 
to the Commercial Club campaign next week. 

If the Grand Forks merchants would at this particular time carry out 
one work suggested in this talk before the association they would be 
especially startled by the information thus gained. 


Thorough Investigation Suggested. 


The recommendation was that the merchants make a thorough in 
vestigation of the mail order situation in Grand Forks, ascertaining 
detailed facts and figures. 

The merchants are not the only ones busy with big Christmas trade. 
Daily hundreds of dollars are sent out of town for Christmas goods. 

According to freight and express employees at Grand Forks, the 
catalog trade is heaviest at this season of the year. The next heaviest 
time is in the spring, when a great many farmers are buying imple- 
ments and vehicles. 

From information gathered from various sources the trade the mail 
order people get out of Grand [orks will run to $300,000 annually. 
Certainly a considerable amount of trade and doubly important where 
settlers are not as numerous as might be desired. 


Lines of Local Trade Hurt. 


Groceries have a big lead in the goods bought of mail order houses, 
but clothing, shoes, stoves, implements, vehicles and all such lines form 
big items in the grand total. 

ur goods, because of the northern climate, are an important line. 
The mail order houses are getting a big share of this trade. Especially 
is this true with those houses that make a specialty of such goods. 

Crops in western Minnesota and eastern North Dakota were good this 
year and the people for the most part have a good deal of money to 
spend. Of course the local dealers are doing a big business, but not 
so big by any means that they can afford to lose what is going out 
of town. 





REAL LIFE AND LOVE POSSIBLE ONLY IN ONE’S OWN HOME. 


The home is the unit of government. ‘There the them. You and your wife need to be alone in your 


Put her in a home of her own and let her take charge 


husband is the maker and the administrator of law, own home. What if it is an humble place, minus of it. And then do your best to make it a happy 


and the wife is the balancing force that holds the 
administration in equipoise. The two originate au- 
thority and apply the rules to those to be governed. 
The children come under this regime and learn obe- 
dience and become subject to authority. The well 
regulated home makes good citizens and gives in- 
spiration to the order and peace of society. No penal 
laws, no prisons follow in the wake of such a home. 

But the home must be a home. The boarding house 
cannot be substituted for it; neither can the home of 
your wife’s father or mother take its place. It must 
be your home, where you and your wife live and have 
full control. The boarding house is a curse to the 
home. The home of your parents on either side is 
subversive of your home if you continue to abide with 


YARDS AT 
FRESNO F. DEAN PRESCOTT, 
FOWLER GENERAL MANAGER 
SELMA 
KINGSBURG 
HANFORD 


American Lumberman, 
431 South Dearborn St., 
Chicago, Ill. 


Gentlemen: 


‘ 


VALLEY LUMBER COMPANY 


the luxuries of which you have been a_ participant? 
Nevertheless it is your and her home, where you can 
cultivate one another, become adapted to each other’s 
peculiarities, where you can learn to make due al- 
lowance for each other’s weaknesses, and grow per- 
manently into each other’s love and affection. You 
cannot cultivate this sort of a home spirit in a board- 
ing house or in a hotel, or by living with your closest 
of kin. The hotel brings promiscuous company and 
idle gossip; the boarding house dissipates and divides 
your attention, and it cultivates indolence; and the 
home of your nearest kin brings criticism, meddling 
and interference. Take your wife away from the 
hotel; take her away from the boarding house, and 
take her away from the home of her and your people. 


% 


W. K. KENDRICK, 
LOCAL MANAGER 


FOWLER, CAL.., 
December 9, 1911, 


$ 


We became one of your subscribers only a couple of months ago and received 
one of your advertising bulletins, but as we are supplying ads to two papers they 


are running out. We use them exclusively, 


We" would appreciate your sending any 


old or previous bulletins which you may have issued. If there is any cost attached 


to the same we will gladly pay it. 


Yours truly, 
‘VALLRY LUMBER COMPANY, 
W. Z. Kendrick, Local Manager. 


home—a home of love and a place of mutual interest. 

Otherwise you will know nothing of the sweets of 
your own home, the devoted atfection of your wife, 
the daily cultivation of your own children, and the 
management of your own domestic matters. Any 
husband who pursues the opposite course is unwise, 
foolish, lacking in all the -lements of his duty to 
his wife, and wrecks his best interests upon the altar 
of indifference, selfishness and gradual alienation. No 
wise husband will pursue such a course if he has the 
slightest regard for the domestic happiness of himself, 
his wife and his children. 

Therefore, let the home be your own home, the 
place where you and your wife live, and where your 
children are properly governed, and where no one else 
interposes meddlesome advice and officious suggestion. 
It may be a simple place, its furniture scant, its sup 
plies meager, and a place where you and yours have 
to practice self-denial and frugality; but it is home, 
and that thought and feeling are sufficient to more 
than supplement whatever else may be lacking. Bet- 
ter comforts and luxuries will come later, as your 
plans mature and your business succeeds. In the mean- 
time, the very education that such experiences of 
hardship bring will train you for the greater enjoy 
ment of success when it comes. As you grow older, 
you grow more and more into that oneness of life and 
love that the wedded contract is intended to produce. 
Home alone can meet the ends of married life and 
make the family where peace, confidence and adapta 
tion grow into a perfect reality. ‘‘There is no place 
like home, be it ever so humble; there is no place 
like home.’’ Hence, we say to all newly married 
young people, move into your own home and live in 
it.—Texas Christian Advocate. 


WILL REJUVENATE KENTUCKY BUSINESS 
CLUB. 


LOUISVILLE, Ky., Dec. 20.—J. R. Devine, secretary 
and treasurer of the Ohio River Lumber Co., 0! 
Maysville, Ky., is taking an active part in the com 
munity development work which has been urged b) 
the AMERICAN LUMBERMAN in its ‘‘Community Build 
er’’ department. Mr. Devine is beginning his work 
by leading a movement to rejuvenate the Maysville 
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RETAILERS TO D 


Business Men’s Club which, though formed about a 
year ago, has not been as active in promoting the 
interests of the community as Mr. Devine believes 
it well might be. Accordingly he has called a meet- 
ing at which he proposes that steps shall be taken 
to revive the club’s activity. 





DILLER ROAD MAKERS FEAST AND TALE. 


In the ‘‘Community Builder’’ department of the 
AMERICAN LUMBERMAN for July 15 was published an 
article telling of the work in good road building 
that has been carried on for the last three years by 
the business men of Diller, Neb., and the farmers in 
that locality. Diller is a town of from 500 to 600 in- 
habitants, and until about three years ago it did not 
differ greatly in its attitude toward country roads 
from the ordinary country village. In 1909, however, 
a conference and banquet in which 52 business men 
participated, was the beginning of the Diller good 
roads movement which was destined to transform the 
country roads in that locality from almost impassable 
highways to roads that would be creditable to a com- 
munity of many times the population and wealth of 
Diller. , 

It has been the practice since the original banquet 
at which the roads movement was started to hold an 
annual banquet at which prizes are awarded to farmers 
who have produced the best results on the sections of 
road allotted to them as their share of the work in 
road building. The annual meeting for 1911 was held 
November 15, and though as already stated the entire 
population of Diller is only from 500 to 600, over 
300 road boosters were present, At the outset plans 
were laid for the building of 120 miles of road. With- 
in three years fully 60 miles of road have been con- 
structed and the indication is that the remaining 60 
miles will be constructed during 1912; thus making 
an average of 30 miles of good roads built each year 
for four years in succession. 





OHIO CITY’S ENTERPRISING BOARD OF TRADE. 


Through the courtesy of the P. Smith Sons’ Lumber 
Company, of Newark, Ohio, the AMERICAN LUMBERMAN 
is in receipt of a very attractive bodklet entitled 
‘*Greater Newark, Ohio,’’ issued by the Newark Board 
of Trade. The first section of the booklet is devoted 
to a description of Newark, dealing with municipal 
improvements, school advantages, transportation facil- 
ities, fuel and power, labor conditions, industries, bank- 
ing facilities, sewerage system and municipal expansion. 
Interspersed in the descriptive matter are numerous 
illustrations of scenic and other attractions of Newark, 
including its public buildings, landscapes, ete. 

The second section of the book contains large illus- 
trations of the various manufacturing industries of 
the city, not the least of which is the home of the P. 
Smith Sons’ Lumber Cempany. 

What the city owes to its board of trade is dem- 
onstrated by its accomplishment during six months: 
363 new members were secured in a seven-hour cam- 
paign and 650 new members in a few days; over 1,300 
wagonloads of rubbish were taken out of the city on 
‘‘cleanup day’’; contracts for sixty miles of good 
roads in the vicinity of Newark and several miles 
of cement walks in the city; over 300 trees planted 
on Arbor day by 4,000 school children; sixty cash and 
merchandise prizes offered for flower beds; $12,000 
country clubhouse built and plans made for a convention 
hall; $1,000 raised by popular subscription for a pub- 
lic library; $800 courthouse park improvement fund 
raised; work started on a $50,000 subscription for a 
city hospital; legislative act. secured giving the city 
possession of the Ohio canal within its limits and pass- 
age of a bill permitting the school board to buy or 
lease playgrounds secured. 





ENTERTAINING CUSTOMERS. 


Minot, N. Dak., Dee, 23.—H. 8. Johnson, now man- 
ager at this point for the Rogers Lumber Co., is the 
originator of a clever trade getting idea, one that while 
exceedingly simple and inexpensive proved good. Given 
a coffee pot and few pounds of coffee Mr. Johnson did 
the trick. ' 

It was while he was in charge of the Rogers yard at 
Berthold, near here, that he evolved and applied the 
scheme. 

One day after a drive through the cold he was seated 
beside the stove in his office. The thought occurred to 
him that a cup of hot coffee would taste mighty good 
just then. Immediately the inspiration struck him. 

‘“‘If I would enjoy it so much why wouldn’t: the 
farmers?’’ he reasoned with himself. ‘‘It might serve 
to draw them to my office when they come to town and 
consequently give me a bétter chance at their trade.’’ 

So he started the practice. He bought a coffee pot 
of liberal dimensions, some coffee and sugar and was 
ready. The office store furnished a handy place for 
brewing the drink. In that way it was always ready 
the day through. 

Thereafter any farmer, reaching the town chilled 
with his drive through the cold, knew he would find a 
comforting yet moral drink at the lumber office of 
Henry Johnson. 

‘¢It proved a popular thing,’’ said Mr. Johnson. ‘‘Of 
course it was impossible to figure in actual dollars 
and cents just how much good it did in a business way. 
This I do know, though. It brought the men to my 
office and I sold them lumber. 


EFY MAIL ORDER COMPETITION. 


‘*One great advantage of the plan was that it drew 
people to the yard just when I had the most time to 
talk to them.’’ 

When the scheme carhe to the attention of the com- 
pany’s general officers in Minneapolis they thought so 
well of it that it was decided to apply it to other yards. 
Consequently this fall the general office got out a letter 
to all the managers, or at least those in a certain class 
of towns, outlining the plan and telling them to inaugu- 
rate it. Ads were to be carried in the local papers 
telling the farmers of the treat awaiting them at the 
lumber office. ' 

‘“‘T am not using the idea in Minot,’’ said Mr. 
Johnson, ‘‘ because I consider this town too big for it 
to be successfully applied. It is in the smaller places 
that it will work best.’’ 

Cakes or cookies added to the coffee strengthens the 
appeal to the appetite. 





GROWTH IN NORTH DAKOTA. 


CARRINGTON, N. DAxk., Dee. 25.—Fargo, Grand Forks, 
Minot, Devil’s Lake, Bismarck, and on down through 
the list, every important town in the state is striving 
for community development and state-wide growth. 

For the most part lumber dealers have confidence in a 





Well, Well, Well! 
1912 Found Us 


right here on the job with the 
best stock of lumber, dimension, 
Siding, casing, base, shingles etc., 
on hand that we ever had at 
this time of the year and our 
only excuse for ‘having it was 
our strong belief that the people 
of this community in 1912 are 
going to try out good, sound 
home investments in preference 
to a lot of those far away ‘Get 
Rich Quick” schemes that are 
like the song of the sirens. This 
lumber we have came from some 
of the best ‘‘quality’” mills in the 
United States and we are not 
afraid to put it up against any 
material in the world for home 
building—price, quality, dura- 
bility and long time satisfaction 
considered. You’ve got to see 
it to appreciate it, so come in 
and we'll talk that 
home of yours. 


over new 








“ There’s No Place Like Home.” 


( Name and Address ) 











NO. 2, SERIES G, AMERICAN LUMBERMAN COMMUNITY 
DEVELOPMENT ADVERTISEMENTS; FUR- 
NISHED TO DEALERS ON RE- 

QUEST; READY IN 
JANUARY. 


rapid growth for the state during the next few years. 
They realize fully its significance for them. 

The leaders in the community development work feel 
that the lumbermen should take a big part in it since 
they will be among the first to profit. 

Said one commercial club secretary: 

A new settler means a new house, so it behooves the 
lumber dealers to take a full share in our plans. Of course 


every business man profits in a new settler but the lumber- 
men get in on the ground floor, so to speak, in this respect. 


Mail Order Situation. 


In a country that seems at the threshold of a great 
growth the mail order situation is naturally of im- 
portance. So far as lumber and millwork are concerned 
there is little evidence of it at this time, but that may 
be more because the present year has been a slow one 
than that it does not exist. Certain it is it behooves the 
local dealers to be duly alert in this respect. In a 
way every man now in the country will serve as an ad- 
visor to his newly arriving neighbors in the matter of 
trading. If the old settler be a patron of catalog houses 
his action will influence the others to do likewise. 

If the mail order business is light in lumber and mill 
work such is not the case in other lines, In general 


merchandise the catalog houses are enjoying a heavy 
trade. There is no ere sem to this. Every town in 
athe state is included, the amount varying only in accord- 
vance with the size of the town and the number of its 
farmer constituency. 
There are those among the merchants who are giving 
the matter the careful thought it deserves. 


Catalog Cash, Home Credit. 


One of these in talking the other day disclosed the 
fact that he was keeping an exceedingly close watch on 
the situation, He said: . 


Just now fewer of the people are trading with the mail 
order concerns, but there is no encouragement for the local 
dealers in this. They are short of money and need credit. 
That they can not get from the gcatalog houses, therefore 
they turn to their home merchants. But given money again 
they will go back to the out-of-town concerns. Instead of 
appreciating the accommodation of credit given them at home 
they will be keen to make up for the exorbitant prices they 
will fancy they have paid. It isn't right. Of course it isn’t 
right, but it will do no good to deal harshly with them. 
The thing is for the merchants individually and collectively 
to set themselves to the task of convincing the people they 
do best to trade with them. This is true, or it should be. 
Prices are higher up here than in the central states, but so 
are the freight rates from Chicago. 


¥, L, Sherman, of the Minot Commercial Club, believed 
the mail order situation was one of the subjects that club 
would take up soon. He made it plain that he was fully 
cognizant of its importance. 

**Good for the AMERICAN LUMBERMAN,’’ he exclaimed, 
having reference to its community development, anti-mail 
order campaign. 





BACKING THE SMALL MANUFACTURER. 


Announcement has been made that the Boston Cham- 
ber of Commerce has inaugurated a codjperative move- 
ment for the purpose of bringing industries to the 
city. An association has been organized to raise 
and provide a $500,000 guaranty to back young men 
of insufficient means who have shown the right kind 
of business ability. This is a method of promoting 
community development that should appeal to the 
smaller community for the reason that it often happens 
that an industry is struggling along in a decidedly cir- 
cumscribed market, owing to a lack of capital sufli- 
cient to enlarge its facilities and exploit its products, 


—_—~ 


USING ‘‘HOME BUILDER’’ CAMPAIGN MATTER. 








Wants Ad Service. 


Please send me your ad service. 
T. BK. Dupeck, 
Editor of the Pilot. 


To Stir Up Lumber Dealers. 


Farao, 8. Dak.—We will be pleased to receive from time 
to time your advertising bulletins. Lumber dealers here 
are not as a rule aggressive advertisers, but perhaps they 
can be brought to a realizing sense of their need of it by 
presentation of such copy as you turn out. 

. M. Baxen, 
Fargo Daily Courier-News. 


Prever, 8. Dax. 


Acknowledgments and Thanks. 


FESSENDEN, N. Dax.—We beg to acknowledge and thank 
you for “Retail Ads for Lumbermen,” and would be pleased 
to receive your bulletin regularly, free of charge. 

Vells County ree Press. 


Lumber Company Wants Them. 


Greppes, 8. Dak.—Please send us your regular advertising 
bulletin to our address at Geddes, 8. Dak. 
N. J. Kramer, Manager, 
Floete Lumber Company. 


Ad Service Desired. 


Devits LAKE, N. Dak.—Kindly send us your “Ad Serv- 
ice” as per your proposition of December 19. 
J. H, BiLoom, 

Devils Lake 


Glad to Send ’Em. 


Granp Forks, N. Dak.—We would like very much to be 
favored regularly with a copy of your press bulletin, if we 
are not imposing upon your good nature in asking for it: 

COMMERCIAL CLUB, 
Grand Forks, N. Dak. 


A Series to Bottineau. 


Borrineau, N. Dak.—Please send your “Ad Service" to 
the News and oblige. FF, C. FALKENSTEIN, Publisher, 
Bottineau County News. 


Manager, 
Journal, 


One to the Golden Valley. 


N. Dak.—Please send yous “Ad Service” and 
Go 


BeacH, 
; den Valley Chronicle. 


oblige. 


Will Do His Best, 


FuLron, 8. Dak.—Your circular letter of December 19 is 
received. 1 shall be pleased to receive your service and will 
do the best I can to get our lumbermen to use it. Thank- 
ing you for your offer of assistance and ag | he that 
it is fully appreciated, I am, H. BE. Dawes, Editor, 

The Fulton Advocate. 


Is Particularly Interested. 


Canova, 8S. Dak.—Your bulletins etc. regeived. I wish-to 


thank you for them and would like to Be placed on. your 
mailing list to receive all the matter you send out. in Also 
send your ads. I am particularly interested in your Com- 


ust now, as we have just 


Building” material 
ee J com ere and a lot of this matter 


organized a commercial club 
will be appreciated. 
Wishing you the compliments of the season, beg to remain, 
Dean C. TRIPPLER, 
The Canova Herald, 


Regular Bulletin Service Requested. 


Marcus, Iowa.—Itf you wi, ape - seuteme pear Be 
% tins for lumber dealers 1 w appreciate it. 
aE W. M. Hamivton, Proprietor, 
Marcus News. 
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REALM OF THE RETAILER. 


The Best Kind of Foundation—Not Paying a Just Debt “itd 





What ?—Time Has Come For Retail Interests to Fight—Trying 


to Force a Position in the Market—Happy New Year. 


THAT JEWEL OF CONFIDENCE. 


I am fearful that not all of us regard confidence as 
a jewel; at any rate we are at little pains to possess it. 
A lumberman who was new in a town and who sold 
No. 1 dimension for a building was not following the 
right receipt; the carpenter who knew something about 
lumber saw it was No. 2. This dealer, who put in a yard 
alongside of two others the proprietors of which are as 
solid as old cheese an@ have the respect of the entire 
community, in the way of profit may have thought that 
he would have a whip on his competitors, but now that 
the little trick is known it need not surprise any one if 
only a modicum of the trade of the community should 
go to the newcomer. He began to build on sand, and 
any man who resorts to that wants to be mighty certain 
that he is located in a dry climate, as it does not take 
much of a rainstorm to wash out the foundation. 

Many of you have had occasion to know what a poor 
foundation is under a shed. Not many years ago sheds 
were built, and the first the owners would know they 
would begin to settle. The ridge pole would be out of 
line. The foundations of some of them were block, of 
others stone which the weight would force into the 
ground. I have seen more than a dozen sheds under 
which jack screws had been placed to level up the 
frames. A shed that cost considerable money, about 
$2,000, if I remember correctly, had to be trued up 
before it was two years old. Fortunately, there has been 
a change in this regard. The lumbermen who have 
learned how to build now use poles, cement walls or 
piers, and the sheds stay where they are put. 

It is necessary to put a good solid foundation under 
a shed—we have learned that, but there are those of us 
who have yet,to learn that it is the proper thing to 
build one of the same nature under our business, which 
is of more importance than any shed. 

A dealer was detected giving short weight in coal, and 
his coal trade ran away from him as water would run out 
of the bunghole of a barrel. Of course he did not think 
he would be detected; we usually don’t, in our mis 
doings; the penitentiaries are filled with men who did 
not think they would be caught. But when the dealer’s 
trickery became known it spread over the town. You 
know how it is in this respect; it appears to be the dis- 
position of many to roll as a sweet morsel under the 
tongue any defect that may come to ihe surface in a 
neighbor or citizen. If a man should be seen stagger- 
ing on the street it would not be long until it would be 
circulated widely that he was drunk; and his uncertain 
step might be owing to sickness. During the afternoon 
he may have done a dozen kind acts, but there would 
not be much said about them. 

When I went into a well in the chicken business, and 
sold the largest house to a farmer for a hog house, my 
acquaintances would say, ‘‘Didn’t make the chicken busi- 
ness pay, eh?’’ ‘‘Didn’t make the chicken business 
pay, eh?’’ And some of the old codgers around town 
seemed to squint with glee when they put the question. 
At the same time | was taking wonderfully good care 
of my old black cow, the most famous cow on this 
globe, was paying my debts and taxes as promptly as 
the best of them, floated the stars and stripes on the 
Fourth of July, and in addition was writing these in- 
spired articles, but have you an idea they twitted me 
once about my virtues? Not a single time. All the 
time it was, ‘‘Didn’t make the chicken business pay, 
eh??? You must wait until you are dead to hear of 
your virtues. 

More and more attention is being paid to foundations 
these days, and we may bear in mind that the right 
kind of foundation and confidence do not lack much of 
being synonymous terms. A young man cannot enter 
the highest grade law schools without taking along 
with him a degree from some college of standing that 
it may be known that he has a foundation on which 
to build. Not long hence this will hold true with the 
best medical schools. It has reached a point where we 
want to know what kind of a foundation the politician, 
as well as those who have acquired great wealth, stands 
on. If the foundation is found to be rotten away goes 
any confidence that the public may have had in them. 

Confidence is a jewel, and don’t you forget it, young 
man. 


DISCUSSING A DEFINITION. 


It is satisfactory when a dealer who is visited lets 
out what is in him. This particular dealer cared little 
for formalities in the office, as he sat on the table and 
occasionally swung his big feet to and fro. It was 
judged from what he said that he had in mind a debt 
that he thought he would be obliged to charge to profit 
and loss. 

‘*Tsn’t a man who buys goods with no intention of 
paying for them a thief?’’ he asked. 

‘Practically, and with full intention of being one, 
but not in the eye of the law,’’ I answered. 

**T know that, but they are thieves just the same. It 
is their intention to get my goods, your goods, the 
other man’s goods without paying for them. They are 
starting under the pretense of being respectable, for 
when they buy the goods the man of whom they are 
bought is of the opinion they are decent enough to pay. 

‘*In my deadhead book I have accounts which run up 
into several hundred dollars, and I know that some of 





these fellows never meant to pay, as they could pay if 
they were so disposed, but you can’t collect a cent of 
them. I told one of them who owes me $12 for coal 
that I was tired of running after him and now I should 
try to collect it. ‘Collect it, then!’ he said. Sue a 
beggar and catch a louse is the way it would come out. 
He has owed the account since a year ago this winter, 
and I would sell it for 12 cents. He has no steady 
employment, and so I can’t garnishee. He _ fiddles 
around for dances, has a few scholars on the fiddle, and 
earas more or less money all the time and could pay as 
well as he can buy his wife 4-foot hats. 

‘*Years ago they imprisoned for debt. These days 
we wouldn’t stand for it, but I believe that justice was 
meted out to many of the imprisoned in as righteous 
a sense as it is today when men legally steal and are 
sent to jail for it. The name doesn’t change the char- 
acter of the offense.’ 

[ told him I agreed with him largely and, seeing that 
he was a good natured fellow, I asked him if in many 
instances the deadhead account ought not to be assumed 
in part by the man of whom the goods are bought. 

‘*How’s that?’’ he asked. 

‘*Why, to be personal, knowing as you probably did 
know, that this musician was unreliable, what have you 
to say for yourself for selling the coal to him?’’ 

‘*T can say that I was a d d chump for doing 
it} ?? 

“*Tf you had kept your coal and he had broken into 
your shed and legally stolen it you could have had 





“Didn’t make the chicken business pay, eh?” 


redress, but seeing you were a party to the contract of 
his gaining possession of it the law says he ean pay 
you if he can.’ 

Then followed comments on credits, and we agreed 
that some merchants run their credit system too loosely. 


THE YARD OF LENGTH. 


Times have changed in regard to the condensation of 
stocks. Not many years ago it was-common to carry 
the high grade lumber under cover with the balance of 
it piled in the yard, a practice that yet holds in many 
localities. Then came the large sheds, and now it is the 
claim of many that they carry everything under roof. 
[| have visited yards in which not even a fence post is 
seen outside. When the shed alley doors are closed at 
night the four walls of the shed inclose the entire stock. 
There are many men of many minds here as elsewhere, 
and this method does not appeal to all, many preferring 
to pile posts, shingles and lath in the open. 

In contradistinetion to conecentrs iting a stock, oeea- 
sionally one is seen that is spread over a good deal of 
ground, in most of these cases along 2 railroad track. 
[ have seen these so stretched out that, were not the eye- 
sight of the proprietor normal, standing at one end ot 
the yard he would require a field glass to assure himself 
that the piles at the other end had not been carried 
away by depredators. 

In the summer customers can drive here and there and 
get the required items from the piles, but when the snow 
lies deep their teams must wallow. One of these lum- 
bermen was asked how he managed in the event of a deep 
snow, and he said he broke a road through the yard. 

Not many dealers would be satisfied with this ‘yard ar- 
rangement, but those who have it appear fairly content. 
There is nothing like getting used to a thing, and 
furthermore, there is nothing like breaking away from 
a thing when the break means an improvement. Dealers 
by the thousands who have become accustomed to roomy 
sheds would not think of going back to yard piling as 


in their earlier days came near being the universal 
custom, 


THE FUTURE OF THE RETAIL ASSOCIATIONS. 


The doubts and fears of many of us hang on hair 
triggers. Our imaginations run riot and a thousand 
times we cross bridges which never are built. We are 
not satisfied to take things as they come and wrestle 
with them at our best. An old philosopher who lived 
long before the Christian era said, in effect, that the 
most of our troubles are borrowed, an idea that in varied 
forms has been used thousands of times since. 

I wrote to the secretary of one of the prominent asso 
ciations that I hoped its forthcoming meeting would be 
of such character that the detractors of the lumbermen 
of the country would become convinced that ‘‘I ain’t 
dead yet,’’ paraphrased by some one from the saying ot 
Daniel Webster, ‘‘I still live,’’? when those around him 
thought that his end was near. 

Considering the benefits of the associations it would 
be a great idea if they should cease to flourish. Such a 
cessation would be a stigma on their members. It would 
display a woeful lack of courage, almost an infantile 
weakness. Nothing has so welded the retail Jumbermen 
together as have the associations. They have been the 
means of making them acquaintances and friends. Be 
fore the organization of the associations little did the 
dealers of any district know of one another. The dealers 
even in the same town were socially strangers. ‘here 
was not the opportunity to come together which the asso- 
ciation meetings afford. Many held their colaborers at 
arm’s length. There was no unity of interests, nothing 
outside of the fact that they were engaged in the same 
calling to cement them, and all know how coldhearted 
business in the abstract is. All this is of the past. At 
the annual conventions the members of the associations 
meet on common ground—the ground of sociability. 
The different phases of the retail business have been dis- 
cussed, and the members have gone home not alone with 
an increased stock of knowledge regarding their business, 
but what is of great value in some of its bearings, an 
increased stock of good cheer and good wishes. 

Kivery association at this juncture should put up a 
front so impregnable that the balls fired by its detrac- 
tors against it will glance off as would a bullet from a 
22-ealiber revolver from the armor of a war vessel, and 
such a spirit as has been engendered by the associations 
ean do this if it will. ‘lo accomplish it, however, there 
must be cohesion, a renewed determination to win in the 
fight that is to come as they have won in the past. There 
promises to be a powerful national association of retail 
dealers of the various lines. The purposes of the national 
association and of those which already are fully organized 
should be identical, and if they do not cause some of the 
politicians to pull the cotton from their ears [I am a 
false prophet. The associations can if they will, and to 
a large extent the prosperity, and even the life, of their 
business will depend upon their will to do it. 

The few who are trembling in their shoes fearing that 
the associations may disintegrate because of the fight 
that is being made against them do not view the situa- 
tion with the coolness of soldiers. The time has come 
for the retail interests of the country to form in battle 
array, and metaphorically shoot to kill. 


CRITICIZING THE POSITION OF A COLABORER. 


A dealer writes from southern Iowa, near the Missouri 
line: ‘Some time ago, November 4, as I look back, you 
told in the ‘Realm of the Retailer’ of a lumberman who 
repudiated the generally accepted ethics of the trade, 
claiming that with the business of the town it was neces- 
sary for him to do so that he might live. When there 
were three yards in the town, and the amount of the sales 
was $130,000, he was satisfied with his portion of it, 
but when the fourth yard came in, and the territory was 
cut up by railroads, and lessened the volume of trade, 
and it was reduced to less than $100,000—when there 
was this reduction and he thought he could not live on 
the business he would get he broke away from the methods 
which must be respected by the lumbermen of any town 
if there is peace and profit. You of course remember 
the circumstance. 

‘*] should like to know if by doing this he has made 
more money than he would have made if he had accepted 
his legitimate portion of the trade. There was a similar 
condition in this town five years ago. One of the Jum 
bermen thought he was entitled to more business than 
he was getting, though he was getting as much as either 
of the others, and he went to forcing things. The 
other two of us did not take kindly to his ways, and we 
objected by selling lumber as cheap as he did, with a 
showing at the end of six months that our sales were 
not $1,000 in excess of the same period of the preceding 
year, and our profits were much smaller. The profits 0! 
our firm were $1,200 less, and no doubt the profits of 
the others were proportionately smaller. Our neighbor by 
this time saw the error of his ways, and he had the good 
sense to want to correct it. 

‘For nine years I have read the ‘Realm of the Re 
tailer’ with much pleasure, and I take this opportunity to 
congratulate you. In every article there is a profitable 
idea, and when the paper comes to the office the one who 
gets hold of it first calls himself in good luck. Our 
foreman thinks you are one of the greatest men that 
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“You were a party to the contract.” 


lives, and he has asked me many times if I thought you 
would ever come to this town. He says he 
piling that he wants to show you.’’ 

This dealer touches on a question that has agitated the 
trade in many towns. The lumberman in question did 
not say to me that he had made more money than he 
would had he not gone to ‘‘raising the devil,’’ as one of 
his competitors expressed it. I did not ask him the 
question as I was of the opinion it would have been su- 
perfluous. He quoted some of the prices at which he was 
selling and it was plain there was not much money in 
them. But he had the volume, and that is highly pleas- 
ing to some dealers. Fifty lumbermen could be named 
who appear to be better satisfied with volume than profit, 
else it is plain they would work for profit. There are 
lumbermen who have acquired the concessions demanded 
of their competitors by cutting loose, but during the 
period of low prices few of them have made money. 
‘*Making money now?’’ one of them said, ‘‘No, 1 am 
losing money every day, but I am losing knowing that 
it will be a means of my winning later on.’’ I can not 
say that up to date he has won, as the last information 
I received from the market it was, in effect, that it was 
in a very unsettled condition. To play such a game suc 
cessfully a dealer should know himself and his com- 
petitors thoroughly, and that in advance he can _ not 
know, as it is beyond the range of knowledge to know 
what a competitor will do if he is driven to it. One of 
the worst scrappers I ever knew is one of the mildest 
mannered men that ever cut a throat. One would think 
it would go against his nature to crush a bug under his 
foot, but Alexander who sighed for more worlds to con- 
quer was not more eager to draw a sword than this 
dealer is to give it to his competitors under the fifth rib. 
This trying to force a position in a market is a danger- 
ous experiment. As said, there are instances when it has 
won, but where it has won once it has failed a quarter 
of a hundred times. When two dealers try titles in this 
regard, and one has as much money as the other, as much 
grit as the other and as many friends as the other it is 
a question on whose ramparts the flag of victory will 
finally float. 


FOREMEN AND FOREMEN—ONE KIND. 


I trust that this foreman, mentioned above, may disa 
buse his mind of the idea of ‘‘greatness.’’ I am mighty 
glad, however, to know that he is proud of the way he 
piles. I am glad to see foremen, or others, proud of 
their work, as any man who is not proud of it amounts 
to little in his calling. He may fail in reaching his 
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“The few, who are trembling in their shoes.” 


ideal—and all of us who think rightly do—but unless 
he has this pride he will come nowhere near reaching it. 

Oftentimes I see this illustrated. I visited a yard 
when the proprietor*was away from home, and the fore 
man was sitting at the boss’ desk, with his feet as high 
as his chest, resting on it. We talked about trade, 
stocks etc., and the foreman appeared to have a good 
understanding of the conditions. But he didn’t say, 
“*Comegout and see the yard.’’ At length | proposed to 
do so, and when in the shed it was plain why it was left 
for me to move in the matter. To sum it up in one word, 
it was wretched. There was disorder in every direction. 
I wondered why the proprietor had not taken this fore 
man by the ear, led him into the shed and said to him, 
‘*Young man, if you don’t pick up your heels and shay 
things around here you will not buy bread and butter 
with the money I pay you. I fear you will have to go 
husking corn.’’ But it wasn’t in the boss, and conse 
quently he didn’t inoculate the foreman with the germ. 
‘There are men who will float along with the tide without 
making much of an effort to swim. This foreman, | 
imagine, is one of them, and the boss is another. 

There was another cause for wonder. ‘The LUMBERMAN 
lay on top of the desk—a pile of them in fact. lor 
years’ 1 have been as busy as most mortals are telling 
in this department along what lines the most successful 
dealers conduct their business, that it might be of bene 
fit to others, and lead couldn’t drop heavier in water than 
apparently all I have worked to find out and make known 
has in the minds of this dealer and his foreman. Why, 
if I found it that way over the country at large | would 
say good-bye to Little Dutchie and seek other employ- 
ment. But maybe they look at the pictures in the paper. 

Young man, dor’t you know it is a good idea to keep 
an eye to the windward? It’s chances that the young 
man wants, and as | have seen the world, not many 
chances are staring this foreman in the face. They are 
not running around looking after him. It seems to me 
that I should want.to do my work so well that if I got 
out of a job some one else would want me. In this same 
town there are two other yards, one of them a fairly 
good one, and the third excellently kept. The shed is 
150 feet long, double alley; the piling is as it should be, 
and everything around the premises is as slick as a 
whistle. Let us suppose a condition that is strictly within 
the probabilities, that the foreman of this well kept 
yard should die, or for other reason leave the employ of 
the firm, where have you an idea they would look for 
another foreman? Do you think they would whisper to 
this foreman who was resting his feet on the boss’ desk 
instead of straightening up the shed to come up higher? 
Not in a hundred years. He would stand no more chance 
of being employed by that firm than IL would. They 
would not give a second thought to a man whose stock 
looked as though a big wildeat had been scratching 
among it, or there had been a bull fight in the shed 
alley. 


The Other Kind of Foreman. 


Three weeks ago a foreman told me that in the summer 
he was offered an advance of $10 a month by a com 
petitor, and like a true blue employee he went to his em 
ployer and told him about it. He said he told him that 
so far as their business relations were concerned he was 
perfectly satisfied, but that living these days came high, 
nud that $10 extra would mean a good deal to him. ‘‘Go 
right on with your work, I guess | can pay you as much 
us So-and-So can,’’ be was told by his employer. Ten 
dollars a month—$120 a year—that really was a bonus 
for his efficiency. Had he not been competent he would 
not have received this offer from the competing concern, 
and if he had asked for more money from his old em 
ployer he doubtless would have been told, ‘‘ All right, 
go!’? 

It is a reflection on the understanding of a young man 
that in this great busy world he thinks he will be over 
looked provided he is worth looking after. If you are 
au frank, courteous, competent foreman or manager, it 
never has troubled you to get a job, has it? I believe | 
could answer the question by saying it has not. Do you 
know how many proprietors are on the lookout for such 
a foreman? I don’t, but there are many of them. But 
you couldn’t successfully approach them with a reputa 
tion that is shot to pieces. I have known a foreman 
who got as high as $2,500 a year, and a competitor stood 
ready to raise that amount. What kind of a foreman 
do you think he is? ‘The price tells the story. If you 
should see the condition of the big yard in which he is 
employed, and the artist of a salesman that he is, you 
would say he is worth the money. I sat by and saw him 
sell a house bill, and he handled his customer more skill- 
fully than I can handle one of my old fiddles. He made 
money for the yard by substituting, and when the deal 
was completed the customer seemed to think that a great 
favor had been shown him. And when the sale was 
made the foreman took the customer out and bought him 
a drink. 


A PROBLEM OF THE FUTURE. 


Having looked over the stock in the shed we came ito 
the office, and after the dealer had answered the ’phone 
and told the inquirer that he had just what he wanteu 
and that he would sell it to him right, he remarked, ‘*! 
have in my shed lumber from Minnesota, Wisconsin, 
Idaho, Washington, Oregon; shingles from Michigan and 
Washington; cement from Kansas; wire fencing from 
Illinois, and I am living in Nebraska, | am buying from 
manufacturers in those—let me see—one, two, three, four, 
five, six, seven, eight states. When I started in business 
a lumberman would have thought his head was knocked 
off if he had been obliged to gather his stock from such 
a stretch of territory. All my lumber came from Michi 
gan, and now I don’t get a foot from there. Wisconsin 
did not at that time contribute a stick of hemlock to 
my stock. I didn’t sell cement. I sold barbed wire 














“In this way will a habit fasten itself upon us.” 


that was made in [llinois, if I am not mistaken, and from 
these two states, Michigan and Illinois, I drew all my 
supplies. 

**My son, who is now 17 and in school, will come in 
with me in two or three years, and I hope he will carry 
on the business after I am gone. And I sometimes 
wonder, if he should live to be as old as I am, what a 
retail stock will look like and where it will come from. 
| wonder if from a mercantile standpoint it will grow 
as it has in my day. To look over the field now it looks 
impossible that it can, but who can tell? But if it should 
it will keep him thinking, for it is a man’s job to buy 
to the best advantage from all these sources now. If 
the lumberman ignores a knowledge of freight rates he 
is behind. At one time prices and rates let in yellow 
pine to the exclusion of Pacific Coast stuff, and now the 
price of Coast stuff bars out yellow pine. In this way 
the lumber from the two sections whipsaw each other.’’ 

The observations of this lumberman were suggestive, 
and oftentimes I have worn the same kind of thinking 
cap. Should a son of mine become associated with the 
lumber industry and stay by it as long as I have, what 
would be the character of the retail yards he would see? 
Frankly I could do no more than guess, and a guess 
doesn’t go in evidende in court. I think I positively 
know that he would not, see such stocks of lumber in the 
retail yards as are seen now, as the timber supply would 
be inadequate to furnish them. There are a few, particu- 
larly in the West where there are so many big trees and 
so large an area of forest, who talk as if the timber 
supply were well nigh inexhaustible, but they are talking 
through their hats. 

Maybe, however, the matter is not worth bothering our 
heads over. By that time the few of you who shall be 
living will be old and very likely decrepit, staffing 
around and telling your grandchildren how different 
things are from what they were in your palmy days; 
Little Dutchie and I long will have been gone, and the 
world will not care a hoot whether the whole bunch of us 
ever lived or not. It will-be as ignorant of us as though 
we never existed. There is no doubt, however, that the 
dealers who then shall be in the building supply business 
will be as happy as we have been. It is left for every 
generation to solve its own problems. 


THE NEW YEAR’S INNING. 

The New Year rolls in, as years have a way of doing, 
and if when the infant comes from behind the curtain 
and his predecessor makes his exit we should spend a 
little time in reflection and making resolutions we cer- 
tainly should be none the worse for it, and we might 
be better. It is a fine thing for us even to desire to do 
better, for if the change is unwrought we are afforded a 
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glimpse of our better natures and our opportunities. 

I will admit, as you all will, that it is easier to make 
resolutions than it is to keep them, as I have resolved 
to quit smoking as many times as I have fingers and 
toes, and if my hair should continue to grow thin it will 
not be many years until I shall be able to say as many 
times as | have hairs on my head, and here at this blessed 
minute [ am-puffing a cigar. I can look back, however, 
and see that these resolutions, though so unfaithfully 
kept, have been beneficial, as once for twelve years not 
a whiff of smoke floated from my lips. Yet during that 
time in my dreams I smoked some of the finest cigars that 
were ever rolled, and out of my dreams, when in the 
company of gentlemen who were smoking I would ex- 
asperatingly, and unconsciously, bite my tongue in the 
longing of my perverted nature for the foul but consol- 
ing weed. In this way will a habit fasten itself upon 
us, seeking that it may conquer. 

Possibly there are those of us whose personal habits 
do not require to be corrected, but as confession is good 
for the soul, I will tell you I am not one of them. I 
wish that so long as it is necessary I could get in the 
habit of liking to shave better in a cold room of a hotel 
when rising in the morning. I wish I could like to go 
to bed earlier. And so [ could string out a list of things 
as long as your fingers that would be to my credit. 

Our resolutions might run as follows, not that this is 
a complete list, but it may be suggestive: 


Speak kindly to all. Remember the unfortunate. Try 
to shorten up credits. Work for reasonable profits. Give 
a little more of a polish to the premises. Treat our em- 
ployees as we would wish them to treat us were we to 
change places. Grow an extra crop of charity for those 
who disagree with us. Well wishes for all humanity. 
Increased love for the Giver of the numberless blessings 
that we enjoy. Box greed’s ears; no man needs the 
earth, and if he should get it, it would at last swallow 
him up for his pains. Increased affectionate attention in 
the home that the cold face, should it become such, shall 
not burn our hearts and chide us for neglect. Think 
every morning on arising that selling lumber is not all 
there is to life. 

This will be a hot old year politically. By the partisan 
newspapers and the spellbinders there will be an effort 
to warp our judgment, provided we do not think as they 
do, and lead us in a way that will benefit them. If the 
spellbinder is already in office he will fight to hold his 
job, and if he is not already holding one he will want 
one. If there were ten million state and government 
teats in sight there would be men scrabbiing to get hold 
of every one of them. For some reason the milk that is 
drawn from them is particularly sweet. Let us possess 
our souls in peace, sit on the bench as a judge of our- 
selves, whoop ’er up or not as we may feel disposed, and 
vote for the candidate regardless of party lines whom we 
think, should he be elected, will do most for our coun- 


try’s good. The crying need at this particular time is 
for statesmen. 

It has passed into common belief that presidential 
year is a poor one for trade, but oftentimes precedents 
have been smashed to flinders. And who knows but it 
will be so this time? There. will be hurrahing and hur- 
rahing, but let us obey the law of health by keeping our 
feet warm and heads cool. Many a customer has turned 
away from a yard because of the rabid talk of the lum- 
berman. The strong party man is sensitve. Even a duil 
pin will prick him so he will squeal and dislike the man 
who thrusts the pin. Many a man will talk wisely about 
the tariff who knows no more about it than the Eskimo 
who today is making a meal by sucking walrus blubber, 
and if we seek to controvert him we may expose our own 
ignorance, Leave that to the politicians who will do it 
to a crisp and make a show of themselves. A writer who 
commands attention recently remarked that the ruck of 
men are not decent; however that may be we know that 
the ruck of men are not wise. 

There is nothing but water on the table, but I drink 
to your health, prosperity and happiness for the coming 
year, wishing that at the end of it the resolutions we 
may make today may enable every one of us to give 
ourselves an extra credit mark. 








TRADE AND SENTIMENT IN NORTH 


I"ESSENDEN, N. Dax., Dec. 26.—The premature arrival 
of cold weather cut off early what trade the North 
Dakota dealers were enjoying and left them practically 
unemployed. Always pleasant to meet, the lumbermen 
are especially sociable when release from their work 
gives them the opportunity, and the card of the AMER- 
ICAN LUMBERMAN proved a most effective introduction. 
They talked readily and not one of them but gave 
expression to points of interest. 

The manager of a yard in East Grand Forks, talking 
of the general move for community development so con- 
spicuous in Grand Forks, was enthusiastic for it, and 
laughed as he said: 

‘‘Tf these fellows do all the community developing 
they’ve got their heads set on we poor lumbermen will 
be worked to death. Well, it would be a happy death. 
1’d a sight rather the grim reaper, as the solemn minded 
ones call him, when he makes his little call would find 
me busy and prosperous than sitting in the corner of a 
cobwebby office already two-thirds dead. 

‘‘Let ’em stir things up, says I, and if necessary to 
attend to the business [’ll put on a night force and run 
the 24 hours through. An all night and day lumber 
yard! How does that sound, along with the banks, bar- 
ber shops, ete., of that kind they have nowadays? Don’t 
print that idea! I want to keep it for myself; no tell- 
ing how soon [ may want to use it.’’ 


Wooden Heads and Legs. 


In one North Dakota town a dealer was in the midst 
of a spasm over the way a competitor had handled a sale. 

‘*He’s got a wooden head,’’ he declared. 

‘*Which only shows his loyalty to the trade.’’ 

He relaxed and laughed. 

‘*By the same reasoning all one-legged lumbermen 
should wear a wooden one in place of the dear departed, 
and not go in for any of the fancy kind.’’ 

It was my turn to laugh. 

‘*You’ve got the idea,’’ he was told. 

With the spasm forgotten he went on for half an hour 
with most interesting conversation. 

Another town has two yards. Visiting the yards early 
one man was found in and ready for the day’s business. 
The other office was still locked. An hour went by and 
still there was no sign of opening the doors. Two or 
three times people visited the yard, shook the door of the 
office and went away. One went to the other yard, the 
one where the manager was on hand and ready. 

Finally the second manager showed up. 

‘*Little doing now,’’ he said, ‘‘so I don’t bother to 
get down early.’’ 

Later at the first yard: ‘‘Any business this morn- 
ing?’’ the manager was asked. 

‘*Yes,’’ he said, ‘‘I’ve sold several dollars’ worth. 
Nothing big but every little bit helps, especially when 
business is as dull as it is nowadays.’’ 

In another town a yard without a sign or mark of any 
sort on it to indicate what it was. The hotel landlord 
explained: ‘‘I’ve told Jim (meaning the lumberman) 


about it,’’ he said, ‘‘but Jim says that any fool ean tell 

by going up and looking at the place what it is. And 

he gets right wrathy when I tell him it isn’t the present 

day system of business to wait for people to come up 

and look at your place of business out of curiosity.’’ 
When Is Coal Not Coal? 


A manager told of a laughable incident in the mail 
order line, 

One of his townsmen, displeased with his price on coal, 
sent away for a carlot despite the dealer’s warning. The 
coal came in good time and to all appearances was all 
right. So jubilant was the man over his purchase that 
each time he loaded his wagon he drove by the yard and 
added a little more to his remarks to the dealer. 

But the dealer has the last and best laugh after all. 
One day the mail order customer came in and after a 
great deal of hemming and hawing said he wanted to 
buy some coal to mix with that he had bought out of 
town. 

‘*Tt won’t burn,’’ he admitted, ‘‘but I thought per- 
haps by mixing some other with it it might be made to.’’ 

‘Needless to say,’’ concluded the dealer, ‘‘this par- 
ticular gentleman will not send away for his coal in the 
future.’ 

In one of the towns visited a newspaperman told of 
the case of a confirmed mail order patron. 

‘*Why,’’ he declared, ‘‘this man wouldn’t patronize 
himself if he were in business here. So great is his 
friendship for a certain mail order house that he stopped 
my paper once because [ printed something unfavorable 
about it.’’ 


Help to Sell Lumber Bill. 


‘*Business?’’ snorted a Rugby manager, in answer to 
my question. ‘‘Why, I’ll tell you if a man would come 
in here and say he wanted lumber for a chicken coop it 
would sound so important I’d wire the company to send a 
special man to help handle the deal.’’ 

Fred Schroeder, of Harvey, during his talk disclosed 
the fact that he had been with the Langworthy people ten 
years, during which period he had lost but one month’s 
time. 

‘fA right nice record,’’ he was told. 

‘*Thanks,’’ he said, ‘‘but I was paid to work, not to 
lay off.’? 

Chris Rudd, of Minot, is always business, but he knows 
how to talk when he wishes. 

‘*Tumber?’’ he repeated. ‘‘Let’s don’t talk about it. 
Let’s devote ourselves to the task of hoping for good 
crops next year. That will be more cheering, at least it 
will for me.’’ 

‘*When times are bad lumber falls in the class with 
luxuries,’’ J. H. Wellstein, of Drake, declared. ‘‘No 
matter how close the times people will buy groceries and 
clothes, in fact have to do so, but they won’t undertake 
to build unless they have some money. They will put 
up with any old thing in the shape of a house.’’ 


Hasta Manana. 


‘**Nothing to do till tomorrow,’ ’’ 


(meaning next 


DAKOTA YARDS. 


year) was the terse way one man put his answer to the 
question of how things were with him. 

Ole Christensen, one of the Bovey-Shute managers, is 
a champion optimist. Ask him anything whatever regard- 
ing the business situation, he comes right back with 
remarks to the effect that crops and consequently busi- 
ness are going to be good next ‘year. 

At least he succeeds in keeping himself cheerful. 

D. J. Craig, credit man for the Rogers company, was 
encountered at Minot, being there in temporary charge 
of the Minot Sash & Door factory, L. W. Whitney hav- 
ing resigned as manager. 

**Collections are naturally slower,’’ said Mr. Craig, 
‘*but at that they are going along nicely.’’ 


Lumber Mail Order Trade Small. 


J. A. Fredericks, manager of the Rogers Company’s 
yard at Harvey, said he kad found the mail order trade 
in lumber and millwork to be small. 

‘*Tt is not nearly so noticeable here as it was when | 
used to be down in Iowa,’’ he declared. ‘‘Down there 
it was a notable feature of the business.’’ 

Mr. Fredericks told of some of the experiences that 
befell him while in Iowa. 

**One day a man came to me with a pretty big bill 
wanting me to give him figures on it. He was fair 
enough to warn me he intended getting figures from a 
mail order house also. I estimated the bill in strict 
accordance with the specifications he had set forth, then 
I told him: 

‘* “Now in sending to the catalog people insist on 
them doing likewise. You want certain grades and won’t 
take any others from me. Now be as strict with the 
other people.’ 

‘‘He agreed to this and wrote them. In due time 
came their answer. It was a long one, for there was 
much they needed to explain. This thing they didn’t 
have, that grade they didn’t have, but in every case 
they had something ‘just as good.’ Some items, such 
as lime, they didn’t have at all, and these, they told him, 
he would readily get from the local dealer. Little was 
left of his specifications, and yet the whole tone was one 
of confidence that they would get his order with 
what they had to offer. Evidently they had had experi- 
ence and success in dodging specifications before. But 
this time they failed. I got the order. 

‘*Long, Long on the Way.’’ 


‘*At another time I figured a bill only to have the 
man declare my figures too high and that he would send 
to a mail order house for what he wanted. I tried to 
argue the matter with him, to tell him of the disadvan- 
tages of buying in such a way. 

‘*For one thing, I said he could have no assurance 
of getting the goods in reasonable time. 

«* «QO, yes,’ he answered me. ‘They tell me the stuff 
will be here in six weeks.’ 

‘Well, he sent away and then sat down to wait. And, 
believe me, he waited. It was months before his order 
came. In the meantime he fell into the habit of drop- 

















OLE CHRISTENSEN, YARD MANAGER (IN CENTER). 








TWO VIEWS OF THE UP-TO-DATE YARD OF THE 


A NOTABLY NEAT NORTH DAKOTA YARD. 
BOVEY-SHUTE LUMBER CO., AT RUGBY, N. DAK. 
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ping into my office and asking if I could give him any 
idea of when the stuff would be in. You can well 
imagine how I might have chaffed him, but I was char- 
itable and didn’t. Then, too, I had an eye to the future. 


In my fancy I didn’t see any more of his orders going — 


out of town, but to the contrary saw them coming right 
to my desk. And it turned out just that way. 

‘*The condition of the goods when they arrived I’ll 
pass over, for the delay alone cured him. He got such a 
big dose that one time he was cured of the mail order 
habit without further experiments. ’’ 

Mr. Fredericks expressed the belief that mail order 
trade in the lumber line would never become a serious 
factor at Harvey. 

‘Our location gives us a great advantage in freight 
rates,’’? he said, ‘‘and then, too, the trade stands well 
with the public here. There is little of that sentiment 
that we are a set of robbers. Let the local dealer hold 
himself to fair prices and modern methods and he can 
win against the mail order tendency.’’ 


In Central North Dakota. 


Lumber dealers in the central part of the state make 
the same report concerning the year’s trade as their 
brethren of the northern section. Poor crop conditions 
were general and the lumber trade suffered accordingly. 

The dealers naturally are not feeling very good, but 
try to cheer themselves by looking to the future and 
hoping for better years, 

A. H. Moede, manager of the Salzer yard at Fingal, 
keeps himself from feeling blue over the year’s pvor 
business by conjuring up visions of big, fat years to 
come. 

‘*No,’’ he stated. ‘‘I’m not the son of a prophet, 
nor the son of a prophet’s son. It’s just the faith | 
have in the country. Not being an expert farmer I can’t 
say just what is most needed, but what- 
ever it is the people will find it out and 


Seeing Is Believing, 

O. C. Retzloff, manager of the Salzer yard at MeClus- 
key, tells about one of his farmer constituents who, 
having decided to build a big barn, felt inclined to try 
a mail order house. However, his faith in them was not 
strong enough for him to be willing to order without 
seeing. Instead he got on a train and went to.Chicago 
that he might see the stuff offered him. What he thought 
of it is shown by the fact that he went to Minneapolis 
and bought the material of the Salzer company. 

W. H. Temple, at Denhoff, doesn’t look for a good 
trade in his territory next year, even though spring gives 
promise of good crops. ‘‘The farmers around here are 
mostly German Russians, and they are too conservative 
to buy on the mere prospect of a crop. They will wait 
till a good crop has been produced and harvested. That 
means no big trade till year after next at the earliest.’’ 

RETAIL OBSERVER. 


SASH AND DOOR TRADE 


So far as profits are concerned, the sash, door and 
millwork trade for the year just closed has not been 
satisfactory. Demand, as a whole, was fairly large and 
steady, but was largely of a band-to-mouth kind, deal- 
ers buy.ing only for immediate requirements. However, 
manufacturers are not downhearted. Although 1912 
is a presidential year they say that the stocks in retail- 
ers’ hands are so low that it will be absolutely nec- 
essary for them to buy heavily to care for their spring 
trade. Many of the factories are closed down for 
their annual stocktaking and repair work, which will 














The sash, door and blind trade at Baltimore, Md., 
has continued good almost up to the holidays and there 
is no good reason for expecting a change for the worse 
in the near future. The weather continues s0 mild 
as to favor construction work and the requirements 
of contractors should be comparatively large. They 
undoubtedly would be of far greater proportions even 
now but for the effect of the holidays, which has side- 
tracked ordinary activities, a development practically 
inseparable from the season. It is altogether likely 
that the current. week will result in frequent calls for 
stocks, conditions being such as to permit builders 
to go ahead, a chance which they will doubtless take 
advantage of, for a freeze is likely at almost any time, 
The range of prices is moderate and protits might- be 
larger, but the factories are facing a less active com- 
petition at present than during a considerable part of 
the passing year. 

Some of the large door mills at Buffalo, N. Y., are 
closed down for the purpose of taking inventory and 
making repairs. The situation during December was a 
very fair one and most of the mills had work enough 
to keep them reasonably busy. Indications are of a 
good month in January, as a good deal of local building 
work has been started during the favorable weather of 
the last month. Not much change is noted in door 
prices recently and these are regarded as low. 

Conditions at St. Louis are very encouraging. The 
close of the year finds the local millwork houses in 
receipt of a healthy inquiry, somewhat larger than it 
was a year ago at this time. There is a fair volume 
of buying, most of it for quick shipment. The local 
building situation is encouraging. There has been a 
good deal of realty activity lately, which presages an 
active era of building next year. Inquiry from the out- 
lying territory is also good, with a 
fair proportion of buying. Prices 





start off on a rampage of prosperity. 
Then we poor lumbermen will be 
worked into untimely graves selling 
them needed material. In the mean- 
time I’m saving myself up and prepar- 
ing for the lunge into the breach when 
the time arrives.’’ 

And being fresh from a_ breakfast 
of divers good things this man refused 
absolutely to grow serious. 

T. N. Putnam is one of the pioneer 
lumber dealers of North Dakota. For 
26 years he has been in business at Car- 
rington, his yard all that time being in 
the same location. 

‘*T began work in 1876 in a yard in 
lowa,’’ Mr. Putnam explained. ‘‘ Later 
| came to Carrington. During the 
boom days of ’83 there were five yards 
in this town, but by 1886 it had got 
down till there was but one left, and 
that one was mine.’’ 

Mr. Putnam is a member of the state 
legislature. 


A 30-Day Credit System. 


‘Fred EK. Osborne, manager of the 
People’s Fuel Co., of Valley City, has 
a 30-day credit system which he says 
works well. He explained it: ‘‘No 
person is given credit after the 4th of 
the month unless his entire account up 
to the first has been paid, Thereafter 
anything he orders is sent C. O. D.’’ 
When asked if such a system didn’t 
lose him some trade Mr. Osborne said: 
‘The amount of the trade we lose in 
this way does not equal the loss that 
would be sustained under a wide open 
credit system. It’s largely a ease of 
getting people accustomed to a thing. 





THE QUALITY DETERMINES THE VALUE. 


Successful advertisers do not measure the circulation of a 
paper as they would a herd of cattle—so many head. 


They do not buy advertising space as they would buy potatoes 
—so much a bushel. 


But rather as they would buy gold—so much a karat. The 
quality determines the value. 


A well known manufacturing concern recently wrote: “In 
placing our advertising contracts, while circulation is of 
course considered, it is secondary to our estimate of the 
editorial policy and influence of the journal, and of the as follows: Stocks large, demand 
buying power of its readers.” 

Get out your mental scales and weigh the AMERICAN LUM- 
BERMAN. 


are somewhat firmer than they were. 
St. Louis dealers are hopeful regard- 
ing the future. 

Very quiet demand, with prices un- 
changed, is noted at Kansas City, 
Mo. It is a little early yet to tell 
just what the future will be, since 
that territory will have the usual 
winter,,conditions for the next 30 or 
60 days. One thing very certain is 
that prices will advance if they 
change at all, The usual demand 
will cause an improvement in prices, 

Sash and door men at Tacoma, 
Wash.,, report a fair demand, but 
with prices continuing low. The fac- 
tories are running steadily with reg- 
ular hours. ‘The fir door is holding 
its own all along the line. 

The glass situation is unrelieved 
and the situation can be summed up 


small and prices impossible, 


—erwr™ 


THE MILL WORK OUTLOOK. 


It is the most influential lumber paper. Its Sr. Louis, Mo, Dec. 26—The 
subscribers are the very best and most progressive men in 
the trade. Their buying power is enormous. 

In addition to this remarkable quality feature, the AMERICAN Pigg 82 “Sis be _— cain, 
LUMBERMAN offers a larger circulation than the com- 


bined subscription lists of any two other lumber papers. 


planing mill business during 1911 has 
been only fairly satisfactory. A lot 
of building has been done that has 
created a demand for mill work and 


however, the business has not been 

up to the average. ' 
From reports given by the leading 

planing mills, 1911 has been better 


You make quality products. Advertise them in a quality than 1910, but this is not saying 
medium. 


much, ‘The outlook for the coming 
year is not so bright. It is not an- 
ticipated that business conditions will 








They are coming more and more to con- 
form to our rule without complaint.’’ 

Incidentally C. F. Mudgett, the lumberman, is presi- 
dent of this company. 

The Salzer Lumber Co.’s calendar for 1912 bears a 
map of the state, as did the one for 1911. It is very 
popular and the managers say that even if they haven’t 
pad business they are kept busy passing out the ecalen- 
dars. 

‘Never Again!’’ 


J. A. Larson, of Bismarck, tells a good one on a mail 
order house. 

R. Rial, a builder, bought some doors from a Chicago 
catalog firm. After hanging them he stained them. Soon 
the panels started shrinking. An unstained border, half 
an inch wide, appeared around each panel. Still the 
drawing up process continued till on one or two sides 
the panels had drawn free, leaving an opening. Of 
course the man for whom Rial was doing the work re- 
fused to stand for such a condition and Rial had to 
make it good. 

Afterward he met Larson. He solemnly raised his 
hand and said: ‘‘ Never again,’’ and though those were 
his only words. Larson understood. 

‘*And it was never again for Rial,’’ Larson explained. 
‘No mail order house could interest him in its goods 
after that.’’ 

H. J. Fischer, manager at Linton for the Goodridge- 
Call*people, reports the case of a farmer who ordered 
the material for a barn from Chicago. The specifications 
called for 12-foot studding, yet the mail order house sent 
6-foot stuff. The only way it could be used was to 
splice two of the pieces together. 

The shipment fell short in many other particulars and 
= farmer was kept busy running to Fischer for this and 

hat. 

The farmer’s neighbors still joke him over the deal. 


take them out of the market, so far as, production is 
concerned, for a few days. Inquiries are coming in 
from all sections, which indicates that country dealers 
expect to do a good business next spring. Reports 
from the cities are to the effect that much building will 
be carried over, and this also should create a good 
demand for sash, door and millwork. Prices this year 
have been anything but gratifying to the manufacturer, 
but in the Jast month or two there has been a decided 
steadying in values, and quotations for present and 
future deliveries are a little better than earlier in the 
year. Still, the sash and door people are not getting 
enough for their product and would welcome a Moses 
to lead them out of the land of trouble. 

The Chicago trade is looking forward to 1912 with 
a good deal of pleasure, believing that better things 
are in store for them. Car lot inquiries are remy: in 
in good numbers, and the tendency to cut prices down 
to the bare cost of manufacture, which has been pain- 
fully evident this year in the sash and door business, 
gradually is disappearing, and it is hoped that the busi- 
ness done next year will leave a larger margin of 
profit. Traveling representatives who have visited the 
home offices recently report that the situation shows 
signs of improvement and that they are optimistic as 
to what 1912 holds in store for them. There has been 
a steady business in interior finish work. Every shop 
in the city and vicinity appears to be busy. 

Business is quiet, as might be expected, in Minne- 
apolis and St. Paul, and the factories are taking a holi- 
day layoff. Retailers are short on stock and will have 
to buy before spring trade opens, but nothing much 
is expected during the next month. Prices are about 
the same, with a tendency to weakness on account of 
the protracted quiet condition of trade. 


be as auspicious as they have been, 
for it is thought that building opera- 
tions will fall off somewhat. Many of the planing mill 
people do not care to be quoted as they really can 
not tell at the present time what the future will bring. 

R. B. McConnell, of the Huttig Sash & Door Co., 
says its business during the present year fell off con- 
siderably owing to the fire which destroyed its plant 
and practically put it out of a great deal of business 
for a time. It has rebuilt the plant, however, and 
will soon be in good shape to handle all the business that 
may come to it. The outlook, therefore, is quite bright. 

Louis J. Ganahl, of the Schaerff, Pfarr & Ganahl Plan- 
ing Mill Co., says it did fully 30 per cent more 
business this year than it did in 1910. The outlook 
for the coming year, according to Mr, Ganahl, is not so 
bright because he does not believe as much building will 
be done. Conditions, however, may change. 

E. T. Bradbury, of the Mississippi Planing Mill Co., 
reports that business during the present year has, not 
been as good as it should have been, but it has been bet- 
ter than it was last year. : ; 

William Verheyen, of the Crescent Planing Mill Co., 
says there has not been a good business this year—not 
as good as it was last. He is not able to state the rea- 
son for it. The outlook looks better at the present time. 

George Roediger, of the Charles Thuener Planing Mill 
Co., says business this year has not been as good as it 
was during 1910, when business was fair. The outlook 
for the coming year is not at all bright, because there 
are at the present time too many houses on the market. 

Chris Beckemeier, jr., of the Gravois Planing Mill Co., 
reports its business during the present year, while 
showing an increase over last year, has not. come up to 
the average, As far as next year is concerned, it is still 
too far ahead to make any predictions, Present condi- 
tions may change somewhat later on. 
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AROUND AMONG THE SASH AND DOOR MEN. 





A BUSY CORNER IN THE CABINET SHOP. 


Dupuqug, lowa, Dee. 26.—While we were sitting in 
John Loetscher’s office (which is on the left as you go 
in and on the right as you come out, strange as that may 
seem), a man from the factory appeared and said that 
the chap who wanted that odd piece of glass wanted it 
rounded off on the edge so he wouldn’t cut himself with 
it. We were about to advise him to send it to one of 
those concerns that resharpen razors and they would fix 
it for him so it would be entirely safe. These razor 
sharpening outfits can make a razor blade as dull as a 
novel by Henry James. 

It seems this piece of glass was to be set upright on 
the sill as sort of a wind shield, so that when the window 
was left open to let in a little fresh air the fresh air 
wouldn’t get too fresh, slap the man on the neck and 
send him home with pneumonia or something. We are so 
accustomed to dry-kilning ourselves (with the aecent on 
the killing) in an office that a little fresh air can produce 
a shock like opening a letter and finding money in it. 

But, to get back to the man who wanted the glass 
rounded off: Mr. Loetscher showed that it was a simple 
matter. He told the employee to apply a little kerosene 
first and then go at the 
glass with a file and file 
of the edge. The oil 
would prevent it from 
cracking and shivering. 

This was a simple mat 
ter, but it illustrated 
two points: First, that 
you can accomplish a lot 
more in this world if 
you first pour on a little 
oil, When you encounter 
the sharp edge of a man, 
if you go at him with a 
file full of sharp teeth 
you may break some 
thing. If you will spread 
a little oil on his corners 
first, you may then use the 
file in perfect safety. 
You get the same results. 
The sharp edges are re- 
moved and everybody 





Was reincorporated as the Farley & Loetscher Manufae 
turing Co. and since has remained so. When Mr. Carlin 
retired J. M. Bureh bought his interest. In 1882 C. M. 
Peaslee, of Dubuque, took an interest and was secretary 
and treasurer fifteen years. He retired in 1908 and still 
lives in Dubuque, where he is engaged in the lineyard 
business. Kugene Ryan, one of the active stockholders, 
hought considerable of the Peaslee stock when Mr, Peas 
lee retired. The present officers of the company are: 
President, ©. Loetscher; vice president and treasurer, 
J. M. Burch; secretary, J. A. Loetscher; superintendent, 
A. A. Loetscher. 

The Key City Planing Mill was a small affair. Two 
teams could scarcely load at the loading platform at the 
same time, because the loading platform was not lony 
enough. The office was correspondingly small. Now the 
plant covers over 10 acres of floor space and has a front 
age of 568 feet. 

Anyone who has watched the development of the Farley 
& Loetscher Manufacturing Co. is satisfied that, while 
other people could not see it coming, C. Loetscher had. it 
in his head all of the time. When he built his mammoth 





feels better afterward. 

The other point is that 
the man in the front office 
who served his apprenticeship in the shop is fortunate. He 
is Able not only to solve the problems of the day, but he 
commands the respect of every man who encounters him. 
This employee did not know how to fix the glass, but he 
went to Mr. Loetscher confident that he would find out. 

One does not need to snply any oil to the edges of 
John Loetscher, however; he hasn’t any. The lumber 
salesmen, and all those peregrinating persons who earn 
their daily bread by making a town between the 10.10 
and the °2.04, are cordially received and, if they do not 
yet an order, they get at least a good impression. 

(. Loetscher, father of John and founder of the busi 
ness, appears to have been a prophet as well as a mill 
work man. In building the old and original factory he 
left room enough for enlargement, and that enlargemeut 
has since been warranted and realized. The Farley & 
Loetscher Manufacturing Co. was established in 1876 by 
J. P. Farley, who died in 1893, C. Loetscher and A. B. 
Carlin, the latter retiring ten years ago, and J. Rickard, 
who sold his interest in 1881 and who is now deceased. 
It was then the Key City Planing Mill, but in 1879 it was 
incorporated as the Farley & Loetscher Co. In 1881 it 
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MOLDING MACHINE ALLEY ON SECOND FLOOR. 


LUMBER SHED, 220 BY 250 FEET, WITIT FRONTAGE 


lumber shed, 220 by 250 feet in size and fronting on 
four streets, it was too large for his requirements. The 
company’s requirements have long since caught up with 
it, and so it has been with others of the company ’s build 
ings. The original 3-story building was LOO by 152 feet; 
later another story was added. In 1902 a 4-story addi 
tion of 100 by 256 feet was built. In 1905 a lumber 
shed, 220 by 252 feet, was erected. In 1906 a 5-story 
office building, 52 by 100 feet, was erected. In 1910 a 
5-story addition, 200 by 100 feet, was built. As a result, 
the factory is now 5 stories high and covers 38 city blocks. 

While this has been going on in Dubuque little Farley 
& Loetscher factories have been springing up from run 
ners. In 1906 the Farley-Loetscher Co. was established 
at Sioux Falls, S. Dak. It has its own mill and ware 
house and manufactures a large amount of millwork. 

The Loetscher Jaeger Manufacturing Co., of Des 
Moines, Lowa, is another branch factory of large capacity. 
The Farley & Loetscher eoncern also maintains a cutting 
plant at Sisson, Cal., for the manufacture of eutup stock 
before shipment east. 

The business of the Farley & Loetscher Manufacturing 





ALLEY 


IN THE STOCK SASH WAREHOUSE. 





ON 


Co. may be defined as special work from architects’ plans, 
and it works in practically every wood used for interior 
finish. In a walk through its factory one meets with all 
of the trees of the forest in their subjugated state, 
including all the American hardwoods and mahogany and 
ull of the American softwoods, 

To describe the plant of this company perhaps it is 
enough to say again that it covers three city blocks, 
and then leave the rest to the imagination, knowing 
that imagination will not be likely to outrun the facts. 
A football game could be staged on the gravel roof of 
the main building and a national convention of the 
Smiths and Johnsons could be held in the lumber 
shed, and there still would be room for a few eir 
cuses, military tournaments and similar diversions. 
In size the factory of the Farley & Loetscher Manu 
facturing Co. is an encyclopedia of the millwork busi 
ness; in character, it is an edition de luxe. 

It is to be suspected, however, that the factory is not 
the only thing of whieh the elder Loetscher is proud. 
Ile has not only the factory, but he has the Loetscher 
sons. One of them is the active manager of the business, 

another the superintend- 
—__., ent of the plant, while 
another son in another 
field of activity has won 
distinction as a member 
of the faculty of Prince- 
ton University. Mr. Loet- 
scher has been fortunate 
not only in his business 
but in the group of 
young men_ surrounding 
him, Among them is 

Herbert L. Stokely, John 
. Loetscher’s assistant, a 

(hicago young man. 

Sometimes in perambu- 
lating around in pursuit 
of paragraphs for this 
page of progress’ one 
strikes a town where the 
buildings are cold both 
outside and in, The 
traveling man will tell 
you that an office with an 
arctic atmosphere,  fol- 
lowed by a hotel meal 

and a few lonesome hours in the hotel lobby, will put 
a man in a frame of mind for murder. 

Dubuque does not come within the category of such 
towns, for the Dubuque welcome was not only warm but 
brown on both sides and served with the milk of human 
kindness. Mr, Stokely took up the job where John 
Loetscher left off. Together that afternoon we saw two 
colleges in which we were not interested rub each other’s 
faces in the dirt to the accompaniment of much lusty 
cheering from fair coeds, who thought that the halfback 
was a dear and didn’t know that the forwards and quar 
terback were doing most of the work. In the evening we 
followed the fortunes of Get-Rick-Quick Wallingford at 
the local playhouse and wondered how Wallingford would 
have got along in the sash and door business. You recall 
that in the play Mr. Wallingford gets rich in spite of 
himself and greatly to his astonishment. This is said 
never to have happened to anyone who is engaged in 
inaking millwork. 

That is one of the sad features about life. There is 
more reward to be secured from building railroads out 
of air than there is in making doors out of No. 2 shop. 





FOUR STREETS. 





PLANER AND CUTTING ROOM ON FIRST FLOOR. 


EXTERIOR AND INTERIOR PHOTOGRAPHIC GLIMPSES OF THE FLANT OF THE FARLEY & LOETSCHER MANUFACTURING CO., DUBUQUE, IOWA. 
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ENTERPRISE IN NORTHERN MICHIGAN. * 


In the course of a recent trip through the interesting 
peninsula which politically belongs to the state of 
Michigan, commercially is affiliated with Wisconsin, 
and theoretically constitutes the state of Superior, a 
representative of the AMERICAN LUMBERMAN was much 
impressed with the evidences of progressiveness (ma- 
terial, not political) manifested on every hand. Coun- 
ty fair season was on, and every locality had on exhi- 
bition cornstalks fifteen feet tall, pumpkins as big as a 
bushel basket, turnips the size of a peck measure, 
beets like a saw log, and cabbages any one of which 
would supply a family with sauer kraut for a month. 
The lumbermen stopped talking about the price of 
hemlock and instead extolled the wonderful produc- 
tivity of cutover land. At Escanaba, the I. Stephen- 
son Company exhibit, engineered by R. E. MacLean, 
of the ‘‘Society of American Magicians,’’ ranged from 
potatoes and pedigreed bulls to Ideal flooring, while 
at Houghton T. A. Green, president of the Upper Mich- 
igan Development Association, the Northern Forest 
Protective Association, and other organizations too 
numerous to mention, displayed peanuts grown on 
‘*Hemlock Hill Farm’’ under the influence of the salu- 
brious breezes of Lake Superior. Probably he’ll have 
a crop of cotton next year! But this page is far too 
small to describe the possibilities of Northern Penin 
sula agriculture, consequently we must stick to our 
wood sawing. 

Scientific Management. 


The new Von Platen mill at Iron Mountain is a 
credit to the principal owner, G. von Platen, of Boyne 
City, and the manager, M. J. Fox, and is destined to 
make a record in the production of high grade hard 
woods. The timber is in Wisconsin and the logs are 
hauled in forty miles over the Chicago & Northwestern 
railroad. A second band saw is being installed which 
will give an economical, well balanced operation. The 
power house has three boilers and a 500-horsepower 
engine. Mill waste is fed automatically into the fur 
naces and one man is both fireman and engineer. The 
pond, which is entirely artificial, can be thoroughly 
heated and holds a dozen carloads of logs. All the 
water for the pond and the boilers is piped down from 
an iron mine on a nearby hill and the waste is run 
into a natural depression which covers an area of eight 





big softwood mill seems to cover about an acre of 
space, but closer inspection shows that one man who 
is paid $2 a day throws the logs from the two slips 
to all four decks, Each has an endless chain, oper- 
ated by the sawyer’s foot, which moves the logs up 
to the carriage as needed. This economy of labor is in 
striking contrast to the condition noted in a small 
mill equipped with only one circular saw where three 
men were working on the deck—one to throw the logs 
out of the slip and two to place and turn on the car- 
riage. An addition to the concrete kilns has brought 
the capacity of the I. Stephenson flooring factory up 
to 20,000,000 feet yearly, while an irou furnace is 
being built to use the charcoal from the distillation 
plant. Charcoal is bulky and cannot be stored long; 
pig iron can be kept until the market is good, hence 
the iron furnace as the result of modern wood utiliza 
tion methods. 

At Little Lake, B. J. Goodman, jr., and brother 
Austin have kept sawing steadily despite the work 
of rebuilding the boiler house which burned last 
summer. The mill was saved by only a scratch. A 


log pond will be dug and a planing mill added so 
eight or 


that nine million feet of timber ean be 
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Beauty Spot of Peninsula. 


To say so may be indiscreet, but Munising cer- 
tainly appears to be the beauty spot of the northern 
peninsula. An ideal harvor almost closed in with 
hardwood—forested hills and just enough level land 
all the way around between the shore line and the 
higher ground upon which to build a town make a com- 
bination which is seldom equaled. Here are the Cleve- 
land Cliffs Iron Company and Doty saw mills—the 
latter sawing for Jackson & Tindle, of Buftalo, N. Y., 

a paper mill, a tannery, and a veneer mill. Pretty 
good for a town of 3,000 which hasn’t begun to grow! 
The timbered hills encircling Munising are the prop- 
erty of the Cleveland Cliffs Iron Company and they 
are likely to remain one of the town’s scenic assets 
for some time, since the land agent of the company, 
©. V. R. Townsend, is a real conservationist. Fur- 
ther, Munising is the home of Thos. B. Wyman, see- 
retary-forester of the Northern Forest Protective Asso- 
ciation. Wyman’s flaring red notices to campers, 
hunters, smokers, berry pickers and other setters of 
forest fires have been nailed to nearly every tree 
within his jurisdiction and the wardens of the asso- 
ciation are always on the job. 

His neighbors ,say that L. G. Hillyer, at Baraga, 
has come nearer than any other lumberman to solving 
that old problem of overhead charges. He has done 
it by being pretty near all of the ‘‘overhead’’ him- 
self and so manages to make a good salary even at 
present prices for cargo hemlock. The Hebard mill at 
Pequaming is reached by a beautiful drive along Ke- 
weenaw Bay from L’Anse and is most picturesquely 
situated on a norway pine and red oak covered point 
which projects boldly into the bay. The Worcester 
Lumber Company, at Chassel, has had a good business 
this year at somewhat better prices than last and Sec- 
retary Hamar has found it necessary to keep the plan- 
ing mill going seven days,in the week. 

Houghton is still ‘‘the biggest town of its size on 
earth.’’ The Houghton Lumber Company is John 
Pryor, chief booster and all-around good fellow. How- 
ever, his brother, R. C. Pryor, has lately furnished the 
main topic of conversation for he has built a motor 
boat (technically, hydroplane) that develops 130 horse- 
power and travels thirty-five miles an hour, which is 











CLEVELAND CLIFFS IRON COMPANY. 


acres just south of the mill. All the unusable mill 
refuse is also dumped into this receptacle, which Bre’r 
Fox says is his greatest engineering accomplishment. 
However, to an observer, the tramears on stilts, used 
to take the lumber from the tail of the mill to the 
yard, are the most unique feature of this interesting 
plant. A standard gage railroad track is laid down 
every alley and the tops of the tramcars are eleven 
feet above the rails, thus giving the advantages of 
tramways so far as piling is concerned without the 
expense and disadvantages of their construction. The 
alleys are seventeen feet wide and the piles four feet 
apart on high foundations and well roofed so that the 
best drying conditions are secured. The illustrations 
show the high cars in use both for piling in the yard 
and loading out a shipment. Moreover, the yard lies 
between the Northwestern and St. Paul tracks and 
railroad cars can be readily switched to any pile in 
the yard for direct loading. Manager Fox is greatly 
pleased with his high cars and frankly admits that 
he picked up the idea in Canada, However, now that 
he has brought it to the United States, other lumber 
men are likely to follow his lead. 

The Wisconsin Land & Lumber Company at Her 
mansville, a pioneer in the hardwood flooring line, is 
steadily turning out 10,000,000 feet of IXL yearly, but 
doesn’t believe in the doctrine that when prices are 
low production should. be increased in order to reduce 
overhead charges. The hemlock cut is being held 
down to the lowest possible point, and the softwood 
mill which burned a year ago will not be rebuilt until 
conditions are better. This company has its office in 
an unusually commodious building set in a large park 
and the chief diversion of Sales Manager W. B. Earle 
this year has been the development of a wonderful 
flower garden fenced in with 6-foot sweet-pea vines. 
The president, Dr. G. W. Earle, has demonstrated the 
possibility of a man’s being equally successful in 
wholly unrelated lines of activity, for he had a well 
established medica] practice in New York prior to 
tackling the lumber game ix Michigan over twenty 
years ago. 

An Immense Yearly Cut. 

At Wells, the I. Stephenson Company has been ship- 
ping 10,000,000 feet of lumber monthly all summer 
and expects to maintain a yearly cut of 100,000,000 
feet hereafter. At first glance, the front end of the 


LOOKING UP ELM AVENUE 
THE PENINSULAR BEAUTY SPOT—MUNISING, MICHIGAN. 











PILING DOWN FROM A HIGH CAR IN THE VON 
PLATEN HARDWOOD YARD. 
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LOADING A CAR FROM ONE OF THE VON 


LUMBER COMPANY TRUCKS. 


PLATEN 


handled next season. These energetic young men seem 
to have found the way to pay for permanent improve 
ments out of operating expenses, and with hemlock 
timber, too 


THE LWYDROPLANE’S WAKE 


HYDRO-AEROPLANE FROM PRYOR BOAT, 


RACES IN AIR AND WATER AT HOUGHTON, MICHIGAN. 


said to be a world record for a 26foot boat. There 
fore, when the fair management brought a Curtiss 
hydro-aeroplane to town a race was arranged, to the 
great pleasure of the assembled multitude. It was a 
close race so long as the aeroplane stuck to the water, 
but when the plant went into the air the motor boat 
was left behind. Nevertheless thirty-five miles an 
hour in a 26-foot boat isn’t a slow pace for a 
lumberman. 





NORTHERN STOCKS OF DRY HARDWOODS. 


Reports compiled by R. 8. Kellog, secretary of the 
Northern Hemlock & Hardwood Manutacturers’ 
Association, show that stocks of No, 3 4/4 dry hard 
woods now held by seventy firms are 25 per cent 
below the amount on hand at the corresponding time 
last year. The decrease in stock varies greatly among 
the different woods affected, basswood stocks being 
65 per cent below last year, elm 32 per cent, bireh 
14 per cent and maple 10 per cent. 

A few of the concerns represented express a some 
what pessimistic opinion regarding the outlook for 
the stocks covered in the reports mentioned, but by 
far the majority of the millmen take a decidedly 
hopeful view of the situation. Most of them report 
inquiries plentiful and predict increases in price be- 
fore the new cut is ready for market. Some of them 
say that inquiries and orders both are better than 
for a number of years, and still others declare that 
they could dispose now of all the birch and basswood 
they could cut next season, but are not making 
prices. 

In general it may be said that despite the fact 
that demand is good, stocks are low and the outlook 
encouraging, prices are extremely slow in advancing 
to a point that is justified by other conditions. 





AUTOMOBILE STOCK WANTED. 


A prominent automobile manufacturing concern 
announces that it will \be in the market next season 
for 2,000,000 feet of 4/4 sound wormy chestnut dressed 
to size to 15/16 ineh thickness. Manufacturers who 
are in a position to supply all or part of this stock 
can obtain the prospective buyer’s name and address 
by communicating with the AMERICAN LUMBERMAN, 
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YEAR’S TRADE REVIEWED AND FORECASTS MADE. 


Consensus of Wholesalers and Manufacturers Shows 1911 Business Better in Volume Than in Price—Predictions 
for New Year Optimistic, with a Few Exceptions. . 


Hardwood Flooring and Lumber. 


SAGINAW, Micu., Dec. 26. 

As far as trade volume is concerned there has been very 
little difference between this year and 1910. The condition 
of the maple flooring business has not been satisfactory by 
any means, on account of a surplus of manufactured stoc 
and of the somewhat lower level of prices, at least as com- 
pared with the first half of 1910. 

Our stock of lumber on hand is about normal with an 
increase of about 383% percent of manufactured product. 
We feel, however, considerably encouraged from the inqui- 
ries and orders that have been coming in during the last 
two or three months, which would indicate better conditions 
of trade during the coming year. 

The volume of trade is sufficient, if we could only get a 
little better range of prices, but this can only come through 
concerted action among the manufacturers to manufaccure 
only sufficient for the trade requirements, as well as to 
maintain a uniform price. 

8S. L. EASTMAN FLOORING COMPANY, 
William Il, Erwin, Secretary. 


Demand for Low Grade Lumber. 


Oconto, W1s8., Dec. 26 

The volume of trade during 1911 has been very satisfac- 
tory. We have sold more lumber than usual and have less 
lumber on hand than we had a year ago, having sold and 
shipped considerably more than we cut, ‘The most remark- 
able thing about the trade during the last year has been 
the great demand for low grade tumber—pine, hemlock and 
hardwood. A year ago we had a very large stock of this 
class of material, some of it having accumulated for several 
years. It has all been sold and shipped, together with 
all that we produced during 1911 that is dry enough to ship. 
This indicates an immense box trade, which, coming at a 
time when generally business is supposed to have been rather 
quiet, would indicate that the consumption of box lumber 
has overtaken production in spite of the fact that other 
kinds of wood and paper have been substituted for the pine, 
hemlock and hardwood box lumber that we produce, 

The price at which the lumber has been sold is very 
unsatisfactory and as far as hemlock is concerned the 
prices of all kinds of hemlock ‘have been way below what 
they should have been and unless we can get higher prices 
for our hemlock in the future we had better leave it in the 
woods. It is a shame to destroy hundreds of millions of feet 
of good timber and sell it at a loss when we know that if we 
can keep it a few years it will be valuable. As far as we 
can learn the cut of hardwood and hemlock logs during the 
coming winter will be much less than last year, owing to 
the very low prices prevailing for the logs and lumber, The 
cut of pine will be reduced also, by the fact that several 
mills which have been producing considerable quantities of 
pine lumber will be out of commission. We fully expect to 
see next year prices a little better for hemlock lumber and 
all kinds of low grade stock. We do not expect any boom 
but do look forward to getting prices which will bring the 
manufacturer a little more than the cost of production, 

Hour LUMBER COMPANY, 
W. A. Holt, Vice President. 





Good Outlook for Yellow Pine. 


Sr. Lours, Mo., Dee. 23, 
Our trade during 1911 was somewhat better than normal 
in volume and about normal as to price. We are having 
very heavy inquiry at present for all sorts of yellow pine 
products and especially heavy inquiries for delivery after 
January. It is our opinion that next year will be one of 
the most satisfactory that the yellow pine business has 

experienced. HoaG-Harris LUMBER COMPANY, 
Ii. Folonie. 


Business Fifty Percent Better. 


LYNCHBURG, VA., Dec. 23. 

During the last six months there has undoubtely been 
a great improvement in the lumber business, especially in 
yellow pine. Our’ business for 10911 is 50 percent 
greater on both pine and hardwoods than for 1910, with a 
very substantial advance in the prices of pine. It is diffi- 
cult for us to predict for 1912, as it is conceded that presi- 
dential years are always uncertain. While the demand for 
yellow pine may not be as great next year, we do not antici- 
yate a decline in the market prices, the cost of production 
veing such that the mills will necessarily be compe}led to 
curtail their output rather than to reduce prices. 

We predict firm prices or an advance on yellow pine, even 
though the demand should not be as great next year as it is 
now. Stocks are low and the cost of production high. The 
least satisfactory phase of business this year has been 
searcity of labor and the future does not promise an improve- 
ment in this line. 

VIRGINIA-CAROLINA LUMBER COMPANY, 
Richard T. Yates, President. 





Stock Scarcity Bound to Create Stiff Market. 


PirrspurGnH, Pa., Dee. 23. 

The volume of our business for the year so near its close 
has been over and above that of any preceding year, which, 
of course, would be very satisfactory were it not that prices 
have been such that this increase in volume has not shown 
au commensurate increase in profits. One of the best fea- 
tures of the year's business has been the very satisfactory 
manner in which the majority of our trade have been set- 
tling their accounts. 

As to the phase of trade that has been the least satis- 
factory, it would be hard for us to answer this question, as 
no feature of it has been entirely unsatisfactory. Our stock 
of lumber on hand at the mills today is below that of what 
it was a year ago, which is due somewhat to the curtail- 
ment in manufacture. ‘This production compares favorably 
with our normal output. Inquiries up to within the last 
week have been fairly good, and we expect them to show an 
increase after the first of the year. 

We feel that 1912 is going to be a year of fairly satis- 
factory volume, and while we may be disappointed as to 
prices, the scarcity of stocks generally is bound to create a 
stiff market. It is true that there is going to be a national 
election next fall, but we feel that this has been largely 
anticipated and at the same time discounted. In the way 
of suggestion as to a betterment of general business condi- 
tions, would say that in our opinion if there were less legis- 
lation, less assailing of the large corporations and some 
means adopted whereby money would feel confident in serk- 
ing an investment, there would be a speedy resumption of 
normal conditions, and as a result a Vecided improvement 
in trade. ALLEGHENY LUMBER COMPANY. 





Price Situation Unsatisfactory. 
PITTsBuRGH, Pa., Dec. 23. 
While we have not compiled a statement of our ship- 
ments for 1911, a casual glance at our records shows that 
we have only handled about 80 percent of our regular volume 
of business during the last year. The phase of the business 
which has been most unsatisfactory has been the question 
of price, low prices predominating throughout the entire 


year, thus reducing the possible margin of profit to a 
minimum, 

In comparing the source of supply, particularly yellow 
pine, we find that during the year, on account of local con- 
ditions in various sections, both stocks of lumber and prices 
vary considerably, lumber in some sections being at a pre- 
mium and at an advanced price, while in another section 
there would be surplus of stocks and cut prices. This con- 
dition was greatly affected on account of labor troubles, 
weather conditions and the crops, the diversified mill cost 
causing an unsteadying, irregular market price, which per- 
mitted a reduction on some items and advances on others 
below and above the market values. 

From a wholesale point of view, the last year has not 
been satisfactory, but we expect much better things during 
the coming year, with increased purchases on the part of 
the railroad and increased activity in the car building trade, 
and a gradual increase of price and a steady improvement, 
as the demand caused by actual needed replacements will to 
a great extent offset the usual condition of sluggish business 
during a presidential year. THe GERMAIN COMPANY, 

L. Germain, Jr., President. 


The Best Seller. 


Sr. Louis, Mo., Dee. 26. 

The volume of business done by us during 1911 was about 
the same as 1910. Business was very hard to secure on 
account of the unsettled condition of the market. The best 
seller, that is the item that held up the best during the 
year, was smoke dried and steam dried finish and No, 2 
boards. ‘The most unsatisfactory trade was on Flg. Clg. 
and siding together with dimension. 

good amount of inquiries are coming in but prices are 
very unsatisfactory, and very little is being quoted for 1912 
delivery. 

In reference to 1912 outlook we think the trade during 
January will be considerably better, with prices just a 
little firmer, but as for prices during the following year, we 
do not think that they will be very satisfactory, for the rea- 
son there seems to be quite a lot of lumber bought ahead 
by dealers that are anticipating an advance, and the price 
has been so unsatisfactory during the month of December 
that a number of firms have bought heavily for spring 
trade, so the outlook according to our ideas is not very 
bright. G. C. Goss LuMBER Co. 


Red Gum Activity. 


Sr. Louis, Mo., Dec. 23. 

Our 1911 trade is about 15 percent less in volume than 
last year. One reason of this falling off is that we declined 
to handle this year as much common lumber as in previous 
years. We found the low grade stock hard to move at a 
margin of profit, consequently cut out considerable of it, 
which reduced our sales. 

Prices as a whole have been somewhat lower than last 
year. The best feature of our year’s business has been the 
active demand for red gum. ‘The most unsatisfactory part 
of the business was the fact that the lumber consumers 
were very much harder to please as regards grade and in- 
spection of lumber. 

Our present stock is 1,225,000 feet more than one year 
ago. The present production of hardwood lumber through- 
out the South, as far as we can learn, is as great as last 
year. Inquiries are coming in fairly well, but business is 
very much less than a year ago. Last year at this time we 
were doing one-third more business than at the present time, 
The volume of trade for 1912 ought to equal or exceed that 
of 1911. Prices should advance on most of the leading 
hardwoods, owing to the fact that timber is getting scarcer 
and advancing in price every year. 

STEELE k Hisparp Lumper Company. 





About Eighty Percent of Normal. 


Sr. Louis, Mo., Dec. 23. 

Our trade for 1911 has been about 80 percent of normal 
in volume. Nobody knows what a ‘normal price” is for 
yellow pine. The best feature of the year’s business is that 
it could have been worse. ‘The least satisfactory phase of 
trade has been its absence. Our present stock is about 75 
yercent of normal and our present production is normal. 
nquiries are coming in in large volume, larger than usual 
at this season of the year. 

We have not the temerity to make any predictions with 
regard to 1912 further than to say that, manifestly, the 
railroad and car material trade will be two to three times— 
for the first half of the year—greater than in 1911. 

We hesitate to make any suggestions with regard to gen- 
eral business conditions, but we do believe that if our legis- 
lators would concern themselves somewhat with the example 
set them by their brethren in Austro-Hungary, the German 
Iixmpire and France a saner view of our big business propo- 
sitions might be arrived at. 

Louis WERNER SAW MILL COMPANY. 


Compares Favorably With 1910. 


PorspaM, N. Y.. Dec, 23. 

We find that our trade for 1911 compares favurably. with 
that of 1910 in the normal value of same and the price. 
In certain lines prices have been lower, but in some others 
a little higher. We have found collections fairly good and 
with the usual amount of renewing, which is a feature usu- 
ally to be found in periods of depressed state of building. 
Our present stock will run about 75 percent of normal. 
Inquiries have slackened off considerably within the last 
few weeks and that is to be expected at this season of the 
year. We are unable to prognosticate as to 1912, but we 
feel that it can not be much of any improvement over 1911. 
The general uncertainty in business circles tending to retard 
capital investment to the extension of large building will 
have its influence on trade conditions and we feel that until 
certain legislation shall be enacted relieving the uncertainty 
as to what one can or can not do legitimately in business, 
general lines of trade will be somewhat retarded. After the 
presidential situation is over there may be an improvement 
and with the magnificent resources of the country we see no 
reason but what conditions will show a gradual improvement 
from every standpoint. 

Tue A, SHERMAN LUMBER COMPANY. 





Stop Agitation at Washington. 


PHILADELPHIA, Pa., Dec. 23. 

The trade for 1911 is about normal in volume with us, 
prices very much cut. ‘There is no marked best feature of 
the year’s business. One part has been about as satisfactory 
as the other. Inquiries are coming in very largely for car 
equipment stock. 

The year 1912 looks like it might be fair for the early 
months. We can see nothing definite further than two or 
three months. 

The only suggestion we have to offer for the betterment of 
general business conditions is to stop agitation at Washing- 
ton and let business people alone so they can use capital 
together in such a way as to prevent a tax on labor and 
ridiculous competition. Everything will seek its level and 
business will be all right if it is only let alone. 

THoMAS BH. CoaLy LuMBER COMPANY. 


Prices Appear to Be Stiffening. 


LYNCHBURG, VA., Dec. 23. 

Our business for 1911 has been excellent. Our volume has 
been increased at least 50 percent over 1910 and prices have 
been very fair indeed. The feature of our business in hard- 
wood has been oak car stock, principally for Canadian ship- 
ment, and oak plank for export to Liverpool and Glasgow. 
We have also had a very good furniture trade on 4/4 oak 
boards, and our feature in the pine business has been our 
trade with box manufacturers and glass works. The trade 
which has been the least satisfactory has been yellow pine 
piece stuff or bill stuff. 

Our present stock is possibly a little below normal. Our 
present production is considerable over normal. Inquiries 
are good and prices appear to be stiffening. 

We believe that 1912 is going to show in the lumber busi- 
ness a much better volume, and a much more satisfactory 
condition in every way than 1911. We believe that the presi 
dential phase of the matter has been discounted and from 
all indications we are going to have a good demand for 
jumber and prices in all lines will be on the increase. 

Tue Warp LUMBER COMPANY, INCORPORATED, 
Lynch Ward, President. 





Continued Ample Supply of Cars. 


PHILADELPHIA, Pa., Dec. 25. 

We regard the volume of trade during 1911 as very 
satisfactory. We have been able to market our output and 
we believe this has been true of most of the mills. Prices 
might have been higher in some cases, but we feel that the 
manufacturers themselves are largely responsible for this 
condition. A moderate advance in price proportionate to 
the volume of business which was done would probably not 
have had any effect whatever on the demand for lumber of 
all kinds. 

The best feature of the year’s business has been the con 
tinued ample supply of cars, of which, with one or two 
very inconsiderable exceptions, there has been no scarcity. 
This has made business as a whole much more satisfac 
tory than it was during the boom years, when there was an 
unbounded demand for lumber and a totally inadequate 
supply of equipment. We have found collections very 
satisfactory. 

Our present stock of lumber is normal and our production 
is a little ahead of the average. Inquiries are coming in 
freely and at somewhat more satisfactory prices, although 
there are still some soft spots. 

We believe that the indications for the year 1912 justify 
the hope for a very fair volume of trade and at more satis 
factory prices than the average of 1911. We do not look 
for a boom, and do not want one. ‘The only suggestion 
we can offer for the betterment of business conditions is 
that the manufacturers realize the blessings they are en- 
joying and decline orders which are not in accordance witli 
their views as to the value of their lumber. 

GeoRGE Craig & Sons. 


Sharp Demand for and Increased Values of High 
Grade Hardwoods. 
Bay City, Micu., Dec. 26. 

Our trade for 1911 in both the amount of lumber moved 
and valuation will be practically the same as that of 1910. 
The best feature of the year’s business has been a sharp 
demand for and increased values of better grades of hard- 
woods. ‘The least satisfactory feature has been a _ slow 
demand and extremely low and unprofitable prices for both 
low grade hardwoods and hemlock. Both our stock. and 
production are normal. We are having more inquiries now 
than in the corresponding time in 1910 and we believe the 
outlook for business in 1912 is fair and rather expect to 
experience better trade during the first six months of the 
coming year than we had during the same period in 1911, 
owing to the depleted stocks at both the manufacturing and 
consuming ends, and the further fact that there is plenty of 
idle money in the country which is seeking employment. 
We believe the usual ill effects attending a_ presidential 
year have all been discounted and that what changes occur 
in business will be in the nature of a healthier demand 
and higher values. THER KNEELAND-BIGELOW Co., 

Charles A. Bigelow, Treasurer. 


‘*Blessed Are Those That Remain.’’ 


BALTIMORE, MD., Dee. 23. 

There are many things we could suggest for the better 
ment of general business conditions but, as you probably 
know, the little fellow who graduates from some college and 
wears a cap will go into the lumber business and sets a 
pace for the fellows of the old school. 

We (the members of this firm) have been in the lumber 
business practically all our lives, every member having 
grown up in the lumber business and know nothing else. 
The writer served his time with leading lumber concerns 
in their various lines. For instance, with John Du Bois, 
the lumber king of Pennsylvania in the white pine industry. 
Then with the Greenleaf Johnson Lumber Company, the 
pioneer in North Carolina and Virginia pines, which intro- 
duced into the markets of this country and demonstrated 
the woods from the forests of these states, so that we have 
seen many changes, and we try to keep pace with the 
times, but the way the lumber business is done today is 
foreign to the way it was done years ago. Credit, for 
instance, is cheap and experience seems to be even cheaper, 
hence liquidations and failures, and the going in and going 
out of so many concerns each and every year. They seem 
to spring up like the mushroom and fade almost as quickly 
as the morning glory, but, as Mr. Greenleaf Johnson used 
to say, ‘‘Blesed are those that remain.” 

We can speak only for ourselves when we write about the 
experience of 1911. The volume has been somewhat short. 
Prices during the first nine months were competitive and 
keen at that, hence, practically speaking, low. 

What phase of trade has been the-least satisfactory, we 
hardly know what to say, except the renewing of notes and 
settlements drawn out. Our present stock at this end is 
short, but at the productive end it is long. We do not 
believe the present condition is normal, but somewhat inflated. 

There are no doubt concerns whose members have gradu 
ated from schools, as stated above, who will tell you that 
we have not reached the high water mark, but we say, just 
the same, that inflated conditions to an extent exist and 
are not beneficial, or at least, that has been our experience. 

Inquiries are coming in, but when we quote under present 
conditions they do not. resolve into orders. What 1912 will 
bring forth, Heaven only knows. It will, we should say, 
depend largely upon the crops, such as berries, vegetables 
ete. Then we have to face the fact that 1912 is presidential 
year, and such a year has always been what we call an 
“oft” year. We are not pessimists and try to be optimists. 

There has been a disposition on the part of the manu 
facturers to get away from the middle man. Take the large 
manufacturers of North Carolina and Virginia pines. They 
have opened offices in the principal cities, such as New 
York, Boston, Pittsburgh etc., which defeats the object of 
the middle man, and today we are up against it to get 


stock unless we go direct, and then they give little con- 
sideration to the fact that we are wholesalers, and this, 
to some extent, has affected conditions and has caused the 
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failures of some in the trade. We, however, manufacture 50 
per cent or over of the goods we handle, so that we are 
probably just a little bit better fixed than some who depend 
upon commissions, and buy their goods. 

We are hoping for better conditions in 1912 than we had 
in 1911, because in 1911 crops, so far as berries and vege- 
tables go, were practically a failure, and, as in North Caro- 
lina and Virginia pines there are less than 20 per cent of 
high grade goods, you will see that 80 per cent of the out- 
turn is for box purposes. Therefore, if we have — crops 
next year we look for good conditions in spite of its being 
a presidential year. Tuos. A. CHARSHEE & Bro. 

p S.—We also demonstrated in foreign markets North 
Carolina pine and the Johnsons shipped the first cars of 
North Carolina pine while the writer was with et 


Strong To - Inquiry. 


WILLMAR, ARK., Dec. 23. 

Trade for 1911 was not as good with us as in 1910; 
however, we are unable to judge 1911 conditions on account 
of having lost our saw mill by fire in May. ‘The best 
feature of the year’s business that we noticed was the 
strong tendency in price up to October. Our stock at 
present is about normal, but it is not in shipping condition 
as it has all been cut within the last three months. In- 
quiries are exceedingly strong; in fact, stronger than we 
have seen them for two years. This we think is on account 
of the exceedingly low prices being made. We also believe 
dealers are anticipating an advance in yellow pine prices after 
the Ist of January, and this, of course, has a tendency to 
bring in orders. 

As to conditions: in 1912, we would not like to make a 
prediction. We have been disappointed so many times in 
predictions that we have made in the last three years that 
we do not think we can accurately make a forecast. The 
only suggestion that we have to offer for the betterment 
of general conditions is that manufacturers of yellow pine 
should not produce more than the market will consume. 
We also think that if yellow pine manufacturers had a 
little more backbone and tried to get a fair return on capital 
invested it would have a beneficial effect. 

GATES LUMBER COMPANY, 
W. Judd, Secretary. 


Decided Price Improvement in No. 3 Common. 


CADILLAC, Micu., Dec. 23. 

As regards volume of business 1911 has been very good 
indeed and with few —— prices have been fairly sat- 
isfactory. The price obtained this year for low grade hard- 
wood has not as a whole been satisfactory but owing to 
the known scarcity of low grade stock we are pleased to 
note a decided improvement in prices for No. 3 common 
during the last sixty days. 

To us the best feature of the lumber business for the 
year 1911 has been the demand for the lower grades. With 
us this demand has been much beyond our expectation both 
for hemlock and all kinds of hardwood. We will start 1912 
with less low grade lumber in our yard than any year we 
recall in the history of our business. The demand has 
also been exceptionally good for the high grades in both 
hemlock and hardwoods. ‘The intermediate grades, those 
between clears and culls, have met with the slowest sale 
this year but with both clears and culls in good demand 
and secant supply the manufacturer feels casy as regards 
the intermediate grades. 

During 1911 ten months out of twelve have seen more 
stock shipped out of our yard than was piled in it so that 
we will begin the new year with about 80 percent of our 
normal stock while our production for the year has been 
about 90 percent of the usual yearly production. 

‘The volume of inquiry for future business has been good 
and we have booked more than the usual amount of orders 
for future shipment. ‘This condition is especially true of 
the top grades in maple, end cured white maple, and special 
selections in clear maple show unusual activity at top 
yrices. 

. We of course have no definite line on what to expect for 
1912, but as we see it, the general indications are good 
both as to volume and values. 


. CUMMER-DIGGINS COMPANY. 


Outlook Propitious,. 


RICHMOND, VA., Dec. 23. 
The year 1911 has not been very satisfactory to the 
North Carolina pine mills, as the ruling price has been too 
low for a fair profit. Am glad to find, however, that condi- 
tions for the last two or three months have greatly improved 
and the outlook for 1912 is for a good business and at a 
price that will show a fair profit to manufacturers. With 
many of the mills being closed on account of being cut out 
of timber, and with several large mill and timber consolida- 
tions which put these gage in stronger hands and with 
a close investigation of the timber supply in the North Caro- 
line pine territory and mill stocks low, there is no reason 
why much better prices should not prevail for the comin 
year and put the business on a more profitable basis, whic 

I think will be the case. 3. H,. ELLINGTON, 
President Ellington & Guy (Inc.). 


Political Agitation Must Cease. 


; RHINELANDER, WIS., Dec. 26. 

Our 1911 trade has been about norma!, but prices have 
not been satisfactory, this applying particularly to hem- 
lock. Our present stock is lower than it has averaged in 
the past, and our production as planned for the coming 
year will be below normal. 

We believe that 1912 will compare favorably both in vol- 
ume of trade and prices with 1911, but do not look for any 
decided improvement. 

We do not think general business conditions can improve 
to any great extent until the political caldron has ceased 
to boil, and the ferment of the present agitation has been 
succeeded by a period of rest under laws that are so 
definite that they can be construed, without the aid of the 
courts, by the individuals who are the leaders in our busi- 
ness world. ROWN Bros. LUMBER COMPANY, 

KE. O. Brown, Secretary. 


Perceptible Strengthening of Inquiries and Prices. 


New York, Dec. 23. 

Assuming that “normal volume and prices” refers to 
volume and prices prior to October, 1907, our 1911 business 
is 20 pireres below_normal in volume and 10 percent below 
normal in price. However, our 1911 volume is equal to 
Hee med 1908, 1909 or 1910, and the average price slightly 
better, 

The best feature of this year’s business is that it has 
closed with a very perceptible strengthening in both in- 
quiries and prices. 

The phase of this zone’s business that has been the least 
Satisfactory is that the average quantity per order received 
has been less than in any previous year since 1900, thereby 
materially increasing the cost of doing business. 

Our present stock compares favorably with what we have 
carried over in previous years. 

Our production this winter and the coming spring will 
be less than the last three previous years. 

There has been a very perceptible Increase in inquiries 
during November and December. 

Our honest opinion is that there will be a strong demand 
for lumber with a corresponding advance in prices of some 
kinds and grades in the early part of the year, and that 
the continuance of these same conditions will depend 
entirely upon what the present Congress does in the way of 
satisfactory legislation on several important matters neces- 
sary to be finally settled before a permanently prosperous 
condition in the commercial affairs of this country can be 
brought about. DAVISON LUMBER Co. (Ltd.). 


Price Improvement Not Looked For. 


. Superior, Wis., Dec. 23. 

Our business will show a decrease of 25 per cent in 
volume from last year. 

As to the best features of the year’s business, there have 
been so few bright spots that we can not look back and see 
anywhere an improvement over preceding years. 

The least satisfactory features of our trade have been our 
storage fir timber, of which we carry a large quantity, and 
our No. 2 and better white pine, which we manufacture. 
There has been very little local business in timber in our 
vicinity and our big falling off in sales has been of this 
class of stock. 

The present value of our stock will compare in quantity 
and value with that which we usually have in going into 
inventory. We are arranging for production on a slightly 
larger scale than last year. 

Inquiries on low grade stock have been very satisfactory 
and the percentage of orders to quotations is increasing. 

We do not think that 1912 will show any very great 
improvement in prices. We do, however, think that there 
will be an increased call for No. 2 and better white pine 
as the lower grades are being absorbed very rapidly and 
this will naturally bring a demand for the upper grades 
which have been hanging. 

RoGcers-RuGer LUMBER Co. 


Fair Outlopk for Coming Year. 


MARINETTE, Wis., Dec. 26. 

Our business here at Marinette, and we believe that of our 
neighbors, is fully up to and perhaps in excess of 1910 trade 
as to volume. We would think prices would average about 
the same as 1910. ‘The best feature of the year’s business 
has been the cleaning up of low grade lumber of all kinds. 
The least satisfactory phase of the trade has been the tend- 
ency of some of the manufacturers to make extraordinary 
concessions in prices to move their own surplus items, which 
items have been very frequently in short supply at other 
mills. For this reason a great deal of stock has been placed 
on the market at unreasonably low prices, many items below 
the cost of production. 

Our present stock is about normal on all of the good 
grades but below normal on the low grades. Our present 
production is below normal. Our cut for 1912 will be 25 
percent less than 1911. We are getting a great many 
inquiries but not many orders because buyers, not being able 
to place contracts for future delivery at as low prices as they 
expecied, are holding back in hopes that there may be more 
bargain sales, 

Our opinion is that the volume of trade the coming year 
wiil be fair and prices also fairly good and more uniform 
than for the last two or three years. We believe this because 
so many small mills in the South and West as well as in the 
North have discontinued operations and cleaned out their 
stocks, which has greatly reduced the amount of dry lumber 
looking for an immediate market. Our idea is that a better- 
ment in general business conditions, which we will very likely 
see during the next 14 months, will be of no permanent 
benefit to the lumber manufacturers because at the first sign 
of better business they will all increase their output so that 
in a comparatively short time there will again be an over- 
supply of lumber. Lumber would bring a fair price even 
now if buyers did not feel reasonably certain that sooner or 
later there will again be an oversupply. 

Sawyer GOODMAN COMPANY. 
By Chas, A. Goodman, Secretary. 


Cash Business the Best Feature. 


CINCINNATI, OHI0, Dec. 23. 

Our trade for 1911 compares favorably in volume and 
prices with that of 1910. 

The best feature of the year’s business has been that 
nearly everybody has paid cash and we do not think 10 per 
cent of our business has been settled by note. Getting our 
logs from the creeks on account of low water has been the 
least satisfactory phase. : 

We are about 15,000,000 feet short of last year's stock 
and our present production is about 25 per cent less. In- 
quiries are coming in well. 

In regard to what 1912 will bring forth in volume of trade 
and prices, the writer has been in the hardwood lumber 
business for forty-four years and we have grown a little 
every year, with the exception of two or three panic years. 

The bopela is increasing very panies, and as it in- 
creases the demand for lumber will increase, as it has 
been doing right along for the last thirty or forty years, 
and if the writer stays in the lumber business forty years 
longer, he expects an increase in values each year, but 
doubts whether the amount of lumber can increase much, 
as the little streams are all cut off, you might say. I under- 
stand that there are only two or three mills left on the 
Mississippi River out of 100 mills ten years ago. The same 
conditions exist on the Ohio River, as I do not believe that 
there can be a sufficient supply gotten out to run half of 
them another year. The handy timber is all cut, and we 
have to go back so far to get it that it takes very heavy 
rains to bring it out, and we have to go back in the woods 
and get it out by rail, but we are ready for that. We have 
about fifteen years’ cut of timber which we will have to 
bring to Cincinnati by rail at a big increase in cost over 
water transportation. I think lumber gradually will go 
higher, as it will be many eore before people can find a 
“— to get along without using it. 

ur lumber trade the last year has been good. Of course, 
we have not been able to furnish all the bill stuff, or half 
that which has been wanted badly. We have been running 
two of our mills lately very steadily on railroad logs, and 
will have a good bunch of river logs out of the first water, 
and expect to have a full cut for the next year, so as to 
make up for what we did not cut last year, and hope to 
get our stocks up in the near future. 

The country from a financial standpoint seems to be in 
a good condition. We have more people discounting their 
bills now than we ever did. The country is full of wheat, 
corn, cattle ete., which are bringing big prices, and as long 
as this country has an abundance of goods to ship to for- 
eign countries it will prosper. The exchange of products 
from one country to another is what makes wealth, and it 
looks as though we will be exporting a great deal more in 
the next year than we can ——- think of importing, and 
from the looks of the old reliable supply and demand we are 
bound to have good business the coming year. 

C. Crane & Co., 
Per Clinton Crane. 


‘*No One to Blame.’’ 


NASHVILLE, TENN., Dec. 23. 

While we have not taken our annual inventory our experi- 
ence for the past year, in sales, has not been quite as good as 
that of 1910; however, the decrease has been small. Tor the 
past few months inquiries and orders have improved to a 
considerable extent and we are very hopeful for a good busi- 
ness for 1912. 

We have more orders on our books to begin 1912 than we 
did a year ago. We believe that a large per cent of the con- 
sumers of lumber have been buying from hand to mouth and 
that when the spring demand opens up manufacturers will 
enjoy a good demand for their product. 

For our planing mill and box factory we have had a very 
satisfactory business the last few months, while the rough 
lumber business has not been quite as good as last year. 

Stocks are about the same as last year, with the exception 
of 1s and 2s quartered white oak, of which there seems to 
be a good supply in the hands of the manufacturers, There 
seems to have been a good demand for common quartered oak 
and we think with the new year 1s and 2s will begin to move. 

We are anticipating for 1912 a good business and would 
suggest that the manufacturers offer only such stocks as 
they have ready for sale, as we believe this would have a 
tendency to better general, conditions, 


There have been no particularly sensational developments 
in the last year's business; while the demand for hardwoods 
has been only fair, prices have not declined to any extent 
and this leads us to believe there is very little surplus stock, 
and when the spring demand does come believe we will see 
a ~ “a aed improvement in price on all kinds of hard- 
woods. 

There is no doubt but what it is only a question of time 
until all kinds of hardwoods will be worth more money than 
at present, for the reason that the timber supply and stocks 
on hand are continually decreasing and the increase in 
— in our country will certainly increase the demand 
‘or hardwoods, and this, in our judgment, must necessarily 
mean advance in prices, and the manufacturer who is able 
to hold his product until the demand comes ought certainly 
to be able to get a legitimate profit. The lumberman today 
who is not getting a reasonable profit on his investment has 
no one to blame but himself. 

JouHN B. Ransom & Co., 
Per A. B. Ransom. 


A Word to the Wise Buyer. 


PHILADELPHIA, Pa., Dec. 23. 

We found trade in 1911 satisfactory so far as volume was 
concerned. It was not exceptional, but we did a normal 
year’s business. While some items were weak during the 
year, we should judge that average prices would be a little 
above those of 1910. 

In regard to stock, that which we are carrving is less 
than it was a year ago, particularly in connectio: with our 
southern egress, as we have been bothered in the matter 
of labor. It was very difficult to get labor during the fall, 
and it is not a great deal better. This has to some extent 
cut down the output. 

To us it seems remarkable that there should be such a 
neasy volume of inquiry as there is at the present time, 
which indicates at least for the first few months in 1912 
that there will be a very satisfactory run of trade, and if 
the demand continues normal prices are likely to continue 
steady on the present basis. f there should be any great 
increase in demand then, in our judgment, the Faonle who 
are buying now will find that they have been doing so to 
their own profit. WIsTAR, UNDERHILL Co, 


Let Supply and Demand Govern. 


CHICAGO, ILL., Dec, 26. 
Our trade for 1911 is about 80 per cent of that of last 
year and prices are very low. 
The breaking of the yellow pine combination in the South- 
west has been the best feature of the year’s business. 
Our stock is about normal, and a large number of inquiries 


are coming in. In regard to production, our capacity is. 


greatly increased and our production reduced. 

We think that 1912 will bring forth a normal volume of 
business at close prices, and would offer as a suggestion for 
the betterment of general business conditions that we let 
the government alone as we do not feel that it is going to 
put anybody out, of business that is all right to be in busi- 
ness, and that the law of supply and demand be allowed to 
govern, Tos Lorp & BUSHNELL Co., 

¥. T. Boles, President. 


Surplus of High Grades, 


BaLtTrmMore, Mp., Dec, 23. 

The volume of our business for 1911 has been above the 
normal but prices have been below. 

The large volume of business has been the best feature 
and the decrease in the margin of profit has been the least 
satisfactory. 

Our stock is about normal in quantity, with a surplus of 
high grades, and practically no common lumber. 

Production is about normal. Inquiries are coming in 
rather freely, especially for low grades, with a little better 
feeling in respect tq the higher grades. 

We predict the distribution of lumber for 1912 will exceed 
that of 1911, and at improved prices, 

We do not know of any better suggestion to make at 
this time, looking to the betterment of general business con- 
ditions, than that the entire lumber trade get behind a move- 
ment and besiege Congress to immediately re laws for the 
improvement of our gystem of banking and currency, 

‘ Surry Lumpor Co., 
F. 1. Waters, President. 


‘*Grit Hnough to Sit Tight.’’ 


WASHINGTON, D. C., Dec. 23. 
, Our trade in 1911 has been the largest in volume since 
907. 

The upward tendency in prices of low grades during the 
latter part of the year has been the best feature of the 
year's business, and the unsatisfactory prices of Nos. 1, 2 
and 3 have been the least satisfactory. They should be $5 
a thousand higher. North Carolina in Nos. 1 and 2 is the 
cheapest wood in the world today. 

Our present stock is about normal, also our productions, 

Inquiries are coming in freely, and we think 1912 will 
bring an increase in volume and better prices. Frank 
cooperation among manufacturers and grit enough to sit 
tight when necessary are the suggestions we have to offer 
for the betterment of general business conditions, 

JOHNSON & WINBATT. 


‘*Yellow Journals and Blatherskites.’’ 


KANSAS CITY, Mo., Dec, 23, 

Our 1911 trade is about 75 per cent of normal, both in 
volume and prices, 

Our present stock is about 334% per cent over normal, and 
our production is about 25 per cent less than normal, 

We think 1912 will bring forth nearly a normal volume 
of trade with a congequent improvement in prices. 

We have the following suggestions to offer for the better- 
ment of general buginess conditions: Gag Congress and 
the various legislatures and also the yellow journals and 
blatherskites. Cc, J. Carter LUMBER Co. 


Hemlock Phase Unsatisfactory. 


GRAYLING, MICcH., Dec. 26. 

Our 1911 trade compares favorably with that of 1910 and 
is normal in volume and prices. 

Our large trade has been the best feature of the year's 
business, with hemlock the most unsatisfactory phase of the 
trade. 

Inquiries are fair, and we think 1912 will bring a large 
volume of trade and moderate prices. 

SALLING-HANsON Co. 





‘*Can Not See Any Good Features.’’ 


Somers, Mont., Dec. 23. 

The volume of our 1911 trade has been 50 per cent less 
than 1909 and 1910, and prices have been from $2 to $3 less. 

The year’s business as a whole has been so unsatisfactory 
that we can not at this time see any good features, 

Our present stock is 10,000,000 feet above normal. We 
reduced our production this year 75 per cent, and are not 
going to _ in a log this winter. 

The writer returned from eastern Montana last week and 
there is nothing that we could see that would increase the 
volume of trade for 1912 in the lumber business. We found 
nearly all grades of lumber being delivered on a 33-cent 
rate from $1 to $2 below cost of the manufactured product. 
We do not look for any better conditions in the lumber mar- 
ket for the next twelve or eighteen months. Our suggestion 
regarding the betterment of general business conditions is 
that all manufacturers curtail to the very lowest minimum 
during 1912. W. E. Weis, General Manager, 

Somers Lumber Co, 
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MONTANA RETAIL LUMBERMEN IN CONFERENCE. 


Enthusiastic Meeting at Great Falls — Proceedings in Detail of Two Days of Earnest Business—Addresses on Timely 
Topics—Outings, a Banquet and Other Entertainment. 


One of the most successful meetings held by the Mon- 
tana Retail Lumbermen’s Association closed on December 
16 in Great Falls, Mont., where it had been in session 
for two days. The meeting was well attended from all 
parts of the state, 132 members being present, the largest 
number since the organization of the association on June 
12, 1909; this fact was especially pleasing to those who 
had charge of the meeting. Everyone present came with 
the intention of making the meeting a most successful 
and enjoyable one. 

At 3 p. m. Friday the dealers and their wives were 
taken to the Boston & Montana Smelter, in the special 
street car which had been arranged for by the Great 
Falls dealers, and were shown through this magnificent 
plant by guides appointed by the management. This 
feature of the program was a most enjoyable one, as 
many of the visiting dealers had never had an oppor- 
tunity to visit a smelter before. One can hardly realize 
the great proportions of a plant of this kind and the 
investment it represents until he has actually been 
through it. This smelter has the largest smokestack in 
the world; 506 feet in height, 74 feet at the bottom, 54 
feet at the top. It required the installation of a large 
brick yard at the foot of the stack to furnish the brick 
from which it was built. Four elevators were operated 
inside the stack to hoist the material, and the visitors 
were advised that the contractor was compelled to pay 
$100 per day at the last in order to get men who would 
put the finishing touches on the top. The smelter trip took 
up the afternoon, and was highly appreciated by all. 


Hoo-Hoo Concatenation. 

At 8 p. m. the visiting ladies were entertained at the 
home of Mrs. H. A. Templeton, wife of the president, 
while the men attended the rousing com@&tenation of Hoo 
Hoo held at Luther Hall, under the direction of H. M. 
Yaw, Vicegerent Snark for the western part of Montana. 

Following is the list of those initiates: 

A. Ellis, Harlem, Mont., A. Ellis Lbr. Co. 

William J. Scott, tlardin, Mont,, Bacheller-Scott Lbr. Co, 

Henry C. Stimson, Trindent, Mont., Three Forks Port 
Cement Co, 

Wesley lL. Herman, Greet Northern Tray, Frt. and Pass, 
Ag 

George W. Slack, Kalispell, Mont., Somers Lbr. Co. 

Fred G. Hanneman, Seattle, Wash., Chicago Lbr. & Coal Co, 

Edward G. Matke, Williams, Mont., Nuzum-Matke Lbr. Co 

tudolph Lehr, Valier, Mont,, Libby Lbr, Co. 

Andrew Westburg, Columbia Falls, Westburg Lbr. Co. 

Herman Karow, Somers, Mont., Somers Lbr. Co. 

talph &. Nuzum, Valier, Mont., Valier Lbr. & Invest. Co, 

W. E. Fleming, Valier, Mont,, Boorman Mere, Co, 

Bdward T, Fitzgerald, Collins, Mont. Boorman Mere, Co, 

Walter 8. O'Connell, Stanford, Mont., Stanford Mere. Co, 

Frank Walnum, Cascade, Mont., Cascade Lbr. Co, 

Gustave F. Thompson, Malta, Mont., Thompson Lbr, Co 

Lewis J. Hancock, Great Falls, Mont., St. Anthony & 
Dak. Lbr. Co, 

Royal 8. Woods, Galata, Mont., R. 8S. Wood 

H. R. Thompson, Cheouteau, Mont,, H. R, Thompson. 

Thomas Jefferson Purser, Great Falls, Mont., Holeer-Boor 
man Lbr. Co. 

William C. Lyng, For. Benton, Missouri River Lbr, Co. 

Walter I. Peterson, Geyser, Mont., MceCall-Webster Lbr. Co 

Aegher M. Beltz, Raynesford, Mont., McCall-Webster Lbr. Co. 

William R. McKenna, Moccasion, Mont., Basin Lbr. Co. 


At the close of the concatenation every one present 
was invited to attend the session on the roof in the palm 
room of the Rainbow Hotel. Special musie by the orches- 
tra and voeal numbers by Mrs. C. 8. Grant were fur 
nished, while the kittens and members enjoyed the ban 
quet prepared for them. ‘This closed the first day’s 
session. 

Promptly at 9 a. m, Saturday President Templeton 
called the business meeting to order, making a few well 
chosen remarks, expressing his appreciation for the splen- 
did attendance, ete., after which the reports of the 
freight rate and insurance committees were heard. The 
business to come before the convention took up the 
vreater part of the morning, and the meeting adjourned 
ut 11:45 for lunch. 

In the afternoon, while the members were in session, 
the visiting iadies were entertained by a trolley ride 
around the city. President Templeton called the meeting 
to order at 2 p. m. and introduced Mayor James W. 
Spear, who welcomed the visiting lumbermen on behalf 
of the city of Great Falls. B. J. Boorman, of Kalispell, 
responded on behalf of the visiting lumbermen. 


National Federation of Retail Merchants. 

The chairman then introduced EK. G. Flynn, of Minne 
apolis, who delivered a very interesting address on ‘‘ The 
Organization of the National Federation of Retail Mer- 
chants.’’ After reviewing the interesting history of the 
movement up to the time of the organization of the 
federation in Chieago last October, a full report of 
which appeared in the AMERICAN LUMBERMAN of October 
21, Mr. Flynn said that at that meeting 


* * * upon an official roll call it was found that there 
were 233 delegates, representing a constituency in association 
membership of from 212,000 to 220,000. Further than that, 
not one single delegate seemed to have any curiosity as to 
what it was all about. In fact, they had evidently studied 
the question and knew what it was about and were there to 
do business. I have attended many trade and commercial 
conventions of different kinds, and am safe in saying that I 
have never seen a crowd of 200 men or more together that 
were so enthusiastic on any proposition, so willing to con- 
tribute their time and money to the furtherance of any proj- 
ect, whether It was an initial convention for organization 
purposes or some association that had been holding annual 
conventions for the last 20 years. One thing that was 
brought out in this meeting continually and emphatically 
was the fact that whether they were in the lumber business, 
drug business, shoe business, grocery business, or any other 
line of retail merchandising, their troubles were practi- 
cally the same; there seemed to be no difference. 

* * * After the temporary organization at Chicago, the 
board of directors met and elected J. R. Moorehead, of Lex- 
ington, Mo., secretary of the: federation. This board of 
directors is composed of 15 men, each one representing a 





different line of business. A meeting of the board of direct- 
ors was called at the LaSalle Hotel, for November 21 and 22 
of this year, at which I was present by invitation. It was 
wonderful to me to see the development in the work in this 
short period of a little over 30 days and to see the new 
opportunities that had come to the federation for working 
atong the lines it has laid out for itself. For instance: 
About 20 days after the first meeting in Chicago, an organ 
ization known as the Trans-Mississippi Commercial Congress 
met at Kansas City, Mo. Those who have followed the daily 
papers to any extent know that this is an organization com- 
posed of people in all walks of life, who are interested in 
the situation in the Trans-Mississippi country. At previous 
meetings of this convention, resolutions had been passed 
favoring the parcels post system. This, as you all know, is a 
question that has been agitating the country to a great 
extent, and you know as well that it. is a proposition that, 
if it becomes a law, will be one more*® step toward the elim 
ination of the retail merchants and the country towns 


An Instance of Effective Work. 

The new Federation of Retail Merchants was represented 
at the Trans-Mississippi Congress by its secretary, by Mr. 
llodge, of Abilene, Kansas, and Mr. IL. L. Laird, secretary 
of the North Western Coal Dealers’ Association, of Minne 
apolis, Minn, ‘To convince you that these gentlemen know 
how to play politics when the opportunity is offered, it is 
only necessary to say that they succeeded in having Mr. 
Moorehead placed on the committee on resolutions, and that 
as a member of that committee he introduced a resolution 
against the passage of a parcels post law. In this connection 
a rather laughable incident oecurred. We heave a gentleman 
in Minneapolis—-that is, | think he is a gentleman—-who pub- 
lishes a farm paper, Naturally he was against the passage 
of the resolution. Ile succeeded in getting the floor and 
made some strong statements. Among other statements he 
stated that he represented 30,000 farmers but did not men 
tion at that time his business. A gentleman on the floor of 
the convention, who by his appearance appeared to be a 
farmer, and is said to have been a farmer, was evidently 
very intelligent and wide awake. After listening to Mr. 
Collins’ talk about the number of people he represented etc., 
this man succeeded in getting the attention of the chairman 
and addressed Mr. Collins, inquiring, “What business did you 
say you were in?” Mr. Collins replied that he published a 
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farm paper. The farmer further inquired, “And do you 
carry the advertisement of Sears-Roebuck on the back of that 
paper?” Mr, Collins’ reply was that he did. At that 
moment Mr. Moorehead moved the previous question and it 
carried, thus shutting off further debate on the matter. The 
vote was then taken on the passage of the resolution and it 
carried 90 to 16. 
Wide Field of Usefuiness. 


Such work as this is only one feature of the activity that 
can be taken up by the new federation, At the meeting in 
Chicago it developed that the federation had already been 
invited to send a representative to Washington to appear 
before the Committee on Interstate Commerce, who have in 
charge the hearing relative to the present antitrust law. 
This hearing is being held for the purpose of recommending 
to Congress for passage such amendments to the Sherman 
antitrust law and such additional legislation along this line 
as may be deemed advisable by the committee. Mr. Moore- 
head also had an invitation to appear before the Post Office 
Department committee on the parcels post question, and he is 
now in Washington, or was there last week, for the purpose 
of appearing before these two committees. The federation 
has already had numerous invitations to have someone 
appear before different association meetings the coming two 
or three months for the purpose of explaining what it is 
for and what it is all about; so you see a wide field has 
already opened up for usefulness along this line. It is 
intended to confine the activities of this federation to a very 
limited scope—-simply to look after the question of legis!a 
tion, polities and publicity. In other words, this federaticn 
is intended to be a purely nonpartisan political organization, 
and is not intended to take any active steps in politics 
except in such cases as may be of interest to the retail mer 
chants of the country. 

The objects as set forth in the temporary constitution 
under which the board of directors are now working, are: 

-. To safeguard and serve the interests of all retail 
mer hants. 

2. To oppose all unjust legislation inimical to retail 
merchants. 

3. ‘To promote all just legislation designed for the benefit 
of retail merchants. 

. To demonstrate the necessity of retail merchants to 
manufacturers, wholesalers, and consumers of the United 
States. 


5. To cobperate with all other organizations having for 


their objects the advancement of the best interests of 


commerce, 
Membership. 

It has been asserted in some quarters that this organiza- 
tion is a move on the part of the retail lumbermen to dis- 
tract the attention of the country from themselves on account 
of the fact that the secretaries of several associaions have 
been indicted by a United States grand jury sitting at Chi- 


cago and on account of the civil actions already started by 
the Department of Justice asking for the dissolution of the 
Secretaries’ Bureau of Information and severai of the largest 
retail lumbermen’s associations. The history of the organ 
ization of this federation as given to you today completely 
refutes any such statement, as I have shown you that the 
conception of this movement was as early as the summer of 
1910 and that the final action looking to the perfection of 
the organization was taken in May, 1911, whereas the 
United States grand jury at Chicago, which returned the 
indictments against the secretaries, was not called together 
until June, ot this year. The retail lumbermen have no 
more interest in this federation than any other retail mer- 
chants of the country, but they believe, or are beginning to 
believe, that their troubles, as well as the troubles of the 
other merchants, are principally legislative and_ political 
There is no other line of business in this country that is not 
better organized than that of the retail ‘merchants. 

To the laboring man we must give credit for the posses 
sion of more brains or at least more foresight than we have 
ourselves. They came to the conclusion many years ago 
that they must go into politics or at least into legislation in 
order to get anywhere near their rights. The consequence 
is that when the Sherman antitrust law was passed, some 
thing like 21 years ago, they. succeeded in having an excep 
tion made in their favor, reading as follows: 

“Nothing in this section shall be construed to apply to 
combinations of workmen or employees for their own reason 
able protection as such workmen or employees.” 

Every Retailer Interested. 

Do you think, yous gentlemen who are engaged in some 
other line of business, that because the lumbermen have been 
attacked under the Sherman antitrust law ‘you are not 
interested in the matter? I say to you that your organiza 
tions (if you belong to one, and if you don’t belong to one 
you ought to), are formed on the same plan as the lumber 
men’s associations; that they have for their object the same 
purpose as the lumbermen’s associations and that they are 
seeking to bring about that object in exactly the same man 
ner as the retail lumbermen’s associations are attempting 
to work out their problems. Furthermore, many of the 
retail associations in other lines of trade have gone farther 
than the lumbermen have ever dared to go or were permitted 
to go by their legal counsel. Consequently, if the conten 
tions of the Department of Justice in the suits brought 
against the lumbermen are upheld there is no question 
that associations in other lines of trade will be attacked. 
As a matter of fact, the National Retail Hardware Dealers’ 
Association and the Implement Dealers’ Association. are 
already under investigation. This brings us to a point where 
we may well consider the possibility of changing the present 
conditions if this organization does. what we expect it to 
do or anywhere near what we expect it to do. 


The Antitrust Law in Canada. 


When Mr. Trowern addressed the meeting in Chicago in 
October he gave us some information that, at least so far 
as I am concerned, was new to us, that is to this effect: 
That 18 or 20 years ago the Canadian Parliament adopted 
our Sherman antitrust law in whole; in fact, they copied it 
from our statute books, including the exemption of labor 
organizations. This then is what the retail merchants of 
Canada _ were confronted with when they were first organ 
ized. The first thing they succeeded in doing was to have 
an exemption made in behalf of the retail merchants of the 
country so that this portion of the law now reads: “Nothing 
in this section shall be construed to apply to combinations of 
wholesale or retail merchants for their own reasonable pro 
tection as such wholesale and retail merchants.” ITs there 
any man who is weak enough to say that what ha@ been 
accomplished by our brethren in Canada can not be accom 
plished here?) Mr. Trowern will tell you that their organiza 
tion has a charter from Parliament; that that charter is a 
part of the laws of the Dominion of Canada; that under 
that charter their retail merchants are permitted to meet, 
discuss values, and even to fix retail prices within a reason 
able limit. He will also tell you that when an unethical 
wholesaler or jobber sells goods to a consumer they do 
not beat about the bush any in correcting the matter. Their 
first move is a personal visit if possible by some official of 
their organization, who goes over the matter with the 
offender, points out to him the damage done to the retail 
merchants by this ‘method and requests him to give assurance 
that the offense will not be repeated. If, after laboring with 
him along this line, he is still obdurate or stubborn, their 
next move is to advise their members plainly, by letter, 
that such and such a wholesaler or jobber is making uneth 
ical shipments and request the association members to see 
to it that the offender gets no more business until the matter 
is corrected. If this can be done in Canada, why not here’? 
If it can not be done here, hadn’t we all better move over 
the line? 

Mr. Trowern will address the Northwestern Retail Lum 
bermen’s convention in Minneapolis on January 16-17. Mr 
J. R. Moorehead, secretary of the National Federation, will 
also be present at Minneapolis on that date, and have some 
thing to say along the ine of the present movement. It 
would be worth the while of any retail merchant who is 
imterested in this proposition to be on hand and hear what 
they have to say, as they undoubtedly can add very much 
that will be of interest which I have been unable to give 
you. 

Great Need of the Federation. 

The great need of the federation at the present time is 
funds with which to prosecute the work. Vhile we were 
in Chicago we had an opportunity to learn something about 
the question of publicity, and we need funds for that pur 
pose. _Now is the accepted time and the proper time to 
commence such a campaign. It can be handled and effect- 
ively handled if we can raise the necessary amount of money 
to push it with. 

Mr. Moorehead is mailing out with his regular mail a 
little blue slip of paper on which you will find something 
like the following: “A retail merchant in Kansas, passing 
a lunatic asylum, asked one of the attendants: ‘Why is it 
that four men like yourself can guard and care for 400 
people?’ ‘That is easy,’ said the guard, ‘It’s because crazy 
people can't organize.’"’ This naturally suggests another 
question for the retail merchant to answer. “Why is it that 
four mailorder houses are demoralizing and getting the busi 
ness of 400,000 or more retail merchants?” That is easy 
It’s because the retail merchants do not organize. What are 
you going to do about it? That is also easy. Organize a 
local retail merchants’ association, and if you have one 
already join a state and national association, and all of 
these united under the National Federation of Retail Mer 
chants will work for the common good.” 

There is considerable food for thought in this little slip 
and you would do well to think over the remedy; that is 
to organize a local and state federation. The state federa 
tion before it applies for a charter from the National Fed 
eration should be composed of not less than 50 members and 
should represent not less than five lines of retail activity. 
I believe there are enough live retail merchants in the state 
of Montana to organize an active and aggressive association 
at once, such an association as they have in Kansas, where 
they take in even the village blacksmith. 


The Question of Competition. 
Before closing I want to say a few words about competi 


tion. The contention of: the Department of Justice of the 
Government in the suits brought against the lumbermen is 
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that the lumber associations are restraining trade by gather- 
ing and disseminating information as to the manner in which 
wholesale lumber dealers or manufacturers of lumber are 
doing their business. They contend that on account of long 
years of education through the medium of associations, 
dealers have been educated to refuse to buy lumber from 
manufacturers and wholesalers who ship either direct to con- 
sumers or through the medium of the catalog house. 
We have been advised many times by the best legal talent in 
the country that we had a perfect right to gather and dis- 
seminate information of this class so long as there was no 
agreement between the members of the association not to 
purchase lumber from unethical shippers, but that the infor- 
mation could be distributed among the membership and if 
each member was left to do as he saw fit personally or as he 
considered best for his business, upon receipt of that infor- 
mation, there was nothing illegal in it. This has been 
the course adopted by the Northwestern Retail Lumbermen’s 
Association of Minneapolis for many years past. ‘Therefore 
you see that it is simply a question of law on this one point 

-simply a question of whether the lumbermen’s attorneys or 
the attorneys for the Government are correct in their guess 
as to what the Supreme Court will hold. 

The Jewel of Consistency. 

During the time when the Department of Justice were 
the most active in instituting proceedings against the retgil 
lumbermen, we read in the papers that a meeting of gov- 
ernors and farmers was held at New Orleans, which meeting 
was attended by Secretary of State Knox, of President Taft's 
Cabinet, and that this meeting was held for the purpose of 
entering into a conspiracy for devising ways and means to 
assist the farmer in getting a better price for his wheat, 
cotton and beef. Verily, it makes a great difference whose 
ox is gored. Personally I can not see any difference as to a 
question of law, whether it is a lumberman, grocery man, 
a farmer or a governor that enters into a conspiracy in 
restraint of trade, to suppress competition or to enhance the 
price of any given product, nor does it make any ‘difference 
whether that governor is interested in the sale of that prod- 
uct or the profit derived therefrom, or not, so far as the law 
is concerned. Another thing: In an editorial published in 
the December issue of the Outlook magazine we find the 
assertion made that the Government itself, through its 
officials, is restraining trade and suppressing competition in 
the ‘matter of banks. ‘This article states that the Kansas 
Supreme Court has for the first time in the history of this 
country established the power of a commonwealth to deny 
charters to bank organizations; that under the new statute 
in the State of Kansas, the Bank Charter Board has the 
power to investigate the public necessity of the business in 
the community in which it is sought to establish a bank, 
and if in its judgment there was no necessity for the estab- 
lishment of such a bank, to refuse a charter. Comptroller 
L. O. Murray, of the National Government, whose function 
it is to supervise our national banking systems, has taken 
the same position without any statutory provision. He 
has in the past 18 months refused charters to more than 200 
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national bank organizations when his investigation showed 
that more banks were not needed. When this Government 
of ours arrives at the conclusion that it will be beneficial to 
the producer, the merchant and the consumer to regulate the 
establishment of new stores, lumber yards ete., where the 
business is already overdone, then we will begin to have 
something like decent business regulations. This probably, 
however, is a long way in the future. In the meantime, the 
retail merchants must regulate their own end of the business 
as best they can. 
High Cost of Living Comparative. 

As to the high cost of living, this is only comparative. 
You can buy as much for 10 hours of labor in any given 
line of endeavor today as you could 20 years ago; in other 
words, salaries and day wages have advanced fully as much 
or more than the cost of living. Personally, I have a very 
vivid recollection of the days of 1893-1897 wheh you could 
buy more living for $1 than you can for $2 or $2.50 today, 
but the trouble at that time was not the price, but the 
fact that seven-tenths of the people did not even have that 
small price. I very much prefer to have the present cost 
of living and have the price to pay for it than to go back 
to those days of 1893-1897 when the cost was less but 
scarcely anybody had the price. Furthermore, I believe 
with Jim Hill that it is not so much the high cost of living 
as it is the cost of high living and the service that we and 
our customers demand. It has been stated time and again 
that the source of all wealth was in the earth, and intimated 
that those who would not dig it out of the earth were unnec- 
essary wheels in the machinery of the universe, and had no 
right to live. With this contention I have no patience. 
If we will examine the question for a minute, we will find 
that what makes the price of an article or the profit in 
its production is the demand for that particular arvicle. 
If we were all forced to follow farming or mining for a 
living where would there be any demand for the products 
of our labor? The demand for the produce of the farm 
arising from the people in the cities and towns, who are 
in many ways of service to the producer, has increased the 
value of our farm lands 50 to 75 per cent in the last decade. 
I contend that more than 50 per cent—yes 75 per cent— 
of the wealth of the farm today is the result of the demand 
on the part of the people who are following other walks of 
life, for the produce of the farm. 

One of the principal objects of the National Federation 
of Retail Merchants is to give thoughts of this kind pub- 
licity; to educate people who have not heretofore thought 
on this question to the truth of the matter; to show them 
that these questions are not onesided by any means, and 
that the retail merchant and his dependents have a legal 
and moral right to exist.. 


Federation Idea Spreading. 


Just to show you how this idea has spread and taken fire 
in some quarters, I will say that the state of Iowa had no 


retail organization on October 19, but since that time they 
have organized a state association and have applied for 
members ip in this Federation. As soon as the matter was 
broached by Mr. Holmes, some time in June, parties in 
Virginia, West Virginia, North and South Carolina, Mary- 
land and New Jersey took up the work, and these states are 
already thoroughly organized as state associations and are 
ready to federate with the National. 

Isn’t it possible for Montana to do as well? It takes work 
to be sure, but you will work not only for your neighbor 
retail merchants in assisting in this association, but you are 
working for the good of your own business, and the little 
time necessary for you to put in in correspondence and per- 
haps a half dozen trips to different parts of the state you will 
be well repaid in the results that are sure to follow. Why 
do you think I have come here from Minneapolis to talk to 
you about this Federation? Not out of charity nor for any 
philanthropic purpose, but just because I am engaged in 
selling merchandise at retail and because I realize fully 
that proper legislation cannot be had without organizations ; 
that the organization cannot be effective without numbers, 
and that if I can, even in the smallest degree, enthuse the 
people in Montana to the extent that they will organize a 
state retail merchant association and federate with the Na- 
tional, I will feel that I have benefited our own business just 
so much. I am so sure that we are on the right track and 
that results will certainly follow a thorough and conservative 
organization of this kind that if it were possible for me to 
do so I would be willing to give up my own business and 
devote my time and energies to furthering the purposes of 
this organization. 


What Constitutes Salesmanship. 

The next address on the program was the subject of 
‘*Salesmanship,’’ which was delivered in a very 
manner by H. M. Yaw, of Great Falls. 


Salesmanship—-when we hear this term used we are quite 
- to think of it as referring to some undefinable attribute 
of an individual who calls around and after tactfully elim- 
inating every opposition advanced against his proposition, 
induces a purchase. 

Let us consider to how great an extent this qualification of 
his—and of every one of us to a greater or less extent— 
enters into the everyday transactions of a business man. 
The merchant employs it in disposing of his wares—the doc- 
tor, the lawyer and other proleastenal man in offering his 
services for public benefit--the employee in proffering his 
services to the employer. In fact it is difficult to bring to 
mind any attitude assumed in regard to a matter of business 
that this element does not enter into it to a large degree. 

Certainly so important a factor ought to be subject to 
analysis: Let us see if it isn’t. To illustrate, let us refer 
to some call which may have been made upon you by a 
salesman. When he stepped into your office, you admit 
that he was little, if any, short of being the personification of 
affability and enthusiasm; that he had a definite purpose 
in mind and a real desire to serve, that was easily discern: 
able. He manifested an _ individuality. You were willing 
to grant him sufficient of your time to learn who he was 
and what his business might be; in other words, he succeeded 
in gaining your attention. In stating his business, he made 
early reference to some quality or property possessed by his 
wares and he so stated it that you recognized it as Fe 
rather out of the ordinary, and perhaps as possessing ex 
ceptional merit. Your interest was aroused. Perhaps by 
emphasizing this particilar attribute of his wares, besides 
which he may have offered other inducements, your desire 
was created. By further demonstrating the benefits which 
would accrue by reason of you handling his line he com 
pelled action. You signed the order. 

Salesmanship a Science. 

We see, then, that he proceeded along defined lines. His 
knowledge of both his goods and of human nature was or 
ganized—-he gained your attention, aroused your interest, 
created a desire, brought about action. 

You say, perhaps, that as a retail lumberman these four 
steps do not apply in sales which you make. The only ex 
ception which might be granted is in the supplying of the 
needs of an established customer with whom the process has 
already been evolved. They do apply in every sale made to 
a new customer. The first two steps may have been estab 
lished in the mind of the customer before you saw him. 
Perhaps he may have seen some of your advertising which 
had attracted his attention and aroused his desire. Accord 
ingly, he came to your yard; you showed him desirable 
stock, and explained to him its particular adaptability to the 
use for which it was required. His desire prompted him to 
action and he bought. Every such sale that is made follows 
closely along these lines, 

As retail lumbermen, you are perhaps more deeply inter 
ested in salesmanship from the standpoint of what may be 
termed business building or the gaining of permanent, profit 
able customers. You have just sold a new customer. Was 
the transaction consummated in such a manner that he will 
return to your yard when next he is in need of building 
material? Did the sale net you a profit? These are the 
all-important points to be considered, for no business can 
be perpetuated without both. It is these which determine 
between a balance in the bank or a notice of sheriff's sale 
on the office door. . 

Making Permanent Customers. 

What then are some of the qualifications for the making 
of permanent customers? The most important requisite is 
a thorough knowledge of one’s business. Knowledge is 
power. It gives confidence. Confidence in ourselves begets 
confidence in our customers. Through a thorough under- 
standing of the requirements of customers there are instances 
when, without lessening the profitableness of a sale, a very 
considerable saving may be made for a customer. When 
explained to him in this light, additional confidence is gained 
and a permanent customer is acquired whose wagging 
tongue will ever be an advertisement from which substantial 
returns will be realized. 

Enthusiasm is another 
one’s business—in 
done. 

We sometimes hear, although not frequently nowadays, 
the statement made that “Business is business,” that ‘‘Busi- 
ness is a cold-blooded proposition.” Such statements are 
made only by those of the old school of business and the 
fact remains that friendship—sentiment if you wish to term 
it so—enters extensively into business building, and he who 
does not reckon with it wisely is overlooking an opportunity 
to make permanent patrons. Other things being equal, we 

refer to deal with those who worship the same God, who 
velong to the same club, whose political inclinations are 
alike or whose interests are in common in any line of en- 
deavor. It has been said, “To have friends, be one.” True 
friendship is born of a desire to serve. 

It matters little how many people we may induce to 
come to our places of business or by what methods they 
may have been induced to do so, if an interest is not mani 
fested in their affairs, if satisfactory service is not rendered, 
we may not expect to gain permanent, profitable customers. 

Business is the production and distribution of the world’s 
wealth. This is human service, and he who serves best sells 
best and builds most soundly. 


W. E. Wells, manager of the Somers Lumber Co., 
Somers, Mont., spoke extemporaneously on the subject 
of relations between wholesaler and retailer. He referred 
to many instances where conditions may arise that could 
be avoided if they were advised of them promptly. His 
address received much favorable comment from the 
dealers. 


able 


factor—belief in one’s self—in 
the fact that a genuine service is being 


Plant, Equipment and Stock, 
E. W. Brown, of the Brown Bros, Lumber Co., 
Helena, Mont., then delivered an address on ‘‘The Value 


of Good Plant. Equipment and Adequate Stock.’’ He 
pointed out the features which he regarded as essential 
under present conditions, and in regard to the effect they 
would produce on business in his opinion. He said in 
part: 

“The Value of a Good Plant and Beulpment and an Ade- 
quate Stock” is a very comprehensive subject and one that 
merits better handling than I am able to give it. However, 
the insistence of your president persuaded me to accept 
it and he must be responsible for its shortcomin 


28. 

1 believe in a good plant and equipment for various 
reasons: First, it is more economical, and there is less 
waste; second, you are able to give better satisfaction to 


your customers, and get better results from your men, and 
third, it is your best advertisement. 

It is more economical, and there is less waste where you 
have a good plant and sheds, because, in the first place, there 
is less depreciation in warping, twisting, checking etc., and 
your material goes to the customer in much better shape 
and, in the second place, where you have ample shed 
capacity you can keep much better tab on your stock, thus 
enabling you to order more intelligently and eliminating, 
to a certain extent, the probability of overstocking or accu- 
mulating undesirable or slow selling stock. When you have 
good sheds you can arrange to pile your stock in order, 
and where it is so piled it is easier to work off short lengths 
and other undesirable stock. 

Further, where your shed facilities are ample, you can 
have a place for each kind and grade of lumber you handle, 
thus reducing the cost of handling from the car to the shed, 
and from the shed to your trade. The same thing applies 
to your yard where you handle the common lumber, dimen- 
sion, timbers ete. If your yard is roomy and the different 
stocks are piled in rotation, you can back up to the different 
piles to load and unload, and in this way you can, in most 
cases, dispense with the services of one man, or, in other 
words, one man can load and unload, where if your alleys 
are not wide enough so that you can back up to the piles it 
takes one man to hand it down from the piles while another 
loads it on the wagon. 

Good Equipment Economical. 

It is mote economical to have a good equipment because 
there is less cost in the upkeep, you don't have any break- 
downs, you can haul larger loads and handle more material 
in a given time. I find that if you furnish a man with a 
good outfit he takes pride in keeping it up, and that he has 
it in shape to do any kind of work at any time. 

If you have good buildings and equipment, you are able 
to give better satisfaction to your trade. We all know 
that the most particular things we have to handle are 
uppers and millwork, and that if we are not fixed to take 
care of them properly there is a large depreciation. If 


you have ample sheds and facilities you can keep your finish 
straight, 


umber ete. bright, clean and and it certainly 





Kk. G. FLINN, OF MINNEAPOLIS, MINN. ; 
A Champion of Retail Merchandising. 


pleases your customers to have it come to them in this way. 
Che same grade of finish handled in this way will give en- 
tire satisfaction, where if it is sent out dusty and dirty and 
with the grain raised it will probably be returned. If you 
have the facilities you can store the special millwork you 
may order and deliver it to the job as it is required, and 
this is a great accommodation to the contractors and 
builders. Where you have a good outfit, good sheds and 
a good, complete stock well taken care of, you take more 
interest in it, you feel proud of it, and are able to make a 
more convincing talk as to the advantage to be derived from 
buying of you, and you are proud to refer to jobs you have 
al, ‘ady furnished, and to parties to whom you have sold. 
Your entire force gains confidence in your stock, takes an 
added interest in the business, and generally becomes more 
efficient. 
Advertising a Necessity. 


I believe that all retail lumbermen are agreed that adver- 
tising is a necessity, and I think there is nothing that ad- 
vertises a business so well as good sheds, office and equip- 
ment, a neat, well arranged, well taken care of yard, and a 
complete stock of good lumber. If you have a large shed 
and enclosed yard, people going by can not help but notice 
it, and if you have a conspicuous sign they wil) remember 
you when they wish to place an order. think there is 
nothing that attracts attention more than do a good team 
and outfit, and when we consider that our teams are In all 
parts of the town almost every day, we must recognize 
what a good opportunity there is for good advertising in 
having the right kind of team and outfit. My experience is 
that most prospective purchasers visit the different yards 
in the town before placing their order, and you certainly 
have the advantage where you are able to show them a 
complete stock of lumber well taken care of in a modern 
shed. If, when you build your office, you take pains to 
select good material in the different woods you carry, and 
have them finished up nicely and in different ways, and you 
are able to show prospective purchasers that you have the 
stock on hand, aol how it looks after being finished, it aids 
you materially in making sales, Especially is this true when 
you are located in a community that has been accustomed 
to a different kind of material, of different patterns than 
you are introducing or making a specialty of. 

Carry a Complete Stock. 

I believe in carrying a complete stock of all kinds of 
material ordinarily used by the trade in the territory where 
you are located, because if people learn that they can send 
to your yard and get any ordinary material at any time 
they will become accustomed to sending their orders to you 
for anything that they may require, and will not be looking 
to catalog houses or to manufacturers who sell direct to the 
trade for their supplies. I know that it requires a larger 
investment in stock, but my experience is that by being able 
to supply your trade you sell lots of building material that 
would otherwise be shipped in by the consumer. This ap- 
plies especially where you are located in a mining territory, 
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as most mills consider smelters, mines etc. legitimate trade 
for wholesalers. 

These are some of the reasons why I consider it a good 
investment to have good buildings and equipment and an 
adequate stock, when you are located permanently in an 
established town. 

Gentlemen, I thank you. 


It was necessary to omit several numbers on the pro- 
gram which were to be discussed by everybody in order 
to accept the kind invitation of W. E. Burke, man- 
ager of the Three Forks Portland Cement Co., Trident, 
Mont., who extended a most cordial invitation to those 
in attendance to be his guest at the theater that evening 
to see the play ‘‘Madame Sherry.’’ The evening was 
an enjoyable one, and highly appreciated by those who 
attended. After the theater a banquet was given the 
visiting lumbermen and their ladies by the Great Falls 
dealers at the Hotel Rainbow, which was headquarters 
for the convention. The banquet was served in the palm 


room of the hotel, a most delightful place for holding 
a banquet of this kind. The tables were arranged in the 
shape of a horseshoe, and decorated with carnations and 
various other flowers for the occasion. W. A. McCamp- 
bell, of Billings, Mont., presided as toastmaster and 
called on several of the members and some of the visitors 
for brief talks, which were worked into the program 
along with the service. Mrs. E. S. Grant and Francis 
X. Morris contributed vocal solos and an orchestra fur- 
nished a number of musical selections. The banquet 
ended shortly after midnight, which concluded the pro- 
gram, and everybody left Great Falls pronouncing the 
meeting a grand success and expressing appreciation 
to the Great Falls dealers for the royal entertainment 
given by them during the convention. 


Resolutions of Respect and Sympathy. 
During the proceedings of the association the following 


resolutions were adopted, voicing the sentiment of the 
entire membership toward the late W. B. Judson: 


WHEREAS, It has pleased an allwise Providence to remove 
from the trials and tribulations of earth Mr. W. B. Judson, 
a pioneer in lumber trade journalism and retail lumbermen’s 
association work; and 

WHEREAS, The best years of Mr. Judson’s life were de- 
voted to the interest of the retail lumbermen and ins his 
taking off we feel a personal loss; therefore, be it 

Resolved, That the Montana Retail Lumbermen’s Associa- 
tion assembled do hereby extend to Mr. Judson’s family and 
his business associates our heartfelt sympathy in their 
bereavement ; and 

Resolved, That these resolutions be spread on the min 
utes of thfs meeting, that a copy thereof be forwarded by 
the secretary of the association and to the immediate rela- 
tives of the deceased and that the same be published in the 
AMERICAN LUMBERMAN and other trade papers. 

Kk. W. Brown, 

W. J. Scort, 

R. S. Woop, 
Committee 





WEST COAST LUMBER MANUFACTURERS CONFER. 


Tacoma, WASH., Dec. 22, 1911.—A well attended meet- 
ing by representative members of the West Coast Lum 
ber Manufacturers’ Association was held in the Tacoma 
Commercial Club rooms here today. When the meeting 
was thrown open for a general discussion of market con- 
ditions it was found that a much better feeling is pre 
vailing all over the Northwest. Numerous orders were 
reported, and some better prices. Those members present 
were optimistic of future conditions. 

A feature of the meeting was an address by C, A. 
Pratt, chairman of the state liability insurance board. 
Mr. Pratt went into detail as to the working of the new 
compensation law, and told how it was benefiting manu- 
facturers in cases where employees have been injured or 
killed. ; 

During the morning the board of trustees met and dis 
cussed the affairs of the association, and with the open- 
ing of the afternoon general meeting President E. G. 
Griggs complimented the members of the board of trus- 
tees for the way in which they are going about the work. 

At 2:00 p.m. President Griggs called the meeting to 
order, and Secretary Thorpe Babcock proceeded with the 
communications. Among these was a resolution for 
warded by J. N. Teal, the association’s attorney, which 
was passed at a recent meeting of the National Rivers 
& Harbors Congress at Washington, D. C., at which Mr. 
Teal made an address. The resolution is a strong appeal 
for free tolls through the Panama Canal for vessels en- 
gaged in domestic commerce between United States ports. 

Secretary’s Report. 

The secretary then made his regular monthly report. 

He said in part: 


A matter which has come to our attention and which 
unquesttonably deserves our interest and support 1s the 
effort of the National lumber and wooden box interests in 
their attempts to modify a rule of the Western Clasification 
Committee, known as rule 14-B Western Classification No. 50, 
To those of you who are not — familiar with what 
this means and the hardship that it is working on the 
wooden box industry directly and the lumber industry in 
directly, let me explain: 

It permits the shipping of many commodities in_ fiber 
yackages in the same classification as when in wood boxes. 
n the words of Mr. Bower, who presented the case of the 
lumber and box Interests before the committee, the result is 
this rule 14B Western Clasification No, 50 and its provi- 
sions, limitations and specifications is a menace to the lum- 
ber and wooden box interest of the United States inasmuch 
as it provides for the movement of classified commodities 
when packed in paper shipping container a lesser rate of 
freight on any given quantity of any commodity so packed 
than the same quantity of the same commodity when packed 
in a wood case; and that this lesser rate of freight com- 
bined with the lesser cost of the paper shipping container 
jeopardizes the invested capital of all and every manufac- 
turer of box lumber and wooden boxes and makes it impos- 
sible for fair and equal competition to exist, and that this 
rule If not amended and revised must result in the loss of 
65 per cent of the low grade lumber market, the reduction 
of the wooden box business to the minimum and the final 
elimination of the wooden package as a shipping element. 
. + 7 


Mr. Babcock then went on to prove the superiority of 
wooden boxes as shipping containers, and in closing said: 


The committee urges as a remedy that the classification 
of wooden boxes and goods packed in wooden boxes remain 
as it is and that an advance in the rate on goods shipped 
in fiber containers be made, and that the advance be suffi 
cient to raise the deficiency in tonnage. 


Manager Miles Reviews Supply and Demand. 


Manager W. C. Miles of the association then made a 
short report. He said: 


We now have 127 mills signed up. The combined 
capacity of these mills amounts to 12,025,000 feet daily; 
for the purpose of the figures below I am putting the daily 
capacity at 11,720,000 feet, this allowance being made for 
the mills in British Columbia. 

I have estimated the capacity of the mills in the territory 
covered by the West Coast Lumber Manufacturers’ Associa 
tion as amounting to 4,000,000,000 feet a year. I figure that 
under the normal conditions the output of the mills will 
equal 80 per cent of the estimated capacity. Figuring on 
this basis we now have in the association 70 per cent of 
the capacity of this territory. * * * We now have in 
the association 63 per cent of the fir cut in the two states, 
Oregon and Washington, 45.5 per cent of the total cut of all 
kinds of lumber in the two states, based on the 1910 cut, 
which amounted to 6,182,000,000 feet. 

In 1907 the mills of Washington and Oregon cut 5,413,- 
169,000 feet; in 1908 they cut 4,384,068,000, a decrease of 
1,029,083,000 feet from 1907. In 1909 they cut 5,761,911,- 
000 feet, an increase of 1,377,825,000 feet over the 1908 cut 
and an increase of 384,742 feet over the cut of 1907. In 
1910 they cut 6,182,125,000 feet, an increase over the cut 
of 1909 of 420,212 feet, over the cut of 1908 of 1,789,039,000 
feet and over the cut of 1907 of 768,956 feet. 

These figures are startling and instructive. The high 
water mark in the demand for lumber was reached in 1906 
and 1907. In the latter part of 1907 the demand weakened 
and 1908 was a very slack year. You decreased your output 
that year 1.029,083,000 feet with a resultant better market 
in 1909. In that year you increased your output over the 
previous year 1.377.825 feet and again in 1910 you increased 
feo output 420,212 feet over the previous year and 1,789,- 
39.000 feet over the output of 1908, with the result that 
today you are selling lumber for less than the cost of 
making it. 


Mr. Miles urged that regular reports be made to 


the association as to stocks, capacities, etc., that accurate 
data might be prepared and given out to the members 
from time to time. He said he believed that had the 
manufacturers known the real conditions a marked cur- 
tailment would have been in progress long ago. 


Washington Industrial Insurance. 

Following Mr. Miles’ report, C. A, Pratt, member of 
the Washington Employers’ Liability Commission, talked 
to the members concerning the state liability insurance 
work. This is a subject of great importance to lumber 
manufacturers and Mr. Pratt’s talk was eagerly listened 
to. At its conclusion many questions were asked him 
regarding it. 

Mr. Pratt said that while the time since the law went 
into effect has been too short to get positive data, he 
could give some interesting figures on the three classes 
in which lumber manufacturers are interested. Class 10 


* includes logging operations, saw and shingle mills, ete. 


Class 29 includes woodworking factories, cooperage, 
staves, veneer, box, etc. Class 7 includes logging rail- 
roads. Under Class 10 comes 39 percent of the em- 
ployees of the State, and out of 40 deaths since the law 
became effective, 17 are charged to Class 10 and 2 to 
Class 7. Out of 531 accidents, 326 were in Class 10, 
24 in Class 29 and 33 in Class 7. 

Up to date the commission has paid out $14,861.02, of 
which $9,723.93 went to Class 10, $346.25 to Class 29 
and $226.15 to Class 7; this not including death losses. 
All classes have paid into the treasury for premiums 
$391,973.74, and of this amount Class 10 paid $135,- 
786.71; Class 29, $14,551.19; Class 7, $25,326.26. He 
stated that there would be no further call for money for 
at least three months. 

Mr. Pratt laid particular stress on the fact that at 
the session of the legislature at which the compensation 
law was passed the lumber manufacturers promised to 
take care of the first aid proposition, and that this they 
have neglected to do. He said that his commission has 
no funds for hospital, ambulance, ete., and that it is the 
manufacturers’ duty to provide for first aid. He cited 
instances where doctors have been forced to take care of 
injured employees at their own expense, and did not 
mince words in condemning manufacturers who have al 
lowed this to be done. 

Mr. Pratt stated that the workmen are taking the law 
well, being pleased with it. He further urged the safe 
guarding of machinery, saying that each mill should have 
a man who would make it his business to see that safe 
guards were in place and working. 

The nominating committee, consisting of R. B. Dyer, 
Astoria, Ore.; Freemont Everett, Portland, Ore.; O. M. 
Clark, Linnton, Ore.; EK. J. Palmer, Chemainus, B. C.; 
Fred K. Baker, Bellingham, Wash.; Richard Hambidge, 
Everett, Wash.; J. F. Ives, Seattle; J. G. Dickson, Ta 
coma; A. W. Riggs, McCormick; A. L. Pague, Hoquiam, 
and W. 8. Cram, Raymond, then retired to consider nom 
inations for trustees for the coming year. 


Grading Committee Report. 


J. H. Bloedel, chairman of the grading committee, re- 
ported that at a meeting held this morning it was learned 
that the plan of having an honor man at each mill is 
very popular among the mills. He stated that if the 
plan is adopted it will be found valuable. 

Mr. Bloedel moved that T. R. Greenwood, chief  in- 


‘ spector, be sent to the next meeting of superintendents 
of maintenance of way and structures for the purpose of 


inducing the railways to adopt the same grading rules 
as are used by the association’s bureau of grades. The 
motion prevailed. 

E. G. Ames reported for the cargo branch committee. 
He stated that it was the opinion of his committee that 
prices being quoted for cargo business are entirely too 
low, considering the present demand. He said better 
prices can be had for the mere asking. “ 

W. H. Bouer, of the Weyerhaeuser Lumber Co., Ev- 
erett, stated that a new information bureau has been 
formed at Tacoma and all other offices have been discon- 
tinued, and urged that all manufacturers join the new 
bureau. 

C. O. Southerland spoke in reference to the move now 
in progress in the Northwest to form a number of selling 
agencies. He stated that two agencies have now been 
formed in Tacoma and two are now in the process of 
organization in Seattle. He said that the movement 
is popular in all parts of the Northwest and that the 
mills are in a receptive mood. 

Conditions Improving. 

Regarding general business conditions, S. J. Went- 
worth, Portland, Ore., stated that the feeling in his dis- 
trict seems to be much better. He stated that the volume 
of business is improving and that this, together with the 


fact that there is now a decided curtailment in progress, 
makes future prospects much brighter. 

J. G. Startup, manager of the Washington Cedar Prod 
ucts Co., of Seattle, stated that the cedar business is 
looking up. While there is not a great demand, there is 
a good curtailment and a noticeably better feeling among 
the cedar manufacturers. 

Charles E, Patten, of the Atlas Lumber & Shingle Co., 
Seattle, stated that he has made a personal investigation 
as to the curtailment now in progress by Northwestern 
mills, He said that he has had reports from 169 mills 
and that the holiday shutdown will vary from 2 to 90 
days, the average shutdown being 64 days. This means 
a curtailment in three months of 534,250,000 feet of lum- 
ber. Mr. Patten stated that there had been purchased 
over 40,000,000 feet of silo stock recently and more 
orders are coming in. 

Mr. Ames said that he has recently talked with an 
“astern buyer, who stated that the coast millmen are 
the ‘‘easiest bunch he has ever had to do business with. ’’ 

K. O. Glauflin, of the Northwestern Lumber Co., Ho- 
quiam, stated that the Grays Harbor mills find an im- 
provement in demand, particularly for rail business. 

A. L. Paine, Hoquiam, Wash., corroborated Mr. Pat- 
ten’s statements concerning the silo demand. Said he: 
‘*The whole tone of the market is better. The Califor 
nia market is better and we feel much encouraged.’’ 

Leonard Bronson manager of the National Lumber 
Manufacturers’ Association, said that the National asso 
siation’s committee for examining into the possibility of 
unifying grades is at work, and asked that the associa- 
tion guard against taking such action that it ean not 
participate in the move. 

J. H. Bloedel, of the Larson Lumber Co., Seattle, 
stated that he had been requested by R. H. Thompson, 
engineer for the port of Seattle, to bring before the 
meeting the matter of a wharf at Seattle to be used for 
storing and shipping lumber by interior mills. Mr. 
Bloedel moved that a committee be appointed to confer 
with the Port of Seattle Commission on the matter. The 
motion carried and the following committee was ap- 


. 


pointed: C. E. Patten, J. H. Bloedel and C. C. Bronson. 
Nominating Committee’s Report. 


The nomination committee then made a report of the 
following members for the board of trustees to serve for 
the coming year: 


R. H. Alexander, Vancouver, B. C., British Columbia Mills, 
Timber & Trading Co. 

J. H. Bloedel, Bellingham, Wash., Larson Lumber Co. 

W. H. Boner, Everett, Wash., Weyerhaeuser Lumber Co 

E. G. Ames, Seattle, Wash., Puget Mill Co. 

* G. Griggs, Macoma, Wash., St. Paul & Tacoma Lum- 
ber Co 

* Hubbard, Centralia, Wash., Eastern Railway & Lum- 
er Co, 

W. B. Mack, Aberdeen, Wash., S. BE. Slade Lumber Co. 

EK. L. Giudette, South Bend, Wash., South Bend Mills & 
Timber Co. 

G. B. McLeod, Astoria, Ore.. Hammond Lumber Co. 

L. J. Wentworth, Portland, Ore., Portland Lumber Co 


A 


4 


These names will be acted upon at the next meeting of 
the association, which will be held in Centralia, January 
26, this being the annual meeting of the association. 

There being no further business, the meeting ad 
journed. 

The Attendance. 


Among those present were: 

Peter Lister, Tacoma, Wash., Lister Mfg. Co. 
S. Cram, Raymond, Wash., Cram Lumber Co. 

R. W. Mercereau, Doty, Wash., Doty Lumber & Shingle Co 
Cc. O. Southerland, Covington Lumber Co., Kent, Wash 
A. N. Briggs, McCormick, Wash., McCormick Lumber Co 
T. H. McLafferty, Tenino, Wash., Blumauer Lumber Co. 
James Gilchrist, Centralia, Wash., Salzer Valley Lumber Co. 
W. D. Plue, Rainier, Ore., Columbia River Door Co. 
T. J. Handforth, Tacoma, Wash., Lindstrom Hanforth Lum- 


0. 
lL. L. Whitman, Tacoma, Wash., Defiance Lumber Co 
L. L. Doud, Tacoma, Wash., Defiance Lumber Co. 
Paul Page, Buckley, Wash., Page Lumber Co. 
A. Von Boecklin, Tacoma, Wash., Washington Mfg. Co 
Howard Taylor, Eagle Gorge, Wash., Page Lumber Co 
E. G. Ames, Seattle, Puget Mill Co. 
R. W. Vinnedge, North Bend, Wash., North Bend Lum 


ber Co. 
E. G. Griggs, Tacoma, Wash., St. Paul & Tacoma Lum 


er Co. 
W. C. Miles, Centralia, manager. 
Thorpe Babcock, Centralia, secretary. 
F. C. Young, Portland, Westside Lumber & Shingle Co 
F. C. Knapp, Portland, Ore., Peninsula Lumber Co. 
W. B. Mackay, Portland, North Pacific Lumber Co 
L. J. Wentworth, Portland, Portland Lumber Co. 
G. B. McLeod, Astoria, Ore., Hammond Lumber Co. 
P. H. Johns, Olympia, Wash., Olympia Export Lumber Co 
John Bratnober, Seattle, Allen & Nelson Mill Co. 
John Patterson, Portland, Ore., Mountain Timber Co. 
. O. Glauflin, Hoquiam, North Western Lumber Co. 
Cc. E. Patten, Seattle, Atlas Lumber & Shingle Co. 
A. L, Payne, Hoquiam, Wash., National Lumber & Box Co 
Freemont Everett, Portland, Sheridan Lumber Co. 
John Dempsey, Tacoma, Dempsey Lumber Co. 
—. R. Hogg, Seattle, Atlas Lumber & Shingle Co. 
W. H. Boner, Everett, Wash., Weyerhaeuser Lumber Co 
Leonard Bronson, Tacoma, National Lumber Mfers. Ass'n. 
R. H. Burnside, Raymond, Willapa Lumber Co. 
J. G. Startup, Seattle, Washington Cedar Products Co. 


F. W. Alexander, Seattle, Pacific Lumber Inspection Bureau. 
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J. G. Dickson, Tacoma, Wash., Pacific States Lumber Co. 

W. A. Whitman, Tacoma, Wash., Tacoma Mill Co. 

E. H. Schafer, Cosmopolis, Wash., Grays Harbor Commer- 
cial Co. 

J. H. Bloedel, Seattle, Larson Lumber Co. 

BE. L. Gaudette, South Bend, Wash., South Bend Mills & 
Timber Co. 

George Farr, Skykomish, Wash., Skykomish Lumber Cv. 

G. A. Brewer, Tacoma, Lumbermen’s Information Bureau. 

Lynn H. Miller, Tacoma, Pacific National Lumber Co, 

Ww. C. Yeomans, Pe Ell, Wash., Yeoman’s Lumber Co. 

H. P. Dutton, Portland, Beaver Lumber Co. 

G. W. Cheney, South Bend, Wash., Columbia Box & Lum 
ber Co. 


DOOR ASSOCIATION MEETS. 


A meeting of the manufacturers of sash and doors on 
the north Coast, who cater to the carload trade east of 
the mountains, was held in the morning. The door man- 


ufacturers have an organization called the Oregon & 
Washington Door Manufacturers’ Association, of which 
W. C. Wheeler, of Tacoma, is president. Owing to his 
absence at today’s meeting, T. E. Ripley, of Tacoma, 
acted as chairman, and ©. D. Pratt, of Everett, was 
secretary. The principal matter of interest was a con- 
sideration of recent reduction in door rates to eastern 
points made by the railroads by allowing doors to be 
shipped in mixed cars at the lumber rate. The door 
manufacturers appreciate the rate, but complain that it 
is not possible to load doors in cars with fir lumber and 
reach the fir lumber minimum weight. They desire the 
railroads to allow them to load only to the visible ca- 
pacity of the car, and not be responsible for the mini- 


mum, Since 1909 the door shippers of California have 
been able to ship their doors in cars with lumber, the 
doors taking the lumber rate, and are not hampered by 
a minimum that is too high, The door manufacturers 
of Oregon and Washington wish to be put on the same 
basis as the California manufacturers of doors. This 
matter will be taken up with the railroads at once. Those 
present at today’s meeting were: 

W. D. Piue, Rainier, Ore., Columbia River Door Co.; R. B. 
Dyer, Astoria, Ore.; Clatsop Mill Co.; T. EB. Ripley, Tacoma, 
Wash., Wheeler-Osgood Co.; George J. Osgood, Chehalis, 
Wash., Chehalis Fir Door Co.; H. F. Hartung, Hoquiam, 
Wash., Hoquiam Sash & Door Co.; E. G. McGlaufiin, 
Hoquiam, Ideal Sash & Door Co.; John Snyder, Tacoma, 
Tacoma Fir Door Co.; C. D. Fratt, Everett, Wash., Robin- 


son Mfg. Co.; H. T. Nicolai, Portland, Ore., Nicolai Door 
Mfg. Co. 





ST. LOUIS EXCHANGE IN ANNUAL MEETING. 


Sr. Louis, Mo., Dee. 28.—The remarkable progress of 
the Lumbermen’s Exchange of St. Louis during the 
current year deseribed by President Roland F. 
Krebs, Secretary George McBlair and other members of 
the organization at the annual banquet and _ business 
meeting of the exchange, held at the Missouri Athletic 
Club this evening. President Krebs’ address touched, 
although modestly, upon the various things that the or 
ganization had done within the year. The record is one 
of which the organization may well be proud. The pres 
ent administration has been remarkable in the matter 
of accomplishments, both of a trade and of a civie 
nature. Mr. Krebs has set a pace which his successor 
will find not easy to follow. The principal business of 
the evening was the nomination of officers for the en 
suing year, which resulted in the selection of two tick 
ets to be voted upon at the exchange headquarters Jan- 
uary 2. 

The meeting was largely attended, a noteworthy feature 
of the attendance being the unusually large number of 
retail lumbermen present. This represented one of Presi- 
dent Krebs’ innovations, as the exchange under his ad- 
ministration this year took into the membership all those 
who wanted to avail themselves of the inspection de 
partment. More than fifty members and guests sat down 
to the banquet table at 7 o’clock. A splendid repast was 
served, Aside from several guests brought by individual 
members, the exchange had as it official guests A. J. 
Hellmich, city harbor and wharf commissioner, and lL. M. 
McKelvey, city building commissioner. Both of 
gentlemen made short speeches of felicitation. 

When the cigar stage of the banquet was reached 
President Krebs brought the assemblage to order and 
read his annual address, as provided by the rules. 


Was 


these 


Annual Report of President. 


When you honored me with the office of president the 
promise was made ihat our organization should be brought 
to the front, its prestige maintained, and if possible increased, 
Various ques.ions coming up through the year calling for 
action helped in the carrying out of this policy, and on the 
whole we can claim having made considerable progress, and 
that the appreciation of the importance of our Exchange has 
been increased. 

In line with this policy 


: : there was an effort made in April 
to bring into our 


membership all the desirable and eligible 
firms not already belonging and especially the socalled 
Pine Yardmen. l’resident Darlington of the Lumber Dealers’ 
Association met our board of directors and as a result of our 


plans most of their members joined the Exchange. As a 
result of this campaign we now have a membership of 51 
firms and corporations as against 30 at the beginning of this 


year, a gain of 12 new members. 

It is here fitting to mention that during this yea 
by death two old and highly respected members, Frederick 
Heim in January and Robert M. fry in March. In that same 
month A. H. Bush, our former secretary, departed this life. 
Suitable floral remembrances were sent and resolutions of 
sympathy were adopted. 


r we lost 


Appointment of Traffic Manager. 

In February a committee was appointed to make arrange 

ments to appoint a traffic manager without extra expense to 
the Exchange. This resulted on March 6, 1911, in the engage- 
ment of George McBlair as secretary and traflic manager to 
succeed A. IL Bush, secretary. In Mr. McBlair we secured 
ao man of considerable experience and this valuable feature 
involved no added expense, while adding materially to the 
advantages of Exchange membership. We will hear from 
Mr McBlair later in this matter, 
_ in May the Exchange gave an unusually well attended and 
interesting dinner to its members. At this dinner there was 
a most aggressive and intereSting discussion of the freight 
rate discrimination levied upon St. Louis by the southwestern 
railroads in January, 1911. To the vigorous work of 
the traffic committee very largely can be attributed the 
present situation—that of haying secured legal and rate 
expert talent who are seeking a restoration of the old rates 
to our city. Mr. Thomas EK. Powe, the leader in the fight, I 
have asked to tell us something about this. At this banquet 
we were favored with # most interesting talk by President 
Darlington of the Lumber Dealers’ Association upon the 
attitude of the Government in relentless persecution of the 
lumber interests of the country. 

In June the Exchange appointed delegates to attend the 
celebration of the municipal bridge’s complecion. 

In June, Harbor and Wharf Commissioner Hellmich in 
response to a request directed to him by letters from your 
President arrangéd the cleaning away of the debris at the 
public landing at the foot of N. Madison St. and this secured 
for the lumbermen a point at which to receive lumber, an 
accommodation long needed. 

A special meeting in July 
by the Traffic 
light, 


authorized active proceedings 
Committee having charge of the freight rate 
without expense to the Exchange. 


Petition for Correct Scale Weights. 

In September the Exchange officially endorsed the action 
of the Grand Rapids Lumbermen’s Association in petitioning 
the Interstate Commerce Commission to establish some pre- 
cedent for the correct scale weights on lumber when shippers’ 
estimates and railroads’ weighing figures materially disagreed. 
This is an important matter and although to date nothing 
has been heard from the Commission, it is expected that 
definite good will be accomplished by the move. 

The Exchange in September joined the Civie League, to 
assist in a small way in the movement toward civic better- 
ment, In this month it was determined to hold a formal 
dinner in October in honor of the president, secretary and 
treasurer of the National Hardwood Lumber Association. 
The purpose of the dinner was to increase among the mem- 
bers of that organization an appreciation of the importance 
of St. Louis in the hardwood lumber world. 

The October “get together’ banquet was held in these 
rooms on the sixth day of that month. The idea was such 


a popular one that a large attendance and a thoroughly good 
time was had, both entertaining and instructive. The regret- 
table absence of President Diggins the members will recall. 
Yet the appearance of Secretary Fish pariially filled the 
void. Some “hot shot" were fired in the shape of statistics 
upon St. Louis’ preéminence and the consequent publicity 
unquestionably resnited in desirable advertising. 

The Lumber Ordinance Fight. 

During July of the year past there was introduced into 
our City Conncil a bill devised to restrict in a most unneces- 
sary and harmful manner the height of lumber piles and 
sheds and to establish a minimum distance, less than which 
lumber could not be p'led near street or other property lines. 
As a piece of proposed legislation this was an amazing mis- 
take and its passage would have very seriously crippled the 
operations of most of our members. The Exchange imme- 
diately got behind the bill and its defeat was accomplished 
through the energetic action of your officers, with the coipera- 
tion of the local Inmber and subsidiary lumber organizations. 

We were advised in November of the proposed meeting in 
Jefferson Citv of the Missouri federation for the purpose of 
boosting the advantages of our Commonwealth in general, 
and her cities in particular. The Exchange will be repre 
sented at this meeting—probably in January—by one dele- 
gate sent at its expense, and probably by several other of 
our lumbermen at their own expense. The manifold attrac- 
tions of estab'ishing a flooring plant in St. Louis will proba- 
bly be urged by our delegates. 

A most active work by the Exchange in November was the 
participation throngh its members in the hearing before Inter- 
state Commerce Commissioner Prouty of the St. Louis rate 
petition, eredit for which is so largely due our energetic 
traffic committee. 

In conclusion | thank you for the honor conferred by you 
upon me and for the loyal support you have all accorded my 
administration. 1 also want to thank the board of directors 
for the counsel and support which they have given me at all 
times. I heartily wish the Exchange continued success and 
its members a most happy and prosperous New Year. 

Report of the Secretary. 

Following President Krebs, Secretary MecBlair read 
his annual report. 

Our principal source of revenue and a most excellent 
barometer of local conditions is the Inspection Depart- 
ment, which shows no avnvreciable decrease as comnared 
with 1910. In 1911 certificates were issued for 7,400,000 
feet, in 1910 for 7.600.000 feet, a difference of apnproxi- 


mately 200.000 feet, favoring the latter. Were it not 
for some lahor troubles and time lost through court 
attendance by the inspector we probably would have 


excclied the vear 1910 

Analysis of inspection 
interesting facts. In 1904 there were over 
feet of lumber inspected, 
of six million feet, 


figures since 1904 develops some 
thirty million 
and 1905 witnessed a decrease 
1996 a further decrease of seven mil- 
lion, 1997 of six million feet, and 1998 (when a total of 
only six million feet were insnected) shows a decrease 
of six million less than 1997 and twenty-four million less 
than 1904. In 1999 an improvement occurred, an in- 
crease of one million over 1908 being noted, and 1910 
and 1911 are both well above the seven million mark, 
showing that the serious declines of past years have 
ceased and a well susts uined and even volume of business 
is now being had. * 


The Passing of Walnut and Cherry. 

A matter of interest is the passing of walnut and 
cherry. Comnared with 1,226,498 feet of walnut Inspected 
in 1892 is 109.000 feet insnected in 1903. and in 1911 is 
found onlv 8,575 feet. Cherry is equally as. striking. 
The 131,379 feet inspected in 1894 and 177,000 feet of 
1898 have heen succeeded by 4,000 feet in 1909, 499 feet 
in 1910 and only 22 feet in 1911. The use of veneers and 
substitutions of cheaner work, of course, explains this. 
Other rare woods such as mulberry and sassafras seem 
to hold their own. * * 

The 1911 lumber receipts by rail of 179,000 cars indicate 
a decrease of 18.000 cars or approximately 288.000,000 
feet, compared with 1910. This is, in a way compensated 
for by an inerease in shipments of 5,000 cars; or about 
70,000,000 feet. While a decrease is noted compared 





FLAWS IN STEEL CONSTRUCTION. 


MINNEAPOLIS, MINN., Dec. 26.—The wreck of 
the Chicago, Milwaukee & St. Paul ‘‘Columbian”’ 
train at Odessa, December 18, In which eleven 
lives were lost, was one of the first tests of the 
new steel construction cars In a collision, and the 
verdict of the railroad world is likely to be that 
the steel car is of doubtful value to say the least. 
Serious flaws were found in the steel construction 
of the sleeping car in which nearly all the deaths 
occurred, and though it ploughed into the dining 
car like a battering ram, it buckled and went to 
pieces badly. This car and the cars wrecked on 
the same road at Glencoe two days later were in- 
spected in the company’s yards at Minneapolis by 
the members of the Minnesota Rallroad Commis- 
sion, which is investigating the accident. 

“The flaws in the steel,’’ said Commissioner C. 
F. Staples, after the inspection, ‘‘were of such a 
nature that it was easily possible they should 
escape the notice of the builders, but were most 
serious, and made the wreck much worse than it 
otherwise would have been.’’ Commissioner C. E. 
Elmquist said that the term “steel cars’’ applied 
to some kinds of construction is ‘a misnomer.”’ 

The commission’s expert is making a thorough 
inquiry and will report on the wreck later. 











with 1910, the 1911 figures are, by coincidence, as much 
ahead of 1909 as they are behind 1910. Receipts by river 
in 1911 of 1,381,000 teet mark a 3,000 feet increase over 
1910 and a decrease of 92 15,000 feet compared with 1909. 
Gross receipts for 1911 were 2,881,381,000 feet, a decrease 
compared with 1910 of 287,000,000 feet—and an increase 
over 1909 of 281,000,000 feet. Gross shipments river and 
rail of 2,1: 31,500,000 feet for 1911 mark an increase over 
1910 of 96,7 790,000 feet, and over 1909 of 313,000,000 feet. 


Rise of Traffic Department. 


We also find that railroad discriminations were early 
fought agaiust by the Kxchange as rresident Fry, on 


duty il, lo¥¥, Quotes Lhal as a slong reason tor meimber- 
ship in the kxchange. ‘Ine preseut day result of this 
urging trom 1890 is toduy’s trattic department of the 


kLxchange, which ig assisting in a nght agaimst the raii- 
roads tvo weil Knuwn to detail, During tne past year 
this department haus been trequently mentioned to mem- 
bers, and frequeiutiy used by many Of them. ‘Lhere is 
seldom a duy which passes without a@ number of re- 
quests tor rate aud general trathe information being 
received, and members are again reminded that tals 
department has unusual taciuities tor serving them, 
Asiue irom a very cumplete tile of railroad taruts shuw- 
ing the rates trom and to practicaily ail points, this 
department has on file all ot the Conference rullugs, 
and decisions of the Interstate Commerce Commission, 
and of course, trom the very nature of its work shvuuld 
be better intormed than the member whose time is taken 
up with the detail of his business. 

Another teatuse of the work during 1911 has been the 
securing of much deserved and desirable publicity of 
our city as a lumber center, and of the Exchange as an 
organization for the protection of the interests of the 
lumbermen, ‘Lo illustrate, it is due very largely to the 
activities of President Krebs that the Business Men's 
Leugue and our Congressman have both obtained a more 
lively appreciation of the eminence of St. Louis in the 
lumber world. And other instances might well be cited 
were the time available. 

‘the cre dit departmeut hag been used by the members 


about 25 times during the year, which indicates that the 
excellent credit of our local consumers is very well 
known. I thank you. 


President Krebs appointed a committee on nomina- 
tions and instructed tue committee to retire and bring 
in a slate or two slates. The committee consisted of T. 
V. Fry, Franz Waldstein, F', C. Moore and J. A. Reheiss, 
While the committee was deliberating President Krebs 
called upon several members and guests and each spoke 
informally, 

The Nominations. 

Upon its return the committee reported the following 
nominations: 

Ticket No. 1. 

President: ‘Thomas WB. Powe. 

Vice President: Al Johann ng. 

Directors: RK. F, Krebs, Juilus Seidel, Franz Waldstein, 
W. W. Milne, FF. C. Moore, C. B. Thomas, A. J. Lang. 

Ticket No. 2. 
Johanning. 
Tuomas BE. Powe. 
F. Krebs,.Juiius Seidel, | 
Cornelius, William Lothman, jr., 
OP OOOOS OOw 
WESTERN PINE CUT AND SHIPMENTS. 

Statistics compiled by the secretary of the Western 
Pine Manufacturers’ Association show that in November, 
1911, 40 mills reported, as compared with 49 in Novem- 
ber, 1910. Of those reporting, three report no sales as 
compared with five a year ago. Total shipments in 
November, 1911, amounted ‘to 1,885 cars, or 46,862,015 
feet, as against 2,246 cars, or 54,480,279 feet, in ’Novem- 
ber, 1910. The eut for November, 1911, by 17 mills was 
46,063,500, as compared with a cut of 54,395,122 feet by 
23 mills in November, 1910. The excess of cut over ship- 
ments during November, 1911, was 798,507 feet and the 
number of mills not operating during that month was 23. 
With respect to cre 17 mills reported as normal, 1 
above normal and 7 below. With respect to inquiries, 7 
mills reported om normal, 5 above and 12 below. 


President: Al 
Vice President : 
Directors: RK, 
Greer, L. KE. 


H. Smith, RK. KE. 
G. BK. Hibbard, 





A BIG TEXAS LUMBER DEAL. 


Houston, TEx., Dec. 26.—J. M. West bas just turned 
one of the largest lumber deals in the history of Texas. 
He has purchased of Jesse H. Jones the controlling inter- 
est in the South Texas Lumber Co., a Houston concern 
with about 50 branches scattered through Texas, Okle- 
homa and New Mexico. 

The men who figure in the deal are two of the largest 

players that have ever sat in the game of turning yellow 
pine into yellow gold and longleaf into ‘‘long green.’ 
The consideration, while not officially stated, is known 
to be well in excess of $1,000,000. By the purchase 
Mr. West acquires the jobbing and retail machinery 
necessary to handle the output of mills in Texas and 
Louisiana by the West and the Orange Lumber com- 
yanies. 
The South Texas Lumber Co. was organized ten years 
ago with a single yard. Since then its operation has 
spread over three states. R. M. Farrar, who has been 
with the concern since the beginning and to whose efforts 
its great success is largely due, will remain as active 
manager under the new control. The sale of stock owner- 
ship will involve no change in management. 
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NEWS O 


COMING CONVENTIONS. 

January 8—Board of governors, National Lumber Manu 
facturers’ Association, La Salle hotel, Chicago. 

January 8—Idaho Cedarmen’s Association, Spokane, Wash. 

January 9—American Forestry Association annual, New 
Willard Hotel, Washington, D. C. 

January 10-11—Retail Lumber Dealers’ Association of 
Indiana, Claypool hotel, Indianapolis, Ind. 

January 11-12—Nebraska Lumber Dealers’ Association, 
Lincoln, Neb. 

January 12—Pacific Coast Shippers’ Association, annual 
meeting, Keattle, Wash. 

January 16-17—National Tight Barrel Stave Association, 
Little Rock, Ark. 

January 16-18—Colorado & Wyoming Lumber Dealers’ 
Association, Brown Palace hotel, Denver, Colo. 

January 16-18—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. 

January 18—Indiana Hardwood Lumbermen’s Association, 
Evansville, Ind. 

January 18-19—Southern Illinois Retail Lumber Dealers’ 
Association, Halliday house, Cairo, Ill. 

Januar 23-24—Northwestern Cedarmen’s Association, 
Minneapolis, Minn. 

January 23-25—Ohio Association of Retail Lumber Deal- 
ers, Dayton, Ohio. 

January 24-25—Pennsylvania Lumbermen’s Association, 
Philadelphia, Pa. 

January 24-25—Retail Lumber Dealers’ Association of the 
State of New York, Lafayette hotel, Buffalo, N. Y. 

January 24-25—Empire State Association of Wholesale 
Lumber and Sash & Door Salesmen, Lafayette hotel, Buf- 
falo, N. Y. 

January 24-26—Southwestern Lumbermen’s Association, 
Convention hall, Kansas City, Mo. 

January 25-26—Retail Lumber Dealers’ Association of 
Pennsylvania, Fort Pitt hotel, Pittsburgh, Pa. 

January 25-27—National Lumber Exporters’ Association, 
Washington, D. C. 

January 26—West Coast Lumber Manufacturers’ Associa- 
tion, annual meeting, Centralia, Wash. 

January 80-81—Hardwood Manufacturers’ Association of 
the United States, Sinton hotel, Cincinnati, Ohio. 

February 6—Canad!an Lumbermen’s Association, Ottawa, 
Ont. ; 

February 7—Southeastern Iowa Retail Lumbermen’s Asso- 
clation, Burlington, Iowa. 

February 7-8—Northwestern Pine Manufacturers’ Asso- 
ciation, Spokane, Wash. 

February 6-8—Yellow Pine Manufacturers’ Association, 
New Orleans, La. 

February 7-8—Canadian Forestry Association, Ottawa, Ont. 

February 8—Gulf Coast Lumber Exporters’ Association, 
New Orleans, La. 

= ag 13-15—Illinois Lumber & Builders’ Supply Deal- 
ers’ Association, annual meeting, New Sherman house, Chi- 
cago, Ill. 

Vebruary 14—Central Association Lumber and Sash and 
Door Salesmen, Sherman House, Chicago, Il. 

February 15-16—Lumber Sales Managers’ Association, 
Chicago, 
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HE ASSOCIATIONS. 


February 15-17—Western Retail Lumbermen’s Association, 
Seattle, Wash. 

February yg pe | Retail Lumber Dealers’ Asso- 
ciation, Tyler Hotel, Louisville, Ky. 

February 20-22—Wisconsin Retail Lumber Dealers’ Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. 

March 6-7—National Wholesale Lumber Dealers’ Associa 
tion, Louisville, Ky. 





NATIONAL WHOLESALERS TO MEET AT 
LOUISVILLE. 


New York, Dec. 26.—At a meeting of the board of 
trustees of the National Whblesale Lumber Dealers’ 
Association, held at association offices, 66 Broadway, last 
riday, it was unanimously voted to hold the annual 
meeting at Louisville, Ky., Wednesday and Thursday, 
March 6 and 7. 

The trustees received a number of invitations from 
other cities, but, after considering the matter carefully 
from an association point of view, believed that the best 
interests of the association would be served by holding 
the next meeting at Louisville. The members of the 
association in that city, headed by T. M. Brown, have 
been energetic in their efforts to secure the next meeting 
for their city. Mr. Brown appeared before the trustees 
at their annual meeting last March in Washington, and 
the Louisville Hardwood Club has been in correspondence 
with the trustees and other members of the association, 
and as a result of the advantages set forth for meeting 
in Louisville the trustees were enthusiastic in their deci- 
sion to go to that city. 

The reports submitted at the trustees’ meeting Friday 
were very interesting and showed much progress to have 
been made since the last annual meeting at Washington. 
The membership shows a substantial increase and the 
reports of the committees on railroad, transportation, bu- 
reau of information, fire insurance, coastwise insurance, 
forestry and legislation were received and caused much 
favorable discussion. 

Those present at the meeting were: 


G. C. Edwards, Ottawa, Ont. J. V. Stimson, Huntingburg, 
F. W. Cole, New York City. Ind. 
F. E. Parker, Saginaw, Mich. Lewis Dill, Baltimore, Md. 
R. W. Higbie, New York City. C. H. Prescott, jr., Cleveland, 
Horton Corwin, jr., Edenton, Ohio. 
. B. F. Betts, Philadelphia, Pa 
R. D. Baker, Pittsburgh, Pa. &. L. Fisher, Cleveland, Ohio. 
F, R. Babcock, Pittsburgh, W. W. Knight, Indianapolis, 
a. Ind. 
N. H. Walcott, Providence, F. C. Rice, Springfield, Mass. 
R. I. » R. Vandervoort, North 
F. 8. Underhill, Philadelphia, Tonawanda, N. Y. 
a, J. M. Woods, Boston, Mass. 
L. L. Barth, Chicago, Ill. W. L. Sykes, Emporium, Pa. 





Louisville Prepares to Entertain. 

LOUISVILLE, Ky., Dee, 27.—Louisville lumbermen have 
received word that the board of trustees of the National 
Wholesale Lumber Dealers’ Association has passed favor- 
ably on the invitation of the Louisville Hardwood Club 
to meet here, and the 1912 convention of the association 
will therefore be held in this city March 6 and 7. It is 
assumed that the meeting will be at the Seelbach Hotel, 
where two other national lumber associations have been 
entertained by the Hardwood Club. 

This will be one of the few meetings of the whole- 
salers’ organization held west of the Alleghenies, and it 
is expected that the attendance of lumbermen from that 
general section will therefore be large. One of the 
reasons urged upon the organization by Louisville was 
that the membership of the organization would probably 
be considerably increased as a result of the stimulation 
of interest in this way. 

Committees will be appointed and other arrangements 
made by the Hardwood Club in the immediate future for 
the entertainment of the association. 





ANNUAL OF THE SOUTHERN ILLINOIS 
RETAILERS. 

As previously announced, the fifteenth annual con 
vention of the Southern [Illinois Retail Lumber 
Dealers’ Association will be held January 18 and 19, 
at Cairo, and will be open to all, the wholesale and 
traveling fraternity especially to be cordially welcome. 
Headquarters will be at the Halliday House. The 
announcement issued by Secretary Robert H. White 
states that an interesting program is being prepared 
and that there will not be a ‘‘dull moment from ‘A to 
Izard,’’’ and that the convention promises to be the 
largest in the history of the association. A Hoo-Hoo 
concatenation will be Thursday night, January 18, Fur- 
ther announcements are promised by the secretary. 





NEBRASKA RETAILERS’ ANNUAL. 


A comprehensive and artistic program for the twen- 
tieth annual convention of the Nebraska Lumber 
Dealers’ Association, in joint session with the Ne- 
braska Lumbermen’s Mutual Insurance Association, 
has been issued. The Lincoln Hotel, at Lincoln, Neb., 
and January 10 and 11, are given respectively as the 
place and time. 

The session for the first day will be called at 10:30 
a. m. and will include an address by President William 
Krotter, reports by the secretary and treasurer, the 
appointment of committees on auditing, resolutions, 
membership, nominations and press, and an address by 
M. A. Hosteller on ‘‘ National Federation,’’ recreation 
and a discussion of unfinished business. 

The afternoon’s session besides recreation, largely 
afforded by the very capable W. I. Nolan, will include 
addresses on ‘‘Why I Should Belong to the Lumber 
Dealers’ Association’’ and ‘‘Interstate and Intra-state 
Railway Regulation,’’ by respectively Secretary 


George Wilson Jones, of the Illinois retailers’ associa- 
tion, and Hon. Willis E. Reed, of Madison, Neb., the 
session to conclude with the disposition of unfinished 
business. Visiting lumbermen and ladies will be 
entertained in the evening by a theater party, with 
the local dealers as the hosts, and during the after- 
“noon other entertainment will be furnished the visit- 
ing ladies. 

The proceedings Thursday morning, January 11, will 
be devoted to the insurance department, presided over 
by President G. W. Eggleston, and will include reports 
of Secretary E. E. Hall, of Treasurer S. A. Foster, of 
the auditing committee, features of entertainment and 
general discussion of the good of the order and election 
of officers for the insurance department. 

The afternoon’s session will begin with a recitation 
by W. I. Nolan on ‘‘Peop!s You Meet Every Day.’’ 
‘Reports will be read from committees on auditing, 
resolutions, membership, uvuin:nations and press. The 
annual election of officers will be held at this session, 
which will conclude with the handling of unfinished 
business. In the evening the Hoo-Hoo will hold a 
smoker in the convention hall, presided over by Vice- 
gerent Snark Mel Eaton, of Lincoln. 





INDIANA HARDWOOD MEN’S ANNUAL. 

EVANSVILLE, IND., Dec. 27.—Another meeting of the 
Evansville Lumbermen’s Club will be held January 9 to 
make final arrangements for the annual convention of the 
Indiana Hardwood Lumbermen’s Association, which will 
be held in Evansville January 18. The committees 
appointed by President Bedna Young of the Lumber- 
men’s Club to arrange for the conventions are making 
good headway and the program will be out in a few days. 
The convention will be held in the hall of the Evansville 
Business Association on Third street, which will be head 
quarters for the lumbermen and their friends while they 
are in the city. The banquet will be held at the St. 
George Hotel. 





OHIO RETAILERS’ ANNUAL. 


President O. H. Bachtel, of the Ohio Association of 
Retail Lumber Dealers, advises the AMERICAN LuM- 
BERMAN relative to the coming annual of that organ- 
ization, to be held at Dayton, Ohio, January 23, 24 and 
25, that of the program ‘‘every act will pay for your 
passage to Dayton, to say nothing of the entertainment 
that the Dayton dealers are arranging.’’ Among speak- 
ers who will address the annual Mr. Bachtel lists Hon. 
M. A. Baker, of Indianapolis, Ind.; Douglas Malloch, 
the lumberman poet, of the AMERICAN LUMBERMAN, 
Chieago; Arthur L. Holmes, of Detroit, Mich.; E. M. 
Trower, Toronto, Ont.; George T. MeIntosh, Cleveland, 
Ohio, ‘‘besides numerous other lights in the lumber 
world.’’ President Bachtel declares that— 

This coming convention without a question will be one of 
the most enthusiastic that have been held for years. A full 


three days’ program will be put on the board, beginning 
Tuesday a. m. and closing Thursday p. m. 





CENTRAL ORGANIZATION OF SALESMEN. 


The directors of the Central Association Lumber & 
Sash & Door Salesmen have chosen February 14 and the 
Sherman House, Chicago, Ill., as respectively the date 
and place of their next annual meeting. Jay L. Peck, 
secretary of the organization, advises the AMERICAN 
LUMBERMAN that the association is growing very fast, 
having taken in forty-one additional members in 1911 
and having now a membership of 168. Three deaths 
among the membership occurred during the year, for 
which the association paid $400 benefits to the families 
of the deceased members. The year’s work will be 
reviewed at the coming annual, which will be one of 
unusual interest to its membership, and a large attend- 
ance is expected. 


~ 





~—_ 


CANADIAN LUMBERMEN AND FORESTERS 
TO MEET. 

Orrawa, On't., Dee. 26.—Arrangements are now rapidly 
approaching completion for the annual convention of the 
Canadian Forestry Association, which will be held in the 
railway committee room February 7 and 8. The gathering 
is under the patronage of the Duke of Connaught, gov- 
ernor general. Distinguished men from both Canada and 
the United States have promised to attend and take part. 

The Canadian Lumbermen’s Association will hold its 
annual meeting February 6. Special rates have been 
granted by the railways, and it is expected that there will 
be a very large attendance. 





NASHVILLE LUMBERMEN TO BANQUET. 


NASHVILLE, TENN., Dec. 26.—The annual banquet of 
the Nashville Lumbermen’s Club which had been arranged 
for January 2 at the Commercial Club, has been post- 
poned until January 16 due to some uncertainty as to 
whether the new commercial organization quarters will 
be ready by the first of the year for such elaborate 
events. The Commercial Club will, it has been announced, 
throw open its doors the first of the new year, but it 
was deemed best to postpone the banquet so that all de- 
tails in connection with the new club house be perfected. 
The list of speakers will include Charles M. Morford, of 
the Morford Lumber Co.; 8S. Lieberman, of Lieberman, 
Loveman & O’Brien; Charles Barham, of the Nashville, 
Chattanooga & St. Louis Railway freight department; 
E. E. Barthell, of the Nashville bar; F. M. Hamilton, of 
the Hamilton Lumber Co.; F. C. Guthrie, of the National 
Casket Co., and J. H. Baird. Nearly 100 tickets to the 
banquet, have been sold and there will be a number of 
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attractive features on the program including orchestral 
musi¢e and vaudeville. 





GULF COAST EXPORTERS’ ANNUAL. 


Under the bylaws of the Gulf Coast Lumber Ex- 
porters’ Association the annual meeting of that organ- 
ization takes place in January, but as it has been 
customary to hold its annual simultaneously with that 
of the Yellow Pine Manufacturers’ Association, to 
enable members who are associated with both organi- 
zations to attend, and as the Yellow Pine association 
will hold its annual February 6 to 8, inclusive, the 
meeting of the exporters’ association has been post- 
poned to February 8. It will be held in the Grune- 
wald Hotel, at New Orleans, La. 





BUILDING MATERIAL MEN’S ANNUAL. 


NEw York, N. Y., Dec. 26.—The regular annual meet- 
ing of the Building Material Men’s Association of West- 
chester County was held on December 18. E. M. Yerks, 
of Yerks & Co., Yonkers, was reélected president, and 
Tracy Cowen, of Cowen & Co., White Plains, was reap- 
pointed secretary. President Yerks presided. In the 
discussion of various conditions it was shown that the 
association is strongly loyal to the defense of the govern- 
ment suit. 





NAME CHANGED. 

SPOKANE, WASH., Dec. 26.—At a meeting of the Spo- 
kane Builders’ Exchange, held last week, it was voted to 
start a campaign for new members, and to be known in 
the future as the Building & Contractors’ Exchange. 
Final action and reports of committees will be taken at 
a meeting 30 days hence. President 8. H. Knight of the 
exchange announced the following committees to act dur- 
ing the year: 

Public affairs—E. F. Waggoner, P. C. Patterson, E. F. 
Cartier Van Dissel, Fred Grinnell. 

Membership—J. P. Reardon, W. 8S. McCrea, Harold Hooker, 
James Smyth, H. J. Skinner, P. DeFeyster, E. EB. apenas. 

Legislation—F. A. Chase, E. W. Dewart, J. P. McGold- 
rick, J. F. Meagher, J. W. Foresy, A. C. Ware. 

Labor—J. R. Mitchell, 8. G. Morin, W. J. Griffith, Alex- 
ander Brown, Alfred Ruff, A. L. Weber, Rufus Horr, J. H. 
Body, J. T. Huetter. 

Grievance—P. L. Peterson, 
cot, J. ©. V 
Schrimpf. 

House—George Duffy, J. B. Sweatt, Dan R. Brown, Charles 
Jasper, R. T. Lawrence. 

The lumbermen on the committees are J. P. MeGold- 
rick, J. P. Reardon, E. F. Cartier Van Dissel, J. C. Bar- 
line and George Duffy. 


R. C. Dillingham, D. 8S. Pres- 
Barline, C. W. Colby, E. V. Lambert, C. G. 





COMING KANSAS CITY CONCATENATION. 

Vicegerent N. H. Huey is at the head of active ar- 
rangements being made at Kansas City, Mo., for a 
big concatenation in connection with the Southwestern 
Lumbermen’s Association meeting there January 24-26. 
The exact date when the Hoo-Hoo meeting will occur is 
not yet fixed, as that detail will be worked out in con- 
junction with the entertainment committee appointed for 
the lumber meeting. In the meantime, however, Vice- 
gerent Huey announces the following committees to have 
charge of the concatenation: 

Entertainment committee—Chairman, Kk. M. Lockbridge; 
L. Hector, BE. McLain. 

Program committee—Chairman, Ed Leech; R. J. Oliver, 
A. L. Noll. 

Hall and refreshment committee—-Chairman, N. Huey; 
A. BE. Cummings, F. C. Mariner. 

The last named committee will be commissioned to 
provide the entertainment for the session-on-the-roof. It 
will be an excellent vaudeville performance, with unusu- 
ally attractive features. 





COMING EASTERN WASHINGTON CONCATENA- 
TION. 

SPOKANE, WASH., Dec. 26.—Hoo Hoo activity promises 
to be stimulated in Spokane during the next few months. 
J. H. Ehrmanntraut, manager of the Pine Fir Co., and 
newly appointed Vicegerent for the district of eastern 
Washington, announces that a concatenation probably 
will be held during the meeting of the Western Pine 
Manufacturers’ Association, February 7 and 8. Besides 
the initiation of a number of kittens, there will be a 
banquet at which prominent Hoo-Hoo from Seattle, Port- 
land and other Coast points will be invited. The district 
of eastern Washington boasts of a number of pioneer 
Hoo-Hoo. J. P. Reardon, of the MeGoldrick Lumber 
Co., is the oldest in the district. Gus Luellwitz, of the 
Day-Luellwitz Lumber Co., dates back to February, 1894. 
J. H. Ehrmanntraut, the Vicegerent, has been a member 
for six years. 





SANTA CLAUS REMEMBERS CLEVELAND 
LUMBERMEN. 

CLEVELAND, OHIO, Dec. 26.—Santa Claus with a sack 
full of good cheer and many other nice things dropped 
in at the club house of the Cleveland Lumber Club 
Tuesday evening, December 19, when the members of the 
club entertained their ladies at the Christmas celebration. 
A big Christmas tree loaded with mysterious sacks was 
the center of attraction. At the proper time, Santa Claus 
suddenly rose from an obscure place and in a nice speech 
(and the tone of voice of Fred P. Peitch), expressed his 
satisfaction at seeing so many good little girls and boys 
present. He then began the distribution of suitable pres- 
ents to all good children. Freddie Peters, president of 
the club, drew a gold watch that ticked every time he 
wound it. Georgie Myers bad a brand new horn, while 
Willie Rathbun got a small imitation of his benzine 
buggy. There were enough prizes for every one and each 
was just what was ordered from Santa. 

After the distribution, a luncheon was served and the 


party was entertained by Mrs. Flora Harroff Andrews 
with some excellent readings, and Ferdinand Krauss 
and C, A. Krauss with musical selections. Then the party 
all sang old songs, Dan Miller sat under the mistletoe 
and defied the ladies (without result) and everybody 
went home happy. The following poem was read during 
the evening and it was whispered that the well known 
poet, C. H. Foote, sat up for weeks grinding it out: 


Cleveland Lumber Club. 


Down cross’t the Cuyahoga, 
Where the water runs up hill, 
There stands a somber building, 
Not far from Peters Mill. 
Within its guarded portals, 
Where many a job’s been planned, 
To pilfer passing publicans 
And enrich their secret band. 
They’ve kicked their latest victims 
Over Cuyahoga’s inky brink, 
And they’ve filled this ‘“‘Roost of Robbers” 
With good things to eat and drink. 


The spirit of Xmas tide, 
Has now possessed their lives 
And they’ve thrown wide the portals, 
To their sweethearts and their wives, 
On the nineteenth of December, 
Come early after seven, 
And we'll never stop the doin’s 
‘Till the clock strikes ‘leven. 


TRADE PUBLICATIONS 


‘*COLUMBIA’’ RECORDING THERMOMETERS. 


The Schaeffer & Budenburg Manufacturing Co., man- 
ufacturer of indicating and recording instruments for 
measuring pressure, temperature, power, draft and 
speed, with works’ and general offices at Brooklyn, N. 
Y., has just issued a very handsome catalog illustrating 
and deseribing its ‘‘Columbia’’ recording thermome- 
ters. These thermometers are applicable for use in 
every industry where it is desired or necessary to 
know the temperature used in any process and to have 
a written record of it. The catalog shows in detail the 
special qualities of the various styles of recording 
thermometers and reproduces several charts to illustrate 
their records. A copy of the catalog is sent to inter- 
ested persons on request. 

















LUMBERMEN’S BOARD AND LOG RULES. 


The Cleveland Rule Co., of Cleveland, Ohio, manufac- 
turer of burnt figure board and log rules, has just issued 
a very attractive catalog illustrating and describing its 
products. As the best test of any product is actual use 
the Cleveland Rule Co. has taken some pains to learn 
just what users think of its products, and lumber con- 
cerns who have not used Cleveland rules will be inter- 
ested in the letters appearing in this catalog which speak 
of them in the highest terms. 

The company states that its rules are riven from clear 
second growth hickory butts and shaped by hand, special 
attention being given the selection of material and the 
quality of workmanship done. The figures are burned 
into the wood, the heads are made of steel firmly brazed 
to brass shoulders, and as the Cleveland company devotes 
its attention exclusively to lumbermen’s rules it has 
acquired experience and developed facilities that enable 
it to turn out rules of a correspondingly high quality. A 
copy of the catalog is sent on request. 





SOUTHERN COMMERCIAL CONGRESS PRO- 
CEEDINGS. 


The proceedings of the third annual convention 
of the Southern Commercial Congress, which was 
held in Atlanta, Ga., during March, 1911, have been 
published in book form and are ready for distri- 
bution. The one hundred addresses delivered at the 
meeting, and which are included in the report, all 
center about ‘The South’s Physical Recovery.’’ In 
an announcement accompanying the book the Hon. 
Duncan U. Fletcher, president of the Southern Com- 
mercial Congress, states that this is the first of five 
volumes ‘‘covering the meetings of 1911 to 1915, 
that, in their totality, will make the most complete 
summing up of Southern resources, development and 
potentialities that has ever appeared in the history 
of the United States.’’ To assist in maintaining the 
work of the Congress the volume is sold at $5, the profit 
being devoted to that purpose. Copies of the book may 
be obtained from the office of the Congress, Southern 
Building, Washington, D. C. 


HYMENEAL 














Jones-Neff. 


NortH TONAWANDA, N. Y., Dec. 27.—H. Morton Jones, son 
of R. T. Jones, of the R. T. Jones Lumber Co., and Miss 
Ruth Stocum Neff, of this city, were married recently. Mr. 
Jones graduated last year from the law department of Cor- 
nell university at Ithaca, since which time he has been 
identified with his father’s lumber concern. After January 
15 Mr. and Mrs. Jones will be at home at 94 Adams Street. 


Rodman-Simonson. 


BELLINGHAM, WASH., Dec. 26.—Harry Wilbur Rodman, 
head of the Rodman Lumber Co., of Everson, and Mrs, Ella 
= - Joremames editor of the Everson Hagle, were married last 
week. 


ROBERTS, ILL., Dec. 26.—The marriage of C. EB. Van Nice, 
local manager for the Alexander Lumber Company, and Miss 
Blanche Jackee occurred Monday, December 18. 
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The Increasing Demand for 


MUTUAL INSURANCE 


BY THE LUMBER TRADE, IS EVI-. 
DENCE OF POPULAR FAVOR. 


a , amet . 


LUMBER MUTUAL FIRE INSURANCE CO. 
of Boston, Mass. 
PENN. LUMBERMENS MUTUAL FIRE INSURANCE CO. 
of Philadelphia, Pa. ’ 
LUMBERMENS MUTUAL INSURANCE CO. 
of Mansfield, Ohio. 
INDIANA LUMBERMENS MUTUAL INSURANCE CO. 
of Indianapolis, Ind. 
CENTRAL MANUFACTURERS MUTUAL INSURANCE CO. 
of Van Wert, Ohio. 
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WE MAKE LOANS 
TIMBER LANDS 


In Amounts of 


$100,000 to $5,000,000 


During the 6 eight years we have loaned about Fifty Million 
Dollars ‘$50,000,000 to a group of the largest and most conservative 
lumber concerns in the United States, 


We Are Now in the Market 


for several additional Loans and shall be glad to advise with you, if 
ou are considering the advisability of a Loan. We have the cash— 
Hi you have the timber. 
We are the only large Fi ial House 
an exclusive specialty of Loans for lumbermen. 


CLARK L. POOLE & COMPANY, 


CHICAGO, ILL. 








Timber Bond Issues 


Purchased Outright. 


Proceeds can be used to enlarge 
plant, buy additional timber, 
refund indebtedness, etc. 


Bonds Payable Serially at Definite Periods 





Correspondence Invited 


Charles M. Smith & Company 


BANKERS 


First National Bank Building CHICAGO 
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Lumbermen 


If you want to 


Buy More Timber 

Build Mills and Railroads 
Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Your Working Capital 


Please take notice that we purchase 
outright timber bond issues of first-class 
quality, in amounts from $100,000 to 
$5,000,000. 


For quick action, 
address us direct 


Peabody, 
floughteling & Co. 


(Established 1865) 











q 105S.La Salle St. Chicago, Il. ¥ 
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WASHINGTON NEWS. 


DEEP WATERWAYS PLANS. 

WASHINGTON, D. C., Dec, 27.—General interest in the 
Panama Canal calls attention at the same time to our 
home projecis, and particularly the Atlantic deep water- 
Ways plaus, lor the betlermenut of transportation and the 
suicly of vessels. In a report made to the bitty-eighth 
Congress it was staied that ‘‘the commerce of tue Dela- 
ware and Chesapeake (bays), registered and otherwise, 
4a8 been estumaved all the way trum fitty to ninety muil- 
lion tons annually.’’? At the time this volume of trathie 
was larger than the tonnage of the entire annuai foreign 
commerce ot tLe United States, Lt covered a shore line of 
2,500 miles with 500 tributary streams, and more than 
len thousand registered vessels. ‘Lhe estimated coal 
business to move through the proposed canal systems 
nortubound is placed at two .million tons, While the 
enormous freight movements anucipated tor waterways 
properly equipped seem to mean losses to rail lines, if 
is a mistake so to consider them, because the growth of 
the Cuuntry is tar ahead of the expansion and tacilities 
of the railroads, and the most pracucal way to help 
them. in financing and economy in operation is to im 
prove our waterways. When railway main lines, yards, 
and shipping and receiving stations can have a normal 
and tuir amount of business to transport, money and 
fucilities will seem more possible of attaimment, Lt will 
be many years before land lines can be equal to relief 
trom the conyges.ion in business now often experienced, 
and the substantial and available ally is good water 
routes, ‘The Mississippi and Ohio Rivers, canal con 
struction that shortens hauls, protects vessels from the 
storms and dangers of outer cuvast traffic, and great loss 
of lite and property, are among the immediace improve- 
ments to be made in connection and in codrdination with 
the great international work, the Panama Canal, 


— 


VARYING RATES ON TARIFF. 

WASHINGTON, D. C., Dee. 26.—Chairman Underwood 
of the Ways and Means Committee recently said con 
cerning the proposals of Secretary Knox tor a congres 
sional policy that would increase our foreign trade: 

I think we have takep altogether the wrong attitude regard 
ing the administration of the maximum and minimum clause. 
We have used it as a club to force concessions, and by making 
the regular tariff the minimum instead of the maximum we 
have aulagonized every country which has granted conces 
sons to us. If we hed ollered the regular tariff as the 
maximum and then reduced it in return tor such concessions 
as might huve been offered i think we would have succeeded 
in securing much better terms, from many countries 

Secretary Knox seeks an amendment to the Payne 
Aldrich bill relating to Section 2 providing for varying 
rates on the tariff to be added to the minimum rates 
not less than 5 per cent ad valorem and not exceeding 25 
percent applicable by proclamation when through the 
investigations made at the instance of the Presiuent he 
has been satisfied that another nation’s laws or practices, 
as relating to either tariff or commercial methods having 
the approval of such government, are unfavorable to the 
equal opportunity in trade and commerce America ought 
to have. It is regarded as a logical course for this ecoun- 
try when foreign methods oppose our national progress, 
in seeking equality and opportunity abroad, that some 
effeciave means of meeting the situation be provided 
for overcoming the disadvantages we encounter. 





——eeeerrnee 


INTERSTATE COMMERCE COMMISSION ON 
STEEL CARS. 

WASHINGTON, D. C., Dec. 29.—The Interstate Com 
merce Commission in its annual report has something to 
say concerning steel cars, The report is in general con 
firmatory of what the commissioners have previously said 
and is as, follows: 


The commission on February 2, 1911, in responding to 
Senate resolution of June 25, 1910, respecting the cost of 
building and maintaining postal cars of wooden and of steel 
construction, reported in part as follows: 

“We regard the steel car for use in passenger trains as 
having passed the experime ntal stage, as is evidenced by the 
rapidly increasing use of that type in newly constructed 
sleeping cars, couches and dining cars. There can be no 
doubt that a steel mail car will afford much more protection 
to the safety of the employees in the car as well as to the 
mail mater, The extra cost of construction and 
maintenance can lt equal the advantages arising, from the 
added safety which the steel car affords. 

On June 24, 1911, in response to a request pe the Com- 
mittee on Interstate and Foreign Commerce of the House of 
Kepresentatives for an expression of the commission’s opinion 
with respect to House resolution No. 11822, the intent of 
which was to require steel passenger cars, we further indi- 
cated our views regarding the requirement not only of sieel 
postal cars but also with respect to passenger, baggage, and 
express cars in the following letter: 

* The commission has considered this Dill and 
approves of its general purpose as a reasonable provision for 
greater safety, but would suggest the advisability of some 
modifications, as follows 

It would seem highly important that the provisions of 
such act as may be passed in this respect should inelude all 
mail, baggage, and express cars. 

2. It is believed that the limit of time within which car- 
riers should be prohibited from bringing into use new cars 
not in conformity with the provisions of the act should be 
approximately a year after the passage of the act or possibly 
a somewhat shorier period. * * 

3. It seems to us that the period within which all carriers 
subject to the act should be required to bring into conformity 
all of their equipment of the kinds designated with the 
requirements of the proposed act should be extended some- 
what beyond that suggested in the bill, and perhaps ought to 
be not less than about 10 years from the passage of the 
act. 

4. It ts Fe that even at the end of the 10-year period 
suggested there would be many cars available for further 
valuable service with reasonable safety, especially on minor 
roads where few and small trains are operated and for short 
distances. This would be pariicularly true with respect to 
cars of special construction and strength, such as Pullman 
cars. 

The experience and observations of the commission since 
these views were expressed, taken as a whole, tend toward 
their confirmation. 


The Wall Street Journal in considering the steel car 
and block signal question together as relates to the 
financing of proposed changes gives some figures that are 
rather startling. It says: 

Two bills pending in Congress require a sweeping substitu 
tion, one witbin three and a half years and one within six 
years, of sieel cars for all others in use. ‘The block signal 
bills vary from four to twelve years in the time allowed the 
railroads for compliance, and for the most part leave to the 
Commerce Commission the determination of types and 
standards. 

A special committee on legislation of the American Rail 
way Associaiion has gathered data from which it appears 
that the immediate substitution of steel for wooden pas 
senger cars would call for tue outlay of $650,000,000, ot 
which $187,000,000, representing the estimated book values 
of the old cars retired, would have ultimately Lo be charged 
into operating expenses, and $445,000,000 would necessarily 
be provided as entirely new capital, entailing additiona: 
annual charges of perhaps $20,000,000, What it would cost 
to comply with the rather loose ly drawn block signal measures 
is more difficult to es.imate, but automatic block signals 
throughout would come to something like $500,000,000 ; Don 
nutomatic to considcrabiy less. Maintenance of the former 
estimated at $75,000,000 annually. The country has less 
than 20,000 miles of road under automatic signal and about 
»5,000 miles under non-automatic, out of a total of 245,000 
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A GIFT TO MR. TAFT. 

WASHINGTON, D. C., Dec. 27.—Senator Duncan U, 
I"letcher, president of the Southern Commercial Congress, 
when presenting to President Taft a copy ot the volume 
issued by the congress entitled ‘‘The South’s Physical 
Recovery,’’ used these remarkable words: 

We regard this volume as being more than a mere group 
ing of printed pages. It is an event; for it voices an insist 
ent cali upon both North and South to rally in terms of 
commerce and of peace, as contrasced with the conditions 
which compelled both North and South to rally, fifty years 
ago, in terms of strife and bloodshed. The idea of the 
vo.ume is to set forth this important national contrast. If 
our nation is to learn that which is valuable in these semi 
centennial years from 1911 to 1915, it must learn the con 
trast rather than revive the memories and the stories of the 
strile that was. 

The volume was bound in full morocco, and bore Pres 
ident Taft’s name in gold leitering. It contained all the 
speeches delivered beiore the congress in Atlanta last 
March, including those by President Taft, former Presi 
dent Roosevelt, Governor Woodrow Wilson, George West 
inghouse, George W. Perkins and ninety others. 





AMERICANS BUY NOVA SCOTIA TIMBER. 

WASHINGTON, D. C., Dee. 27.—Consul General Ragsdale 
at Halifax, N. 8., reports that an important transter of 
lumber lands was made recently when an, American syn 
dicate secured lumber limits of 30,000 acres near Truro, 
N. 8. ‘There are at present five mills operating on the 
property. 


——_— 





~ 


LUMBER TRADE ABROAD. 

WASHINGTON, D. C., Dee. 26.—Vice Consul Meuendez 
reports that the American Timber Co., at Abaco, Bahama 
Isiands, showed marked activity and progress in 1910. 
The output of its mills was nearly nine million feet of 
lumber, of which four million feet were exported to 
Cuba, the remainder being sold locally, The company 
employs 500 hands. 

Vice Consul Baker reports that the increasing scarcity 
of timber throughout the agricultural and pastoral dis 
tricts of New Zealand is lessening the use of wooden post 
and rail fences and is causing an effort at greater econ 
omy in wooden posts for wire fences. 
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GOVERNMENT WORK IN EXTERMINATING 
SOUTHERN PINE BEETLES. 

The headquarters for the representatives of the 
United States Department of Agriculture who have 
been carrying on the work of combating the southern 
pine beetle trom the Forest Insect Field Station 7 
at Spartanburg, 8. C., have been transferred to Wash- 
ington. The department has left a field agent in the 
South to give instruction in the practical details of 
locating the infected trees and in methods of control 
necessary for destroying the beetle. The services of 
this agent will be available in localities where a ma- 
jority “of owners desire instruction. 

As a result of the agitation the Mecklenburg Pine 
Beetle Association has been formed at Charlotte, N. C., 
with the backing of the Greater Charlotte Club and 
the North Carolina Geological and Economic Survey. 
The Gaston County Forest Association has been formed 
at Gastonia, N. C., with the backing of the North 
Carolina Geological and Economie Survey for the same 
purpose. Likewise the Fulton County Anti-Pine 
Beetle Association has been formed at Atlanta, Ga., 
for the purpose of instituting an active campaign 
against the beetle. 

The general direction of the activity against the 
beetle will be conducted from Washington and circu- 
lars and special bulletins concerning the work will 
be sent out by the department to persons who apply 
for them. 

. 

An American consul in the United Kingdom reports 
that a merchant in his distriet is desirous of purchasing 
round pine splints cut to size so that on arrival in that 
country they may be dipped and made into matches. 
The idea is to have the process of dipping, drying and 
packing done in the Uniter Kingdom. The length of 
the round wood splints should be 1% and 1% inches. 
Interested parties can ascertain the quantities required, 
exact sizes and conditions of sale by writing to the 
inquirer, through the Bureau of Manufactures, Depart- 
ment of Commerce and Labor, Washington, D. C. 
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INTERSTATE COMMERCE HEARINGS. 


WASHINGTON, D. C., Dec. 27.—Hearings in Interstate 
Commerce cases were held at Louisville, Ky., December 
27, before Interstate Commerce Commissioner McChord, 
as follows: 

3913—Ohio Valley Tie Co. vs. Louisville, Henderson and 
St. Louis Railway Co. 


4411—Ohio Valley Tie Co. vs. Louisville, Henderson and 
St. Louis Railway Co. et al. 


The following hearing was held at Kansas City, Mo., 


December 27, 1911, before Special Examiner Henderson: 

en Lumber Co. vs. Tex. Pacific Railway Co. 
et al. 

Hearings will be held at St. Louis, slo., January 23, 
1912, before Special Examiner Prouty, as follows: 

4336—Lumberman’s Exchangt of St. Louis et al. vs. An- 
derson and Saline River Railway Co. et al. 

At Wichita, Kan., January 27, 1912, before Special 
Examiner Prouty: 

4307—Hutchinson Mill Co. vs. Atchison, Topeka and Santa 
Fe Railway Co. 





TRAFFIC MATTERS AFFECTING LUMBERMEN. 


TRAFFIC NOTES FROM KENTUCKY. 

LOUISVILLE, Ky., Dee. 27.—Local lumbermen have 
received official copies of the announcement of the 
Interstate Commerce Commission that a hearing wiil 
be held January 29 in the subject of substitution of 
tonnage at transit points, and for that reason the 
importance of the hearing, to lumber dealers, has been 
emphasized. The investigation, it is expected, will 
be carried on in Louisville. 

While grain and its products will probably be the 
main commodities looked into, logs and lumber will 
also be affected, it is understood, and the commission 
will probably hand down a number of regulations which 
will apply to all articles milled in transit. 

Lumber firms are no longer being given the use of 
gondolas by a number of railroads with Louisville 
terminals. The use of cars of this type is to be 
restricted to coal mines, and as these are calling for 
a lot of equipment it has been found necessary to have 
lumbermen use flat or box cars. The change has not 
proved seriously inconvenient thus far. 

The total assessed valuation of railroad property in 
Kentucky, according to the State Railroad Commis- 
sion, is $67,148,981. A lot of new building is going on 
in the state, which will help to boost the aggregate 
valuation, 

The Board of Trade of Middlesboro announces that 
a hearing will be held by the Interstate Commerce 
Commission in January for the purpose of determin- 
ing whether its complaint against the Louisville & 
Nashville about discriminatory rates is well founded. 
Lumbermen are interested. 

Louisville & Nashville earnings for the fiscal year 
1912 to date are $25,923,000, a gain over the corre- 
sponding period of last year of $590,655. The fiseal 
year began July 1. 


TO OPEN UP TIMBER COUNTRY. 

LittLE Rock, Ark., Dec. 26.—A force of surveyors is 
now in Randolph county locating the line of the pro 
posed railroad from Reyno, in that county, north to Jef 
ferson City, Mo., to be known as the Missouri Central. 
The Arkansas territory which would be opened by this 
line is largely timbered country, much of it without rail 
road facilities of any consequence, and this fact has 
given considerable interest to the new line. Much it- 
provement is already under way in Reyno and the little 
towns along the prospective route as the result of the 
survey. It is announced that actual construction work 
will begin early in 1912. 
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REDUCTION IN SHINGLE FREIGHT RATES. 

PORTLAND, ORE., Dec. 25.—Effective at an early date, 
probably early in February, the lines operating between 
Washington and Colorado will reduce the current rates on 
shingles from Washington and British Columbia mills 
now taking coast rates to the basis of rates applying 
from Portland, Ore. At the present time the rates are 
generally 10 cents per hundred pounds higher from 
Washington mills to Denver and Colorado common points 
than from Portland mills. 

A reduction of 10 cents per hundred weight in freight 
charges means about 15 cents per thousand, which in all 
probability will accrue to the consumer as it is usual in 
the lumber traffic for a reduction in freight rates to be 
immediately followed by a corresponding reduction in 
the selling price. Some of the more optimistic shippers 
believe this reduction will stimulate to some extent the 
consumption of shingles as it will help the red cedar 
shingle manufacturer to meet the competition of shingle 
substitutes such as prepared roofing. Other shippers say 
the reduction will merely enable the Washington mills 
to undersell the Portland mills in competitive Colorado 
territory. 

The reduction proposed is said to be a logical one as 
there never appeared to be any good reason why the 
Washington and British Columbia shingle mills should 
be obliged to pay 20 cents over the fir lumber rate to 
Colorado while the Portland mills paid but a 10-cent 
(differential, unless the fact that Portland mills being 
obliged to get their cedar logs from long distances justi- 
fied them in expecting and receiving a lower freight 
rate than their competitors in Washington and British 
Columbia’ who cut their shingles from their own stand- 
ing timber. 


NEW BRUNSWICK TO AID ENTERPRISE. 


BANGOR, ME., Dec. 26.—After twenty-five years of 
political controversy the so-called Valley railway in New 
Brunswick is to be built, a contract to that effect having 
been entered into by the Provincial government and the 
St. John & Quebec Railway Co., the latter corporation 
represented by Arthur R. Gould of Presque Isle, formerly 
of Bangor, as president, and J. U. Thomason, of New 
Brunswick, as secretary. The Province of New Bruns- 
wick will aid the enterprise to the extent of $6,000,000, 
in addition to $1,500,000 granted by the general govern- 
ment at Ottawa last session. The contract calls for the 
construction of 210 miles of first class sfeam railway 
extending from a connection with the Intercolonial Rail- 





way at Rothesay, nine miles north of St. John, to a 
point of connection with the Transcontinental Railway 
near Grand Falls on the St. John River, where it will 
connect with the Aroostook Valley Railroad, which is to 
be constructed across Maine, with Quebec city as its 
ultimate objective point. ‘This would shorten the dis- 
tance between St. John and Quebee by 200 miles. The 
Aroostook Valley road is to be an electric line, con- 
structed for hauling heavy freights, chiefly lumber. 





FRANCHISE GRANTED. 

Tacoma, WasH., Dec. 26.—By unanimous vote Mon- 
day night the Ruston town council granted the franchise 
desired by the Northern Pacific Railway Co. for building 
its 4-track water grade line out of Tacoma to connect with 
the Portland main line at Tenino. The franchise is for 
99 years and puts an end to a controversy which has 
delayed work for many months. Indications are that 
actual construction work will be under way by spring on 
this $4,000,000 project which officials of the railroad 
have frequently reiterated awajted only a settlement of 
the Ruston row, the funds having been set aside. The 
new line will serve the Northern Pacific, Great Northern 
aod Harriman roads and will leave Tacoma via the north 
water front, tunneling under Point Defiance and fol- 
lowing a water grade to Tenino. ‘The double track joint 
line from Tenino to Portland was completed this winter. 
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EXPORTS OF WOOD AND WOOD PRODUCTS. 

The monthly Summary of Commerce and Finance 
for October, issued by the Department of Commerce 
and Labor, shows that the total exports of wood 
and manufactures of wood for October, 1911, were 
valued at $7,825,634, as compared with $6,158,767 dur- 
ing October, 1910. Exports for the ten months ending 
with October, 1911, aggregated in value $81,666,752, 
as compared with $71,834,038 and $60,874,756 during 
the corresponding ten months of 1910 and 1909, 
respectively. 

Exports of logs and other round timber in October, 
1911, fell slightly below the exports for October, 1910, 
but the exports for the ten months period of 1911 
exceeded in value those of the ten months in 1910 by 
about $800,000. Exports of hewn and sawed timber 
during October, 1911, were valued at nearly double 
those of October, 1910, though the exports during 
the ten months period of 1911 exceeded those of 
the ten months period of 1910 by about 11 per cent. 
Exports of boards, planks and deals during October, 
1911, were valued at $4,299,479, as compared with 
$3,213,012 in October, 1910, and at $39,298,510 for 
the ten months of 1911, as compared with $34,252,353 
for the corresponding ten months of 1910 and $26,- 
965,819 for the corresponding ten months of 1909. 

During October, 1911, mahogany was imported into 
the United States to the value of $226,241, as com- 
pared with imports valued at $400,976 in 1910. Total 
imports of mahogany during the ten months ending 
October, 1911, were valued at $2,493,222, as compared 
with $2,826,522 during the corresponding ten months 
of 1910. Not much variation is noted in the locali- 
ties whence imports of mahogany are made. In Octo- 
ber, 1911, imports of pulpwood were valued at: $524,- 
091, as compared with $408,685 in October, 1910, and 
for the ten months period of 1911 pulpwood imports 
were valued at $4,853,392, as against $5,525,907 in 
1910 and $4,900,903 in 1909. 





WORK OF THE PACIFIC COAST INSPECTION 
BUREAU. 


The Pacific Coast Inspection Bureau, installed two 
years ago by the Pacific Coast Shippers’ Association, 
now includes within its sphere of operations the entire 
market of Pacific Coast woods, in the United States 
and Canada. The headquarters of the association are 
in charge of William Lalor, Chief Inspector, in the 
Minnesota Transfer building, at St. Paul. The asso- 
ciation has salaried inspectors in the following dis- 
tricts: Southern Minnesota, southern Wisconsin, north- 
ern Illinois, eastern Dakotas, eastern Nebraska and 
the State of Iowa. These salaried men work out of 
Minneapolis in the territory immediately accessible 
from that point. Salaried inspectors, however, can be 
provided for eastern Washington, Idaho, Montana and 
the western Dakotas. In addition to the salaried 
inspectors in the localities already mentioned, deputy 
inspectors are provided in all the principal trade cen- 
ters on a contingent basis. Points at which deputy 
inspectors are provided are as follows: 

Stettler, Alta. Revere, Mass. Toledo, Ohio. 
Lethbridge, Alta. St. Joseph, Mo. Turtle Creek, Pa. 
Medicine Hat, Alta. Webster Groves, Mo. Pittsburgh, Pa. 
Manitou Spgs., Colo. Detroit, Mich. Regina, Sask. 
Boise, Idaho. Billings, Mont. Nashville, Tenn. 
Chicago, Ill. Lincoln, Neb. Salt Lake, Utah. 
Indianapolis, Ind. Omaha, Neb. Wellsburg, W. Va. 
Cedar Rapids, lowa. Newark, N. J. Fond du Lac, Wis. 
Denver, Colo. New York City. Milwaukee, Wis. 
Wichita, Kan. Tulsa, Okla. Seattle, Wash. 
Winnipeg, Man. Columbus, Ohio. Tacoma, Wash. 
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Correspondence and personal interviews invited. 


Devitt, Tremble & Co. 


BANKERS 


First National Bank Building, CHICAGO. 


Reeoeaceaeeecd 





This House Makes an Exclusive Specialty of a 


Loans to Lumbermen 


Timber Lands 


Its management has for many years engaged 
in the timberland bond business, is thoroughly 
familiar with the needs of lumbermen. 
Companies desiring financial assistance will 
find it to their advantage to have council 
with us. 


Loans from $100,000.00 upwards. 


F. A. BREWER & CO. 


Timber Land Bonds 
4 Com. Nat’! Bank Bldg., 





CHICAGO - 








Fort Desciiaied 
National Bank 


Clark and Monroe Sts. 


Capital, - $1,500,000 
Surplus & Profits, $400,000 
Deposits, - $17,000,000 


WM. A. TILDEN, President. 


NELSON N. LAMPERT, J. FLETCHER FARRELL, 
. Vice-Pres. Vice-Pres. 


HENRY R. KENT, Cashier. 


GEORGE H. WILSON, CHARLES FERNALD, 
Assistant Cashier. Assistant Cashier. 


THOMAS E. NEWCOMER, Assistant Cashier. 
UNITED STATES DEPOSITARY. 
We solicit accounts of banks, corporations, firms and individuals 


and endeavor to give prompt and efficient service by per- 
sonal and courteous attention to our customers. 














Successful 
Business Men 


owe their prosperity largely to the fact that they 
keep in ps0 touch with every phase of their 
business. We make it part of our business 


to systematize book-keeping methods so as to 
save labor and time and place you in easy 


touch with the conditions of =! department. 


We solicit correspondence and will be pleased to 
give any information desired about our service. 


The International Audit Co. 


413 Merchants Loan & Trust Building 
CHICAGO 
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LOANS | 
TIMBER LANDS 


For Long Periods of Time in 
= Amounts From $100,000 Up. n 





We have been in the lumber business for over 
thirty years. 
u We now control and operate a number of mills. u 


We have been loaning money to lumbermen 
for many years. 


n These facts make us especially fitted to know nN 
the wants of lumbermen, and to meet them, 


Lyon, Gary & Company 


1 140 S. Dearborn St., CHICAGO 
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well grouped and accessible virgin timber 
lands owned in fee in amounts of 


$200,000 to $5,000,000 


Successful lumbermen desiring to acquire P 
additional tracts of timber, extend their 
mill capacity, or provide increased work- 
ing capital are invited to correspond with, 
or call upon us. 


A. B. Leach & Co. 


8 S. Dearborn Street, 
CHICAGO 


NEW YORK PHILADELPHIA BOSTON 




















Canadian and American 


TIMBER BONDS 


We are in a position to make loans on high 
grade Canadian or United States timber, secured 
by first mortgages. Proceeds can be used 
to enlarge operations, buy additional timber, 
refund indebtedness, etc. Bonds payable seri- 
ally at definite periods. 


Detailed reports of cruises of timber in any 
part of the world, made by cruisers of experi- 
ence. 


Correspondence Invited. 


LUMBERMEN’S TRUST CO., 


LIMITED. 


Metropolitan Building, VANCOUVER, B. C. 











TIMBER 
INVESTMENTS 


British Columbia 
A Specialty 


W. P. KETCHAM 


514 Stock Exchange, 
CHICAGO, - ILL. 











HARDWOOD LUMBERME will find it to their Nag 


to send for free sample pages 
of the “Climax Tally Book."” AMERICAN LUMBERMAN, Chicago, lil. 




















SOLVING SERIOUS HAULAGE PROBLEMS. 
[By RoLLIN W. LivurcHINsoN, JR., M. E.] 


This is a day of modernizing in every industry, pro- 
fession and business. Indeed, as it was aptly expressed 
a tew weeks ago by an engineer in the discussion of a 
paper, on scientific management in business, by a member 
of a technical body—‘‘America has gone modernizing 
mad.”’ Unfortunately the incubus of modernizing has 
only begun to inoculate the business world with a desire 
to shake off the lethargy with which custom and habit 
has long affected it, with respect to its individual mer- 
chandise transportation problems. 

The horse and mule—noble servitors of mankind—-have 
been with us so long that naturally these animals have 
become standard units of measure in our haulage prob- 
lems. We are accustomed to compare any other type 
of haulage agents on the basis of ‘Is it better than a 
horse’?’’, just as we speak in weights and distances, and 
for an answer we only get a guess if we have not equated 
the horse standard to specific cost and definite time. 
Minutes of hours and dollars in all businesses should 
be our measuring rules of efficiency and conservation. 
Just as the new science of scientific management 
recognizes labor as a commodity, so likewise we must 
surely give transportation its proper value as a com- 
modity. 

Time and Dollars as Factors. 


In considering the advantages which the autotruck or 
delivery wagon can confer on any business or industry we 
must remember that an analysis must be made of one’s 
transportation problems to determine whether the dis- 
establishing of the mule and horse system will make for 
greater efficiency and economy in time and dollars. Un- 
less the power truck will save one money in the end or 
protect one’s custom better than otherwise, it is unwise 
to adopt it. In the future the benefits which the power 
wagon will confer on many industries and businesses will 
be recognized by transportation experts to be broader 
than the mere saving in dollars and cents and time. The 
advantages of the power truck used in its proper sphere 
are broader than the utilitarian advantages of efficiency, 
economy, quickness in covering distances etc., which 
the motor truck possesses by an overwhelming majority 
over the horse-drawn truck. ‘There are larger social, 
sanitary and humanitarian reasons which make the ulti- 
mate displacement of the animal for heavy haulage 
work by business firms inevitable. It is not so much a 
question of the greater economy of the power truck, 
which is admitted by all who have applied the modern 
methods of cost accounting to their horse and power 
trucks. It is a problem of evolution in human progress, 
as it were, paralleling in causes the supplanting of the 
horse streetcar by the electric car on account of the 
greater speed and the longer radius of transportation 
possible with the latter. So will the horse truck have to 
give way to the motor truck, aside from any question of 
greater economy in transportation which the latter 
effects. Until, however, the power truck is given its 
full measure of appreciation along the lines above out- 
lined we must apply our dollars and time measuring rule 
when considering the subject of substituting the auto- 
truck for the animal truck. 


Post Yourself on Haulage Problems. 


Every lumberman having to move material or deliver 
goods should inform himself as to what a power truck 
will do for him. The motor truck is not for the man who 
has work for but one or two horses, because they, as 
two units, are better in many instances than one motor 
truck. But that is a problem for you to be sure about 
before you buy. Every business man or firm that is 
now using several horses can experiment in his business 
with a motor truck which has been purchased on the 
same basis as any other high class machine is purchased 
—a careful investigation of the reputaticn of the maker 
and the service which his product has given other firms 
having haulage problems. 

Undoubtedly the biggest obstacle to proper considera- 
tion of the installation of the autotruck in solving haulage 
problems is the fact that very few concerns which have 
use for many horse-drawn vehicles, have even a crude 
cost system covering that part of their business. They 
are content to lump their haulage or stable expenses at 
so much cost—generally an arbitrary figure guessed by 
their stable boss or traffic man with the aid of the book- 
keeper. This arbitrary fixed ‘‘necessary’’ outlay to do 
the transportation business has thus prevented the logical 
users of power trucks from comparing the utility of an 
autotruck in the haulage end of their business. herever 
the actual and not theoretical cost of animal and power 
truck haulage is known and not assumed the power truck 
has remained, and has in the majority of instances 
multiplied. 

Hauling From Forest to Sawmill. 


The transportation of heavy logs from the forest or 
timber tract to a sawmill is a class of heavy duty dray- 
age that is usually done by ox teams or by three or more 
spans of mules. In some instances it is impossible to 
advantageously displace animal power for this kind of 
transportation, because the amount of timber or the size 
of the business is such that the few teams that are 
required can be maintained easier and cheaper than can 
one big power truck. It is the lumber business of large 
volume which can be expedited and cheapened in its 
haulage ba means of big tonnage trucks—of from 3 to 
7 tons, where the roadway will permit—by doing with 
one unit the work of from two to six animal trucks in 
much less time. The only practical way of utilizing the 
power truck in this kind of work—log haulage—is to 
support the forward end of the timber on a stout stake 
body on the truck, and the rear ends on a specially con- 
structed kind of cart wheels of the standard lumber 
type. Unlike the animal truck the wheelbase of a power 
truck is a fixed and unvariable quantity and hence not 
adjustable to fit various lengths of logs. The load must 
be adjusted to the limiting conditions of truck wheelbase 
by using a trailer, or a special body. 


Handling Lumber and Building Material. 


Lumber and other building material, on account of its 
weight and bulk, make a comparatively large load im- 
possible to carry except by power trucks. Lumber is 
one of the commodities of commerce which is so con- 
stantly in demand that the wholesaler sometimes must 
make his deliveries to customers or to the railroad 
station or steamship dock on very short notice. If he 
doesn’t his competitor who is more progressive will ‘‘be 
on the job,” and a profitable account may be lost. 

As the lumber and allied businesses are familiar with 
the horse-drawn truck proposition it is especially inter- 
esting to compare the advantages of the gasoline truck 
with that of the animal. haulage system. Weigh care- 
fully in dollars and cents the depreciation, interest, in- 
surance, stable help, blankets—no small items them- 
selves--and feed on the horse side of the argument, 
then take in the corresponding items against the gasoline 
truck as figured out in the analysis shown of the ex- 


perience of a lumber dealer with a high grade truck, 
and the actual economy shows between 35 and 50 percent 
in favor of the gasoline truck. 


Consideration of Space Occupied. 


It should be especially remembered that the motor truck 
requires only the space that the truck itself occupies. 
It needs no veterinary, hay loft, harness room, stalls, 
bedding, platform, manure pit, nor does it require extra 
equipment to do from double to quadruple the work of 
horse-drawn vehicles of the same capacity. While the 
user of horse-drawn trucks must keep an extra supply of 
horses to substitute for the sick and injured ones, or 
those that are being shod, this is not necessary with 
gasoline trucks. Figure these items against the space 
required for the 20 to 50 horses which are the usual 
requirement of various sized lumber and logging estab- 
lishments. Then consider the small space of a 35 by 60 
feet l-story garage which will house five heavy trucks. 
This great economy of space will measure in some in- 
stances the saving initially of many hundreds of dollars 
in the investment required for real estate to house horses 
and trucks. ‘This statement cannot be doubted, because 
the location of a stable in those sections of a city where 
environments, inaccessibility or other causes make realty 
values low will be often offset by serious losses in time 
and money by the distance which the teams must go 
and come without load to reach the elevator, warehouse 
or other storage place. 


Problem Growing More Serious. 


The lumber and allied industries, as for instance, those 
of building material, lime, cement and stone, have dray- 
age problems that are constantly growing more serious. 
As the areas of cities extend wholesale lumber firms are 
confronted with haulage of heavy or lengthy material to 
longer distances, imposing greater reduction in the 
already small margin of profit in this business. A size 
of load of dressed lumber that constitutes a paying cargo 
for a span, or even for four horses, is not only exceedingly 
heavy, but is very cumbersome to handle, especially if 
many corners must be turned in transporting the timber 
through city streets. Continuous long hauls in this 
character of service will unduly shorten the relatively 
brief period of usefulness of animals regularly used for 
heavy duty work. In the winter season the frequently 
frozen or ice-covered roads or streets render it difficult 
for a horse-drawn truck to obtain sufficient traction to 
move the load at anything but the slowest pace, and it is 
no uncommon thing for horses to slip and break a leg, 
which for the horse spells death. Draft horses are 
steadily increasing in value, a span of well bred, heavy 
Percherons or Belgians now commanding from $900 to 
$1,200. In a lumber industry of even moderate capacity 
it usually requires a stable of 20 or 30 horses to do the 
draying of the raw and manufactured products, and a 
goodly number of these are constantly out of commission 
from injuries and sickness. Hence the investment be- 
comes unduly large in order that a lumberman may be 
assured that he has always enough horses in commission 
to do his haulage in emergencies. 


Big Tonnage Economy. 


The cement, brick, roofing and other industries, in 
which fields of endeavor great volumes of heavy or bulky 
freight must be moved, offer the business man more 
opportunities perhaps for modernizing and economizing 
in his business transportation difficulties than any other 
business extant. Big tonnage is ‘‘candy’”’ for a good, 
practical truck. The opportunity to make one motor 
truck accomplish the work of from 2 to 6 horse trucks 
are manifold in the building industry. It must be remem- 
bered, however, that unless the haulage work required 
of an autotruck is sufficient to keep it constantly in 
service at approximately its load capacity its maximum 
efficiency as a transportation machine cannot be gained. 
Long hauls with reasonably big loads—not overloads— 
are the fields of action in which the gasoline autotruck 
glories. A high grade autotruck of 7 tons load capacity 
will cost, for instance, from $5,000 to $6,500, equipped 
with a special body for carrying a bulky load like shingles 
or dressed lumber. An analysis of the investment and 
the operating charges for a 6%-ton truck based on the 
experience of a large wholesale lumber company which 
handles heavy grades of material to a very large extent 
showed the following figures: 


Investment. 
Seven-ton truck (with extra large body)............$ 6,500 
Number of days operated per year.............eee008 800 
Number of miles oper — od _- LARA peice Seek ease 40 
Total miles per year. ° Ee et eee 
cuncuiee elie 
Interest on $6,500 at 5 percent......... ee Sr $325.00 
DISRTOCIRALION AE BO POF WMO. 2. ccccccvecvccsccscewescee 600.00 
DEUROOMOMOR BE DBs cccasccscceréccencovecccescossce ,; 600.00 
Tires at 8c per mile (guaranteed). ..............cee08 960.00 
CGD e BOR BOF BO 6005.6 $00 60sec sccsscscevese 127.50 
ee GE BOG POP BROW s occ ccccc0e kes ceccccsescseescase 15.00 
CPORGS 0.66.06 ce eeeee reese eeerercerpecsrcvceseevereoes 12.50 
BRMUTRMOD Wikis 000060000 6b0020crsrcecyecdrscvcesveseees 275.00 
ee rrr ee 1,040.00 
Garage charges, washing etc. ..,......cceeeceeccceee 275.00 
po ry ee ee ee eee ere ree _ $4,230.00 


This analysis is based on a large wholesale lumber 
company’s experience which has to deliver to contractors 
heavy dressed lumber, and the figures apply to a make 
of truck which is perhaps the highest priced on the 
market, but which is claimed to be the cheapest in 
operating cost. In presenting these figures the writer has 
chosen for illustration a machine which has been on the 
market for 10 years and which is conceded by truck ex- 
perts to be one of the highest developments of the freight 
automobile manufactured, It should be remembered that 
while the initial investment for a .power truck of the 
type mentioned is apparently large it is not first cost 
but operating cost that should be the consideration in 
the purchase of a business vehicle. The truck industry 
in America is a young institution and only a relatively 
small number of makers have been producing autotrucks 
for a period of five years. It is unsafe to buy a truck 
which has not had a commercial development of at least 
five years, as truck manufacturers have only within this 
period begun to understand that a pleasure automobile 
chassis fitted with an express body is a mechanical 
abortion unfitted for real business service. 


Operating Cost. 


Naturally the first question the prospective purchaser 
of a motor truck wants answered is ‘How much will it 
cost to run?’’ and no honest salesman of a truck can 
give an answer more intelligent than “It all depends.” 
It is regrettably true that there is no really satisfactory 
or equable basis which enables the performance of any 
motor truck to be compared with that of any other 
motor truck, but a thoughtful analysis will prove this 
to be a fact. If two firms have two or more trucks of 
the same make and model and use them under precisely 
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the same conditions it is feasible to compare the opera- 
tion of the machines in every detail. Similarly, two 
competitive firms with places of business abutting one 
another. may operate autotrucks of equal load capacity 
and of the same make to deliver goods to customers 
in the same locality. When this is the case it is not 
difficult to ascertain whether one truck is being worked 
more advantageously than the other simply on the mat- 
ter of their respective operating costs and performance. 
A few limited conditions such as only the examples cited 
entail are necessary to enable a cost comparison to be 
made that will be reasonably satisfactory. Although cost 
analysis and accounting of high exactitude have been 
applied to modern business methods, motor truck haul- 
age is a business which at this time does not permit 
of reliable cost analysis. Cost data on autotruck haul- 
age are apt to be badly misleading. 
(Concluded in next week’s issue.) 





VARIETY OF MOTOR TRUCKS AT GARDEN 
SHOW. 

Several makes of motor trucks that are entirely new 
to the market will be exhibited for the first time at 
Madison Square Garden, New York, during Part II of 
the automobile show, January 15-20. These are the 
Locomobile, Lozier, Pope-Hartford, G-M-C Electric, 
Speedwell and Bronx Electric. The four new gasoline 
machines are of the heavy truck type, designed along 
standard lines, with 4-cylinder motors located in front 
under a hood or beneath the driver’s seat. 

These supplement the commercial cars that were intro- 
duced by well-known passenger car builders at the Gar- 
den show last winter, as the Peerless, Pierce-Arrow and 
Stearns; and also those exhibited by old-time companies 
long identified with the commercial vehicle branch of the 
industry. In all, there will be two dozen makes of 
gasoline vehicles and eight makes of electries on ex- 
hibition. 

While this show includes only the products of long- 
established companies that are qualified by experience, 
manufacturing facilities and ample eapital to build first- 
class machines, there will nevertheless be the greatest 
diversity in design. Whether a man conducts a florist 
shop in a village or sells coal to factories, hotels and 
office buildings in the metropolis, he will be sure to find 


at the show a type of vehicle suited to his needs. 

There will be about 100 models on display, ranging 
from a 600-pound package cart selling for about $650 
to 7-ton and 10-ton trucks worth more than $5,000. The 
engines that drive them include 1-cylinder vertical, 2- 
cylinder horizontal opposed, and 4-cylinder vertical types. 
Some have the cylinders cast separately, others in pairs, 
and still others have four cylinders cast-in one piece. In 
power they range from 10 to 60 horsepower. Dise 
clutches, both dry and running in oil, divide favor with 
with the cone type. Transmissions include the 2-speed 
planetary gear, progressive and selective sliding gear in 
3 and 4 forward speed types, and friction wheel and disc. 

The electric vehicles also range from small 600-pound 
closed delivery wagons to massive 5-ton open body trucks. 
They are driven by single motors and equipped with 
light or heavy duty batteries which give them mileage 
capacities of from 40 to 75 miles on a single charge. 

Bodies will be seen in endless variety, because both 
gasoline and electric machines are made as independent 
classes on which any desired style of body may be 
mounted. Of special interest, however, will be the dump 
trucks for contractors’ use, fitted with bodies that can 
be tipped by power from the motors; trucks equipped 
with power winches for hoisting purposes; motor fire 
engines, hose and chemical trucks, patrol wagons and 
other municipal vehicles. 





MINNEAPOLIS COMPANY BUYS TRUCK. 


Unique features in motor truck body construction are 
found in a 4-ton Sampson recently bought by the Shevlin 
Carpenter Lumber Co., of Minneapolis. ‘This vehicle was 
designed to solve the problem of speedy loading and 
unloading of lumber. It is equipped with smooth 
‘‘idling’’ rollers to support a load of lumber, and a 
pair of corrugated ‘‘live’’ rollers by means of which 
the load slides back over the tail end and is dumped. 
There are binding hooks on the sides of the body, which 
is of the stake platform type, with a fence behind the 
driver’s seat for protection. The wheel base was length 
ened eighteen inches beyond the standard. 
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TRUE ECONOMY IN RAILROAD LOCATION. 
By Pau. P. Lyon. 

So much capital is invested in the railroad feature 
of any large logging enterprise that careful outlay 
of that capital is important. 

Some experienced lumbermen will bring to bear their 
best intelligence on the location and design of their 
mill, the selection of the best type of machinery, its 
installation and operation; and then pick up a ‘‘sur 
veyor’’ who happens to live in their town and send 
him out to ‘‘stake out’’ a railroad, the construction 
of which involves the expenditure of more money than 
the surveyor will earn in a lifetime. Or they will 
make use of one of their employees who takes a lit- 
tle time from his other duties hurriedly to lay out a 
line for the railroad, his mind much of the time on 
other things, his training limited to a brief apprentice 
ship with an engineer and a knowledge of the use of 
the transit. Such men may be obtained for a small 
sum per day, but the resulting location is expensive 
to build, or expensive to operate, or both, 

That is not true economy in railroad location. 

There are on the other hand men with schooling, 
common sense, practical railroad training, and practi- 
cal woods experience, Such a man is a specialist. He 
can pick out quickly and surely the general route best 
fitted to develop the timber; he can then lay out a 
line and adjust it to the ground in such a way that 
the excavation shall be light and yet the track shall 
not be full of wavy ups and downs and ins and outs, 
He has always in mind the purpose of the road, knows 
the vital points and goes to them. He can often 
get his result in less time than the other man gets 
the other result. He draws a good salary and he is 
worth it. Sueh a man is the real timber engineer and 
is the man referred to as the ‘‘first class man’’ in 
this article. 

The Technical Man Without Logging Experience. 

There is another type of engineer, however, who 
must not be overlooked; the technica] engineer, trained 
in building first class roads, who has little or no famili- 
arity with lumbering enterprises and no knowledge of 
the requirements of a logging job. He can rarely get 
away from his habit of slashing through a cut and 
soaring over a fill or trestle to get a straight track. 
He does not draw in the right place the line between 
a track too well built and one too rough. The petty 
economies necessary to a logging road do not appeal 
to him. His location is expensive to build and does 
not tap the vital points. He is almost if not quite 
“8 expensive as the untrained man. It is due in part 
to unsatisfactory results from’ this man’s work that so 
many lumbermen have turned to the other extreme 
to an extent that makes this article necessary. 

It is between the timber engineer and the untrained, 
so called cheap man employed because of his cheap- 
ness that this question arises. 

If a $3,000 A 1 engineer and a $1,000 Class B man 
are each given an appropriation of $50,000 per year 
for railroad construction and the Class A man turns 
out a better job for $45,000 than the other man for 
$50,000, which is the less expensive man? If on top 
of that the continuous operating expense of the Class 
A job is 25 percent less than the other which is the 
better man to employ? 


Two Classes of Work Compared. 
Other things being equal the good engineer—the ex- 


perienced engineer—will get a given piece of work done 
quicker than the cheap man. ‘The expense compares like 


this: 
lirst class man, per day........... Pek we eae $ 10 
Rest of crew, per day..... kaha we iccacacn endl : a 25 
co ke See ere ee ee 3h 
10 miles of railroad location, 25 days @ $35........$ S875 
Ce SO I Gs 55 db bod des bree eset ddsesenewaa x 4 
ge FS Te ee ee ee ee ee er ere 25 
Oe ee eer err re fe 
10 miles of railroad location, 35 days @ $20........$1,015 


The cheap man is not so cheap after all. 
But a good man often spends more time, thought and 
expense on a location than a superficial man if he sees 


where he can save money by doing it. Then it results 
like this for ten miles of railroad: 
IE hE Sie ag ae Gee Skee a oe Siege eee deed eee $ 1,200 


Cometrtietie Of sre... cc ccccccsccvccssecseces 10,000 


Totes COE OF OUMBTOGE. 2. ccc cvacecvsnceesoes $11,200 
Bimagimeerime 2... scsscces rr ee ee 


.$ 1,015 
Construction of subgrade. . 


15,000 


TOREE DORE AE Wis bo dd deensdeas eaews $16,015 


In this supposititious case there is saved in one 
month’s work by the engineer more than his whole salary 
for a year provided he is employed by the year. At the 
same time for a less investment the good man’s track 
will have light curves and few of them, and the other 
man’s will look like a calf path. The good man’s 
gradients will be uniform and easy, the other’s will look 
like a camel’s back. 

The difference between smooth and rough track in- 
evitably will show up in operating expenses per year 
that compare like this: 


CRI DOOR CHIE s 0 0:4:6:0:0:0:0.05000 52 0h 0rsenee ns $5,000 
Repairs and depreciation on rolling stock............ 1,000 

OE PONG v6 i008 6:60.05 dcas adeiowwaeneen $6,000 
Cperatind TOME CAG. 2.2.0 00.66.06 6:0.0:0:9:9:9:6:600.5460:000 00 
Smashups and depreciation. ........-.60000 es eeeeeee 2,000 
Delays and Gissatiglactio.....cccccccccseccccscccs svvess 

TERE, UE DOG a 5 05k 68.4.5 9:0-00.0.64:056:0.99 9.60448 8 008 $8,000 


Again the high grade man may sometimes locate a line 
more expensive to build but never unless there is good 
reason for it in bigger savings in subsequent operation 
and maintenance. The right kind of a man has always 
in view the true conservation of the funds at his disposal. 

The aim of every lumber manufacturer is to turn out 
as much good lumber as possible for as little money as 
possible. If an engineer can not help to do it—if he can 
not increase the efficiency of the plant and reduce its 
expenses—he is not the man for the place. 


Initial Investment Should Be Ample. 


There is a widespread feeling that the initial invest- 
ment in railroads must be kept down in order to reduce’ 
fixed charges and so a railroad must be slapped together 
in any old way, the cheapest way to get to the destination. 
The same concern would not dream of keeping down the 
initial investment in mill equipment by buying worn out 
machinery. Yet second hand machinery at one-third the 
price could not be more expensive in the long run than 
a hippety-hop, hide-and-seek railroad such as is frequently 
used to bring logs to mill over miles of track for years 
of time. 


A striking illustration of this false economy came to: 
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American -Credit Indemnity 
Company 
OF NEW YORK. | 
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Insures Wholesale Lumbermen against ex- 
cessive loss through insolvency of customers. 

The stupendous amount of annual loss by 
bad debts makes Credit Insurance necessary. 


Loss Payments to Policy Holders 
over $7,265,000,00. 
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AN IMPROVED CUTTER HEAD. 


The race for supremacy among the makers of fast feed 
ing flooring machines is bringing out some speedy match 
ers. To keep a little ahead of the procession where the 
Shimer Cutter Heads have always lead, and to put in the 
tool for this 
fast work, the makers have put on the market their new 
‘*Shimer Limited’’ Cutter Head, 


hands of the mill man a safe and efficient 


In appearance this new Head resembles their older pat 
terns, but differs therefrom in the method of attaching to 
the spindle; in the construction of the bit seats; of the 
bit designed for faster cutting; in the greater strength of 
the holding bolts, and in the self-centering device which 
clings to the spindle when drawn up, securing it firmly 
thereto. 

To match Flooring at the rate of 150 to 200 lineal feet 
per minute requires side heads of undoubted strength to 
withstand the enormous centrifugal strains. They must 
be designed right, materials must be the best obtainable 
and they must be manufactured with care. 

The ‘‘Shimer Limited’’ Cutter 
Solid Steel Forgings. They are 


Heads are made from 
carefully balanced and 
the Bits are jointed to insure all of them doing their 
share of the cutting. The bit seats carry a larger areal 
surface and the bit chambers are.of greater depth to com 
pensate for the new acute angle given to the Bits for 
greater relief to the parts coming into contact with the 
lumber. 

These new tools have eight Bits to each Head fastened 
with the strongest designed and toughest holding bolts 
that can be constructed. The spindle gripping device is 
positive and effective in its purpose of holding fast to the 
spindle, as also in centralizing the Head. 

These tools must be seen at work to be appreciated. 
Like all Shimer products they are sent on trial, return 
able if not satisfactory. Send for a set and give them 
a try out on your fastest machine. Address Samuel J. 


Shimer & Sons, Milton, Pa. 
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Mr. Saw-Mill Manager, 


GUESSING IN 1912 
MAY PROVE 


FATAL 


Don’t wait a month to know your “cost”? 
of operation: Iustall 


WAY’S PAY-ROLL SYSTEM 


and know “each day’’ the exact cost for each depart- 
ment including labor and supplies. It’s a convenience 
to the bookkeeper and cashier; it reduces timekeep- 
ers’ work eight-tenths; it saves the COMPANY in 
dollars and cents many times its cost, for it is im- 
possible for any employee to overdraw, and no sur- 
plus employees can be engaged about any depart- 
ment without the Managers’ immediate knowledge. 





Write for sample, stating whether weekly, 
semi-monthly, or monthly closing is wanted. 


THAD. WAY BUSINESS-FORMS COMPANY 








q PRENTICE, (Marengo Co.) ALA. y 











Giving credit to those 
only who will make 
good 1s an important 
factor in the business profits. You can know 
who's who by subscribing to our 


Red Book Service 


which furnishes dependable reports 
on the lumber and woodworking 
trade. Write for furthe: information. 


Lumbermen’s Credit Association 
Established 1876 









20 West Jackson Blvd., 116 Nassau Street, 
Chicavo New York 
CS RR CETERA 











You Minimize Your Merit ) 


by sending in a businesscard which does not represent the best 
the world affords, Peeriess Patent Book Form Cards alone can 
convey the fu'l expression of the man who sends onein. Since 
these cards are unrivalled, unequalled, unapproached; since 
they are the last word in card manufacture, no man should 
jeopardize his evtrance to the iuner office by neglecting to 
supply himself with 


Peerless Patent Book Form Cards 
Send for a sample and detach the cards one by one. See the 
perfectly smooth edges after de- 
tachment, Every card always per- 







fect. ‘Chey make and Appear- 
save money for every ance of 
user. They our neat 


will for you, 
Send today 
—now. 


/OTEEL COMPANY 

Pr TRBUROH. PA 

6.K.HARRIG PleHER BUILOIN® 
Ones neene ICA’ 


The John B. Wiggins Company 


Engravers, Die Embossers, Plate Printers 





‘Seas East Adams Street, Chicago 











In your search for the most 

practical course in Forestry 

and Logging for your boy 
WRITE 


WYMAN’S SCHOOL OF THE WOODS, 


MUNISING, MICHIGAN. 























HINTS AS TO YARD MANAGEMENT 


will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular, Address AMERICAN LUMBERMAN, 481 S. 
Dearborn Street, Chicago, Il. 





my notice recently in western Pennsylvania. A property 
changed hands. The previous owners had gone on the 
theory that a dollar saved in engineer’s salary was a 
dollar earned, The manager himself—with no special 





onl that he had probably 40 per cent more mileage 
than he needed to work his timber and none of it was 
properly laid out. He spent more time per mile than a 
trained engineer, paid a crew while doing it, and devoted 
that much less time to managing his business. 

Briefly, it lies in the power of the engineer to make 
wise or very unwise use of a large appropriation. He 
may put too much money in the subgrade. He may put 
too little in the subgrade necessitating a constant, heavy 


» the engineering with tlie, 


drain for operation and maintenance. He may bury his 
money in a railroad that does not reach the strategic 
parts of the logging job. But if he is the real timber 
engineer he will avoid these mistakes. Some engineers 
with practical experience have declared that logging en 
gineering is a profession by itself. 

Most big lumber concerns would find profit in employing 
permanently the best engine man who 
knows better than to build a temporary spur on trunk 
line plans, or a permanent track on cow path plans, who 
knows when to save money and when to spend it, and 
who knows a logging proposition when he sees it. Every 
small lumner concern should take pains to find the same 
kind of a man whenever an engineer is needed. 








DOUGLAS FIR FOR STRUCTURAL USE. 


While the United States Iorest Service has fixed upon 
Douglas fir as the authentic name for the wood widely 
known by that name, it is known in many sections by 
many different names, such as Douglas spruce, red fir, 
yellow fir, Oregon pine, red pine, etc. In some respects 
this wood may be considered the most important of 
American woods, though at present with respect to the 
amount produced it is exceeded by yellow pine. The 
wood, however, may be put to such a great variety of 
uses and it is so widely distributed in the Pacifie Coast 
forests that it is sure to be given a prominent place 
among the woods of the United States. Douglas fir 
timber reaches its greatest perfection near the sea 
level in the region between the coast and the foothills 
on the western slopes of the Cascade Mountains in 
Southern British Columbia, Washington and Oregon, 
where large trees often rise to a hight of from 200 to 
300 feet and are grouped together in dense forests. 
The wood is a favorite with the building trades and 
with car material users, as well as finding an extensive 
demand for ties and in bridge construction, for boat and 
dock building and in many of the manufacturing indus 
tries. As the wood is strong, hard, not very heavy and 
of straight grain it makes a forceful appeal as a strue 
tural timber, being excelled by few, if any, woods for 
that purpose. A recent bulletin of the Forest Service 
entitled ‘‘Properties and Uses of Douglas Fir’’ deals 
with the mechanical properties of this wood based on 
an exhaustive series of tests pine the commercial 
uses of the timber. 

Tests of the Wood. 

Tests on 8 by 16, 6-foot bridge stringer, material 
used in group according to the export grading rules of 
the Pacifie Coast Lumber Manufacturers’ Association, 
gives the following average stresses: 

Fiber Stress Modulus Modulus 
at of of 
Klastic Limit) Rupture Llasticity 
Lbs. Sq. In. Lbs. Sq. In, Lbs. Sq. in. 
Selects 





INL Mp ao.casd. wie eid d oierh te. 0.4 4,360 6,753 1,654 
PEP CC eee eee 4,690 7,070 1,644 
Merchantable 
.. MBAR Sere eee 3,895 5,878 1,481 
BEE shc.s 655s piwiormle 4,625 4,472 1,567 
ei ee 4,467 3,327 1,540 
Seconds 
Se carers tars 3,53 1,328 
SP err re re 3,740 1,280 
All grades 
EE ccsincnnwane es one 4,000 6,000 1,510 


Tests of small clear, green pieces of the wood showed 
the following results: 
Lbs, Per 
Sq. In. 
Bending 
Fiber streas at elastic Rmit.......ccccccececvves 5,550 


I COE IN 6 552 ee 0 pd 6 wine ies ead See ales 8,400 

ee | nn ee ea ore 1,600 
Compression parallel to grain 

Crushing strength at elastic limit................ 3,600 

Crushing strength moduius of elasticity.......... 4,100 

REE Gathee RO SROCSOK DASE DEMO Se TERESA RES TOO 


Table No. 3 of the Forest Service Bulletin, already 
referred to in connection with the stuctural properties 
of Douglas fir, shows the following results of tests: 


Lbs Pei 
Sq. In. 
Bending 
CORGIBRSY COMMON TIMBDOTH... 00 cc cc cc ccescercees 4,000 
Small timbers free from defects...........6.00065 5,00 
Modulus of rupture 
Ordinary common timbers..............0055 .... 6,000 
Small timbers free from defects............ccee0% 8,400 
Modulus of elasticity— 
Ordinary common timbers... ........ 0.0 eee erences 1.510 
Small timbers free from defects.............0+06% 1,600 


Compression parallel to grain-—-Compressive strength 
at elastic limit— 


Ordinary common timbers... ......cccccccccecesvces 2,800 

Small timbers free from defects...... Lowe eee .. 3,600 
Compression perpendicular to grain 

Crushing strength at maximum load,............. 3,500 

COPGIBAEY COURMION THIDCTH.. occ cc cc ccweeetceeces 3,500 

Small timbers free from defects........... 0-002. gue 
Compressive strength at elastic limit 

OVGERAET COUMMOT THIDOTE so. 6.6.6. c ccc cs ccs ces eae 570 
Shear—-Shear strength 

Small timbers free from defects..............065 770 


It will be noted that in comparison with several dif 
ferent woods used for structural purposes Douglas fir 
shows a heavier fiber stress at elastic limit than any 
of the other woods, this quality particularly adapting 
it for use in construction in competition with steel, 
which has made such heavy inroads in the railroad mar 
ket. The immense size of fir trees has made possible 
the securing of timbers of a size and length that is not 
possible in any other kind of wood, as the mills of the 
Northwest have been equipped with special machinery 
for turning out timbers of merchantable size. Pieces 
30 inches by 30 inches by 120 feet are not rare. The 
marketing of the Douglas fir produced by about twenty 
of the leading mills of the Northwest is through the 
Douglas Fir Sales Co., of Portland, Ore., the pine pro 
duetion of these mills approximating 750,000,000 feet, 
or about 300,000 carloads annually. 





PINE AND CYPRESS SILO STOCK WANTED. 


An Indiana manufacturer of sawed quartered oak 
veneers asks for the names of a few manufacturers 
in the South manufacturing pine and cypress lumber 
for use in constructing silos. On request the AMERICAN 
LUMBERMAN will supply manufacturers who are in a 
position to furnish this kind of stock the name of the 
concern making the inquiry. 








NEWS FROM THE HARDWOOD FIELD 








THE CUMBERLAND RIVER DISTRICT. 


Outlook Encouraging, Say Hardwood Manufacturers— 
Business for 1910 Compares Favorably With That 
for 1909—The Transportation Problem. 

NASHVILLE, TENN., Dec. 27.—According to prominent 
members of the local lumber trade 1911 has about 
equalled 1910 in volume of business, and manufacturers 
appear confident of higher values for hardwoods handled 
locally and on other markets. They are greatly en- 
couraged at the outlook for the new year. Indications 
point to an increase in business for the next few months 
that will make up for the slackness of trade during part 
of tha year now nearing an end. 

Some good business has been done during the last week. 
Shipments for Liverpool and Antwerp amounted to 
twenty carloads and a number of good domestic orders 
were handled. Large quantities of logs will soon be 
reaching this market in rafts and the steamboats also 
are handling heavy shipments. One boat has been put 
in commission for the purpose of handling lumber alone. 
Others will move more lumber as the heavy shipments 
of holiday merchandise are now out of the way. The 
market rules about the same on the various grades. 

In spite of recent inclement weather there has been 
continued activity in building times. Many high class 
puildings are in course of construction in the city and 
the prospects for a continuation of this activity are 
good. 

Despite a shortage of cars for the last two weeks rail- 
road men report a slight improvement along this line and 
expect sufficient facilities for handling all business within 
a few days. 

T. C. Seamans & Sons have installed a tight barrel 
stave plant at McMinnville with a capacity of 12,000 to 
15,000 staves a day. About 50 men will be employed. 
This firm has been doing business for some time and 


creates a good market for timber not suitable for other 
purposes. 

Love, Boyd & Co. think 1912 prospects are not rosy on 
the surface, but believe the year will bring a revival of 
good times to the lumber merchants of the country. They 
do not look for a boom or for any great increase in 
prices, but there will be, they predict, enough business 
for all at satisfactory prices. They say there does not 
appear to be any surplus stocks in hardwoods notwith 
standing the lull for the last year. This lessened demand 
was met by curtailed production that came about nat- 
urally and they feel the condition of the hardwood indus- 
try in the country might be said to be excellent. 





WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Dec. 26.—Heavy rains have oc 
curred throughout this section during the last two or 
three weeks and the woods are so wet that much diffi- 
culty is being encountered in getting out timber. Manu- 
facturing interests which have not already secured a 
large supply of timber are threatened with shortage of 
logs in the near future. Business is coming up to the 
end of the year in rather more satisfactory condition 
than usual, attributed to the fact that most consuming 
and distributing interests have been buying only for 
immediate requirements and are under the necessity of 
constantly replenishing their holdings. 

Announcement is made that the Forest Products Co. 
is assured, as the $50,000 worth of capital stock has been 
subscribed. Active management of the affairs of the 


company will be in the hands of Lawrence & Sons, the 
main promoters of the enterprise. The company will 
establish a plant to utilize the waste from sawmills and 
other manufacturing plants. It will manufacture wood 
alcohol, creosote and other chemicals from waste wood. 

Although the strike on the Illinois Central system has 
practically ceased, lumbermen still complain that details 
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of their business are interfered with materially as a 
result of the failure of the [Illinois Central system to move 
cars promptly and to give the necessary returns on 
weights, and other features. The general railroad situa- 
tion is much more satisfactory than for several years 
at this date, although some shippers find difficulty in 
securing cars and in having these promptly moved. 

No important changes in local hardwood circles are 
scheduled for the first of the year. The headquarters of 
one big firm which have been in Arkansas for some years 
will be removed to this city in the early future. 

J. W. Thompson of the J. W. Thompson tlardwood 
Co., Chicago, has come here to spend the holidays with 
his family. 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Dee. 27.—Rains throughout this month 
have held lumber shipments to a minimum. Orders have 
been coming in at a fair rate for the time of year, 
however, and the general outlook is good. The rains 
have helped sawmills which get their supplies by water, 
and which intend soon to begin manufacturing the logs 
which the tides now running bring down. 

It is understood that there will be a meeting of oak 
lumber producers in connection with the convention of the 
Hardwood Manufacturers’ Association of the United 
States at Cincinnati late next month. Several local 
concerns have received notices of the meeting, which will 
be for the purpose of talking over prospects for oak and 
discussing plans for improving its position in the lumber 
market. 

Steps have been taken to complete the organization of 
the Chamber of Commerce, in which lumbermen are much 
interested. The organization is intended to take over 
all of the other business bodies in the city, and a com 
mittee of 50 prominent business men is arranging the de 
tails of the work. 

The state legislature will meet next Tuesday. About 
the only bill affecting the lumber interests which it is 
expected will come up is that providing for a state for- 
estry board. Other important matters which will have 
attention are bills providing for a reform of the tax 
system, which has been indorsed by the lumbermen; a bill 
for a state board to make fire insurance rates, which is 
the outcome of a fight for lower insurance rates, in Louis- 
ville, and measures having to do with edueation and good 
roads. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Dee. 26.—While general manufac 
turing business is said to be somewhat slow, an en 
couraging feature is that nearly all manufacturing plants 
ure employing their regular forces, with few cases of 
closing for the holidays. 

Cincinnati is to have a permanent exhibition of man 
ufaetures. A suitable building will be erected on 
Third Street, extending through the block to Baker 
Street, with an entrance through the Sinton Hotel on 
Fourth Street. 

The meeting of the Lumbermen’s Club of Cincinnati 
will be postponed until the second Monday in Decem 
ber, owing to New Year’s Day falling on the date of 
the regular meeting. 

The W. E. Heyser Lumber Co. is now a member of 
the Winton Place colony of lumber concerns. It has 
a well-stocked yard of hardwoods, with convenient rail 
road connections and switches into the yards. It 
operates a branch office at Memphis, Tenn. 

It is evident that the convention of the Hardwood 
Manufacturers’ Association of the United States at 
Sinton Hotel January 30-31, will surpass all others in 
attendance and interest. Arranging the details is keep 
ing the secretary’s office very busy. 

Mahogany veneers are in good demand, while Cir 
cassian walnut is not so well favored. Quartered oak 
veneers are not in much favor. Some interest is mani 
fested in a new form of veneers which are cut from 
well figured red gum, and make a fine imitation of 
the best mahogany veneers. 

Pox manufacturers have had a very fair volume of 
business up to the holidays, principally small mer 
chandise cases. Demand for heavy shipping eases has 
been light. Special work is good. 





FROM THE BUCKEYE STATE CAPITAL. 

CoLuMBus, Ou10, Dee. 26.—Trade is exceptionally good 
for the season and inquiries are coming in well from 
many sourees. The outlook is believed to be bright and 
lumbermen generally expect a good trade during the 
early part of the coming year. Stocks are short in re- 
tailers’ hands and at manufacturing establishments, in 
dicating that buying will be fairly active after the first 
of the year. 

Orders for delivery in January and early February 
have been many. There is a good demand for most 
hardwoods, including oaks, chestnut and basswood. Poplar 
also is selling better. Yellow pine is in fair demand 
and one of the best features of that trade is the activity 
in car materials. Railroads are sending out a large 
number of inquiries. Prices in both yellow pine and 
hardwoods have been fairly quiet during the last few 
weeks, pine showing more strength. Dry stocks in the 
hands of manufacturers and jobbers are not very large 
and the tone of the trade is good. Collections are fair. 

H. R. Allen, of H. R. Allen & Co., has returned from 
a trip through the South. He reports encouraging con- 
ditions in that section. 

L. B. Schneider, of John R. Gobey & Co., says that 
it has had a good trade during the last week in volume 
and price. 

W. L. Whitacre, of the Whitacre Lumber Co., says 
trade is a little quiet, with good prospects for the future. 
He believes that yellow pine quotations will remain 
steady and strong. 


R. W. Horton, sales manager for the W. M. Ritter 
Lumber Co., said: 

Business during the last few weeks has been fair for the 
time of the year and up to the corresponding period last 
year in volume. Prices have not suffered and-the outlook 
for trade in 1912 is good. There is a good demand for car 
stocks and in fact for the general line. Inquiries for deliv- 
ery in January and February are good. Dry stocks are not 
large. 

F. B. Pryor, sales manager for the Chicago office of 
the W. M. Ritter Lumber Co., was in Columbus recently 
on his way to the mills of the company in Wesf Vir 
ginia. He says trade in his territory is brisk and the 
outlook better. 


IN NORTHEASTERN TENNESSEE. 

BrIsToL, VaA.-TENN., Dee. 27.—Prosperous times in 
lumber are predicted for the new year. The mills have 
orders on hand to keep busy for some months. A num 
ber of large mills are being installed and others will be 
installed in the spring. The Black Mountain Timber & 
Land Co. will start work at once on a single band, 50,000 
capacity mill at Bluff City, eleven miles south of Bristol. 
The Pittsburg Lumber Co, is ready to operate its new 
mill at Hampton, Tenn., and the W. M. Ritter Lumber 
Co. will next week start a new mill in Buchanan County, 
Virginia. The Champion Lumber Co. last week started 
its double band mill at Crestmont, N. C. Timber land 
prices in this section are at the highwater mark. A num- 
ber of recent important deals will lead to further develop- 
ments to be begun in 1912. Weather conditions thus far 
have been unusually favorable to the small mills and 
they have run more regularly than usual. 

The large mills in and around Bristol are reported to 
be well stocked with logs for the season and most of 
them will operate through the winter. Yard stocks are 
about as usual. Shipments lately have been fair. It is 
said that there is probably 75,000,000 feet of hardwood 
lumber on sticks for shipment along the Virginia-Caro 
lina Railroad, a 30-mile line connecting with the Norfolk 
& Western at Abingdon, Va., and on which several large 
band mills are located. 

The Virginian Lumber & Extract Co. has finished tak 
ing over the mills and property of the O. D. MeHenry 
Lumber Co., at Arcadia, Va. The new company is backed 
by Pennsylvania interests and will operate the business 
on larger scale. 

Few buyers have been on the local market this week, 
but immediately after the first of the year many are ex- 
pected here from the East and middle West. Reports 
from the East are to the effect that the outlook for 
spring trade is decidedly more encouraging than for some 
time. There seems to be little or no disposition among 
manufacturers to curtail their output, though there is 
complaint that much stock is being handled on a very 
narrow margin or at an actual loss, 





FROM SOUTHWESTERN INDIANA. : 
EVANSVILLE, IND., Dec. 27..-Manufacturers of hard 
woods are well pleased with 1912 prospects. Most of the 
large mills will be operated full time after the first of 
the year. Planing mill men say this is the busiest season 
that they have had in a Jong time. Collections are good 
and inquiries are better than they were a month ago. 

Ken Katternenry, of the J. V. Stimson Lumber Co., 
Memphis, Tenn., who spent the holidays at Huntingburg, 
reports that trade in the South is picking up. 

Claude Maley and Daniel A. Wertz, of Maley & Wertz, 
have returned from trips on the road. They report busi 
ness good. 

Guy R. Frank, formerly engaged in the lumber busi 
ness at Petersburg, was here a few days ago. Mr. Frank 
is promoting a traction line from Vineennes to West 
saden. 

W. A. Monroe, manager of the Maley-Thompson-Mof 
fet Lumber Co. in New York, spent the last week in this 
city as the guest of his sister, Mrs. George Jones. 





FROM A YELLOW POPLAR CENTER. 

ASHLAND, Ky., Dec. 26.—Business is practically at a 
standstill owing to the holidays and rainy weather. New 
business is being booked in fair volume at prices cur 
rent throughout the year. Collections are good. The 
year’s business will show better than for 1910, and 1912 
bids fair to start off well. 

Nhe Wright-Kitchen Lumber Co. is receiving another 
supply of logs which no doubt will keep its plant in 
operation until the spring tides. This concern has sawed 
the entire year. 

Among recent visitors were O. D. Garred, of Jenkins; 
W. L. Watson, of Mahan, W. Va., and E. K. Mahan, of 
Huntington, W. Va. 


IN CENTRAL ARKANSAS. 

LittLE Rock, ARK., Dec. 26.—The Grayling Lumber 
Co., of Detroit, Mich., has filed a certificate with the sec- 
retary of state naming Henry Thane, of Arkansas City, 
as its business agent. This is one of the largest com- 
panies operating in eastern Arkansas. It has recently 
planned the erection of a large plant at Arkansas City. 

The Penrod Walnut & Veneer Co., which is installing 
a mammoth plant at Helena, will within a few days 
have the building ready to receive the machinery. The 
company is introducing a character of thin veneering 
which promises to be a very successful product. About 
200 men will be employed in the plant. 

The Dittmer Land & Timber Co., a Ft. Smith concern 
has surrendered its charter. Many corporations of a 
domestic nature, following the rather stringent corpora- 
tion laws enacted by the last legislature, have dissolved 
as corporations but continue as partnerships. 








WESTERN NEW YORK TRADE. 
Burrao, N. Y., Dee. 27.—The yard of T. Sullivan & 
Co. has been unloading a large amount of maple, ash 
and elm from dock to cars and yard. 


The new Chattanooga mill of the McLean Lumber Co. 
has been getting out a large stock of oak, the cut during 
November having been 750,000 feet. 

Blakeslee, Perrin & Darling report a satisfactory trade 
in hardwoods during the last two months and consider 
the outlook as good for the coming year, as general busi- 
ness conditions are regarded as improving. 

The Standard Hardwood Lumber Co. notes an improve- 
ment in hardwood trade. Plain and quartered oak are 
in fair demand and new stocks will soon be brought in. 

The Buffalo Hardwood Lumber Co. is getting some 
good orders for oak and birch, among other woods, and 
finds business satisfactory. Orders for Tennessee red 
cedar are on the increase. 

The yard of O. E, Yeager is receiving a fair amount 
of hardwoods, including oak and poplar. Trade is of 
good volume for the season and the outlook is considered 
bright. 











THE HOME 


OF 
LONG LEAF YELLOW PINE 


COMB GRAIN 
FLOORING 


Capacity 150,000 feet daily. 








WE ALSO MANUFACTURE 
POPLAR, GUM AND OAK 
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Best Service in The Best Wood 











Louisiana Red Cypress 


Inquiries Solicited 


FRANKLIN GREENWOOD, 
Railway Exchange, CHICAGO 
“oc 0c——n0 200C —0 
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WE WANT TO MOVE:— 
car each 5-4 and 6-4 No, 4 Shop 


- 64N0.3 “ 

si 8-4.No.3 “ 

“ each 5.4 and 6.4 No. 1 Common 
sas 6-4 x 12" No. 2 vs 
each 5-4 and 6 4 No. 3 


.4 
“ 1x12”. 8 to 20’ No. 3 * 
- each 1x8&10” oe 3 


Please write for prices, 


RUST - OWEN LUMBER CO., Drummond, Wis. 

















Washington Fir California Redwood 
Cedar and Spruce Red Cedar Shingles 


Complete Stock of above for Coast Shipmest or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 
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Large Timbers, 
Car Material, Yard Stock, 
Special Bills 


TELECODE 


DALLAS, OREGON 













are acknowledged to be the best upright 
machine made shingles on the market today. 


Fir and Cedar Lumber 
PARKER-BELL LUMBER CO. 


EASTERN REPRESENTATIVES : 


C.M.STAFFORD, 900 Lumber Exchange, MINNEAPOLIS, MINN. 
E. W. BARTHOLOMEW, 1102 Prudential Bldg., BUFFALO, N. Y. 
J.C, FULKERSON, - 701 R. A. Long Bldg., KANSAS CITY, MO. 
GRACE M. CORWIN, 1016 Chamber of Com. Bidg., DETROIT, MICH. 











Eureka Cedar Lumber & Shingle Co., "QQUlA™. 


Our Specialty 
RED CEDAR BEVEL 
SIDING and SHINGLES 


We also manufacture FIR LUMBER of every description. 








THE KEYSTONE STATE 

















TIME SAVING CUTTERS. 


ior many years woodworkers have been making mould- 
ings by machinery. Some have done the work crudely, 
whereas others have had more or less suecess, but one and 
all recognized the need of a reliable system whereby the 
work could be reduced to a positive, inexpensive basis. 

Blackened edges, which are frequently seen in hard- 
wood mouldings, indicate the use of inferior tools—tools 
that friction and burn because they do not have clear- 
ance or are not shaped right. 

The Shimer Reversible Cutters for single spindle Shap- 
ers, Variety Moulders, ete., are carefully moulded oppo- 
site to the shape to be produced, in such a way as to 
have only the cutting edges touch the lumber. For Double 
Spindle Shapers these Cutters are made to run one way 
only. 

These cutters will be found to be complete, inexpensive, 
time-saving. They are manufactured from a’ grade of 
steel which holds an edge for a long time. Being always 
ready to slip on the machine they wil be found to be a 
great factor in maintaining standard grades as well as a 
great help in filling orders promptly. 

If you send blue prints or samples of your work to 
Samuel J. Shimer & Sons, Milton, Pa., they will make a 
eareful estimate on Cutters that wit soon pay for them- 
selves by saving time and annoyance. 





IRON CITY TRADE NOTES. 


Active 1912 Trade Looked For—Demand for Car Mate. 
rial Notable Feature of the Current Situation— 
Trade Opinions. 

PirTsBURGH, Pa., Dec. 25.—Holiday quietude prevails. 
Local lumbermen believe that a wonderfully active year 
is coming. The notable feature is the demand for rail- 
road car material and general railroad construction work, 
which promises to be large. Tie buying is still at a 
standstill. 

The Forest Lumber Co. reports a normal trade for this 
season and a stiffening of prices in some items that indi- 
cates a shortage of stocks. Many of the mills are idle 
and shipments are not being rushed forward. 

The American Lumber & Manufacturing Co. reports a 
new and improved tone to buying that is affecting trade 
early and signals the approach of a very active year. 
The last few months’ business has been very satisfactory 
and will make a decided improvement in the year’s 
showing. 

A. A. Germain, of the Germain Co., is the only one of 
that company remaining in Pittsburgh for the holidays. 
Louis Germain went to his home in Michigan. The com- 
pany is confident that the coming year will be a big one 
for all lumber lines, judging from the attitude of buyers. 

The Flint, Erving & Stoner Co. reports a good closing 
for the old year and the outlook excellent for the coming 
year, with the mills generally low in stocks, demand main 
taining a strong tone and prices firm. 

H. T. Lincoln, of Bemis & Vosburgh, is in Washington, 
D. C., for the holidays. The firm notes a very pleasing 
prospect for trade for the new season and is preparing 
for handling a good share of the trade that will come out. 

President J. L. Lytle, of the J. L. Lytle Lumber Co., 
is holding close to his office during the holiday season 
and believes that 1912 will be a record breaker for all 
the active dealers in Pittsburgh. 

The J. ©. Donges Lumber Co. reports a very good sea 
son. Mr. Donges says that he has not seen so bright a 
future in a long time for his business as is promised for 
the coming year. The betterment, he says, will be gen 
eral and in all lines. 

The Wilson Bros. Lumber Co. reports the usual mid- 
winter quiet, but with very firm prices and a good out 
look that will be better than for the last several years. 
This company has been developing its trade in a con 
servative manner and will be in splendid shape for the 
impetus that is expected to be given the demand for lum 
ber during 1912, 

I’, R. Babcock, of E. V. Babcock & Co., reports a fair 
demand for lumber and is preparing to care for a brisk 
demand to open with the first break of spring. 

The Kendall Lumber Co, reports trade fairly brisk and 
inquiries numerous. J. H. Hederson, of this company, 
in West Virginia for the holidays. 


is 





QUAKER CITY NEWS. 


Opinions of the Trade; Business of the Old Year 

Reviewed and Forecasts for 1912—Pickpockets Make 

a Haul. 

PHILADELPHIA, Pa., Dee. 26.—Many concerns report 
very good business last week, but speaking generally 
trade in lumber in this city has been superseded by the 
raw product in the shape of green trees, and the refined 
product in the shape of profits spent for stock fillers. 
No changes in prices are reported, and comparatively lit- 
tle business for next year is being placed, although the 
stock in the average yard is below normal. ° 

A number of representative men, in both wholesale and 
retail business, when asked ‘‘ How was 1911; what will 
1912 be, and why do you think so?’’ answered as fol 
lows: 


William C. MacBride, of the Haney-White Co., president 
of the Lumbermen’s Exchange and of the Retail Lumber 
Dealers’ Association of Philadelphia: Has no cause for com- 
jlaint on volume of business for 1911. Operative building 
1as had some severe blows, but demand for apartment 
oe may bring building lumber business to normal in 
9 4a 


Irederick 8. Underhill, of Wistar, Underhill & Co., presi 
dent of the Wholesale Lumber Dealers’ Association: Found 
the present year satisfactory, and it shows encouraging 
gains compared to the previous year. As to 1912, while 
no boom is expected, the volume should be as great as 
for 1911 with values much better. The mass of work that 
has been held back until it can not be held longer with 
safety or economy is looked to more than overcome the de- 
pression of a presidential year. 

Owen M. runer, secretary of the Wholesale Lumber 
Dealers’ Association of Philadelphia: Nineteen hundred and 
eleven is closing well with prices going up, and 1912 looks 
good, as Philadelphians are awake to their opportunities 
relative to the Pacific Coast trade, and are heartily in favor 
of and working hard for no toll for American vessels. 

Charles P. Maule, treasurer of the Lumbermen's Exchange 
and the Retail Lumber Dealers’ Association: Business has 
been spasmodic but generally satisfactory this year, and 
the activity of young blood and modernizing business will 
put the necessary ginger into 1912 to make it at least what 
can be called a good year. 

John H. Lank, secretary of the Lumbermen’s Exchange : 
The business of 1911 has been little if any above normal; 
the prospects for the building lumber business of 1912 are 
not encouraging but the lumber trade as a whole may make 
a fair showing. 

J. Gibson Mellvain, jr., of J. Gibson MelIlvain & Co., one 
of the oldest concerns in the city: Volume of business in 
1911 has been good, but prices were too low in the earlier 
part of the year to make profits satisfactory. Presidential 
year as a bugaboo has been pretty well discounted, continued 
rise in prices is expected, and the prospects for next year are 
good, both as to volume and profit. 

Edward F. Henson: Nineteen hundred and eleven has 
been good for volume, with close competitive prices and 
necessary economy. Prices have advanced, which can result 
only from increased demand, and after four conservative 
years the prospects for 1912 are good in spite of political 
conditions. 


Eli B. Hallowell, of Eli B. Hallowell & Co.: The year 
has been a good one, especially the latter part, and new 
business already secured for 1912, together with the renewal 
of general activity in business, makes for healthy, con- 
servative business. 

Charles F. Felin, one of the large dealers in building 
lumber: Nineteen hundred and eleven was satisfactory up 
to the end of the operative building season. While pees: 
pects are not particularly good for building lumber for 1912, 
good business is ahead for the lumber trade as a whole. 

W. Henry Smedley, of Smedley Bros.: The business of 
the year has been fair but not up to expectations, and the 
prospects for 1912 are not especially encouraging in the 
building line, as some sections may be a little overbuilt, 
and presidential year and uncertainty of conditions may 
have a dam ing effect. 

William LMRice, president of the T. B. Rice & Sons Co., 
large box manufacturer, and president of the National Asso- 
ciation of Box Manufacturers: Box makers have found 1911 
a slack year, about on a par with the last two, and few 
city mills have run full capacity. He is very optimistic as 
to general business for 1912, and believes that conditions are 
improving and that indications are better than for the last 
four years. 

Samuel B. Vrooman: Business has been good with the 
exception of the last two months, and 1912 bids fair to be 
a good year, with shipbuilding as one of the prime factors, 
as the country is awakening to a sense of the need of Amer- 
ican vessels, and this business will be a big help toward 
general prosperity. 

S. Ashton Souder, of E. A. Souder & Co.: While 1911 
has not been all that was hoped for at this time last year, 
it has been a satisfactory year, with a marked improvement 
during the last sixty days that it is hoped will continue in 
the coming year, the main ground for hope being in the gen- 
eral feeling of optimism. 

That the campaign for water front improvements, in 
which the lumbermen are among the prime movers, is 
bearing fruit is shown by the daily press, which is en- 
tering heartily into the fight to break railroad monopoly 
and to swing capital for vast improvements. 

Followed out of the Northwestern National Bank by 
pickpockets, who had seen him draw $1,500 in cash, 
Malachi White, of the lumber firm Terman & White, 
2728 North Broad Street, was robbed of the entire sum, 
and $40 in addition, on a Girard Avenue car last Friday. 

The individual business of Robert G. Kay, who has 
been president of the Lumbermen’s Exchange of Phila- 
delphia and the Wholesale Lumber Dealers’ Association 
of Philadelphia and is at present a director in the latter, 
on January 1 will be taken over by the Kay Lumber Co., 
a corporation, which will include with Mr. Kay his active 
associates in the business for the last several years. The 
officers of the new company will be Robert G. Kay, 
president; John F. Rohrback, vice president, and Warren 
D. D. Smith, secretary and treasurer. The change will 
make little difference in the business of the firm, being 
merely a change on the modern lines of participation as 
the reward of merits. 

Allen Wrigley, one of the old-time lumber operators 
of Clearfield county, and J. C. Campbell, of the United 
States Spruce Lumber Co., of Merion, Va., have recently 
been visiting here. 


| NORTH ATLANTIC COAST 


NEW ENGLAND TRADE NOTES. 


Boston, MAss., Dee, 26.—The Hobson & Twombly Co., 
«a Maine corporation, has notified the local trade that 
after January 1 it will do business under the name of the 
the Fryeburg Lumber Co. 

The Hale Chair Co., East Arlington, Vt., has dedicated 
its new factory, which will be used for the manufacture 
of chairs, 

Albert F. Walker & Son have completed an addition 
to their wood turning factory at New Ipswich. 

The inventory made by the appraisers of the A. H. 
& C. B. Alling Co., of Derby, Conn., has been accepted. 
It showed a value of $456,595. A dividend of 331% per 
cent was ordered paid on all claims. The property and 
machinery of the company will be offered for sale, 

The Norwegian bark Marietta sailed from Boston last 
week for South American ports with 1,500,000 feet 
of lumber. 

The T. J. Flynn Sons Co. has been incorporated in 
Boston with a capital stock of $5,000 for the purpose 
of dealing in building materials. The incorporators are 
T. J. Flynn, J. Henry Flynn and E. F. Flynn. 

William F. Skillings & Co. are removing their spool 
and bobbin manufacturing business from Burlington, 
Vt., to Bethel, Vt. 

Building contracts awarded in New England since Jan- 
uary 1, 1911, amounted to $166,905,000, as compared with 
$153,282,000 for the corresponding period of 1910 and 
$159,615,000 for the corresponding period of 1909. 














FROM A NEW JERSEY LUMBER CENTER. 


Newark, N. J., Dec. 27.—Most of the retail houses are 
about to take account of stock and until the inven- 
tories are completed little effort will be made to get 
orders. Despite the holiday and stock taking season, 
the local concerns as a rule find little to complain 
about. Inquiries are numerous and prospective build- 
ing cperations indicate an early start of spring busi- 
ness. 

Last week permits were issued representing an even 
$200,000 of construction value, a gain of $82,000 over 
the week before. \ 

Secretary Charles J. Allen, of the State Tenement 
House Board, issued 28 permits for $249,900 worth of 
construction work last week, as against twenty-five 
permits for $195,000 the preceding week. It is esti- 
mated that the total business in the line of new build- 
ings in Newark for the entire year will show a big 
falling off in total value with the operations of 1910. 
The slump may reach as high as $500,000. 

James W. Reed has been assigned to the New Jersey 
district of the Camp Manufacturing Co., of Franklin, 
Va. Mr. Reed, it is understood, will act in conjunc- 
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tion with George W. 
of the Camp concern. 


Jones, of the New York office 





THE PENOBSCOT RIVER DISTRICT. 
BANGoR, ME., Dec. 26.—Although no 


heavy ice has 
formed in the Penobscot, 


the port of Bangor is clear 
of vessels and no more arrivals are looked for this 
year, all cargoes for sailing vessels having boen 
shipped. Steamer traffic is now handled at Bucksport, 
with rail connection. The river is low, with consider 
able snow in the water, and the first snap of really cold 
weather will make ice that will hold till spring. 

The river opened to navigation April 13 and, counting 
the date of departure of the last sailing vessel as the 
closing date, remained open to navigation 251 days. 
The last vessel to sail was the schooner Leora M. Thur- 
low for West Haven, Conn., with lumber from the Stearns 
Lumber Co., Dee. 19. 

During the season there arrived at Bangor 481 
steamers, 491 schooners, 82 barges, 27 yachts and 19 
miscellaneous small craft, a total of 1,100, or 61 less 
than in 1910. The total tonnage, however, is greater 
than that of last year, the figures being 722,130 as 
compared with 691,409, a gain of 30,721 tons in 1911. 

The lumber trade was only fair, 263 cargoes having 
been shipped, not including many small lots. The sur 

vey for the year is not complete, but probably will 

show about 130,000,000 feet. Had the New York mar- 
ket been in normal condition business here would have 
been much greater; as it was, comparatively few car 
yoes were sent to the metropolis, the greater part of 
Bangor’s lumber going to Boston and other ports 
east of Cape Cod. Freights were about the same as 
in 1910—$2.75 to New York, but the Boston rafe, 
owing to unusual market conditions, rose to £2.50, or 25 
cents more than usual. 

The Eastern & Western Lumber Co., of Portland, 
Ore., of which Winslow B. Ayer, formerly of Bangor 
and brother of F. W. Ayer, president of the Eastern 
Manufacturing Co., of this city, has taken the con 
tract to furnish $90,000 worth of timber and other 
materials for the construction of what will be the 
largest railroad ferryboat in the world. The order 
calls only for the rough lumber to be used, some of it 
being 76-foot timber, 18 inches square, and all of it as 
clear as can be sawed. The ferryboat is to be 444 
feet long, and 128 feet beam, is designed to carry 24 
steel passenger cars and two locomotives. and is in 
tended for service between Benicia and Port Costa, 
Cal. The boat is being built at the Southern Pacific 
yard at Oakland, Cal. 

On Tuesday of last week a Young Men’s Christian 
Association building for the benefit of northern Maine 
woodsmen was opened at Greenville, at the foot of 
Moosehead lake. This building, erected at the cost of 
$30,000, with $6,000 additional for furniture and 
equipment, is the gift of the Hollingsworth & Whitney 
Co., which operates large pulp mills at Winslow ani 
employs 3,000 men at that place and in the woods. 

Lumber operators complain that warm and rainy 
weather has taken off most of the snow that fell in 
the first weeks of December, leaving the roads wet and 
icy. Cutting has been progressing fairly well in most 
sections, and a good fall of snow is needed, else hauling 
to the landings will be delayed. 

The largest cargo of lumber ever brought around 
Cape Horn in a sailing vessel is now being brought 
by the Bath-built steel ship Acme, which sailed from Ta 
coma September 21 for New York and Bath. The Acme 
is bringing about 2,900,000 feet, of which 1,100,000 feet 
is to be discharged in New York and 1,800,000 feet in 


Bath. The cargo consists of ship timber to be used in 
the construction of schooners and barges at Bath, 
spars, square timber and various dimensions, all con 


signed to Morse Bros. 


LAKE ERIE PORTS 


FROM WESTERN NEW YORK. 


BurraLo, N. Y., Dee. 27.—The coming year promises 
to be active in the building industry in this city and at 
least four large office buildings will be constructed in 
the downtown district, involving an outlay of over $2,000,- 
000. It is some years since so much building as this has 
taken place in the downtown section of Buffalo, and lum 
bermen feel that local conditions in the trade "should be 
very good during the coming year. While the buildings 
will all be fireproof, a large amount of lumber will also 
be required. 

Permits for the last week showed a total of $763,000, 
an abnormal figure for this city, and indicating that the 
December records will be much larger than a year ago. 
Permits numbered 52, with 25 frame dwellings. 

The Niederpruem planing mill will be sold at public 
auction January 8. The mill has not been operated for 
some time. The premises have been appraised at over 
$27,000 and the machinery at $12,000. The property 
will be sold subject to a mortgage of $21,000. 

Two tickets will be placed in the field for the Cham- 
ber of Commerce election, to take place on January 10 
and it is expected that the name of O. E. Yeager, now 
tirst vice president, will head one of the tickets for the 
presidency. It is likely that the by-laws will be amended 
so that more candidates will be in the field in future 
elections. 

President James A. White, of the Buffalo Maple Floor- 
ing Co., has been taking a holiday trip with his family 
to New York. The office states that there is a fair 
amount of activity in flooring and that a large stock of 
maple has been brought down this last season. 

H. Shumway Lee, of Mixer & Co., and two of the 














firm’s salesmen, have gone to Cerro Gordo, N. C., where 
they will spend about two weeks at the plant of the 
Williamson Land & Lumber Co. 

Graves, Manbert, George & Co. report a large amount 
of business in box shooks, the factory recently having 
been working extra time in order to get out orders 
promptly before the shutting down temporarily for in- 
ventory. 

FROM THE FOREST CITY. 

CLEVELAND, OHIO, Dec. 27.—With the usual holiday 
quiet there is a tone of cheerfulness due to exceptionally 
bright prospects for the coming year. Most dealers 
expect a general opening up of business in all lines 
and point to the large orders being placed by the rail- 
roads and the increase in export of yellow pine. 

Employers throughout the state are awaiting the out- 
come of a suit to determine the constitutionality of 
the new employers’ compensation act, to take effect Janu- 
ary 1. This law is sellead inasmuch as it increases the 
death liability considerably in the 
and provides a pension income for totally disabled em- 
ployees and their families. It is to be worked out by 
means of a commission of awards which has been colleet- 
ing data to show the rates to be paid by various lines 
of industry. From an insurance standpoint, it appears 
that the state has taken upon itself a great burden in 
attempting to pay indemnity for life in case of acei- 
dental injury, while from the standpoint of the employer 
the law provides that if he does not enter upon the in- 
surance agreement, he is not to be allowed many of the 
defenses heretofore possible. 

Many local dealers say that their year’s business com- 
pares well in volume with that of last or of most other 
years, but that unsteady and unsatisfactory prices have 
made inroads into profits and some of the | yards will show 
little on the right side of the ledger. 

KF. T. Peitsch, of the F, T. Peitsch Co., states that its 
business during the last year has been considerably more 
than the year before and the prospects for continued and 
increased business are excellent from the number of in 
quiries being received. 

K. E. Teare, of Potter, 





ease of a married man 


Teare & Co., states that he is of 
the opinion that the firm’s business during the twelve 
month will exeeed that of last year, this modified by 
price conditions. 

C. A. Krauss, of the Lake Shore Saw Mill & Lumber 
Co., opines that its 1911 business will be at least as good 
as and possibly a trifle better in point of volume than 
it was a year ago. 

A. C. Klumph, of the Cuyahoga Lumber Co., says that 
his company has unquestionably done more business this 
year than last and its prospects for an increase in busi 
ness are exceptionally good. 

“*T feel that our December 
of a year ago by about 20 per cent, while the business 
for the entire year will show an increase of g 30 
per cent over what it was during 1910,’ said L. C, Co- 
man, of the Cleveland Lumber Co. 

“We will undoubtedly have a much better 
than 1910,’’ said W. P. Hilton, of the Peter 
ton Lumber Co. ‘‘Of course we 
sideration that we are 


business will exeeed that 


year this 
Kuntz-Hil 
have to take into con 
a new organization and we should 
show a remarkable increase for a few years. I feel cer 
tain that the yellow pine situation will be cleared up 
in the near future, when we expect to have a more steady 
line of business, 





THE EMPIRE STATE 


FROM THE METROPOLITAN DISTRICT. 








Steady Increase in Aggregate of Small Orders—Rail- 
roads Furnishing Much of the Demand—Good Out- 
look for Spring Building. 

NEw York, Dec. 27.—The volume of business is still 
restricted largely to current wants but the aggregate 
of small orders increases each week and the price situa 
tion becomes more uniform. Dealers are hopeful of a 
better trade in the spring and do not look for any de- 
cided improvement in the meantime. Local stocks are 
kept on a low basis, which creates a good situation and 
places the market in position where any kind of improve- 
ment in the consuming demand will be promptly re- 
flected, not only in higher prices but a quick ordering 
spurt, in which a large number of dealers will badly 
need staple stocks to replenish their present low sup- 
plies. Railroads furnish a good part of the business but 
it is mostly for immediate shipment and little for futuré 
requirements. In certain lines, because of the dullness 
in the house building demand, railroad inquiries have 
brought very low quotations and made the _ business 
rather hard to compete with for wholesalers who usually 
eater to the railroad trade. 

Several blocks of building operations are contemplated 
and a building situation as good as last spring will put 
the local market in fair shape. Plans for small build- 
ings are coming out steadily; 213 permits were issued 
last week at a cost of $3,076,700, the total from Jan- 
uary 1 being 12,336 permits costing $188,868,900 as com- 
pared with 12,425 permits and $190,229,400 for the same 
period of 1910. A transaction in Westchester county 
involving about $500,000 has just been concluded by 
Mrs. Mildred D. Ehrgott, by which she bought a large 
tract between Larchmont and Mamaroneck. It is pro- 
posed to erect a large number of houses on this prop- 
erty. 

a E. Parker, of the Mershon-Eddy-Parker Co., 
Saginaw, Mich., spent several days in this city last week 
with the eastern manager, H. W. Alexander. Mr. Parker 
reports the white pine lumber and millwork demand 
stronger than it was a few weeks ago, particularly from 
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‘THs old English Block House on San 


Juan Islands in Puget Sound was 
built in 1860, Shingles apparently as good 
as when laid. 

Give your customers the best. 
No other roofing can compare with it. 
We can furnish in any quantity or grade. 


OVER 200 MILLS. 
CAPACITY, 20,000,000 DAILY. 


Write Us Today for Prices. 


Red Cedar Shingle 
Manufacturers’ Ass’n 


511-514 White Bldg., SEATTLE, WASH. 4) 
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Manufacturer, Wholesale } 
Dealer and Shipper 


LUMBER 


SHINGLES 
Robert S. Wilson 


1036-37 Henry Bldg. - Seattle, Wash. 
Use Our Land and Timber Department. 





—_ 


PRICE 

















Our Specialties are 


LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries Solicited. 


Hewitt-Lea Lumber Co. 


General Offices, 612 Mutual Life Bldg. 
SEATTLE, WASH. 


On Your Way to the Southland. 


Stop off at Vicksburg, Mississippi, and visit the beautiful hi 
toric National Military Park. Sixty two miles of automobile 
driveway, and over two millions of dollars in monuments. 
Stop at the NATIONAL PARK HOTEL 

one of the best Hotels in the Great South. Opened July 4, 
1911, under the management of Mr. Gaston Saux, formerly of 
The Grunewald, New Orleans, Conducted upon the modi- 
fied European plan. 





Mills at 
BELLEVUE, WASH. 


























AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 431 South Dearborn St., CHICAGO. 
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The Sign of 
Satisfaction 


in 


FIR AND CEDAR 


LUMBER 


BeaRAEIS 


FERRY-DAKER LU MBER co. 


VEna ETT, Wa 
















Perfectly Manufactured 
Properly Graded 
Prices Attractive 


Ferry-Baker Lumber Co. 
General Office and Mills: 
EVERETT, WASH. 


CHAS. VAN PELT 
Eastern Representative 


Minneapolis Office 
1029 Lumber Exchange 








WE ARE MANUFACTURERS OF 


MATCHLESS 
~~ GALENA 


: Fir and Cedar : 
a E 
a 
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OUR SPECIALTIES ARE: 


SILO STOCK, RAILROAD MATERIAL 
AND TIMBERS FOR RESAWING. 


A GENERAL LINE 
OF DIMENSION 
AND UPPERS 


ALWAYS IN STOCK E 


Index-Galena Company, 
INDEX, WASHINGTON. 





F CHAS. R.McCORMICK & co. } 


E. H. MEYER, Manager 
MANUFACTURERS AND WHOLESALERS 


| Pacific Coast Lumber | 
| | 


Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
910-911 Yeon Building, 
Telecode PORTLAND, 3 





Cargo and Rail 
Shipments. 





HOQUIAM, WASHINGTON. 


Cedar Shingles 


FIR AND SPRUCE LUMBER. 
LATH, BOX SHOOKS. 











Every- 


Thing in Pacific Coast 


Forest Products 
Geo. B. Weatherby Co., Inc. 


206-207 Henry Bldg.. PORTLAND, OREGON 





the middle West. Inquiries are coming along at a bet- 
ter rate and there is more improvement in the price 
situation. 

A. E. Lane, wholesaler in Pacific Coast products and 
with excellent mill connections for handling Oregon fir, 
spruce, California redwood and Washington red cedar 
lumber and shingles, with his family is spending the 
holidays at his old home, Montpelier, Vt. 

G. H. Jones, metropolitan manager of the Camp 
Manufacturing Co., Franklin, Va., accompanied by his 
family, is taking a two weeks’ vacation at Norfolk. 

C. [. Millard, of the John L. Roper Lumber Co., Nor- 
folk, Va., was in this city two days last week with local 
— EK. H. Coonrod. Mr. Millard says of the North 

Carolina pine outlook that as a general rule mills are 
sold far ahead and there is a strong upward spurt in 
the price situation. Other visitors included C. H. Sisson, 
A. Sherman Lumber Co., Potsdam, N. Y.; J. A. Cheyne, 
Pennsylvania Sash & Door Co., Pittsburgh, Pa.; G. C. 
Edwards, W. C. Edwards & Co., Limited, Ottawa, Ont.; 
C. H. Preseott, jr., Saginaw Bay Lumber Co., Cleve- 
land, Ohio, and R. D. Baker, Empire Lumber Co., Pitts- 
burgh, Pa. H. J. Gott, of E. V. Babcock & Co., 43 Wall 
street, received a call last week from F. R. Babcock, of 
the various Babeock interests, Pittsburgh, Pa. 

A. 8. Olmstead, formerly of the Floyd-Olmstead Co., 
Philadelphia, Pa., has withdrawn from that concern and 
joined forces with Barker & Co., Incorporated, 29 Broad 
way. He will look after the hardwood and white pine 
business of Barker & Co., and through his former econ 
nections has worked up a good acquaintance not only 
in the yard trade but among a large number of hardwood 
mills. 

Van W. Tyler, general manager of the Manufacturers’ 
Lumber Co., accompanied by the salesmen of the com 
pany and the sales managers of the Hugh McLean Lum 
ber Co.’s hardwood interests, will leave next week for 
the annual trip of the sales force to Chattanooga, Tenn., 
Nashville, Tenn., Birmingham, Ala., and the other 
McLean hardwood mills. 





FROM THE TWO TONAWANDAS. 

NortH TONAWANDA, N. Y., Dec. 27.—The yards where 
inventories are to be taken on the first of the year have 
just about placed in pile the last consignments unloaded 
on the docks. Among those who are either engaged in 
taking stock at this time or who are planning on taking 
inventory on the first of the year are the Northern Lum 
ber Co., Smith, Fassett & Co., and MeLean Bros. 

A special meeting of the Board of Trade was held 
today and a committee of three named to represent the 
organization at the meeting called by the New York 
State Barge Canal Terminal Conference for Friday of 
next week at the Ten Eyck Hotel in Albany. Wallace 
G. Palmer, of the Palmer Lumber Co., was chosen on 
the committee. The conference last winter framed the 
bill which was passed by the legislature and submitted 
to the people for referendum at the last election, pro 
viding an appropriation for terminals on the barge canal 
at the Tonawandas, Buffalo and other places along the 
route. The object of the meeting at Albany next week 
is to consider the best means of serving commerce when 
the terminals are constructed. ‘lhe state officials inter 
ested in the matter will be invited to attend the meeting. 

Local lumber dealers and salesmen look expectantly to 
the conventions to be held by the Retail Lumber Dealers’ 
Association of New York State and the Empire State 
Association of Wholesale Lumber & Sash & Door Sales 
men at the Lafayette Hotel in Buffalo, N. Y., on Wednes- 
day and Thursday, January 24-25. Jacob H. Rumbold, 
salesman for the Eastern Lumber Co., who is president 
of the latter association, states that his organization will 
give the smoker to be held for the lumber dealers at the 
hotel on the first evening of the convention. During the 
visit of the retailers to Buffalo many of them will take 
the opportunity to visit the Tonawandas and look over 
stocks here. 


CANADIAN TRADE NEWS | 














FROM THE CANADIAN NORTHWEST. 


VANcouVER, B. C., Dee. 26.—A. D. McRae, president of 
the Canadian Western Lumber Co., and financially in- 
terested in several other large enterprises, is back from a 
two months’ trip to eastern Canada. He declares that the 
coming year will be one of the best the Dominion has 
known. From what he could learn at Ottawa and 
from private sources 400,000 people will settle in Canada 
in 1912. Building construction from one end of the 
country to the other also will establish a new record. 
All this will mean increased demand for lumber. During 
1911 his Fraser mills sold approximately 115,000,000 feet 
of lumber, or 10 per cent in excess of cut. 

The British steamer Croydon, under charter to the 
Waterhouse line, took on lumber at the Hastings mill for 
Australia. The Belle of Scotland also loaded lumber at 
Hastings mill, and will complete cargo at San Francisco. 
The barkentine S. G. Wilder left for the Fiji Islands with 
673,000 feet of lumber from the Hastings mill. 


FROM THE CANADIAN METROPOLIS. 

MONTREAL, QUE., Dec. 26.—Exeeptionally mild weather 
has enabled builders and contractors to continue their 
operations without let-up and local demand for lumber 
and all kinds of building material continues exceptionally 
good. Building statistics for the eleven months of the 
year show large increases over the corresponding figures 
for 1910. In fact, the local market has been the standby 
of lumbermen throughout the entire year, the United 
States market being in a very unsettled condition and the 


British market, while somewhat better than the Ameri- 
can, none too satisfactory. 

The Department of Lands & Forests of Quebec has 
issued a pamphlet descriptive of the water powers in this 
province, which will be offered at public auction at Que 
bec May 14, 1912. Fifteen water powers are included 
in the list, the power to be developed varying from 130 
to 14,000 horsepower. 

The Fraser Lumber Co., of Edmunston, N. B., has de 
cided to remove its shingle mill to an American site 
directly across the river. Its reason for doing this is 
said to be due to disappointment over the defeat of 
reciprocity. 





WIRE ROPE IN LOGGING OPERATIONS. 

Year by year the use of power is increasing in all 
industries, but in no industry has the increase been 
greater than in lumbering. Steam is replacing manual 
labor wherever it can be made to do so, With this in- 
creased use of steam power greater demands are made 
upon what may be called the auxiliary equipment. In 
logging no auxiliary equipment or device is more im- 
portant than is wire rope, for without it modern logging 
methods would be impracticable, for steam power could 
not be utilized. With the aid of wire rope power lum 
bering has made great advancement. 

Loggers using wire rope probably will say that they 
prefer rope to be small, strong, light, flexible and durable. 





LOCOMOTIVE USED IN PIONEER LUMBERING. 


In the various logging operations, however, these different 
qualities assume different degrees of importane e; in some 
kinds of work a partic ular qui ality perhaps becoming 
absolutely indispensable, and in another operation an 
entirely different quality assuming a like importance. It 
may perhaps be a safe venture that no one rope structure 
is suited to all purposes; this fact has given rise to the 
study of wire rope requirements in logging operations 
and a specializing in manufacture to meet the varying 
needs in this field. 

The Broderick & Boscom Rope Co., of St. Louis, Mo., 
has specialized in just the manner suggested, with the 
result that it not only has a product specially designed 
for use in logging operations, but it is prepared to give 
users of rope the benefits of its expert knowledge gained 





LARGE MODERN DONKEY LOGGING ENGINE. 


through years of experience in meeting the demands of 
wire rope logging in all sections and under all conditions. 

The progress that wire rope has made possible in lum 
bering methods is indicated by the two accompanying 
illustrations. The locomotive was used thirty years ago 
by the Sierra Nevada Wood & Lumber Co. at Hobart 
Mills, Cal., and it stands today as shown near that com- 
pany’s modern roundhouse used to shelter the modern 
locomotives that have displaced it. The other illustra- 
tion is of a large modern logging engine in use at the 
Sierra Nevada company’s plant, this engine being equip- 
ped with Broderick & Bascom ’s ‘© Yellow Strand?’ wire 
rope. The main line is 14-inch, 5,000 feet long and 
the haul back, also ‘‘ Yellow Strand,’’ is 54-inch 10,000 
feet long. 





The AMERICAN LUMBERMAN is in receipt of a com- 
munication from a wagon stock manufacturing concern 
stating that it is in the market for hickory rim strips, 
1% inches by 1% inches, from 6 feet to 7 feet, 6 inches 
long, in lots of from 5 to 10 cars. Lumber concerns 
prepared to supply this class of stock will be put into 
communication with the inquirer on request. 
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FROM THE WOLVERINE STATE 








THE SAGINAW VALLEY. 


Well Known Manufacturer Receives Political Honor— 
Normal Year in the Lumber Business—Development 
of Electric Energy. 

Bay City AND SaGinaw, Dec. 26.—Last week Gov 
ernor Osborn appointed W. B. Mershon, of Saginaw, mem- 
ber of the state tax commission, to fill the vacancy ocea- 
sioned by the resignation of James H. Thompson. 

For ten days soft weather took away the snow in the 
northern lumber districts and caused considerable in 
terference with cutting logs. Within a day or two the 
weather has been colder and it is believed it has frozen 
the ground to the extent of permitting the resumption 
of logging. 

In the valley the normal holiday trade 1s being ex- 
perienced. Business has eased off to some extent to 
square up the year and balance accounts. The records 
when made up will show a good volume of trade dur- 
ing the year. The outlook is regarded as favorable for 
the incoming year. 

The Ward Estate has disposed of a large quantity of 
its timber lands north and west of the Saginaw River 
during the year. A year ago Anderson & Co., of Cadillae, 
bought a large.tract in Antrim County, and have just 
bought another tract of 1,800 acres. The Salling-Han- 
son Co., of Grayling, has bought a large body of this 
timber, and sales have been made to others. When 
David Ward died the timber on this property was esti- 
mated to cut approximately 800,000,000 feet, but a large 
quantity has been sold, The big mill at Frederick has 
been cutting timber steadily several years, the manu- 
factured stock being shipped to East Jordan and to Bay 

y. 

Charles Blanchard has finished cutting and skidding 
300,000 feet of white pine and norway logs in South 
Branch Township, Roscommon County. 

The electric energy of the valley now developed and 
projected will inevitably result in great impetus to the 
establishment of manufacturing industries here. The 
Consolidated Light & Power Co., composed of Detroit 
capitalists, has undertaken the development of the Chip 
pewa River, which rises in Mecosta County, flows south 
easterly and empties into Pine River, and the latter into 
the Tittabawassee River, twenty miles west of Bay City. 
This company has financed the project with the Detroit 
Trust Co., and is to erect five dams on Chippewa River, 
surveys of engineers estimating a possible development of 
7,000 horsepower. The company has bought the electric 
lighting and power plants at Mt. Pleasant, Clare and 
Gladwin, and is negotiating to take in other surrounding 
towns. It may also compete with others in furnishing 
power to manufacturers in Saginaw and Bay City. The 
Consumers Power Co., which is developing AuSable River, 
will be ready shortly after January 1 to supply current to 
the valley cities. In view of the vast bodies of mixed 
timber in the northern part of the state tributary to the 
valley cities an effort is to be made to mnecrease wood- 
working manufacturing plants in the valley to the utmost 
limit. 

The Embury-Martin Lumber Co., of Cheboygan, has 
2,000,000 feet of hardwood logs on skids at Twin Lakes 
ready for hauling. 

ki. J. Lobdell, of Connecticut, of the Lobdell & Church 
ill Manufacturing Co., of Onway, where a plant is oper 
ated handling over 20,000,000 feet of lumber annually, is 
spending a few days at Onaway. Mr. Churchill resides 
in Bay City. 

The Loud-Hoeft Lumber Co., operating a saw mill at 
Rogers, is putting in 8,000,000 feet of logs in Presque Isle 
County to stock the mill. Large quantities of logs and 
cedar are also being cut this winter and contracted for by 
dealers and manufacturers. Log buyers and cedar oper- 
ators are in every town in the county buying stock. The 
Michigan Lumber & Manufacturing Co., of Holly is one 
of the largest buyers in that district. . 

The Stafford Manufacturing Co., operating a saw and 
shingle mill at Sand Bay, Bois Blane Island, off Cheboy- 
gan, has shut down its plants and is putting in a full 
stock for next season. 

It is estimated that the Michigan Central by the close 
of the week will have handled 140,000,000 feet of saw 
logs the current year. This does not include cedar prod 
ucts or manufactured shingles and lumber. 


DA 


ON LITTLE BAY DE NOQUET. 

KSCANABA, Micu., Dec. 26.—The Escanaba Lumber Co., 
of Masonville, has not had time to make arrangements 
for the sawing of its logs and ties since its mill burned 
Sunday morning. As it had about 40,000 pieces of cedar 
tie cuts at the plant, it most likely will put in a small 
mill to saw this out. 

All the mills of the Northwestern Cooperage Co. at 
Gladstone are shut down during the holidays. 

The Escanaba Manufacturing Co. is getting only 
enough logs to keep the plant running this winter, om 
account of soft weather. 

Mike Aeley is home for Christmas from his logging 
operation at Camp Francis, in Gogebie County, and re 
ports having a blue ice logging road and hauling full 
loads. 

Cedar dealers report regarding the post market for the 
closing of the year that large line yards are buying 
earlier than usual; the small yards are not doing much 
buying. Prices are about the same, on the whole, as they 
were one year ago. There will not be enough 4s and 5-7s 
to take care of the trade, and it will be much better, they 
say, if the line yards would buy 6s and 7-%%s. 


Shipping on Little Bay De Noquet has been closed for 
the season. The I. Stephenson Co.’s boats arrived at 
their dock December 15 and laid up for the season. The 
company’s shipments for the season will reach 100,000,- 
000 feet. The I. Stephenson Co. sent a consignment of 
maple flooring to Australia recently. It reports that the 
flooring trade is picking up considerably. The com- 
pany ’s winter work along the Escanaba River is progress- 
ing well, although good hauling has not begun as yet. It 
is putting in about 250,000 feet a day and with the 
arrival of colder weather will increase this to 700,000 feet. 
John Duncan will put in about 3,000,000 feet for the 
I. Stephenson Co. at Cornell. Connors & McCafferty will 
put in between 7,000,000 and 8,000,000 feet at Ralph for 
the company. Orders are coming in satisfactorily, say 
the Stephenson people, and prices are considerably firmer 
than they were. The concern is offering for sale, as a 
‘*first class bargain for anybody that can use it,’’ the 
Ford River village. 


FROM THE FURNITURE CITY. 





Demand Fair for the Old Year—Prospects Favor an 
Active Season in the Furniture Line—Year’s 
Building. 

GRAND Rapips, Micu., Dee. 27.—Until after the holli- 
days not much business is looked for in lumber, either 
hardwood or pine. Inventories are to be made and an- 
nual meetings held, and then there will be a squaring 
away for business. In this market the old year has been 
fairly satisfactory in all lines except those that looked 
to the Grand Rapids furniture manufacturers for trade. 
The four months’ strike, from April 15 to September 13, 
gave the cabinet woods a severe setback and the effects 
have lasted through the year. The new furniture season 
will open January 2 and the indications are very favor- 
able. More new patterns than usual will be brought out, 
a larger attendance of buyers is looked for and early 
reports are to the effect that the buyers will come to buy, 
rather than to look around. The manufacturers, who have 
purchased very little lumber the past year, are low in 
stock, and if any business at all is done they will have 
to be in the market for supplies. The strong demand in 
this market will be for mahogany and oak, with maple 
and birch coming next, and then gum. It is likely that 
there will be an increased use of gtim the coming season. 

Charles Dregge, formerly of Dregge & Grover, for the 
last year with the Stearns Lumber Co., has joined the 
selling staff of the Nichols & Cox Lumber Co. and will! 
have charge of the southern field. This concern is build 
ing a mill at Metropolis, Ill., and expects to have it in 
operation in February, 

George N. Wagner, of the Wagner Lumber Co., and 
H. C. Angell, of H. C. Angell & Co., will leave soon after 
the holidays for Washington to get a first hand view of 
the western shingle situation. 

W. 8S. Winegar is home from Fosterville, Wis., for the 
holidays. As a young man Mr. Winegar had several 
years’ experience in the Michigan woods, and then for a 
dozen years he devoted himself to trade in town. About 
i year ago he took charge of operations at Fosterville 
and from all accounts he has made a success of the busi- 
ness. He has a large interest in the company. 

The Grand Rapids National City Bank a few weeks 
ago bought the Wonderly Building, at Monroe Street and 
Campau Square, and this, with the building occupied by 
the City Trust & Savings Bank, gives it title to the en- 
tire frontage on Campau Square, with 50 feet on Mon 
roe and 100 feet on Pearl. Eventually a skyscraper will 
be built, but for the present the buildings are to be con- 
nected and put into repair and rented for office purposes. 
The plan is to locate as many lumber company offices in 
the building as possible. The Perkins Lumber Co, already 
has its office in the bank building and others have spoken 
for quarters. 

The city building permits for the year aggregate about 
$2,500,000, an increase of 10 per cent over 1910. Of the 
permits, 1,225 were for amounts less than $5,000, with 
$1,070 as the average, with a total value of about $1,350,- 
000, and these were nearly all frame. 





MENOMINEE RIVER NOTES. 

MENOMINEE, Micu., Dee. 27.—A blizzard accompanied 
by biting cold swept over the upper peninsula, begin- 
ning the day after Christmas, and when the men return 
to the woods they will find the logging conditions 
excellent. 

J. J. Putler has sold to the Von Platen Lumber Co., 
of Iron Mountain, 500,000 feet of pine and tamarack 
logs, located in the vicinity of Merriman. 

The mill of J. M. Ellenbeeker at Sturgeon Bay is 
running full time, with excellent prospects. 

The mill of the Escanaba Lumber Company, con- 
trolled by the J. K. Stack interests, was destroyed by 
fire on Christmas night. The loss is estimated at 
$40,000. 

William Londo, who is carrying on extensive log- 
ging operations at Cataline, north of Pembine, has 
contracted to put in one million feet of white pine 
timber for the N. Ludington company at Glenn Spur, 
on the Wisconsin Northwestern railway. Chapman 
Bros., of Norway, have contracted to cut poles, posts 
and ties for the N. Ludington Co. 

The Mellen mill of the Foster-Latimer Lumber Co. 
will run day and night all winter. 


The Jameson & McKenzie Lumber Co. is hauling 
2,000,000 feet of logs from Patty’s Creek to the 


Ontonagon mill on sleds. 
Joseph Schultzler & Co. have built a saw mill at 





Competition 
Today in the 
Lumber World 


demands the keenest attention to 
every detail that will tend to bet- 
ter the product offered the trade 
The Eight- 
een Mills back of our Agency are 
all equipped to produce the best 
kind of Lumber at the minimum 


or minimize its cost. 


of cost and our organization for 
promptly and 
doing wonders 


handling _ orders 
satisfactorily is 
in bringing closer to the Eastern 


Dealer our superior 


FLOORING OLD GROWTH FACTORY 
m= YELLOW FIR| ™™ 


“xes"| SPRUCE) =: 


Red Cedar Siding and Finish, Premium 
Brand, Red Cedar Shingles, Spars, Pil- 
ing, Timbers, Silo and Tank Material, 
Sash and Door Cut Stock, Box Shooks, 
Veneered Products, Turned Stock, Lath 
and Mouldings. 


Send us your orders 


Pacific 
Lumber Agency 


General Sales Office 
- Wash. 





Direct Selling Agents 


For 


Grays Harbor and Willapa Harbor Mills 
of 


Combined Annual Capacity: 
1,000,000,000 Feet Lumber, 
225,000,000 Pieces Lath, 

300,000,000 Shingles. 





DISTRICT SALES MANAGERS: 


A. J. SINE, - - - Marquette Bidg., Chicago 
Cc. G. CRULL,. Securities Bidg., Des Moines, la, 
M.T.OWENS. 530 Lumber Exchange., Minneapolis, Minn. 
T. W. SANBORN, Long Bidg., Kansas City, Mo: 
J.J. BONEKEMPER, Little Block, Lincoln, Neb. 
C.H. DITEWIG, P.O. Box 1269, Spokane,Wash. 
T. P. WHITE, 903 First Nat’! Bank Bidg., Denver, Colo: 
T. W: TEBB, - P.O. Box 267, Tacoma, Wash. 
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MS PACIFIC COAST. “2m, 


ltl ng a 


MIXED CARS 


Doors, Yard Lumber 
K. D. Sash and Frames 
Colonial Columns 
Factory Plank. 


Largest manufacturers in the Inland Empire. 
Prompt Shipments. 


Washington Mill Company, 


SPOKANE, WASH. 
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The Polleys Lumber Company 


Manufacturers and Wholesalers. MISSOULA, MONT. 


Idaho White Pine 


| oaperer US YOUR INQUIRIES 
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BERTLES & BERTLES 
IDAHO WHITE PINE FIR, SPRUCE 
WESTERN SOFT PINE RED CEDAR PRODUCTS 


If you are having trouble securing ‘‘Soft’’ Western Pine 
Shop or Soft Light Colored Western Pine Boards — write 
us for information and prices. It will pay you to write 
for our lists on Idaho White Pine and Western Soft Pine. 


General Office : Eaatern Sales Office : 
825 Realty Bldg., Spokane, Wash. 1143 Marquette Bldg., Chicago, Ill. 
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Fir Doors 


Are the doors that forced the recognition of the Eastern 
buyer strictly on merit. The ambitious builder liked 
them at the jump because of their naturally beautiful 
grain and the saving in cost. Where competition is the 
strongest these doors always make good. Better try 
a car. 


We also manufacture Cedar Doors, Fir and Cedar 
Mouldings, Finish, Siding, Columns—in fact, 
pretty much everything a yard carries in stock. 


The Wheeler, Osgood Co. 


TACOMA, WASH. 


New York and New England Representative : 
HARRY L. FULLER, - - 18 Tremont Street, Boston, Mass- 
Pennsylvania and New Jersey Representative : 

W. C. ASHENFELTER, - - Builders’ Exchange, Philadelphia 
H. S. OSGOOD, P. 0. Box 591, Minneapolis, Minn. $ 























We are CAR and CARGO Shippers of 
LONG AND LARGE 


TIMBERS - SPARS 


Mills at Ashford, Wash. 


Pacific National Lumber Co. 


General Office, TACOMA, WASH. 
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Hiawatha and have a 3,000,000-foot cut of hardwood 
in sight. 

The Diamond Lumber Co. is operating full blast 
west of Ontonagon. 

The D. J. Norton Co. has five camps in operation 
in the vicinity of Ontonagon. 

Thomas Connors, of Negaunee, has established a 
lumber camp on the Heidelbach lands, two and a half 
miles southwest of Palmer. The cedar is being cut 
into telephone poles and railroad ties. The following 
camps have been established in the copper country: 
Quellos at Twin Lakes, Hall’s at Faleston, Messner’s 
at Segar, Quello’s at Winona, Messner’s at Henwood 
and Hall’s at Elm River. All of the South Range 
camps are near the railroad and their logs can be 
skidded and decked, so that the absence of snow 
makes little difference to their operation. Frank 
Buschell, who is operating large camps near Copper 
Harbor, in Keweenaw county, is getting out large 
quantities of ties, posts, poles, shingles and mine 
timber. 





WISCONSIN 


CREAM CITY TRADE NOTES. 


MILWAUKEE, WIs., Dee. 26.—The logging industry, 
which has been at a standstill for some time owing to 
the open weather, has been given a decided impetus by 
a snow storm which lasted three days throughout northern 
Wisconsin and died out on Christmas day. The tempera 
ture ranged from 32 to 38 degrees above zero and the 
storm bordered on a rain, coming down in almost a 
solid mass. The result is a hard crust of ice a foot thick 
over most of the northern lumber country. Hauling and 
skidding are now going on in most localities. 

Judging from the number of building permits issued 
by the Milwaukee building inspector during the last week, 
there will not be much interruption in building operations 
this winter. During last week 162 permits were issued, 
aggregating $116,140, as compared with 44 permits 
granted during the corresponding period a year ago and 
representing $64,239. 

Building has started at the West Milwaukee shops of 
the Chieago, Milwaukee & St. Paul Railroad of 500 
freight cars. 

The state railroad commission has ordered the Chicago 
& North-Western road to lower the rate on fourth class 
freight from Milwaukee to South Milwaukee from 8 to 
5 cents a hundred pounds, as a result of a complaint 
made by the Filer & Stowell Co., manufacturer of saw 
mill equipment and engines, 

Announcement has been made that the G. F. Sanborn 
Co., a million-dollar timber land corporation, would re- 
move its offices from Eagle River to Fond du Lae. It 
recently filed an amendment to its articles of incorpora- 
tion, increasing its capital stock from $500,000 to $1,000, 
000. The company, which controls 24,000 acres of timber 
lands in Wisconsin and Oregon, recently absorbed the 
Wisconsin-Western Timber Co., in which former Gov. 
James O. Davidson was interested. The Fond du Lae 
office will be in charge of Maj. K. R. Herren. 

The Merrill Veneer Co., of Merrill, may be forced to 
run day and night to keep up with orders for its veneer 
stock 

The Drummond sawmill at Ashland has closed, after a 
successful season, with a eut of about 30,000,000 feet. 
It is now operating two camps. 








IN NORTHERN WISCONSIN. 


RHINELANDER, WIs., Dee. 27.—Lumber business is par- 
taking of the holiday quiet to some extent, but is not 
by any means at a standstill. A cold snap has hardened 
the roads to permit hauling and skidding. Tle feature 
of trade ‘continues to be the demand for low grade hard- 
woods, even hard maple coming in for some demand. One 
sale of 150,000 feet of inch hard maple, No. 3 common, 
is reported, and box factories are asking for No. 3 birch 
and beech. Prices have advanced a little. 

The outlook for 1912 is better than at any other time 
for four or five years. No great amount of lumber is on 
hand and operators are not logging very heavily. About 
20 to 25 per cent decrease in the cut is expected. Be- 
sides this, a number of mills went out of business in 
Wisconsin in 1911, and will not be factors another year. 
No new ones are being built, so the loss of those which 
drop out will be felt. 

The hardwood jobbing trade feels much encouraged. 
For four years the jobbers have been doing business on 
a declining market, struggling along and making ex- 
penses and a little more, in some cases not even that, 
but the last few months’ developments have put new 
life and a little more profit into the business. It looks 
as though there is something like good times ahead again. 





IN THE HEMLOCK COUNTRY. 


MELLEN, WIS., Dee. 26.—Logging camps throughout 
northern Wisconsin are being broken up because of the 
mild weather. The deep snowfall in November covered 
the swamps and ponds and they were prevented from 
freezing. On the higher grounds fairly good roads were 
made, but the warm weather of the last ten days has 
broken these up, again filled the swamps to their capacity 
and made hauling and skidding impossible. Operators 
say that unless there is severe freezing weather before 
further snowfall logging will be seriously interfered with 
all winter. ‘ 

The announcement that the John R. Davis Lumber Co. 
had gone into the hands of a receiver was received with 
regret by everyone in Phillips and vicinity. In conversa- 


tion with Mr. Davis, president of the company, who has 
been in Phillips the last week, he announced that a re- 
organization would be speedily effected, by which the 
company would be able to satisfy every creditor and go 
on doing business on a better basis than before, a pros 
pect which everyone will earnestly hope may be fully 
realized. It is stated that the Lugerville mill, owned by 
the company, will run day and night after the holidays, 
and it is also promised that a mill will be erected in 
Phillips and be in operation by the first of July. 

The Foster-Latimer sawmill at Mellen started operation 
again last week, after being shut down a month for re- 
pairs, and will be run day and night all winter. 

The sawmill at New Richmond has started operation, 
after being shut down two or three months, and has a 
lively season ahead. 





WISCONSIN VALLEY NOTES. 


MERRILL, WIS., Dec. 28.—The H. W. Wright sawmill and 
planing mill shut down last Friday and will remain closed 
until after the burial of James A. Wright, whose remains 
were taken to Racine on Monday, December 25, account 
of whose death appears on another page. Alfred A. 
Wright, secretary and treasurer of the Wisconsin Lumber 
Co., of Littell, Wash., arrived Sunday to attend the 
funeral of his brother. 

Weather conditions are not on the side of the logger. 
Trade is exceptionally quiet, but it is expected that a 
good many orders will be placed after the holidays. 

There is a good demand for hardwood logs from the 
various veneer mills and prices are firm. 





ON THE MENOMINEE. 

MARINETTE, Wis., Dec. 26.—The Wausau Lumber Co. 
has closed its mill at Rib Falls after cutting 11,000,000 
feet of lumber, half hardwoods and the remainder hem- 
lock. Operation will be resumed as soon as there is sufli- 
cient sleighing to permit log hauling. 

S. L. Payne is operating a sawmill at Spring Fatm, 
near Cascade. 

State Forester E. M. Griffith states that the forest re- 
serves of Wisconsin have increased in the last six years 
from 40,000 to 423,000 acres and that the state must 
reserve at least 2,000, 000 acres in order to protect the 
headwaters of the most important rivers. 

The Drummond Mill at Ashland has closed cutting after 


30,000,000 feet. The company has about 150 men in the’ 


woods and is running two camps. 

The Fifield Lumber Co., of Janesville, has reorganized. 
James Fifield remains president, Frank W. Drake becomes 
vice president and Leo H. Atwood secretary and treasurer. 
Mr. Drake hitherto has been superintendent of the yards. 


MINNESOTA 














FROM THE MINNESOTA LUMBER CENTER. 


DuLutH, MINN., Dee. 27.—Lumbermen report that 
business conditions are quiet, but that the prospects for 
1912 are good, and they expect to do more business and 
at better prices than in the year just closing. 

The estimate of lumber shipments from Duluth for 
1911, which was given in this department last week, was 
very close, according to the figures of the Duluth customs 
house, which have just been announced. The exact fig- 
ures given by that authority are 249,556,951 feet. Two 
Harbors is getting to be an important lumber shipping 
port, and during last season forwarded 13,981,400 feet 
by boat. Tower and Winton furnish the lumber for the 
subport of Two Harbors. There are two sawmills at 
Tower and one at Winton. The interior mills are im- 
portant factors in keeping up the shipment of lumber 
from Duluth. Shipments from this port for 1911 were 
nearly 30,000,000 feet in excess of those of 1910. 

A campaign for the collection of jack pine cones has 
been inaugurated in northern Minnesota, in the vicinity 
of Bemidji and Cass Lake. They are to be shipped to 
European countries for purposes ot reforestration. A 
New Haven exporter of these cones offers 50 cents a 
bushel. Two carloads are desired. The exporter has ap- 
pealed to the Minnesota forestry board to lend its assist- 
ance. Often more than a bushel of cones may be had 
from a single tree. 

Cook, O’Brien & Haley, who recently purchased the 
sawmill at Tower from Alger, Smith & Co., have just 
bought a considerable tract through a Duluth man. The 
timber is tributary to Vermilion Lake, and the considera- 
tion was $70,000. 

Robert B. Whiteside, of Duluth, owner of the Calaveras 
grove of big trees in California, has returned from a 
business trip to eastern Canada. He says that reciprocity 
is sure to be again an issue in that country. Mr. White- 
side found business conditions in Canada good. 





THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Dec. 26.—H. W. Hunter, of 
Blaine, who manufactures shingles in Canada, was in 
Minneapolis, Minn., last week on a tour of market 
centers. 

Paul E. Griffiths, general sales manager for the Flint- 
kote Manufacturing Co., with headquarters at Chicago, 
has been in Minneapolis where the company has estab- 
lished a branch sales office, in charge of William Me- 
Millan. 

Harrison G. Foster, eastern representative of the St. 
Paul & Tacoma Lumber Co., is back from a trip to 
headquarters at Tacoma. He says that prices are un- 
satisfactory and that many of the mills will not resume 
operation until they improve. 

Guy O’Bean, with the W. I. Carpenter Lumber Co., 
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who has been in the East for an operation for cancer, 
is reported to be doing nicely and it is expected that he 
will be able to return home next month. A number of 
his friends in the lumber business cheered him up with 
a Christmas remembrance. 

William Deary, general manager of the Potlatch Lum- 
ber Co., Potlatch, Ida., stopped off last week on his way 
to New York. 

J. W. Phillips, salesman for the C. A. Smith Lumber 
Co., who underwent a minor surgical operation, will 
leave this week with Mrs. Phillips to spend New Year’s 
with his mother in Nebraska. 

P. M. Lachmund, sales manager for the Potlatch Lum- 
ber Co., was here last week on his way back from an 
eastern trip, and continued his journey by way of Denver 
and Salt Lake City. 

H. B. Waite returned last week from a business trip 
to the west Coast, and declared that lumbermen there 


are in better shape and more optimistic than they have 
been given credit for. 

Alfred Paulson, of Madison, Wis., has bought part of 
the sawmill and planing machinery which was in the 
Bovey-De Laittre Lumber Co.’s mill here, and will use 
it in a saw and planing mill at Northome. 


DAKOTA LINEYARD CONCERN ACQUIRE YARD. 


BRECKINRIDGE, MINN., Dec. 27.—Nortz brothers, con- 
stituting the Nortz Lumber Co., with general offices in 
this city, have purchased the yard of C. H. Rhud at 
Bismarck, N. Dak. The newly acquired plant will be 
overhauled and enlarged. In addition to doing a retail 
business it will serve as a distributing point for the 
Nortz Lumber Co., a line yard concern, O. E. Anderson 
will assume the position of local manager of the Bis- 
marck yard about January 10. It will be operated under 
the name of Nortz Bros. 








FROM THE PACIFIC NORTHWEST 








PUGET SOUND NOTES. 


Judgment for Fire Damage Against Railroad Com- 
pany—Concatenation Planned for Retailers’ Meeting 
in February—Timber Rights Suit. 


SEATTLE, WASH., Dec. 26.—A decision of interest to 
lumbermen was that given by Judge Albertson of Seattle 
last week in the ease of the North Bend Lumber Co., 
North Bend, vs. the Chicago, Milwaukee & Puget Sound 
Railway Co., in which the lumber company was given a 
judgment of $5,600 for damages to timber by fire. It 
was contended by the lumber company that its timber 
was set on fire during the summer because of careless- 
ness of a subcontractor working for the railroad. It is 
pointed out by those interested in forest fire protection 
that a few judgments against those who are careless with 
fire during the summer season will have a good effect. 

The Chicago, Burlington & Quiney Railroad through its 
Seattle buying office has sent out inquiry for 1,000,000 
feet more lumber for car and road building material, 
and with the purchase of this, the company’s business 
will total for the year about the same as that for last 
year, which was considered a record breaker. This 
company has been buying steadily, and as it uses fir 


_ lumber almost exclusively, its business is quite a factor 


in the fir market. It is reported that railroads all over 
the country are buying more lumber recently than they 
have in months past, and this is taken as a favorable 
sign by manufacturers. 

B. W. Bawden, Seattle manager for the Jas. D. Lacey 
Company of Chicago, has just returned from a two 
weeks’ trip through British Columbia. He states that 
while timber is not moving very freely, the lumber situa- 
tion in British Columbia is good. He says that prices 
are holding up well and the demand excellent. 

L. R. Fifer, western manager for the Long-Bell Lum 
ber Company, is again at his office in Seattle after a 
month’s tour of the middle West. Mr. Fifer says that 
conditions are not particularly bright, as the trade is 
not good, and retailers are not inclined to buy until 
business with them picks up. Mr, Fifer is making great 
plans for a Hoo-Hoo concatenation in Seattle at tne 
time of the annual meeting of the Western Retailers’ 
Association in Seattle in February, he being the new 
Vicegerent Snark for Western Washington: He states 
that on this trip East he found that Hoo-Hoo is stronger 
than ever and that enthusiasm seems to be redoubled. 

Harry A. Muffley, well known lumberman of Seattle, 
with the Old Oregon Lumber Co., has recently bought 
a mill site at Bellingham, and is planning to build a mill 
there some time next year. 

A visitor in Seattle last week was A. W. Echart who 
represents the McGoldrick Lumber Co. of Spokane, in the 
Nebraska territory with headquarters at Lincoln. Mr, 
Echart is one of the old time lumber salesmen of the 
Mississippi Valley, making his headquarters for many 
years at Minneapolis. For the last year or more he has 
been representing the McGoldrick company in the South- 
west. 

M. H. Grover, superintendent of the lumber depart- 
ment of the Fruit Growers’ Supply Co., in charge of its 
lumber and box manufacturing operations at Hilt, Cal., 
spent a day in Seattle recently. While here Mr. Grover 
renewed old acquaintances, having been in the wholesale 
lumber business in Seattle for several years, prior to 
which he was manager of the Cascade Lumber Co. at 
North Yakima. The seat of his present operations is in 
northern California, not far from the Oregon line. Mr. 
Grover states that work will soon be begun on the re- 
building of the plant at Hilt. The sawmill is now out 
several miles in the timber and it will be removed to 
Hilt. A box factory also will be constructed. It is ex- 
pected that the improvements will be completed in time 
for the coming sawing season. 

The Crown Hardwood Company was incorporated this 
week for $1,000,000 with Seattle as its principal place of 
business. The incorporators are: E. J. Lane, Seattle; 
J. H. Kern, Moose Jaw, and J. A. McEachran, Spokane. 
The purpose of the company is the development of hard- 
wood timber holdings in the Philippine islands, and later 
the manufacture and exportation of Philippine hardwood 
lumber. Mr, Lane will sail January 3d, from San Fran- 
cisco on the steamer Manchuria for Manila. He expects 
to spend six months or a year in the islands completing 
arrangements for the company’s operations. 

Speaking well for Seattle’s position as a world port, 
the Great Northern railway’s steamship Minnesota last 
week took out the largest cargo that ever crossed the 
Pacific and the largest freight tonnage ever carried 
from any port in the world on any ocean. M. J. Costello, 
assistant general traffic manager for the company, states 


that a careful investigation has been made and that its 
figures are correct. Its commercial cargo consisted of 
approximately 28,000 tons in measurement, amounting 
to 18,000 tons in weight. This did not include coal, 
supplies, ete. 

Charter rates continue firm. Recent fixtures reported 
are: Schr. Expansion, Columbia River to Valpariso, 53s 
9d; Schr. Bainbridge, Puget Sound to San Diego, $5; 
Bktn. Gardiner City, Puget Sound to San Francisco, 
$4.50. 

Suits filed by the Government in November against 
the Cain-Bonness Lumber & Timber Co., United Shingle 
Co. and others, in which it was contended that the rights 
to timber on Whatcom County lands received from 
Indians were not justified by law, will be fought out in 
the courts by the defendants, who in their answer just 
filed claim that the Indfans from whom they received the 
logging rights should have had title in fee simple to the 
lands but that the patents were given in error. 

C. K. Seymour, formerly of Grand Rapids, Mich., and 
later of Beaumont, Tex., and Elizabeth, La., is spending 
the winter in Seattle. Mr. Seymour is a stockholder in 
the Industrial Lumber Co., Elizabeth, La. He is not 
fully decided as to his future, but intimates that he may 
take up his residence permanently on the Pacific Coast. 

W. C. Wilette, Pacific Coast representative of the 
Phoenix Manufacturing Co., Eau Claire, Wis., manu- 
facturer of Wilette patent heavy sawmill machinery, has 
taken an office in the White Building. Mr. Wilette has 
had an office in the Colman Building for several years. 
He is a consulting and constructing engineer of note 
and designer of heavy band mill machinery for Pacific 
Coast work. 





WESTERN WASHINGTON NOTES. 


Foreign Trade Holds Its Own—Prospective Effect of 
General Curtailment on Fir—the California Situa- 
tion—Fertility of Cutover Lands. 

TACOMA, WASH., Dec 26.—Foreign lumber trade held 
its own in volume during November, according to the 
monthly report of the collector of customs of the Puget 
Sound district, issued last week. November shipments 
totaled 45,773,000 feet, as compared with 36,161,000 in 
October, 36,354,000 feet in November last year and §8,- 
462,000 feet in November, 1910. For the eleven months 
of 1911 foreign trade reached the record-breaking figures 
of 432,526,000 feet, as compared to 261,723,000 feet for 
the same eleven months of 1910 and 283,836,000 feet for 
the whole year 1910. The gain in shipments from the 
district is 170,803,000 feet for the eleven months of 
1911 as compared to the same months of 1910. Total 
foreign shipments for the eleven months of 1909 amounted 
to only 177,686,000 feet, which figures compare well with 
the 432,526,000 feet shipped this year and indicate 
what a strong factor the foreign trade has been in 
bolstering the market. 

Effective last Saturday and lasting over the holidays 
and in some cases to February 1, general curtailment is 
in effect among the mills of western Washington, which— 
coupled with the curtailment of output that has been on 
for the last few months at all the mills to part capacity— 
is likely to have an important effect upon the fir market. 
Scores of mills are shutting down from 10 days to two 
weeks and many others are shutting down until February 
1, this being the season of annual overhaulings, In- 
dications are that the output in this state for the next 
10 days to two weeks will be more than 50 per cent 
less than it has been for the fall months. Among the 
country millmen who are shutting down for the holidays 
feeling is general that they will stay idle until the 
market and prices show material improvements. Many 
mills in the cities and on tidewater will be idle only 
until New Year’s, these mills having cargo and other 
orders on their books that can not be filled from stock on 
hand and must be got out. 

The St. Paul & Tacoma Lumber Co. is loading a con- 
signment of 20 carloads of dock stuff, 400,000 feet, to 
go via the Great Northern to the Allowez Bay Dock Co., 
of Duluth, where the lumber will be used for building an 
ore dock. The company is finding more orders offering 
the last few weeks and the market having a brighter 
aspect. 

The Mineral Lake Lumber Co, has closed its mill at 
Mineral for the holidays and expects to remain idle until 
February 1. The mill of the Pacific States Lumber Co. at 
Selleck, allied with the Mineral Lake, is also idle and 
will be so until February or March. The plants will have 
an overhauling and improvements and repairs will be 
made. J. G. Dickson, sales manager for these companies, 
states that ample stock is on hand and that they will 
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~ MANUFACTURERS ~ 
CARaxoCARGO SHIPPERS 


Washington Fir Lumber 


FIR TIMBERS, RAILROAD 
AND BRIDGE MATERIAL 


MILLS, ABERDEEN, WASH. ANNUAL CAPACITY, 100,000,000 FT. 


Address all correspondence to 


SAN FRANCISCO OFFICE, Royal Insurance Bldg. 


Branch Sales Office, LOS ANGELES, CALIEORNIA. 














WENDLING LUMBER CO. 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried; 
Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties. 
SAN FRANCISCO, CAL. 
Flood Building. 
PORTLAND, OREGON 
Wells-Fargo Bidg. 


W. E. THOMAS LBR. CO. “sisssca” 


Exclusive Agents tor Kansas, Nebraska, lowa, Oklahoma. 

















( >) 
California White Pine 

California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber 


Ask LOUIS WUICHET 


Room 708-712 Railway Exchange, 
ane Harrison 1295. CHICAGO, ILLINOIS. - 
































TOOLS FOR SPECIAL PURPOSES. 


This is an age of specialization. Tools and machinery 
are demanded for a specific purpose—to do one thing well 
—to do it better and faster than with present practices 
and tools. 

Recognizing this fact the manufacturers of the Shimer 
Cutter Heads began several years ago to prepare for each 
branch of work a special tool—a Cutter Head which 
should be the best of its kind, embracing all the labor and 
time-saving features possible and made to work inter- 
changeably with other tools. 

These Cutter Heads while built on one general plan, 
differ in their special application, and embrace Heads for 
making Flooring, Ceiling, Siding, Wainscoting, Ship Lap, 
O. G. Batten, Jointing, Door and Sash Mouldings, be- 
sides being adapted to the making of many specialties. 

This interchangeable system of Shimer & Sons has met 
with universal favor among mill men, especially as these 
special Cutter Heads are so low in price that a variety of 
them can be purchased for a comparatively small sum of 
money. 

There is not a tool shown in the Shimer Catalogue 
which is not rendering good service somewhere. The 
large line of Matcher Heads are built to suit any pocket 
book and to meet conditions arising from day to day. 
They are made for the fast feed matcher taking stock at 
200 feét per minute as well as for all the machines be- 
tween the fastest and the slowest. A study of this book 
will put you in position to buy intelligently. If you do 
not have a copy send for one at once to Samuel J. Shimer 
& Sons, Milton, Pa, 








60 


AMERICAN LUMBERMAN 


DECEMBER 30, 1911. 














Wa NORTHERN PINE “ag 


Anything We Miss 


in sawing a log you can rest assured 
isn't worth saving and as a result we 
can give you anything you want from 


th to Timbers 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


We use the Telecode 


CA.Swim LomBer Co. 
Lumber Manufacturers. 


MINNEAPOLIS, MINN. 


44th Avenue, North and Lyndale. 
Branch Office: PEORIA, ILL., M.E. Magruder, Manager. 
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} The Quality and Service 
of 


‘ Northland’s Pine 


cannot be equalled. 


With an annual production of 125,000,000 
Feet, we always have plenty of Stock on 
hand to fill your orders at once, and it is 
always of the Highest Quality. 


Northland Pine Company, 
MINNEAPOLIS, MINN. 
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; White Pine . 


Wisconsin and Michigan Stock 


Write for Prices on 
1”, 114”, 114” and 2” D Select White Pine. 


1”, 114”, 114” and 2” No. 1, No. 2 and No. 
3 Shop, White Pine. 


4” and 6” White Pine Bevel Siding. 
HIGH GRADE 
CORK PINE 
Factory and Pattern Lumber 1 to 4 inches thick. 


We offer for quick sale 100,000 ft. No. 4 Boards, Nor- 
thern Michigan Stock. Write for delivered prices. 


Johnson Lumber Co. 


Exporters of Pine Lumber 
MILWAUKEE, WISCONSIN. 


























continue shipping and caring for their trade as usual. 

E. R. Rogers, who, with Frank J. Shields, recently 
opened offices in the Savage-Scofield Building, engaging 
in wholesaling lumber and shingles, says they are finding 
the market still inclinded to quietness and are ‘‘ just wait- 
ing for the ticket office to open’’ as it were. Both Mr. 
Rogers and Mr. Shields have had a broad experience in 
the lumber and shingle business and the new company 
is meeting with success, 

The Columbia Box & Veneer Co., at Puyallup, is build- 
ing a 40x60 addition to its mill to accommodate new ma- 
chinery and furnish a sorting room. Two other new 
buildings are to be erected, one for a stitching room 
and another for storage. A. L. Card of this company 
says business is increasing rapidly and that the trade 
outlook is bright. 

California trade seems to be hesitating. During Oc- 
tober 7,433,411 feet was shipped from Tacoma, while 
the November report of the harbor master shows only 
4,182,100 feet shipped as compared to 5,550,000 feet in 
November, 1910. Some lumber is moving south and 
charter rates for vessels to California are the highest 
they have been this year, $5 to San Pedro, but the 
California movement for December thus far has not been 
overbrisk. 

Peter Westlin, of the Westlin Foundry & Machine 
Works, and Moran Bros., formerly of the Moran Ship- 
building Co., of Seattle, have concluded a deal with the 
Safety Investment Co. for 13 acres of tidelands on the 
Sound side of Brown’s Point and will build a drydock, 
which Tacoma is now without. Detailed plans have not 
been made public other than it is stated the project is a 
large one. 

Manager T. H. Donovan, of the Pacific & Eastern Rail- 
way Co., operating a logging road three miles above 
Raymond, has given practical demonstration of what can 
be done with logged-off lands in that locality. In a state- 
ment issued last week he shows $190.20 net profit from 
seven-eighths of an acre of potatoes and rutabagas. 
The cost of clearing the land, plowing and cultivating, 
seed and planting and digging and placing in houses 
was $200. The land is similar to thousands of acres in 
the same locality. 

The J. N. Spinker Lumber Co. opened offices this 
week at 614 Berlin Building. This concern conducts 
a general wholesale lumber business. G. R. Kirk, for- 
merly of Comly & Kirk, this city, expects to join Mr. 
Sprinker in the wholesale business and the new com- 
pany will probably be incorporated within the next 
few days under the name of the Kirk-Spinker Lumber 
Co. Comly & Kirk have dissolved partnership. This 
concern operates a planing mill and does a general 
custom business in this line. The business will be 
carried on hereafter by T. E. Comly under the name of 
the Comly Mill Co, 





ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Dee. 26.—L. D. Rogers, formerly 
manager of the Anacortes Lumber & Box Co., has ac- 
quired an interest in the Whatcom Falls Mill Co., which 
operates a large lumber and shingle plant on the local 
water front and, beginning January 1, will take entire 
charge of the manufacturing end of the business. Mr. 
Rogers has been engaged in the lumber business in the 
Northwest for a number of years, and has the reputation 
of being one of the best lumber mill managers in the 
Northwest. 

Local lumbermen are looking forward to improved con- 
ditions in the early months of next year. Recent orders 
received from the middle states show increases of about 
50 cents a thousand on lumber and the orders are coming 
in more rapidly than for some time, 





POLE AND PILING CONCERN BRANCHING OUT. 

BELLINGHAM, WASH., Dec. 26.—The Nestos Timber 
Co., this city, is spreading out in the cutting and market- 
ing of poles and piling to such an extent that the work 
is becoming of great importance in an industrial way to 
this community. Beginning with the first of the new 
year two ships will be loaded from this port with the 
product of the camps of the company, in addition to 
the shipment of about 15 ears of poles and piling by 
rail to all parts of the country each month and to the 
Puget Sound trade. The steam schooner Wand is load- 
ing a big eargo of poles for Oakland, Cal., and the 
schooner Saunders will be in January 1 for another 
cargo. 

W. D. Young of Bay City, Mich., is the president of 
the Nestos Timber Co. Robert Nestos manages the 
local business and is responsible for the rapid growth in 
the work. The cutting and marketing of poles had been 
attempted here before but never on such an extensive 
scale as undertaken by the Nestos Timber Co. It has 
four camps in operation. One is located at Aldergrove, 
near Sumas and on the Canadian side of the interna- 
tional boundary line, another near Lynden, another at 
Kendall and the fourth at Warnick. The last three 
camps are in this county. The poles are cut from 





cedar and fir trees, shipped on the Bellingham Bay & 
British Columbia Railroad to the bay and there loaded 
on the boats, excepting those shipped by rail. About 
100 men are employed in the camps and the output of the 
camps is about 200 poles a day. 

The poles are used for telephone, telegraph, wharf 
and fish piling and other purposes. The Wand, now 
loading here, will carry 12 especially long sticks to Oak- 
land, whence they will be carried to San Francisco to be 
used in construction work on the buildings on the Panama 
Exposition grounds. The 12 poles are each 130 feet 
long with 11-inch tops and 30-inch butts. The company 
also has shipped a number of poles to Mexican points to 
be used for timbering mines. 





IN THE GRAYS HARBOR COUNTRY. 

ABERDEEN AND HoQuliIAM, WASH., Dec. 26.—M. G. 
Graham, representative of one of the largest lumber con- 
cerns in Portland, Ore., says that conditions are begin- 
ning to look better and that the lumber business has 
touched the lowest mark. ‘‘In the last thirty days,’’ 
says Mr. Graham, ‘‘we have received more orders and 
inquiries, principally from the Atlantic seaboard and the 
Middle West, than for some time.’’ 

A shipment of hardwood lumber has just arrived at 
Hoquiam from the Fiji Islands on schooner Robert RK. 
Hind, now unloading at Hoquiam. It is the first cargo 
of its kind ever brought to Grays Harbor, also the first 
cargo to be shipped to Grays Harbor to be reloaded and 
shipped elsewhere by rail. The cargo is principally hard- 
wood lumber and has been estimated to contain over 
80,000 feet. The lumber will be shipped from Aberdeen 
to Portland. 

The market shows steady improvement and many orders 
are being placed for ties by the large railroads. Ton- 
nage is still scarce. A large number of orders for rail- 
road material have been placed in the last fortnight. A 
considerable portion of these orders will be filled by 
Grays Harbor mills. Estimates of the amount of busi- 
ness placed by the various railroads and car companies 
are as follows: The Burlington, about 10,000,000 feet; 
Milwaukee, 2,500,000; Haskell & Barker, 5,000,000; Pull- 
man, 2,500,000; American Car & Foundry Co., 5,000,000; 
Canadian Car Co., 6,000,000. Most of these purchases 
have been of fir and yellow pine. 

At the recent election in Chehalis County the prop- 
osition to establish a Port of Grays Harbor was car- 
ried by a large majority and at the same time the 
following were elected port commissioners: Frank 
H. Lamb, well known logger of Hoquiam; W. J. 
Patterson, banker of Aberdeen, who has lumber in- 
terests, and A. C. McNeill, of Montesano. 

Wilson Bros. & Co., lumber manufacturers of Aber- 
deen, have placed an order with the Harlan & Hol- 
lingsworth Shipbuilding Company, Wilmington, Del., 
for the construction of a steel steamship to cost $250,- 
000 for the coastwise lumber trade and also Panama 
Canal traffic. The boat will be 251 feet long, 41-foot 
beam and 22 feet depth of hold, with a carrying 
capacity of 1,750,000 feet of lumber, and will be com- 
pleted by August 1, 1912. 
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NORTHERN WASHINGTON NOTES. 

EveRETT, WaAsH., Dec. 26.—W. H. Stuchell, of the 
Kelipse Lumber Co., has returned from a trip of several 
weeks to Minneapolis, Chicago and other points. He 
looks for vastly better conditions in the lumber trade 
after February 1. The Eclipse company will continue 
its curtailment plan for some time. 

Many of the mills in Snohomish and vicinity have 
closed for the holidays and several of them will remain 
closed until February 1. In Everett the big Weyer- 
haeuser mill will remain closed until February 1. The 
Canyon company’s mill also will remain closed until Feb- 
ruary 1. The Clark-Nickerson mill will shut down Jan- 
uary 1, to remain closed a month. 

The Crown mill will be the only sawmill running here 
during January. It has many cargo shipments to load 
and must make good its contracts. 

There is much agitation over the use of the main chan 
nel of the Snohomish River here by logging, boom and 
lumber companies in bringing down logs and J. W. Clapp, 
who has the big harbor contract, has taken the matter up 
at Washington with a view of securing an order that 
logs must go by way of Ebey Slough instead. 

Lumber and other companies must secure employees 
through a city employment agency when the new commis 
sion form of government charter goes into effect next 
year. The charter contains a provision, inserted last 
week, which provides for a city agency and forbids the 
operation of all private ones. Dishonest practices by 
agents are responsible for the move. 

Barkentine Koko Head is loading 1,500,000 feet of 
lumber from the Canyon company’s mill for Adelaide, 
Australia; steam schooner Hornet took 600,000 feet of 
lumber from the Clark-Nickerson and Crown mills; 
schooner Minnie A. Caine is at the Crown mill to load 
1,000,000 feet of lumber for San Francisco; schooner 
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DAILY TRAIN FROM CAMPS OF NESTOS TIMBER CO., BELLINGHAM, WASH. 
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Melrose cleared with 600,000 feet of lumber loaded at 
the Crown mill for San Francisco; steam schooner Wasp 
loaded 150,000 feet of lumber at the Crown and 400,000 
feet of lumber at the Clark-Nickerson mill and cleared 
for San Francisco. 





IN SOUTHWESTERN WASHINGTON. 


CENTRALIA, WASH., Dec. 26.—Prices have not advanced 
and the small increase in trade volume is apparently due 
to the fact that many of the mills are preparing to close, 
and concerns requiring a certain amount of material be- 
fore a certain time in the spring are trying to get orders 
so placed that they may be sure of a supply. The shingle 
business is also at a standstill; manufacturers are con- 
ducting a strong advertising campaign, are making an 
effective fight on substitutes and have hopes of a better 
business next year. 

The logging camp that has been operated by the Colum- 
bia Box & Lumber Co. near South Bend has closed, as 
the timber in the vicinity is all cut, and the company has 
not yet decided where to move the plant. The Sunset 
Timber Co. will do the logging for the mill for a time 
at least. 

The Hawkeye Timber Co. has been incorporated, au- 
thorized to operate logging camps, railroads, telegraph 
and telephone lines, tow boats, mills ete., and to furnish 
power. The capital is $200,000. R. H. Burnside and 
others of Iowa are the incorporators. 

The Pacific Tank & Silo Co., of Chehalis, has just 
received word from its Kearney (Nebr.) agent that a 
large contract has been awarded it, and the order con- 
tained in the award will keep the factory running for the 
next six months. There is also a good general trade, and 
in order to satisfactorily handle the business the concern 
will build an addition to the plant at once. 

The Wisconsin Lumber Co.’s plant at Tittell is running 
full time. It was recently overhauled. The company 
reports a number of orders, and since the repairs have 
been made the mill is averaging about 100,000 feet a 
day. 

Tastes up of the site of the Chehalis Lumber Co. 
since its recent fire is about completed, and as soon as 
this is done it will begin the construction of a new plant. 
It expects to build a mill with about the same capacity 
of the old one, but it will have all the latest improved 
machinery and will be a model plant in every respect. 


INLAND EMPIRE 


IN THE WESTERN PINE COUNTRY. 


SPOKANE, WasuH., Dec. 26.—The date of the annual 
meeting of the Western Pine Manufacturers’ Association 
has been set for February 7 and 8, according to an- 
nouncement of Secretary A. W. Cooper. The meeting 
will be held in Spokane. 

J. A. MeEachran, of Spokane, is a member of a cor- 
poration formed in Seattle last week under the name 
the Crown Hardwood Co., capitalized at $1,000,000. Other 
members of the company are John Henry Kern, of Moose 
Jaw, Sask., and E, J. Lane, of Seattle. Headquarters of 
the company will be at Seattle. The new company pur- 
poses to deal in timber and timber lands in the Philippine 
Islands, shipping the products to the United States. The 
concern also owns timber land on Vancouver Island, B. C. 

The cut of the Milwaukee Lumber Co. for 1911 is 
42,000,000 feet according to A. V. Bradrick, general 
manager of the company, and was practically all white 
pine which had been burned over by the forest fires of 
1910. The company now has about a month’s run of 
logs in the pond which will be utilized when the mill re- 
sumes in the spring. Mr. Bradrick says the lumber was 
mostly for the export trade, the bulk of the shipments 
going to South America, He reports prospects good for 
big orders from the same market next year. 

The Empire Ice & Shingle Co. is erecting a shingle 
mill in Spokane, to take the place of the one destroyed 
by fire last fall. The plant will be in operation about 
March 1. The company has bought the mill of the River- 
side Shingle Co., of Wrenco, and is dismantling it and 
moving it to Spokane. The new plant will have a capacity 
of 40,000 shingles a day. 

John R. Toole, manager of the lumber end of the 
Amalgamated Copper Co., was in the city last week on 
business. He expects better business conditions during 
1912. 

H. J. Anderson, wholesale lumber shipper, will leave 
this week for Portland, Ore., to look after business con- 
nected with his branch office, which will be opened the 
first of the year. 

The Edward Rutledge Timber Co., of which F. J. 
Davis is local manager, has removed its offices from 
Coeur d’Alene to room 1024 Old National Bank Building. 

According to the December report of the Department 
of Agriculture, just issued, there are 1,000,000 acres of 
land sowed to winter wheat in the state of Washington. 
This is the highest report ever made. The condition of 
this crop was 91 per cent of normal on December 1, the 
average for Washington over a period of ten years. 

The Tum-a-Lum Lumber Co., Walla Walla, which con- 
trols a number of lumber yards in Oregon and Wash- 
ington, has bought a half block in Umatilla, Ore., and 
will open a yard. Two carloads of lumber are now on 
the site. 

















OIL FROM DOUGLAS FIR STUMPS. 


SPoKANE, WASH., Dec. 26.—A fir oil distilled from the 
stumps, bark and boughs of Douglas fir and other soft 
wood trees has been discovered by Dr. H. K. Benson, 
professor of industrial chemistry, and his assistants at 
the University of Washington. Such promising results 


were obtained in the experiments with longleaf pine at 
the Forest Products Laboratory at Madison, Wis., that 
a similar experiment was made at Anacortes, Wash., and 
the oil there distilled taken to the University chemical 
station. There it was analyzed and found to contain, 
besides fir oil, a very high grade of commercial turpen- 
time. At first, the oil was considered useless, as no 
market for it was known, but a careful study re- 
vealed that it would be practically interchangeable with 
the pine oil which is used as a solvent for various gums 
and rubber, and in the manufacture of metal polishes. 
It is the aim of the college forestry department to show 
the lumbermen the desirability of hauling the entire 
tree to market and of extracting the fir oil from the 
otherwise useless parts, Said Dr. Benson: 


Vir oil is just as good and will do precisely what pine oil 

will accomplish. Norway pine is closely allied to Douglas 
fir and the commercial values of their products should be 
practically equal. From an economic standpoint half of the 
tree as it stands is converted into lumber while the other 
half is left standing, or wasted as fuel. We are trying by 
our experiments to show the lumberman that it will pay him 
to bring the rest of the tree as is done in the hardwood dis- 
tricts of Michigan. 
This discovery came as the result of studying the oils of 
four cords of wood sent to the wood distilling plant at 
Anucortes. At present 29,000 pounds of stumps are under 
investigation. When the tar obtained was refined it yielded 
three products: a very light oil, used for shingle stain; a 
heavier oil, which may be made to substitute linseed oil, and 
a tar residue or pitch which can be refined into a _ protective 
liquid for iron, steel and metal surfaces. The distillation 
of fir needles is also under examination. 





IN THE FLATHEAD VALLEY. 

KALISPELL, Mont., Dec. 26.—Reports from traveling 
salesmen who have recently covered the territory in which 
the product of this valley is marketed indicate that the 
lumber market is gaining strength and that better prices 
prevail; that following the holidays buyers will be in 
the market for a considerable amount of lumber to bal- 
ance stocks preparatory to the spring and summer trade, 
which promises to be exceptionally good. Inquiries have 
been numerous and in most instances better prices have 
been secured on all items shipped during the last two 
weeks than heretofore this year. Manufacturers of this 
district intend to curtail their output fully 40 per cent 
next year in order to reduce the amount of stock on 
hand to something like normal. 

Shipments for November, as reported by fifteen mem- 
bers of the Montana Larch & Pine Manufacturers’ Asso- 
ciation, were 7,022,113 feet, as compared with 5,828,201 
feet for the corresponding month of 1910, an increase of 
1,193,912 feet or approximately 21 per cent. The in- 
crease this year is due to shipments of timbers to the 
mines in Butte on contracts for late delivery. Demand 
for yard stock during November this year was no better 
than, if as good, during the same month of 1910. 

C, I. O’Neil, president of the O’Neil Lumber Co., 
who, with his family is spending the winter in California, 
returned last week to look after important business mat- 
ters connected with his company. Mr. O’Neil will return 
to California within the next ten days. 

C. J. Winton, of Thief River Falls, Minn., one of the 
principal stockholders of the Northwestern Lumber Co., 
was in this district last week looking after his interests, 

James Byrne, of the Byrne & O’Neil Lumber Co., 
Great Falls, Mont., in this district last week on business, 
stated that the outlook is very encouraging for a good 
spring trade in the vicinity of Great Falls, as fall crops 
are in excellent condition and many settlers will erect 
permanent homes. 

Information from a reliable source in Minneapolis, 
Minn., was received last week that the Great Northern 
Railroad will build a cutoff from New Rockford, N. D., 
to Lewiston, Mont. This line will leave New Rockford 
and, going westerly, cross the Soo at Manfred; thence 
to Douglas or Ryder; thence will cross the Berthold 
reservation, crossing the Missouri River in the southern 
part of Montrail County; thence west into Montana, fol- 
lowing the route of the original Mondak cutoff to Lewis- 
ton. The line will continue from Lewiston to Great 
Falls; thence up Sun River in the Flathead Valley, where 
it will again connect with the present main line. When 
completed it will be the shortest line between the Twin 
Cities and Puget Sound. 

The O’Neil Lumber Co., this city, has contracted for 
1,500,000 feet of lumber to be delivered this winter. 
The company operates a small factory in connection with 
its retail business, which enables it to furnish all kinds of 
millwork for building purposes. 





IN THE KOOTENAI COUNTRY. 


SANDPOINT, IpA., Dec. 26.—With the completion of the 
Government sales of burned over timber, now pending in 
the Coeur d’Alene and St. Joe forest reserves, over 
300,000,000 feet of the timber injured by the fires of last 
year will have been placed under contract. This is 
approximately three-fifths of the total amount of burned 
timber which is classed as available by the Forest Service. 
Recently sales of 9,000,000 feet were made and other 
sales under consideration will bring the grand total up 
to over 53,000,000 feet. These latter sales will probably 
be closed the first of the year. There still remains about 
200,000,000 feet of timber in the Coeur d’Alene and 
St. Joe forests which is available and unsold. The more 
recent sales include one of 6,000,000 feet to George 
Branson and one of 1,000,000 feet to O. P. Hopkins, both 
of Wallace. 

The remaining available timber in the Coeur d’Alene 
and St. Joe reserves is mostly in large stands, 100,000,- 
000 feet of which is situated on and near the banks of 
the Coeur d’Alene River and about 300,000,000 feet in 
the vicinity of the St. Joe River. 

The Rose Lake Lumber Co., which has extensive hold- 
ings of timber on the North fork of Coeur d’Alene River, 
is making ready for one of the largest log drives ever 














—<Y 





Clear Lumber. 


It is not every manufacturer that can pro- 
duce wide, clear BIRCH boards ( like those 
shown in the illustration ) in sufficient quantity 
to supply any considerable demand. 

If you are at all acquainted with the timber 
of the Lake States you know that we are 
situated in the BIRCH belt. Our timber is 
the finest and our manufacturing facilities are 
unequaled. We can supply anything you 
require in BIRCH and if you only knew it, 
you could use BIRCH to advantage in many 
places where now, perhaps, you are using an 
inferior substitute. 

Write us and tell us what you need. We 
can give you expert advice. 

















SAWYER GOODMAN CoO., 
Marinette, Wis. 


GOODMAN LUMBER CO., 
Goodman, Wis. 


BUSWELL LBR. & MFG. CO., 
Wausau, Wis. 

JOHN OELHAFEN, 
Tomahawk, Wis. 
DIAMOND LUMBER CO., 
Green Bay, Wis. 
FLANNER-STEGER LAND & LUMBER CO., 
Chicago, III. 
FOSTER-LATIMER LUMBER CO., 
Mellen, Wis. 

Cc. A. GOODYEAR LUMBER CO., 
Tomah, Wis. 
GREENWOOD LUMBER CO., 
Ontonagon, Mich, 

HOLT LUMBER CoO., 
Oconto, Wis. 

G. W. JONES LUMBER CO, 
Appleton, Wis. 

NORTH WESTERN LUMBER CO 
Eau Claire, Wis. 

RIB LAKE LUMBER CO., 
Rib Lake, Wis. 
WILLOW RIVER LUMBER CO., 
New Richmond, Wis. 


1. STEPHENSON CO., 
Wells, Mich. 
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Hemlock and 
Hardwood 


Lumber 


Lath and 
White Cedar 
Shingles 


LET US QUOTE YOU 


on the next car of Hemlock Lumber, White Cedar 
Shingles, Hemlock and White Pine Lath. 


Large Stock, Straight or Mixed Cars. 





Prompt Shipments Guaranteed. Give us a Trial. 
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WHITE PINE- 


SELECTS and SHOP 
4-4", 5-4", 6-4", 8-4", 10-4", 12-4", and 16-4". 
DRY STOCK 


IMMEDIATE SHIPMENT 


Sawyer Goodman Company 


MARINETTE, WISCONSIN. 














HOME-MADE CUTTERS. 

To file a home-made knife so it will cut any of the stand- 
ard mouldings entails experience and tedious work. Much 
time is expended on Cutters for even the simplest mould- 
ings, while the more elaborate ones, with their curves and 
offsets, consumes time enough to more than pay for up- 
to-date Reversible Cutters. Then again the home-made 
cutter must be re-filed to shape at each sharpening. Un- 
less great care is observed in doing this, it will be found 
that after several sharpenings the shape of the mould has 
become so distorted as not to match with the original. 

In making Reversible Cutters the shape of mouldings is 
turned and ground into the cutting wings. Especially is 
this practice observed by Messrs. Samuel J. Shimer & 
Sons, Milton, Pa., the largest cutter manufacturers in the 
world. The sharpening is done by filing from the inside 
of the wings, consequently the shape never changes. The 
Shimer Cutters are also clearance ground, do not friction 
and burn the lumber, and as a result do not dull easily. 

Reversible Cutters for the Single Spindle Shaper or 
One-Way Cutters for the double spindle machines will 
stop the detail work in your mill, consequently you will 
be saved not only time and annoyance, but money. 

The Shimer Catalogue and Pattern Book is full of 
standard patterns, carefully numbered and priced, which 
you are at liberty to use. If your work can not be con- 
formed to any of the standard patterns shown, send a 
wood sample or blue print of what is desired and cutters 
will be made to reproduce it. 





attempted in Idaho. Many million feet of lumber, mostly 
white pine, are already in the stream and the logs fill it 
for half mile from bank to bank. The drive will be put 
through with the first high water. 

The Somner Bros. Match Block Co., of Saginaw, Mich., 
is logging 2,000,000 feet of white pine near Davis Lake, 
Wash., which will be sawed at the company’s mill on the 
lake. The timber will be manufactured into match blocks 
for the Michigan factory. 





FROM NORTHWESTERN MONTANA. 

Lippy, Mont., Dec. 26.—E. W. Doe, manager of the 
Libby Lumber Co., was called home from the East 
recently on account of the death of his sister-in-law, Mrs. 
Frank B. MeCarthy. 

W. E. Dawson is employing about twenty-five men at 
Jennings, where he will make 25,000 ties during the 
winter for the Great Northern Railway. 

The Burlingham Lumber Co., now constructing a mill 
at Libby, will soon begin getting out logs to operate the 
temporary mill upon. Work on the mill is progressing 
steadily. 





OREGON 








ON THE COLUMBIA RIVER. 


Manufacturers Pleased With Lumber Situation— 
Many Mills Booked Ahead— California Buying 
More Heavily—\umerous Cargo Shipments. 
PoRTLAND, ORE., Dec. 26.—A marked improvement in 

the lumber market is reported from various sources «and 

manufacturers are happy. Several local mills have 
booked enough orders to keep them going many weeks. 

Offshore business has picked up notably, and California 

is buying much more heavily than for more than a year. 

The railroads are coming in for material and it is said 

that some substantial orders have been placed for car 

builders’ supplies. 

Preparations for the exposition at San Francisco in 
1915 will call for large quantities of lumber and the 
movement already has started to such extent that ship 
owners last week felt justified in advancing freights 50 
cents a thousand feet, so that the rate from Columbia 
River to San Franciseo is now $4.75, and $5.25 to San 
Pedro or other southern California ports. 

F. A. Sullivan, assistant sales manager for the Doug 
las Fir Sales Co., of this city, reports business good and 
inquiries coming in more freely than for some time. He 
says the number of inquiries indicate that the dull period 
has reached its ebb and that it will not be long before 
the mills are again working to capacity filling orders. 
Sales Manager G. M. Dunean left for the Kast a few 
days ago on a general tour of inspection, to spend most 
of his time in the Denver and Salt Lake territories. 

The Eastern & Western Lumber Co. closed its large 
mill here about two weeks ago with the intention of 
giving it the annual overhauling in a leisurely manner, 
but now that trade conditions have improved so mate 
rially repair crews are working day and night and the 
mill in all probability will be cutting lumber soon after 
the first of the year. 

EK. B. Hazen, general manager of the Bridal Veil 
Lumbering Co., with mill at Bridal Veil and offices in 
this city, reports business much brisker than two weeks 
ago and he feels that the turning point has been reached. 

Hf. C. Clair, manager of the Twin Falls Logging Co., 
operating at Yacolt, Wash., says that the log supply in 
the river has been reduced considerably during the last 
month, with most of the camps in the district idle. Mr. 
Clair is president of the Columbia River Loggers’ Asso 
ciation and keeps closely in touch with the situation. 

A. M. Clark, president of the O. K. Logging Co. and 
the Columbia Valley Lumber Co., says that his com- 
panies are so fixed that the new mill the lumber com- 
pany is building at Wauna on the lower Columbia can 
be got in shape for operation in sixty days. 

The Norwegian steamer Hornelen is loading lumber for 
Australia under charter to J. J. Moore & Co., the cargo to 
be furnished by the Clark & Wilson, Eastern & Western and 
the St. John mills. At the North Pacific Lumber Co.’s mill 
in North Portland the British steamer Strathearn has just 
finished loading a cargo for Australia under charter to the 
American Trading Co. The Strathearn received part of its 
cargo at the mills of the Portland Lumber Co. At the mills 
of the St. Helens Mill Co., St. Helens, on the lower Colum- 
bia, British ship British Yeoman is loading for South Africa. 
Part of the cargo is being furnished by the Multnomah Box 
& Lumber Co. Norwegian steamer Hercules is due to arrive 
in a few days to load lumber for Manila for the Government. 
The cargo will be furnished by the North Pacific, Portland 
and Clark & Wilson lumber companies, British bark Battle 
Abbey left the mills of the Hammond Lumber Co., Tongue 
Point, near Astoria, last week with about 2,000,000 feet for 
Newcastle, N. 8. W. Schooner Pueblo is at the mills of the 
North Pacific Lumber Co. loading for the West Coast under 
charter to Balfour, Guthrie & Co. At the mills of the West- 
port Lumber Co., Westport, on the lower Columbia, schooner 
Aloha completed a cargo of lumber for Honolulu last week 
under charter to R. W. Grace & Co. Schooner Commerce 
left the Hammond mill with about 1,000,000 feet for Aus- 
tralla under charter to R. W. Grace & Co. 

From reports now obtainable from the various mills 
in Portland the cut for 1911 will be slightly in excess 
of that of 1910, when it was approximately 800,000,000 
feet. With business improving, next year’s cut should 
be fully 1,000,000,000 feet. 

The saw mill property at Warrenton, owned by the 
Old Oregon Mills, whose headquarters formerly was in 
Seattle, has been bought by E. P. Smiley, of Warren- 
ton, and Jacob Lampert, a Minneapolis lineyard man, 
the consideration named in the deed being $9,000. The 
mill originally cost about $60,000 and when purchased 
by the Old Oregon Mills was in a measure rebuilt and 
more money put into it. 


FOREST SERVICE TIMBER SALES. 

PORTLAND, ORE., Dec. 26.—The Baker White Pine Lum- 
ber Co., of Baker, Ore., was the successful bidder for the 
purchase of 56,000,000 feet of Forest Service timber on 
the Whitman National Forest, in Baker and Grant Coun- 
ties. Eighty percent of this timber is western yellow 
pine of good quality, the remainder consisting of western 
larch, Douglas fir, white fir and lodgepole pine. The com- 
pany bid $2.50 a thousand for the pine and $1 for the 
other species. ‘This is the second large body of timber 
that has been sold by the Government from this National 
forest during the year, the W. H. Eccles Lumber Co., of 
Baker, having purchased 73,000,000 feet in June. The 
Baker White Pine Lumber Co. bought a large body of 
timber on the Whitman National Forest last year. The 
Metzler-Hegstead Lumber Co., of North Powder, has just 
been awardéd a tract of Government on the Whitman 
forest. It is located upon Wolfe Creek and is estimated 
to contain 1,890,000 feet, practically all of which is 
western yellow pine. The prices to be paid are $1.50 for 
the pine and $1 for the other species. 





IN THE COOS BAY REGION. 


MARSHFIELD, ORE., Dee 26.—The steamer M. S. Dollar, 
which will load lumber from the C. A. Smith mill for 
China, will be the largest vessel that has ever entered 
Coos Bay. It will carry 3,000,000 feet of lumber and 
will load about 2,000,000 feet in this city. This will 
be the second cargo of lumber that the C. A. Smith 
company will have shipped to China this year. 

Coos Bay has made a new record for shipping lumber. 
During seven days 7,000,000 feet of lumber was taken 
over the Coos Bay bar. Excepting two cargoes all came 
from the C, A. Smith mill. 

The people of Myrtle Point have carried at an election 
a proposition to form a port district on the upper 
Coquille river for the purpose of waterway improve- 
ments. Residents of Coquille and the lower district of 
the river are fighting the move. An injunction to stop 
the election was refused in the circuit court. Other 
jugal moves are to follow. 

C. A. Smith, head of the C. A. Smith Lumber & 
Manufacturing Co., was here for a brief visit. He left 
on the company steamer Nann Smith for California 
accompanied by Superintendent A. Mereen. They will 
return to Coos Bay immediately after the holidays. 

The proposal at the city election in North Bend for 
an amendment to the charter providing that the city 
council could grant franchises without first sunomitting 
the question to a vote of the people was lost. This 
action delays the securing of a franchise by the Termi- 
nal Railway formed by local lumbermen and bankers. 





TIMBER LAND SALES 











The first purchase of land under the Weeks’ law authoriz- 
ing the creation of the Appalachian forest reserve was au- 
thorized at a recent meeting of the National Forest Reserve 
Commission in the office of the Secretary of War Stimson, 
chairman of the commission, at Washington, D. C. ‘Ten 
tracts of mountain land, aggregating 18,500 acres, in Me- 
Dowell county, North Carolina, were decided upon by the 
commission for purchase. The prices range from $3 to $6 
an acre, the total cost amounting to about $100,000. All the 
tracts are on the watershed of Catawba river. 


The Dock & Coal Co., of Plattsburg, N. Y., has bought 
from C, C. Putnam & Son, of Putnamville, Vt., their manu- 
facturing plants at Putnamville and Worcester, Vt., and 
12,500 acres of timber estimated to contain over 100,000,000 
feet; consideration was between $300,000 and $400,000. The 
buyer is permitted to cut stumpage down to 10 inches 
breast high. 


A state sale of St. Louis county, Minnesota, timber, prin- 
cipally tamarack, cedar, birch and spruce, was held Decem- 
ber 16 at Duluth, Minn., by Walker Atkins, at which about 
$50,000 was realized. 


It is reported that R. J. Menz, of the R. J. Menz Lumber 
Co., of Seattle, Wash., last week bought 21,120 acres of 
timber land, located on the Lillooet river in British Colum- 
bia, from the Western Timber Co., of St. Paul, Minn.; con- 
sideration $150,000. 


James F. McCarroll, president of the McCarroll Lumber 
Co., who operates a large saw mill at Holden, La., recently 
bought for $20,000 from Frank Haufman, of Port Huron, 
Mich., a large tract of valuable timber land in Livingston 
Parish, Louisiana. 


L. J. Pattenotte, of Roseland, La., recently bought about 
10,000,000 feet of pine and hardwood timber in the vicinity 
of Roseland. 


A large tract of timber land in Spottsylvania county, Vir- 
ginia, belonging to the estate of John Lipscomb has been 
sold to Bowie Dickinson and others, of Fredericksburg, Va. 


The Delaware, Lackawanna & Western Railroad Company 
recently bought 82,000 acres of timbered land in the Gulf 
of Mexico, from whence its tie supply for a number of years 
is to be obtained. 


A recent sale of 10,000 acres of cut over timber land in 
Cheboygan and Presque Isle counties, Michigan, to a syndi- 
cate headed by Senator Leonard Freeman, of Fenton, Mich., 
and C. H. Hoyt, of Cleveland, Ohio. 


Included in the recent sale of the extensive lumbering 
operations opened last year by D. C. Kaseman, near North 
Bend, Pa., to C. D. Raker, of Dornsife, Pa., is a timber land 
tract containing millions of feet of white pine, oak saw tim- 
ber and virgin yellow pine. 





A consular trade report from Russia states that lumber 
in that country has advanced in price owing to an in- 
crease in demand and a decrease in output. The same re- 
port states that exports have increased to all countries 
except Germany, the decrease to that country being due 
largely to the low stage of water in the rivers that 
usually are utilized in transportating both lumber and 
logs. The increasing scarcity of timber in the Scandi- 
navian Peninsula has caused many foreign importers to 
appear in the Russian markets, but domestic demand has 
compelled local firms to limit exports. 
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LUMBER NEWS FROM CALIFORNIA 








FROM THE GOLDEN GATE. 


Books Show Year’s Lumber Business Has Been Good— 
Prospects More Favorable Than a Year Ago—South 
Pacific Commerce, 

San Francisco, Cau., Dec. 26—Lumbermen of San 
Francisco and of the state are winding up the year in 
good spirits, as a rule, and plan for better conditions 
during the coming year. Prospects for fair returns in 
the lumber trade are considered more favorable than a 
year ago. An advance in prices all along the line would 
be justified, in the opinion of manufacturers and dealers. 
Even redwood, which is moving in good volume, ought 
to bring considerably more than present prices, in view 
of the demand in the West, East and in foreign coun- 
tries. Call for ties for offshore shipment continues to 
an extent that prevents local stocks of merchantable red- 
wood from accumulating. 

All the white pine mills in California are closed for the 
winter, but the box and door departments of many of 
the plants will operate throughout the winter as usual. 
Shipments to eastern markets will continue and the clears 
will sell readily, although prices might be better. 

According to the statistics compiled from the official 
records of the city for the last week, conditions are sat- 
isfactory in all branches of local realty. Building con- 
tracts aggregate 27, but, though this number is small 
comparatively, still, owing to the filing of contracts for 
three big buildings, the total consideration is $421,958, 
a sum considerably above recent averages. 


Exposition Notes. 


The building and grounds committee of the Panama 
Pacific International Exposition is ready to place the 
designs and drawings for exposition buildings on exhibi- 
tion on the ground floor of the Exposition office building. 
Tentative studies of the arrangement of buildings for 
the exposition have been in preparation for three months 
by a corps of architects, under the direction of the build- 
ing and grounds committee. The plans display compre 
hensive schemes of the grouping of buildings in Lincoln 
and Golden Gate Parks and the proposed civie center, and 
also show the proposed boulevard connecting the parks, 
civie center and the military reservation. 

The design prepared shows various groupings of the 
buildings to be erected by States, counties and foreign 
government in the different locations with the conces- 
sions and other features at Harbor View. The plans 
show not only all sites, but a number of schemes for 
the grouping of the buildings. 


Shipping News. 

Owing to rough weather along the coast, many lumber 
vessels have been bar bound the last few days at nearly 
all Pacifie Coast harbors, and some slight accidents have 
occurred, 

Charles R. McCormick & Co.’s new steam schooner 
Willamette left Saturday for Portland on its maiden 
voyage, carrying a number of passengers and freight. A 
return cargo of lumber will be loaded at St. Helens. The 
gross tonnage of the Willamette is 903, and the net 555 
tons. 

Offshore shipments of lumber from San Francisco dur 
ing the last week included the following: Str. Siberia, 
Philippine Islands, 30,066 feet lumber; str. City of Para, 
France (via Isthmus of Panama route), 7,000 feet lum 
ber; str. Wilhelmina, Honolulu, 15,000 feet lumber. 

The bkt. Benicia is chartered for lumber from Grays 
Harbor to Guaymas at private terms. TF reights remain 
very firm both for offshore and coastwise. 

It is now assured that Oceanic liners Sonoma and Ven- 
tura, being overhauled and made seaworthy, will resume 
their former run between the Golden Gate and Australia 
after several years’ idleness, and that the American flag 
will be seen again in the South Pacific. Advices from 
Washington yesterday stated that President Taft, Post 
master General Hitchcock, Solicitor General Lehmann 
and Assistant Secretary of the Navy Winthrop have ap 
proved the plan proposed by Senator Perkins and Rep 
resentative Kahn designed to restore the old trade be 
tween the Pacific Coast and the antipodes, 

Postmaster General Hitcheock will advertise for bids 
for the carrying of the mail from San Francisco to Syd 
ney by way of Honolulu and Pago Pago, the American 
naval station in the Samoan Islands. The Oceanie com 
pany stands ready to bid for the mail contracts. Under 
the act of 1891 the Government can grant $2 a mile to 
American vessels carrying mail, 

A bitter fight for the passenger and freight business is 
expected. The Union Steamship Company, which entered 
the field a year ago, Hind, Rolph & Co. now being agents, 
contemplates putting two modern liners on the run to 
compete with the Sonoma and Ventura. After the battle 
for the mail subsidies is decided a spirited fight is ex 
pected for the trade on lumber and other freight. 


Current Lumber News. 

The management of the West Side Lumber Co., J. R. 
Prince, secretary, has planned to increase the capital 
stock from $500,000 to $1,500,000. A meeting of the 
stockholders has been called for February 27 to author- 
ize the change. A large mill plant at Tuolumne is op- 
erating on white and sugar pine and betterments are 
being provided. 

C. F. Flinn has been appointed superintendent of all 
the operations of the L. EH. White Lumber Co. at Green- 
wood by H. B. Worden, general manager, Mr. Flinn has 
had an all around experience that will make him very 
valuable in bringing the company’s plant up to a high 
state of efficiency. He is a graduate of Purdue Univer- 


sity and has been connected with the Westinghouse Elec- 
trie & Manufacturing Co. Later he joined the force of 
the Allis-Chalmers Co. and was sent to this Coast. Until 
recently he was connected with that company’s sawmill 
department, with headquarters at the San Francisco 
office. He is an enthusiastic Hoo-Hoo and has the good 
wishes of all in his new position. He will take his family 
to Greenwood to reside. The White company builds its 
own logging trucks. As the first step in improving the 
mill plant a separate power house is to be built, equipped 
with marine type of boiler. A Terry steam turbine and 
a Westinghouse generator have been purchased. Orders 
have been taken for several months ahead, the daily eut 
being 80,000 feet. 


W. Paul Johnson, who is at the head of the Klamath 
Development Co. at Klamath Falls, is in this city to spend 
the holidays with his mother and his brother, 8S. O. Johnson, 
of the Weed Lumber Co. 

Cc. D. Danaher, head of the Danaher Lumber Co. of Tacoma, 
has just arrived in this city on business connected with the 
reopening of the Eldorado Lumber Co.’s plant. 

D. H, Steinmetz, vice president and general manager of 
the Standard Lumber Co., arrived from Sonora last week. 

George H. Emerson, of Hoquiam, Wash., vice president 
and manager of the North Western Lumber Co. and president 
of the Grays Harbor Tugboat Co., is in this city. 

T. F. Conway, a lumberman of Portland, Ore., is in the 
city, as are J. H. Gilson and R. A, MecGillicuddy, who have 
lumber interests on Grays Harbor; and G. W. Fenwick, 
manager of the Hammond Lumber Co.’s interests in Hum 
boldt County. 

Irred M. Ienwick, general manager of the Yosemite Lum- 
ber Co., which is installing a large lumber plant near BE 
Portal, has returned to his city office, after visiting the scene 
of operations, where good progress has been made. Mr. Fen- 
wick will spend a large part of his time at the new white 
pine mills during the coming season. 

Wilford Dole, of the Aloha Lumber Co. of Aloha, Wash., 
has arrived in this city from Grays Harbor. 

Sumner Crosby, of the Redwood Manufacturers’ Co., spent 
last week in Sacramento attending to his duties as assembly- 
man during the special session of the legislature. 

A, M. Simpson, of the Simpson Lumber Co., this city, has 
reiurned from Los Angeles in good health after a stay of 
several weeks. 

Other visitors were M. C. Mortin, of Seattle; A. IF. Stevens, 
of Healdsburg, and I. IL. Middleton, of Boulder Creek. 





IN SOUTHERN CALIFORNIA. 

LONG Bracn, Cau, Dee. 26.—Charles H. Windham, who 
is mayor of Long Beach and is a prominent lumber 
shipper who will devote his energies to that line of 
activity after the expiration of his term of office this 
year, has lodged with the district attorney of Los Angeles 
county a complaint alleging the existence here of a lum 
ber combine. Mayor Windham claims that because the 
alleged combine is local, and not interstate, it is prob 
ably not answerable to the Sherman law, but is violat 
ing the Cartwright law. 

Answering this charge, Arthur M. Goodhue, who is 
president of the State Bank of Long Beach, secretary 
and treasurer of the Ornamental Stone & Brick Co., 
manager of the San Pedro Lumber Co., of Long Beach, 
and prominently identified with the Lumber Dealers’ 
Association, Long Beach, made the following statement: 

Members of the Lumber Dealers’ Association are com- 
plying with the Cartwright and all other laws of Cali- 
fornia. They had legal advice previous to their organiza- 
tion, and that they are acting within their rights is the 
opinion of the best attorneys of Long Beach and Los 
Angeles. We have no agreement to pay jobbers of Wil- 
mington or any other place $2 per thousand feet of lum- 
ber, or any other sum, to prevent their invasion of this 
territory. We are paying for lumber the same prices as 
are paid by other dealers in Southen California, and the 
sole reason why lumber is retailed cheaper in Los Angeles 
than in Long Beach is that there is a lumber war on in 
Los Angeles, where not a single dealer is making a profit 
at this time. 

While this internecine fight is on here, a similar con 
flict is threatened at the big lumber port farther south, 
San Diego, where there is being prepared a complaint to 
be presented to the federal grand jury at Los Angeles, 
alleging the existence of a combination. The San Diego 
complainants will seek an injunction and indictments 
under the Sherman anti-trust law. 

The basis for the whole fight is the fact that lumber 
discharged from ships on the municipal docks of Long 
Beach, within a few blocks of the center of the city, 
costs the consumer here more than it does the consumer 
in Los Angeles, whither it is hauled 18 miles from the 
docks. Whether the difference will be explained by the 
price-war claim will be discovered by the investigation 
begun. 

The Citizens Lumber Co. and the Redwood Lumber 
Co. have been merged into the Citizens’ Mill & Lum- 
ber Co., Long Beach, capitalized at $300,000. The com 
pany has two big mills in the Puget Sound domain, 

Alva L. Reynolds, the Long Beach inventor who has 
devised a mechanical apparatus for prevention of de- 
struction of partially submerged piles by ocean insects 
and mollusks, is manufacturing here his first lot for 
practical demonstration, they having been ordered by 
the Farmers’ Warehouse Co. for installation on the 
piles supporting its wharf at the port of Huenema, Ven- 
tura County. The protector consists simply of a metal 
ring, encircling the round pile, the ring being held ‘o 
its desired elevation and moved up and down the pile by 
wooden or hollow metal floats and also given horizontal 
motion by a vane, made either of wood or hermetically 
sealed metal tubing. All life attached to the pile is 
removed or killed by the resultant friction, the con- 
trivance being operated solely by waves and tides, Rey- 
nolds claiming it will prolong the life of a pile 50 to 100 
years, depending upon other conditions. 

The new steamer Daisy Gadsby has sailed north to 
load lumber for this market. She has been chartered by 
the Hammond Lumber Co. and will deliver her first cargo 
to the National Lumber Co. 

The steamer Hoquiam will arrive soon at Long Beach 














HIS 34-inch B. & B. cable has 
ci been in constant use for three 
years, —says the Shreveport 
Creosoting Co., which operates it. 











It was still rendering Al service 
when the photograph was taken. The 
load of about thirty 200-pound creo- 
soted oak ties it is liandling proves that. 


For hoisting, logging, dredging and 
every other kind of genuine hard work, 
it will pay you to use 


Yellow Strand 
Wire Rope 


If you don’t know the powerful, flex- 
ible, long-lived cable with one Yellow 
Strand, get acquainted at once. 


Write today for convincing evidence 


of the real movey saving durability of 
YELLOW STRAND cables. 


Ask for Catalog No. 70. 


Broderick & 
Bascom Rope Co. 


809 N. Main St., 
ST. LOUIS, MO. 


WORKS 


Branches 
New York 
Seattle 


ST. LOUIS SEATTLE 
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For Sale: > 


(7 ASHTOLA, PA. 
Ready for Immediate Shipment. 


975 pieces 30’ 50 Ib. section steel rails 
766 pieces 30’ 45 Ib. section steel rails 
4—50 lb. Frogs 
3 pair 50 Ib. Switch Points 
Angle bars and bolts weighed in. 
PRICE, $21 per ton F.O.B. Ashtola. 


ALSO about 
5 miles 40 Ib. Relayers at Davis, W.Va., 
angle bars weighed in. PRICE, $21 per 
ton F. 0. B. Davis. 


All Guaranteed First-class Relayers. 


E. V. Babcock & Co. 


Pittsburgh, Pa., U.S. A. 

















Good Stock 
Is Easy to Sell 


It talks for itself. Another 
advantage—it brings your : 
customers back when again ‘ 
in need, Convince yourself of this—try our 


MICHIGAN 
MAPLE FLOORING 


We have well assorted stocks and can ship ata 
moment’s notice 13-16—1 1-16, in car load lots, 





Wire, Write or ’Phone Us 


BEMIS & VOSBURGH 


Farmers’ Bank Bidg., PITTSBURG, PA. 




















Allegheny Lumber Company 


Manufacturers and Wholesalers 


WHITE and YELLOW PINE, HEMLOCK 
WEST VA. SPRUCE and HARDWOODS 


PITTSBURG, PA. 








Write for quotations. 














Sound Wormy Chestnut 
x All Thicknesses — Dry. 7 


I. W. SEMANS, 





T. B. PALMER. 


Palmer & Semans Lumber Co. 


. BALSLEY, Manager of Sales. 


BRANCH OFFICE: 
801 Crozer Bldg., Philadelphia, Pa. 


SALES Pond 
Oliver Bidg., Pittsburgh, Pa. 











J. C. Donges Lbr. Co. || ¥- VA. SPRUCE, HEMLOCK 
Wholesale Lumber AND HARDWOODS. 


Office: 911 Oliver Building, parties 
PITTSBURGH, PA. NORTH CAROLINA AND 


Send us your orders and inquiries. VA. YELLOW PINE. 














PITTSBURGH, 
MEAD & SPEER CO. fennsvevania. 
Manufacturers and Wholesalers 
Pine and Hardwood Lumber 
Specialties: Poplar, Oak & Chestnut. Mills at Jennings, W.Va. 








TERHUNE LUMBER CO. 


PITTSBURGH, PA. ~ 


Will appreciate your stock lists 
and lowest: prices. 








Inner Harbor with a cargo of 600,000 feet of Oregon 
lumber to be divided between the Los Angeles Mill & 
Lumber Co., of Long Beach, and the Long Beach Im- 
provement Co. 

The four-masted lumber schooner Forester, of San 
Francisco, is sailing north for a cargo of lumber. 

Long Beach skippers and lumber shippers are interest- 
ing themselves in a movement to secure from Congress 


the installation of first class light and fog stations at 
Point Vincents, Anacapa Island and San Miguel Island, 
all points of danger en route to Long Beach. Congress: 
man W. D. Stephens has been sent a petition to this 
effect, signed by nearly a hundred masters of craft enter- 
ing these waters, all deploring the fact that the roadstead 
is so poorly lighted. Most of these are skippers of lum- 
ber vessels. 








FROM SOUTH ATLANTIC LUMBER CENTERS 








IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Dec. 26.—During the last week 
few yard schedules were offered. Factory jobs are in 
good demand, and a large number of inquiries are on 
the market. Dressed stock moves freely, but there is 
an accumulation of No. 2 common which will probably 
move after the holidays. The mills without exception 
have closed down for the holidays and most of them 
will not begin sawing again until January 2. Some 
will remain closed down until January 8. The crate 
and box mills will also close for the holidays. De- 
mand for orange boxes is ahead of the record for last 
year and the orange crop will take a large number of 
boxes. . 

N. B. Gaskill, representing William Whitmer & Sons, 
of Philadelphia, Pa., after making a tour of the mills 
on the Gulf coast, looking for large timbers, has 
placed with mills here and in the western part of the 
state orders aggregating over 3,000,000 feet of switch 
tie material. Mr. Gaskill says "he finds the market a 
great deal firmer and much higher priced than a year 
ago and that he looks for a good business this coming 

ear, 

E Among the visitors last week were John Wolfenden, 
Wolfenden & Co., Worthington; J. H. Alison, Gaines- 
ville; F. C. Alworth, Lukens; J. W. Melton, Southern 
Pine Lumber Co., Citra; W. R. Steckert, Cummer Cy- 
press Co., Gainesville; E. C. Rembert, Starke Lumber 
Co., Sexton; C. J. Frink, MeGehee Lumber Co., Levon; 
J. Kasserman, Bond Lumber Co., Lake Helen. 





FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Dee. 26.—The evident intention of the 
railroads to continue purchase of car material renders 
the prospect for the new year much more promising than 
the outlook at this time a year ago. Millmen are very 
hopeful and their confidence extends to local dealers 
whose trade depends upon purely local conditions. Every- 
one looks to the new year as a season of better and more 
sustained demand and higher prices. Several dealers 
report that more car material is being bought than at 
any other time in their experience. Demand is greater 
than the supply and further advance in prices seems 
inevitable. A representative of a well known con- 
struction company said last week that the increased 
railroad buying is due partly to the abandonment by the 
roads of their attempt to perfect steel ears. After 
persisting for some time in efforts to furnish a satis- 
factory car of steel construction the plan has been 
dropped and the roads are hurrying improvement of 
rolling stock that has been neglected during several 
years. 

More general complaints were heard last week in 
regard to shortage of cars than have been made in some 
time. Several dealers find it impossible to get sufficient 
flat cars, 

Local dealers see much building in prospect for next 
year. Plans for a great deal of important construction 
work have already been presented to them for esti- 
mates. The building record for this year will com- 
pare unfavorably with that of last year, because of a 
number of public buildings that were erected in 1910, 
but the prospect for the new year is unusually good. 

A marked increase in demand for ecutover lands in 
south Georgia is experienced. One promoter last week 
secured an option on 50,000 acres in the southern part 
of the state, and will use this land for purposes of 
colonization. 

For the conservation of overflow lands in Georgia, 
Florida and the Carolinas the Georgia Drainage Con- 
gress convened on December 19 at Waycross. Kxperts 
from state and government national departments were 
present, and delegations of from three to five individuals 
attended from 41 counties. Enactment by the legis- 
latures of the three states of a comprehensive drainage 
law was urged. President L. R. Aiken announced that 
he would call a meeting of officers of the congress to be- 
gin a vigorous campaign to arouse general interest in 
the question of drainage. 





FROM THE OLD DOMINION. 

NorFouk, VA., Dee. 26.—During the holiday season lit- 
tle is being done and not much activity is expected until 
after the first of the year, when, it is freely stated, the 
same bright conditions which have obtained for the last 
month or two will again set in. Prices are steady and 
the holiday lull will not affect the market one way or the 
other. The majority of the mills have closed for two or 
three days, but this will not cause much loss to manu- 
facturers, as the weather for a week or so has been too 
inclement to carry on logging operations. North Caro- 
lina pine peop seem to have intrenched themselves in 
such good position as to enable them to stand the trials 
of a hard winter and are appreciating this Christmas 
period more than any other since 1907. 

The following were visitors during last week: A. R. 
Turnbull, president of the Rowland Lumber Co., Bow- 
dens, N. C.; Guy I. Buell, president of the Montgomery 
Lumber Co., Suffolk, Va.; L. D. Tanner, Montgomery 


Lumber Co., New York; George A. Latta, George A. 
Latta & Co., Philadelphia, Pa.; Horton Corwin, jr., presi- 
dent of the Branning Manufacturing Co., Edenton, N. C, 

The Rowland Lumber Co., of Norfolk, with operations 
at Bowdens, gave to all of its employees, from the water 
boy up, one day’s full pay as a Christmas gift in appre- 
ciation of the services rendered by them during the year. 





SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, Ga., Dec. 26.—The Savannah lumber 
market is on a holiday basis. There is very little trad- 
ing and millmen show little eagerness to supply lumber 
at the prevailing prices. More than one lumberman who 
has tried to get orders filled during the last week has 
been disappointed. One man is reported to have written 
to all the mills with which he does business and re- 
quested the filling of orders for almost anything and not 
to have received a single reply. 

It is expected that the new year will open with prices 
much better than they were before the holiday season. 
The building of small houses in the country continues 
active and the mills that have anything to sell do not 
seem to have much trouble disposing of it near at home. 





FROM CENTRAL VIRGINIA. 


LYNCHBURG, VA., Dec. 26.—The holidays have inter- 
fered considerably with trade during the week ended 
today. Dealers look for an active spring trade. Without 
exception they are optimistic as to prices and volume. 
Prices of yellow pine have held up well, with slight 
advances in some lines, and in the midst of the holiday 
season orders and inquiries are brisk and satisfactory. 

The outlook for the hardwood trade, manufacturers 
say, is better than it has been for several months. Dur- 
ing the fall trade was rather dull, but recently demand 
by finishing mills and furniture manufacturers has shown 
a decided tendency to pick up. It is believed that there 
will be a continued spurt as soon as the holidays are 
over. 





FROM THE MARYLAND METROPOLIS. 

BALTIMORE, Mp., Dec. 26.—Notwithstanding the fact 
that lumbermen generally did not expect. to do much 
business between the holidays several of them found 
orders in the mail this morning after practically three 
days’ suspension. The trade situation is most encourag- 
ing, with all the indications in favor not only of main- 
tenance of prices but of further expansion in the move- 
ment. The one drawback is the advance made in ocean 
freight rates to British ports, which will serve to cut 
down the profits of the shippers, but may eventually 
work to their advantage in that it will result in an up- 
ward movement of quotations and ultimately produce bet- 
ter returns in some divisions of the trade. The Liverpool 
market continues to be weak, especially as to oak planks. 

Maurice W. Wiley, who withdrew recently from 
the Wiley-Homer Lumber Co., has made a _ connec- 
tion with William M. Burgan, and will have an interest 
in the business. Another well known Baltimore lum- 
berman who has joined the forces of Mr. Burgan is 
Frank Ing, for several years manager of the W. Lewis 
Rowe Lumber Co., which recently went into the hands 
of a receiver. Mr. Wiley has an extensive acquaintance 
in the North Carolina pine trade, both at the selling and 
the buying ends and is regarded as an excellent acquisi- 
tion. Mr. Ing is a familiar figure in the local trade and 
knows it well. He also is expected to give a good account 
of himself. 

The R. E. Wood Lumber Co. is having some of its dis- 
tant representatives in for a holiday visit. One of the 
callers is Clarence Wood, assistant to the general mana- 
ger, who is here from North Carolina. Another is O. J. 
Mann, in charge of the company’s New York office. 
Neither has spent his time entirely in enjoyment, and 
both have conferred about business methods with Presi- 
dent R. E. Wood and other officials. 

P. M. Womble, president of the Georgia Pine Co., spent 
his Christmas at his country place on Severn River. 

W. O. Price, hardwood exporter, who had improved 
sufficiently after a long attack of illness to be out look- 
ing for business again, has had a relapse and his condition 
has been such as to keep him confined to his house. 

Asa T. Crawford and Ciyde Tilghman, of the Dennis 
Simmons Lumber Co., were in Baltimore last week and 
called on North Carolina pine men. They expressed 
themselves as very sanguine with regard to the outlook. 





NAVY DEPARTMENT LUMBER REQUISITIONS. 


The Bureau of Supplies and Accounts of the Navy 
Department, Washington, D. C., will open bids January 
16 on schedule 4217 for 10, 000 feet of white pine 
for delivery at Washington; and on January 30 on 
schedule 4219 for 10,000 feet ‘of spruce, to be delivered 
at Mare Island navy yard. Persons desiring these 
schedules may obtain full information upon application 
to the navy pay office nearest each aed yard or from 
the bureau at Washington. 
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CENTRAL SOUTH SITUATION 








CRESCENT CITY NEWS. 

NEW ORLEANS, La., Dee. 25.—The report of last week 
could be reprinted practically without change as applied 
to market conditions obtaining today. Local lumbermen 
mostly are taking Christmas and mighty few offices were 
open this morning. On domestic business the usual holi- 
day quiet prevails, though with marked exceptions. 
The exceptions deal with special stock and car and rail- 
road material, for which the December demand has prob- 
ably been more active than for any year since the big 
slump in 1907. The export call is also maintaining the 
strength developed several weeks ago. Otherwise the 
business is pretty much of normal proportions. 

Lumber shop talk nowadays is confined largely to dis- 
cussion of the 1912 prospect. Notwithstanding the large 
political erop to be harvested next year, the outlook is 
almost universally regarded as bright. Mill stocks in 
this territory are below normal and considerably broken. 
Some of the mills sawing for export are reported to be 
passing up good business because they are not in posi- 
tion to handle it. To a less marked degree the same 
thing is noted of some items of car material for domestic 
consumption. The strong demand is having a wholesome 
effect upon quotations and ought to benefit prices all 
through the list. In some offices there is a hesitancy 
about booking orders for future delivery of any sort 
of stock not already in pile at current quotations, the 
feeling being that prices will improve early in the year, 
when the spring demand opens. 

Many mills are down for the holidays, and a few 
because the rains and bad weather have put the kibosh 
on logging operations. The holiday shutdowns probably 
will be briefer, on the average, than usual, and in the 
majority of cases the planers are being operated right 
through. Car supply is better in this immediate terri- 
tory, though occasional complaints drift in from south- 
western Louisiana. 

What threatened to prove a very pretty row developed 
last week between some of the lumber exporters shipping 
to Italian markets and two steamship lines with which 
they had made contracts during the last summer, In- 
crease of offered tonnage and scarcity of slips have sent 
up ocean rates. The exporters complained that the 
steamship companies in question were loading their avail- 
able steamer room with more profitable tonnage and giv- 
ing the go-by to lumber and timber shipments tendered 
them under the contracts signed last summer. The result 
is that the exporters have been forced to pay demurrage 
on cars, while their inability to move stock contracted to 
Italian buyers subjects them to cancellation and to claims 
for damages. There was talk of taking the dispute into 
the courts, but a test case was submitted last Saturday 
to the arbitration of the maritime branch of the board 
of trade. Alfred H. Clement, a local ship broker, ap- 
peared as complainant, and the local agents for the 
Pierce and Creole lines, operating a service from New 
Orleans to Genoa, represented the other side of the argu- 
ment. After hearing both sides the committee decided 
that the steamship companies should observe the terms 
of their contract and move the lumber shipments imme- 
diately. Accordingly the agents, it is said, have notified 
the exporters that they will abide by the award and 
accept for shipment on the Mongibello, now in port, 
such stock as was awaiting shipment. It was announced 
also that the companies are making an effort to secure 
additional ships to handle the January movement. 

The charter of the Mississippi Exposition Co., of Gulf 
port, Miss., has been approved by Governor Noel, and the 
stockholders will hold a meeting on December 29 to effect 
permanent organization and discuss the preliminary plans 
for holding an exposition at Gulfport in 1917 to com- 
memorate the centennial of Mississippi’s admission to 
statehood. 

Purchase by the McCarroll Lumber Co. of a tract 
of timberland in Livingston parish is reported from Ham 
mond, La., the vendor being Frank Hoffman, of Povt 
Huron, Mich., and the consideration, $20,000. The deal 
is said to have been closed last Friday, just prior to 
Mr. Hoffman’s departure for the north. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 

LAKE CHARLES, La., Dec. 26.—Dullness has character- 
ized business the last ten days. Lumbermen expect little 
change in the situation until after the holidays. Few of 
the mills in southwestern Louisiana or southeastern Texas 
are in operation and it is not likely that many of them 
will attempt to resume until the middle of next month. 

Sales agents of local mills report an increased inquiry 
for railroad material. One large mill booked an order 
last week for over 200,000 feet from one north and 
south line. Other mills are in receipt of letters asking 
for bids on orders of considerable quantity. 

The export trade reports light business. It is believed, 
however, that the new year will bring with it a revival in 
that line. 

The cypress mills are all running again and the cypress 
men are more than delighted over the fact that the 
present high water has enabled them to secure sufficient 
logs to keep their plants in operation for many months 
if they so desire. 

The car shortage is still working a hardship on mills 
having orders to fill. It seems that the railroads can not 
possibly furnish all of the rolling stock necessary to 
meet the demands of the rice men, the sugar men and 
the lumbermen. It is also reported that the strike of 
carmen of the Southern Pacific and the Illinois Central 
has been responsible for many thousand cars being out 
of commission. The differences between the sawmill 
workers and employers have been settled. 


Caleasieu River reached the highest stage in twenty 
years the other day and while many of the sawmills 
were compelled to close temporarily, manufacturers will 
profit by it, as it will enable them to float down hundreds 
of thousands of logs from the headwaters of streams in 
this vicinity. 

L. M. Autrey, manager of the Naval Stores Company 
at Newton, Tex., KE. M. Pringle, manager of the Calcasieu 
Naval Stores Co, at Kinder, La., and R. R. Long, man- 
ager of the Western Naval Stores Co., of Biloxi, Miss., 
were in Beaumont last week on business. They recently 
attended a meeting of naval stores men at Alexandria, 
where an organization was perfected which will be known 
as the Western Louisiana & East Texas Turpentine & 
Naval Stores Operators’ Association. 

The Brooks-Seanlon Lumber Co., of Kentwood, expects 
to expend about $10,000 in advertising its cutover lands 
in that section. 

Maurice Deweert, of Ostend, Belgium, is in Lake 
Charles in the interest of Henri Deweert & Co., importers 
of lumber and logs. Mr. Deweert came to this country 
several weeks ago with Henri Helaers, the Belgian repre- 
sentative of the Long-Bell Lumber Co. 

Frank Hoffman, of Port Huron, Mich., who owns large 
tracts of timber lands in Louisiana, is in this section. 

The Miller-Link Lumber Co., of Orange, will reopen a 
big logging camp at Bunker Hill on the Orange & 
Northwestern. 

The big plant of the Mackey Pine Products Co., at 
Covington, has been started. 

The St. Louis Cypress Lumber Co., of Houma, is deep- 
ening the canal to Barataria Bay. 





IN NORTHEASTERN LOUISIANA. 

SHREVEpoRT, LA., Dec. 26.—For the holiday season the 
strength of the market is unusually good. Orders are 
more plentiful than the most hopeful dealers expected, 
especially those for timbers and car materials. On yard 
stock the demand is considerably stronger. Prices are 
good on special stuff and car material, but on yard stock 
are only fair. , 

Rain over Louisiana and eastern Texas for the last 
several days has seriously hampered mill operations. 
Practically all mills have shut down, some for several 
days. With good weather it is expected that they will 
be able to resume operation after the holidays, 

Several of the companies have received big orders 
lately for car material. One of the biggest orders was 
placed by the American Car & Foundry Co. with the 
Ozone Lumber Co., at Tallisheek, to supply the entire 
yellow pine cut of its mill for the next sixty days. 

The West Michigan Furniture Co. has sold 17,463 acres 
of fine bottom land near Tallulah to the Singer Sewing 
Machine Co., which, it is supposed, will use some of the 
timber for making crates and boxes for its factories. 
The remainder of the land is to be sold in small tracts 
to settlers. On this tract are heavy stands of cypress, 
sweet gum, white and red oak and a scattering of hickory 
and pignut. 

A. J. Peavy, president of the Peavy-Byrnes Lumber 
Co., is just back from Kinder and reports that logging 
in southwestern Louisiana has been retarded by recent 
heavy rains, and that most all the mills have been forced 
to close because of inability to get logs. As far as he 
could learn every mill between Lake Charles and Shreve: 
port is closed. 

George Morrison, president of the Shreveport Lumber 
Co., is in Wichita, Kas., for the holidays. Reports sent 
to his office are to the effect that he expects improve- 
ment of the market soon after the beginning of the 
new year. 





— 


EXPANSION OF AN ALABAMA CONCERN. 

BIRMINGHAM, ALA., Dec. 26.—The business of. H. H. 
Hitt, manufacturer of hardwood lumber, so expanded and 
grew during the last year that to take care of further 
extension Mr. Hitt found it advisable to incorporate a 
company. The company started business November 15, 
1911, with a paid-up capital of $250,000. Officers and 
directors are as follows: H. H. Hitt, president and gen- 
eral manager; A. C. Smith, jr., vice president; F. R. 
Seeley, secretary and treasurer; B, M. Nash, sales man- 
ager. 

eur. Hitt has manufactured hardwoods at Danville and 
Falkville for the last two and a half years and is well 
known to the trade. Mr. Seeley needs no introduction in 
hardwood circles. He has had a large experience for a 
number of years, having been in charge of the lumber 
department of the Stearns Lumber Co., Stearns, Ky., and 
for several years general manager of the Santee River 
Cypress Lumber Co., Ferguson, 8. C. Mr. Nash has been 
associated with Mr. Hitt in connection with manufacture 
and sales since the beginning of Mr. Hitt’s operations 
in Alabama. For some time he had the management of 
one of the mills. 

The company will manufacture timber from its own 
tracts; also logs under contract along the Louisville & 
Nashville railroad and along the Tennessee River at its 
band mill at Falkville, Ala., where the central offices are 
located, together with planing, flooring and hickory mills. 
It will also manufacture the celebrated Tennessee Valley 
white oak and poplar at the band mill formerly owned 
by the Bixby Lumber Co., Decatur, Ala., which is under 
contract to the Hitt interest. 

In addition to these operations the company has two 
circular mills and two stave mills which it will operate, 
thus giving a large output of the very finest quality of 
oak and poplar lumber. Some yellow pine and gum will 
be manufactured in addition, but the largest per cent of 























Wa PITTSBURG “@ag| 
FOR SALE: 22.oum 


32 M ft. 1x13 to 17 1st & 2nds & Wagon Box, 
255 “ 1x 6tol12 Ist & 2nds. 
487 “ 1x 4” & up No. | Common, 


BAY POPLAR. 


10 M ft. 1x13 to 17 1st & 2nds. 
716 “ 1x 6to 12 Ist & 2nds. 
237 “ Ix 4&Up No. 1 Common, 
All the above is band sawn and trimmed. ker: <* 6 piled 
separately and is thoroughly dry and straight. W'' * ske ley 


. . . u 
prices for quick shipmeut. The above is piled at Ayden, 
rate to Norfoik 8 cents. 











| Amaia Lumber & Mfg. Co. 


PITTSBURG, PA. > 








YELLOW PINE 










Manufacturers of 
Lumber — Timber — Ties 


Let Us Quote You Prices 


THE GERMAIN COMPANY 
PITTSBURG, PA. 








We Want Prices on 


0. Boxing Lumber in all kinds 
d of Woods also Hardwood 
Mine Material. 
Send us Stock Lists and Prices 
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BEAUTIEULLY MADE 


MOULDINGS 



































The SUCCESS of our business is due to the 
SMOOTHNESS of our MOULDINGS—The Dryness 
of our Lumber and our Prompt and Attentive Service. 


OAK, YELLOW PINE ) Isterior and Sutestes 
GUM AND CYPRESS MOULDINGS 


Are Our Specialty — Send Specifications of what you 
want, for Straight Cars, Mixed Cars, or Local Shipments. 


THE HYDE PARK LUMBER CO., “%Siiios*™ 








LOGAN - MAPHET LUMBER CO. 


WE CAN SHIP PROMPTLY— 


POPLAR—1 car each Com. & Better 10-4, 12-4 
and 16-4. Nice Yellow Stock. 

PLAIN WHITE OAK—Several cars Com. & Better. 

PLAIN RED OAK —Several cars Com. & Better. 

QTD. WHITE OAK—Several cars Com. & Better. 

QTD. RED OAK —Several cars Com. & Better. 


Let us quote you on your requirements in anything in Hardwoods. 
Address either place 


Main Office and Yards, Branch Office and Yards, 
KNOXVILLE, TENN. CINCINNATI, OHIO. 








A Vest Pocket Ready Reckoner 


for lumbermen, sawmill men. contractors purchas- 
ing agents, booxkeepers, in fact, any one having any- 
thing to do with lumber. Contains 72 pages, price 
25 cents each or § for $1, postpaid. 
° 431 S. Dearborn Street, 
American Lumberman, “ Gittcaco 1. 
. 
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SPECIAL PRICES 


For quick movement on the following 
and Sawn Lumber. 


POPLAR. 
No. 


Box 6 

No. 2 common B 

No. 

No. 

Sign boards 13 to 17” 
PLAIN OAK. 

No. 2 common 

No. 3 common 

Mill Cull 

11 to 14” 

Export 


QUARTERED OAK. 


No. 1 common.. 
No. 2 common.. 
2 to 344” strips 


CHESTNUT. 


No. 3 common 

S. W. and No. 2 common.. 24,000’ 

S. W. and No. 2 common.. 17,000’ 
MISCELLANEOUS. 

Birch log run 

Locust log run 3,000 

Basswood log run, M. C. O. 32,000’ 


Sales Agents of The Haddock-France Lumber Co. 


Monarch Lumber Co. 


15th and Market Sts., PHILADELPHIA, PA, 
BZN) 


— 7 mae 


, 














( : ; 
We are in the market for 
4x6-16, 6x8-16, 3x10-16 
HARDWOOD SKIDDING LUMBER 


for delivery on the Lehigh Valley Railroad or 
Central Railroad of N. J. at Bethlehem, Pa, 


~S, 


If you manufacture this stock, let us hear from you. 


THOMAS E. COALE LUMBER CO. 

















\S Franklin Bank Building, PHILADELPHIA, PA. 








DOUBLE YOUR CAPACITY. 


How to increase the output of his mill without a large 
expenditure of money is a problem which often perplexes 
the average mill man. He realizes that under existing 
conditions he should have an added output to enable him 
to successfully meet competition. He, however, feels that 
he can not at this time invest in new machines, much as 
he needs them. 


It is to such a man that the Shimer Double Ceiling and 
Double Flooring Heads should appeal very forcibly. By 
their use the capacity of a matcher or moulder may be 
doubled. The stock is run with double tongue and groove 
and then re-sawed into two marketable strips. The Bits 
on the Shimer Double Heads mark the saw cut line of di- 
vision on the stock; so that the sawyer can at once detect 
any variation of the saw and correct it as the board is 
passing through. 

These Heads are no experiment, but have been on the 
market long enough to be in use in a large number of 
the best mills in this and other countries. Théy will be 
found to be very complete and practical tools, carrying 
the Shimer guarantee to do as represented or no sale, 

As an investment of $33.08 and upwards will give you 
about 100 per cent gain in output, why not send today 
for full particulars in reference to these tools. Address 
Samuel J. Shimer & Sons, Milton, Pa. 





the output will be oak and poplar, in which the company 
will speciauze, 


SOUTHEASTERN MISSISSIPPI NEWS. 

HarriespurG, Miss., Dec. 26.—Nothing is being done 
in the yellow pine industry of this territory; most of the 
buying force is away on holiday trips and those mills 
which did not shut down expressly for the holidays and 
annual repairs were forced to on account of rains, which 
have made logging absolutely impossible. It was ex- 
pected that none of the mills would remain closed later 
than the Ist of January, but even if the rains subside 
it will take at least a week for the water to run off and 
the ground to get into shape for logging, and as there 
appears to be no sign of the weather changing it is 
not expected that a full resumption of operations will be 
effected until some time in the early part of January. 
The rains have had the further effect of preventing 
manufacturers getting off their before Christmas ship- 
ments and these delayed orders will run over into 1912, 
not allowing them to aecept business which the buyers 
hoped to be able to place soon after the first of the year. 

P. M. Ikler, who recently bought a large and fine tract 
of virgin timber between Moselle and Ellisville, is said 
to be arranging to go into this timber at once, his pres- 
ent logging operations having about been exhausted. 
This timber will be manufactured at his present plant, 
being within two miles of the mill location. 








FROM ALABAMA’S CAPITAL. 

MONTGOMERY, ALA., Dee. 26.—Local retail and whole- 
sale lumber dealers during the year have enjoyed unex- 
pected prosperity. More mills have been established to 
cut Alabama’s millions of feet of lumber than during 
any other year. Every mill in Alabama reports pros- 
perity. Every Montgomery dealer says the year has been 
a good one for the lumber companies. Better prices have 
prevailed than formerly and the demand has been much 
greater. Mills are not overloaded with lumber; in fact, 
many orders have been turned down. No failures of im- 
portance among lumber dealers have been reported. 
Several large mills are being erected in central Alabama, 
and a number of railroads are being surveyed. 

Prices are at a higher level this year than last. This 
is true of all grades of lumber. Retail dealers are get- 
ting better prices comparatively than wholesalers. The 
general manager of the Conifer Lumber Co. in speaking 
of the year’s business said that it has experienced a 
season of prosperity. Mills are not overloaded with 
lumber. All other concerns reported good business, 
among them the Alabama Lumber Co., Alabama Shingle 
Co., American Car & Foundry Co., Chestnut Lumber Co., 
Cromwell Hardwood Lumber Co., Elrod Lumber Co., E. 
P. Flowers & Co., Germain Co., Mutual Lumber Co., 
National Lumber Co., Pine Plume Lumber Co., Southern 
Pine Lumber Co., Southern Sash & Door Co., Vesuvius 
Lumber Co., E. M. Whittington & Co., Cramton Lum- 
ber Co. 





WESTERN FLORIDA TRADE. 

PENSACOLA, F'LA., Dec. 26.—The end of the year finds 
manufacturers of this district in a better condition finan- 
cially than any previous year for a long time, and if the 
present situation be taken as an indication the coming 
year will be a good one, for while at the present time 
buyers to some extent assume a waiting attitude, business 
is sufficient to keep the mills busy. There has been a 
noted improvement in the demand for car material, as 
well as bridge timber, and it is expected by manufac- 
turers that with the opening of the new year dealers will 
begin replenishing their stocks. 

The export market is exceptionally quiet, but this is 
attributed to the Christmas season, and nothing is looked 
for except a small business before the middle of Jan- 
uary. The movement to foreign countries during the last 
week amounted to less than 2,000,000 feet. A number of 
vessels are loading cargo, however, and the next two or 
three weeks will witness a normal movement. 

The large and modern planing mill of the Jackson 
Lumber Co. at Lockhart, Ala., of which W. 8S. Harlan is 
manager, was destroyed by fire Wednesday night of last 
week. But for favorable weather conditions the entire 
plant would have been swept away. In the mill were 
sixteen planing machines, as well as other machinery and 
considerable stock. The loss will be about $90,000. 





AUSTRALIAN AGENCY WANTED FOR AMER- 
ICAN WOODS. 


A correspondent of the AMERICAN LUMBERMAN at pres- 
ent in the Philippines, who was connected with the lumber 
business a number of years before leaving this country, 
expects to leave for Australia in April, 1912, and de- 
sires to become the Australian representative for a number 
of the larger lumber mills on the Pacific Coast. The corre- 
spondent states that the outlook for the lumber busi- 
ness in Australia is good for a number of years, as a 
number of large railroad projects are to be put through. 
He desires especially to be put in touch with mills that 
have not yet taken up the Australian marikct. Concerns 
desirous of getting in touch with this correspondent will 
be given his name and address on request. 





During the last twelve years exports of coal from the 
United States have trebled in value, the amount exported 
during 1911 in round numbers being valued at $15,000,- 
000 above the year immediately preceding. During the 
ten months ended with October coal valued at $44,000,000 
was exported. Coal supplied to vessels engaged in the 
foreign trade was valued at $18,000,000. On the basis 
of figures already obtained the exports for the 12 months 
of the present year are estimated at $80,000,000. Coal 
now ranks seventh among the leading articles of ex- 
portation, 





THE SOUTHWEST 


IN THE MISSOURI-KANSAS DISTRICT. 

Kansas Crry, Mo., Dec. 26.—A short time ago lum- 
bermen predicted that the new year would be the worst 
the business had known for decades if not in the entire 
history of the business. There was not a ray of hope 
anywhere. Now all business men, lumbermen especially, 
predict a good year, at least for the first half. The final 
crop reports from the Middle West have opened the 
eyes of the business men to the fact that the total value 
of crops is not far behind the banner year and better 
than for many years. Furthermore the outlook for crops 
now in the ground never was so good. Heavy rains fol- 
lowed by a foot of snow almost insure the best wheat 
crop ever known. The crop now averages almost 100 
per cent all over the West. A year ago it was less than 
80 per cent. The rains and snow also mean that the 
soil for spring sowing and planting will be in excellent 
condition. ‘‘A big snow,’’ say the farmers, ‘‘means a 
big wheat crop.’’ Then that big bugaboo, the presi- 
dential campaign, is not looming up with the same pros- 
pective harm it did a month ago. Business men say this 
is more a mental condition anyhow than a fact, and 
seem determined not to allow it to retard usual business 
affairs. Another very good reason for their belief, and 
one that is an actual condition, is that business already 
is better. Mills are short of stock and demand for much 
they cut is more than can be readily handled. The only 
weak spot in the whole trade is in yard stock, and that 
is improving. The mills that can furnish car material, 
timbers and export stock are having all they can do at 
prices that a few weeks ago were thought never would 
come again. Some of these prices are better than were 
ever known. The usual spring buying by the yards will 
give manufacturers as fair average prices as they have 
had for five years. 

Frank Hodges, of Hodges Bros., Olathe, Kas., has 
just returned from another of his famous hunting trips. 
The party which Mr. Hodges accompanied was large. 
Ben Foster of the Foster Lumber Ce. was one of the 
party. 

Thor Sanborn, who has been the Kansas City agent 
of the Pacifie Coast Agency, has resigned that position 
to take up work for the Grays Harbor Commercial Co. 
Mr. Sanborn will have charge of the eastern agents and 
agencies and will live on the road most of the time. 

One of the prettiest holiday functions in this city was 
that by William Huttig, president of the National Bank 
of the Republic, in compliment to his daughter, Elizabeth, 
at the Arnold-Thomas School, which the daughter at- 
tends. It consisted of a dinner to the pupils and teachers. 
There were 54 guests. 














IN THE EAST TEXAS LUMBER CENTER. 

Houston, Tex., Dee. 26.—Hardly a lumber mill in 
the yellow pine belt of eastern Texas will be in operation 
before January 15. Rain has fallen almost daily since 
December 1 and the ground is so soft in the woods that 
logging is impossible. Most of the mills are out of logs. 
As a result it is expected that a sharp up-turn in prices 
will come about the first of the year; already an up- 
ward trend is noticed. Lumbermen say that the rains 
will prove ultimately to be a boon and they show no 
sorrow at being compelled to let their properties lie idle. 

One of the few mills that will resume work is that of 
the Kirby Lumber Co. at Bronson. This mill has been 
down for months but has a supply of logs to keep it 
going for some time. There is a decided increase in 
the lumber demand. Railroads continue to be steady 
buyers and are inquiring for material in large quantities. 

While prices have been going up during the last few 
weeks the movement has been steady and there has been 
but little fluctuation. 

E. M. Boon, of Goldthwaite, has sold his lumber yard 
and business to Harris & McCullough. 

H. D. Timmons, of Waxahachie, will turn over his lum- 
ber business to his son-in-law, D. H. Thompson, on 
January 1. 

The Kelsay Lumber Co. at Fort Worth has bought the 
lumber yard and stock of A. J. Roe in Fort Worth. 





FROM A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEX., Dec, 26.—The movement is consider- 
able and the outlook encouraging. It is expected that 
spring trade will show a big increase. The general 
tendency is described as stiffening. Building operations 
are good for this time of year, which is helping to main- 
tain the demand, and it is estimated that a good call for 
material will be maintained throughout the winter. A 
good trade in the sash and door line is noted. There is 
a growing demand for car building and railroad material 
and for export stuff and the exporters have great hopes 
of increased business during January. 

The Country Girl went down the Neches river a few 
days ago with a tow of timber. The steamer Cameron 
left Sabine for Buenos Aires Wednesday loaded with 
990,000 feet of lumber by Leathbury & White, of Mobile. 

B. F. Bonner, general manager, and C. P. Myer, man- 
ager of mills, of the Kirby Lumber Company, Houston, 
were recent visitors and announced that in order to have 
the operating department of their company nearer its 
mills several of its offices would be moved from Houston 
to Silsbee. The change will become effective January 1. 
The offices to be transferred are those of C. P. Myer, 
manager of the mills, and S. A, McNeely, manager of 
the tie department. 

F. H. Farwell, of the Lutcher & Moore Lumber Com- 
pany, Orange, was a Port Arthur visitor Friday, attend- 
ing to matters regarding the clearing of steamship Russe. 
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TIDE OF TRADE IN THE ST. LOUIS FIELD 








IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Closing Year Makes Strong Finish—Encouraging 
Prospects for the New Year—Revival of Demand 
for Car Material—Trade Predictions. 

Sr. Louis, Mo., Dec. 26.—A spirit of good cheer pre- 
vails in local lumberdom because of the remarkable ac- 
tivity that the market has shown toward the close of the 
year and the bright prospects that 1912 seems to hold. 
The AMERICAN LUMBERMAN representative has inter- 
viewed a large number of prominent lumbermen in all 
branches of the trade, and the general consensus is that 
the underlying conditions attaching to the lumber trade 
are such that nothing short of calamity can stop the 
tide of prosperity that has set in. As will be seen by 
the accompanying interviews, business has ‘‘ about faced’’ 
and is marching ‘‘ double quick.’’ 

The year just closing has been a trying one to business 
in general and the lumber business in particular, Owing 
to the general dullness of the market throughout most of 
the year the lumbermen allowed themselves to drift into 
the dumps, and entertained generally the belief that con- 
ditions were worse than they actually were. The books 
are now telling a different story, much to the surprise 
of some of the pessimistic. Business in most instances 
has been far ahead of last year in point of volume, but 
prices have been deplorably inconsistent with the demand. 

What of the future? is the all important question that 
the lumbermen are asking. The revival of demand in the 
railroad and car end of the business has caused the whole 
trade to sit up and take notice. Demand from these 
sources, which began picking up in the late fall, has been 
increasing to such an extent that orders have piled up 
far in excess of shipping capacity. Practically all of the 
mills are loaded with orders for railroad and car mate- 
rial. Orders now on hand will keep the mills cutting this 
material for ninety days or lonzer. 

Those who are in position to know claim that the car* 
riers have neglected repairs so long that it will take a 
year or the greater part thereof to put their rolling stock 
in good condition. This means that the mills will keep 
on cutting this class of stock during the larger part of 
next year. As railroad trade always affects yard and 
factory buying, the conclusion is obvious. Lumbermen 
here all feel that yard and factory buying is bound to 
become unusually brisk, and that there will be a scramble 
for stock next year. The mills and large yard distrib- 
uters are entering the new year with stocks totally inade- 
quate to the expected rush. The rainy season is on in 
the South and logging operations have been suspended 
practically throughout the whole of the southern produc- 
ing territory. Until these conditions change it will be 
impossible to get back normal production. 


Regarding Local Conditions. 


Local conditions are propitious for a satisfactory year. 
The realty market has been unusually active during the 
latter part of the year and this presages an era of lively 
building. Furthermore, the millwork houses are feeling 
the general uplift of conditions. Inquiry is coming with 
more freedom than is usually the case at this season of 
the year, and the demand is fairly active. 

J. B. Chipman, sales manager for the Frost-Johnson 
Lumber Co., says: 


I can’t help but feel that business is going to 
be fine next year. The railroads have eight months’ 
business booked, according to reliable statistics, and the 


demand for car material never was better. All the mills are 
cutting this class of stock, and are loaded with orders. Yard 
stocks are low and much of the yard competition has been 
taken from the field because the mills are cutting car stock. 
The woods are flooded in the producing territory. All condi- 
tions, to my way of thinking, are favorable for a prosperous 
year. 
James Bemis, of the Ozan Lumber Co.: 


The outlook is very much brighter and I can not but feel 
that, with a fair show, the lumber business ought to forge 
ahead next year. There is a heavy inquiry just now, and 
the demand from the railroads and car companies is unusu- 
ally brisk. Retail yards and factory trade are also inquiring 
freely. All indications point to a lively year ahead, but 
we have got to come back in our calculations to the original 
trouble with the business—overproduction. I hope the mill- 
men will not make this mistake again next year. 


G. P. Shehan, sales manager of the Berthold & 
Jennings Lumber Co.: 


We have had a fair year. Our volume of business was 
good and we secured prices which, although not satisfactory, 
were better than the prevailing market in most instances. 
While the presidential election will undoubtedly have some 
effect upon the market, I believe that we are going to have 
a good year. All indications point that way. If the demand 
for car material keeps up nothing can prevent us from 
having a big year. And the railroad demand is bound to 
stimulate yard trade. All the mills are now cutting railroad 
stock. 


Hendrik Folonie, sales manager for the Hogg-Harris 
Lumber Co.: 


Next year is going to be the largest year in the yellow 
pine trade, with the possible exception of 1906. Railroads 
are buying more than they have before in years, and all the 
mills are cutting this class of stock and are all loaded to the 
guards with railroad orders. Railroad buying is even heavier 
than we have any idea, for the reason that many roads have 
been buying direct from the mills. All mills are filled with 
orders for at least ninety days. Car stock is in fine call. 
We are getting inquiries for more material than we have 
quoted on. I can not see anything but a big year, anyway 
I look at the situation. 


Frank J. Riefling, sales manager for the George W. 
Miles Timber & Lumber Co.: 


From the present state of affairs I am of the opinion that 
business next year is going to be either exceedingly good 
or exceedingly bad. I do not think that there is any room 
for middle ground. Our inquiries are much heavier than they 
have ever been at this time of year, unless it was during 
1906. And the most of our inquiry is for large stocks. 
Lineyard men are around in force, and while many of them 


are rather hoping for a further decline, some of them have 
placed their orders. Railroad trade never was better. The 
mills are loaded with railroad orders and are all cutting this 
stock. When yard trade sets in I fear the dealers will find 
it difficult to get the goods cut and delivered. 


John B. Allen, traveling salesman for the W. T. 
Ferguson Lumber Co. in southern Illinois: 


Traveling in my territory has made me somewhat pes- 
simistic, possibly because the crop conditions have been so 
very bad. There has been no corn, hay or oats this year and 
the farmers are having their feed shipped in. For this reason 
I look for rather a bad year. There is also another coal 
strike on the tapis, and this, too, will have an adverse 
effect upon business. 


W. F. Nahlik, sales manager for the G. C. Goss 
Lumber Co.: 


I look for a splendid year because all of the underlying 
conditions seem to be favorable. Railroad demand is heavy 
and yard stock is moving wilh somewhat more freedom than 
it usually does at this time of year. It looks to me as though 
the tide in the yellow pine trade had turned, and I should 
not be surprised to see another year similar to 1906. 


W. L. Behan, a leading commission salesman: 


I do not recall ever having noted more favorable condi- 
tions at the close of a year. Next year’s trade can well be 
said to have started off with a rush, because the unprece- 
dented demand this month for car and railroad stock has 
piled the mills full with orders of this character, orders 
which will take all of ninety days to fill, to say nothing of 
the business that keeps coming in. It looks as though the 
carriers were all making up for lost time. This unprece- 
dented era of railroad trade has greatly stimulated yard 
business. This kind of inquiry is coming in freely, and bids 
fair to continue. 


Frank J. Shields, president of the Shields Lum- 
ber Co.: 


I feel certain that next year will be exceedingly good for 
the reason that all of the conditions which go to make trade 
are favorable. We have had a good year as to volume, but 
prices were off; especially the latter part of the year, when 
the trade volume increased. Demand from the railroads and 
car companies is almost unprecedented. ‘They have loaded 
the mills up with this kind of work, and it ts going to be 
aaae S get yard stock produced when the demand sets in 
steadily. 


A. M. Hill, prominent commission salesman: 


I am certain that trade next year is going to be good, 
because all conditions point in that direction. The unusu: 
ally heavy railroad demand was totally unlooked for and 
unprecedented. ‘The carriers and the car companies have 
just about swamped the market with business, and the mills 
will be tied up on this class of material for some time. Yard 
trade also is showing improvement. Inquiry is heavy and 
there is no little volume of buying, althou h most of the 
buyers are holding off until after the first of the year, 


Frank R. Pierce, vice president and general manager 
of the Lewis Werner Saw Mill Co.: 


If one can believe in signs next year’s business 
ought to be all that can be desired. Of course trade is 
liable to get sidetracked in some way as it has been before, 
but I really think that the present conditions are ripe for 
the making of a big year’s business. We have a substantial 
factor in the present large volume of railroad trade, which 
is heavier than it has been in years, and bids fair to hold up. 
The mills are ‘most all cutting this kind of stock and have 
orders on file which will keep them busy for some time. 


Charles G, Schilling, sales manager for the W. T. 
Ferguson Lumber Co.: 


I don’t see anything that stands in the way of a big trade 
next year, We have just finished a very good year so far as 
trade volume is concerned, although prices have been weak. 
Railroad demand that began to take shape late in the fall 
has assumed proportions far in excess of expectations, and 
from what I can learn it is going to hold up. The railroads 
allowed equipment to run down and have been forced to fix 
up. Our mills are busy cutting railroad car stock, and | 
understand that this is true of other mills. Yard trade is 
beginning to improve, and I think that the turn of the new 
year will see a briskness in this trade that has not been 
apparent for some time, 


Ben Pollock, president of the Pollock Lumber Co.: 


I am not much on the “dope,” but from the signs that I 
can see I am compelled to predict an excellent year’s busi- 
ness. We have just closed a fairly successful year, more in 
point of volume than in price tone. But there is now a sub- 
stantial market. The railroads are big buyers and I think 
that their trade will hold up for the greater part of next 
year. Yard trade has shown considerable signs of rejuvena- 
tion this month, After inventory time I think that business 
in this line will be much improved. 


J. H. Graham, president of the Graham Lumber Co.: 


My trade this year I find has been somewhat better in 
y0int of volume than I thought it was going to be. Prices 
1ave been weak all year, but I am glad to note a universal 
strengthening in both price and demand. Railroad trade 
hardly could be better. The mills seem to be busy with this 
work. Yard trade is showing considerable life and I feel 
confident that next year will bring a revival of the good old 
times that gladdened the hearts of the lumbermen a few 
years back. 


R. M. Morris, president of the Morris Lumber Co.: 


Our company was new this year, therefore I can not view 
the situation as much in retrospect as I can in prospect. We 
have just closed a fair volume of business for this year, and 
from the way inquiries and orders are coming in I am com- 
pelled to forecast a remarkably lively year ahead, Railroad 
trade is more than good. Furthermore, this trade is going 
to hold up, to my way of thinking. The carriers have 
allowed their equipment to run down and it will take a lot 
of lumber to build them up. Yard trade is brightening. 
Inquiry is good and already we are having an excellent 
demand, 


Robert J. Fine, a commission man: 


My business warrants me to believe that next year is going 
to be a hummer. I am having a world of inquiry, especially 
in the railroad line. Yard trade is coming to the front. The 
large buyers are doing a little pecans but in the main 
are holding off until after the turn of the year. Railroad 
trade alone is sufficient to keep the mills going for some 
time. 


Reece 8. Price, sales representative of the Missouri 
Lumber & Land Exchange Co.: 


Prospects couldn’t be better. Railroad and car business 
is all that can be desired, and considerably more than any of 
us expected it would be. This class of business has filled 
up the mills to such an extent that they will be busy for 
months to come cutting this stock. Yard trade also is coming 
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Lumber Wante 


For Spot Cash. — 





1 car 5/4 Ash #1 & 
16’ long, 

1 car 6/4 Ash 

16’ long, 

10 cars 4, 4% 

better. 
2 cars 6/4 
10 cars 4/4 
lcar 6/4 
6 cars 5/8 
5 cars 4/4 
5 cars 6/4 


2, 6” and over wide, 14 & 
not to exceed 15% of 10’. 
#1 & 2, 6” and over wide, 14 & 
not to exceed 15% of 10’. 


and 5” Birch #1 Common and 


Birch Log Run, 
Basswood Log Run. 
Basswood Log Run. 
Pin Wormy Chestnut. 
Pin Wormy Chestnut. 
Pin Wormy Chestnut. 


5 cars 4/4 Chestnut #1 Common. 
1 car 8/4 Chestnut #1 & 2, 65% 14 and 16’ 


long. 
2 cars 4/4 
10 cars 4/4 
5 cars 4/4 


Cherry #2 Common, 

Cottonwood #2 Common. 
Cottonwood #1 Common, 

1 car 8/4 Maple #2 Common. 

10 cars 4/4 Soft Maple #1 Common, and better. 
4 cars 10/4 Hard Maple Log Run. 

2 cars 5/4 Soft Red Oak, #1 & 2. 

3 cars 5/4 Soft Red Oak #1 Common. 

8 cars 6/4 Soft Red Oak #1 Common, 


2 cars 8/4 Soft Red Oak #1 & 2. 
¥%, car 10/4 Soft Red Oak #1 & 2. 


1% car 16/4 Soft Red Oak #1 & 2. 

8 cars 4/4 Black Walnut Log Run on grades, 
20 cars 4/4 Pin Wormy Oak. 

5 cars 2% to 4” Hickory, second growth, flitched. 


We will be glad to have a list of stock from 
any mill man who ships good lumber. Will give 
satisfying and convincing e:/idence that we pay 
spot cash for everything we purchase. 


John J. Rumbarger Lbr. Co. 


418 Perry Bidg., 8. E. Cor. 16th and Chestnut Sts., 
PHILADELPHIA, PA. 











NORTH CAROLINA PINE 


Rough and Dressed 


YELLOW PINE 


BILL STUFF AND FLOORING 
° Harrison Blidg., 
Eli B. Hallowell & Co., PHILADELPHIA, PA, 











The Floyd-Olmstead Company 


BULLETIN BUILDING, 


PHILADELPHIA, PA. 


14,000 ft. - - 
50,000 ft. 
100,000 ft. 
16,000 ft. 


4-4 1 and 2 Oak 
4-4 No. 1 Common Oak 
4-4 No. 2 Common Oak 
6-4 1 and 2 Oak 
10,000 ft. 6-4 No. 1 Common Oak 
70,000 ft. 6-4 No. 2 Common Oak 
4,000 ft. - - 8-4 1 and 2 Oak 
36,000 ft. 8-4 No. 2 Common Oak 


SELLING AGENTS 
WHITE LUMBER COMPANY 
JOHNSON CITY, TENN. 














(George Craig & Sons) 


SPRUCE, HEMLOCK 
AND HARDWOODS 


\ Ottfice, see see =Philadelphia, phew: 
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pee WEST VIRGINIA “Bq 

















You Need 
No Stronger 
Arguments 


for prospective business 
than a stock of our 


W.VA. SOFT YELLOW 


POPLAR 


It has the quality that will bring the customer to you 
whenever be needs anything in lumber. We are 
manufacturers of Poplar vel Siding, Ceiling, 
Casing, Shelving, Corner Boards, Base, Door and 
Window Jambs, Mouldings and Oak and Maple 
Flooring. 


ALL KINDS OF HARDWOODS. :: :: MIXED CARS A SPECIALTY. 
Prices Yours for the Asking 


American Column & Lbr. Co. 


ST. ALBANS, W. VA. 


(waz PILING 


For all kinds of Construction purposes; 
also POPLAR and WHITE OAK 
BILL TIMBER and other hardwoods 
LONG SHIP TIMBER 4 specialty 

















The Parkersburg Mill Co. 


PARKERSBURG, W. Va. 











MANUFACTURERS AND WHOLESALERS 


West Virginia Hardwoods 


and Hemlock. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
PORWARDING AGENTS MARINE INSURANCB 
Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 

and effecting quickest despatch from seaboard. We 

e all classes of cargo and have Special Department 
handling Bxport Lumber Shipment. 














THIN STEEL KNIVES. 


for planing and surfacing lumber are being adopted by 
many of the largest and best mills in the country, as well 
as the smaller progressive mills. These knives are made 
from a special brand of steel, which in the old, heavy 
slotted fashion would be too costly to use. A thin blade, 
however, can be made of this special steel at a cost very 
little in excess of the ordinary machine knife. 

One of the best grades of this kind of knives and the 
one which is perhaps in most general use is the Bedee 
Brand manufactured by Samuel J. Shimer & Sons, Mil- 
ton, Pa. This special self-hardening steel knife under 
the Shimer treatment, is very dense in grain, strong and 
tenacious, well calculated to withstand the knots as well 
as the fibrous cross-grain which is characteristic of the 
lumber of some localities. 

The time lost in stoppages to sharpen up the old-fash- 
ioned soft slotted steel knives, will soon pay for the Be- 
dee Knives because they hold an edge from one to five 
days at a single sharpening, according to the class of 
lumber they are used upon. 

Bedee Knives are recommended by users as the best 
that can be procured. They are furnished by Samuel J. 
Shimer & Sons in any length or thickness, and it will be 
to your interest to write them for particulars and prices, 
stating your requirements, 


to the fore, although buying will not set in seriously until 
after the turn of the year. 


Robert Bruce Bearden, sales representative of the 
Long-Bell Lumber Co.: 


While we have had many unpleasant things to contend 
with this year, I am glad to say that the market took such a 
surprising turn for the better the latter part of the year 
that it has boosted my sales ahead of last year. Prices have 
not been good but are showing indications of strength. This 
is due to the large volume of railroad buying that is now 
the feature of the market. Car stock is in great demand. 
The mills are having all they can do to fill their orders, and 
the orders are piling up to such an extent that it will be 
months before the mills will be able to get out from under. 
Yard trade is showing strong signs of revival. I certainly 
look for a brisk trade all next year. 

A. E. Silverthorn, general manager of the Summit 
Lumber Co.: 

Next year’s outlook is fine. The market has taken a turn 
for the better and I believe nothing can stop it. Railroad 
business is better than it has been for years. Yard trade is 
far from brisk, but is getting stronger. 

C. M. MeDaris, general manager of the Consoli- 
dated Saw Mills Co.: 

In my judgment the outlook is for vat ergs | better things 
for our industry than has characterized it for some time. 
The situation, as compared with that a year ago, appears 
to me about as follows: A year ago today manufacturers 
had large stocks of lumber and almost invariably very few 
orders; a year ago today stocks in the hands of retailers 
were generally large. Today the stocks in the hands of 
retailers are, generally speaking, small. A year ago today, 
and this is characteristic for several years past at this 
season of the year, conditions in the South were ideal for 
logging. The ground was firm and there was little or noth- 
ing to interfere with logging operations. Today there is 
scarcely a mill in the South which is not encountering 
unfavorable logging conditions. Many mills are shut down 
because of conditions in the woods, due to excessive rains, 
and the chances are for very little improvement along this 
line until spring. A year ago today the railroads were buy- 
ing practically nothing. Today the car companies and rail- 
roads are in the market right along for good amounts of our 
product. All of these conditions combined, it seems to me, 
tend to produce an outlook for the coming year decidedly 
brighter than that which has characterized our industry for 
several years. I can see nothing that should prevent manu- 
facturers from making sharp advances on all items of stock 
and of maintaining these advances throughout the new year. 
There is a better feeling in financial circles as indicated by 
information from the East, and those best informed seem 
inclined to the opinion that better business will characterize 
every line throughout 1912, and there is no good reason why 
our industry should not participate in full measure. 


Yellow Pine Trade Gossip. 


When Santa Claus got through with the W. T. Fergu- 
son Lumber Co. his pack was considerably lighter. Fol- 
lowing his usual custom, Manager Tom Whitmarsh gave 
to each of his employees a gold piece. Railroad officials 
and buyers received boxes of cigars. Mr. Whitmarsh 
was the recipient of a handsome desk set, given him by 
his office employees. President W. T. Ferguson, having 
worn his old rug into unsightly shreds, was given a hand- 
some velvet rug. : 

The next session of the Missouri freight rate hearing 
will be held at the Jefferson Hotel, this city, January 25. 
Notices have been sent out to all interested by the Inter- 
state Commerce Commission. Special Commissioner 
Prouty expects the hearing to last a full week. The com- 
plainant lumbermen claim that they have been unjustly 
discriminated against by the advance of 1 cent which 
went into effect last January. They will endeavor to 
show that this advance is unjust and that it has cost 
the lumber trade of St. Louis nearly half a million dol- 
lars during the year the advance has been in effect. 

The Consolidated Saw Mills Company has increased its 
capital stock from $200,000 to $250,000 and transferred 
its corporation from Oklahoma to the state of Missouri. 
J. T. Cowles has been added to the sales department and 
will start out January 1 with a stock of Consolidated 
samples in his grip, covering part of Indiana, working 
out of Indianapolis. 

The Retail Outlook. 


The retail interests of St. Louis have fared fairly well 
this year. Most of the big concerns of this class have 
taken stock and know about where they stand. The 
records in most cases have revealed the fact that the 
trade volume this year was normal or above normal, but 
prices were not up to the standard. The retailers feel 
that, aside from the ordinary adversities that they have 
had to contend with, the local freight rate situation has 
mitigated against them seriously in the way of profits. 
They contend that the advance of 1 cent a hundred in the 
rate on lumber shipped from the South, which went into 
effect on the first of this year, has cost the trade here 
thousands of dollars, and they are hoping that the Inter- 
state Commerce Commission, before whom their official 
protest is pending, will speedily right the wrong. They 
hope for a restoration of the old rate of 18 cents, and 
rebate of the extra 1 cent that they have been paying 
since the advance became effective. The retailers say that 
the situation has so greatly strengthened with regard to 
demand recently that they can see nothing to stop the 
tide of good business. Following are the opinions of rep- 
resentative members of the retail trade: 


H. A. Boeckeler, president of the Boeckeler Lumber Co., 
says the lumber business, like = / of the other mercantile 
pursuits, has been hampered by laws, threats and _ perse- 
cutions of legitimate lines of trade. He says the volume 
of business is perhaps a little less than last year, due to the 
causes above named and in addition thereto, the lumber 
business especially has been hampered and profits cut down, 
due to the advance in the freight rate, which the shippers 
are bound to absorb. The outlook for next year is fairly 
food, but no man can forecast what the crops will be or the 
egislation that may be proposed or passed. Unless the 
freight rate is reduced and political yr nee done away, 
the lumber business will be an uphill proposition for 1912. 

E. R. Darlington, president of the E. R. Darlington Lum- 
ber Co., having a line of yards throughout Illinois, says 
business has been fair during the year. As a whole, it has 
not been as good from the standpoint of profit as during 
1910. The volume of business done, however, is the largest 
local retailers eyer have done. He looks for only a fair 
volume of business for next year. Political conditions, 
1912 being a presidential year, and hostile legislation may 
affect business and then too, the crops may not be good. 

J. A. Reheis. president of the St. Louis Lumber Co., re- 
ports that the volume of its business has been about normal 
this year and not much better than during the year 1610. 
He does not look for a much business next year. Locally 





there seems to be about all the buildings needed and he 


does not believe there will be any pronounced building 
boom. Outside trade, if crops are good, should be satis- 
factory. Asked as to whether-the advance in freight rates 
affected his business, Mr. Reheis said it did on all outgoing 
shipments, that it put the St. Louis market on an unfair 
basis with other points. 

Julius Seidel, president of the Seidel Lumber Co., says 
his company is doing an average business. The local trade 
fell off slightly and outside trade has been spasmodic. Spring 
trade was exceedingly good and everything looked bright, 
but during the summer season business fell off. The ad- 
vance in freight rate has also crippled St. Louis as a ship- 
ping point. 

J. George Ganahl, president of the Fidel-Ganahl Lumber 
Co., says the volume of business done-by his company has 
been 20 to 25 percent greater this year than during 1910 
but profits can not be determined until the books for the 
year are closed. He does not look for 1912 to be very favor- 
able from present prospects. However, if the crops should 
b> good a good average volume of business ought to be 

one. 

R. E. Gruner, of the Phil Gruner & Bros. Lumber Com- 
pany, reports a good business during 1911. The company 
did fully 30 percent more business this year than last. 
Mr. Gruner says he is not a pessimist, so feels there will 
be a good trade during 1912. The railroads have recently 
been placing business and should continue to do so. He js 
not bothering much with the building trade. Crop condi- 
tions are too far in the future to be anticipated. 


The Branch Saw Co., St. Louis, reports business satis- 
factory. The capacity of its plant recently was en- 
larged and it is well equipped to take care of the increase 
of orders. W. M. Craig is the new city salesman. 





VALLEY METROPOLIS HARDWOOD NOTES. 


Year’s Showing Exceeds Expectations—Trade in Good 
Shape for 1912—Railroad Buying Is Backbone of 
Present Situation. 

St. Louis, Mo., Dec. 27.—The actual happenings of 
the year are being revealed by the story of the books, 
now being balanced. Probably all of the local dealers 
are taking or have taken stock and the showing as a 
whole is far better than it was thought to be. There 
has been a better volume of business all along the line 
than there was last year, and while prices have been 
unstable they were higher during the year on some items 
than they were during the preceding year. 

The close of the old year finds the trade in better 
shape than for some time, with every indication favorable 
for a good year ahead. Railroad buying forms the back- 
bone of the present situation, receiving a healthy stimu- 
lus from the yellow pine market, which is stiffening, 
Yard trade is manifesting itself in inquiry and some little 
buying, with encouraging prospects. The local situation 
is favorable, realty being active and the prospects for 
building excellent. 

While the situation in the selling end of the business 
is manifestly much better, conditions are not propitious 
in the manufacturing and jobbing end of the trade. The 
rainy season has set in throughout the producing terri- 
tory and logging operations have been brought to a stop. 
The mills are forced to rely solely upon their log supply 
on hand. The car shortage is bothering some and there 
are bothersome things regarding labor, ete. But as a 
whole the dawn of the new year seems to hold much 
promise for the hardwood trade. 


Hardwood Outlook. 


George Cottrill, general manager of the American 
Hardwood Lumber Co.: 


We have done a fair volume of business this year, all 
things considered. In volume we are ahead of last year, 
but prices have not been as good as a general thing. 
From indications I am inclined to believe that trade will 
improve next year, although the election may put a check 
on trade again as it often does. 


Frank Waldstein, president of the Waldstein Lum- 
ber Co.: 


I do not think that our business this year has been 
quite as good as it was last. Prices, generally speaking, 
are not as good, but I am inclined to think that our books 
will show a larger volume of business. On some of the 
upper grades of lumber, such as oak, our prices this year 
were ahead of those of 1910, while other woods fell off 
in price, creating a lower market all around. Although 
I have quit guessing about what is going to happen, I 
expect better things of 1912. Our customers, I find, are 
looking for a better business. I look for quite an im- 
provement in spring trade, but am not so sure that fall 
trade will hold up as well. 


J. 8. Garetson, president of the Garetson-Greason 
Lumber Co.: 


We are closing a bigger year’s trade than we had last 
year. It has been a trying season in many respects, the 
most trying of which was the price situation. Prices were 
weak, and without good cause. I am rather optimistic 
regarding the future although I have stopped trying to 
predict. Present conditions are healthy and of the kind 
to presage good trade next year. 


Thomas E. Powe, president of the Thomas Powe 
Lumber Co.: 


While this has been a disappointing year in a great 
many respects, I feel that we got our full share of what 
trade there was. We did a fair volume of business and 
although some of our prices were lower than good lusi- 
ness would warrant, we directed all of our energies to 
special stock and obtained for this good prices. I look 
for a medium business next year. 


Ed Luehrmann, vice president of the Charles F. 
Luehrmann Hardwood Lumber Co.: 


I can not conscienticusly say anything derogatory of 
this year’s business except that we did not do as much 
as we wanted to, and prices were not satisfactory. Our 
concern did a fair business, ahead of last year, in volume. 
We have not figured how we stand on profits. Our trade 
has shown a steady gain each year since 1907. Regard- 
ing the future, I should say that al! of the underlying 
conditions are healthy and we ought to have an cxcellent 
trade revival. 

Charles E. Thomas, president of the Thomas Proetz 
Lumber Co.: 

Our trade volume this year was about the same as last, 
I am optimistic regarding next year for the reason that 
stocks generally throughout the country are low cr lower 
than they have been, and the dealers ond consuming 
trade generally will be compelled to buy. The future 


looks quite bright to me despite the fact that i912 is 
election year. 


Henry Quellmalz, president of the Quellmalz Lum- 
ber & Manufacturing Co.: 


Our business has been about as good this year as it 
was last, both in volume and in price tone. My opinion 
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regarding the future is that we are going to have a gcod 
year. Demand is good and all of tne underlying condi- 
tions seem to be favorable. As a general rule stocks in 
manufacturers’ hands are low. and I believe that they 
will do most of their buying in the open market the 
coming year, rather than carry large stocks themselves. 
We are preparing for such a situation. I certainly look 
for some good business in 1912. 


Alf Bennett, president of the Alf Bennett Lum- 


ber Co.: 
We have managed to hold our own this year. Our 
volume of business is a little ahead of last vear. Prices 


have not been satisfactory, however. Railroads are buy- 
ing freely, and I think that this call will continue to 
hold up for some time. Yard trade shows signs of a 
healthy revival. In my opinion we ought to have a good 
year. 


LUMBER RECEIPTS AND SHIPMENTS. 


Sr. Louis, Mo., Dec. 27.—Receipts and shipments of 
lumber to and from St. Louis this year in comparison 
with those of last year, as shown by the annual statistics 
of the Merchants’ Exchange, just compiled, indicate that 
during the preceding year they were greater than they 
were this year, except in the case of river receipts, which 
were 11,000 feet greater during 1911 than they were 
during the preceding year. Receipts by rail this year 
were 175,928 cars, while those of 1910 were 197,961 cars, 
or 22,033 ears more last year than during 1911. River 
receipts this year were 1,339,000 feet, against 1,328,000 
feet for the preceding year, a slight advance of 11,000 
feet this year. Shipments by rail this year were 113,678 
cars, while those of 1910 were 127,095 cars, or 13,417 
cars more in 1910 than in 1911. River shipments this 
year were 934,000 feet, while those last year. were 1,119,- 
000 feet, or 185,000 feet more during 1910 than during 
1911, the greatest difference shown in all of the year’s 
statistics. These figures would indicate that the Missis- 
sippi and its tributaries, while still popular waterways 
for incoming lumber, are a waning source of outbound 
shipments, emphasizing the fact that most of the lumber 
bought from this market this year was for quick ship- 
ment. 




















RECEIPTS. 
1910 - ———1911——_— 
Rail, River, Rail River, 
Cars Feet. Cars. Feet 
BK eecnieniaed end fo Pe ara 
IG i calibus@re 16016.6 se ctrl 13,488 37,000 15,478 75,000 
BEE cdsecees see 17,601 132,000 18,300 80,000 
CO FSS 17,845 219,000 15,944 209,000 
Er ae ee 17,976 303,000 15,119 216,000 
rere 18,478 124,000 16,684 136,000 
ee are 16,584 67,000 13,957 151,000 
CS Se 18,967 241,000 14,857 166,000 
ee 16,796 166,000 13,435 193,000 
See 16,423 37,000 13,757 92,000 
SS ren eee 12,560 13,000 
eget i Geb aracknee 14,761 2,000 10,420 8,000 
WOON 65:0:000% 197,961 1,328,000 175,828 1,339,000 
SHIPMENTS. 
——1910. ——19 
Rail, River, Rail, River, 
Cars. Feet. Cars. Feet 
Serre rere Be aekteses SS aaa 
See errr ae Ashennes 
ree 11,401 70,000 10,993 35,000 
aT 11,676 290,000 10,323 84,000 
aera re 11,378 171,000 9,807 73,000 
Se 11,377 54,000 11,037 117,000 
Serr rs * 10,229 148,000 9,11 150,000 
DE ice ag rhe aan 11,41 76,000 10,576 149,000 
SN 010, ee- wadie'siele 10,750 182,000 10,224 215,000 
Ea 10,424 24,000 9,615 102,000 
NEG: - ‘aciis oct aibiatacase 10,476 62,000 en -«46ecuaw 
ke. ae Saembaaws 9,668 13,000 4,320 9,000 
Totals. <scse0cs 127,095 1,190,000 113,678 925,000 





TROUBLE AND LITIGATION 


LINCOLN, NeB., Dec. 26.—A bankruptcy petition has been 
filed by the Francis Lumber Co. 











Toccoa, Ga., Dec. 27.—The Simmons Furniture & Lumber 
Co. has filed a petition in bankruptcy. 


Boston, Mass., Dec. 27.—Walter J. L. Moodie, who con- 
ducted a woodworking business in Worcester, now a resident 
of Holyoke, has filed a petition in bankruptcy. 





,, NEW York, Dec. 27.—The Ideal Wood Manufacturing Co., 
315 Fourth Avenue, with factory at 317 East Ninety-fourth 
street, filed a bankruptcy petition; liabilities $9,901, assets 


3, 





Dayton, On10, Dec. 26.—Following action brought by 
Perry Weaver and others in the common pleas court De- 
cember 18, John Sherman was named receiver for the Amer- 
ican Land & Lumber Co., of which Leonard Rausch is vice 
president and general manager. 





LOUISVILLE, Ky., Dec. 26.—Judge Walter Evans, in the 
federal court, passed on an appeal for a review of the case 
of the Tennessee River Hardwood Co., which went into 
bankruptcy some time ago. He decided not to enter an 
order for a review. The appeal was from the decision of the 
referee in bankruptcy. 


BALTIMORE, MbD., Dec. 26.—Thomas A. Charshee & Bro., 
wholesale lumber dealers, December 22 made application to 
have George Chipman Son, 2639 Boston Street, chair 
manufacturers, placed in the hands of a receiver. 


MILWAUKEE, WIs., Dec. 26.—At the meeting of the credit- 
ors of the John R. Davis Lumber Co., Phillips, held at the 
hotel Pfister in this city December 22, a committee of seven, 
representing the bondholders and unsecured creditors, was 
appointed to act with the receivers in an attempt to reorgan- 
ize the oy Application has been made to the court 
to permit the issuance of $80,000 in receivers’ certificates 
in order to continue ene The assets of the company 
are given at $3,000,000 and liabilities at $1,100,000. The 
latter consist of $700,000 worth of bonds in two lots, 
secured by two mortgages and the balance is unsecured 
indebtedness. The committee, who will make a thorough 
investigation of the affairs of the company and make a 
report, consists of A. L. Osborn, Oshkosh; C. L. Latimer, 
Chicago ; N. E. Lane, Phillips; William Farson, Chicago; 
W. G. Babcock, Berlin; H. L. Libby, Chicago, and John J. 
Sherman, Appleton. 
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Pocahontas Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office: 
BROOKVILLE, PA, 








Mills: 
BURNER, W. VA, 





S. E. Slaymaker & Co. 


SPRUCE, 
HARDWOODS, 
HEMLOCK. 


Office: Fifth Avenue Bldg, ° NEW YORK CITY. 
MILLS: Cass, West Virginia. 





Wm. Whitmer & Sons 


INCORPORATED 
Franklin Building, PHILADELPHIA 


Manufacturers and Wholesalers 


W.Va. Spruce, White 


Pine and Hemlock 
Long and Shortleaf Pine and Hardwoods 





WILDELL LUMBER CoO. 


Spruce, Hemlock and Cherry 
Office and Mille - WILDELL, W.VA. 





Otter Creek Boom & Lumber Company 


SPRUCE, HEMLOCK 
and HARDWOODS. 
Office and Mills - HAMBLETON, W. VA. 





United States Spruce Lumber Company 


SPRUCE, HEMLOCK 
and HARDWOODS. 
Officeand Mills - - MARION, VIRGINIA 





GILFILLAN, NEILL & Co. 
Spruce and Hemlock 


Office and Milis: MAY, WEST VIRGINIA. 





W. W. DEMPSEY SPRUCE 
JOHNSTOWN, PA HEMLOCK 


Mille, sac 
SEEBERT, W. VA. HARDWOODS 





Laurel River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
JENNINGSTON, WEST VIRGINIA. 





Glady Fork Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Mills: GLADY, W. VA. 





Tygarts River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Mills: MILL CREEK, W. VA. 





GEORGE CRAIG & SONS 
SPRUCE, HEMLOCK 
AND HARDWOODS 

OFFICE, PHILADELPHIA, PA. 





Cherry Riv. Boom & Lumber Company 
SPRUCE, HEMLOCK 
AND HARDWOODS 

MILLS : Richwood, 








Office, Camden-on- 
SCRANTON, PA. Gauley and Holcomb, W. Va. 
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| pae~ LYNCHBURG, VA. 








We Have 
The Goods— 


Our stock is of a quality that 
will bring you back to us for 
more soon —it sells so quickly. 
We carry a complete stock of 


Cypress, Red Gum, Oak | 


Long and Shortleaf Yellow Pine Dimension sizes and 
kiln dried Finish, Virginia Pine yard sizes, Va. and 
N.C, White Pine, Poplar and Tupelo. Our specialty— 
original growth South Carolina Shortleaf and Cuban 
Pine Dimension timbers will answer same purpose as 
Long Leaf and much cheaper. 


Send us your inquiries. 


Virginia-Carolina Lumber Co. 
LYNCHBURG, VA. 
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Virginia and North Carolina Virginia and West Virginia 


YELLOW PINE | HARDWOODS 
The Ward Lumber Co.,, Inc. 


We carry in stock all 
sizes Dimension and Boards. 





“Lynchburg, Va. 








ONE and all without exception prefer to buy direct 
from first hands. We are manufacturers and 
operate our own mills — always carry a large stock 


VIRGINIA and N. C.. PINE 
DIMENSION and TIMBERS 


AKERS LUMBER CO, Inc., ©¥8SHBURG: 








— Write to — 


Williams & McKeithan Lbr. Co. 


LYNCHBURG, VA. 


RED GUM 


AND OTHER HARDWOODS 














THIN STEEL KNIVES. 


To use thin steel knives or not to—is a proposition that 
comes to the mind of every progressive lumberman at this 
time. The facilities offered by their use are no longer an 
experiment and those who are willing to retreat from the 
march of progression will show their adherence to old 
fogy ideas with all the defective methods accompanying. 

To tear loose sometimes requires real courage, but usu- 
ally such show their progressive spirit and compensate by 
the early advantages to their complete satisfaction. 

Naturally, the reader may hesitate owing to the varied 
methods of using the thin knife. 

Some advocate the use of a square head with thin knife 
and spring steel back, whereas others purchase complete 
heads of which there are a variety to select from, espe- 
cially suited to the use of the thin steel knife. 

It matters little which of the methods now in vogue 
may be adopted, because they all show especially ad- 
vanced ideas for the planing and surfacing of lumber. 
There is one point, however, of particular interest and 
that is relative to the kind of thin steel knives one adopts. 

Many makes of these knives may be found with varying 
degrees of merit, but those which are especially useful 
and making particular claim to superiority are the Bedee 
Knives manufactured by Samuel J. Shimer & Sons, Mil- 
ton, Pennsylvania, to whose product this journal has fre- 
quently referred in the past twenty years. 














LOCAL AND PERSONAL 








C. W. Penoyer, of the Pacific Lumber Co., San Fran- 
cisco, Cal., was a recent Chicago visitor. 


kK. A. Thornton, of the E. A. Thornton Lumber Co., is 
at the government’s operation at Neopit, Wis., this week. 


Harry Schwartz, of the Colonial Lumber & Timber Co., 
St. Louis, Mo., was in Chicago on business the latter part 
of last week, 


W. B. Bowring, secretary to the C. H. Worcester Co., 
Chicago, left Thursday afternoon for Marinette, Wis., 
where he will spend New Year’s. 


Thomas Flannery, Cincinnati, Ohio, has taken a posi- 
tion with the Paepcke-Leicht Lumber Co., Chicago, and 
will travel in central and eastern territory. 


Wallace Kimball, of the Kimball-Sullivan Lumber Co., 
Old Colony Building, Chicago, spends a couple of days 
in Kansas City this week placing orders for timbers. 


ki. G. Westmorland, vice president and general manager 
of the Bayou Sara Lumber Co., Bayou Sara, La., was a 
caller at the offices of the AMERICAN LUMBERMAN last 
week. 


George B. Daniels, Chicago representative of the 
Louisiana Red Cypress Co., is spending the holidays with 
his family in Grand Rapids, Mich. He will return Tues- 
day next. 

Julius Le Mieux, of Le Mieux Bros. & Co., the well 
known timber estimators of New Orleans, was in Chi- 
cago a day or two this week and favored the AMERICAN 
LUMBERMAN will a call. 


Nathan Bradley, sales manager of the J. W. Wells 
Lumber Co., of Menominee, Mich., was a caller at the 
AMERICAN LUMBERMAN’S office this week. He reported 
trade as being very fair. 

J. E. Bassett, sales manager for the Paine Lumber 
Co., Oshkosh, Wis., was in Chicago the latter part of last 
week on business and found time to pay the offices of 
the AMERICAN LUMBERMAN a much appreciated visit. 


Gen. W. R. Robbins, of the C. A. Paltzer Co., spent 
the Christmas holidays with his daughter at Boston, 
Mass. General Robbins does not often take a vacation 
and when he does he usually combines business with 
pleasure, as in this case. 


The George T. Mickle Lumber Co. has removed its 
offices from the Chamber of Commerce Building to the 
Ste:k Exchange Building. This move was made neces- 
sary by the addition of two new departments—hardwoods 
and West Coast products. 


Carroll L. Beck, who for the last seven years has rep- 
resented the Foster-Munger Co., of Chicago, in Indiana, 
with headquarters at Bloomington, will sever his connec- 
tion with that concern January 1 to travel for the W. J. 
Hughes & Sons Co., Louisville, Ky. 


F. B. Pryor, western division sales manager for the 
W. M. Ritter Lumber Co., with offices in the Fisher 
Building, Chicago, left last Tuesday for Columbus, Ohio, 
and from there will spend at week at the Maben (W. Va.) 
mill. He expects to return January 2. 


’, E. Gary, manager of the Baker Lumber Co., Mem- 
phis, was in Chicago en route from Wausau, where he 
spent Christmas. He reports the year as having been 
fairly good and looks forward to a better condition in 
1912. He says that both gum and oak have done very 
well. 


J. ©. Van Kuelen, of the Van Kuelen & Williamson 
Lumber Co., Grand Rapids, Mich., was a caller at the 
lumber offices in Chicago last Thursday. Mr. Van Kuelen 
stated that business was very fair and that he was look- 
ing for further improvement in trade after the first of 
the year. 


The board of directors of the Lumbermen’s Association 
held a meeting last Thursday at the Union League Club 
and appointed Mdward E. Skeele a committee of one to 
confer with the lumber trade press of Chicago for the 
purpose of forming some plan whereby Chicago can have 
a lumbermen’s club. 


William Nyman, advertising manager for the True & 
True Co., sash and door manufacturer, Blue Island Ave- 
nue and Lincoln Street, Chicago, returned Tuesday from 
Red Oak, Iowa. ‘There seems to be a magnet in that 
city which draws the genial William, but it is reported 
that after next spring his visits to that city will end. 


EK. E. Skeele, of the Estabrook-Skeele Lumber Co., 
Fisher Building, Chicago, returned this week from a trip 
to Gould, Ark, He reported that business was looking 
up decidedly in that territory and that three new sawmills 
will start up the first of the year. The millmen were 
satisfied with the outlook, all predicting, he said, a good 
trade in 1912. 


John D. Mershon, of the John D. Mershon Lumber Co., 
Saginaw, Mich., was a visitor to Chicago last week and 
found time to call at the offices of the AMERICAN LuM- 
BERMAN. Mr. Mershon is interested in the redwood end 
of the trade and stated that this wood is fast becoming 
a favorite. He spoke of a recent sale of 500,000 feet 
which entered into the construction of one of the largest 
steamers on the lakes. The redwood will be used for 
window frames, balustrades ete. 


James C. Cowan, of the Schultz-Cowan Co., Old Colony 
Building, Chicago, has just returned from a trip through 
Kentucky, Tennessee and southern Illinois, where he has 


peen superintending the shipping of piling to various 
points. He says that this work has been attended by 
numerous hardships owing to the continuous rains. Mr. 
Cowan states that generally the mill men through the 
districts over which he passed appeared cheerful as re- 
gards the outlook for next year. 


Two members of the Kansas City trade in Chicago a 
day or two before Christmas were Herman and Harry 
Dierks, of the Dierks Lumber & Supply Co., Kansas City, 
Mo. They reported this as their busy season, as they 
are closing up not only their retail but manufacturing 
business for the year. They rather expect an increased 
volume of business for both their particular lines in the 
new year. In speaking of their company’s yard propo- 
sitions, Harry Dierks advised that the company woulX 
within a few days have completed its new yard in Kan- 
sas City, which is operated by the Dierks & Son Lumber 
Co. and which will be one of the most up-to-date yards 
extant. 


I’. F. Fish, secretary of the National Hardwood Lum- 
ber Association, is again at his office after being confined 
to his home for two weeks on account of illness. Mr. 
Fish returned recently from a trip south and stated that 
he was more than pleased with hardwood conditions in 
that part of the country; that the mills were not over- 
burdened with dry lumber and that many of them, he 
thought, would enter the spring trade with less than a 
normal supply of dry hardwoods. Low grade stock is 
firming up and it was his opinion that the millmen, as a 
whole, would find the balance on the right side of the 
ledger when they closed up their year’s business. 





RESOLUTIONS OF RESPECT. 


The board of directors of the Lumbermen’s Asso- 
ciation of Chicago held a meeting last Thursday noon 
at the Union League Club and passed the following 
resolutions on the death of the late William B. Jud- 
son: . 


WHEREAS: The Board of Directors of the Lumbermen's 
Association of Chicago learns with profound sorrow of the 
death of William Bosworth Judson, December 7, 1911; and 

WuereAs: Mr. Judson established the journal known as 
the Northwestern Lumberman, in 1874, serving as its editor, 
and upon the consolidation of the Northwestern Lumberman 
with the J'imberman, creating the AMERICAN LUMBERMAN, 
was its manager from January 1, 1899, to April, 1906, and 
contributed much to the extension of the lumber trade of 
our city, as well as the entire country; therefore, be it 

Resolved, That in the death of William Bosworth Judson 
the lumbermen of the entire country have been deprived of 
a friend whom they had honored and esteemed for his great 
ability, sterling character and noble qualities of mind and 
heart; and be it further 

Resolved, That this Board of Directors in behalf of the 
Association tender the bereaved family their condolences and 
warmest sympathy in this hour of their great aflliction; 
and be it further 

Resolved, That these resolutions be spread upon the min- 
utes of the Association and a copy be sent to the family of 
the deceased and to the lumber press. 





WASHINGTON PLANT ENLARGES CAPACITY. 

Inpex, Wasu., Dec. 26.—The plant of the Index- 
Galena Co. will probably be closed down for the next 
thirty days during which time a 600-horsepower Clark 
Bros. twin engine will be installed. The company has 





A. E. McINTOSH, INDEX, WASH.; 
General Manager Index-Galena Co. 


recently completed a new planing mill, dry kilns and dry 
shed and the engine that was formerly used to run the saw 
mill will be utilized in the future to operate the planing 
mill. A new Archer Blower & Pipe Co. dust collecting 
system has been installed. The planing mill, dry shed 
and dry kilns are built on the unit system so that any of 
them may be enlarged as needed. The dry kiln at pres- 
ent consists of two units. The dry shed is 80 by 100 
feet and the planing mill is 60 by 100 feet. The equip- 
ment of the old planing mill will be installed in the new 
one and in addition a new No. 118 Berlin moulder, a No. 94 
matcher and a No. 15 sizer of the same make will round 
out the equipment. In the saw mill a new Berlin band 
resaw has just been set up and the company will erect 4 
burner in the near future. 
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Since Manager A. E. McIntosh took charge of the 
operations of this company the plant has been steadily 
improved and the mill capacity has been raised to about 
100,000 feet of lumber a day. This company’s timber, 
which lies along the valley of the Skykomish River, above 
Index, is unexcelled for quality in any part of this State. 
Another recent improvement that is of value to this com- 
pany was the building of a bridge across the Skykomish 
River at this point, connecting the main part of the town 
with the mill and enabling the company to deliver lumber 
by team to any part of the town. The county built the 
bridge, but the mill company donated the lumber. 

The present officers of this company are: Hugh 
Clemans, Manchester, Ia., president; C. H. Fiegenbaum, 
Index, vice president; Harry Schneider, Index, secretary ; 
Elmer E. Johnston, Everett, treasurer, and A. E. Me- 
Intosh, Index, general manager. 

Mr. McIntosh, although still a young man, is a capable 
sawmill man, with a good many years of experience on 
the Pacific Coast to his credit. He has made an excellent 
record since taking charge of the operations of this com- 
pany, in which position he has the active management 
of the logging operations, manufacturing and _ sales. 
During this time he has kept the mill running practically 
all of the time and at the same time has doubled its 
capacity. Before going with the Index-Gelena Co. he 
was for several years with the Port Blakeley Mill Com- 
pany, Port Blakeley, Wash., and with various other Puget 
Sound lumber manufacturing concerns. At the time he 
came to Index he severed his connections with the Salzer 
Mill Co., Everett, for which company he was sales man- 
ager. 

This company is particularly proud of its high quality 
timber and its product is known as ‘‘ Matchless Galena 
Valley Fir.’’ It makes a specialty of timbers for re- 
sawing and high grade stock. 





SALES MANAGER FOR LARGE OPERATION. 


SEATTLE, WASH., Dec. 26.—December 1 E. G. Butter- 
field took charge of all of the sales of the Lester W. 
David Co., Seattle, sueceeding U. K. Swift in charge of 
the lumber sales department. Mr. Butterfield has had 
charge of the cedar sales for the company for the last 
year, 

" Mr. Butterfield is a dyed-in-the-wool lumberman, hav- 
ing been ‘‘at it’’ all his life, and his father and grand- 
father before him were in the lumber manufacturing 





E. G. BUTTERFIELD, SEATTLE, WASH.; 
* Sales Manager for the Lester W. David Co. 


business. He was born at Eau Claire, Wis., and worked 
in the mills about there when a boy. He came to Seattle 
in 1889 and went to work for the Seatco Manufacturing 
Co. at Bucoda, later leaving this concern to teach school 
for several years. He then went to work for the Great 
Northern Railway Co., acting as commissary agent and 
paymaster during the construction of the Caseade tunnel, 
and remained with the company for four years, leaving 
this position to become assistant manager of the Sky- 
komish Lumber Co. at Skykomish, Wash. After three 
years with this company he went with Roy & Roy as 
purchasing agent, where he remained for three years. In 
1905 Mr. Butterfield bought an interest in the American 
Timber Co. and became its manager, but later sold out 
his interest and went back with Roy & Roy as manager 
of that concern. January 1, 1911, he took charge of the 
cedar sales of the Lester W. David Co., and after a year 
he has now been placed in charge of the sales of the 
company. . 

Mr. Butterfieid’s assistant and buyer is D. B. Hawley; 
and included in his sales force are W. W. Harvey, Sioux 
City, Iowa; D. A. Hamilton, Minneapolis, and G. W. 
Cobb, Erie, Pa. 

The Lester W. David Co. is now contemplating opening 
offices in New York City, to be in a position to take care 
of the trade with the opening of the Panama Canai. 
he company will also make a special effort in the future 
for cargo trade. It owns several mills, among them the 
big Monarch Lumber Co. plant on the Columbia River, 
near Portland, Ore. 

The company’s big plant at Ocean Falls, B. C., will 
be operating about February 1. It will have a capacity 
of 350,000 feet daily, and the company owns in the 
vicinity of Ocean Falls 85,000 acres of fir and spruce 
timber. A pulp mill with a capacity of 150 tons dry 


wood pulp a day is also being completed at Oce: Falls, 
and will be running about March, 1912, 

The Lester W. David Co. has made rapid str.des in 
the lumber world during the past few years and, with the 
efficient sales organization which it is building up, is 
steadily becoming a more powerful factor in the industry. 


——eeeee 


BACK AT THE OLD LOCATION. 


W. A. Schuler, of Dixon, Ill., announces that he is 
building a new office and expects shortly to be back 
in the lumber business at his old location with an 
entirely new stock. In addition to his lumber busi- 
ness Mr. Schuler for some time has been proprietor 
of the Dixon Inn, one of the city’s leading hotels. 


WHAT IS YOUR BALANCE ? 
Concluded From the Front Page.- 
ness that comes from temperate use of every happiness? 

The days—there were the accustomed number: Three 
hundred that you toiled, nearly three score for recrea- 
tion and contemplation. Did you use each for its pur- 
pose? Did you carry the workday into your Sabbath 
or did you carry a little of the Sabbath into your work- 
day? Did you use one day in the seven for contem- 
plation, for recreation, for the upbuilding of the health 
of body and mind? 

The holiday—was it just a holiday, or had it some sig- 
nificance? Did the hero’s birth, the statesman’s anni- 
versary, inspire you? Were you made more loyal by 
the remembrances of loyalty, more thankful by a day 
of thanks, more kind by a day of giving? 

Is your reputation among your fellow men better or 
worse, and how much of its making was your own? 
Reputation is the garment in which the world clothes 
the outer man, character the thing man fashions for his 
inner self. 

And that will be the balance when you have completed 
this, your inventory. Your character is known only to 
you, who have the books. How do you stand? 


OBITUARY 
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Edward Chaloner& Co. 


WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber 


96 Derby Rd. Sandhills, LIVERPOOL 


Cable Address, ““ CHALONER.” Codes used, ABC, 
AI, Liebers’, Westen Union and Lumberman's Telecode 
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BRYCE, JUNOR & JELLIE 


Established 1878 
SHIPPERS’ AGENTS FOR SALE OF 
American Lumber 
IN ENGLAND. 


28 Baldwin Street, 
BRISTOL. 


49 a Brown's Bidg. Exch. 
LIVERPOOL, 














J. & J. VINKE, 


Agents for the sale of 


American Lumber and Logs 


PINE and HARDWOODS 
OAK, POPLAR, WALNUT AND LOGS 


AMSTERDAM, HOLLAND. 

















Col. W. H. Robinson. 


Farao, N. D., Dee. 27.—Col. W. H. Robinson, one of the 
pioneer lumber dealers of North Dakota, died December 24, 
at Hammond, La., at the age of 64 years. Burial was at 
Fargo. Colonel Robinson was a native of Chicago. He 
came to the Dakota territory in 1883, settling at Portland. 
In addition to achieving a marked success in the lumber field 
the colonel was a prominent figure in politics. He was a 
member of the state’s first senate, was chairman of the state 
republican committee during the first McKinley campaign 
and later was national committeeman. At the time of his 
death Mr. Robinson was president of the Interior Lumber 
Co., with headquarters in this city; secretary-treasurer and 
general manager of the Beidler-Robinson Lumber Co., with 
headquarters at Mayville. His brother, O. J. Robinson, is 
in the lumber business at Mayville. 





Senator James A. Wright. 


MERRILL, WIS., Dec. 27.—In the untimely death of Sen- 
ator James A. Wright December 21 the citizens of Merrill 
suffered a shock and severe loss. The important interests he 
represented meant a great deal to the commercial life of his 
community. His passing away was sudden, following a brief 
illness of typhoid fever. 

Senator Wright was born in Racine June 17, 1873. His 
father, the late Hon. H. W. Wright, was engaged in the sash 





THE LATE JAMES A. WRIGHT. 


and door business in Racine, which he conducted success- 
fully until 1881, when he moved to Merrill. Later Hon. 
H. W. Wright sold his Racine interests and became a partner 
with Myron H. McCord in the McCord & Wright plant, 
which later became the H. W. Wright Lumber Co.’s saw mill, 
planing mill and sash and door plant. 

With his parents Senator James A. Wright came to Mer- 
rill at the age of eight years, since which time he resided 
in this city. He was educated in the public schools and took 
a business course at the Northern Illinois Normal school and 
at the Dixon business college. -Later he became associated 
with the H. W. Wright Lumber Co., serving as vice president 
and taking charge of the company’s logging interests at 
Trout Lake. In 1901, when Hon. i W. Wright died, James 
A. Wright became president of the H. W. Wright Lumber 
Co. In 1903 he organized the Wisconsin Lumber Co., of Lit- 
tell, Wash. He was state manager for the Central Leather 
Co. and all its subsidiary companies, including the United 
States Leather Co., the Rib Lake Lumber Co., the Copper 
River Land Co. and others. He was one of the original 
board of directors of the Lincoln County bank, remaining a 
member until his death. In 1904 he was elected to the state 
senate and was reélected in 1908. In the senate he was suc- 
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We Are Buyers of 


American Hardwoods 
LOGS and LUMBER 


Write to 


JAMES WEBSTER & BRO., Ltd. 


BOOTLE, LIVERPOOL, ENGLAND 
London Office: DASHWOOD HOUSE, 9 NEW BROAD ST., E.C. 
News Chambers: 67 HOPE ST., GLASGOW 
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(JOHN H. BURRELL & CO. ) 
WOOD BROKERS 


and Agents for the Sale of American Hardwoods, 
Etc., in Logs and Lumber. 

15 & 16 AFRICAN HOUSE, WATER STREET, 
LIVERPOOL, ENG. 

L Telegraphic and Cable Address, “Burwood, Liverpool.” " 


~, 


SINGLETON, DUNN & CO. ?sn';icu"s.°*" 
American Logs and Lumber 


27 UNION STREET, 
Cabie Address, ‘‘SINGLETONS’’ Glasgow. 


Cable Codes: Telecode, Lieber’s Zebra, A.B.C., A.U. GLASGOW, SCOTLAND 





























WRIGHT, GRAHAM & Co. 


Royal Bank Place, GLASGOW, SCOTLAND. 123 Cannon St., LONDON, E. C. 
Cable Address: “‘Brakridge,”’ Glasgow. ble Address, “‘Nivarium” London 


WOOD BROKERS 


Agents for the sale of all kinds of American Hardwoods in 
Lumber and Dimension Stock, White Pine, Pitch Pine, North Carolina, 
Pine, Spruce and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage. 


CANT & KEMP, “28¢0", 
WOOD BROKERS, 
For the Sale of all Descriptions of 


HARD AND SOFT WOODS 














4 A 4 D ® 0 0 D will find it to their advantage 


to send for free sample pages 


LUMBERMEN of the “Climax Tally Book.” 


American Lumberman, Publishers, 431 §. Dearborn St., Chicago 
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Is the product of one of the best equipped 
mills in the country and comes in 


Maple and Birch 


WRITE TO-DAY FOR PRICES. 


Foster-Latimer Lumber Co. 

















Hardwood Lumber 
FOR SALE 


20 cars 4-4 No. 1 Common Poplar. 

20 cars 4-4 No. 2 Common Poplar. 

20 cars 4-4 No. 3 Common Poplar. 

20 cars 4-4 Sound Wormy Chestnut. 

10 cars 6-4 Common and better Chestnut. 
20 cars 6-4 Sound Wormy Chestnut. 

5 cars 1s and 2s Plain Oak. 
25 cars 4-4 and 6-4 No. 3 Chestnut. 


WRITE US FOR PRICES. 


Also have other grades and thicknesses of 


POPLAR, OAK and CHESTNUT. 


Keys-Walker Lumber Co. 


ROANOKE, VIRGINIA, 











Red Gum 


Manufacturers 


OAK, ASH, CYPRESS, ELM 
THE CRITTENDEN LUMBER CO. 


CRITTENDEN, ARKANSAS. 




















GIDEON-ANDERSON LBR, & MER. CO. 


MANUFACTURERS AND DEALERS 


CYPRESS, OAK and RED GUM 


HICKORY and ASH TOOL HANDLES. 
re 5 ee .GIDEON, MO. 








OAK FLOORING 
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"Fle cpt. b.¢omoam hele) m Oey 


Sole Manufacturers of the Famous 
Sager Patent Axes 
and Highest Quality 
Bull Dog Line Lumbermen’s Tools 
a Right Quality—Right Prices 
LS write Us. WARREN, PA., U.S. A. 








cessful in demanding the report of the committee on rail- 
roads on the 2-cent fare law passed during 1907, which it 
was claimed would not have been —— and passed other- 
wise. He was made chairman of the committee on _ finance 
and cities during the recent term of legislature, and was a 
member of the fire and lice commission. During his long 
and faithful service in the legislature he accomplished much 
for the lumber interests of the state, of which he was re- 
garded as the champion. 

The deceased was 38 years of age and unmarried. He 
leaves his mother, a sister, Miss Nettie Wright, and a broth- 
er, Alfred H. Wright, secretary-treasurer of the Wisconsin 
Lumber Co., of Littell. 


George A. Kloster. 
[Special telegram to the AMERICAN LUMBERMAN,] 


OsukKOSH, W1s., Dec. 26.—George A. Kloster, a prominent 
lumberman of Marion, died at St. Mary’s hospital, this city, 
December 28, following an illness of several weeks. He was 
born in Davis, Ill., son of John Kloster. In 1899 he married 
Miss Catherine. Hanks, daughter of I. H. Hanks, of Freeport, 
Ill., who with several brothers, survives him. In 1901 he 
engaged in the lumber business at this point and was known 
to the trade as a clean cut business man. He was a member 
of the Oddfellows, of the Modern Woodmen of America and 
of the Wisconsin Lumbermen’s Association. Funeral services 
will take place Sunday, December 31, at Freeport. Interment 
will be in the private vault of the Hanks family at Freeport. 





Mrs. Joseph F. Glasby. 


NEWARK, N. J., Dec. 27.—The yer | of the local lum- 
ber fraternity is extended to Joseph F. Glasby, of the J. F. 
Glasby Lumber Co., on the death of his wife, Sara Spull 
Glasby, who died December 18 at ker home in Elizabeth 





David Shoppenagons. 


Bay City, Micu., Dec. 27.—David Shoppenagons, who was 
the most prominent member of the once powerful Chippewa 
tribe of Indians, and a full 
blooded representative of his 
race, died at Grayling, in this 
State, yesterday, at the age of 
103 years. For 30 years he has 
lived in a rude Indian shack 
on the bank of the Au Sable 
River. He was born in Swan 
Creek, Saginaw County, in 1808, 
and was in excellent health 
until a year ago. When the 
big lumber concern, the Salling- 
Hanson Co., began operations at 
Grayling the company adopted 
Shoppenagons as its protégé, 
and up to the time of his 
death saw that he was com- 
fortably provided for. The com- 
pany named one of its famous 
grades of white pine in honor 
of Shoppenagons, He was espe- 
cially well known among the 
lumbermen of the State, and 
in his native costume he at- 
tended many of the lumber- 
men’s conventions in Michigan 
and elsewhere. He was a fa- 
mous trapper and hunter and 
the entire lower peninsula from the Saginaw River to the 
Straits of Mackinaw had been his hunting grounds. His wife 
died about a year ago, aged 94. One grandchild survives. 


DAVID SHOPPENAGONS. 








BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES. 


Alabama. 

Dothan—The Sale-Wiggine Lumber Co. has been suc- 
ceeded by T. T. Wiss: 2 

Guntersville—The S :néerd Basket Company has sold out. 

Arizona. 

Mesa—The L. W. Blin. “umber Co. has sold out to the 
Valley Lumber Co. 

Arkansas. 

Batesville—The Talley Lumber & Feed Co. has changed 
its name to the Padgett-Pool Lumber Co. 

Colorado. 
Swink—The Beatty-Reynolds Trading Co. is out of busi- 
ness. 
Georgia. 
Macon—-The Bannon Lumber Co. is out of business. 
Savannah-——-Granger & Lewis are selling out. 
Illinois. 

Anna—T. A. Carlisle is out of business. 

Chatsworth—The Ruehl Bros. Lumber Co. has been suc- 
ceeded by Ernst Ruehl. 

Chicago—The Car Dal Lumber Co. has been succeeded by 
the Alabama & Mississippi Lumber Co. 

Chicago—Smith & Johnson, lumber dealers at 625 Stock 
Iixchange building, have dissolved partnership. Tempora- 
rily KF. L. Johnson, jr., will be located at the same number, 
625 Stock Exchange building. 

Chicago—The F, B. Cockrell Lumber Co. has changed its 
name to the Montana Mines Exploration Co. and decreased 
its capital stock from $15,000 to $5,000. 

De Kalb—Samuel Peterson & Son will retire from the 
planing mill business January 1. 

De Kalb—J. 8. Wiltberger is out of business. 

DuQuoin—The DuQuoin Mill & Lumber Co. is out of busi 
ness. . 

Gays—Blythe & Walker are out of business. 

Granville—Todd & Hunner have been succeeded by the 
Cc. B. Moore Lumber Co, 

Kinmundy—E. 8. Combs & Son have been succeeded by 
the O. H. Paddock Lumber Co. 

London Mills—Hummel Bros. have been succeeded by the 
Itummel Lumber Co, 

Morrison—Matthew H. Potter has been succeeded by 
Matthew HH. Potter & Sons. 

Streator—The LaSalle Lumber Co. is out of business. 

Indiana. 

Klkhart—-H. I. Isbell has been succeeded by the H. I. 
Isbell Co. 

Mentone—The Mentone Grain & Lumber Co. has been suc- 
ceeded by B. B. Straub. 

Michigan City—The Michigan City Sash & Door Co. is 
out of business. 

Rockport—Lub & Artman, owners of the Rockport Box 
Manufacturing Co. have removed their box factory to Mounds, 
Ill 





Winchester—The Robert Hixon Lumber Co. has been suc- 
ceeded by Clyde Matthews. 
lowa. 

Birmingham—The Birmingham Lumber Co. has been suc- 
ceeded by Harley Graham. 

Buchanan—C. 8. King has been succeeded by the King- 
Wilder Grain Co. 

Chatsworth—The Akron Lumber Co. has been succeeded 
by the Chatsworth Lumber Co. 

Reinbeck—The Fountain-Scandridge Lumber Co. has been 
succeeded by the Reinbeck Lumber Co. 

Stockport—J. M. Knowles has been succeeded by Pitt 
Plummer. 

Kansas. 
Clay Center—The Swenson Lumber Co. is out of business. 
Kansas City—The C. A, Dunham Lumber Co. is closing 


out. 

Wichita—H. B. Ketcham is out of business. 

Wichita—The William M. Pertle Lumber Material & Sup 
ply Co. is out of business. 

Wichita—C. B. Zimmerman is out of business. 

Kentucky. 

Grant—The Grant Lumber Co. reduced its capital stock 
from $50,000 to $15,000. 

Louisville—The Anderson Veneer & Saw Mill has been 
succeeded by the Anderson Veneer & Saw Mill Co. 

Louisiana. 

Amite—Chesbrough & Graves have been succeeded by the 
Brooks-Scanlon Lumber Co., headquarters Minneapolis, Minn. 

Cheniere-Monroe—The Tiger Creek Lumber Co. is out of 
business. 

Monroe—Aug M. Herring is out of business. 

Monroe—The Oak Lumber Co. is out of business. 

Massachusetts. 

Boston—The Hobson & Twombly Co., a Maine corporation, 
after January 1 will do business under the name of the 
Fryeburg Lumber Co. 

Michigan. 


Detroit—The Independence Lumber Co. is out of business. 

Detroit—Tonn & Schreiber have been succeeded by the 
Tonn & Schreiber Lumber & Building Co. 

Hudson—R. F. Birch has been succeeded by Robert B. 
McKahan. 

Ludington—Herman Rath is out of business. 

Pewamo—George S. Young has been succeeded by George 
S. Young & Son. 

Pontiac—A. J. Johnson is out of business. 


Minnesota. 
Alberta—The J. J. Geib Lumber Co. has been succeeded 
by the Morris Lumber Co, 
Dassell—Larsons Bros. have been succeeded by L. EB. Lar- 
son. 





Missourl. 
Albany—The Morrow-Lyddon Lumber Co. has been suc- 


_ ceeded by the Bennett Lumber Co. 


Crocker—Gleaves Hicks have been succeeded by the 
Gleaves & Hicks Lumber, Furniture & Produce Co. 

Joplin—The Walsh-Thomson Lumber Co. is out of busi- 
ness. 

Kansas City—The Morrow-Lyddon Lumber Co. is out of 
business. 

LaBelle—S. D. Mattingly & Son have sold out. 

Lucerne—The Glattly Lumber Co. is out of business. 

Owensville—The Tengstenberg Lumber Co. has been suc- 
ceeded by Hunter & Stevens. 

Nebraska. 


Cody—J. F. Young has been succeeded by the Cody Lum- 
ber & Grain Co. 

Hastings—The Gorsuch Lumber Co. has sold out. 

Lincoln—The J. 8. Gabel Lumber Co. is out of business. 

Morrill—The R. 8S. Proudfit Lumber Co. has sold out to 
the Charles M. Kearney Lumber Co. 

Omaha—The Dickerson Lumber Co. is out of business. 

Tamora—The 8S. R. Austine Lumber & Mercantile Co. has 
been succeeded by the Staplehurst Lumber Co. 

Ohio. 


Canal Fulton—D. Gilcher has been succeeded by C. Gilcher. 

Hamilton—Jean Arent is out of the lumber business. 

Londonville—Culler-Spreng & Wolf have been succeeded 
by Culler & Wolf. 

Nelsonville—F. A. Freer is out of the lumber business. 

Oklahoma. 

Carnegie—The Carnegie Lumber Co. is out of business. 

Cherokee—The Stewart Lumber Co. has sold out to the 
Kiowa Lumber Co. 

Guthrie—The Southwestern Planing Mill Co. is out of 
business. 

Walter—The Walter Lumber Co. has sold out to the 
Badger Lumber Co. 

Washington—The Central Grain & Lumber Co. has been 
succeeded by W. H. P. Trudgeon & Son. 

South Dakota. 


Bancroft—D. Thompson has been succeeded by the Ban- 
croft Lumber Co. 
Carpenter—The Carpenter Lumber Co. has been succeeded 
by the Yale Lumber Co., headquarters Yale. 
Tennessee. 


Nashville—John B. Ransom & Co. has increased its capital 

stock from $600,000 to $660,000. 
Texas. 

Goldthwaite—E. M. Boon has been succeeded by Harris & 
McCullough. 

Italy—The Finch-Babers Lumber Co. has been succeeded 
by William Cameron & Co. 

Port O’Connor—The Anchor Lumber Co. has changed its 
place of business from this point to Victoria, Victoria county. 

Rockport—The Donnell Bros. Lumber Co. is out of busi- 





ness. 
Weatherford—The Kelsey-Hawes Lumber Co. is closing out. 
Vermont. 

Burlington—William F. Skillings & Co. are removing their 
spool and bobbin manufacturing plant from this point to 
Bethel. 

. Washington. 

Spokane—W. G. Chaney has been succeeded by the W. G. 
Chaney Co. ‘ ; 

Tacoma—Comly & Kirk have dissolved partnership; busi- 
ness will be carried on by T. E. Comly under name of the 
Comly Mill Co. 

Wisconsin. 

Alma—The Laue Lumber Co. has been succeeded by Fred 
Laue. 

Eagle River—The G. F. Sanborn Co. has increased its 
capital stock from $500,000 to $1,000,000 and moved its 
offices to Fond du Lac. 

Portage—The Barker Lumber & Fuel Co.’s headquarters 
have been removed to Watertown. 

Sparta—The Sparta Sash & Door Co. has filed petition for 
dissolution. 

FOREIGN. 
Belgium. 


Antwerp—Auguste Brants & Co. have removed their offices 
to 48 Rue du Rossignol, Antwerp. 


INCORPORATIONS. 


Arkansas. 

Little Rock—The Sparkman Mill & Lumber Co., authorized 
capital $50,000; L. Sparkman, V. L. Webb, B. C. Powell 
and others. 

Shawmut—The Shawmut Lumber Co., authorized capital 
$500,000. 








Massachusetts. 
Boston—The T. J. Flynn Sons Co. (buildin materials 
etc.), authorized capital $5,000; T. J. Flynn, J. Henry Flynn 
and B. F. Flynn. 
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Bridgewater—The William H. Bassett Co. (manufacture 
autos ete.), authorized capital $20,000. 
Minnesota. 
Orano—The Idaho Lumber Co., authorized capital $250,- 
000; W. H. Clapp, H. A. Abernathy, of St. Paul, and others. 
Missouri, 


Crocker—The Gleaves & Hicks Lumber, Furniture & Pro- 
duce Co., authorized capital $10,000. 


Montana. 

Libby—The Julius Neils Lumber Co., authorized capital 
$1,500,000; Thomas H. Shevlin, H. C. Clarke and Julius 
Neils. 

Nebraska. 

Cody—The Cody Lumber & Grain Co., authorized capital 
$25,000. 

New Jersey. 

Newark—The Peterson & Slattery Timber Co., authorized 
capital $3,000,000 ; O. L. Peterson, of Palmyra, N. Y.; W. C. 
Slattery, Portland, Ore., and others. 


New York. 
New York—The Tidewater Lumber Co., authorized capital 
$25,000. 
Ohio. 


Cincinnati—The Cincinnati Precision Lathe Co., author- 
ized capital $50,000; M. H. Stewart and others. 

Cincinnati—The M. R. Short Lumber Co., authorized capi- 
tal $10,000; Melvin R. Short. 

Columbus—The Theodore Frank Heirs Co. (lumber ex- 
port), authorized capital $375,000. 

Oregon. 

Portland—The Jay County Lumber Co., authorized capital 
$20,000. 

South Carolina. 

Cheraw—The lLynche’s River Lumber Co., authorized 
capital $15,000; J. L. Anderson, president, and R. H. John- 
son, secretary-treasurer. 

Washington. 

Olympia—The Thurston County Lumber & Shingle Co., 
authorized capital $28,000. 

Seattle—The Orvis -_ 4 Co., authorized capital $6,000. 

Seattle—The Crown ardwood Co., authorized capital 
$1,000,000; KE. J. Lane, J. A. McEachren, Spokane, and 
others. 

Syke—The Syke Lumber Co., authorized capital $10,000. 

West Virginia. 
Parkersburg—The Diamond Lumber Co., authorized capital 


$25,000. 
, BRITISH NORTH AMERICA, 
New Brunswick. 


St. John—Joseph A. Likely, Limited, authorized capital 
$49,000. 





—n 


NEW VENTURES. 





Arkansas. 
Rector—The C. C. Lipscomb Lumber Co. recently began 
business. 
lowa. 
Council Bluffs—The Platner Lumber Co. recently began ; 
headquarters Omaha. 


Michigan. 
Vanderbilt—Frank Kelly recently entered the shingle mill 
business. 
Minnesota. 
St. Paul—Arthur Ingvolstad recently entered the retail 
trade. 
Missouri. 


Lilbourn—Barnes Bros. recently began business. 

St. Louis—The Bay Bros. Co., 1208 Wright building, 
recently entered the commission lumber trade. 

South Dakota. 

White River—The Independent Lumber Co. recently en- 

tered the retail trade. 
Texas. 

Houston—J. C. Hull & Co. recently entered the wholesale 
trade. 

Taylor—The D. Murphy Lumber Co. recently began busi- 
ness. 

Victoria—The Anchor Lumber Co. is opening a local yard. 





Wisconsin. 
Arkdale-Finley-Friendship-Grand Marsh — The Necedah 
Lumber Co. recently entered the retail trade. 





NEW MILLS AND EQUIPMENT. 


California. 
Hilt—The Fruit Growers Supply Co. will rebuild its plant 
at an early date. A box factory will be established also. 
Indiana. 
South Bend—The Colfax Manufacturing Co. will begin 
erection of a new plant at once. 
Missouri. 
St. Louis—The Winter-Langeneckert Folding Box Co. will 
erect a factory to cost $15,000. 
Ohio. 
Portsmouth—The River City Lumber Co. will erect a 
modern plant at Twelfth and Lincoln streets. 
Washington. 


Centralia—The Chehalis Lumber Co. will rebuild plant 
recently destroyed by fire. 








CASUALTIES. 


Alabama. 
Lockhart—The planing mill of the Jackson Lumber Co. 
was destroyed by fire last week; loss $90,000. 
California. 


Los Angeles—The lumber yard and storage sheds of the 
Barber-Bradley Construction Co. were destroyed by fire re- 
cently; loss $65,000. 





Maine. 
_ New Limerick—The saw mill of the Meduxnekeag Lumber 
Co. was burned December 21. 
Michigan. 

Masonville—The Escanaba Lumber Co.’s saw, shingle, lath 
and tie mill at this point was burned December 26; loss 
$100,000, insurance $18,000. 

Pennsylvania. 
_ Coudersport—The Coudersport Basket Factory sustained 
$15,000 loss by fire December 27; loss covered by insurance, 

Knoxville—About $30,000 loss was sustained by fire 
December 21 at the sash, door and blind factory of the I. M. 
Kdgecombs’ Sons Co. 

Texas. 

Grand Prairie—Fire destroyed the lumber yard of Cowan 

& Mitchell December 15; loss about $15,000. 


THE MARKETS. 


For Annual Review of Finance and Trade See Pages 
28 and 29. 


Many predict a good trade the coming year, in regard 
to both demand and prices, based on the fact that the 
banks are full of money waiting for good sound invest- 
ments and the farmers are in a splendid position finan- 
cially to make improvements in the way of buildings 
and fences, if they so desire. Taking into consideration 
the fact that during the year just closing the amount 
of lumber sold was for immediate requirements, with 
consequent result that stocks in the hands of dealers, 
car companies, railroads and the other big industries 
are low, they are bound, if they do any business at 
all, to go into the market for lumber. That present 
prices of lumber will be maintained, if not advanced, 
is evidenced by the fact that stocks at the mills are, if 
anything, below normal volume for the close of the sea- 
son. At the yellow pine mills there have been some 
accumulations, but a great deal of this stock has been 
sold and many items are practically out of the market. 

Lumber receipts at Chicago for the week ended De- 
cember 22 were 34,021,000 feet, against 32,611,000 feet 
for the corresponding week in 1910. Total receipts 
from January 1 to December 22, 1911, amounted to 
2,089,740,000 feet, a decrease of 405,910,000 feet from 
the corresponding period last year. Shipments of lum- 
ber at Chicago for the week ended December 22 were 
14,638,000 feet, against 13,110,000 feet for the corre- 
sponding week in 1910. Total shipments from Janu- 
ary 1 to December 22, 1911, aggregated 786,508,000 feet, 
a decrease of 164,376,000 feet from the shipments of 
the corresponding period in 1910. Shipments and 
receipts of shingles for the week show an increase as 
compared with the corresponding week in 1910, but 
total receipts and total shipments of shingles, as com- 
pared with the corresponding period of 1910, show de- 
creases, ‘ 

Chicago Lumber Receipts and Shipments. 

Reported by George F’. Stone, secretary of the Board 
of Trade. 


RECEIPTS—WEEKK ENDED DECEMBER 22, 


Lumber. Shingles. 

BREE. sag tdeoeensevdineiabedse 34,021,000 5,894,000 
BORE 906485005 0000555000 055580 32,611,000 7,826,000 
TS. ckbe se hsasiseees SORRee™ ok caaeotas 
BGNGNEE,, éc0d606032045450,0 <4d0ueea 1,932,000 

TOTAL RECEIPTS JANUARY 1 TO DECEMBER 22, 

Lumber. Shingles. 

ee ees ee rer ae 2,089,740,000 471,243,000 
BE 840509255 504.063+0600 0585 2,495,650,000 474,328,000 
DN nn 6 ed Fese0bocseds 405,910,000 8,085,000 

SHIPMENTS-—WEEK ENDED DECEMBER 22. 

vumber. Shingles. 

SE ain .5 45,4040 One eae eee 14,638,000 5,076,000 
Ge Sew bewekdasttes sock eaeee 13,110,000 5,690,000 
RROD: 6.450.0000.0608000 440 1,528,000 ae ase ea 
OU ki ct0¥erGs+a0ases. ~.sdanonas 614,000 

TOTAL SHIPMENTS JANUARY 1 TO DECEMBER 22, 

Lumber. Shingles. 
| METER CE TE, Cee rere Te Perron 786,508,000 346,496,000 
BED. av ercenscceeeeescesesicews 950,884,000 391,850,000 
NN cede tani ee cies 164,376,000 45,354,000 


Permits issued by the Chicago building department for 
the week ended December 27 were: 


CLass— No. Value. 
DR OD v2insdd cbeiswks<s¥vandes 5 $ 8,250 
$ 1,000 and under $ 5,000........... 39 108,000 

5,000 and under ey rs 22 143,800 

10,000 and under BEERS 6000000086 23 367,000 
25,000 and under DOGO sc occcceces 6 201,000 
50,000 and under 100,000........... 2 130,000 

ee ee ree ee eT 97 953,050 
Average valuation for week........ 9,825 
TOtCRiS PUCVICNS WEEK. occcvrcecces 121 1,354,000 
Average valuation previous week... 11,190 
Totals corresponding week, 1910... 62 1,637,000 


Totals Jan. 1 to Dec. 27, 1911.... 8,849 108,968,821 
Totals corresponding period, 1910..10,523 104,326,450 
Totals corresponding period, 1909.. 9,037 84,428,819 


Totals corresponding period, 1908.. 9,671 65,790,890 
Totals corresponding period, 1907.. 7,675 60,305,920 
Totals corresponding period, 1906.. 8,150 64,430,157 
Totals corresponding period, 1905.. 6,851 63,823,875 
Totals corresponding period, 1904.. 5,478 49,632,045 





NORTHERN PINE. 





Chicago. The usual holiday inactivity prevails, but 
from the tone of the market it is expected that January 
will develop a good buying movement. Inventories of 
retail yards will show a much lighter aggregate stock on 
hand than a year ago at this time. As a matter of fact, 
it is well known that retailers have light, broken as- 


sortments and will be forced to buy to prepare for the 
spring trade. 





Minneapolis, Minn. After a quiet fall and early win- 
ter, there is little buying interest among retailers and 
attention is being devoted to taking inventories in both 
wholesale and retail yards. Inventories are expected to 
show no larger amount of stook in manufacturers’ hands 
than a year ago and low grade lumber to show a great 
shortage. Improvement in demand for west Coast lum- 
ber gives rise to the belief that in another month there 
will be an opening of northern pine trade for spring de- 
livery. While trade in many lines is slow there is no 
stringency, and retail stocks being low a fair amount of 
spring buying is necessary. 





New York. Orders are not coming along briskly, but 
yards are putting out inquiries, having allowed their 
stocks to become low for this time of the year. Prices 
rule steady and orders for quick shipment at these prices 
supply the aggregate. Signs indicate that January trade 
will be fully as good as that of December. 


_ 


‘aE HARDWOODS. 








Buyers of Flooring 
In Less Than Carloads 


find our methods of delivering at car- 
load prices interesting. It might ap- 
peal to you—better let us quote you on 


Maple and Beech 


FLOORING 


and explain how wedo it. A good stock 
enables us to fill orders without delay. 


Telecode Used. 
Cummer- Diggins Co. 


CADILLAC, MICH, 
a 8 Spree 














Critical Customer’s Choice 


DIXIE BRAND 
OAK FLOORING 


A combination of High Class Ma- 
terial with Perfect Workmanship. 


Our RED and WHITE 
OAK LUMBER 


is of the same high quality. We can 
ship promptly straight or mixed cars 
of Lumber and Flooring. :: 3 3% 


BLIss-CooK OAK COMPANY 


BLISSVILLE, ARK. 


RED —_ 
GUM 





























HIMMELBERGER-HARRISON 
LUMBER COMPANY 
MILLS AT SALES OFFICE 
MOREHOUSE, MO. = CAPE GIRARDEAU, MO, 












The Atlantic Lumber Co. 


INCORPORATED. 





M facturers and Wholesale Dealers 


HARDWOODS 


Mason Bidg., 70 Kilby St., 
BOSTON, MASS. 


Branch Office: 620 White Bldg., 
BUFFALO, N. Y. 






AAS; 
VESTAL LUMBER & MFG. CO. 
KNOXVILLE, TENNESSEE 
We run our own mills manufacturing 


Poplar, Quartered White Oak, 
Plain Oak, Walnut, Etc. 


WRITE US BEFORE BUYING 
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Manufactured from such timber is enough 
guarantee of quality in itself, but when 
you buy Camp’s you have the added 
assurance of perfect milling. 


Camp Manufacturing Co. 
FRANKLIN, VA. 
Selling also output of Marion County Lumber Co., Marion, N.C. 


DAILY CAPACITY : 
Saw Mills, 600,000, Planing Mills, 400,000 
{ Arringdale,Va. Wilmington, N.C. 
MILLS: | r Franklin, Va. Butterworth, Va. 


EASTERN SALES OFFICES: 


NEWYORK: 1 Madison Ave., GEO. W. JONES, Pi tt Se Gane 
PHILADELPHIA: Real Estate Trust mt. E. D. WOOD, Special Agent 
PITISBUKGH: Frick building, - - GEO RGE L . CAMP, Manager 


lf It’s Made— We Make It. 











Buffalo, N. Y. Trade is said to be spasmodic, but the 
aggregate volume of it for the last month has been fair. 
The higher grades continue in strong demand, the chief 
difficulty of the dealer being to get the lumber. Trade 
has been only fair, dealers say, for some time. 


North Tonawanda, N. Y.—Dealers generally report an 
excellent volume of trade for the time of year, despite 
the fact that the retailers are either taking inventory or 
preparing to do so. A leading dealer states that his 
company did 25 percent more business during December 
than a year ago. Much optimism prevails as to the pros- 
pects for trade during the winter season. The lower 
grades are decidedly stronger than they were two months 
ago, and they are expected to show increases as the 
winter advances, as the shortage is becoming more 
pronounced. 


Pittsburgh, Pa. Buying interests are showing much 
interest in stocks available, which appear to be more or 
less broken, and some complaint of slow shipments is 
heard, Prices remain firm and unchanged. The better 
grades are perhaps the most active but the whole list is 
strong and well supported. 





—_— 


EASTERN SPRUCE. 


New York. Prices hold firmly and the outlook is better 
than it was three or four weeks ago. Consuming de- 
mand has been desultory but yards are gradually placing 
orders for larger amounts and preparing for spring 
trade. 


Boston, Mass. An advance in lumber has been pre- 
dicted for two or three weeks. Offerings are small and 
with the limited number of mills sawing it is likely 


that manufacturers will be able to maintain prices for 
some time. Retail demand has held up remarkably well. 
There has been so little snow that outside work has not 
been checked, For frames the base is $25. Random has 
been moving a little better, with prices firmer. Boards 
are well held but demand is not large. 





Pittsburgh, Pa. Only a fair run is being made, with 
the exception of clear spruce, which is in good demand. 
The outlook for the new year is considered encouraging. 
Prices are steady but are unchanged. 





WHITE CEDAR. 


Chicago. The post and pole trade is practically over 
for the year, but some advance buying is noted in the 
cedar market. Retail buyers are placing orders for stock 
to be delivered at any time during the winter, they 
evidently fearing that as the dry stock is about gone 
they will probably be asked to pay more money for posts 
in January and want to anticipate any such move. Poles 
are quiet, but the outlook for construction work by tele- 
graph and telephone companies is good for 1912. 





Minneapolis, Minn. Operations in the woods were in- 
terrupted by a thaw but more snow and cold weather 
have succeeded and everything is in shape for work. 
Conditions are favorable for a good run of spring sales, 
which will reduce dry stocks to a low point. Post de- 
mand for spring delivery has been good and is expected 
to continue so. 





HARDWOODS. 





Chicago. Considering this is the week between Christ- 
mas and New Year’s the hardwood trade is holding up 








Sold Exclusively by the Retail Lumber Dealers of America. 


HARRIS & COLE BROS. 
Durabuilt 


Trade Mark 


Oak and Red Gum 1 Trim and Mouldings 
Oak and Red Gen — Lumber. 


We furnish Oak Finishing Lumber and Red Gum Finishing Lumber in ANY WIDTH desired and Ship Quick. 


HARRIS & COLE BROS., - 


Cedar Falls, Iowa. 











remarkably well. This branch of the lumber business has 
been good, with prices steady. Most of the mills are now 
closed down for inventory and repairs in and about the 
plants and a number of them will go into the new year 
with stocks somewhat below normal. Plain oak, both red 
and white, is very firm as regards prices and the demand 
is holding up steadily, with stocks short. Birch, which re- 
cently has been rather inactive, is picking up as regards 
demand and the probability is that in the spring the 
market will be much better than it has been this winter. 
Gum and cottonwood continue in good request, with 
prices firm. The lower grades have been especially active 
recently. There is not much call for maple, but this 
seemingly has had no effect on values and the sales 
made are upon the basis of prices previously quoted. 


Minneapolis, Minn. 3uying naturally is suspended al- 
most entirely, Stocks are not overabundant, and prices 
rule good for all northern hardwoods, low grades being 
searce and higher, while common and better are about 
the same. A resumption of active buying is looked for 
soon after the first of the year. Birch and maple stocks 
seem much depleted. 





St. Louis, Mo. The feature of the market is a re- 
vival of buying in railroad and car material. Dealers in 
this stock are well filled with orders at prices wholly 
satisfactory. Yard and factory trade has shown some 
revival and bids fair to become brisk immediately after 
the turn of the year. Inquiry is heavy from all sections 
and from well distributed sources. There has been 
notable buying for future delivery. Mill conditions are 
not so encouraging; the rainy season has set in and the 
whole producing territory is inundated. Were it not for 
the logs on hand the mills could not run, as logging 
operations have been suspended. Mill stocks are badly 
broken. 


Kansas City, Mo. Demand for yard stock is season- 
ably light. Factory demand shows some activity al- 
ready and dealers look for many good orders along this 
line soon. Better grades are firm and not much weak- 
ness is shown in lower grades. For the season condi- 
tions are favorable. 





Nashville, Tenn. Prominent members of the _ local 
trade declare that 1911 has about equaled 1910 in the 
volume and feel that for the new year the indications 
point to an increase that bids fair to make up for the 
slackness in trade during a portion of the past year. 
Despite the holiday quiet some good business in ship- 
ments abroad and filling domestic orders are reported. 
Twenty cars, for instance, went to Liverpool and Ant- 
werp. Receipt of heavy shipments of logs from the 
upper Cumberland territory is expected early, coming by 
rafts and by boat. One boat has been commissioned to 
handle the lumber trade exclusively and the others will 
have their full share of shipments. The market has ruled 
steady as reported last week. Building operations have 
continued active in spite of bad weather. 


Louisville, Ky. Business has been seasonably quiet, 
the winding up of the year’s work by lumbermen and 
consumers tending to retard movement of stock, as did 
also continued rains which made handling lumber almost 
out of the question. Resumption of active conditions is 
not expected until about January 15. Meanwhile lum- 
bermen will be busy taking inventories and making up 
annual reports. It is believed that the first half of the 
new year, at any rate, will produce exceptionally good 
business. Demand at present is emphasizing plain oak, 
both red and white being in good call, as is poplar. 
Quartered oak remains rather draggy, and cottonwood 
and chestnut are in fair demand. Mahogany continues 
to sell freely. 


New York. The market is quiet but steady and demand 
for factory stock fairly active. Low grade lumber is 
taken up on a better basis than last month and all lines 
are considered well held, with the exception of quar- 
tered white oak, which is still weak. Stocks in yards are 
light and being worked to a close basis. Plain red oak 
continues to be the strongest of any hardwood stock 
and sound wormy chestnut has also been called for 
heavily from the furniture and casket trades. 





Buffalo, N. Y. Temporarily trade is reported as quiet, 
with not much more stock moving than is required for 
present requirements. Yards have been busy mostly 
in getting ready for this trade and are carrying good as- 
sortments. Plain and quartered oak are in fair demand, 
especially the former, while prices in the latter show 
more firmness. Best grades of birch are very scarce 
and the common is being well sold. 


Cincinnati, Ohio. Business was surprisingly good last 
week, but no large orders were recorded. Dry oak con- 
tinues in active request, in both top and medium grades. 
Quarter sawed and plain white in common and better 
are moving well, with red and red and white mixed, 
however, representing the bulk of transactions. Chestnut 
is in light request for long 1s and 2s; manufacturers’ 
grades are fair; low grade and heavy chestnut is moving 
well. Poplar is in fair demand for manufacturers’ 
grades, with more encouragement in the movement of 
wide automobile stock; panel and box boards are 
in fair request. Red gum is in good inquiry for 
ls and 2s, with a fair demand for saps and common 
in dry stock, which is scarce. Sound wormy chestnut is 
in steady demand for good, clear stock. Ash only in fair 
demand for the vehicle trade, with some attention from 
the furniture industry. Hickory is meeting with a steady 
demand for wheel and shaft stock; hickory boards are 
searce. Birch continues in good inquiry for both red 
and white, with strengthening of prices. Mahogany is 
in good demand for all classes; buying for the foreign 
trade continues fair. Demand is good from abroad for 
oak boards, white ash and American walnut. Buckeye 
and other hardwoods are fairly active. Low grade hard- 
woods while plentiful are meeting with an encouraging 
movement. 





Columbus, Ohio. Demand is fair considering the time 
of year. Prices are unchanged and strength is shown in 
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most varieties. There is a good demand for oak, both is not any too plentiful and many wholesalers reiterate 


2 plain and quartered, chestnut and poplar. Stocks with that factory stock will bring more money in the spring. 
“ retailers and factories are low and buying will be neces- 
ie 





sary after the first of the year. The general tone of the 


ir ‘ : : : ee Spokane, Wash. Although the volume of lumber AY 
d market is satisfactory with a large number of inquiries shipped is below normal, there is no lessening in the ; 
d for car materials. Quartered oak is selling well at $78 amount compared with the last six 


. 1 E mad months. Some con- 
= for firsts Gnd seconds: No. 1 common, $50. I lain oak cerns report a fair amount of business in the middle 
is in good demand at $50 firsts and seconds; No. 1 com- 

















is . . : ‘ West and seaboard states. Railroad and bridge build- 
e mon, $32; No, 2 common, $21. Chestnut, firsts and sec- ing material is in demand, several local firms reporting 
r. onds, $50; No. 1 common, $86; sound wormy, $16. sASS- good business along this line. 
h wood and ash are selling well. 
‘sa Buffalo, N. Y. Demand for California woods has been 
‘i Pittsburgh, Pa. Good hardwoods are in excellent de- somewhat interrupted by the holiday season, but they 
= mand and imills report smaller stocks on hand than for re in fair sale at present, particularly to the sash and 
some time and are running steadily. Lower grades are door trade. Yards are in receipt of considerable Coust 
steady but demand has fallen off. Prices are unchanged. lumber and are also making direct sales in moderately 
Good oak and poplar are selling well. Maple, beech and good volume. Prices are about as they have been re- 
|- birch are less active, but inquiries have been showing cently. 
S up better for some days and promise to increase. Pros- 
vd nective trade is considered better than a year ago. A FIR, SPRUCE, CEDAR. 
és ae eae bog — hag voly a iy. se ye 
stocKs avaliable. sn 8 ess ac fe ) Ss e £ 1e1¢ - = 
iS firmly, with prospects of improvement later in the season. Chicago. Some business has been done this week. 
Low grades of ash are slightly off and are not expected Wholesalers and manufacturers agents are making no 
to give much cause for speculation for several weeks. effort to drum up trade. Railroads are constantly send - 
ing out feelers and are buying whenever they consider 
= the price right. Spruce yard stock is moving steadily at 
- Boston, Mass. Buyers for several weeks have con- firm prices. Prices are a little stronger. 
1e fined purchases to actual wants, which have been rather ——— 
r smaller than usual, and most of them state that they Tacoma, Wash. With orders trickling in, inereased 
18 will not know what they need until aster _they have railroad buying and many mills shut down for the holi- 
n figured their stock sheets. : Prices — fairly well held gays and with annual overhaulings, further curtailing the 
oe although there are offerings at concessions, output over the general voluntary curtailment that has 
1e been in effect all fall, the 1912 outlook is better. Prices 
‘ : J ; , are stronger. Stocks on hand are not overlarge, logging 
ly shape and the empora y sus] yon fe ’ Se, eee is holding its own, especially in foreign business, and in- 
ties will have no effect upon the general situation, which dications all point to better prices in the near future if 
affords ground for high expectations, and the new year output is kept down. 
is looked to with hopefulness. Inquiry from abroad is . ———— 
i- decidedly better and a moderately large number of orders Seattle, Wash. The market is steadily improving. Ad- Long and Shortleaf 
i- is being taken. ditional demand is reported, and a stiffening of prices 
is in several grades is the direct result. A great curtail- 
= HEMLOCK. ment is in progress in the Northwest, and further ad- 
l- 





vances in price may be expected. 
Chicago. No perceptible change has occurred in the 


hemlock market, Trade has been fair, considering the Kansas City, Mo. The outlook for the new year is 
al fact that this is perhaps the most quiet week in the good. Demand already has improved and prices have be- 
1e year, and what sales have been made are upon the basis come more firm. Jobbers report short stock at 


oo , . the mills, 
is of improved prices which have governed the market oie a large number of which are down for a month or two. 
1e cently. Common lumber and piece stuff are in the best Although trade is seasonably quiet there is a much 
r. request. : 


better tone to the market and dealers confidently expect 
= good spring business in western wood, 
New York. Trade has been much behind the usual vaieemne’ 


December demand, but prices are firm and this has 


: created a little falling off in buying by yards that ex- Buffalo, N. v- Orders for ar ghd not very plentiful, 

y pected to stock up to a greater extent on a low price but trade shows improvement and is a little more lively + ee * 
“4 list. Pennsylvania mills report getting a good line of orders than during the summer, Some railroad buying has been 9 - 
2d 


ve 


Annual Capniity 








and see no reason for further shading prices. Mill stocks recorded recently, Spruce still stays quiet. Some red 
are not large cedar siding is moving, as the price has been low and 
. : customers have taken advantage of the fact. 








Buffalo, N. Y. While there has been no advance in PPP 
prices, stocks are said to be firmly held and prediction is 


t made of continuation of this firmness throughout winter. NORTH CAROLINA PINE. 


i Trade has been on a fair scale on account of the open Peavy- Byrnes | umber Co. 
a weather, which has allowed a good deal of building to 
( 


“nt go on. Not only is there firmness to lake stocks, but Norfolk, a gt sare — - — as during 

r the same condition is reported by dealers in Pennsyl- previous weeks, mills are having all they can do to 

is vania hemlock and the mills in that trade have had some  8®t -” esac as fast as contracts call for them. Manufacturers Band Sawed 
a- satisfactory orders recently, rhe preterence to fer Mae mevement, as Case i tee Steam Kiln Dried Lumber 
ip hazard incurred by this means of shipping. Sales Jast ® 

he week were less than the week previous and the lower from Kinder, Calcasieu Par- 
rd Pittsburgh, Pa. Demand is fairly active and stocks are items of rough and dressed lumber continue to hold the ish, Louisiana. 

k, still reported somewhat broken and scarce for prompt center of the stage. Edge box is not quoted below $14, 

ir. shipment. Many of the mills are down for the mid- f.o.b. Norfolk, and some sales have been made at $14.50. 








es small. Prices remain firm. Eastern buying has been mills are shipping as fast as possible. Others items of 
slightly better during the last week while local demand box are stiffening and are culled for 


winter holidays and are shipping from stocks which are No large sales have been made for future delivery but Fi t 


freely. In dressed 








has been quiet. stocks, No. 2 and lower flooring, while not being called 
, for as freely as formerly, are firm with a tendency to ind 
n¢ ‘ re ‘eo i > ae > e » al 7 y 2 ba 4 ‘ ‘ell ¥ 
is Columbus, Ohio. The market continues strong in every advance. | The ee nee be said of Nos. 3 and 4 ceiling e ine 
particular with a large volume of business. Prices re and partition. Six and &-inch roofers seem to be wanted 
i main firm and stocks are not large. Orders generally call by consumers and in view of the _ ‘pe rsistent de mand for e . 
5 fas Accaoniake males . rough box lumber, prices on roofers are very firm and 
2 Pee an advance of 50 cents is looked for. The upper grades Im er In e 0 
ms show no improvement, but prices have not changed. Ex- 
CK 


Boston, Mass. Demand is not large and supplies are 
small. Manufacturers are not trying to force sales. In and in view of the recent prohibitive rates put into effect 
some cases as high as $20 is being asked for carload by ocean carriers no one seems to know when this par- 
lots but $19.50 is nearer the mark. No immediate in- ticular 
crease in offerings is expected, 


port -business, which is dull, is affecting this material 
or 


Perfect Machine Work 





line will again show some life. Lath are called 
for freely, with no marked difference in current quota- 
tions. No change has been made in charter rates. 

~~ 





or 


POPLAR 


ormice, SHREVEPORT, LA. 


New York. The lower grades continue strong and prices 
are very ftirm, and in some cases it is difficult to get 
prompt shipments. Wholesalers find it easier selling 
roofers, box and low grade flooring than they do in get- 
ting the mills to accept their orders, the situation being 


3 . almost entirely in the hands of the mills. Prices for 
ening after the first of the year. Representatives of the  jigher grade stocks are not as firm as they are for the 


big producers who have recently returned from head- cheaper grades ° ° 
quarters report that the mills are not overloaded and . = : cteniniemiamantiiaaii For Quick Shipment :— 


that there is some intimation that prices at mil! points 


will be stronger than expected. Buffalo, N. YY. There is a good deal of firmness to 4 Cars A Flat Flooring. e 
, shortleaf 


stock in almost all grades, but the strength is 











ce Chicago. Reports are encouraging and the supply 
available for this market does not appear to be extra 
large. Prices remain firm and dealers look for a strength- 





te ~ , ah “ 
: : particularly manifest in roofers and No. 4. The mills are 12 B Flat Flooring. 
Columbus, Ohio. Trade has been rather brisk owing behind with orders in many cases and the expectation is 2 “ D FI Fl . 
to a demand from additional sources. Ruling prices are: that stock will remain strong for some time. Trade does at ooring. 
firsts and seconds, $57; No. 1 common, $386; No. 2 com- not appear to have fallen off much recently and a com- ba ooring 
mon, $23; No. 3 common, $14. There is a better demand paratively large amount of flooring is moving. 12 E Flat Fl 4 


for the wide sizes. 


10 “ 1"B&Bet. S.K.D. 


: Baltimore, Md. ‘The business of the past week, did 2 66 58 No 2 Ceil 
Baltimore, Md. Prices are unchanged and there is no not exceed modest proportions, but the quiet did not a ing. 





y ° . law ¢ ‘ _— . “ 

rasa —— hg pba = rg yee _, oo cause the slightest concern and will be taken advantage 20 Byrkit Lath. 
yairment, anything, the needs o 1e trade shoul of to deal with the details incidental to the close of the “ f 

be larger than they have been. Some of the big con- year. Not until after the holidays is the normal trade 50 12 No. 2 Boards. 

sumers are again in the market and their orders may be current likely to reassert itself, but there is no ap- td 

expected to give a decided impetus to the trade, The parent reason why the movement should not set in 1000 General Stock. 


wide high grades are not being called for in such vol- 


3 strong. Additions to stocks last week were unimportant 
ume as the manufacturers would like to see. 


Have Plenty of Cars. 
and prices are unchanged. 








WESTERN PINE. Boston, Mass. North Carolina pine is rather firmly C. J. Carter Lumber Co. 


held, due in part to the fact that production during the 
last half of this month is light. toofers are stronger KANSAS CITY, MO. 








Chicago. Movement has not been large the last week, than they ever have been, Offerings are small and all 
but orders have come in as freely as at any time during dealers could sell more jf they could get them. Manufac- 
the last three months, and, if anything, the outlook is turers are behind with deliveries jn most cases. Parti- 

me Stronger than it was a month ago. Good shop lumber tion has not been in as good call as some expected, al- 
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my 

j The “Olympian” 

The “Columbian” 
The Only All Steel Trains 


between the 


Pacific Northwest and Chicago. 


**All steel trains’? not only assure you of a 
smooth and comfortable trip, but most essen- 


tial of al—-SAFETY. 


For further information 
about these two trans- 
continental trains, write 


GEO. W. HIBBARD, 


General Passenger Agent, 


SEATTLE, - - WASH. 











J 
Good Openings——, 


r The timber lands along the COTTON BELT ROUTE 
in Missouri, Arkansas, Louisiana and Texas contain great 
varieties of timber. 

At the present time there is absolute need at many points 
for the following industries: 

Furniture, Carriage, Wagon, Sash, Blind, Hoop, Heading, 
Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON BELT ROUTE offer special inducements for the es- 
tablishment of Potteries, Brick Yards, Tiling Factories, Etc. 





The abundance of fruit and vegetables raised in the 
COTTON BELT territory invites the establishment of 
Canning Factories and Ice Plants. 

A well equipped industrial department is maintained by 
this se om and reliable information and every possible 
assistance will 


be rendered upon request regarding business 
opening and industrial opportunities. 
“Write the undersigned for further informa 


thon. 
GUY L. STEWART 


Agri. and Ind. Agt., Cotton Belt Route 











1348 Pierce Bldg., St. Louis, Mo, 





oie TIMBER ” is plentiful in 


ARKANSAS 


Here is a list of the many different kinds there * 
Yellow Pine Red Gum Tupelo Gum 
Poplar Ash 
Western Catalpa 
Sycamore 
Beech 


Birch 
Best Reached by the 


IRON MOUNTAIN ROUTE 


Write to C. L. STONE, 
Passenger-Traffic Manager, 
503 Missouri- Pacific Building, 
ST. LOUIS, MO., 


for copy of “The Forest Resources of 
Arkansas,” by S. J. Record, of the 
Yale School of Forestry faculty. 


Cottonwood 
Locust 





peome 
Wild Cherry 
Hackberry 


MISSOURI 
PACIFIC 
IRON 
MOUNTAIN 








cya teas] A NEW BOOK OF PLANS 


“Construction of Dwelling Houses 

x and Bungalows,” just off the press; 215 
WY > : A 

N pages. Plans and specitications of 

ROUSE | houses and bungalows, and descrip- 

ESA tion of different kinds of construction 

it WS | material. Specifications and plans 

\\ for each building and estimate of cost. 

Bound in stiff cloth covers, $1 post- 

paid. Send for our catalog of books, 


. AMERICAN LUMBERMAN, « 
g 431 South Dearborn St., CHICAGO, ILL. 











AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 431 South Dearborn St., CHICAGO. 














though business can not be termed dull. 
not active but the price is steady at $30. 


Rough edge is 





SOUTHERN PINE. 


Chicago. Trade is seasonably quiet. ‘The feature of 
the southern pine market is the continued demand for 
ear sills and framing, which are very firm in price and 
which will go higher provided the present demand keeps 
up, as stocks at mills are badly shattered. Timbers 
continue in fair request, but yard stock is not active. 
This is inventory time and it is expected that the coun- 
try dealers will find that they will be forced to buy 
large stocks after the first of the year. The larger 
companies are in better shape, as they took advantage 
of the bargain prices offered a short time ago and, 
therefore, have something to work on in the spring. 
Taken as a whole, however, the yellow pine situation 
is in better shape than for months. 


St. Louls, Mo. The close of the year finds the yellow 
pine market not only in a much improved condition in 
every branch but it holds rich promise for next year. 
The consensus by the local trade is that the impetus 
that the last two or three months of 1911 have given to 
the trade will send it on its way next year gathering 
weight and momentum. This condition has largely been 
brought about by the railroads and car companies, which 
have been most aggressive buyers ever since October, 
especially during the current month, The total of their 
combined purchases is excessive. The ciose of the year 
finds all the mills with orders enough for this class of 
material to keep them cutting for some time. ‘The 
effect upon yard and factory trade is obvious. With yard 
and factory competition withdrawn from the mills as 
they pre at present, it is going to be hard to supply the 
demand when the rush comes. This trade is already he- 
coming pronounced and there is lively demand. 





Kansas City, Mo. Demand and prices in car material 
and timbers are keeping on a level as good as or better 
than in the boom days of 1906. In fact manufacturers 
say they have not known a year in their business to 
close so firm on these stocks as this year has. Not only 
is this true, but the demand for yard material has im- 
proved much and now scarcely a man talks pessimisti- 
cally of the new year. Short stock at the mills with full 
order books, and also very short stock in the yards gen- 
erally, insure a good spring trade, it is believed. Prices 
show a tendency to improve already. Some large orders 
from line yards have been placed by managers who look 
for an early advance all along the line. 
which set in earlier in 
the month has continued and some good business has 
been booked for railroad sources. Yard trade is back- 
ward and schedules are easier in price. The spring out- 
look is good because of the substantial character of in- 
quiries, but business lias continued to be for current 
wants. 


New York. The improvement 


Buffalo, N. Y. There is a fair amount of call for long- 

leaf and trade is as good as could be expected for the 
season. Prices have been holding firm, especially in tim- 
bers, in which dealers have recently had to pay an 
advance. With favorable weather a continuance of firm 
prices is looked for, as mills are apparently fairly well 
supplied with business. 
Yards do not care to augment their 
time and will resort to all kinds of 
over the interval between now and 
after the New Year. Prices are firmly maintained, and 
the whole tone of the business is strong. The let-down 
in the demand merely means a deferring of needs which 
will be taken care of later. Stocks are not being pressed 
for sale, and not the slightest discouraging development 
is to be noted. 


Baltimore, Md. 
obligations at this 


makeshifts to tide 


Pittsburgh, Pa. A fair amount of inquiries for new 
yellow pine is reported and prices are very steady. Buy- 
ers are waiting for the passing of the holiday season. 
Shipments from the South are slow, owing to the lack 
of cars at the mills. 

Boston, Mass. Flooring has moved slowly and deal- 
ers say that it has been hard to maintain prices in most 
cases. No charge in demand is looked for until after 
the middle of next month. Partition has not been selling 
very well. Some of the business has been done at re- 


duced prices. 
CYPRESS. 
Chicago. There is a fair inquiry and wholesalers are 


looking for a good buying movement next month. Stocks 
at the mills are not cumbersome and manufacturers are 
said to view the situation with confidence. Tank stock 
is in especially good position, with values firm. Several 
good orders for factory material have been placed for 
future delivery. 


St. Louis, Mo. Cypress shippers who have yards in 
St. Louis are especially fortunate for the reason that 
most of the business offering is for immediate delivery. 
There is never a car shortage at this market and the 
local dealers can make quick delivery, and all keep 
large stocks on hand. Shipping from the mills is not an 
easy matter, as cars are scarce and production is heavily 
curtailed because of the wet season in the South. Prices 
have firmed up a bit. 


Kansas City, Mo. Factory demand is showing improve- 
ment. Some good yard buying is going on. The out- 
look for cypress demand is better than for some time. 
Dealers are confident they will have a good business the 
first half of 1912. 


New York. Demand is quiet but inquiries are in the 
market for shipment after February 1. Car trade orders 
are more numerous than they were a few weeks ago 
but cargo business is light. A great deal of the mill 
work demand is supplied from the distributing yards and 
although the situation is promising there is room for im- 
provement. 


Buffalo, N. Y. The trade has been quiet for the last 
two weeks or so. It has been a fair year in the sale of 
cypress, although there has not at any time been any 


unusual demand. Buying has been of a hand-to-mouth 
kind, while prices have been fairly steady, especially 
during the latter part of the year. Interior finish has 
made up a large part of the business. 


Baltimore, Md. Indications are that the weather will 
continue favorable to outdoor work, and should this 
prove to be the case it will help the demand for cypress, 
but the movement will hardly be above the customary 
holiday level. 


Columbus, Ohio. The market is running along steadily 
with prices firm. Demand is more general and uniformity 
has prevailed in most sections. 





SHINGLES AND LATH. 


Chicago. ‘The red cedar shingle market has dropped 
in price during the week, clears now bringing $2.92 and 
stars $2.46. The demand is very light even at these 
figures. Many of the mills on the Coast have closed 
down and cars in transit are few, but stocks at present 
are more than sufficient to care for the current needs 
of the trade. White cedars remain about the same as 
last reported, with prices steady. Lath are in fair 
demand, with no change in values, 


Minneapolis, Minn. ‘he only buyers are a few big 
fellows who are expecting an advance in the market. 
Most operators avoid accepting orders just now, as with 
the mills down for an indefinite time they expect higher 
prices at almost any time. 


Seattle, Wash. [Prices are firm, and with so many of 
the mills closed, and log prices high an advance would 
not be surprising at any time. 


Tacoma, Wash. ted cedar shingles are 
light and the output comparatively small. 
is upward. 


firm, stocks 
The tendency 


Kansas City, Mo. The last week several large orders 
have been placed and some jobbers have raised prices on 
stars. Line yards are in the market with their usual 
strength for the season. It is expected that buying will 
soon be very active since if prices change at all they 
must advance. 


Buffalo, N. Y. Demand for shingles has been small 
recently and this is likely to be the rule until the large 
auantities brought in this season have been absorbed. 
Prices have shown most strength in stars, which are re- 
ported firmer, while in clears there is not much change 
in quotations recently. Most dealers report small sales. 


Boston, Mass. Shingles advanced last week. For cedar 
extras it is not possible to find a manufacturer of good 
stock who will sell at less than $3.60, and many want 
$5.65. Some are not willing to sell many at either of the 
prices named. Further advances are looked for. Lath 


are firmer, with a fair demand reported. For 15-inch 
the asking price ranges from $4 to $4.15, although a 


few choice laths are being held at 
lath demand is not large at $3.50. 


$4.25. For 1%-inch 


Columbus, Ohio. ‘Trade is rather quiet because of the 
time of year. Prices have not become weaker, however, 
and a better trade is expected soon. Quotations for red 


cedar shingles are: clears, $3.15; stars, $2.60; Furekas, 
$3.70. Trade in lath remains quiet. 
Chicago. It is not often the cooperage trade is in the 


present harmonious condition. Shippers of staves and 
heading are unable to ship on account of scarcity of 
stock and the coopers are unable to buy on account of 
lack of orders for barrels and tierces. This is the same in 
all branches of the business. There is no demand of 
consequence for beer, whisky, kraut, pickles, butter or 
flour packages. Seldom in the history of the trade has 
there been a time when stock was so well cleaned up at 
the mills and so little wanted by the coopers. Prices 
are all easy with declining tendency. There is almost 
no demand for tierce or pork hoops, but hickory 9%- 
foot box straps are scarce and wanted at $12 to $13 a 
thousand, f.o.b. shipping points, say A. & H. Gates in 
their report on market conditions. Attention has been 
called to the profit in the manufacture of circled white 
oak heading by the comparative scarcity and higher 
prices than on any other cooper stock, an average of over 
$200 a car on oil, to say nothing of nearly double the 
price for the bourbon selected out of the same oak. 
This is a great opportunity for mills doing only a hand- 
to-mouth business making staves. 


No. 1, 2814-inch Michigan elm flour staves, 
SE eree eT ee reer 
‘ 28%-inch Wisconsin elm flour staves, 







A ee eh rar itr ee eee 9.00 
No. 2, 28%4-inch elm staves, net M....... Nominal 5.50 
No. 1, 17%-inch kiln dried basswood head- 

. | = . SRR rrr an 08% to .09 
vO. 17%-inch gum heading, per set, 

I i dely9 3:48. wis O:8 Mae hae bake No demand 
No, 1, 28%-inch gum staves, nominal..... No demand 
Mm. B., GU-IMCD GUM SAVES... . wccscsccoes .00 
Patent coiled elm hoops, 6-foot, per M.... 9.50 to9.75 
Patent coiled elm hoops, 51%4-foot, per M.. 9.00 to 9.25 
Patent coiled elm hoops, 5-foot, per M.... 9.50 
Half barrel staves, elm, per M........... 6.00 to6.50 
Half barrel basswood heading, per set.... .041%4 
Hickory hoops, flour barrel, per M........ 4.00 to 4.50 
Hickory hoops, half barrel, per M........ None wanted 
Head linings, car lots, per M, 12-inch.... .30 to 65 
Head linings, small lots, per M, 18-inch... .60 
TOM-FOUGE BOOP DASTSIS.... 6c. ccarccccccse 46 
Eight patent hoop barrels............... 46 
Four patent and four hickory hoop barrels. 45 
Two patent and six hickory a barrels. . 45 
Four patent and four wire hoop barrels.... 45 
SBMEE: GNETON, MIs so 00:55:05 0:00,0:0.0%.00 6% 37 to 38h, 
No. 1 white ash butter tub staves........ 11.00 to 12.00 
Flat ash, 514-foot hoop, per M........... 5.25 
White oak oil staves, per M.............34.00 to 35.00 
NP ee ee ee re No demand 
poe ed re omens 12.00 to 13.00 
eee ere 1.35 to 1.40 
NE Salbik oe U4 140-0-0's:b:0- was sins be ee.ate -95 to 1.00 
PE IE, GUNN 66.505 's wwcedaccedeenaae -90 to 95 
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SELF INDICATING COUPON BOOKS 


SAVE Sos en MILEY SAVE 
You you 
MONEY TIME 





RIGHT DENOMINATION AT A GLANCE 
The Self Indicating feature is found only in American 
Coupon Books. It will pay you to investigate, Made as you 
wantthem. Highest Quality. Accuracy Guaranteed. 
Our prices will interest you—write at once 
American Coupon and Ticket Company 
Sole Owners and Patentees 
AMERICAN SELF INDICATING COUPON BOOKS 


319-331 N. Albany Avenue Chicago, U.S. A. 











Brass and Aluminum Trade Checks 


_\STEEL LOG STAMPS” = 
(STENCILS © 


Astomatic Counters for Counting Logs 


@£Y QUOTATIONS FROw 

















MESS TENTS, COOKING 


T E N T S$ TENTS, STABLE TENTS 


Write for Prices and Estimates to 


Missouri Tent & Awning Co. 
210 Chestnut St., ST. LOUIS. DALLAS. MEMPHIS. 








LOG AND STEEL, RUBBER TIME & DATING 


STAMPS 


Trade Checks — Stencils 


KASPER STAMP & SEAL CO., °z1-t2cie"" 








Buckskin Guaranteed Trousers 


Let us send samples by express paid of 
CORDUROY and FUSTIAN Trousers 
from $13.50 to $30.00 per dozen. 


THE BUCKSKIN BREECHES CO. 








EVANSVILLE, IND. 





Nothing 


but the best of good leather enters into 
the construction ,of our Swampers and 
Loggers Boots. 


This 1s why they are given the prefer- 
ence by wise-wearers all over the United 
States. 

We make all styles. Send for our cata- 
logue. 


Rindge, Kalmbach, Logie & Co.,Ltd. 


GRAND RAPIDS, MICHIGAN. 


APPAR IRENE RHE RE 6 HBL 








°° What Christmas Gift *| 


New Year’s Treat 
Could be so delightful and rare as a Yule-tide spent at 


The Great Southern Hotel, 


GULFPORT, MISS. 














Golf on an excellent course. 

Motor rides over hard, white, shell roads lined by South- 
ern pines and live oaks. 

Fishing, bathing and sailing in the warm waters of the Gulf. 

It’s Indian Summer here, A Novel Christmas, Indeed! 

250 excellently appointed rooms—cuisine unequalled—gay 
social life—courteous service—rates moderate. 


For further information address, 

















Re W. N. Driver, Manager. Dept. A. 3 
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Foster- Munger 


-. GRILLES 
sar Are Quick Sellers 


vate’ 







q Perfect in symmetry and work- 
manship—designed by artists— 
created by master craftsmen, 





@ All woods selected with special care as to color 
and grain. 


@ Each and every detail is turned and finished with 
the same skill and attention required on the 
highest grade furniture. 

Superior mechanical equipment enables us to pro- 
duce a greater quantity and still uphold quality, 

@ More than a hundred beautiful designs from 
which to make a selection. Special order de- 
signs quickly executed. 

@ Our prices are as surprisingly low as the qual- 
ity is high. 

Kvery dealer should have Book 108 F—which shows the finest and 
most complete line of grilles in America; also colonnades,stairs,mantels, 


wood carpet and parquetry flooring, Mailed postpaid upon request, 
Write for book 108 F and price list today. 


‘hefoster-Munger (6.Chicago USA 
AMERICAS GREATEST SASH & DOOR HOUSE 


Another book of interest to dealers—107 F—showing 68 choice new 
patterns in wide stile cottage front doors, Prices about the same as 
you pay for common doors. Get the book. 


and improved Drive CALKS 


Drive Calks 


Wing Screw Calks Our Calks are uni- ‘ 
formin sizeandare Wemake 6 sizes of these, 
made of tough steel 
towear a longtime. 
Practical tests have 
oved them the 
Best on the engetat. 
oO mmissary Stores 
Ne 4 Ne 5 can sell these ata 
_ profit and 











coggers can calk 


their own shoes. 

They will hold in wo. 990 ~No.00 No.0 
soft wet leather and 
may be changed about to even the wear, Distri- 
buted by Shoe Manufacturers, Jobbers of Hard- 
ware, Leather and Shoe findings or direct from the 
manufacturers to Commissary Stores. Write for 

NO 7 No 8 Samples and Prices. Manufactured only by 

The North & Pfeiffer Mfg. Co. 


308 Pearl St., HARTFORD, CONN. 























THE MARSHALL 


PATENT BAND WHEEL GRINDER 


Is the machine that will true your 
band wheels and true them right. 


We mule them. 
We sell them. 
We rent them. 


Machinists and Founders. 


— WRITE US— 


_A.F. Bartlett & Company, 


SAGINAW, MICHIGAN. 











No. 98. Scoop Front Riveted Garland-Heald 
Chains 





No. 85. Scoop Front Attachment for Ewart 
Detachable Chain 


Detachable and Riveted 


Scoop F ront Chains and Attachments. 





No. 466. Scoop Front Detachable Chain 


For Prices and Discounts 
and Farther Information 
also Catalogue apply to 


M. GARLAND, 


Bay City, Mich. 











YARD ME 








ARE REQUESTED TO SEND FOR 
OUR DESCRIPTIVE BOOKLET WHICH 
TELLS ABOUT THE 


Bocks That Will Save You Money 


SEND A POSTAL GIVING NAME AND ADDRESS TO 


AMERICAN LUMBERMAN, 41 5:gihDeerbom CHICAGO 














OAK and BEECH FLOORING 


END MATCHED, BORED, HOLLOW 
Our Specialty, Mixed Cars Flooring and Lamber 


BACKED and POLISHED 
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WANTED TO BUY 


ALWAYS IN THE MARKET FOR 
Yellow Pine and Oak 
Railroad, Car and Track 
Material and Ties 











ANGUERA LUMBER CO. 


Fisher Building CHICAGO 




















Advertisements will be inserted in this department at 
the following rates: 


For one week, 7 . . 26 cents a line. 
For two weeks, « . « 46 cents a line. 
For three weeks, . . . 6O cents a line. 
For four weeks, « . ° - 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copie 8s of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. Atl adver- 
tisements received later will be placed under heading Too 
Late to Classify. 





| Too fate To Classify 


| Too fate To Classify | 


| Wanted:Employees | 





CHEAP PASSENGER COACHES 


Three good strong coaches of attractive appearance, suited 


for logging road. 48’ body, Seat 62 persons. . Two with 
rattan seats. Automatic couplers, air brakes. Let us send 
you complete specifications and photo. We have on hand 
other attractive equipment. What are your needs? 

I, IL. WILSON & CO., Arcade Bldg., Philadelphia. 





WANTED—CONTRACT TO SAW 
DO to 100 million feet of logs. Contractor has modern band 
Ini) and can move at once. 
Address “Ss. 21," care AMERICAN LUMBERMAN, 


FIRST CLASS, SINGLE CUTTING 
Band Saw Filer wants position with good firm. 16 years’ 
experience, hard and: soft) wood, 
Address “S. 24," care AMERICAN LUMBERMAN, 


FOR SALE-ONE COMPLETE SEVEN FOOT 
tjand saw mill outfit, including electric lighting plant, gang 
edger, filing room machinery ete.; in good condition ; will 
be sold very cheap. Address J. B. PEABODY, 

North Manchester, Ind. 


WANTED-—-TO CONTRACT FOR 1912 
Supply of 1” No. 2 eo basswood. Use over one million 
feet. Quote price f. o. bo Chicago. 
CTHHICAGO PICTURE FRAME WORKS, Chicago, TL, 


RETAIL LUMBER DEALERS. 

A copy of “Bungalowcraft” in retail lumber offices, to 
show to prospective builders, will increase sales. The best 
book on bungalow building. Shows many views of charming 
bungalows, floor plans, interlor arrangements, cozy corners, 
mantels, fireplaces, furniture etc. Canvas binding, postpaid, 
$1.50; paper, $1. Return privilege. Illustrated circular on 
request. 

AMERICAN LUMBERMAN, 431 8. Dearborn St., Chicago. 


[_ Wanted:Cmployees | 


WANTED-—A COMPETENT ALL AROUND MAN 


Who is capable of taking charge of Box Factory with capacity 




















of one car per day, Also looking after one Barrel Saw Stave 
Mili and keeping up Ilardwood Lumber Yard. What we want 
is a man who understands these branches fully. In each 


Department he will have an under man, but he must be the 
General Supervisor, come well recommended and be able 
to produce results. 


WANTED 
One circular sawyer who can file; one edger man; one trim- 
mer man; one setter man. The above is for portable mill 
cutting about 18 M per day, mostly hemlock. Address 
RITCIIIE LUMBER CO., Sault Ste. Marie, Mich. 


WANTED_—QUICK 
First-class planing mill foreman, understanding hardwood 
flooring. Only three machines, but must produce first-class 
work. Give full refe rences and salary in first letter. 
Address “S. 3," care AMERICAN LUMBERMAN, 


WANTED-—AN EXPERIENCED MAN TO BUY AND 
Receive walnut lumber on the road. Only those of expe- 
rience and with best of credentials need apply. Address 

THE KOSSE, SHOE & SCHLEYER CO., Cincinnati, Ohio. 


WANTED—THREE HARDWOOD INSPECTORS, 
And stenographer with lumber experience; also assistant 
bookkeeper for southeastern Arkansas. 

Address “R. 7,” care AMERICAN LUMBERMAN. 














WANT-STENOGRAPHER AND INVOICE CLERK 
Married man preferred. Healthy location. Give refer- 
ences in first letter. FRISCO LUMBER CoO., 
Bokhoma, Okla. 


WANTED-—STRICTLY FIRST CLASS YOUNG MAN 
Stenographer with lumber experience to take position in 
sales department of large short leaf mill in Arkansas. Good 
position with satisfactory salary. 

Address “ht. 6,” care AMERICAN LUMBERMAN. 








WANTED—GENERAL FOREMAN FOR 
A planing mill and bench room employing about fifty men. 
Must be thoroughly experienced in both stock and custom 
work, and entirely capable of acting as foreman of both 
machine and bench room. Want a high class man who can 
take entire charge of manufacturing and shipping end of 
work. State age, experience covering at least ten years, 
with names of employers, references and salary wanted. A 
splendid opportunity for right man, 
Address ‘P. 28,” care AMERICAN LUMBERMAN. 








FOR RETAIL LUMBERMEN, 

“Dustman’s Book of Plans and Building Construction,’ 
covering the construction of modern homes, bungalows, farm 
buildings, barns, store fronts, store buildings, garages; also 
the various phases of construction. A good book for the re- 
tailer to show prospective home builders. Price $2, postpaid. 











Address “Ss. 2," care AMERICAN LUMBERMAN, AMERICAN LUMBERMAN, Chicago. 
WANTED-COMPETENT YARD MANAGER WANTED—DRAFTSMAN. 
For a good town in southwestern Minnesota, Dane pre One experienced in the design of saw mill machinery and 
WE WOULD LIKE TO HELP YOu. —, — have ag ol tg ete , familiar with shop details. State age, experience and salary 
Address ON od, eare AMERICAN JUMBERMAN, 


Want to sell second-hand machinery? 

Want to sell locomotives, cars, rails ete.? 

You surely have something to sell; advertise in the Wanted 
& For Sale Department of AMERICAN LUMBERMAN. 

Want to sell boilers, engines and equipment ? 

Want to sell electric machinery ? 

Want to sell timber land? 

Want to sell lumber yard? 

Want to sell a saw or planing mill? 

Want to sell a factory? 

We can help you to secure a position. Tilers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder 
men, loaders, buyers, inspectors, salesmen, bookkeepers, ste 
nographers, clerks, shipping clerks, estimators, sales) man 
agers, yard foremen, mill superintendents, managers of de 
partments, if you want a situation or would like advance- 
ment, ndvertise in the AMERICAN LUMBERMAN and get returns. 
Now is the time. We reach the people. 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago, 





20,000 ACRES HIGH GRADE PINE AND FIR 
Timber for sale; one of the best tracts on the Coast, esti 
mated to carry about 750,000,000 feet of sugar, white pine 
and fir timber, in southern Oregon, near railroad; thoroughly 
responsible, successful lumber organization can purchase at 
bargain on long time; very little cash required; principals 
only; no agents. 

Address “S. 28," care AMERICAN LUMBERMAN, 


A STEADY, SOBER MAN, NOW EMPLOYED 
As Master Mechanic with good references desires change. 
Address “S$. 32," care AMERICAN LUMBERMAN, 


WANTED—A POSITION AS YARD MANAGER 
In a good town (lowa preferred) by man with 10° years’ 
experience and now employed; give full) particulars as to 
what you have in first letter. 
Address “S. 20," care AMERICAN LUMBERMAN., 














EXPERIENCED SASH & DOOR SUPT., 
First class mechanic, wants to make change; can do esti« 
mating, bill Into mill and handle help to good advantage, 
Address “S. 25," care AMERICAN LUMBERMAN, 


WANTED—WORKING INTEREST 
In wholesale business by young man; 10 years’ experience ; 
can furnish ready cash. 
Address ‘Ss. 27," care AMERICAN LUMBERMAN,. 


WANTED-SALESMEN. 

Two live wire, Chicago territory; experienced and = ae- 
quainted with trade, selling northern woods, and one for 
southern hardwoods; answer with full particulars, giving 
address and phone; salary and commission proposition, 

Address “S. 30,” care AMERICAN LUMBERMAN, 














WANTED-TO BUY FOR CASH 
Good retail lumber yards in. lowa or castern Illinois. 
Address “S. 31,” care AMERICAN LUMBERMAN, 


DO YOU WANT AG A GOOD POSITION ? 

We can help you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, ste 
nographers, clerks, shipping clerks, estimators, sales) man- 
agers, yard foremen, mill superintendents, managers of de 
partments, if you want a situation or would like advance- 
ment, advertise in the AMERICAN LUMBERMAN and get returns, 
Now is the time. We reach the people. 

AMERICAN LUMBERMAN, Manhattan Bldg. 
Dearborn St., Chicago. 














131 South 





ESTIMATOR WANTED FOR CHICAGO 


Sash and door factory who can figure accurately from plans, 
Address “S.. 26," care AMERICAN LUMBERMAN, 


WANTED—FOREMAN 


For a sash and door factory, one who is an all-around ma 
chine man, who is capable of laying out work and reading 
blue prints; a good position for a sober and industrious 
man. Apply to THE J.P. CULLEN CO., Janesville, Wis. 


YOU MAY BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert small advertise- 
ment in the Wanted & For Sale Department. When in need 
of an employee or employment write us 
AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 

















WE GET RESULTS FOR THE 
ADVERTISER. 


Your Wanted and For Sale Department has 
brought the business and has been most satisfac- 
tory. 

HANNA-BRACKENRIDGE COMPANY, 
Fort Wayne, Ind. 





We have received a good many inquiries through 
our small ad in your For Sale Lumber and Shingles 
columns and are well pleased with the results. 

GAMBLE BROTHERS, Highland Park, Ky. 





Your Wanted and For Sale Department brings 
results to our Second Hand Department. 
ITERMANCIS MACHINERY CO., 
Williamsport, Pa. 





Our small advertisement in your Wanted and 
For Sale Department has been a decidedly satis- 
factory investment and we expect it to remain 
there indefinitely. 

HYDE BROS. & CO., Pittsburgh, Pa. 





The AMERICAN LUMBERMAN publishes each week 
on an average 800 or more classified advertise- 
ments which proves that the ads bring good re- 
turns. Hundreds of testimonial letters received 
from satisfied advertisers. Get quick returns at 
small cost. By advertising in the Wanted and 
For Sale Department of the AMERICAN LUMBERMAN, 
you can tell most all people interested in the 
Lumber World and all allied industries each week, 
just what you want or have for sale. We know 
from long experience a great many things about 
advertising, and would be pleased to have an 
opportunity to correspond with you relative to 
inserting an advertisement in the Wanted and For 
Sale Department of the AMERICAN LUMBERMAN, 

Write at once to the AMERICAN LUMBERMAN, 
451 8. Dearborn St.) Chicago. 























expected. Give references. 
Address “P. 38,” care AMERICAN LUMBERMAN. 


WANTED-—A YOUNG MAN 
That understands stenography and that can handle a type- 
writer and that has some knowledge of lumber. A good 
chance for the right man. 
Address “SALES DEPARTMENT,” 
care AMERICAN LUMBERMAN. 


WANTED-STRICTLY COMPETENT, 
experienced men for retail lumber and millwork business, 
who can make substantial investment in the business. Want 
bookkeeper, man for order and shipping department, yard 
foreman, estimator. Address 

“K, 40,” care AMERICAN LUMBERMAN, 


WANTED—TWO GOOD RETAIL LUMBER 
Yard managers. State age, ae rience, nationality and salary 
desired. Address “TOWA,” care AMERICAN LUMBERMAN. 


EXPERIENCED ORDER CLERK 
Competent to handle order department, wholesale doors and 
sash, Chicago office. Address 
“G. 35,” care AMERICAN LUMBERMAN. 














Wanted: Mill Mechanics | 


WANTED-—CHIEF ENGINEER OR 
Master mechanic to superintend steam and electrical end of 
lumber manufacturing plant. Address 
BONNERS FERRY LUMBER CoO., Ltd., Bonners Ferry, Ida. 


SUGGESTIONS FOR HOME BUILDERS. 

“Craftsman Homes” is decidedly the most complete and 
best book of plans and helpful suggestions for the home 
builder and those planning additions or changes in their 
homes. It has plans for all kinds of dwellings ranging in 
cost from $1,000 to $15,000, interior decorations, furnish- 
ings ete. 205 pages, bound in linen crash ; postpaid, $2. 
Descriptive circular for the oes. 

AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


WANTED—NAMES AND ADDRESSES 
Of parties who are in the market for Second-hand Machinery, 
Locomotives, Cars, Rails, Electrical Equipment ete. 
Address “RP. I. 2.” care AMERICAN LUMBERMAN. 























| Wanted - Salesmen 








WANTED-—A GOOD, LIVE, THOROUGHLY 
Experienced White Pine salesman for Eastern Pennsylvania 
and New Jersey. 

Address “S. 22," care AMERICAN LUMBERMAN, 


READ THIS. 

When you have soowting, you want to sell advertise in the 
AMERICAN LUMBERMAN e sell everything that is salable. 
We reach the people. Let us be your salesman. By adver- 
tising you —— —— an easy way to make a sale. A trial 
will convince yo 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


SUGGESTIONS FOR HOME BUILDERS. 

“Craftsman Homes” is decidedly the most complete and 
best book of plans and helpful suggestions for the home 
builder and those planning additions or changes in their 
homes. It has plans for all kinds of dwellings ranging in 
cost from $1,000 to $15,000, interior decorations, furnishings 
ete. 205 pages, bound in linen crash; postpaid, $2. Descrip 
tive circular for the asking. 

AMERICAN LUMBERMAN, 431 So. Dearborn St.,' Chicago 
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Wanted = Salesmen | 


[ Wanted:Employment | 





WANTED-—A FEW FIRST CLASS 
Yellow pine salesmen, by large manufacturer west of the 
Mississippi river, for Ohio, Indiana and western Pennsyl- 
vania. No one but first class men with established trade 
need apply. State salary wanted, experience and reference. 
Applications will be. considered confidential. 
Address ‘R. 35,” care AMERICAN LUMBERMAN,. 


WANT-—AN UPTODATE PRACTICAL SALESMAN, 


For dry Kilns. Must be a hustler and be in a position to 





vo wherever the inquiry may be, but is wanted mostly for 
the Yellow Pine district, 
Address “S. 5," care AMERICAN LUMBERMAN, 





WANT-—FIRST CLASS WHITE PINE SALESMAN 
for the Pittsburgh territory retail yard trade. We have the 
stock and prices which will meet legitimate competition ; also 
good line of yellow pine. Will pay good salary or salary and 
commission to the right man. Address in strict confidence, 
ziving age, experience, reference, ete. 

“R. 19,” care AMERICAN LUMBERMAN, 


WANTED-SALESMAN 
To cover northwestern Ohio general wholesale line. State 
age and salary expected. 
MILLER-WELLS LUMBER CO., 
Rockefeller Bldg., Cleveland, Ohio. 


WANTED—TRAVELING SALESMAN FOR 
Southern Wisconsin, to represent Wisconsin mill. Pine, 
hemlock and hardwood. Prefer man experienced in selling 
hardwood as well as pine and hemlock. 

Address “P, 44,” care AMERICAN LUMBERMAN. 


“THE COALIER’S ACTUARY” 
For retail lumber dealers who handle coal. Tables show the 
amount of any quantity of coal from five pounds to 1,100 
tons at prices from 25 cents to $15 a ton and apply to 
either gross or net tons. In cloth $2.50, leather $3, post- 
paid. AMERICAN UMBERMAN, Chicago. 


| HAVE NO MONEY BUT! AM AN EXPERT 
Hardwood lumber buyer and inspector and I want a salesman 
as a partner who has enough money to handle what he can 
sell. Address “M. 4,” care AMERICAN LUMBERMAN. 

















AGENTS WANTED 
To sell lubricating oils, belts, hose, paint, varnish, to lum 
bermen, mills, factories, — owners, stores, threshers etc. 
Exclusive ut to righ party. Oil experience unncces- 
sary. NUFACTURERS’ %OIL & GREASE COoO., 
Cleveland, Ohio. 


[ Wanted:Employment | 


BOOKKEEPER, CASHIER, OFFICE MANAGER 
Also stenographer ; sawmill, logging and commissary experi- 
ence, desires change; handle or install any books; have type- 
writer. Go anywhere. 

Address “K. 35,” care AMERICAN LUMBERMAN. 


FILER WANTS TOUGH PROPOSITION. 
Experienced filer will be open for position first of year. 
First-class references 
Address “S. 12," care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS PLANING FOREMAN 
Twenty years’ experience, Specialty, high speed machin 
ery. Can make good. ; 
Address “S. 14," care AMERICAN LUMBERMAN. 


SITUATION WANTED-BY THOROUGHLY 
Competent office man, 20 years old, 3 years’ experience in 
Sash and Door house, desires position where it will pay to 
work hard for advancement. Loyal, enthusiastic and con 
scientious worker; know how to respect confidence, Rea 
sonable salary to start. Wider scope for advancement, rea 
son for change. Al references, 

Address “Ss. 6,” care 

















AMERICAN LUMBERMAN, 





WANTED—POSITION AS MANAGER OR 
Salesman in retail yard. 37 years of age. Thoroughly expe 
rienced in yellow pine lumber and mill work.  Vractical 
knowledge of hardwoods. Good references 

Address “S. 7," care AMERICAN LUMBERMAN, 


WANTED-—-POSITION AS SAWYER OR FOREMAN 

In circular mill; pine or hardwood ; can give good references ; 

will guarantee to give satisfaction; present employed, 
Address “Rh. 2.” care AMERICAN LUMBERMAN. 








WANTED-BY A YOUNG MAN 
With & years’ experience in retail lumber and planing mill 
business, a position in the capacity as order clerk, salesman 
or estimator. Open for engagement January 1, 1912. 
Address W. T. CLARY, 1609 N. 25d St., Richmond, Va. 





PHILADELPHIA REPRESENTATIVE, 


Middle aged man, with over twenty years’ experience in 
anufacturing and wholesale lumber, would like to hear 
from manufacturer who wants a live, sober, industrious, well 
acquainted representative to run a Philadelphia office and 
sell product in that territory. Can start early in 1912 if 
wanted. 

Address “S. 1," care AMERICAN LUMBERMAN, 





WANTED-POSITION AS GENERAL PLANING 
Mill Supt. by man 45 years of age, with executive and 
mechanical ability; 25 years’ experience with Eastern and 
Western markets; can handle men and machinery. 
references given. 

Address “S. 16," care AMERICAN LUMBERMAN 


WANTED-POSITION BY YOUNG MAN 
27 years old; married. Six years with same company. Ex 
perienced stenographer, bookkeeper and salesman; also ex 
pert shook man. 
Address “S. 17,” care AMERICAN LUMBERMAN., 


WANTED-POSITION AS BAND SAW FILER. 
Satisfaction positively guaranteed in any size mill or capac- 
ity or ask nothing. 

Address “S. 18," care AMERICAN LUMBERMAN, 


FASTEST BAND SAWYER IN SOUTH 


Wants to make change. Expert on feed and nigger. Wight 











years’ experience yellow pine, cypress and hardwood. tight 
or left hand mill. No booze fighter or wrecker. Gilt-edge 
reference ; can come at once. 

Address BOX 700, Dunbarton, .8. C. 





A FIRST CLASS BAND SAWYER. 
Hardwood experience. Quarter sawing and walnut a 
specialty. Prefer good mill and steady time. Address 
“BAND SAWYER,” care AMBRICAN LUMBERMAN, 


COMBINATION BOOKKEEPER-STENOGRAPHER 
Wants position. Young lady, with six years’ experience in 
lumber office. Best of references. 

Address “R. 16,” care AMERICAN LUMBERMAN. 


POSITION WANTED AS ESTIMATOR AND 
Superintendent in Sash, Door and Interior Trim Factory ; 
twenty years’ experience and strictly sober. 

Address “Ss. 20." care AMERICAN LUMBERMAN, 


At GOOD MAN, EXPERIENCED, 
Wants to manage general store, Good references and bond. 
Address *AYING COMMISSARY,’ 
care AMERICAN LUMBERMAN. 


SAW FILER WANTS POSITION. 
ey kind of saws; Al reference. Address 
ie” ee Dunbarton, S. C., care of Southern States Lbr. Co. 


WANTED-—POSITION AS HEAD SAWYER 
In the South. Best of references. Seven years’ experience 
in Southern timber. Cc. T. FALLER, Gibbs, Ida. 

















Wanted-E 


GENERAL SUPERINTENDENT 
Competent to handle a sash factory and retail yard, desires 
change. An organizer. Uptodate on factory cost and sys- 
tem. Able estimator. Accurate in taking quantities. 17 
years’ experience. Total abstainer. Pleasing personality. 
Married. Not less than $200 per month salary. 
Address “R, 28,” care AMERICAN LUMBERMAN, 


WANTED-POSITION AS YARD MANAGER. 
Twenty years’ experience. Best of references. 
Address LOCK BOX 97, Treynor, Iowa, 


YOUNG LADY BOOKKEEPER 
Wants position. Thoroughly experienced in handling books 
of a retail yard. —e 
“P. 17,” care AMERICAN LUMBERMAN, 


YOUNG MAN, 28 YEARS’ OLD, 
With 5 years’ actual practical experience in the retail lum- 
ber business as order clerk and salesman, is o em for engage- 
ment Jan. 1, 1912. Have also knowledge of millwork and 
am able to manage | retail yard. 
“p. f 


Address 22°” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SUPERINTENDENT OR 


Will take your mill and saw, pile and ship by the thousand 
feet; first class references, 


Address “P. Bi, ” care AMERICAN LUMBERMAN. 

















POSITION IN THE NORTHWEST OR CANADA. 
Competent sash and door man, either as salesman or job- 
bing manager; have practical and executive ability; open 
after Dec. 15th. 
Address “LL. 21,” care AMERICAN LUMBERMAN. 


WANTED-—TO BUILD A SAWMILL OR 
To operate a mill or plant as manager, or to file for a mill 
any kind of saws. Se cond to none at all this work. 
Address “R.- 17," care AMERICAN LUMBERMAN. 








WANT-POSITION AS COMMISSARY MANAGER 
Reason for change, timber cut out soon at present location 
Married. Address “R. 18,” care AMERICAN LUMBERMAN, 


EXPERT STENOGRAPHER WITH 
Bookkeeping experience wants position in Alabama Guar 
antee satisfactory service. Lumber experience. 

BOX 51, Middlesboro, Ky 


POSITION WANTED—JANUARY IST, 19/2, 
Ly party as sales manager or assistant to sales manager, or 
to fill an executive position in sales office demanding the serv- 
ices of one with thorough experience. Have an enviable 
record and can furnish the highest references 

Address “R. 25,° care AMERICAN LUMBERMAN, 


GOOD, FAST, EXPERIENCED BAND SAWYER 
Wants position bill cutting or quartersawing. Left hand 
mill. IRVING R. HARTMAN, 

Hopkins and Carter Aves., Norwood, Ohio. 


TRAFFIC MANAGER OR FREIGHT 
Representative. Practical railroad man. Twelve years’ ex 
perience. References. Would like to secure position as 
traffic manager for large concern or represent several 
smaller firms in freight world. Correspondence solicited. 

Address “R. 12,” care AMERICAN LUMBERMAN. 

















BAND SAWYER WITH GOOD RECORD 
Wishes to change. 

Address Cc. D. HART, Columbia, Miss. 
WANTED-POSITION AS YARD MANAGER. 
Not only Al bookkeeper, collector and salesman, but can 
get the business and hold same. Young man, eight years’ 
experience in the lumber business in South, West and middle 
West. Indiana, Ohio or Michigan preferred. References. 

Address “R. 26,” care AMERICAN LUMBERMAN, 








“THE PRACTICAL LUMBERMAN” 


A book dealing with the merits and uses of the leading com 
mercial woods of the Pacific coast, short methods of figuring 
lumber, octagon spars, log specifications, lumber carrying 
capacity of vessels, logging terms and a great deal of general 
lumber information. 247 pages; flexible cloth covers; post- 
paid $1 


AMERICAN LUMBERMAN, 431 South Dearborn St., Chicago, Il. 





CAPABLE YARD MANAGER WANTS PLACE 
With a peed, strong company in central west. At present 
employed. Get oe, results. Best references. 

Address R. 27," care AMERICAN LUMBERMAN. 


WANTED-—A POSITION BY PRACTICAL 


Woodman and cruiser; experience in North, South and West. 
Position in South prete rred. 
Address “Pp. 39,” care AMERICAN LUMBERMAN. 


PERMANENT POSITION WANTED AS MANAGER 
Retail yard. In town 2,000 upwards. Go anywhere. Prefer 
Colorado. References on application. 

Address 30X 136, Kenefick, Okla. 


ESTIMATOR @& MILL SUPT. WANTS POSITION. 
Guarantee to make good on fixtures or any line of mill 
work. Ref. furnished. 
Address “Pp. 32,” care AMERICAN LUMBERMAN. 














WANTED—EXECUTIVE POSITION. 

Man qualified by long experience and of proved ability, 
capable of filling acceptably any high-grade or official posi- 
tion requiring superior business and executive capacity is 
open for engagement. 

Competent to assume management of operations or to "ct 
as Secretary or Auditor; able organizer and disciplinarian, 
can get results. Position of responsibility or trust in either 
the executive or operating field with large corporation, 
yrivate individual of means, or estate desired. Age 45; 
1abits absolutely correct; record clean. Will go anywhere. 
ee | must be liberal. 

d 


dress “G. 43,” care AMERICAN LUMBERMAN, 





BAND SAW FILER WANTS POSITION 
With mill. Best reference given. 
Address NO. 195, Fostoria, Ohio. 


WANTED-—POSITION AS BOOKKEEPER BY 
Man of seven years’ experience with lumber and manufactur- 
ing concerns, References upon application. 

L. B. NO. 7, H. P. Station, Des Moines, Iowa. 


Al COMMISSARY MANAGER WANTS POSITION 
Position. .Married man. with twelve years’ experience. Thor- 
oughly capable and can handle all departments. Best of 
referénces. Address “P. 30,” care AMERICAN LUMBERMAN. 











WANTED-POSITION AS SUPERINTENDENT 


Of sawmill plant or of sawmill; 20 years’ experience in 
lumber business. Address 


“M, 42,” care AMBRICAN LUMBERMAN, 
POSITION WANTED BY MANAGER OF LUMBER 


Company. Am familiar with operations in pine, cypress or 
hardwoods. Prefer La., Miss. or Ark. 


Address “M, 51,” care AMERICAN LUMBERMAN. 








WANTED-BY HIGH CLASS LUMBERMAN 
Position as manager or traveling salesman for central and 
western : . Exceptional reference. Twenty years in 
one firm. Fifteen years as manager and buyer. 





Address “M. 45,” care AMERICAN LUMBERMAN, 
CIVIL ENGINEER—SPECIALTY, TIMBER 
Enterprises. Desires engagements south this winter locating 


railroads, land lines, topography, estimates etc., 
caterpeines. Iixperience, 25 years, since 12 years old. A 
hustler. Good judgment. Strictly temperate, trustworthy. 
Knows how to quickly locate a smoothly ruaning, economic- 
ally constructed railroad in the right place to best reach 
the timber. Al references 

Address “H. 16,” care AMBRICAN LUMBERMAN. 


WANTED—POSITION AS SALES MANAGER 
With yellow pine wholesaler or large manufacturer. Am a 
competent man, know the trade and mills and can show 
results. Now employed. 

Address “M. 36," care AMBRICAN LUMBERMAN. 


POSITION AS LOGGING SUPT. OR FOREMAN. 
Twenty years’ experience, Can handle any size proposition 
on any kind of ground; best of reference as to ability and 
character. 
Address 


for timber 








“M. 18,” care AMBRICAN LUMBERMAN, 


WANT—POSITION OF MILL SUPERINTENDENT 
Or foreman. Capable of building saw mill or rebuilding and 
keeping in order and running same. Experienced with gang, 
bandsaw, circular, resaw, twin band, Good references fur- 
nished. Address 8. V. "TART, Blind River, Ont., Canada. 


WANTED-—-LUMBER ETC., TO SELL. 

I offer my services to sell on commission in this city and 
vicinity, lumber, lath, shingles and other forest products. 
Iiave a large acquaintance with the trade. Years spent in 
the business, as salesman, buyer and distributor. 

W. J. CLARKE, 1604 Jefferson St., Toledo, O. 


POSITION WANTED. 

Young man, 30, married, open for position Jan. 1, 1912, 
with first class retail yard in good town; South preferred: 
can invest or take stock for $5,000 in business; have ~~ 
ten years’ experience in retail business in South as mana 
and office man; cannot consider any proposition unless w 
good salary 

Address “RDETAILER 10,” care AMERICAN LUMBERMAN. 


TIMBER ESTIMATOR 
Experience in Northwest, South, Canada and Mexico. 
WM. J. WESTON, Bessemer, Mich. 


WANTED-POSITION AS MANAGER 
Of retail yard in West or Northwest. 
Address “M. 39,” care AMBRICAN LUMBERMAN, 




















LUMBER STEVEDORES, INSPECTORS & 


MEASURES 
When you have lumber coming through 
Philadelphia or anywhere that needs any atten- 
tion advise us. We guarantee satisfaction. Ask 
people who know us, 
SAMUEL & PULIG 
704 Real Estate Trust Bldg., Philadelphia, Pa, 





WANTED-—POSITION AS BAND RESAW FILER 
In box shop or other operation where the services of a 
first class all round filer are required. References. 

Address “M. 26,” care AMERICAN LUMBERMAN. 





VEST POCKET READY RECKONER. . 

72 pages of tables showing contents of any number of 
pieces of dimension lumber 1x8—10 to 12x20—40, weights 
of lumber, shingles, lath, different log scales etc. Twenty- -five 
cents a copy. AMERICAN LUMBERMAN, Chicago. 


POSITION AS LOGGING SUPERINTENDENT 
Am competent to handle large operation in all its detail. 
Many years’ experience in the South. Can furnish Al refer- 





ences. If you need a high grade man to fill an important 
place write me. No ae to location. 
Address 86,”’ care AMERICAN LUMBERMAN, 





WANTED—AFTER JAN. IST, 1912, POSITION 
In Ohio to sell doors, blinds, millwork ete. Best of refer- 
ence and can qualify. 

Address “L. 25,” care AMBRICAN LUMBERMAN. 
WANT-POSITION AS CIRCULAR SAW FILER. 
Am strictly sober. Have had 20 years’ experience in North 
and South, and can give you satisfaction or it don’t cost you 
anything. Want good steady job. Am employed now, but 

mill shuts down soon. 
B. N. COOLEY, 655 McDavitt, Memphis, Tenn. 
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(Wanted:fumber=Shingles | 


| Wanted-Business Opportunities | 


| forSale:fumber==«Shingles] 





WANTED--GUM LUMBER. 
Will buy anywhere from one to one hundred cars log run 
or No. 1 and No. 2 common gum, any thickness; or contract 
for cuts or mills, log run preferred. ‘ 
KANSAS CITY PACKING BOX CO., Kansas City, Kan. 


WANT TO MAKE A DEAL FOR 1912 WITH 
Reliable northern wholesale firm to buy southern pine and 
oak lumber on commission basis. Large acquaintance among 
manufacturers Louisiana, Arkansas and Texas. 

Address “R. 35,” care AMERICAN LUMBERMAN. 





WANTED-—CLEAR OAK STRIPS 


1ye"x1lf_"x7 ft. 2 inch. 
weal te DELPHOS HOOP CO., Delphos, Ohio. 


WANTED—ROCK ELM LOGS 
10” and up diameter 15 to 25’ long. Will inspect at point of 
shipment. BRADLEY & CO., Hamilton, Ont., Canada. 


WANTED—WALNUT LOGS 
12” and up in diameter, 8 to 16’ long. 
SANDERS & EGBERT CO., Goshen, Ind. 


WANTED-CLEAR OAK DIMENSION STOCK 
Suitable for furniture work in short lengths from 19” to 
36”. A good order for edging up. We want several carloads 
for prompt shipment and desire to get into correspondence 
with a few reliable and quick shippers. 

MAY BENDING WORKS, Steubenville, Ohio. 














WANTED—-WHITE OAK VENEER LOGS 
And quarter-sawed white oak veneer flitches. 
SANDERS & EGBERT CO., Goshen, Ind. 





THE SOMERSET LUMBER CoO., 


801 Union Building, Newark, N. J., will pay cash for long and 
short leaf roofers, worked as wanted, in carload lots, or will 
contract for a block of same, Will take on the output of 
small roofer mill. We are also still in the market for hem- 
lock and spruce in framing sizes. Send us your lists. 





WANTED-—BOX FACTORY STOCK. 

In market for next year's deliveries 4/4 and 5/4 box cull 
birch, also pine, basswood or other box lumber. Would con- 
sider entire cut of mill, all grades, or buy box grades sepa- 
rately. Give description, quantity, location and lowest prices 
on cars or f. o. b. rail of vessel. Address 

“BOX FACTORY,” care AMERICAN LUMBERMAN. 


WANTED-—BLACK WALNUT EXPORT LOGS. 
14 inches and/up in diameter, 8 feet and up long. Inspec- 
tion and payment at shipping point. 
FRANZ GERTIG, 148 Mason St., Cincinnati, Oblo. 


WANTED-BOX LUMBER. 

Large consumer of No. 4 boards and No. 1 and No. 2 Cana- 
dian pine box lumber, desires to negotiate with responsible 
shippers regarding stock for water delivery next season. 
Give shipping point, state quantity 4/4 and 5/4 can furnish, 
with lowest quotations and other particulars. 

Address “CONSUMER,” care AMERICAN LUMBERMAN. 


| Wanted-Tinberinber Lands | 














WANTED-TO PURCHASE AN INTEREST 
In a small retail yard where can have active interest. 
Address “S. 19,” care AMERICAN LUMBERMAN. 





WANTED—TO BUY 
Lumber yards in Nebraska or western Iowa. 
ddress “ht. 21,” care AMERICAN LUMBERMAN. 


CASH FOR YOUR YARD OR BUSINESS. 

No matter where located. If you want to buy, sell or 
exchange any kind of real estate or business anywhere, at 
any price, address FRANK P. CLEVELAND, 

1507 Adams Express Bldg., Chicago, III. 


WANT—TO BUY FOR CASH 
Two or three yards in Eastern half of South Dakota or 
Kansas. Address 








“Pp, 3,” care AMERICAN LUMBERMAN, 


WANTED—BAND MILL. 
To contract with owner of small band mill to saw stump- 
age on 2,500 acres of Louisiana virgin hardwood. 
Address P,. O. BOX 882, Natchez, Miss. 


WANTED-—TO BUY 
A lumber yard within 75 miles of Peoria, Ill. 
Address “M. 2,” care AMERICAN LUMBERMAN. 











WANTED-—TO GET IN TOUCH 
With some reliable yellow pine manufacturer who may need 
additional capital, the supplying of which may be coupled 
with a reliable sales agency to mutual advantage. Address 
CRESCENT LUMBER CO., Kansas City, Mo. 


far Sale-Retail_fumber Yards} 


WANTED—A MAN TO TAKE 
One or two-thirds interest in lumber yard. 
Address W. J. JENKINS, St. Paris, Ohio. 


FOR SALE—-RETAIL LUMBER YARD 
In southeastern Iowa. Business last three years averaged 
$22,000. Sales last year $24,000. Good profits. Good com- 
petition. Splendid proposition for small investment. 
Address “Rh. 20,” care AMERICAN LUMBERMAN, 


FOR SALE—RETAIL LUMBER YARD. 

Small stock lumber, building material, building hardware, 
yaints ete. Doing good business; about $3,500 stock. Also 
1andle coal, also have a fine modern welling, sheds, store 
building. Either sell cheap or rent to party buying stock 
at $300 per annum, ‘This is a snap and must go quick on 
those terms. Running about $12,000 annual sales. 

W. H. GILLIS, Alma, III. 


FOR SALE—ONE-HALF INTEREST IN 
Retail lumber yard. A good business in a good place in 
western Ohio. Owner going to Florida. 
Address “nk. 9," care AMERICAN LUMBERMAN. 























WANT—TO BUY TRACT OF HARDWOOD TIMBER 

With good percentage of hemlock and .-¥~ intermixed. To 

receive attention give full particulars n first letter. 
Address “R, 22,” care AMERICAN LUMBERMAN. 





WANTED-WESTERN TIMBERLANDS. 
We have bona fide buyers, with the coin for well located 
timber. Owners, send full particulars to 
E. SPURLOCK & CO., Central Bldg., Los Angeles, Cal. 


WANTED-—PACIFIC COAST TIMBER. 
Have capital ready to invest in first class timber tract on 
Pacific coast, Will deal with owners only. Address 
"COAST TIMBER,” care AMERICAN LUMBERMAN. 


{ Wanled-Second Hand Machinery | 


WANTED—FOR CASH 
One complete modern pine band saw mill. One modern box 
factory. Give size and makes of machinery and full par- 
ticulars. Must be in good condition. 
Fr, P. KELLOGG, 827 Globe Block, Seattle, Wash. 


WANTED—ONE SECOND HAND ENGINE, 
16x20 up to 20x24. Quote price delivered F. O. B. cars 
Delleker. FEATHER RIVER LUMBER CO., 

Portola, Cal. 


NOW IS THE TIME TO LOOK AROUND 
And see if you have any second-hand machinery, engines, 
boilers or something you would like to sell or exchange. All 
you have to do is to place your advertisement in the AMER- 
ICAN LUMBERMAN to reach the very people who would be in- 
terested. ‘Try it. AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 South Dearborn St., Chicago. 




















FOR SALE—-RETAIL LUMBER YARD. 
Stock about $15,000. Real estate extra. 
JOHN WHEELER CONSTRUCTION CO., Geneva, III. 


FOR SALE—-TWO GOOD YARDS, 
Central Indiana, county seat, 10,000 people, growing manu- 
facturing town, stock $50,000, electric planing mill $9,000. 
Lumber mostly all under sheds. Will sell stock at whole- 
sale market price, mill and sheds at fair value. Books 
opened and fullest informatton given. Address 
“INDIANA,” care AMERICAN LUMBERMAN. 


FOR SALE—GOOD LUMBER YARD. 

One of the best propositions in Southern Michigan. Good 
sheds, private side tracks. Stock invoices about $12,000. 
Annual sales $35,000 to $40,000. 

Address “H. 121,” care AMERICAN LUMBERMAN, 











FOR SALE—RETAIL LUMBER YARD IN CHICAGO 
Coates located, with dock and switch, modern sheds and 
office building. Doing a good, profitable business, and capable 
of expansion. Best of reasons for selling. ‘This is a great 
chance for a good lumberman. 

Address “L. 18," care AMERICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARDS. 
One or more excellent yards. Prices low if taken promptly. 
Address “G. 34,” care AMERICAN LUMBERMAN. 


FOR SALE—-LUMBER YARD. 
Well equipped yard in Miles City, Montana. A live, 
wide-awake, hustling, growing western town of three thou- 
sand people. Address 


K. 112,” care AMERICAN LUMBERMAN. 
: RB 
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WHITE ASH AND TUPELO 
Rough, dressed or resawed, for prompt shipment. In ash 
we have a good supply of No. 1 common in all thicknesses ; 
of No. 2 in 1” to 1%”. Can also furnish some lists and 
2nds in all thicknesses. In tupelo can furnish all grades in 
1” thick stock only. 
BURTON-SWARTZ CYPRESS CO., Burton, La. 


FOR SALE 
cars 1” 1sts and 2nds plain sawed sycamore, bone dry. 
car 1x12” and wider 1sts and 2nds quartered white oak, 
2 years old. 
cars 1” clear quartered white oak strips. 





bo 


an 


5 cars 1x13” to 17” gum boxboards, 

5 cars 1x13” to 17” Ists and 2nds sap gum. 

2 cars 1x18” and wider Ists and 2nds sap gum. 

2 cars 1x18” and wider lists and 2nds cottonwood. 
2 cars 1x21” and up Ists and 2nds cottonwood. 

5 cars 1x13 to 17” cottonwood boxboards. 

5 cars 1” No. 1 common red gum. 


to 


cars 14” No. 1 common red gum. 
W. D. REEVES LUMBER CO., 
Helena, Ark. 


FOR SALE FOR QUICK SHIPMENT. 

150 M 8/4 unselected birch, all grades; 125 M ft. 6/4 
No. 2 common and better soft elm. ‘This stock is first-class 
band sawed and bone dry. Write for prices. 

SCHEURMAN LUMBER CO., 
Saginaw, W. S8., Mich. 


SALE OF LUMBER, LATH AND SHINGLES. 

Menominee Indian Reservation, Neopit, Wis., Nov. 15, °11. 
Proposals in writing will be received by the Menominee 
Indian Mills up to 6 P. M. Dec. 15, 1911, and each Saturday 
thereafter until further notice, for lumber etc., manufac- 
tured by this mill. The inventory of Nov. 15, 1911, showed 
quantities unsold to be as follows: Shingles 1,300 M, 4’ 
No. 1 White Pine Lath 1,350 M, 4’ No. 1 Hemlock Lath 350 
M, Posts 2 M, Poles 1,250, White Pine 9,079 M ft., Norway 
2,759 M ft., Hemlock 17,172 M ft., Basswood 407 M ft., 
Rock Elm 252 M ft., Soft Elm 52 M ft., Hard Maple 205 M 
ft., Birch 284 M ft., Ash 50 M ft., Cross Ties, Bolts and 
Cull Logs. 7 

Sales are made weekly, so above amounts cannot be guar- 
anteed. If interested in any of the items shown above, 
write the Menominee Indian Mills, Neopit, Wisconsin, for 
any information as to amounts unsold, terms of sale ete, 
The stock may be seen in the yard of the Menominee Indian 
Mills at Neopit. Payment will be required for stock pur- 
cnased when stock is ready for shipment. The right to reject 
any and all bids is reserved. 

THE MENOMINEE INDIAN MILLS. 











POPLAR BEVEL SIDING AND LATTICE 
Also 
Two cars of 5/4 No. 1 Common Poplar. 
GAMBLE BROS., 
Highland Park, Ky. 





FOR SALE-LOG RUN HARDWOOD 
Several million, mostly birch. Will cut thickness desired. 
Shipment when dry. Make best offer on grades National in- 
spection or state best prices will: pay for No. 2 and No. 3 
box grades separately. I. o. b. boat or on cars 10c rate 
Chicago. Address 
“MILL CUT,” care AMBPRICAN LUMBERMAN. 


WANTED-—ORDERS FOR BIG DIMENSION OAK 
Timbers, 10 to 32 ft. long, green from saw. Best shipping 
facilities ; prompt delivery. 

USREY LUMBER CO., Danville, La. 


“THE LUMBERMAN’S ACTUARY” 
Shows the cost of any number of feet of lumber between 2 
and 29,000 feet at any price from $6 to $75 a thousand; also 
of lath and shingles from 85¢ to $6 a thousand. In leather 
$4, cloth $3.50, postpaid. 
AMERICAN LUMBERMAN, Chicago. 


FOR SALE 

» 1 car of 6/4 poplar grades 1 & 2, No. 1 Common & Clear 
Saps. 

4 cars of 4/4 Quartered White Oak, 1 & 2, No. 1 Common 
and No. 2 Common. 

1 car of 1 & 2 Quartered White Oak 4/4 Thick. 

200,000 ft. of No. 3 Common Oak. 

2 cars of 4/4 Sound Wormy Chestnut. 
ears of 4/4 McCull Chestnut, 
car of 5/4, 6/4 and 8/4 Sound Wormy & Cull Chestnut. 
cars of 4/4 No. 2 A Common Poplar. 
2 cars of 4/4 and thicker No. 2 B Common Poplar. 
300,000 ft. of Yellow Pine Framing. 
8 cars of 4/4 Log Run Yellow Pine. 
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1 car of 5/4, 6/4 and 8/4 No. 3 Common Chestnut. 

8 cars of 4/4 No. 1 Common and Better Poplar. 

5 cars of Red Cedar Posts, 7 ft. to 10 ft. long. 

1 car of 5/4, 6/4 and 8/4 No. 1 common and better pine. 
1 car of 4/4 1 & 2 Yellow Pine. 

1 car of 4/4 No. 1 Common Yellow Pine. 


P. W. BEVINS, Hiltons, Va. 





LUMBER SHED CONSTRUCTION. 

Met L. Saley’s latest book for retail lumbermen on the con- 
struction of lumber sheds, offices and other buildings, with 
plans. Some very handy and useful “Shed and Yard Con- 
veniences” are also illustrated and described. $1.50 post- 


paid. 
AMBERICAN LUMBERMAN, 431 So. Dearborn St., Chicago. 


e 7 
= 
= 
“CLIMAX TALLY BOOK” 
For hardwood lumbermen, 110 pages, size closed 41%4x8%4 
inches. Finger straps to hold book open when tallying. 
One copy 75c, six $4, twelve $7.50. 
AMERICAN LUMBERMAN, Chicago. 


COLLECTIONS BY RETAIL LUMBER DEALERS. 
A series of letters by AMmRIcAN LUMBERMAN subscribers 
giving their views on the best way to handle the accounts 
of a retail lumber business. These letters offer many excel- 
lent ideas, and it will well repay any retail lumber dealer to 
read them carefully. Fifteen cents, postpaid. 
AMERICAN LUMBERMAN, Chicago. 














FOR SALE—MOULDINGS. 
Oak and gum mouldings in carload lots. Would be pleased 
to correspond with people in Chicago and adjacent territory 
who buy oak and gum mouldings. 
Address “S. 9,” care AMERICAN LUMBERMAN, 


WANT-—PRICES SEVERAL CARS OAK SQUARES. 
15¢x1%x19” and 63”. 
144x14%4x19, 21 and 26”. 
Also white oak quarter sawed chair backs. 
A, & IL. GATES, 112 Adams St., Chicago, Il. 


FOR SALE. 
We manufacture lumber and Dimension Stock at our large 
band mill, Stoneville, Miss. Let us figure on your wants. 
Address “S. 4,"" care AMERICAN LUMBERMAN, 


FOR SALE-—AT A BARGAIN IF TAKEN AT ONCE 

40 M ft. 3” red and white oak, all 16 ft. long, 6” to 14” 

wide, 40% No, 2 common and better, balance bridge plank. 
SCHEURMAN LUMBER CO., Saginaw, W. 8., Mich. 


“THE COST OF GROWING TIMBER” 
By R. S. Kellogg and FE. A. Ziegler, is an exposition of facts 
and figures that will interest timber owners. Twenty-five 
cents a copy. AMERICAN LUMBERMAN, Chicago. 

















NORTHERN HARDWOOD. 

I have about two hundred M of hardwood to saw, will 
cut thickness desired, for sale, log run or on grades at Delta 
Junction, Mich., on Soo line. Address 

BOX 66, Thompson, Mich. 


FOR SALE—50,000’ OF 3” IST AND 2ND 
Red and white oak, thoroughly dry, about 50 percent 14 and 
16’, good widths. Bargain. 
WENDNAGEL & CO., 22nd and Jefferson Sts., Chicago. 


FOR SALE-ALL GRADES, 











Thoroughly dry, La. Red Cypress Lumber, Shingles and 
Laths. RED CROSS LUMBER CoO., Red Cross, La. 
FOR SALE. 


Parties wishing to contract for a choice cut of band sawn 
oak, ash and poplar, to be cut during 1912, address 
“M. 46,” care AMERICAN LUMBERMAN. 


GET A COPY TODAY 
“Science of Organization and Business Development,” by 
R. J. Fran A treatise on the law and science of the pro- 





motion, organization, reorganization and management of busi- 
ness corporations, with special reference to approved plans 
and procedure for the Soeecne of modern business enter- 

AN LUMBERMAN, Chicago. 


prises. Morocco, $2.75. AMERI 
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or Sale Tinher-Tiner Lands 


FOR SALE 

Washington, D. C., September 5, 1911. Sealed bids marked 
outside “Bid for timber on Sitgreaves Apache National For- 
est, Arizona,’ and addressed to Forester, Forest Service, 
Washington, D. C., or “Bid for timber Fort Apache Indian 
Reservation, Arizona,” and addressed to Commissioner of 
Indian Affairs, Washington, D. C., will be received until 12 
o'clock, noon, eastern time, January 25, 1912, for the pur- 
chase and removal of all merchantable dead timber standing 
or fallen and all the live timber that may be marketed for 
cutting by the officer in charge on a designated area of 
about 200,000 acres located approximately within Ts 8, 9 
and 10 N., R. 23 E.; Ts. 8, 9 and 10 N., R. 24 E.; Ts. 7, 8, 9 
and 10 N., R. 25 E.; Ts. 7, 8 and 9 N., R. 26 E.; Ts. 8 and 9 
N., R. 27 E., Gila and Salt River Meridian; and bounded 
on the west by an approximate north and south line ex- 
tending from the northern limit of yellow pine through Por- 
ter Mountain and Blue Ridge to the rim of Corduroy Can- 
yon; thence S. E. to Cooley Mountain and East along the 
rim of the North Fork of White River and Snake Creek 
Canyon to the boundary of the Apache National Forest ; 
thence N. E., including the timber west and north of Sheep 
Springs and north of Apache Ranger Station and Fish Creek 
to the top of the steep slope facing northeast extending 
toward the Little Colorado river, thence northwest along the 
top of this slope to the Sierro Trigo Range, to the northern 
limit of yellow pine and west to the point of starting, within 
the Sitgreaves and Apache National Forests, hereinafter 
called National Forests, and portions of that part of the Fort 
Apache Indian Reservation within the Sitgreaves National 
Forest indicated in the President’s Proclamations of March 
2, 1909, and August 24, 1910, hereinafter called Indian 
Reservation, estimated to be approximately 575,000,000 feet 
of western yellow pine, 15,000,000 feet Douglas fir, 
6,500,000 feet white fir, 1,500,000 feet Engelmann Spruce, 
1,000,000 feet Mexican white pine, and 1,000,000 feet blue 
spruce and cork bark fir, board measure of saw and tie tim- 
ber log scale more or less, in approximately equal amounts 
on the National Forests and the Indian Reservation. Sepa- 
rate bids and contracts must be made for the timber upon 
the National Forests and that upon the Indian Reservation. 
The maximum period of each contract shall be ten years 
after the beginning of the cutting period as provided for 
in the regulations. No bid of less than two dollars and 
fifty cents per thousand feet board measure for the first 
five years of each contract and three dollars per thousand 
feet board measure for the second five years of each contract 
will be considered. Each bid must be submitted in dupli- 
cate. With each bid for timber on National Forests a 
deposit of five thousand dollars must be made with the 
First National Bank of Albuquerque, New Mexico, and with 
each bid for timber on the Indian Reservation a certified 
check on a solvent National Bank in the sum of five thou- 
sand dollars and drawn in favor of the Commissioner of 
Indian Affairs must be submitted. ‘Timber upon valid claims 
is exempted from sale. The right to waive technical defects 
in advertisements and bids and to reject any and all bids 
is reserved. The timber must be cut and removed under 
regulations, copies of which with further information and 
blank bid form may be obtained from the District Forester, 
Albuquerque, New Mexico, the Forester of the Forest Service 
or the Commissioner of Indian Affairs, Washington, D. C. 
SAMUEL ADAMS, Acting Secretary of the Interior, W. M. 
HAYES, Acting Secretary of Agriculture. 








A TRACT OF 45,000 


Of the finest valley land on earth, containing upwards of 80 
millions of the finest mahogany, rosewood and some soft 
woods, at $10.00 per acre. Close to other American Com- 
panies that have spent over 20 millions in development. 
The tract is well watered, 28,000 acres contains virgin forest. 
If this magnificent timber is cut the land can be sold for 
4 to 5 times more than it cost for sugar culture. The 
owners of this land will take over 1/6 of a million dollar 
corporation that will add the sugar industry. This land is 
situated in the Santiago province of the island of Cuba, It 
is practically level, has 10 miles of river front; in the 
hands of men experienced it will be a great money maker. 
If you do not want the whole tract, write me how much 
you will subseribe to a million dollar corporation, having 
for its purpose to cut the timber and develop a sugar farm, 
A, GRAVES, 24 E. liunter St., Atlanta, Ga. 





FOR SALE-PINE TIMBER. 

30 million feet, estimated, virgin pine, close to Georgian 
bay, coming down the French river. Can be operated and 
driven at low cost. Further particulars apply to 

THE ONTARIO LUMBER CO., LIMITED, 
20 Dowling Avenue, Toronto, Ont. 





TIMBER FOR WOODWORKERS. 


A 5,000 to 6,000 acre tract in a southeastern state, only 6 
miles from the main line of the Southern Ry., is now for sale. 
This tract is estimated to comprise 15,000,000 feet of mer- 
chantable lumber, consisting largely of poplar, oak and 
chestnut, with considerable bass, hickory, locust and maple. 
There is also estimated to be 200,000 cords of chestnut acid 
wood, 4,000 cords of oak bark, 2,000 cords of pulp wood, and 
great quantities of chestnut poles and oak ties. This is an 
excellent proposition when one considers it is all in one 
boundary, tributary to a common point, all down slight grade 
to railroad, and a graded public wagon road running through 
the center of the property. Ten years given to remove timber. 
For prices, terms, ete., refer to file 10074, and write M. V. 
RICHARDS, Land and Industrial Agent, Southern Ry., Room 
1366, Washington, D. C., or CHAS. 8. CHASE, Agent, Room 
708, Chemical Bldg., St. Louis, Mo. 





TIMBER. 
If you are in the market wanting a tract of 
timber for saw mill operation or investment 
write-us. Properties represented by us have 
been personally investigated. 
VAIL & CO., 


> We 
Title & Trust Bldg., Chicago, II. 





E. STEWART, FOREST ENGINEER 
84 King Street East, Toronto, Ontario. 
Dealer in Canadian timber and pulp limits, agricultural 
lands etc. Western prairie lands and townsites a specialty. 
Write for particulars. 


RETAIL LUMBER DEALERS. 

A copy of “Bungalowcraft” in retail lumber offices, to 
show to prospective builders, will increase sales. The best 
book on bungalow building. Shows many views of charming 
bungalows, floor plans, interior arrangements, cozy corners, 
mantels, fireplaces, furniture etc. Canvas binding, postpaid, 
$1.50 , paper, $1. Return privilege. Illustrated circular on 
request, 


AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 
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FOR SALE-—25 MILLION FIR TIMBER 
On Columbia River, Washington. Bargain price to early 
buyer. Write S. SHAFER, Pineville, Ky. 


FOR SALE—24,000 ACRES OF PINE AND 
Redwood timber in California; containing 400,000,000 feet. 
For particulars write to 

705 MILLS BUILDING, San Francisco, Cal. 


FOR SALE-—50,000,000 FEET OF 
Number one yellow fir timber adjacent to Columbia river. 
A short logging spur will land all this timber into the river 
or to the North Bank road. This is the best logging or saw 
mill proposition on the Pacific Coast. Price and terms sub- 
mitted to bona fide buyers. All cruises guaranteed. 
POE & DEVEREAUX, 423-424 Henry Bldg., Portland, Ore. 


VANCOUVER ISLAND, B. C. 

West coast timber tract on a well sheltered inlet, 18,000 
acres. 400,000,000 feet. Detailed cruise. Cedar, fir and 
spruce. Price, 75 cents per M. No agents, 

A. T. FRAMPTON, Fort Street, Victoria, B. C. 


PACIFIC COAST LAND AND TIMBER 
Use our land timber department for land, timber and mills 
ROBERT 8. WILSON, 
1036 Henry Blidg., Seattle, Wash. 


PACIFIC COAST TIMBER LANDS. 


For timber lands or mill properties in Washington, Oregon 
and British Columbia, address. 


W. I. EWART, 826-7 Henry Bldg., Seattle, Wash. 
BRITISH COLUMBIA TIMBER. 


Investments of all sizes, correspondence solicited. 
W. L. KEATE, Crowe Wilson Bldg., Vancouver, B. C. 


forSaleSouthern limber fands 


TIMBER ESTIMATES. 

Estimating Southern timber a apectatty. Maps, detailed 
reports as to stand, quality and logging conditions, Can 
furnish best references. THOS. J. McDONALD, East Tenn. 
Nat'l Bank Bldg., Knoxville, Tenn. Formerly with C. A. 
Schenck & Co., Biltmore, m << 


FOR SALE—FINE TIMBER TRACT 
In Arkansas. 1,100 acres. Bargain. 
DRAWER 233, Savona, N. Y. 


FOR SALE—SOUTHERN TIMBER, 
Large tracts hardwoods in W. Va., Ky., Tenn., and Ga.; 
long and short leaf pine in Ga. and Fla. Bank refernces 
exchanged. Actual buyers only address 
HOWARD SUTHERLAND, Elkins, W. Va. 


for Sale:Hardwood Timber 


















































HARDWOOD STUMPAGE. 

125 million Birch, Beech and Maple, in state of Maine. R. R. 

center of lot. Low price to responsible party. 
J. W. WHITCHER, 7 Water St., Boston, Mass. 


FOR SALE~4800 ACRE BARGAIN 
Tie, hickory and saw timber. Iron ore and phosphate. 
ddress R. A. KIMBLE, Linden, Tenn. 


“‘CHAPIN’S LUMBER RECKONER“ 
Reduces to board measure lumber, scantling, square timber 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages. AMERICAN LUMBERMAN, Chicago. 


“THE PRACTICAL LUMBERMAN”’ 
A book dealing with the merits and uses of the leading com- 
mercial woods of the Pacific coast, short methods of figuring 
lumber, octagon spars, log specifications, lumber carrying 
capacity of vessels, logging terms and a great deal of general 
lumber information. 247 pages; flexible cloth covers; post- 


paid $1. 
AMERICAN LUMBERMAN, 431 South Dearborn S8t., Chicago, Ill. 
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REBUILT ENGINES AND BOILERS 

ENGINES—CORLISS: 18x42 Lane & Bodley, 18x36 Ohio 
Heavy Duty, 16x42 Allis, 12x30 Lane & Bodley. 

ZSNGINES—AUTOMATIC: 14%x24 Buckeye, 11x16x12 Buf- 
falo Compound, 134%4x15 Taylor, 13x16 Atlas, 13x12 Har- 
risburg-Ideal, 18x12 Phoenix, 12x14 Green, 13x12 Arming- 
ton & Sims, 11x16 Atlas, 10x12 Valley, 8x14 Noyes. 

ENGINES—THROTTLING : 18x24 Atlas, 14x18 Sinker- 
Davis, 14x14 Lewis Vertical, 12x16 Reed, 12x14 Brownell, 
10x16 Bass, 10x12 Atlas, 9x14 Lane & Bodley, 8x10 Erie, 
6x8 Industrial. 

BOILERS—STATIONARY: 72x18, 66x16 high _ pressure, 
72x18 standard, 72x16, 66x18, 60x16, 60x14, 54x14, 48x14, 
44x14, 44x12, 42x12, 36x16 etc. 

BOILERS—FIRE BOX: 100, 80, 60, 50, 40, 35, 30, 25, 20, 
26, 20, 10 and 8 H. P. ete. 

BOILERS—VERTICAL: 50, 40, 35, 30, 25, 20, 16, 12, 10, 
8, 5 and 3 H. P. etc. 

HEATERS: All sizes, open and closed. 

PUMPS: All sizes, single and Duplex. 

ELECTRICAL: 30 K. W. Generator, direct-connected to 
8x10 Skinner Engine; 20 K. W. Generator, direct-connected 
to 8x10 Economic Engine; 18 K. W. Belted Generator. 

MISCELLANEOUS: Saw mill, Lath Mills, Edgers, Cut-off 
Saws, Re-Saws, Blowers, Exhaust Fans, Tanks etc, Write 
for list. Also full assortment of new machines. 

Sole manufacturers of the celebrated “LEADER” INJEC- 

TORS AND JET PUMPS. _ Send for Circular. 

THE RANDLE MACHINERY CO., 
1820 Powers St. Cincinnati, O. 


“THE PRACTICAL LUMBERMAN” 

A book dealing with the merits and uses of the léading com- 
mercial woods of the Pacific coast, short methods of figuring 
lumber, octagon spars, log specifications, lumber carrying 
capacity of vessels, logging terms and a great deal of gen- 
eral lumber information. 247 pages; flexible cloth covers; 
postpaid $1. 

AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, IIl. 

















SECOND HAND PUMPS. 
One 8x12x12” Deane Single Acting Air Pump. 
One 5x3x6” Deane Single. 
One 6x3%x8” Marsh Single. 
One 3x1%x2%4” Marsh Steam, 
One 10x7x12” Hughes Duplex. 
One 8x12x12” Hughes Duplex Independent Air Pump and 
Condenser. ° 
One 6x4x6” Hughes Duplex. 


One 4%)x3x5” Hughes Juplex. 
One 542x3%x7” Knowles Duplex. 
One 44¢x2%x4” Dunn-Laidlow Duplex. 


One 5x34%x7” Dunn-Laidlow Single 

One 44%x2%x4” Worthington Duplex. 

One 4x4x6” Smith-Vaile upies. 

One 54%x34x7”" Blake Single. 

One 4x5x5” Union Vacuum. 

One 3%x3”" Deming Triple Belted. 

One — Vertical Double Acting Power Pump, 5” diameter 
6” 


troke. 
One 34%4”"x6%"” General Fire Extinguisher Co. Belted Air 
um 


One bx3x6" Marsh Steam. 
One 44%x5%x8”" Marsh Vacuum. 
A. F. BARTLETT & COMPANY, 
Saginaw, Mich. 


ENGINE BARGAINS. 

AUTOMATIC, CORLISS. 
8”x12” Skinner 12”x30” Murray 
9”x10” Ames 14”x36” Allis 
9”x12” New York Safety C.C.16”x36” 
10"x14” Ide 16”x42” Cooper 
12”x14” Atlas 18”x42” Whitehill 
13”x18” Erie City 4-valve 18”x42” Allis Twin 
13”x21” Buckeye 20”x48” Allis 
14”x24” Armington-Sims 22”x48” Hamilton 
15”x16” New York Safety 24”x42” Hamilton, H.D. 
17”x24” Russell 4-valve 26”x48” Vilter 
21”x22” McEwen 30”x48” Whitehill, H.D. 
onan, oP RANNMUELLER ENGINEERING COMPANY. 
3701-3-5-7 So. Ashland Ay. Chicago, Ill. 


ENGINES, SACRIFICE PRICES, GOOD ORDER. 
8%x10 Taylor Beck Automatic, sub-base, heavy........$250 
11x16 Atlas Automatic Side Crank, 60”x15” wheel..... 200 
12x15 Erie City, Center Crank, Automatic Valve....... 225 
2x20 Automatic, Side Crank, Fly Wheel and Pulley... 300 
14%4x16 Rice Automatic, Side Crank, 2 wheels........: 450 
14x24 Douglas Automatic, Side Crank, fine order...... 650 
16x42 Allis Corliss, Girder frame, wheel 12’x25”...... 775 
Will trade for other machinery of any kind for above. 
Boilers, all sizes and kinds, at very reasonable prices. 
Address MACHINERY TRADER, P. O. Box 704, Chicago. 


ENGINES & GENERATORS 

1—22 & 40x36 Corliss Cross Compound. 

1—22 & 36x60 Tandem Corliss. 

1—24x48 Corliss engine. 

8—Phoenix tandem 12 and 20x16 engines. 

1—Allis Corliss tandem 22 and 42x48 engine, 

Also other sizes and large stock of generators, both direct 
connected and belted. Locomotives and cars, 

THE DORNER RAILWAY EQUIPMENT CO., 
Irving Park Blvd., corner Southport, Chicago. 


FOR SALE 
Two 72”x18’ high pressure boilers, like new; one 30 K. W. 
direct connected engine and generator »cheap. 
MERTES MACHINERY CO. 
Lake and Barclay Sts., Milwaukee, Wis. 


CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one, Se by @ prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book, closed, 44%4x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn 8t., Chicago. 


forSale-Clectrielllachinery. | 
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FOR SALE-—i(25 VOLT D. C. GENERATORS. 


Lights. Speed. Lights, Speed. 
150 Roth ..-ccoee 1300 540 Eddy ........ 900 
1 150 Cincinnati ...1100 540 Sturtevant ... 950 


1 180 Westinghouse, 
direct connected 
to Westing- 


540 Sprague ...... 800 
Gen. Elec.....1050 
660 Western Blec.. 4756 


ee 
S 
= 
= 
= 


house gas en- 700 Northern ..... 975 
i. ccgeneeee Mae 700 Sprague- 
1 210 Sprague ...... 800 Lundell ...... 725 
2 210 Gen. Elec.....1150 1 700 C, & Crccccee Gee 
1 270 Gibbs ......- . 700 1 750 Akron, 45 KW 700 
1 270 Westinghouse.. 700 1 750 Crocker- 
1 300 Sprague ...... 1200 Wheeler ...... 725 
1 300 Ft. Wayne....1000 1 850 cramp seeee 615 
1 350 Westinghou se, 2 850 estern Elec. 400 
direct connected 1 850 Excelsior, di- 


to Westing- rect connected 
house gas en- to N. Y¥. Safety 
BIRO cocccccce BOO engine ....... 800 
1 450 Gen. Elec..... 1100 1000 Northern ..... 800 
1 450 Westinghouse. .1000 1050 Walker ...... 690 
3 450 Gen. Elec.....1050 1300 Northern, MP, 
1 450 Sprague- 75 KW, direct 
Lundell ...... 850 connected to 
1 450 Northern ..... 750 Racine vertical 


—e 


2 450 Sprague- qngine eoscccee B00 
Lundell ...... 650 2 2500 Allis-Chalmers, 
1 450 Gen, Blec., di- 150 KW ..... 550 


rect - connected 
to Fitchburg 
engine ....... 805 


We make a specialty of eotting dynamos and motors suit 

able for the lumber industry. very machine sold is over- 

hauled at our works, tested, and sent out By “as 

good as new.” Send for “Monthly Bargain Sheet,” showing 

complete stock with net prices. 

America’s Headquarters for Second-Hand Electrical Machinery 
GREGORY ELECTRIC COMPANY, 


16th and Lincoln Streets, Chicago, Ill 





A BOOK OF HOUSE PLANS, 

“Construction of Dwelling Houses and Bungalows,” just 
off the press; 215 pages. Plans and specifications for all 
classes of houses and bungalows, and description of different 
kinds of construction material. Specifications and plans for 
each building and estimate of cost. Bound in stiff cloth 
covers, $1 postpaid. 
AMERICAN LUMBERMAN, 431 South Dearborn 8t., Chicago, 111, 
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FOR SALE 
DUST COLLECTORS. 

04” Allington & Curtis, shavings inlet 224%."x9%,", outlet 

13” diam. Price $50.00. 
48” Allington & Curtis, 18”%x6” shavings inlet, 12” outlet. 

Price $35.00 

EXHAUST FANS. 

100” Sturtevant. 
84” disc fan. 
70” Sturtevant. 
70” Sturtevant double. 
64” Allington & Curtis-No. 22. 
60” Sturtevant double. 
Chicago. 
50” steel plate. . 
48” No. 7 Sturtevant Monogram. 
45” A. B. C., % housed. 
45” Garden City. 
42” Sturtevant No. 6 
40” Sturtevant. 
40” Boston double. 
35” Howes. 
8 32” No. 4 Sturtevant Monogram, direct connected to 110 

volt motors, outlet 8%,” diam. $60 each. 

BLOWERS. 
160” A. B. C. 
06” No. 12 Sturtevant. 
‘i es €. 


70” Sturtevant. 

68” Buffalo Forge Co. 

60” American Steel plate. 

54” Sturtevant No. 8 Monogram. 

53” Boston cupola blower. 

46” No. 6 Sturtevant. 

2 40” Sturtevant No. 6, 

82” No. 4 Sturtevant Monogram, 

24” No. 4 Champion. 

DRY KILN APPARATUS 

sm €, aoe 48” dise fan and about 2400 ft. of 1” pipe 
2° 2h 

Sturtevant: ‘outtit with 72” fan and coil containing 1300 ft. 
of cold water pipe and coil containing about 3500 
ft. 1” pipe. 

Sturtevant dry kiln outfit, consisting of an 84” belted fan 
and coil of about 2500 ft. 1” pipe $250. 

Huyett & Smith, with 42” dise fan direct connected to 

‘ 4”x4” H. & §S. vertical engine and coil containing 
about 2,000 ft. of 1” pipe $250. 

Sturtevant dry kiln outfit, consisting of a 60” steel plate 
steam fan with 444 "x4" vertical engine and coil 
containing about 1375 of - pipe a 

Smith — kiln outfit pont + May ‘of a 42” dise ype fan with 

“x4” upright engine, and a A oll al ning about 
$100 ft. of 1” 7 pipe $23 0. 
104 dry ag trucks, 10” double flanged wheels iron work 


only, $1.25 each. 
WICKES BROTITERS, 
Saginaw, Mich. 
Seattle office, 410 White Bldg. 





SERVICEABLE SECOND HAND MACHINES. 
Band Rip and Resaw combined, Berlin, No. 282. 
2 Band Saws, 20” and 36”, Crescent. 
Borer, post, with pulley mortising bits. 
Bortng Machine, 2 spindle radial, “7 
Boring Machine, 6 spindle vertic al ndrew, nearly new. 
Combination Saw, double arbor, Beach. 
2 Combination Saw and Dadoer, foot treadle, R. & H. 
Dovetailer, 9 spindles, Alexander Dodds. 
2 Jointers, 12”, Crescent and Williamsport. 
Knife Grinder, 66”, Buffalo Automatic. 
Matcher, 4 side, 24”, Witherby, Rugg & Richardson. 
Matcher, 4 side, 30”x8”, Goodell & Waters. 
Moulder, 4 side, 12”, Fay & EK a No. 184. 
3 Moulders, 4 side, 9” Houston, 8” Fay, 7” Rogers. 
Moulder, 4 side, 10” Lehman. 
Moulder, 4 side, 4”, Rowley & Hermance. 
2 Moulders, 6”, Smith, one 3 side, one 4 side. 
3 Mortises, No. 3 Houston, No. 2 Smith, No. 2 Colloday. 
2 Panel raisers, one hand and one power feed. 
Planer, cabinet, 30” Smith, sectional roll and chipbreaker. 
2 Resaws, 42” Smith, 36” Schenck. 
Ripsaws, ‘self feed, Goodell & Waters, No. 1. 
Rip and cut-off saws, Ross, iron frame. 
Ripsaw, band, 42”, American, almost new. 
Sander, two drum, 30”, Fay & Egan. 
Sander, belt, Wysong & Miles No. 204. 
Sander, 3 drum, 30”, Berlin “Invincible.” 
Sander, moulding, Pioneer No. 2, used 2 months, 
Sash Sticker, sin - head. 
Scroll saw, Wright 
Shaper, double spindle, Smith. 
Swing Saw, Porter 
Wooce lathe, as owihs, with 6 ft. shears. 

HERMANCE MACHINE CoO., 
Williamsport, Pa. 


FOR SALE—OR TRADE. 

Complete lumber manufacturing plant with one circular 
log saw, edger and trimmer, capacity 20,000 feet daily; 
boilers, 130 horsepower ; 90 horsepower engine. Planing tli 
consists of one Goodell & Water 24-inch surfacer and matcher, 
rip resaw and bandsaw; feed mill, wood frame, good as new. 
‘Timber exhausted. Mill is close to Northern Pacific railway. 
Will sell cheap for cash or will take ay lumber as pay- 
ment, or may take share with res onsib e party, having tim- 
ber and experience in manufacturin 

NELSON-RUNQUIST LUMBER COMPANY, 
Braham, Minn. 


CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. Bound 
in sheep, with stiff covers and thumb and finger straps, Size 
of book, closed, 44%4x8%4 inches. Price per copy, 75 cents; 
six copies, $4; twelve copies, $7.50. Sample pages free. 
Published and for sale by the 

AMERICAN LUMBERMAN, Manhattan Bldg’, 431 South 
Dearborn St., Chicago. 











REBUILT WOODWORKING MACHINERY. 
One Power & Co. 24”x6” Common Planer and Matcher. 
One Graham 14”x6” Six Roll Planer and Matcher. 
One Power & Co. 26"x14" Endless Bed Double Surfacer. 
One a & Margedant 26”x14” Endless Bed Double 
Surfacer 
One Gleason 26° ’x8” Endless Single Surfacer. 
One 27”x4” Cabinet Single Surfacer. 
One 24”x6” Connell & Dengler Single Surfacer. 
One 20”x6” Connell & Dengler Single Surfacer. 
One 55” Connell & Dengler Band Ke-saw. 
One 42” Clement Combination Band Re-saw. 
One 36” Power & Co.’s Circular Re-saw. 
One 42” Connell & Dengler Circular Re-saw. 
One’ 42” Fay & Egan Band Rip Saw. 
One Clement No, 2 Combination Saw Table. 
Two American R. & H. Combination Saw and Dado Machines. 
One 48” Triple Drum Sander, Royal Invincible. 
One 42” Triple Drum Sander, Young Bros. 
One 30” Triple Drum Sander, Invincible. 
One Vioneer No. 2 Moulding Sander. 
One Each Clement 12” and 16” Hand Jointers. 
One Each 12”, 10”, 9”, 7” and 6” Four Side Moulders. 
One No. 6 Shimer Variety Moulder. 
One Pryible Rosette or Corner Block Machine with 12 Heads. 
One R. & H. Sash Clamp. 
Write for list of complete stock of over 200 machines. 
FRANK TOOMEY, Inc., 
127-131 North Third St. 
Philadelphia, Pa. 


SAW MILL MACHINERY AND SUPPLIES 
At) one-half price. If you are building or overhauling a 
mill it will pay you to write us for a list of material, some 
of which is practically new and all of which is as good as 
new. GENESEE LUMBER CO., Genesee, La. 


FOR SALE-S. A WOODS NO.!10 TIMBER SIZER 
And Matcher in first class condition; $900.00 f. 0. bo cars 
Gordon, Ala. 

Kk. iL. MARBURY LUMBER CO., Malone, Fla. 


FOR SALE-SAW MILL MACHINERY. 
1—-18 ton 3’ gauge Climax Locomotive. 
12— 3’ 15 ton capacity log cars. 
4 3" 8 wheel ~— trucks, 

Address . 5,” care AMERICAN LUMBERMAN. 


FOR SALE-FULLY EQUIPPED BAND SAW MILL 
Price reasonable. 
. Th MITCHELL HARDWOOD LUMBER CO., 
Mitchell, Ind. 

















FOR SALE-CHEAP 
One sawmill with power plant, complete; capacity, 15,000 
feet per day. This plant was bought new and run only a 
litthe over a year. It is in good condition and can be loaded 
on the Hlinois Central RoR. Write us for oes and 
price. GENESKE LUMBER CO., Genesee, La. 


A BOOK OF HOUSE PLANS, 

“Construction of Dwelling Houses and Bungalows,” just 
off the press; 215 pages. Plans and specifications for’ all 
classes of houses and bungalows, and description of different 
kinds of construction material. Specifications and plans for 
each building and estimate of cost. Bound in stiff cloth 
covers, $1 postpaid. 
AMERICAN LUMBERMAN, 431 South Dearborn St., Chicago, Ill. 


REAL greg pl WOODWORKING MACHINES. 
Resaw, 4 Tilting Rolls, with 28” new saw.............$ 75 
Fisher Boring Machine for Pop Boxes, 6 Spindles...... 125 
Flooring Machine, Triumph 9” cyl. 4 side, 6 roll....... 225 








Double Surfacer, Niagara, Planes 26”x12”, heavy...... 200 
Dimension Planer for Timbers, SO Mae 200 Th... ccscee 300 
Band Resaw, 44” Berlin, 8 Saws included, good........ 350 
Pony Sawmill, 15 H. VP. Portable Center Crank, Engine 

on Wheels, 2 Saws and Belt complete, good order... .. 550 


Will trade for other machinery of any kind for above. 
Address MACHINERY TRADER, VP. O. Box 704, Chicago. 


SPECIAL SASH DOOR MACHINES. 
Hall & Brown Combined Sash and Door Clamp. 
Mattison No. 6 Spindle Lathe. 
Du Fore Patent Picket Header. 
Houston & Walker Bros. Power Feed Panel Raisers. 
Greenlee Hollow Chisel Sash Mortisers and Relisher. 
Rowley & Hermance Sash Jointer and Sander. 
Black Bros.’ No. 1 and No. 2 Moulding Sanders: 
Also Planer, Moulder, Tenoner, Mortisers and woodworking 
machinery of all kinds. 
Send for stock sheet “C,” listing over 1,000 different ma 





chines. CITICAGO MACHINERY EXCHANGE, 
1219-1227 Washington Blvd., Chicago, III. 
SPECIAL 


Machinery Bargains in Rebuilt Equipment. 
50x12 American ‘999 Double Surfacers, 8- 
Roll, guaranteed same as brand new. 
30x8 American “Globe” Double Surfacer. 
30x10 S. A. Woods No. 55 Double Surfacer. 
24x6 Berlin 6-Roll Double Planer and Matcher. 
15x6 Berlin No. 44 Planer and Matcher. 
30x6 S. A. Woods 6-Roll Double Planer and 
Matcher. 
1—24x6 Egan 6-Roll Double Planer and Matcher. 
Also any kind of Woodworking Machine or Saw 
Mill Equipment you want. 

Write us. 

THE HANNA-BRACKENRIDGE CO., 

Fort Wayne, Indiana. 


FOR SALE-—4 SIDE FLOORING MACHINES 
6x2 Rogers; 8”x2” Hoyt; 9”x3” Fay & Co. 
Double Planers: 26”x6” Graham 6- roll, 27”x10” S. A. Woods 
No. 60 endless bed. 
r laners & Matchers—(4-side) 14”x6” Glencove, 15”x6” Hoyt, 
24”x4” McNish & Butler. 
Planers & Matchers— (3- -side) 24”x 6” Fay, 26”x6” Egan. 
Circular Resaws—24” Steptoe; 38” — & D. 
Band Resaws—42” Egan, 60” Atlanti 
Moulders— (4-side) 6” KR. & OR Tiall & Brown, 9” L. 
Ilouston. 
Spoke Lathes—32” Defiance, 44” Ober No. 2. 
1—Defiance No. 2 Self-Feed Rip Saw. 
1—8’ Worthington Bolter or Short Log. 
1—30” Wehrfritz 3-Saw Edger 
THE NOBLE MACHINE COMVANY, 
Fort Wayne, Ind. 


FOR SALE-—FOUR BAND MILLS, 
Engines, Boilers, Filing Room outfit, ten Locomotives, three 
Woods Vlaners, one American Planer, SB Carts, Steam 
Skidders, Steam Loaders and Lumber Buggie 
ARIPEKA SAW MILLS, "‘Tamee, Fla. 


WRITTEN FOR THE BUSINESS MAN 
“Science of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Pro- 
cedure of Organization. Financing and Development of Busi- 
ness Corporation in ONE BOO Write et ay and get a 
copy for your desk or library Morocco bind $2.75, sent 
postpaid. AMERICAN” LUMBE RMAN, ri ee Ill. 


A BARGAIN. 

Send us your best . on complete saw mill equipped with 
practic ally new 8 ft. Stearns band mill, Wilkins gang, Clark 
edger, Emery trimmer and wood mill. Capacity 10,000 ft. per 
hour. In excellent TT i Retiring from business and 
best immediate offer will bu 

JAMES B. WE RD & CO., Binghamton, N. Y. 


NOW IS THE TIME TO BUY. 

Want a new stock of lumber, shingles ete. ? 

Want new or second-hand machinery *% 

Want engines, boilers and equipment ? 

Want electric machinery of any kind? 

Want locomotives, cars, rails ete.? 

Want a retail yard or manufacturing plant? 

Want anything? Write to the Want & For Sale Depart 
ment of the AMERICAN LUMBERMAN. We can help you and 
would be pleased to hear from you. 


—— To) 




















FOR SALE 
One No, 89-X 7” Berlin flooring machine. 
Two Sherman end matchers. 
One No. 36 60” wheel Fay & Egan band resaw. 
One No. 105 Fay & Kgan siding saw. 
All machines guaranteed as good as new. Address 
THE WILDBERG LUMBER CO., Cincinnati, Ohio. 


MACHINERY. 
ENGINES. 
14x36 L. IL. Weisen & Vilter Corliss Engine. 
14x42 R. H. Kraser & Chalmers Corliss Engine. 
16x16 Ball Automatic Engine. 
13x12 New York Safety 
14x20 L. H. Atlas ‘Automatic. 
14x16 Erie City Center Crank Plain Slide Valve. 
50 H. P. Fairbanks-Morse Gasoline Engine. 
30 H. VP. Struther-Wells Gasoline Engine. 
BOILERS. 
190 H. P. Internal Fired Boiler—95 Ibs. 
200 H. P. Horiz. Tub. Boiler—110 Ibs, 
160 - P. Horiz. Tub. Boiler—100 Ibs. 
il 
H 





100 H. P. Horiz. Tub. Boiler—120 Ibs. 
40 Il. P. Horiz. Tub. Boiler— 95 Ibs. 
50 H. P. Fire Box Boiler—95 Ibs. 
WOOD WORKING MACHINERY. 

24”x6’ S. C. Surfacer. 
28”x60’ Endless Bed D. C. Surfacer, 
36” Triple Sander. 

1—Table Sander. 

1—Double Spindie Shaper. 

1—Swing Cut-Off Saw. 

1—Double Spindle — .* pachine. 


200—1000 to 8000 gallon Stoel = Tanks. 

All machinery pag ge J over-hauled before shipment and 
guaranteed to be in first class operative condition. We han- 
dle everything in ——— a Pe etc., and would sug- 
gest that you write for our Special Machinery Catalog No. 79. 

CHICAGO HOUSE WRECKING COMPANY, 
35th & Iron Sts., Chicago, il. 


FOR SALE 

A complete band saw mill outfit composed of Fay & Egan 
band mill carrying 10-in, blade; a -block carriage ; 8-in. 
shotgun feed; heavy 4-saw edger mmer, bull wheel; slab 
slashers ; log turners; shafting; pulleys; belting; engines 
and boilers; also a complete filing room outfit; in fact, a 
complete up to date outfit in perfect condition; deep well 
pute : 3,000 gallon galvanized iron tank; portable mill 
buile ing: capacity 30,000 ft. of hard woods per day; the 
proper sized mill to make money with; can be had on advyan- 
tageous terms. Inquire of 

WIBORG- & HANNA CO., Cincinnati, Ohio. 


ASK THE CURIOSITY SHOP 
It is a reference work containing hundreds of practical 
questions about the lumber business, with full and appropri- 
ate answers, which, in many cases, embody illustrations. 
$2 a copy, post] Index to contents on request. 








paid. 
AMERICAN LUMBE RMAN, 431 8. Dearborn St., Chicago. 
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LOGGING EQUIPMENT FOR SALE. 
40..33” standard gauge logging car trucks. 
50,000 capacity standard gauge flat cars. 

5 ton standard gauge locomotives. 
>..25 ton narrow gauge locomotives. 
2.60 ton Baldwin Switchers, practically new 
gauge. 
200 tons 50 Ib. tee rails with fastenings. 
150 tons 45 Ib. tee rails with fastenings. 
150 tons 40 Ib. tee rails with fastenings. 
300 tons 35 Ib. tee rails with fastenings. 
200 tons 30 Ib. tee rails with fastenings. 
500 tons 56 Ib. tee rails with fastenings. 
Prices cheerfully furnished on application. 
solicited. 









, Standard 


Inquiries 


A. MARX AND SONS, 
643 Tchoupitoulas St. New Orleans, La. 
GREAT BARGAIN LOG CARS. 
114 Russell 60,000 Ib. capacity cars, standard gauge, auto- 
matic couplers, airbrake, 26” wheels, practically as good as 
new, phenomenal bargain, immediate shipment. Write or 
Wire. DULUTIL IRON & METAL CO., Duluth, Minn. 


BARGAIN DECKER TYPE LOG LOADER 
~— less than three months. Al condition; price $1,500 

. b. cars; must be move d at once. 

” address “R. 31,” care AMERICAN LUMBERMAN. 











SPECIAL-—FOR SALE 


One standard-gauge 42-ton Shay; nearly new; in Alabama. 

One standard-gauge 30-ton Shay; excellent condition : = 
Arkansas. 

Also ty | other standard and 3-foot gauge locomotives at 
our shops in Birmingham. 

Write us for prices and terms. 

BIRMINGHAM RAIL & LOCOMOTIVE CO., 
irmingham, Ala. 





FOR SALE 
Nine (9) set of large wheel carts for logging—made by S. 
Overpack, Manistee, Mich. In good condition and will soli 
cheap. WHITE RIVER LBR. CO., Mason, Wis. 


FOR SALE—PHOENIX STEAM ENGINE 
Sleigh log hauler arg Entirely overhauled at factory. 
Good as new. . DESMOND, T hompsonville, Mich. 


FOR SALE-ONE TWO LINE CLYDE SKIDDER, 
Good as new. We have completed our operations. 
BOX 65, Helena, Ark. 




















LD. 


y 
‘)- 
i - 


Hh 
rk 
er 
Ti 


rd 


in 


at 











DECEMBER 30, 1911. 


AMERICAN LUMBERMAN 


83 











| Tir Sale:LoggingRy Cipment 





For Sale: Steel Rails 








for Sale-Business Opportunies 





RELAYING RAILS & LOGGING OUTFITS 


COMPLETE. 

100 tons 25 lb.; 125 tons, 35 tons, 100 tons 40 lb.; 150 
tons 56 Ib. steel ay relaying rails. 1 36-ton American’ type 
rod locomotive. 25 36’ flat cars. 2 box cars and 100 Rus- 
sel log cars, besides other locomotives and cars not men- 
tioned here. Above standard gauge and Michigan delivery. 
New track material furnished. 39 Russel log cars, 36” 
gauge, just rebuilt and practically good as new, in Manis- 
tee, Mich. JOSEPH LIPE, Manistee, Mich. 





WIRE ROPE FOR SALE-SECOND HAND 


50,000 feet 5” and %” wire rope, in excellent condition, 
suitable for hauling logs ete.; lengths 100 to 1,000 feet each. 
Also 14%", 14%” and 14%” plough steel cables, any length.. 
Exceedingly low prices 

MARINE METAL & SUPPLY CO., 
167 South St., New York City. 





FOR SALE-—AT A BARGAIN 


One Lidgerwood = and loader combined; this machine 
is equal to 90% 


ne 
LOUISIANA LOGGING Cco., LTD., Coldwater, La. 


NEW LIGHT STEEL RAILS 
Prompt delivery. 
12 to 45 lbs. with splices and spikes. 
All sections of —— on hand, 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 


WRITE FOR PRICES. 
Relaying rails, new light rails, frogs and switches. 
GEORGE M. NEWHALL ENGINEERING CO., 
Philadelphia, Pa. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and spikes. 
Also standard sections, relaying rail. 

CHARLES A. RIDGELY & CO., 
1200 Old Colony Bldg., Chicago, Ill. 


20 LB., 25 LB., 30 LB., 40 LB., 56 LB., 
60-lb. relaying with splices; quick shipment; low price. 
New rails, 8-lb. to 100-lb., splices, spikes ete. l'ro) 8, Switches, 
crossings. L. B. FOSTER CON PANY, 

Pittsburgh, Pa. 


FOR SALE—RAILS OF ALL WEIGHTS. 
Also splices to fit all kinds of rails. Switches, frogs and 
crossings. Prompt shipment from stocks. 
M. MITSHKUN CO., Detroit, Mich. 

















FOR SALE—IN SOUTHEAST MISSOURI 
Five miles standard gage railroad, with new eighteen ton 
locomotive; road in operation now. Several years cutting 
of virgin gum and = = along right-of-way. 
Address ,’ care AMERICAN LUMBERMAN. 


RELAYING RAILS. 
1,500 tons No. 1 35-lb. relayers with angle bars. Two 
locomotives. 80 logging cars. Minnesota delivery. 
MERCHANTS STEEL & SUPPLY COMPANY 
Marquette Bldg., Chicago. 
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GEARED LOCOMOTIVES—STANDARD GAUGE. 
One Shay. 24 tons. Never been used. 
Two Climax. 60 tons. 12 Drivers. 38 years old, 
One Climax. 28 tons. Thoroughly overhauled. 
One Climax. 33 tons. Same as new. 
SEYMOUR LOCOMOTIVE & EQUIPMENT COMPANY, 
New Orleans, La. 


LOCOMOTIVE. 
1 S6-ton Shay Standard Gage; been in use 18 months 5 
price, $4,800.00. LOCOMOTIVE. 
1 28-ton Shay Standard Gage; been in use 4) years; 
price, $3,250.00. Write JAMES MeIN TYRE, Jackson, Ala. 





ON ACCOUNT OF OTHER BUSINESS! WILL SELL 
My complete Plant in’ perfeet condition for manufacturing 
Crates, Boxes, Flooring and Siding; this factory is located 
in a live town of about 1500, in the center of Western 
Michigan Fruit) Belt There is a growing demand for Mruit 
Packages, the very product which this factory is in) perfect 
condition to manufacture, The machinery consists of Swing 
Saws, Cut-off Saws, Rip-Saws, Re-Saws, both band and cir 
cular, Seroll-Saw, Band, Planers, Matehers and Moulders, 
iwo Nailing machines, both Steam and Electric power, two 
million feet standing timber and an agreement with a relia 
ble company to furnish any amount of timber needed for ten 
years Address A. PP. CARR, Seottville, Mich. 





LOGGING ROAD EQUIPMENT 
Shays, Heislers, Climax and rod locomotives. Flat and 
skeleton logging cars, new and rebuilt. 
KITZ-HUGH, LUTHER CO., Railway Ec _ ean 
141 Broadway, New York. Monadnock Blk., Chicago. 


FOR SALE—-40-TON LUTHER LOCOMOTIVE 
Cylinder 16x34. Guaranteed to be in good working order. 
VILAS COUNTY LUMBER CO., Fosterville, Wis. 


LOCOMOTIVES AND CARS. 

4% ton Consolidation Locomotive. Low drivers. 12'8” wheel 
base. Practically new. At less than half new cost. 
Located in Arkansas. 

2 Caboose Cars, 46 feet long, that can carry passengers and 
baggage. 

60,000 Ib. capacity Box and Flat Cars, in first class service- 
able condition at bargain prices 

NATIONAL RAIL win > “EQUIPMED NT CO., 
22 McCormick Bldg., 
Chicago, ill. 


FOR SALE—40-TON CLIMAX STANDARD GAUGE 
Built 1907: overhauled with new gears, braces ete. Also 
other type locomotives. 

SOUTHERN IRON & EQUIPMENT CoO., Atlanta, Ga. 


For Sale:. Steel Rails 


ee eee 


800 TONS FIRST CLASS 90’S IN PENN. 
500 tons first class 56's in Ohio. Also some 30, 40, 56, 60 
and 70 Ib. rails, suitable for Southern delivery. Immediate 
shipment, 























HYDE BROS. & CO., Pittsburgh, Pa. 


RELAYING RAILS. 
20's, 40's, 45's, 50's, 56's, 60’s and 75's, with splices for 
southern delivery. Kk. C. SHERWOOD, 50 Chureh 8t., 
New York. 








LIGHT STEEL RAILS 
8, 12, 16, 20, 25, 30, 35, 40 lbs. per yard, A. 8S. C. E. Sec- 
tions, with Splices and Spikes. Certificates of Inspection by 
Hildreth & Co., Inspecting Engineers, of New York City, as- 
suring absolutely first quality, furnished free of cost. 56-60 
Ib. relayers in stock. Ve are manufacturers and can make 
prompt delivery. UNITED STATES RAIL CO., 
Cumberland, Md. 





RELAYING RAILS 


lor main line or side track construction at lowest prices. 
We also cut rails to lengths for construction purposes. 
We solicit your patronage. 
G. MATHES IRON & METAL CO., 


General Offices. St. Louis, Missouri. 





20 LB., 25 LB., 30 LB., 40 LB., 45 LB., 
Also 56 and 60-lb. relaying rails; switches, frogs and cross- 
ings; 2nd hand locomotives and cars for sale. Write for 
catalog No. 35. L. A. GREEN CO., Pittsburgh, Pa. 


20-LB., 30-LB., 56-LB. AND 6O-LB., 
Relaying rails; also other weights. And new rails, all 
weights ; switches; frogs, 2d-hand locomotives; log cars. 

ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


WRITE US 


When you want employment, employees, lumber, shingles, 
mac hinery (new or second hand), timber, timber lands, saw 
mills, planing mills, lumber ‘yards, factories, locomotives, 
cars, rails etc. If you don't want anything, you may have 
something to sell. A cheap and quick way to get what you 
want or sell what you don’t want is to advertise in the 
rage | and For Sale Department of the AMERICAN LUMBER- 
MAN. Published every mers TT goes everywhere 
Write us. SRICAN LUMBE RMAN, 

Manhattan Bldg., 431 South Dearborn St., Chicago. 











WANTED A PARTNER, OR WILL SELL 
A custom woodworking plant established 6 years, using 4 
electric motors aggregating 21 h.p., 12 machines and acces 
sories, 2-story building on lot 100x120 ft., near center of 
city. No competition in same town. Address owner, 
J. Y. GRIER, Abilene, Tex 


NEW MILL FOR SALE. 

One saw mill, capacity 16 to 20 M ft. daily, for three 
thousand dollars; one-third cash, one-third in six months 
and balance in twelve months, approved security. Deferred 
payments drawing 8 percent interest. 800 acres virgin pine 
stumpage at three dollars per M ft, log seale, payable fifth 
day of each month, for previous month; 5 year contract; 
one thousand acres more will be in market later can be 
handled same way. 

One railroad three and one-half miles from mill and 
another railroad projecting and building in the direction of 
this mill. Water is pure for drinking and plentiful for 
milling purposes the driest seasons, Located in the foothills 
of the Ozark mountains on a mountain stream. Tor further 
particulars address 

“A. C. S. M. CO.,” care of AMERICAN LUMBERMAN. 


ATTENTION SAW MILL OWNERS 
Manufacture your elm into barrel hoops at more profit 
than lumber. Will furnish machinery and take output. Ad- 
dress. “OPPORTUNITY,” care AMERICAN LUMBERMAN. 


FOR SALE-AT BARGAIN 
Especially desirable planing mill and retail lumber yard 
located in one of the best lumber centers on the Gulf coast. 
Address “R. 2,” care AMERICAN LUMBERMAN, 


WANTED—TRADE GOOD MILL AND 
50,000,000 timber for real estate or commodity not requir- 
ing constant attention. Need rest. 

Address “Rh. 3,° care AMERICAN LUMBERMAN, 


FOR SALE-AT BARGAIN IN GREENE CO., ALA. 
One of the best hardwood tracts of timber and large 
double circular mill on A. G. 8. R. R.; new dinkey; stand- 
ard gauge just built to timber and all going. Good reason 
for selling. Call on or address me at Boligee, Ala. 
GEO, T. PARRISH. 


FOR SALE—COMPLETE TWO MACHINE 
planing mill. We have 2,500 inhabitants and three railroads 
to ship over; fine location for box or furniture factory. 
Bargain if sold at once. 

Oo. M. VICTORY, Timpson, Texas. 


FOR SALE-IN ARKANSAS 
Complete lumber plant in full operation, saw mills, dry 
kilns, planing mill, general store, lumber yard, stock etc., 
with plenty of timber. Best of shipping facilities. No 
better plant and opportunity in the South. Inventories 
$250,000.00. Will discount on liberal terms, 
Address “R. 24,” care AMERICAN LUMBERMAN, 


WANTED—ADDITIONAL CAPITAL. 

A northern lumber manufacturing corporation with assets 
of $125,000 to $150,000 wants to increase its working cap- 
ital $50,000 either by loan or the issuing of bonds or pre- 
ferred stock. ‘This is a bona fide proposition. The owners 
will allow a reasonable commission, but will not be held up. 
If you can handle it on this basis answer. 

Address “P, 43,” care AMERICAN LUMBERMAN. 


























FOR RENT—LUMBER YARD IN MEMPHIS, TENN. 


5 acres, formerly occupled by Geo. C. Brown & Co., fully 
equipped with sticks and foundations. Address JOHN C. 
SPRY, 134 La Salle St., Chicago, or 

GEO. C. BROWN & CO., Memphis, Tenn. 


FOR SALE-SAW MILL—WITH TIMBER 


A going, profitable, up-to-date concern; two mills, daily 
capacity 200,000 feet, planing mills, box factory, log rail- 
roads, everything needed, with timber owned and controlled 
sufficient to run forty years. Location in Southwest, very 
healthful and advantageous. Estate must be closed. A very 
great bargain and rare opportunity. Vurchaser should have 
$500,000 cash and securities, or more. Deal with owners at 
first hand. EK. 8S. GOSNEY, Administrator, lasadena, Cal, 





WANTED-CAPITAL. 
Ilave exceptionally attractive proposition to offer manufac- 
turer or wholesale firm handling output. Proposition con- 
trols 200 million feet first class oak, red gum and cypress. 
Also 50 million feet yellow pine, mostly coutracten for 
delivery at mill. Capital needed, $50,000.00. Location, 
Louisiana. Address 


“P. 4," care AMERICAN LUMBERMAN. 


FOR SALE. 

$5,000.00 buys % interest in saw and planing mill, Five 
years run in contract pine delivered at mill, 50 million feet 
additional available. All low grades sold locally at good 
price. Excellent proposition for office man to handle books 
and Commissary or mill man to superintend manufacture. 
Louisiana, 

Address “TP. 35,” care AMERICAN LUMBERMAN. 


AN OPPORTUNITY TO PURCHASE AT 
Right price on good terms a splendid, going hardwood mill 
und factory. Well located, close to ample supply timber. 
Rail and water facilities. Good reasons for selling 
Address “M, 48,” care AMERICAN LUMDERMAN. 











FOR SALE-—IN MISSISSIPPI AN UPTODATE 
Yellow pine sawmill plant, cutting over a million feet per 
month. Complete saw mill, planer, kilns, cars, locomotives, 
rail and enough fine longleaf yellow pine timber to keep the 
mill running for some years. Nicely located. This is an 
attractive proposition. ‘To reliable parties good terms will 
be made, Address “I. 42,” care AMBRICAN LUMBERMAN, 


FOR SALE-—SAW MILL PROPERTY 
At Ford River, Michigan, consisting of three band saw mill, 
shingle mill, tie and post mill, lath mill, docks, and trams, 
blacksmith shop and machine shop all stocked with tools, 
large store and office building, large boarding-house, large 
barns, sixty-three houses, lands etc., all of which will be 
sold at a bargain. a 





yt 
I. “ST EPHENSON COMPANY, 
Wells, ‘Delta County, Mic higan. 


FOR SALE. GOOD REASONS. 
Creamery Package and Barrel Factory, well equipped and 
located, In Wisconsin. 
Address “M. 3,” care AMERICAN LUMBERMAN, 


BARREL, BOX & CRATE MANUFACTURERS. 
We want to interest you in getting cheap raw material for 
manufacturing boxes, barrels, crates etc. e have the plant 
and location. A 8 nlendid chance for an experienced man to 
make money. Ad 
LONE. ‘STAR LUMBER CO., Jasper, Texas, 


SAW MILL OF 24M CAPACITY MUST MOVE. 
Want party with timber as partner, or can sell for one- 
seventh cost. J. i, UMLAUFT, Dorchester, Wis. 


FOR SALE—VENEER MILL 
Located in northern Wisconsin, complete with land, buildings, 
yower etc., all ready to run, Will sell at a price sure to 
nterest any one looking for a bargain in this line. It Is 
equipped with Coe Jathes, clippers and roller dryer. 
ddress “H. 106,” care AMERICAN LUMBERMAN, 


FOR SALE-SAW MILL, PLANING MILL AND 
Small retail yard on railroad siding, ee. ec. branch of N, Y. C. 
line. Will sell cheap to “= an est 

Address RAY BEAC iL Millington, Mich. 


FOR SALE-SAW MILL . 
Located in northern Wisconsin, complete, with building, 
power equipment and all good sawmill machines necessary 
for turning out high-grade band sawn stock. Will sell at a 
pees that can not help but interest anyone looking for a 
argain in this line. Address 
“H. 107,” care AMERICAN LUMBERMAN, 


{ FirSale = Miscellaneous _| 


FOR SALE-—AT BARGAIN PRICES, 
By the AMERICAN LUMBERMAN, 8 complete encyclopedias, 
being duplicates of sets in use in the editorial reference 
library. One Encyclopedia Americana, one revised Encyclo- 
yedia Britannica, American edition, and one United Editor's 
Encyclopedia. angen prices will be quoted to interested 
inguirers. Addr 
ALIBRARY DE Pr, AMERICAN LUMBERMAN, Chicago. 


AT BARGAIN PRICE FOR QUICK SALE. 
Complete 6’ band mill outfit. 150 H. P. boiler and engine 
good as new. Two Climax geared locomotives, 36” gauge, 
22 tons. 1 Surrey Parker log loader, nearly new. 16 Rus- 
sell logging cars, 36” gauge Tn good condition. Two miles 
35 Ib. steel rail with splices, excellent condition. 
Address ALTA LUMBER CO., INC., Pulaski, Va. 


OLD LEATHER FOR APRON PATCHES & 
Hand leathers. 200 second hand pulleys, several leather and 
rubber drive belts and 800 feet single and double belting. 
Write us. ATLANTIC MANUFACTURING CO., 

Wilmington, Del. 



































FOR SALE 
One Buffalo Silent Meat Chopper, with 3 horsepower 
electric motor and switch stand attached; sausage stuffer, 
and Herz & Son lard press, also large cauldron kettle. 
Complete outfit will be sold at a bargain. 
BUNDY LUMBE Rk CO., Bundy, Wis. 





FOR SALE. 

I have 30 shares, $3,000, of the capital stock of the E. W. 
Gates Lumber Co., of Yellow Pine, Ala. Would like to sell 
part’ or all of ..it. Investigate this. 

Cc. ‘8. DIBBLE, Fisher, La. 





FOR SALE—STEAM SHOVELS. 

One 65-ton 2-yard “Marion” in fine condition. One 45-ton 
14%-yard “Little Giant.” T'rices and full description upon 
application. SHOOK & FLETCHER, 

Birmingham, Ala. 
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JUDICIAL ADVERTISEMENT. 


SPECIAL MASTER’S JUDICIAL SALE 


— OF — 

Real Estate, Timber, Lumber, Sawmill Plant and 
Equipment, Machinery and Supplies, Railroad 
and Logging Equipment, Office and School- 
house Furniture and Fixtures, Live Stock and 
Vehicles, Rights of Way, Contracts, etc., etc. 

OF THE 


Greenlaw Lumber Co., Ltd. 


(Mill and Headquarters in Ramsay, in the Parish of St. Tam- 
many, State of Louisiana) 


IN THE MATTER OF 
A. W. Stevens Lumber Co., Complainant 
VERSUS 
Greenlaw Lumber Co., Ltd., Defendant, 
Van Cleave Lumber Company, Intervenor 


NO. 13,840 OF THE DOCKET OF THE UNITED STATES 
CIRCUIT COURT FOR THE —_— N 
DISTRICT OF LOUISIANA 


IN EQ EQUITY. 

By virtue of, and in compliance with a decree and order 
of sale, rendered in the above entitled and numbered matter 
and signed by the Honorable Rufus KK. Foster, judge of said 
Honorable. United States Circuit Court for the Eastern Dis- 
trict of Louisiana,—a certilied copy of which, dated at the 
city of New Orleans, on the 12th day of October, 1911, and 
signed by H. J. Carter, Clerk of said Honorable Court, and 
with the aneee ssion of the seal of said Honorable Court, is 
now in my hands—lI will offer for sale by Pe yy auction, AT 
THE aa, Laer OF THB UNITED STATES CUSTOM 
ILOUSE, IN AL STREE =, BETWEEN DECATUR AND 
NORTH PE TE KS STREETS, IN THE CITY OF NEW OR- 
LEANS, LA., ON 

WEDNESDAY, JANUARY 3, 1912, 
AT THE HOUR OF 12 O'CLOCK. M,, all and singular the 
hereinafter described property, on the terms and conditions, 
and in the manner and way below stated, all in strict con- 
formity with the said decree and order of sale, to-wit: 
DIVISION A. 

All and singular the parcels or tracts of land upon which 
are located the sawmill, planer, dry kiln, sheds, waterworks 
electric light plant, machine shops, residences, office, and 
other improvements, together with all such buildings and 
improvements thereon and all and singular the machinery, 
tools, implements, supplies etc., thereon contained or apper- 
taining thereto, viz.: 

REAL ESTATE. 

casty gat acres of land, situated in St. Tammany parish, 

to-wit: 








1. A certain tract of land in Sect. 17, T 6 8S, R 11 B, in 
Greenburg Land District, on right or west bank of Bogue 
Falaya river, and on east side of Holmesville road, four 
miles north of Covington, and on south of four-Mile Branch ; 
lines run as follows: Commencing 100 links south of mouth 
of Four-Mile Branch, at a 4-inch bay tree, on the right bank 
of the Bogue Falaya river; thence S 78% degrees W, 12% 
chains; thence S 5 degrees K, 6 chalns and 83 links; 
thence 'S 62 degrees W, 3 chains, 16% links; thence 8 17 
degrees HK, 3 chains and 16% links to a stake set 7 links 
8, 70 degrees 45 minutes W of a 4-inch black jack tree; 
thence N 27 degrees 10 minutes BE, 20 chains; thence 
5 degrees 15 minutes W, 4 chains to right bank of Bogue 
Falaya river; thence up right bank of said river to place 
of beginning, the whole containing 15% acres, more or less, 
accoeting to a survey of J. M. Yates, dated August 9, 1900, 
attached to act of sale recorded in Conveyance Book wa 
p. 201, being the MILL SITE: LESS a strip of round 
fifty feet wide over the NW corner of the SW % of Sec. 17, 
sold to the BH. La. R. R. Co., as per deed registered in Con: 
veyance Book “A-3,” p. 423. 

2. The “GRIFFITH TRACT,” containing 32% acres 
more or less, to-wit: Certain lot of land, poms in the NW 
% of Sec. 17, T 6 8S, R 11 E, Greenburg District, and being 
four miles NW of Covington, on the east side of the Holmes- 
ville road, and bounded on the north by property former! 
owned by Norman & Frederick, known as Four-Mile Sawmill, 
and on the south by the homestead of Chas. Green: Lines 
run as follows: Commencing at a stake set in the ‘Holmes- 
ville road, known as the 4% Sect. post on section lines be- 
tween sections 17 and 18; thence N 20% degrees W, 3 
chains and 80 links to a stake set and known as Norman & 
Frederick's SW corner; thence along Norman & I rederick’s 
south boundary, N 42 degrees 15 minutes EH, 20 chains; 
thence N, 5 degrees 15 minutes BH, four chains to a stake 
set on bank of Bogue Falaya river; thence down and fol- 
lowing meanders of said river to a stake set and being 3 
chains and 80 links N of the SE corner of said NW section; 
thence 8 3 chains and 80 links to said SE corner, and 
being the NE corner of Chas. Green’s homestead; thence W 
40 chains to place of beginning. 

The, two above tracts of land constitute the MILL SITE, 
and together with all sawmill, planing mill, machine shop 
and pr ncipal dwellings, and other improvements thereon. 

the foregoing escribed lands were acquired by the 
Greenlaw Lumber Company, Ltd., from the Greenlaw Lum- 
ber Company of Illinois on Feb. 24, 1903, by act before 
J. Lancaster, a notary for St. Tammany parish, regis- 
tered in Conveyance Book “B-3,” p. 26%, et seq., in the 
Recorder's Office of said parish. 
PLANT EQUIPMENT, MACHINERY AND SUPPLIES. 
Sawmill Machinery: 

6 150 h, p. Murphy boilers, fronts, stacks ete. 


1 300 h. p. Filer & Stowell’ Corliss’ engine. 
1 small Ss engine, 
1 large 4-block Filer & Stowell carriage. 
1 can & Stowell saw mandril, circular. 
1 12” shotgun sed complete. 
1 Wickes ie Ry 8. 
1 four-saw Filer ‘ Stowell edger. 
30 live rolls, trimmers, cut-offs etc. 

1 16x30 Woods sizer. 
1 40 h. p. Atlas engine for sizer. 

Fill ng Room Machinery: 
1 6x10 upright engine. 
2 Covel circular saw filing machines. 
1 Baldwin T. & Bolton filing machine. 
1 Wickes gang swage machine. 
1 gang saw filing machine. 
2 = ng saw swages, complete. 
1 Covel circular saw swage. 


Sawmill machinery and filing room machinery, together 
with all shafting, pulleys, boxes, millwright work, founda- 
tions, belting, conveyors me. 

a Mill Machiner 

3 Atlas boilers, 1 80 h. p., 2 60 h. p. 

Filer & Stowell 350 h. p. Corliss engine. 
6x15 Woods matcher. 

6x15 Fay & Egan matcher. 

6x9 Fay & Egan matcher. 

6x15 Hall & Brown matcher. 


(Continued in next column.) 
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eer 





(Continued from preceding column.) 

1 6x15 8. A. Woods moulder. 

1 Two-saw Smith edger. 

1 Hall & Brown circular re-saw. 

1 automatic grinder. 

63 lumber trucks. 

2 “haul-in” rigs. 

Together with all shafting, pulleys, boxes, millwright 
work, belting, conveyors and tools. 

Steam Dry Kiln Equipment: 

1 large double kiln, 830x100. 

2 small single kilns, 14x90. 

Together with all kiln trucks ete. 

Waterworks System: 

1 elevated water tank and tower. 

5 “Marsh” deep well steam pumps. 

Together with all hydrants, hose and piping system 
throughout the plant. 

a Light Plant: 

New Western Electric Company combination dynamo 
pm engine, direct, complete, with foundation, switchboard 
etc. Together with all poles, wiring, arc lamps, drop lights 
etc, 

Sand Dryer: 

1 sand drying outfit, complete. 
Platforms and Runs: 

All platforms and runs, complete. 
Machine Shop Machinery: 

One stationary engine, one forge fan, one set anvil tools, 
one wheel press, one lathe, one Fairbanks scales, two sets 
stocks and dies, four hand hammers, one forge, one 350- 
pound anvil, one drill press, one band saw, one threading 
machine, three vices, twenty-four wrenches, three sledge 
hammers, together with all shafting, pulleys and other small 
tools and equipment. 

Machine Shop Supplies: 

Three and one-half tons (about) wrought iron, 25 car 
links, 2 pair wheels and axles for 30-ton cars, 5 pair new 
wheels and axles for 20-ton cars, 44 OK wheels 33”, 18 OK 
axles, 20-ton; 18 OK wheels, 24”; 46 draw timber keys, 
43 oil boxes, 9 automatic couplers complete; 21 center 
»lates, 34 queen posts, 14 draw timber lugs, 64 side bear- 
ngs, 24 column guides, 37 brake shoes, 23 brake heads, 10 
columns, 24 oil box wedges, 28 fulcrums, 100 bolts, hy X20 | 
100 bolts, 54x18; 50 bolts, 5x16; 50 bolts, %x1z 50 
bolts, %x18; 50 bolts, %x20 ; 100 bolts 7gx1Z; 100 bolts, 
x16; a bolts, on: 50 bolts, y 5v bolts, 1% x14 ; 
50 bolts, 4 ounds nuts, $5” Sounds washers, 25 
pounds &, yt By Mod pounds rivets, 1 barrel cylinder oil, 
1 barrel castor machine, 2 barrels black oil, 4 barrels lubri- 
cating grease, 200 feet be hose, 50 feet 1%” hose, 20 R. R, 
shovels, 5 R. R. lanterns, 2 dozen lantern globes, 3 caboose 
markers, together with "miscellaneous small quantities of 
rope, packing ete, 

DIVISION B. 


All and singular the railroad equipment, consisting of 
locomotives, cars, ties, rail, bolts, switches, McGiffert loader, 
camp e uipment etc., and ‘all tools, spikes, angle bars, roll- 
ing chains, jacks etc., viz. : 

RAILROAD AND LOGGING EQUIPMENT. 
Locomotives: 

One 55-ton, 6-wheel locomotive, No. 479, in good condi- 
tion; one four-wheel locomotive, wrecked, useless, junk. 
Cars: 

One caboose, side door, No, 41144; one gasoline railroad 
motor cars, two push cars, 

Cars: 

‘Twenty-two flat cars, air brakes, MCB couplers, length 
40’, capacity 60,000 pounds. Seven fiat cars, air brakes, 
MCB couplers, length 34’, capacity 40,000 pounds. Twenty- 
seven skeleton log cars, ‘link coupling, length 30’, capacity 
40,000 pounds. Eleven skeleton log cars, MCB couplers, 
length ye eapacity 40,000 pounds. One skeleton log car, 
length capacit 50, 000 pounds, MCB and air. One 
flat car, Sick couplers, no air, length 40’, capacity 60,000 
aang oa One skeleton log car, MCB couplers, length "28", 

apacity 40,000 pounds. ‘Two flat cars (under construction), 
40°, 60,000 pounds, MCB and air. One caboose, 28’ long, 
MCB couplers, air brakes, lockers etc. 


AT FRANKLINTON, LA. 
McGiffert Loader and Skidder, with Following: 

1500’ wire cable, %”; one monkey wrench, one pair skid- 
aing tongs, one 14” eyebolt, one extra inion, four brasses 
babbitted ; five solid wrenches, two mauling pins, two fric- 
tion pins, three extra sheaves, one brass bushing, one pair 
brass rings. 

Camp Cars: 

Kight gray painted camp cars, on wheels. Two red 
painted cars, on wheels. Four small plain camp cars, on 
wheels. Two lever cars. One push car. 

Movable Shacks: 

Twenty-six movable houses, 
Water Supply: 

One 5xi x6_ Smeetam Steam Pump Company pump, No. 
89633. One 5 to 8 h. p. upright donkey engine One 4000- 
gallon Harry "Bros. OK G. iron tank. 
Tiles: At Franklinton, La 

10,965 6x8 heart hewn ties (laid). 
ties, on right M4 way. 

Wie At Zona, La. 

25 6x8 heart hewn ties (laid). 
on “an of way. 
Estimated “ene, Bolts and Angle Bars: 

In track: 55,652 spikes, 2582 angle bars, 5164 bolts. 
Switches: 

Five switches, complete, at Franklinton. Three switches, 
complete, at Zona, 

Property at Zona, La. 

One push car, one sand dr {er 161 phosre galvanized tron 
roofing, seventy-five pieces ga {vanized ron roofing at Frank- 
linton, fifteen kegs spikes, one two-wheel Bender wagon, one 
set pony engine trucks (junk). 

Rall: At Franklinton, La. 
‘ 7672 feet on right of way, 38,728 feet laid, total 46,400 
eet. 
F000 . oo _ il ight 

eet good rail on right of way, 1488 feet laid, 9570 
feet junk, total 16,058 feet, “ 
Rall: At Ramsay, La 

2580 feet 56- ‘pound rails, 1900 feet 45-pound rails, 1830 
feet 35-pound rails, 1020 feet 18-pound rails, total 7330 feet. 
Chains: 

Three 45’ rolling chain, 5-16”, three 42’ rolling chain, 
5-16”, one 40’ rolling chain, 5-16" » one 43’ rolling chain, 
5-16”, one 34’ rolling chain, 5-16”, one 52’ ae chain, 
5-16”, twenty-two 5-16—8’ pulling chain, five pulling 
chain, ten 5-16—19’ snaking chain, 5-16x19’ ; ie vair snak- 


ing tonks, 1-3”. 
DIVISION C. 


All and singular the tracts of land belonging t» sald de- 
fendant on which there is growing timber, together with all 
lumber on hand, and all t timber, standing or down, to- 
gether with all rights of ways of said defendant, and all 
and singular the right, title, interest, claim, demand, or 
equity of whatsoever kind of said defendant in and to any 
and all contracts or agreements to purchase timber or tim- 
ber lands; and also all and singular defendant's rights, title, 


(Continued in neat column.) 


539 6x8 heart hewn 


369 6x8 heart hewn ties 





(Continued from preceding column.) 
interest, claim, demand, or equity whatsoever in and to its 
certain contract or contracts with the New Orleans Great 
ya Railroad Co., regarding certain trackage rights 
etc., viz.: 
Real Estate and Timber 

1. The SW % of the SE Rt ; the NE "iM of the SW \; 
the S % of the NE 4%; and the N ¥& of the § * 438 situated 
in St. Tammany parish, La., in Sect. 14 in T 5 » R10 E; 
LESS 20.66 acres situated in the NW y of Ay SE 4 of 
said above section, sold to Louis Lee on March 5th, 1904, 
as per deed registered in conveyance book 39, p 172, of St. 
Tammany parish. TIMBER ESTIMATED AT 955, 000 FEET. 

2. The E om of the y? ¥% and the W % of the SE 4 
of Sect. 23, in 5 8, R 10 EH, in St. Tammany Parish, La, 
TIMBER ESTIMATED AT 50,000 FEET. 

The foregoing described lands were acquired js the Green- 
law Lumber Company, Ltd., from the Greenlaw Lumber 
Company of Illinois, on February 24, 1903, by act before 
J. B. Lancaster, a notary for St. Tammany parish, regis- 
tered in conveyance office book ‘“‘B-3,” p. 26: 

Tammany parish. 

Also part of the pr operty firstly desc ribed above, to-wit: 
The S % of the NE \&% of Sect. 14, T 5 8S, R 10 E,. was 
scqnired by the Greenlaw Lumber Company, Ltd., from ’s. D. 

lock by a private act to correct description, dated July 
3, 1903. Registered in conveyance book “A-3,” p. 521, St. 
Tammany parish. 

Also a = art of the property secondly describe ed a to- 
wit: The SE % of the SW of Sect. 23 in T 5 S, R 10 E, 
was acquired by the Greenlaw Lumber Company, Ltd., from 
Joshua E. Gaines, by act before Jos. B. Lancaster, notary 
for St. Tammany parish, dated June 5th, 1903. Registered 
in conveyance book “A-3,”’ p. 391, of St. Tammany parish. 

3. All that certain portion of land situated in St. Tam- 
many parish, and described as the W % of the W % of 
Sect. 2, in T 5 8S, R 10 E, CONTAINING 160 ACRES, more 
or less. TIMBER ESTIMATED AT 1,310,000 feet. Being 
the same property which the Greenlaw Lumber Company, 
Ltd., acquired from F. W. Hosmer by act before Jos. B. 
Lancaster, a ae gt for St. Tammany parish, on Feb. 7th, 
1903. Registered in conveyance book “B-3,” p. 196. TO- 
GETHER ‘WITH ALL TIMBER THEREON. 

4. A certain parcel of land situated in Washington parish, 
La., being the NE 4% of the NE \% of Sect. 1, in T4 8, R 
10 EB. TIMBER ESTIMATED AT 330,000 FEET. Being 
the same property which the Greenlaw Lumber Company, 
Ltd., acquired from Jonas Tyner under - dated Aug. 25, 
1903. Registered in conveyance book 7, p. 516, of Wash- 
ington parish, WITH ALL TIMBER THEREON. 

. Five certain lots of ground situated in Washington 
patieh, La., Sect. 31, T 3 8, R 11 E, designated at lots 1, 
2, %, 4 and 5, and containing in all 152.64 acres. TIMBER 
: STIMATE D AT 925,000 FEET. AL SO 540 ACRES OF 

AND, situated in said Washington parish, La., in the Geo. 
willis Headrights, Nos. 45 and 58, in townships 3 and 4, R 
11 E, bounded on the north by Mrs. T. B. Erwin, on east 
by Bogue Chitto river, on south by Stockstill & Spears, and 
the balance of said Headright: LESS 10 ACRES in Head- 
right 45, sold to J. M. Tyner and wife “ — Dw 1903, as 

er deed registered in conveyance book Pas of Wash- 
ngton parish. TIMBER ESTIMATED A 795, 000 FEE x, 
being the same property which the Greenlaw Lumber Com: 
pany, Ltd., acquired from Mrs. Nancy A. — on July 
20, 1903, registered in conveyance book 7, p. 

TIMBER PURCHASED BY SAID GRE pRLaw LUMBER 
aa Fo “ LTD., SEPARATE FROM LAND, WITH RIGHT 

‘UT AND RE MOVE SAME, TOGE THE R WITH ALL 
Nk CHSSalty RIGHTS OF WAY OVER SAID LANDS, 
TO 

1. All timber 10 inch at butt and upward on lot 4 of 
Sect. 7, in T 5 8, R 10 E—20 years to cut. Acquired from 
Covington Naval Stores, Ltd., by private act dated a 4, 
1907, registered in the conveyance book 46, p. 334, am- 
many parish. 

2. All timber on the E¥% of the SE % of Sect. 34, in T 
5 8S, R 10 E, from 8 inches in diameter up,—no time limit 
to cut. Acquired from Jas. I. Finch by private act dated 
Sept. 23, 1903, gy in conveyance book “D-3,” p. 27, 
of St. Tammany paris 

3. ll the PINE TIMBER on the following described 
lands in hg mi tg parish, La., to be cut within twenty 
years from Sept. 5, 1903, to-wit: 

(a) In township 2 south, range 10 east: Section 11, S % 
“ — 8S % of iy e SE 4%; SE \% of SW \. ia 12, 

% of NW %; NW % of SW %; S % of SW \% of 
Sw. it. “section“13, Su i, EXCEPT 40 ACRES IN CRN. 
TER: S % of SW 4; NW \% of SW EE EA 
26 acres in cast part of SW 2 f NW 4%; and NE ¥% o 
NE \%. Section 14, NE \% of NE th ; 17 acres in W % of 
SE 4% of NE os OW ¥% of NE 4%; W % of SE 4%; SE 4% 
of NW 4; NE % of SW 4, and NE % of SE \. 

Headright 56. Giddeon Yarborough Headright. 

(b) In township 1 south, range 11 east: 

Section 34, NW % of SW \. 

Headright 38. 480 acres in Headright 38. 

(c) In township 2 south, range 11 east: 

Section 2, = ¥% of NE \%. Section 4, NW \% of SE 
y, Section 8 , E % of SW \. Section 10, W % of SW 
i, EXCEPT 3 ACRES IN NE CORNER, Section 15, W 
i,’ of NE %, SE 4% of NW 4%; NE % of SW \._ Section 
16, all of section 16, EXCEPT "49- ACRE farm in SE % of 

t's of BE ¥%, Section 19, NE 4% and SE \4 
Section 20, 8 % of SE 4%: NW \% of SEY: SW '% of NEY : 
SE 4% of NW \; and te % “ SW \. Section 21,W % of 

% of SW >; NW 4%; N % of NE \%, and W ¥ of 
SW i. Section 28.8 % ot NEY of NW. Yh. 

A, 


et seq. of St. 


Section 29, 


SW , %. 

Rection 32, NW_\% of NE \%; lot 1; 14 acres in lot 4, and 

NB ‘4 of the NW \. Hesdrieht 39. William Simmons 

Headright No. 39. Yaw sae 40, Jno. Miller Headright No. 

40, EXCEPT N \% of SW 

(d) In Township 3 contin range 11 east: 

nw a” all of frac tonal section 6, to-wit: NW 4 of 

tte % of NW %; SW \; S % of NE \, and SE 

%; Hteadrig t 50, A Say Headright r., 50. Section 8, 

Ww a Nw \ 198, SE, Section 5, N 14 of SW ¥,! 

SW % of SW tie - of HB % of NW i. (lot 3) and lot 


1. Section 3 f SW \%. Section 16, NE 4%: SW % 
of NW \% h, 5, SE 4%. Section 17, SE Y% of SH %. 
ae bi of NW %: NW \% of NW%; N % of 
. " 


dention 22, W 4, of SE 
W %; NE &% Oo 


%; SW \% of NE 43 
Sectlon 23, 8 SE, of Sh my 


V % of NE & of SE \, and 


% ot NH %. Section 26, SW % of Sk %, and SE % 
of SW %. Section 27, NW % of NE 4; SW of NW Xj 
NW \% of SW N’% of NW %: SE % of NW He ,and 

(he 


pe of SW \.’ Section 28, SE Yi of NE %M,, and 


%. 
Section 35.—NE % of SE 4%; SE of NE : iv 
of NE 4; and NB 4 ot NW. * . 
s eect ae %;S % of Nin E %;E % of SE \%, and 
(e) IN TOWNSHIP Ps SOUTH, RANGE 12 EAST. 
maa 32—NW % of SW %, ‘and N % of SW % of 


4s 
(f) IN a eA 2 SOUTH, parce 12 EAST. 
Section 6.—NW 4, of NE 4%; NW \; % of SW 4, 
and SW % of SW 
Note: ll the pine ‘timber on the lands thirdly described 
above was vs by the Greenlaw Lumber vompeny, Ltd., 
from Babington Bros., Ltd., by act before P. B. Carter, a 
notary for ashington parish, La., on September ye 1903. 


Registered in Conveyance Book No. 7, folio 538 et seq. of 
Washington parish. 
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The foregoing timber is estimated to equal 41,170,000 feet, 
more or less; also the rights-of-way over said lands to cut 
and remove said timber. 

RIGHTS OF WAY. 

1. A right-of-way 38 feet wide across a portion of the 
Robert Simmons Headright 49, in T 3 S, R 11 E, and across 
the Robert Simmons Headright 38, in T 2 8S, R 11 BE; for 
the purpose of building a log road from Bogue Chitto branch 
of New Orleans and Great Northern Railroad in a NE direc- 
tion into timber owned by Greenlaw Lumber Company. Ltd. 

Acquired from C. L. Varnado, Shaw and Burns, under deed 
dated May 9, 1908. Registered in Conveyance Book 13, p. 
706, in Washington parish, La. 

2. A right-of-way 33 feet wide across E % of SE % of 
NE \% of Sec. 13, in T 2 8, R10 BE. 

Acquired from Caroline Letchworth under deed dated 
March 19, 1910. Registered in Conveyance Book 16, p. 423, 
in Washington parish, La. : 
CONTRACT WITH THE NEW ORLEANS GREAT NORTH- 

ERN RAILROAD COMPANY. 

All the rights, claims, demands, equities etc., in favor of 
the Greenlaw Lumber Company, Ltd., belonging to or grow- 
ing out of a certain contract by and between the Greenlaw 
Lumber Company, Ltd., and the New Orleans Great Northern 
R. R. Company, dated the 26th or the 28th of April, 1906, 
relative to trackage, rights etc., etc. 


CONTRACTS. 


All rights, claims, demands, equities etc., in favor of the 
Greenlaw Lumber Co., Ltd., belonging to or growing out of 
a certain agreement or contract of sale of timber, dated 
April 30, 1910, made with the Babington Bros., Ltd. 

All rights, claims, demands, equities etc., in favor of the 
Greenlaw Lumber Co., Ltd., belonging to or growing out of 
a certain agreement or contract, dated May 25, 1905, made 
with the Covington Naval Stores Co., Ltd., regarding the 
leasing and purchasing of timber. 


DIVISION D. 

All and singular of the several parcels or tracts of land 
cut over ny the defendant herein, viz. : 

1. Headright No. 38, containing 240 acres, more or less, 
situated in St. Tammany parish, La., in T 5 8, R10 B, 
lying on the east side of the Tchefuncta river; said river 
forming the western boundary. 

2. The BE % of NW % and the W % of W % of NE\, 
oo in St. Tammany parish, La., in Section 9, in T 53, 
R 10 KE. 

8. A portion of land in St. Tammany parish, La., being 
the SE portion of private claim, Sec. 39, in T 5 S, R 10 KE, 
and also that portion of said Sec. 39 east of the T'chefuncta 
river, in T 5 8S, R 9 KE, and south of conditional boundary 
line dividing lands of’ Thos. Carlisle and N. Fendlason, and 
described as follows: “Commencing at the SW cor. of Sec. 
39, thence E 41 chains 41 links to a stake in gum pond, 
being the SE corner of Sec. 39; thence N, 15 degrees W, 
91 chains 33 links to stake set on E boundary, making said 
conditional line; thence along sald line W 30 chains 8 
links to Tchefuncta river and following meanders of said 
river to a post N, 15 degrees W, 3 chains 33 links of said 
SW corner; thence 3 chains 33 links along W ge | to 
place of beginning; containing 262% acres more or _ less, 
as per survey made by J. M. Yates on Nov. 22, 1902; LESS 
20 acres, more or less, sold to Andrew J, Toney on Sept. 23, 
1907, as per deed registered in Conveyance Book 48, p. 423, 
of St. Tammany parish. 

4. The N % of the W % of the SW % of Sec. 26, in 
T5 8, R10 B, in St. Tammany parish, La., EXCEPT a strip 
of ground fifty feet wide over the W % of the SW _, lying 
N of road known as Lee Road, sold to the E. La. R. R. Co. 
for a.right-of-way, as per deed registered in Conveyance 
Book 48, R 417, of St. Tammany parish. 

5. The N\%& of the E % of SE \ of Sec. 27, in T 5. S, R 10 
BE, in St. Tammany parish, La., EXCEPT a strip of ground 
fifty feet wide across the E % of the SE%, sold to the BH. 
La. R. R. Co. for right-of-way, as per deed registered in Con- 
veyance Book 48, P. 147, of St. Tammany parish. 

6. The N % of SW \% of Sec. 1, in T 6 8, R 10 E, in 
St. Tammany parish, La., EXCEPT a strip of ground fifty 
feet wide across the % of the SW \, sold to the EB. La. 
R. R. Co. for right-of-way, and EXCEPT, also, a piece of 
land 100 feet square in the NE 4% of the SW, also sold to 
the E. La. R. R. Co., on which the depot is located, as per 
deeds registered in Conveyance Book 48, folios 417 and 20, 
St. Tammany parish. 

7. The W % of the SW % of Sec. 2, in T 6 8, R 10 BE, 
in St. Tammany parish, La. 

All the foregoing described lands were acquired by the 
Greenlaw Lumber Co., Ltd., from the Greenlaw Lumber Co. 
of Illinois on February 24, 1903, by act before J. B. Lan- 
caster, a notary for St. Tammany parish. Registered in 
Conveyance Office, book “B-3,” p. 263, et seq., of St. Tam- 
many parish. 

8. A certain tract of land situated in St. Tammany 
parish, in Sec. 23, T 5 8S, R 10 KE, to-wit: Commencing at 
the SW corner of lot 1 of said Sec. 23, and measures 8 6 
chains and 63 links to a stake for a starting point; thence 
N, 86% degrees E, 2 chains and 36 links to a stake; thence 
N, 10 degrees E, 6 chains and 85 links to a stake; thence 
N, 7 chains and 27 links to a stake; thence 8S, 10 degrees 
W, 3 chains and 24 links to a stake; thence N, 86% degrees 
E, 3 chains to a stake on the W edge of the factory road; 
thence 8S, 9 degrees E, along the W side of said factor 
road, 25 chains and 86 links to a stake; thence §, 861, 
degrees W, 8 chains to a stake in pasture; thence N, 10 
degrees W, 5 chains to a stake; thence N, 70 degrees W, 
13 chains and 50 links to a stake on the west side of Oat 
Patch; thence N, 16 degrees E, 6 chains and 25 links to a 
stake; thence W, 14 chains and 50 links to a stake; thence 
N, 5 degrees E, 9 chains and 50 links to a stake; thence 
86% degrees E, 18 chains to point of beginning, CONTAIN- 
ING 56.99 acres, and embracing a portion of the N 
the SE 4%; the SW % of the SK 4%; the SE \& of the 
SW %, and the NE % of the SW% of said Sec. 23 in said 
above township ané@ range. 


Being the same property acquired by the Greenlaw Lum- 
ber Co., Ltd., from Joshua E. Gaines, by act before Jos. B. 
Lancaster, a notary of St. Tammany parish, dated June 5, 
1908. Registered in Conveyance Book “A-3,” p. 391, in the 
Recorder’s Office for said parish. 

9. FOUR (4) CERTAIN TRACTS OF LAND SITUATED 
IN ST. TAMMANY PARISH, LA., IN SECTION 17, IN 
TOWNSHIP. 6 SOUTH, RANGE 11 EAST, TO-WIT: 

(a) A certain portion of land commencing at point 281 

feet west from the NE corner of the SE % of Sec. 17, in 
said above towuship and range at a stake; thence S 66 feet 
to a stake; thence west parallel to the north boundary 1281 
feet to SW boundary line of land previously sold by Chas. 
Green to the Greenlaw Lumber Co., Ltd.; thence in a 
northeasterly direction to said N boundary line; thence east 
—_ = line to point of beginning. CONTAINING 1.71 
A . 
(b) A certain portion of land commencing at NW corner 
of the SW % of said Sec} 17, in T 6 8S, R 11 E, Greenburg 
District; thence 8, 32 degrees E, along the E side of the 
Holmesville road, 15 chains and 33 links to a stake; thence 
N, 86% degrees E, 15 chains and 35 links to a stake on 
northern boundary line of said SW % of Sec. 17; thence 
W along said boundary line to cw of beginning, forming 
a mene, and CONTAINING 11.76 ACRES. 

(c certain parcel of land omens at a point on 
the side of the Holmesville road 15 chains and 33 links 
8, 32 degrees E from the NW corner of the SW % of said 
Sec. 17, in T 6 8S, R 11 EB; thence N, 36% degrees BD, along 
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the south line of property previously sold by Chas, Green 
to Greenlaw Lumber Co., Ltd., 2 chains and 26 links; thence 
S, 43 degrees E, 2 chains and 12 links to a stake; thence 8, 
47 degrees W, 2 chains and 26 links to a stake on E side 
of the Holmesville road; thence N, 32 degrees W, along the 
E side of said Holmesville road to point of beginning, con- 
taining % acre, more or less. 

(d) A certain parcel of land commencing on a point in 
the Holmesville road, which point is the SW corner of land 
previously sold by Chas. Green to Greenlaw Lumber Co., 
Ltd., on April 11, 1903; thence 8, 32 degrees E, along the 
I side of the Holmesville road 1 chain and 60 links to a 
stake; thence N, 58 degrees E, 3 chains and 75 links to a 
stake; thence N, 32 degrees W, 3 chains and 57 links to a 
stake on the south boundary line of the land belonging to 
the Greenlaw Lumber Co., Ltd.; thence 8, 47 degrees Bb, four 
chains to point of beginning, CONTAINING 1 acre, more or 
less. Said land is situated in the SW % of said Sec. 17, to- 
gether with all improvements. 

LESS, from said above described tracts of land, the fol- 
lowing described parcel of land, to-wit: Commencing at the 


SW corner on Ik side of Holmesville road, the piece of 
land purchased by the Greenlaw Lumber Co., Ltd., from 
Chas. Green (Book 44, p. 23), or the NW corner of land 


purchased by T. C. McLain from Chas, Green; thence N, 
55 degrees KE, 123 feet to a stake; thence N, 42 degrees 
W, 100 feet; thence south, 40 degrees W, 117 feet to EB 
side of Holmesville road; thence S$, 32 degrees BE, 65 feet 
to point of beginning, being a portion of said Sec. 17, in T 
6 8S, R 11 E, which said Greenlaw Lumber Co., Ltd., sold 
to Babington & Thomas, as per private deed dated March 


5, 1906, and registered in Conveyance Book 48, p. 81. 


SAID ABOVE FOUR TRACTS OF LAND, together with 
all improvements thereon, LESS the above portion noted 
sold to Babington & Thomas. 

Said above four tracts of land were acquired by the 
Greenlaw Lumber Co., Ltd., from Chas. Green by four (4) 


private deeds. Said first above described tract, by deed 
dated ne Fn 1903, registered in Conveyance Book No. 
“A-3," p. 543. 

Said second above described tract, by deed dated April 


11, 1903, registered in Conveyance Book “B-3,” p. 358. 

Said third above described tract, by deed dated Sept. 21, 
905, registered in Conveyance Bock 42, p. 278. 

Said fourth above described property (d), by deed dated 
Oct. 17, 1905, registered in Conveyance Book 44, p. 23. 

10. The E ¥% of the NW 4; the B \% of the SW \&% of 
Sec. 18, in T 5 8S, R 10 LK, in St. Tammany parish, CON- 
TAINING 160.96 ACRES. 

Acquired by the Greenlaw Lumber Co., Ltd., as follows: 

1. From Josephine Willey and Lydia Willey by peevate 
act, dated Jan. 13, 1903. Reg. Conv. Book “B-3,” p. 84. 

2. From Josephine Core and P. Schultz, her husband, 
by private act of sale, dated Jan. 19, 1907. Registered in 
Conveyance Book 48, p. 24, of St. Tammany parish. 

WITH ALL IMPROVEMENTS THEREON. 

11. A certain parcel of land situated in St. Tammany 
parish, being in SECTIONS 17 and 18, T 6 8, R 11 E, 
to-wit: Commencing 100 links south of the mouth of Four- 
Mile branch at a 4-inch bay tree at the right of the Bogue 
Falaya river marked “X’’; thence 8S, 78 degrees 31 minutes 
west, 12 chains and fifty links; thence 8 5 degrees BH, 6 
chains and 383 links; thence 8 62 degrees W, 8 chains and 
16% links; thence 8 17 degrees 3 chains and 16% links to 
a stake set 7 links 8, 70 degrees and 45 minutes west of a 
4-inch black jack tree; thence 8, 20 degrees 30 minutes BH, 3 
chains and 80 links to a stake set on EK side of Holmesville 
road, which is the NW corner of Chas. Green's homestead, 
and also the 4 section stake on a division line between 
Sections 17 and 18, in T 6 8, R 11 EH; thence north, 82 
degrees west, along the east side of Holmesville road 18 
chains and 68 links to a stake, which is the stake estab- 
lished between Maurice Plauche and Forrest Griffin; thence 
N, 61 degrees E, 20 chains and 78 links to a black tree 8 
inches in diameter marked ‘‘X,”’ on the BH bank of the Bogue 
Falaya river; thence in a southerly direction, following the 
meanderings of said river, to the point of beginning, SAID 
TRACT CONTAINING 12 ACRES, more or less, being the 
same property which the Greenlaw Lumber Co., Ltd., 
acquired from Forrest Griffin by act before Jos. B. Lancaster, 
a notary for St. Tammany parish, on January 6, 1903. Regis- 


tered in Conveyance Book “B-3,” p. 194. 
AND IMPROVEMENTS 


WITH ALL DWELLINGS 
THEREON. 
12. A certain parcel of land, with all buildings and im- 


yrovements thereon, situated in St. Tammany parish, La., 
eing the NE % of Sec. 27, in T 5 8, R 10 B, Bt. Helena 
Meridian, CONTAINING 157.88 acres, LESS a strip of 
ground fifty feet wide sold to the E, La. R. R. Co, for a 
or? ad as per deed registered in Conveyance Book 48, 
p. 418, 

Being the same property which the Greenlaw Lumber 
Company, Ltd., acquired from Hy. J. Smith and Thos. M. 
Brown by act before Jos. B. Lancaster, a =e | for St. 
Tammany parish, dated April 13, 1904, registered in Con- 
veyance Book “C, 3,” p. 580, of St. Tammany parish, 

WITH ALL IMPROVEMENTS THEREON. 

13. A certain parcel of land situated in St. Tammany 
parish, to-wit: Commencing at NW corner of lot 2 of John 
Marley Headright No. 43, in T 4 8, R 10 BE, according to 
survey of estate of Vincent Populus 7 Thos. Garrally, sur- 
veyor; thence N, 58 degrees BE, 15 chains to a stake; thence 
8, 47 degrees E, 14 chains to a stake; thence 8, 58 degrees 
W, 15 chains; thence N, 47 degrees E, 14 chains to point 
of beginning, CONTAINING 21 ACRES. 

Being the same property which the Greenlaw Lumber Co., 
Ltd., acquired from Sylvester Populus, by act before Jos, B. 
Lancaster, a notary for St. Tammany parish, on April 23, 
1904. Registered in Conveyance Book “C-3,” p. 597, et seq., 
of St. Tammany parish. 

14. A certain portion of land situated in St. ey | 
parish, La., being the SW % of Sec. 7, in T 6 8, R11 EB, 
Greenburg District, St. Helena Meridian. 

Being the same property which the Greenlaw Lumber Co., 
Ltd., acquired from Albert Theobold under private act of sale 
dated Aug. 1, 1903. Registered in Conveyance Book “D-3,’ 
p. 16, of St. Tammany parish. 

15. A certain portion of land situated in St. Tammany 
parish, La., being the EF % of the SW % of Sec. 34, in 
T 5 8, R 10 E, CONTAINING 80 ACRES. 

Being the same property which the Greenlaw Lumber Co., 
Ltd., acquired from Adele Isaacs, widow of C, Isaacs, by act 
before Jos. B. Lancaster, a notary for St. Tammany parish, 
dated April 5, 1904. Registered in Conveyance Book “D-3,’ 
p. 312, of St. Tammany parish. 

16. A certain portion of land situated in St. Tammany 
parish, La., being the W % of the SW % of Sec. 34, in 
T 5 8, R10 E, CONTAINING 80 ACRES. 

Being the same property which the Greenlaw Lumber Co., 
Ltd., acquired from Jones & Pickett, Ltd., by act before Jos. 
B. Lancaster, a notary for St. Tammany parish, dated June 
20, 1904. Registered In Conveyance Book 39, p. 177. 

17. A certain parcel of land situated in St. Tammany 
arish, La., being a portion of the SW % of Sec. 17, in T 6 8, 
Re 11 E, of the Holmesville road, to wit: Commencing at the 
SW corner where the 60-foot strip of land lying on the N 
side of lands of L. Z. Dickey, previously sold by him to the 
Greenlaw Lumber Co., Ltd., joins the 11.76 acres sold the 
Greenlaw Lumber Co., Ltd., Chas. Green; thence E 150 
feet to a stake; thence 8S, 36 minutes 3 seconds W, to a 
stake; thence west 120 feet to a stake on the east boundary 
line of land of the Greenlaw Lumber Co., Ltd.; thence N, 
86 degrees 30 minutes E, 120 feet to point of beginning, 
CONTAINING 18,000 square feet. 
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Being the same pes erty which the Greenlaw Lumbe¢ 
Company, Ltd., acquired from L. Z. Dickey by private act 
of sale, dated April 10, 1907. Registered in Conveyance 
Book 47, p. 517, of St. Tammany parish. 
_18. Three-fourths of Lot 5 of Square 6, in the town of 
Franklinton, Washington parish, La. Being the same prop- 
erty which the Greenlaw Lumber Co., Ltd., acquired from 
T. B. Erwin & Son, by act dated Sept. 5, 1906. Registered 


in Conveyance Book 11, p. 373, of Washington parish. 
_19. A certain parcel of land situated in Franklinton 
Washington parish, La., containing 5.31 ACRES, which said 


land begins at the NE corner of the Jesse Day Headright 
No. 53, in T 2 8, R 10 EK, and runs W 51.05 chains; thence 
N, 47% degrees W, 3.92 chains; from this point runs N, 
47% degrees W, 1.03 chains; thence N, 43 degrees 20 
minutes EK, 15.78 chains; thence 8, 48 degrees 5 minutes B, 
3.87 chains; 8S, 23% degrees W, 3.12 chalne to a big ditch 
thence 8, 8 degrees 7 minutes W, down said ditch 1.77 
chains; thence 8, 22 degrees 87 minutes W, 3.23 chains; 
thence 8, 60% degrees W, 1.63 chains; thence 8, 75 degrees 
W, 4.53 chains; thence 8, 79 degrees W, 8 chains; thence 
N, 68% degrees W, 1.50 chains to the point of beginnin; 
LESS certain portion of said above described tract sold to 
Mrs. C. Bickham, H. EB. Gayer, W. J. Jones and T. B. Erwin 
& Sons, as per deeds to them duly registered, respectively, in 
Conveyance Books 11, p, 658; 11, p. 725; 12, p. 16; 12, 
p. 783, and 14, p. 668. Being the same property which the 
Greenlaw Lumber Co., Ltd., acquired from C. ir. Bickham 
by deed dated Aug. 31, 1906. Registered in Conveyance 
Book 11, folio 377, of Washington parish. 

20. A certain parcel of land situated in Washington parish 
La., being the 8 % of 76.08 ACRES of land in the Dayid 
Terry Headright No. 44, in T 3 8, R 11 BH, to wit: Beginning 
at SE corner of said David Terry Headright No. 44; from 
this point runs N 49.75 chains along the E boundary line 
of said bheadright to conditional corner established by former 
owners; thence 8, 32% degrees W, 39 chains to where said 
conditional line crosses a road; then said conditional line 
changes to 8, 13 degrees W, and runs 15 chains down Pi 
Branch; then 8, 57 degrees E, 9 chains to stake on the if 
side of small branch; thence 8, 18 degrees BH, 3% chains 
to stake at corner of fence; thence © 5 chains; thence 
8, 10 degrees E, 5.31 chains to south boundary line of sald 
headright ; thence N, 72 degrees 50 minutes B, 18 chains and 
70 links to point of beginning. Being part of the same 

roperty which the Greenlaw Lumber Co., Ltd., acquired 
rom the Covington Naval Stores, Ltd., by deed dated July 
17, 1909. Registered in Conv.. Book 15, folio 271, of Wash- 
ington parish. 

21. The W ¥% of lots 1 and 2 in Square 54 in the town 
of Franklinton, Washington parish, La. Being part of the 
property acquired from Mrs, C, Bickham, under deed dated 
Sept. 6, 1906. Registered in Conveyance Book 11, folio 374, 
in Washington parish. 

DIVISION E. 
All vehicles and parts thereof, together with the horse 
and mules of the defendant, viz: 
Live Stock: 
2 mules. 
1 horse. 
Vehicles, Etc.: 
8-wheel Lindsay log wagons, together with following 
extra parts: 

75 spokes, 200 wagon felloes, 49 hounds, 14 front center 
beams, 6 side center beams, 14 back side bars, 10 back center 
bars, 14 blank axles, 9 front bolsters, 9 back bolsters, 4 
extra skeins, 3 extra boxes, 39 ox yokes, complete; 20 ox 
yokes, plain; 58 hickory ox bows, 13 cant hooks, 5 extra 


chain hooks. 
DIVISION F. 

All furniture and fixtures of the defendant, viz: 
Office Furniture and Fixtures: 
“Coats” iron safe, 17”x2’6"x5’ (inside). 
iron safe, 16” deep, 34” wide by 2’ (inside). 
pucreeene adding machine. 
Smith Premier typewriter. 
Underwood duplicator. 
directors’ tables. 
standing desk, factory made. 
double standing desk, shop made. 
typewriter desk, complete. 
high stools. 1 letter press. 
typewriter chairs. 12 office chairs. 
ro ler-top desk, with chair. 
TOGETHER WITH ALL stationery 
waste baskets, stove, 
racks, etc., ete. 
Schoolhouse Furniture and Fixtures: 

All benches, lamps, chairs, desks, school bell, blackboards, 


etc., ete, 
DIVISION G. 
TO BE SOLD SEPARATELY. 

1, One certain patent loader, style “G,”’ with all attach- 
ments and tools pertaining thereto, acquired from the Clyde 
Iron Works, viz: 

Steam Log Handling Machine: ; 

ONE (1) style “G” Rapid patent steam log handling 
machine, with swing boom, etc., complete. ; 

2. One (1) certain waterproof leather belt, 46 feet 6 
inches long by 24 inches wide, acquired from the Chicago 
Belting Company. 

The whole of the foregoing, as per detailed inventories on 
file in the above matter, to which prospective purchasers 
are referred. 

TERMS OF SALE—CASH, the adjudicatee or adjudicatees 
of the above property to make a deposit with the special 
master equal to ten per cent of the price of adjudication 
at the time of adjudication, and the adjudicatee or adjudi- 
catees shall assume the taxes for the year 1911 on the prop- 
ay adjudicated over and above the price of adjudication. 

n accordance with said decree and order of sale, I will 
offer the foregoin 





Cee ol el 


pens, pencils, inks, 
water cooler, filing cabinets, paper 


described property, as follows: 
1. THE SAWMILL, TOGETHER WITH ALL AND SIN- 
GULAR THE OTHER PROPERTIES OF THE DEFEND- 
ANT, AS FULLY DESCRIBED ABOVE UNDER THE 
HEADINGS MARKED, RESPECTIVELY, DIVISION A, B, 
C, D, E and F, ALL AS A COMPLETE PLANT OR WHOLE. 
2. THE PROPERTY DESCRIBED UNDER THE HEAD- 
ee DIVISION G WILL BE OFFERED SEPA- 
THEN, I WILL OFFER ALL OF THE PROPERTY, AS 


FULLY ABOVE DESCRIBED UNDER THE HEADINGS 
MARKED, RESPECTIVELY, DIVISION A, B, C, D, B 
AND F, SEPARATELY. 


Should the highest and last bid for the propert as a 
plant or whole, as described above under headings Division 

, B, C, D, E and F, exceed the aggregate of the highest 
and last bids for the properties offered separately under said 
headings, Division A, B, C, D, E and then the bid for 
the plant as a whole shall prevail; but should the contrary 
be the case, then the aggregate bids for the properties offered 
separately shall prevail; but should the bid for the whole 
equal the aggregate separate bids, then the bid for the plant 
as a whole shall prevail. 

And the special master is ordered to execute a deed or 
deeds of conveyance of the property or properties sold to 
the purchaser or purchasers upon an order from the Hon. 
United States Circuit Court for the Eastern District of 
Louisiana confirming such sale or sales, and upon payment 
or settlement of the purchase price or poe bid. 

ALFRED E. BILLINGS, 
Special Master. 
RICHARDSON & SOULE, 
L. A. MORPHY, 
P. B. CAR 
, Solicitors Receivers. 
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The alphabetical letters following a firm name in 
this index refer to its other 
indicated by the similarly lettered headings. 


classifications as 








A—NORTHERN PINE. 


B—SPRUCE. 


C—HEMLOCK. 


Allegheny Lbr. Co...... acl 
Alpha Lumber Co... .aceiz 
Amer. Lbr. & Mfg. Co. aceijk 
Babcock & Co., E. V. .acegk 
Badger Co., A. 8......-- ac 
Bemis & Vosburgh.. .abciz 
Bradley, Miller & Co..... az 
Brooks & Ross Lbr. Co. .aci 


Brown Bros., Lbr. Co.. .aci 
Buswell Lbr.& Mfg.Co.. .aci 
Central Penna. Lbr. Co. . .cz 
Central Warehouse Lbr, Co, 


rrr reer Tee Te. ahnz 
Cherry River Boom & Lbr. 
GBs ne e60200e00. -ci 


Chippewa Lbr. & Boom ‘Co. a 
Cleveland-Sarnia Saw Mills 


i, BA occ ccecececes a 
Cloquet Lumber Co ...... a 
Coale Lbr. Co., Thos. Eabcefi 
Conro Lbr. Co......++++- ac 
Craig, Geo. & Son..... bel 67- 
Crookston Lbr. Co.......- a 
Cummer-Diggins Co ....cij 
Cuyahoga Lbr. Co....... ai 
Davison Lumber Co... .abe 
Dempsey, W. W......-> bel 
Donges Lbr. Co., J.C... . bei 
Fisher & Wilson Co....... a 
Ford River Lbr. Co... —_ 
Yorest Lumber Co ....acik 


Foss & Co., 


6 


x 


65 
64 


64 


= 
— 


7 


69 
62 


24 
23 
66 
69 


22 
74 


69 
64 


ai 
Foster- Latimer Lbr.Co.acij 61-72 


Gilfillan, Neill & Co...... be 
Gillespie Lbr. Co., John.acei 
Glady Fork Lbr. Co... .bel 
Gobey & Co., John R. -cefik 
Goodman, B. J .....--- aci 
Goodyear Lbr. Co.,C. A... al 
—" Manbert, George « 


orimb & Co., Geo. D. 
Hettler Lbr. Co., H, H. acdelj 
Hudson Lbr. Seatac: aci 
Johannesburg Mfg. Co...ci 
Johnson Lumber Co...... a 
Johnson-Wentworth Co. .az 
Kentucky Lumber Co.. .aik 
Kneeland-Bigelow Co ....c 
Lacy, JamesA........ abel 
Lane & Co., J. L...abcefhi 
Laurel River Lbr. Co... .bel 
Lippincott, Robert C. ace) 
Lord & BushnellCo.,The a-e 
Lytle Lbr. Co., J. L....abcet 
Mead & Speer Co....... aci 
Mercer & Ferdon Lbr. Co.aci 
Neils Lbr. Co., J.....+-++. a 
Nichols-Chisholm Lbr. Co. & 
Northern Lumber Co..... a 
Northland Pine Co....... ‘e 
North Western Lbr. Co. 
Norwood Mfg. Co..... om 
Otter Creek Boom & Lbr. 

Ge svenccoeceseaesss bel 
Paepcke-Lelcht LbrCo. . . acij 
Palmer & Semans Lbr. Co..a 
ae Lbr. Co., meee 


Pine Tree Mfg. OSs ce-sic0: a 
Pocahontas Lbr. Co...... bi 
Rainy River Lbr. Co...... a 
Reichel Bros .........+: ac 
Righter & Son Joseph Caceg 
Ritter Lbr. Co., W. M. ceijk 
Rust-Owen Lumber Co....a& 
Salling, Hanson & Co..... a 
Sanford & Treadway..... al 


69 
136 
69 


117 
61 


24 
117 


60 
23 
119 


69 
128 


69 
64 


69 
22 
117 


rf 


Eons 


Sawyer Goodman Co..aci 62-61 


Schofield Brothers....... al 
Schuette Co., Wm. H....a¢ 
Shaffmaster & Stephens.cefik 
Sherman Lbr. Co., A... .bcz 
Shevlin-Carpenter Co..... a 
Shevlin-Mathieu Lbr. Co..a 
Slaymaker & Co.,8S.E....bce 
Smith Lumber Co., C. A...a 
Stearns Lumber Co., J.S..adj 
Stephenson Co., The I..acdej 
Stone, Hershey &Gibson. abf¢ 
— - Claney Lumber 

heGREA6 CAcaR SS abceh 
eeeutie. &ShgleCo.aeghz 
Turtle Lake Lbr. Co..... cz 
Tygarts River Lbr. Co..bci 
U. 8. Spruce Lbr. Co... .bei 
Virginia & RainyLakeCo.. a 
Von Platen Lbr. Co..... aci 
Wheeler & Dusenbury ...az 
White Co.. Wm. H.... adej 
White Star Lbr.Co..o-d-e-h 
Whitmer &Sons,Wm.. ..abc 
Wildell Lbr. Co......... bei 
Willson Bros. Lbr. Co..ags 
Wis. Land & Lbr. Co. .acdijz 
Wistar, Underhil] & Oo. .acj 
Worcester Co..C. H...... ca 
Y¥awkey-Bissell Lbr. Co...a 


22 
22 
69 
60 
€0 
61 


24 


69 
69 


69 
69 


128 
a 





D—CEDAR POSTS AND 


POLES. 


Crawford Cedar Co....... d 
Hettler Lbr. Co., H. H.acdetj 
McCormick & Co., C. R.dgho 
Northwestern Cooperage and 

Lumber Co........ acdijz 
Polleys Lbr. Co........ dho 
White Marble Lime Co. . .dz 
Wis, Land & Lbr. Co.acdijz 


Classified Index 








LUMBER 








Newman Lbr. Co., J. J....e 
24) Nona Mills Co., Ltd....... e 
56] Norris Lumber Co., W. H..ef 
Ocmulgee River Lbr. Co.eA2 
Cs Tics 6065.00 0:0-0:8 e 
58] Peavy-Byrnes Lbr. Co....e 
Pickering Lbr. Co., W. R..e 


Pine Belt Lumber Co...... e 
Pole Stock Lbr. Co........ e 
POWE TOT. COs oc ccisccscs e 
Powell & Rowe.......... efi 


123 
117 
120 


121 
75 
22 

123 

123 

122 


Rice Lbr. Co., J. 8.&W.M..e 120 
IDAHO CEDAR. Righter & Son Josephc. — 
Sabine Lbr. Co........... 
Humbird Lumber Co..... o 13|Sabine Tram Co.......... ° 120 
Scotch Lbr. Co....... ekiA2 653 
Shaffmaster & Stephens.cefil 
Ship Island Lbr. Co...... ez 
SouthernCypressMfrsAss’n.e 17 
E—YELLOW PINE. Southern Lbr. Co......... e 21 
Southern PineCo.ofGeorgia.e 
Southern Pine Lbr. Co....el 120 
F—CYPRESS. Biuart The. Oe... oc.ccces e 
Summit Lbr. Co.......... e 121 
Taylor Lbr. Co., The 8. K..e 120 
Alexandria Lbr. Co....... e 122|Thornton- Claney Lumber 
Alger-Sullivan Lumber Co..e 124] Co .....--+seeeee abceh 24 
Allen & Co., H. R.......-. ef Tremont Lbr. Co......... e 127 
Allison Lumber Co., The. ..e 120] Twin Tree Lbr. Co........ e 120 
Amer. Lbr. & Mfg. Co..aceik. 65] Van Cleave Lbr. Co...... e 124 
Anguera Lumber Co..... ef 781 Vincent, R. P.......6.00008 ez 123 
Antrim Lumber Co... .efhz Virginia-Carolina Lbr. Co., 
Ascension Red Cypress Co., =| seer seereeeere aefgikA2 70 
BT ish. tid bn neice be f 122] Ward Lumber Co........ ei 70 
Attwood CO. ...crccerer el 120) Werner Sawmill Co., Louis.ei 121 
Babcock & Co., E. V.acegk 64] Whitacre Lbr. Co...... efik 
Baker-WakefieldCypressCo.f 122] White, J. J...........--- e 123 
Ball & Bro. Lbr. Co., Ltd.J.F Wisconsin & Ark. Lbr. Co..e 
Bei ERIS e@ 122-125} Wood Lbr. Co., W.C.....ez 123 
Beaumont Lbr. Co....... e Yellow Pine Co. of Phila...e 18 
Behrens Lbr. Co.......... ei 121] Yellow Pine Lbr. Co...... e 123 
Bennett Lbr. Co., Alf..... 6 
Berthold & Jennings..... efi 
Boeckler Lbr. Co........ ej 121 
Brookhaven Lbr. & Mfg. Coe 123 
Brooks-ScanlonCo........ e 124 
Bruner Co., Owen M...... el G—NORTH CAROLINA 
Buchanan, Wm.......... e 120 
Bunker-Culler Lbr. Co. .eij 118 PINE. 
Butterfield Lumber Co....e 
Car Dal Lumber Co., The.eg : 
Carter & Bro., W. T....... e 120) Akers Lbr.Co........... x 70 
Carter Lumber Co., C. J...e 75] Babcock & Co. E. V...acegk 64 
Central Coal & Coke Co....e 76| Branning Mfg. Co ........ 4 
Chicago Lbr. &CoalCo.defhiz 124|Camp Mfg. Co............ 74 
Clark Lbr. Co., A. L...... e 19|Charshee & Bro.,Thos. A. a 
Conner Lbr. Co.......... ez 123| Dare Lbr. Co........ giA2 
Creith & Co., H. C.. .cefik Dill & Co., Lewis........ eg 
Crossett Lumber Co......ei 127] Ellington ee eg 
Cummer Lumber Co...... e Fosburgh Lumber Co..... g 
Dantzler Lbr. Co., L. N...¢ 123] Hartwell & Co., R. K. — 
Dibert,Stark & BrownCy.Cof 122}Johnson & Wimsatt...... 
Dill & Co., Lewis........ eg Lippincott, Robert C. . ‘wie! 128 
Eagle Lumber Co......... e 1] Righter & Son, JosephC.aceg 
Edgar Lumber Co........ e Roper Lbr. Co., John L....& 
Enochs Bros ............. e 123] Schuette Co., Wm. H....ag 
Enochs Lbr. & Mfg. Co....e 123] Smith & Co., L. L. .cfgia2 
Fordyce Luxnber Co...... e 127| Surry Lbr. Co......... gik 
Ft. Smith Lbr. Co........ e 121| Willson Bros. Lbr. Co. . .agz 
Foster Lumber Co........ e 
Fourche River Lbr. Co... .ej 





Freeman-Smith Lbr. Co...e 121 
Garrett Lbr. Co., T. H..... e 121 
Gates Lumber Co......... e 121 =r 
Gay, J. W.. an bo he ered e 123 a Cae 
Germain Co., The. 6 65 
Gideon-Anderson Lbr. & Mer WeeEs, 
eae fiA2 72 
Giesy, H. H., Bro’s..... efk 1—Fir. 3—Redwood. 
Gobey & Co., John R. .cefik = 
Graham Lbr. Co........efs 121/72 "e@ Cedar. 4—Spruce. 
Grayling Lbr. Co......... e 122 6—Western Hemlock. 
Greenwood, Franklin..... f 53 
Hadentine Lbr. Co,..fgijkA2 6—Cargo Mills. 
Hallowell, Eli. B....... aefi 67 
Harris & Cole Bros..A2efikm 74) Alaska Lbr.Co.......... hl 
Hartwell & Co., R. K. — Allen & Nelson Mill Co. .h-1 
Harwood Lbr. Co ........ Anderson Lbr.Co.,H.J.h1-20 
Hettler Lbr. Co., H. H. one 24/Atlas Lumber & Shingle 
Hogg- Harris Lbr. OO. cccce a i Saar h 1-2-3-z 
Holmes & Herrick Lbr. Co.e 123] Bellingham Bay Lbr. Co.h6é 
Huie-Hodge Lbr. Co...... e 122) Bertles & Bertles..h 1-2-40z 58 
BE Serre ree { 24] Booth-Kelly Lbr.Co..... hl 10 
Industrial Lumber Co..... e Buckeye Lumber Co. .h1-4z 
Kaul Lumber Co......... @ 2/Canal Lbr.Co........ h 1-22 
Kerns-Utley Lbr. Co., Inc.ei Carstens & Earles, Inc. . .hz 
King Lbr, Co........ +++-@ 120/Chicago Lumber & Coal 
Kirby Planing Mill Co..... e ae —- 124 
a eee © 123] Crown Lbr. Co.......... 
BRAG, WH Beh o.6bsccccces f-i Dallas Lbr. & Logging Co. y 54 
Lee Lumber Co........... @ 122] David Co., Lester W..... hz 
Long-Bell Lumber Co...ehz 20] Day Lumber ES: hz 
Lord & BushnellCo.,The a-e Dempsey Lbr. Co...... . +hé 
Lothman Cypress Co...... t) Dierks-Stevenson Lbr. Co. 
Ludington, Wells & Van | ....seceeees cccchtoles 
Schaick Lbr. Co........ 6 117 Douglas Fir Sales Co eae hl 
Lumber-Mineral Co....... e@ 123] Eureka Cedar Lbr. & Shingle 
Lutcher & Moore Cypress Cof 122} Co............5. hi-2z 54 
Lutcher & Moore Lbr. Co..e 120] Ferry-Baker Lbr. Co..... hz 56 
Lyon Cypress Lbr. Co..... f 53|Hartmann-Newbert Lbr.Co. 
Manchester Lumber Co....@ 120) ...... c++ eeee h-1-2-4-z 
Marsh & Bingham Co...ehi Hewitt-Lea Lbr. Co....h2z 655 
Miles, Geo. W.Timber & Lbr. Hicks-Hauptman Lbr. Co.hl 59 
Matcsn shndeueae sees . 21) Holland-Cook Mfg. Co..hbm 
Mississippi Lumber Co. . Howell Lbr. Co., The h1-2-4 
Mo. Lbr. & Land Ex. Co. a 18] Index-Galena Co......h-1-2 56 
Natalbany Lbr. Co....... e Klipsun Lbr. Ce.........h 


Larson Lbr. Co...... h 1- 

Leonard Lbr. Co. P. C, h- 

Lindstrom-Handforth Lbr. 
Co 


2- 
4- 


Fan 


Lumber Mfrs. Agency. . ch 
McCormick & Co., C. R. dh3o 
Menz Lbr. Co.,R.J. -h 1245-z 
Mineral Lake Lbr. Co..h1-5 
North Pacific Lbr. Co.h1-6 
Northwest Lbr. Co....... es 
North-Western Lbr. Co. 
O'Connell Lbr. Co. ery 3 
Pacific Lumber Agency. ves 
h1-2-4-5-6 
Pacific National Lbr. Co.hl 
Pacific States Lbr. Co... .hl 
Page, Alex. Lbr. Co. .h-1-2-4 
Parker-Bell Lbr. Co.h1-2-3-z 


Pine-Fir Co., The... .. h-l-z 
Pinkham Lbr.Co,,J.E..h-1-5 
Polleys Lbr. Co........ dho 
Preston Mill Co.... .... h-l 
Puget Mill Co... scree hz 
Puget Sound M & T Co. .hz 


Raymond Co., L.G.... hz 
Rogers-Ruger Lbr. Cc... . hl 
St. Paul & Tacoma ULbr. 

COMPAR ...00.<.0:00 h 1-6-z 
Shepard-Traill = »The. .hz 
Smith Lbr. Co., C. A..h1-2-4 
Sound Lbr.Co., ‘Tee h-1-2-z 
Thornton - Claney Lumber 


err ee abceb 1-4-0 
Transfer Lumber & Shingle 
MN Gicide aad ve md-eteare aeghz 


United States Lbr.Co.. h-l 
Wagner & Wilson ... “h1-2 


16 


oo 


24 


Anderson-Tul'y Co ....... i 
Anguera Lbr. Co........ ei 78 
Arpin Hardwood Lbr. Co.aci 
Atlantic Lbr. Co., Inc..... { 73 
Attieg & Oo., J. M......00. i 
Behrens Lbr. Co......... ei 121 
Bemis & Vosburgh..abcihz 64 
Bennett & Witte......... fi 119 


Berthold & Jennings... .efi 


Brown Bros, Lbr. Co... .aci 
Bruner Co., Owen M..... ei 
Bunker-Culler Lbr. Co. Pa 118 
CS Ws Decccassrseens 122 
— River Boom & ibe 
Lied Rabon e © beau e a0 ci 69 
Gute Lbr. Co., Thos.E.abcefi 66 
Conasauga Lbr. ae aefi 119 
Crandall & Brown........ i 
oe err i 
Crane & Co., W. B........ i 
Pee i 
Crossett Lbr. Co......... ei 127 


Cummer-Diggins Co ....cij 73 


Cuyahoga Lumber Co... .ai 
Danielson & Pierce........ i 
Deeves Lbr. Co., G. H. .ael 
Dennis Lbr. Co.......... ij 
DennisSalt &Lbr.Co.,A.L..cij 24 
Diamond Lbr. Co....... i : 
Dee BD8, OO... ccs ceces 
Duhlmeier Bros .......... 119 
Dulweber & Co. John....ik 119 
Eager. William A......... i 
i. ge ae i 
Emporium Lumber Co....1 128 
Estabrook-Skeele Lbr. Co. .i 
Factory Lbr. Mfg. Co...... i 
Faust Bros. Lbr. Co...... ik 
Fee-Crayton Lbr. Co...iA2 121 
Fink-Heldler Co ......... i 


Flanner-Steger Lbr. Co....i 61 
Floyd-Olmstead Co....aik 67 


> So eS ee eee aeik 
Waite Lbr. Co.,H.B.h1-2-40z 531 Foster-Latimer Lbr.Co acij 61-72 
Wallace - Ballord Lbr. Co. Francke Lbr. Co......... i119 
soi oo sti ee acdh1-2-0z Garetson-Greason Lbr. Co. .4 118 
Wash.Cedar ProductsCo.h2z 46 General Lbr. Co.. The... .ik 
Weatherby Co., Inc., Geo. B. Gobey & Co., John R. .cefik 
teeeseesessees h1-2-4-2 56) Goodman Lbr. Co........1 61 
Wendling Lumber Co..h30z 659 Goodyear Lbr. Co., C.A ai 61 
Weyerhaeuser Lbr. Co...h6 12 Gorham Bros “Lbe, Co ache i 24 
Wheeler, Osgood Co..h1-2-m 68 Great Western Land Co i: fi 121 
White River Lbr. Co..... ho Greenwood Lbr. Co a { 61 
White Star Lbr. Co.cdeh1-2 Griffith & Co. Geo, D. net 
Wilson, Robert 8...h 1-2-4% 55) ty, dentine Lbr Co. .feijkA2 
Wuichet, Louis. ........ ho 59) Hanson Lbr. Co., icin... 4 
Hardman Lumber Co....ci 68 
Hardwood Lbr. Co., The.bei 119 
Hardwood Mills Lbr. Co. .1 
WESTERN LARCH. Harris & Cole Bros..A2efikm 74 
Hartwell & Co., R. K..efgiz 
" Hettler Lbr. Co., H. H.acdeij 24 
Anaconda Copper ae Heyser Lbr. Co., W. E., rues 119 
CO». sees eves e eee 12] Holt Lbr. Co..........+.- 61 
Bridal Veil Lumbering Co. ho Huddleston-Marsh Lbr. Co. : 
Humbird Lbr.Co........- 13] Hudson Lbr. Co........ aci 117 
Libby Lbr. Co. .........- 0 12 Imperial Lbr. Co...... ikA2 
Phoenix Lbr. Co........ mo 51] Johannesburg Mfg. Co... .cl 
Polleys Lbr. Co eoccccces dho 68 Jones Lbr. Co., G. W..... ci 61 
Potlatch a Co weteeeees o 16 Kentucky Lbr. Co...aceik 119 
Somers Lumber Co....... © 10) Kerns-Utley Lbr. Co..... el 
Keys-Walker Lbr. Co..... i: 7 
SS Oe eee i 
Kneeland, Bigelow Co.. .cei 
O—MONTANA, IDAHO, | Kogse,Shoe&Schleyer Co..ik 
WASHINGTON, OREGON] [amb Kuh Tbe. Go... tat 24 
CALIFORNIA, NEW & OLD a Lbr. Co. . a 69 
MEXICO PINE. Liebke, C. F., Hardwood iil 
OS eee i118 
Littleford, George ...... hik 119 


Anaconda Copper men 
Ree rane re 


Anderson Lbr.Co.,H.J.h1- io 





Blackwell Lbr. Co bat eceee 14 
Bonners Ferry Lbr. Co. . 13 
California Sugar & White 
Pine Company...... mo ll 
Cascade Lbr. Co ....... mo 10 
po ges ho 
Humbird Lbr. Co......... o 13 
8 XS See o 12 
Madera Co., The........ om 9 
McGoldrick Lbr. Co....... o 13 
Palmer Lbr. Co., Geo..... o 
Panhandle Lbr. Co....... o 14 
Phoenix Lbr. Co....... mo 51 
Polleys Lbr. Co........ dho 58 
Potlatch Lbr. Co......... o 16 
Savidge Bros. Lbr. Co.. 
Bemems Lhe. Co. ...000000% o 10 
Standard Lbr. Co...... mo 
Stoddard Lbr. Co......... rs) 
Washington Mill Co..... od 58 
Weed Lbr. Co....... eer 2 
Wendling Lbr. Co... “hae 59 
Wuichet, Louis. ........ ho 59 
I—HARDWOODS. 
L—COTTONWOOD. 
Abbott Lbr. Co., Frank I..ai 
OGER THT, OB. 0.0:0:0.0:0:6:0,0 i 65 
Allegheny Lbr. Co...... aci 64 
Amer. Col. & Lbr. Co.ijkiImA2 68 
Amer. Forest Co....... fiA2 118 
Amer. Hwd. Lbr. Co....fik 118 
Am. Lbr. & Mfg. Co..aceijk 65 


Logan-Maphet Lbr. Co..aik 65 
Long-Knight Lbr.Co.. filA2 24 
Luehrmann Hardwood Lbr. 


ee ae iA2 118 
Lumber Shippers Storage 

& Com. Co., The........ ; 
Maisey & Dion bios mio 


Mason-Donaldson Lbr. Co. _ 

McEntee Lbr. Co., J. A., Thei 119 
McIntyre & Sons, J.F 
Mead & Speer Co........ ac 64 
Mears-Slayton Lbr. Co....i 24 
Mercadal, E.A....... ilA2 123 
Mercer & Ferdon Lbr. Co.aci 

Midland Lbr. Co., The. .iA2 119 
Monarch Lbr. Co......... : 66 
Mosberger Lbr. Co........ 
Nichols & Cox Lbr. Co.. i 
North’nCoop’ge&L.Co. acdijz 117 


North Western Lbr. Co....i 6) 
Oelhafen, John ........... i 61 
Ohio Veneer Co.......... : 119 
OD BEE, GOs. ccvcccccces 
Paepcke-Leicht ‘Lor. Co. —- 
Parkersburg Mill Co., The..i 68 
Perkins Lbr.:Co.......... i 
Perry Lbr. Co., Wm. H.ikIA2 119 
Post, W. A..... paebeae 
Powe, THOS, B..20.ccccccs i118 
Powell & Rowe.......... efi 


Pratt Lbr. & Tie Co., G.C..i 
—— Lbr. & Mfg. Co., 


iat atabhsncnaae iA2 118 
one eer. i 
Radina & Co., L. W...... i 119 
Ransom & Co., rere : 

Rib Lake Lbr. Co......... 61 


Richey, ee & Quick. 7 119 
Riemeler Lbr. Go........ 119 
Ritter Lbr. Co., W. M.aceijk 4 


R: 





‘Rumbarger Lbr. Oe., J. J..ik 67 


Sanford & Treadway... .al. 


Sawyer Goodman Co..aci 61-62 


Schofield Brothers. ...... ai 
Shawnee Lbr. Co..... ikA2 
Sa, FOIE BD. ....0 0.0:0.0:0-005 i 
Sowers, Leach Lbr. Co.cefik 
Steele & Hibbard....... fik 
Stimson Hardwood Co., J.V.i 
eg eee i 


Swann-Day Lumber Co.. .{k 
Tegge Lumber Co., The... .i 
Tennessee Lbr. & Coal Co.eij 


Terhune Lbr. Co....... abcei 
Thompson Hdw. Lbr. Co. . ik 
Vestal Lbr. & Mfg. Co..... i 
Virginia - Carolina Lumber 
_ ee ee aefgikA2 
WS PDs nts cegeened i 
Ward Lumber Co........ ei 
Weidman & Son Co...... ci 


Werner Saw Mill Co., L. .ei 
Wheeler, Timlin Lbr. Co...1 


Whitacre Lbr. Co ..... ck 
Wilkinson, J. A........ acik 
Willow River Lbr. Co...... i 
Wisconsin Lbr. Co........ i 
Wisconsin Veneer Co...... i 
Wolf-Lockwood Lbr. Co...i 
ee ae iA2 


119 


118 


119 
119 
64 
119 
73 
70 


70 
117 
121 


61 


J—HARDWOOD FLOORING 


Am. Col. & Lbr. Co. . ijkimA2 
Amer. Lbr. & Mfg. Co.aceijk 
Bemis & Vosburgh. .abcijz 


Bliss-Cook Oak Co....... ij 
Boeckeler Lbr. Co..... .. ej 
Boyne City Lbr. Co... .cdej 


Carrier Lbr. & Mfg. Co. .jA2 
Cobbs & Mitchell......... j 
Cummer-Diggins Co ....cij 


Dennis Salt & Lbr.Co.,A.L.cij 
Eastman Flooring Co., 8. L.j 
Escanaba Lbr. Co...... abcj 
Forman Co., The Thos... .ij 


Foster-LatimerLbr.Co.acij 61-72 


Fourche River Lbr. Co... .ej 
Hettler Lbr. Co., H. H.acdeij 
Licking River Lbr. Co... .jk 
Lippincott, Robert C...acgj 
Mo. Lbr. & Land Ex. Co..ej 
Mitchell Bros. Co........ ij 
~— Glasgow Planing Mill 
Nichols & Cox Lbr.Co....ij 
Northwestern Cooperage & 

Oe eer acdijz 
North Western Lbr. Co..acij 
Paepcke-Leicht Lbr.Co.. . acij 
Ritter Lbr. Co., W. M.aceijk 
Robbins Lbr. Co...... abcjz 
Stearns Lbr. Co., J. S..adj 


Stephenson Co., I....acdej 
Strable Mfg. Co........... 3 
NN Ns 5 0.-6:46:0,4:4:0:0:4:0% 


West Michigan Flooring FA ; 
White Co., Wm. H. — 
i eS Ae 
Wis. Land & Lbr. Co. sdlis 
Wistar, Underhill & Co..acj 
Young & Co., W. D 


K—POPLAR. 


Am. Col. & Lbr. Co..ijkimA2 
Amer. Lbr. & Mfg. Co.aceijk 
Babcock & Co., E. V..acek 


Farrin Lbr. Co., M. B., Theik 
Faust Bros. Lbr. Co...... ik 
General Lbr. Co......... ik 


Kentucky Lbr. Co.... 
Licking River Lbr. Co.. .ijk 
Mowbray & Robinson... .ik 
Ritter Lbr. Co., W. M.aceijk 
Stone Lbr. Co., T. B., The..ik 
ee gik 
Swann-Day Lumber Co.. - 
Vansant, Kitchen & Co. . 

Virginia - Carolina ae 


Wilkinson, J. A....... acik 
Yellow Poplar Lbr. Co....k 


A 2—RED GUM. 


Am. Col. & Lbr. Co.ijkImA2 
Bayou Land & Lbr. Co...A2 
Carrier Lbr. & Mfg. Co..jA2 
Crittenden Lbr. Co....fiA2 
Date TRS. OO. i060 giA2 
Hadentine Lbr. Co. .fgijkA2 
Harris & Cole Bros..A2efikm 
Helena Hoop & Lbr. Co.eiA2 
Himmelberger-Harrison Lbr 

_ per coe 549 
Lamb-Fish Lbr. Co....iA2 
Luehrmann Hardwood Lobr. 

eee {A2 





Ocmulgee River Lbr. Co.eA2 


24 
128 
128 

18 

3 


77 


117 


60 
61 


24 


119 
128 
119 

4 
119 


119 


68 
119 
72 
72 


24 


118 





DE 





et et ef OC OP 


ae es” ee oe el 





DECEMBER 30, 1911. 


AMERICAN LUMBERMAN 87 


To Advertisements 








Where no page is given the ad- 
vertisement appears every 
week or monthly and may be 
found in # previous issue. 
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Paepcke-Leicht Lbr.Co...iA2 Johnson-Wentworth Co..az 23 Phoenix Lbr. Co...... mo 51 TIMBER LANDS, : 
Williams & McKeithan Lbr. | Larson Lbr.Co.......... hz Rock Island Sash & Door —_| Ewart, W. L.......2ee0e+ : 
GD vncccsesccoveces A2 70) Lumber Mfrs. Agency... .hz LUMBER WOGEE os ccccccesevene m 5] Keate, W. Eb ...cccccce wale | 
WIG, Bs Wie ccicsicccces Aa Menz Lbr. Co., R.J...... hz 128 — neha bebieas mo Ketcham, W. P............ 50 ] 
: rue & True Co.......... m Lacey & Co., Jas. D. ...... 2 4 
Parker-Bell Lbr. Co...... hz 654 Woshtosten ¥ Mill Co..... mo 58 seme Lbr. Co., R. J ...... 128 a 
Z—SHINGLES. Pinkham Lumber Co.J.E.hz Willson Bros. Lbr. Co. .agz Cascade Lbr. Co........ mo 10] Weed Lbr. Co.......... 2| Paine Lbr. Co.. Ltd m : 
, Pine-Fir Co., The.. .... hl-z Wilson, Robt. S......... hz 6565|Cole Mfg. Co............ m 653] Wheeler, Osgood & Co. os 58| Spry them so ok 24 t 
’ : : errr ; 
Atlas Lbr. & Shingle Co. .hz Puget Sound M & T Co. .hz a yal ‘a5 -m 77 ‘i e 
Barnes & Mauk........ h-z Raymond Co., L.G..... hz ardwood FTocucts Vo. .m FOREIGN BROKERS AND| TIMBER ESTIMATORS. 
Bertles & Bertles..h1-2-40z 58 Ret Cedar Shingie Mfrs. M—SASH, DOORS, MILL | Harris & Cole Bros..A2efikm 74 MERCHANTS Anateten & Sewell Cs 102 
Carstens & Earles, Inc...hz IE ye hz 655 WORK. Holland-Cook Mfg. Co. .hm ; nee mene, te tine. os ; 
Central Penn. Lbr. Co... .cz Roy & Roy Mil! Co...... b« Huttig Mfg. Co.......... m 6)/Bryce, Junor & Jellie..... 71 = did ; 
Chinook Lbr. & Shgl.Co.h-1-z St.Paul&TacomaLbCohl-hz 16 N—TANK AND SILOS. | Hyde Park Lbr. Co...... m ¢65| Bryce, White & Co........ MISCELLANEOUS. 4 
Day Lumber Co......... hz Shepard-Traiil Co., The. .hz Lockwood & StricklandCo.m 115] Burrell & Co., John H...... 71|Carbolineum Treating & | 
Dierks-Stevenson Lbr. Co.. &c'u.a Lbr.Co. The. .b-1-2-z Cg ee m 122| Madera Co., The........ om 9/Cant & Kemp............. 71 YY) eR ae 24 
cereeebeeeseenes oe h-1-z Traoster Lumber & Shingle Am. Col. & Lbr. Co.ijkimA2 68] Malta Mfg. Co., The......m Chaloner & Co., Edward. .. 71|Cutting, Frank A......... 128 
Ferry-Baker Lbr.Co.....hz 66] Co .............. — Boynton &Co........... m 88| Massee & Felton Lbr. Co..m Singleton, Dunn & Co...... 71) Lunham & Moore. ......,. 68 
Hartmann-Neubert Lbr Co. Waite Lbr. Co., H. B....hoz 63}|Caldwell Co., Inc., W. E..n Memphis Steel Con. Co.....n 106] Vinke, J. & J..........50. 71] Mathieson Alkali Works ... 
oorrecrtococcoce h-1-2-4-z Wendling Lbr. Co..... : hoz 69|California Sugar & White Nelson Co., The C. T.....m 128] Webster & Brother, James. 71/Schultz & Cowen Co....... 
Hewitt-Lea Lbr. Co..... hz 655'Wheeler & Dusenbury..acz Pine Company........ mo 11' Paine Lbr. Co., Ltd...... m Wright, Graham &Co...... 71! Steele-Hardin-Dillon Co.... 122 








Bata: 


P—WOOD WORKING MA- 


CHINERY. 


Am. Wood Wkg. Mch. Co.pq 92 
Berlin Machine Works...pq 95 


Lufkin F’dry & Mch. Co...q 
Lyon Iron Works........ q2 
McDonough Mfg. Co...... q 100 
Mereen-Johnson Mch. Co..qt 
Mershon & Co., W. B...pq 


Phoenix Mfg. Co....... qru 114 








MACHINERY 








Appleton Car Mover Co... .t 
Archer Iron Works... .R2t 


Standard Chain Co...... T2 
Sweet Co., B. F. & H. = 


Cleve. Blow Pipe Mfg. Co..w 108 
Cyclone Blow Pipe Co....w 108 
BeemRe BER, GOs 6.00026 000% w 108 
Emerson Dry Kiln Co..... v 103 
Gillette Roller Bearing Co.ty 102 
Gordon Hollow Blast Grate 

it sasehehakeaawee qtu 101 


R2—-TRUCKS & WAGONS 


Archer Iron Works.... 
Electric Wheel Co..... R2r 
Gillette Roller Bearing Oo. 
R2ty 102 
International Motor Co..R2 


Atkins & Co., E. C..... st 126| Tally- Meter Co .......... Grand Rapids Veneer Wks.v 102) Lindsey Wagon Co....Ra2rt 
Challoner Co.......... pa2 100) Prescott Co ............. q ‘ 2 “ Union Malleable Iron Co. ia Morton Dry Kiln Co., The.v 103) Mich. Mfg. & Lbr. Co. ..R2t 
Fay & Egan Co.,J.A....pq 91| Rodgers Iron Mfg. Co... .qt Baling Tie Buckle Co. . *.. . t 22) warren Axe & Tool Co. 72| Muskegon Boiler Wks... .tu Miles, 8. A.. 
Fischer Machine Works... .p Sellers & Co., Wm....... qt Barnett Co., G. & H...... st Watchman’s Clock & Supply National Dry Kiln Co..... v 103| Sweet Co.,B.F.& H.L..Rart 
Hall & Brown Wood Work- Sinker-DavisCo.......... q Bartlett & Co., A. F....... | Be Ra eirdtaiee gg| Phila. Textile Mach’'y Co..v 102|WhiteCo.............. R2 
ing Machinery Co...... p Smith, Myers & Schnier Co.q Brodcrick & Bascom Rope Wickes Bros...... pace 10)| Savannah Blow Pipe Co..w 108 
Hayes Machine Co., E. B..p 90|Soule Steam Feed Works..q CO... 0. - seen eee wees x2 63) Woodward, Wight & Co...t 122|Standard Dry Kiln Co....v 
Hermance Machine Co....p 90|Stearns Co., The......... q 104| Caldwell & Son Co.,H.W.T2X 106 Sterling Blower Co...... w 108 LOCOMOTIVES 
Mershon & Co., W. B....pq Walsh&WeildnerBoilerCo..qu 88|C#nton Saw Co.......... at Sturtevant & Co.,B.F.qtuvw 105 . 
Ober Mfg. Co............ p Wickes Bros .... qstuywx 100|C@rborundum Co., The... .s Walsh &WeidnerBoilerCo.qu 58 
Shimer & Sons, Inc...... p 94-| Wilkin-Challoner Co ..... q 96] Chain Belt Co......... T2x Wickes Bros...... qstuvwx 100 CARS, RAILS, ETC. 
sheniee 51-64 59-62-66-68-70| Willamette Iron &SteelWart 111| Chicago Wheel & Mfg. Co. .t INJECTORS, VALVES ANC Witemette Iron & Steel 
Smith Mach. Co., i ae -p 88| Woods Machine Co.,8.A...pq 89 Cleveland Rule Co........ t 88 S| WOBEB. cc ccc ccccccces qu American Locomotive Co.. 110 
Stetson-Ross Machine Wks.p 96 Columbian Rope Co...... x3 105 STEAM PUMPS. Worden. Allen OO socccces u 104| Baldwin Loco. Works The.. 
Whitney & Son, Baxter D.p 93 + ashy ip eenage a 4 Climax Mfg. Co........+.. 109 
Woods Machine Co., S.A..pq 89 Dirston & Sons, Henry. . Davenport Loco. Works.... 112 
Wysong & Miles Co....... p 128 ELECTRICAL. pe ag ae Sig it 77| Brecht Co., The.........+. 116 Heisler Loco, Works......- 109 
ette Roller Bear ng Co 102| Crosby St'm Gage & ValveCo 128 Hill & Co, Wm. E....pat 90 
V—=MOTORS AND CEN in in ties Gente Dean Bros.St’mPumpWks... 88 Kilby Loco. & Mch. Works. 114 
ATORS ee atu 101| Detroit Lubricator Co...... Lima Loco. & Mch. Co..... 112 
“ Greaves, Klusman & Co..pq Jenkins Bros ......cccece 112} R—LOG@ LOADERS AND) Pidgeon- bey Iron ~~ 128 


Q—SAW MILL MACHINERY 


Hanchett Swage Works.. .t 


Lunkenheimer Co......... 105 





Porter Co., H. K........ 109 

















Allis-Chalmers Co ....quxy Prescott Steam Pump CoFM Russel Wheel Ps Fdy. Co... 110 
Benjamin Electric Mfg. Co.. 88 wy ——" _ si ial pat . Rodgers Iron Mfg. Co... .qt Vulcan Iron Works...... +. 110 
gt ee ain ek... Sellers & Co., Wm....... qt LOGGING APPLIANCES. 
1—Shingle Bands. General Electric Co....... y 88ly Age tS tage ag Soule Steam Feed Works. .q 
uther Bros. Saw Mfg. Co. > 
Kentucky Electric Co..... y 108 Ironsides Co., The........ t 88 
2—Shingle Mill Machinery, | Maine Electric Co,........ ¥ 112) jeffrey Mfg. Co....qrstx STEAM NIGGERS. 
Boe ant & Cn. B. Fwy 105| Jenkins Bros .......... tu 102] CHINE SHOP EQquiprr| Ametican Safety Hook Co.r 
hig: Me: a 5] tafkin Rule Co.......:.. "T | Brown Hoisting Mch. Co...r 
3—Excelsior Machinery. Westinghouse Elec.Mfg. Co.y 108 enh eg ears toe = — Clyde Iron Works gga vik r 112|Hill & Co,,Wm, E......pqt 00 
Mich. Mfg. & Lbr. Co... R2t Electric Wheel Co..... R2r 
Allis-Chalmers Co ....quxy Mitts & Merril. .-...... es 106] eee ata On. Flory Mfg. Cow 8.........r 114 
Am. Saw Mill Mchy Co.plq 98 Nanz Clock Co., F........ t 109] McCabe, J. J.......scceee ood year ww A. B...es r 
Am. Wood Wkg. Mch. Co.pq 92 S—SAWS, KNIVES, TOOLS Nicholson File Co....... Y 88 MoCohe, J. J Goodyear Lumber Co..... r LUBRICANTS. 
Berlin Machine Wks.... . pq 95|/T—MILL SUPPLIES AND/Norton Co............ Knox, Hiram. ..........+++ r 113 
ae pq2 100 SPECIALTIES — Jas. & Sons Saw ite. Lidgerwood Mfg. Co...... r 110| Dixon Crucible Co., Joseph. . 
Clark Brothers Co........ aq 98 are RRO rs 93 Lindsey Wagon Co... R2rt 
Crescent Machine Co., The..q T2-CHAINS& CHAIN CELTS ean & Sons, Joshua. 93 U—ENGINES & BOILERS | Lufkin Rule Co.......... rt 128 
Diamond Iron Works... .qt = .| Oneida Steel Pulley Co... - 106 Magor Car Co............ ria F 
Fay & Egan Co.,J.A....pq o1|~ ee Se ee ee... rt 117 V—DRY KILNS. Maine Electric Co......... r 112) BELT MANUFACTURERS 
Filer & Stowell Co., The..qu ERY. Patterson Co.,C.T........ t Oshkosh Mfg. Co........ rt 117 
Garland Company, The M.q 97 X2—WiIRE ROPE. Pawling & Harnischfeger.x W—BLOWERS, FANS ETC Overpack, 8. C........... r 88/Chicago Belting Co...... ne 
Giddings & Lewis Mfg. Co..q 8 X3—MANILA & SISAL ROPE Pidgeon-Thomas Iron Co...t 128 P Pawling & Harnischfeger. .x Goodrich Co., B. F...... 
Gordon Hollow Blast Grate Peowty @O0., G..00.00:02008 st Phoenix Mfg. Co....... qru 114| Mechanical Rub. Co....... “t 105 
Pre qtu 101 eS ere pre t 93) Allington & Curtis Mfg.Co.w 128) Russel Wheel & F’dy Co..r 110|N. Y. Belting & Pack. Co..t 106 
Hill & Co., Wm. E..... pat 90|Ajax MetalCo............ t Saginaw Mfg. Co......... t 24] Allis-Chalmers Co ...quxy Sweet, B.F.& H.L.Co..R2rt Peerless Rubber Mfg. Co... 
Jeffrey Mfg. Co....... qratx American Pulley Co....... t 88] Schaeffer & Budenberg = American Blower Co...uvw 103} Warren Axe & Tool Co..rs 72)|Quaker City Rubber Co.... 107 
Kline, Lewis T.......... q3 88] American Steel Band Co. . _ GBBT GD cce.crccwccseweseess Andrews Co., The A. H.. Willamette Iron & Steel Rhoads & Sons, J. E...... t 
Lane Mfg. Co............ q v9! Amer. Steel & Wire Co. Simonds Mfg. Co......... ; Casey-Hedges Co., The...u 108| Works........+ss+6+ qrt 111! Salisbury & Co., Inc., W. H. 106 
BUILDERS’ SPECIALTIES.|Gearless Co............... 115 PUBLIC ACCOUNTANTS. MISCELLANEOUS, 
Loetscher, A. A.........+++ eee MIS¢( EI I ANEOUS International Audit Co... 49 
Pearson Mfg. Co..........- 88 Amer. Steel & Wire Co. ..22 
RAILROADS, Barrett & Zimmerman..... 
CEMENT. meee Peabody, Houghteling & Co. 48|Grunewald. .............. 199|Chic. Milw. &Pug.SoundRy. 76] Brecht Co., The..........- 
Chic. Portland Cement Co Poole & Co., Clark L....... 48| National Park Hotel ...... 56|Cotton Belt Ry........... 76| Broderick & Bascom Rope 
Lehigh Portland Cement Co. American Credit Indemnity Pe ee Caen seoes = eames 91) Sa Ocbeabia | Rope Co... - ies 
Univ. Portland Cement Co. Co. of New York........ INSURANCE. umbian Rope Co..... x 
a e Be. ROOFINGS. 
Brewer & Co., F.A........ 49| FENCING AND GATES. Evans & Howard Fire Brick 
Builders Commercial Agency Lumber Ins. Gen. Ag’cy.... 47| Barber Asphalt Paving Co.. COMPRET  ..< covvecteceee 
COAL. Devitt, Tremble & Co... .. 49 Lumberman’s Mut. Fire Ins. Barrett Mfg. Co........... Herdinge Bros ........ ...t 109 
Iowa Gate Co........++++ 4 ~ 
O'Gara Coal © Fort Dearborn Nat'l Bank.. 49 DD dvcccceniccrceepecses 47| Carey Mfg. Co., The Phillip. Imperial Wheel Co........ 
BRO s 28+ 46040 51) Teach & Co.,A.B......... 50 Lumber Underwriters ..... General Roofing Mfg. Co.... 90/1)... t4ea Spreader Co 
Lumberman’s Credit Ass’n.. 52 HOTELS. Lumbermen’s Underwriting Inland Steel Co. .......... 115 Whit ‘ = sears. 
CONCRETE MACHINERY. | Lumbermen’s Trust Co.,Ltd. 50 RID: .0 0:0'0:60:00000090 Johns-Manville Co., H. W. . 115 — 00 AAG. + + ese 
Lyon, Gary & Co.......... 50|Cumberland. ...........-. National Appraisal Co..... 117| Pidgeon-Thomas Iron Co... 128|Wyman'sSchooloftheWoods 52 
Cement Tile Machinery Co.. 88] Menz Lbr. Co., R.J.......- 128|Great Southern Hotel...... 77| Rankin & Co., Harry...... United Roofing & Mfg. Co.. Zimmerman Steel Co....... 











AXES. 
Warren Axe. & Tool Go.... 72 





Holeproof Hosiery Co ..... 
Standard Knitting Co ..... 











COMMISSARY 











OFFICE SUPPLIES. 


Amer, Writing Machine Co,. 109 
Childs & Co., 8. D 





SHOE CALKS. 
North & Pfeiffer Mfg.Co... 77 





Way Thad. B. F.Co...... 52 
CAMP SUPPLIES Cerna Childs & Co.,8. D........ Meyer & Wenthe ......... Wiggins Co., John B ...... 62 SCALES AND STORE 
F AND GROCERIES. Egry Register Co.......... Northwestern Stamp Works 116 FIXTURES 
ee Gk, By i.6-00.080040 Wilcox Co., W. W ........ 77 SHOES e 
Haggard & Marcusson Co... Kasper Stamp & Seal Co 77 ’ 
Reeves 8. V National Biscuit Co ....... a: Brecht Co., TRO. i.00s0000% 116 
PEE peers Meyer & Wenthe ......... Chicago Rubber Co......-- 116] Gibe Register Co 
Northwestern Stamp Works 116 LUMBER CRAYONS. Cutter Co., A. A.......00- C) BE Obies cccccive 
Padgett Coupon Co., J. M.. 116 Guthmann, Carpenter & McCaskey Register Co...... 
CLOTHING AND DRY COUPON BOOKS AND Southern Coupon Co ...... 116| Dixon Crucible Co., Joseph . i Se as ee 
Wilcox Co., W. W ......+- 77 , BF. Shoe Co 116 
Goops. TRADING CHECKS. yon pT agg oh +, aed TENTS AND AWNINGS, 
7 OVERALLS, —, wars Logie & 
Buckskin Breeches Co...... 77| Amer. Coupon & Ticket Co. 77 LCG STANDS Oe, BON s bids Ue or iv date 77| LittleRockTent &AwningCo, 121 
Eisendrath Glove Co ...... Brecht Go., The........... 116: Kasper Stamp & Seal Co... 77!Finck & Co, W.M....... Wright 7 Co., Inc,, E. T.. Missouri Tent & Awning Co, 77 
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The (i) 


American 


The first all 
steel pulley 
made, 





PATENTED 


“American” Pulleys 


have never been equalled in their meritorious 
points—design, strength, truth, efficie:.cy— 
that’s why.they have the largest sale. They 
are carried in stock by the leading Dealers 
everywhere and their wide sale throughout the 


world is due to one thing—SUPERIORITY. 


Every Pulicy Guaranteed. 


Write now for illustrated Catalog. 


The American Pulley Company 


Office and Works, PHILADELPHIA, PA. 


WAREHOUSES : 
NEW YORK, 203 Lafayette Street. 
CHICASO, 124 South Clinton Street. 
BOSTCN, - «  « «© 165 Pearl Street, 














THE MICHIGAN 
LOGGING WHEELS 


The Standard for 25 Years 











Money Makers. Made on Honor 
Write for Prices and Particulars 


S. C. OVERPACK, Maiaistee, Mich. 


Exclusive Maker 











There is 
Money in 


Excelsior 





Either as an exclusive or salvage proposition if you use the 


KLINE EIGHT BLOCK MACHINE 


It is built to turn out the maximum amount at minimum cost 
Write for Catalog. 


and makes good. 





LEWIS T. KLINE, Alpena, Michigan. 








General ElectricCompany 
PRINCIPAL OFFICE: 
SCHENECTADY, NY. 


CHICAGO OFFICE Sales Offices in 
Monadnock Bldg. all Large Cities 


1765 


NEW YORK OFFICE 
80 Church Street 
















THE WALSH & — BOILER CO. 


Chattanooga, ERS OF 


BOILERS 


STACKS, BREECHENS STEEL CASINGS, ETC. 


MANUFAC Tennessee 





SIX 
PLANTS 








FILES=— 


LARGEST FILE AND RASP PRODUCERS IN THE WORLD. 


NICHOLSON FILE COMPANY 


General Offices, PROVIDENCE, R. I. 


TEN 
BRANDS 


RASPS 








DE: A N BR OS. jae. WORKS 
INDIANAPOLIS. 


NOTIN THE PUMP TRUST. 


FIRE PUMPS 
TANK PUMPS 
POWER PUMPS 





BOILER FEED PUMPS 


Send for Catalogue 55 











BENJAMIN 


Lighting Specialties 


+ have to say. 
; interest and profit to you. 
; 


Write for Complete Catalog 
and Discounts. 


MFG. CO. 


NEW YORK CHICAGO, 120-128 So. Sangamon St. 


Wireless Clusters and 


Lighting Results 


If you are looking for prac- 
; tically constructed, inexpen- 
{ sive fixtures, read what we 
It will prove of 


BENJAMIN ELECTRIC 


SAN FRANCISCO 





CLAMP why not buy the BEST? 


* NOXALL 


only is made with a right and left 
screw, giving a positive and equal 
strain at every point of contact 
That's where it differs from all 
others. Madeof steel and matle- 
able iron, with weldless steel 
wire chain; the kind that will not 
break. 

FULLY WARRANTED. 
Send for trial order, norisk on your 
part. If not satisfactory: eturn it. 


20,000 NOXALL’S Sold, Write for list of users—it will Interest you. 


PRICE With 4 feet of chain, per dozen, eae 4 


Less than dozen lots, each 


A. A. LOETSCHER, Dubuque, Maal 





D oO N’ T EXPERIMENT. If in need of a COLUMN 





CARPENTERS WHO USE 


P earson’s Nailer 


for shingling in cold weather 
say idle days are rare. Hand- 
les nails perfectly and allows 
user to wear gloves or mittens. 
Made in twosizes—one for gal. 
3d No. 13 Gauge, 14” wire nails 
and forcom.3d No. 14 wire nails. 
$5 express prepaid. Money 
back if not O. K 


Write for Circular AL. 


Pearson Mfg. Co. 


ROBBINSDALE, MINN. 











SEE THAT NAIL Oe 











Wideawake Watchmen 


reduce your fire hazard to the minimum. 
They are secured by using the 


Chicago Portable 
Watchman’s Clock 


Simple, Efficient, Tamper-proof, Durable. 


Approved by the National Board of Fire 
Underwriters and accepted by all insur- \ 
ance companics, (re 


We guarantee it against any imperfections. 
Write now for descriptive circular. 


Watchman’s Clock & Supply Co, 9 Church St., New York 
RRS ee RR 


Ironsides Gear Shield 


STOPS 
Wear on Gearing of 
Geared Locomotives 


Get Catalogue G.C. 


THE IRONSIDES CoO. 


COLUMBUS, OHIO, U.S.A. 




































ONCE USED, ALWAYS USED. 


3 4 coe > a 10 1112. 13 
tot hee & fet SE 
buds let Ce Pe ati 


OUR BOARD RULES are popular with lumbermen 
who appreciate a durable and well made article. 
We make Board Rules to measure any !ength or 
thickness of lumber, and Log Rules with any 
scale, diameter or length measurements desired. 
Write for catalog describing our complete line. 











Association Rale. 


Hardwood Man’frs 








Sf 14 > 90° -+7 18 19 iy jb rl2.13% 
aa na zo 1? 8° 19 4,20 ‘ia ‘ | 
12 > 4 


6° & 
Ret PE oC 5 6 a ¢ +10} 


CLEVELAND RULE COMPANY, 











CLEVELAND, OHIO. 


BOYNTON & COMPANY 
MANUFACTURERS OF 
Plain and Turned Mouldings, Embossed Picture Frame Mouldings, 
Embossed and Spindle Carvings and Automatic Turnings. 









et 
RE Oye OO AAO AROS ASS: 


—— 








SEND FOR { 


ZT me LIVES 















1725-1739 Dickson Street. CHICAGO, ILL. 

















WOODWORKING 
MACHINERY 
H.B.Smith MachineCo. 
SMITHVILLE, N. J. 


Branches: New York. Chicago 
Atlanta, Memphis = 2 
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NOTHING SUCCEEDS 
LIKE SUCCESS 


One user orders two more AUTOMATIC FEEDING TABLES. 





(TRADE MARK_REGL 





—THE REASON WHY— 


ADORESS ALL SUBINESS COMMUNICATIONS TO THE COMPANY. 
WHEN ANSWERING PLEASE REFER TO SUBVECT GHOWN IN OUR LE cn 


JOHN L.ROPER LUMBER Co. 


ESTABLISHED MANUFACTURERS OF CABLE AcoRESS 
1665 KILN DRIED NORTH CAROLINA PINE ae 
POPLAR, GYPRESS, GUM AND THE CELEBRATED 


ROPER BRANDS ANY Feeder 


OF DRESSED AND ROUGH CEDAR SHINGLES 
CEDAR BOAT BOARDS,TANK PLANK AND PATTERN LUMBER 


Rn = NORFOLK, VA. - December EAs ye 





Can keep a 
File 11-3 200 to 300 Ft. 
“PLANER OF 
Mr. H. C. Dodge, General Sales Manager, 
S. A. Woods Machine Company, WOODS” 
—e Filled all the 


Dear Sir:- 

Referring further to your letter of the 5th, in regara ° e 
Time with 
to the capacity of the No. 404's with the automatic feeding tables 
and without. I am advised by Mr. Ward that he figures they can This TABLE 

s 

run at least from one-fifth to one-fourth more -with the feeding table 
than they can without it. 


Yours very truly, 


WRC-L. General Superintendent. 


S. A. WOODS MACHINE CO. 
THE PLANERS OF WOODS 


SEATTLE NEW ORLEANS 


oak Gece airheie: Co.) BOSTON—U. S. A. 
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The General Says:— 


“I will at my own expense, and without advancing 
prices, give a line of assistance to handlers of my 
roofings next year far beyond anything ever done 
in this line.” 








A National Authority on Selling Says:— 


“If the General carries out his plans for 1912 the Jobbers and 
Dealers handling his products will increase their sales tremend- 
GENERAL ROOFING U.S.A.’s ously. It can’t fail because it is based on the right selling 


Largest Manufacturer of Roofings principlee—THEY WIN EVERY TIME.”’ 
and Building Papers. Full details will be given out the first week of 1912. 




















If you are going to handle roofings next year, write us at once for further information. 


Remember the General makes a full line and ships everything in mixed cars at straight 
carload prices. 


General Roofing Mfg. Co. 


Mill No. 3—YORK, PA. Mill No.2—MARSEILLES, ILL. Mill No. 1—E. ST. LOUIS, ILL 


Northwestern Sales Office—Minneapolis. Pacific Coast Sales Office —San Francisco. 




























a HEAVY SINGLE MOTION SASH CLAMP 
Bore your Stiles in pairs complete 


at one Operation. Ct ame eer 








Our Double Stile Borer as illustrated is so designed and built “s 
that two stiles, pairs, are automatically and completely bored at a OS WILUAMSPORT PA wes 
single operation, reducing their handling thereby to the minimum, ' 5 Last emee y 
and also the probability of frequent mistakes as in the case of Rebbe. - 

*‘single borers’’, where each stile must be shifted by hand against ‘ ng 
stops previous to accomplishing the boring for each separate rail. Clamps all kinds of sash, up to 4'6"x 7'in size. Leverage device is 
quick acting and very powerful. Sash clamped perfectly square. 


HERMANCE MACHINE CO., Williamsport, Pa. 


Our machines exhibited at 1219-1227 Washington Bivd., Chicago. 
Representatives, Chicago Machinery Exchange. 




















cor metet NIGGERS 


are the 


HILL NIGGERS 


built only by 


Wm. E. Hill & Co. 


Kalamazoo, Mich. 


Builders of 


COMPLETE SAW MILLS 


any size or capacity. 





Double Stile Borer with sixteen bits on each side. 


This machine covers practically the entire range in the boring 
of stiles for dowel doors, or in fact from a single to those of five and 
six cross panel, at one operation, and as both sides of the machine 
are adjusted at once, it may be quickly and conveniently changed 
for boring stiles of various patterns of doors. 


Circulars and further information bearing upon this complete 
stile boring machine, will be gladly sent you if interested. 


E. B. Hayes Machine Co. 


OSHKOSH, WIS. 


“Dowel Door Machinery Exclusively” 





SEND FOR CATALOGUE 
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THe New Hieo Speep PLANER 



































The planer you will eventually buy—Why not get 
the benefit of its increased efficiency now? It will 
reduce your costs—lIt will increase your production, 
and it will raise the grades of your lumber, regard- 
less of what machine you are now using. It’s the 
one real big fast feed planer success. Your name 
and address on a post card will bring you some valu- 


able information about the new high speed king, 
The Fay-Egan Three-Double-Three 
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FIRST IN QUALITY 


AMERICAN Woop WorkINnc MACHI N NERYCO, 














































































































Facsimile (one-fourth life size) of the AMERICAN'S Calendar for 1912 


E'T the American Calendar 

for 1912. It’s a handsome 
thing in two colors, and illus- 
trates quite a general line of 
American up-to-date tools. 


Sent free to any address 


eee meas 


American Wood Working Machinery Co. 


591 Lyell Avenue 
Rochester, N. Y., U.S. A. 
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T’S a good square thing when you 

get a planing machine that will settle 
itself to its foundations, start in at a 
rapid gait and tum your lumber out 
smoothly planed, whether you are surfac- 
ing one side or both. 


Upon the whole, planing lumber is a 
mechanical process, and the better the 
machine, the better the work it does, and 
the longer it lasts. 


So many Whitney Planers are in 
operation in the largest box board and 
manufacturing concerns throughout the 
United States, that to refer to them 
would be a point in action, but hardly 


necessary for us to do to the critical 
buyer. 


Write for new catalog either single or 
double surfacers. 








Baxter D. Whitney & Son 


WINCHENDEN, MASS. 


—AGENTS 


CHICAGO MACHINERY EXCHANGE, 
1219-27 W. Washington Boulevard, Chicago, Ill. 


Pacific Coast Sales Department : WYSONG & MILES CO., Greensboro, N. C. 
H. H. PLUMMER, Mgr., Agents for Virginia, North and South Carolina, 
Pacific Building, Seattle, Wash. Geogia, Florida and Eastern Tennessee. 








Che Oldham Saws 








i 





a8 


s 
TRADE MARK 










QUALITY 


Band Saws Circular Saws 
Machine Knives Gang Saws 


Joshua Oldham & Sous. 


NEW YORK SAW WORKS, 


BROOKLYN | NEW YORK CITY 


New Orleans Branch: New England Branch: Pacific Coast Branch: 
633 Baronne Street, 141 Milk Street, White-Henry Bldg., 
NEW ORLEANS, LA. BOSTON, MASS. SEATTLE, WASH. 
























Ohlen’s Inserted Tooth Saws 


are simple in construction, but are the strongest, 
best and most durable saws you ever put into 
your mill, some of these saws have been in con- 
tinuous use for more than 30 years. If you 
are interested we'll tell you where. Our 
present day saws are made of the same 
tough steel, tempered in the same way and 
sold under the same guarantee. Buy 
right—save money. 





vanes OWLEN @ SONS 
OLurp: 
van 








Write for Catalog ‘‘C’’ and Lumber Calculator. 


Jas. Ohlen & Sons Saw Mfg. Co., “°Gun?’” 









Spring Cushion Self Fo: pow 


Cylinder 


oor Plate Nise. 


bid delim 


Protect your machinery and assist the sawyer by installing a Floor Plate that 


will cushion the heavy blows of the tooth bar. It cuts out all littre delays. 
We ship them on aqgrorsl Send for circular with table of sizes and prices, 


also list of users. e make Special Plates for Hoo-Hoo Nigger. 


Quinn & Company, Zincinnat, 0: 
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TIME AND LABOR SAVING TOOLS 





PERMANENT SATISFACTION. 


You cannot be sure of getting permanent satisfaction in Cutter Heads if 


you rely on outside appearances only. 


You should base your judgment on 


the general get-up of the Heads—their inside construction, the material from 
which they are made, the principles on which they work, and their general 
labor-saving and time-saving features. 

Quality in Cutter Heads is best proved by the test of time and service. 
Such proof is not available at the time of purchase, except as the maker can 
show what similar tools have done for others in like service. 

The Shimer Cutter Heads are made of the best materials, on scientifically 
correct principles, that insure absolute reliability. 
they are the product of long and careful study and experimenting to deter- 
mine what is best suited to withstand the hard knocks to which tools of this 


kind are subject. 


In design and construction 


Good tools are the workman’s best friends—the employer’s best invest- 


ment. 


Shimer Cutter Heads are made upon the principle that good work 


can only be done with good tools—and they prove their merit in every plant 
where they are put to use. 

Let us send you full particulars about the later makes of the Shimer 
Cutter Heads—how they center on the spindle with a positive grip—how they 
can be-expanded to suit different thicknesses of material in an instant—how 
they save you all the ‘“‘fitting and trying’’—how they will remove many of 
the annoyances which come up daily. 

Or better still send us order for such tools as you can use and they will 
be made to fit your machine and sent on trial for 30 days, returnable if not 


satisfactory. 





MATOCHER HEADS. 

Figs. 22 and 23, with concave bit 

seats, without Bits...........$19.64 
Figs. 202 and 203, with Expansion 

$2.10 extra, each Head having 

4 bit seats. 
Bits for Ceiling, the set of 8.... 8.40 
Bits for Flooring, the set of 8.... 9.28 
Bits for 2-inch Plank, the set of 8 10.64 





SHIP LAP HEADS 
Figs. 38 and 39, 4 bit seats to 
each Head, price, net..........$18.48 
Additional bit seats and bolts, 
only 52 cents extra each. 
Bats for jointing, 4. ....:.....60806% 4.20 
je Oe re. 5.48 





JOINTER HEADS 
Figs. 54 and 55, 4 bit seats, each. $16.80 
Additional bit seats, with bolts, 
only 52 cents each. 
Jointer Bits, 14%4-in. wide, each.. 1.05 
ie ig 2-in. wide, each.. 1.26 





DOUBLE CEILING HEADS 


These tools double the capacity of 
a matcher in working ceiling. 


Price, 2 Heads with 4 bit seats, 





MINE leretanh eta cake Sips ciara 5 arora ered $19.64 
PONG, Ct CRUG, Bi oicciccc cc cces 13.44 
DOOR HEADS 
Fig. 82, solid flange............$ 8.66 
‘¢ 84, with Expansion........ 10.76 

Bits to work 1-in. to 114-in. Doors 
IES. Pees hn aieaie.t Mareen <etore « 5.88 


DOOR COPE HEADS 


Fig. 83, upper and lower copes to 
fit any tenoner (set 2 Heads). . $10.40 


I GO ios cite eccckacb eases 4.64 
SASH HEADS 

Fig. 86, solid flange............. $ 7.88 

‘¢ 206, with Expansion....... 9.98 


Bits extra to work 1 to 1%-in. 
Sash (2 Moulded Bits, $3.46; t 
Rabbeting Bits, $2.32) 5.78 





The Best Steel the World 
Produces 


is represented in our B. D. Brand of 
Bits for the Shimer Cutter Heads. They 
hold an edge from one to five days at a 
single sharpening, according to the 
class of lumber they are used upon. 
This special self-hardening steel un- 
der our treatment is very dense in grain 
—strong and tenacious—well calculated 
to withstand the knots as well as the 
fibrous cross-grain which is characteris- 
tie of the lumber of some localities. 
Frequent stoppages of the machine 
to sharpen up results in the loss of a 
considerable amount of time and the 
object of these special bits is to 
lengthen out the time between stops, 
securing longer service from machine 
and tools with each days’ operation. 
These Cutters are made only to order 
to fit any and every variety of the 
Shimer Cutter Heads, and must be 
ground to sharpen. They cannot be filed. 
For this purpose we manufacture two 
styles of Grinding Machines on which 
every position can be secured with ref- 


erence to the hook and slant to suit the 
gauge lines, without taking the Cutters 
off the Head. 

Thin Ceiling Bits cost only $2.10 
each; Bits for Flooring from }% to 1% 
inches cost $2.63 each, and 2-inch plank 
Bits’ $3.15 each. In addition to the 
longer time between each sharpening, 
there is economy in using this steel, as 
it grinds slowly and does not waste as 
does other brands. 


Thin Steel Knives 


made from this brand for planing and 
surfacing lumber are recommended by 
users as the best that can be produced. 
Write us about your requirements. 





Cutter Head for Matching 
Reversible Glue Joints 


turns out a most satisfactory fitting of 
the tongue and groove, interlocking 
from the same piece of matched ma- 
terial, requiring but one Head with 
Bits to produce. The jointed material 
will fit together when the pieces are 
sawed to length by simply turning the 
one piece end to end. 

Glue Joints must depend upon accu- 
racy as well as permanency of pattern. 
We guarantee both. 

Prices range from $12.55 to $13.99 
for a four bit Head, and from $16.11 
to $18.27 for a Head with 6 Bits com- 
plete. 





Expanding Dado Heads. 


These tools are arranged with Cir- 
cular Bits and saw spurs for edging 
up the square shoulder of the groove 
when cutting across the grain of the 
wood. The Bits will expand to nearly 
double the thickness of the narrowest 
groove they make, and with wider or 
thicker Circular Bits their range of 
expansion is readily increased up to 
2” or more. We make them to fit any 
saw mandrel, long or short. Price, 
complete, 8” diameter or less, net, 
$17.32. 


Bolts, Wrenches, Etc. 


We carry a full stock of supplies 
and can fill orders promptly for any- 
thing in our line, such as Wrenches, 
Planer Head Bolts, Nuts, Washers, 
Gauges, Set Screws, Brass Washers 
for under Bits, etc. 












E aa 


The Shimer Limited, with Expansion, 
Fig. 628. Groove Head with 8 Bits 


and self-centering and spindle clamp- 
ing features. Price $28.35 each, com- 
plete. 





Ba \ 

The Shimer Limited in solid section, 
Fig. 625. Groove Head with 8 Bits 
and the self-centering and spindle 
clamping features. Price $26.25 each, 
complete. 


- -e 

Fig. 203, Popular Expansion Groove Head 
with 4 bit seats, complete, net $16.56. 
Made also with 6 and 8 Bits to each 
Head. 





Fig. 23, a Popular Solid Groove Head 
with 4 bit seats, complete, $14.46. Also 
made with 6 or 8 Bits to each Head. 





Address, SAMUEL J. SHIMER 


& SONS, 


Milton, Pa. U.S. A. 
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To Avoid Band Saw Trouble 


Many men buying their 
first Band Resaw don’t 
realize that it is very easy 
to buy a lot of trouble 
with each machine. To 
those who have been using 
circular saws, and even 


to many who are now 


using Band Saws we sug- 
gest the advisability of 
thoroughly investigating 


BERLIN BAN 


RIP 42no RESAWS 


You can’t buy Rip or Resaws as well designed or as well 
built as the Berlin machines are. But you can buy cheaper 
machines. 

With those machines the makers “throw in” bunches of 
trouble that you don’t pay for until each troublesome part has 
given you the limit of bother. Then you keep right on having 
trouble. 

Any designer of Band sawing machinery will tell you that 
every such machine must have a “straining device.” Very true. 

They will tell you, too, that the device must work over knife 
edges “to make it sensitive.” Right again. 

But; ask those men how they use those knife edges effi- 
ciently. Then compare their device with that used on Berlin 
3and Rip and Resaws. 

You can safely judge other devices by the Berlin, because 
it is very simple, nothing to get out of order on it, and its 
sensitiveness is easily seen and demonstrated. 

Examine it and judge for yourself. You don’t need any 
one to explain it to you. It is open so that every part is plainly 
seen and its action noted. 

Then ask a first class filer what sort of troubles he would 
have if such a sensitive straining device were not used. Any 

















Testing-the truth of the feed rolls"alignment. 


On every Berlin Band Rip and Resaw are 
improvements that can’t be bought elsewhere 
at any price. 


good filer can tell you. He will tell you what buying Band 
Saw trouble means. 


To get at these things in the best way visit some plant 
where Berlin Band sawing machines are working. If you don’t 
know of any, ask us to direct you, or visit one of the Berlin 
plants at Beloit, Wis., or Hamilton, Canada. The matter is 
important enough to you to look into thoroughly. 


The straining device is only one feature of a Band Sawing 
machine that should be studied thoroughly. But it is a very 
important one. 


This feature has always been a point of special study to 
designers. It is now. But in order to put the limit of sensitive 
action into their devices they would have to copy the Berlin 
device. 

When other manufacturers are studying Berlin machines, 
don’t you think you, too, can do so profitably? 

Send for full data whenever you are in the market for a 
Band Rip or Resaw. It’s free; but it will give you a number 
of pointers. 

Tell us what you’ve got to saw. There’s a Berlin Band for 
every purpose. 


The Berlin Machine Works, Beloit, Wisconsin. 


The Largest Manufacturers of Woodworking Machinery in the World. 


Canadian Branch, Hamilton, Canada. 
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The Old Reliable Hoo Hoo 











and our latest Floor Plate make a 
combination that will reduce your 
Nigger troubles to a minimum. 





Heavy Spring Floor Plate. 


MANUFACTURED BY 


WILKIN-CHALLONER CO. 


OSHKOSH, WISCONSIN 
SAW MILL AND DOWEL DOOR MACHINERY 
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Quick 
Changes 


Continuous 


Machine 





Will Cut Your Planer Costs 


All our machines are built on quick change principles, and the above cut shows the removable profile 
1) yokes of our fast feed matcher. Our object is threefold: to make practically instant changes from one kind 


1 of work to another; 40 sharpen and joint the cutters in the grinding room; and to widen the range of this 
¢ device to include many kinds of moulding. We furnish a number of these yokes in order that one may 
BS. be kept set up ready for use for each kind of work. They may be set up, ground, and jointed on our 
§ Universal Grinder. ‘The yokes are light and easily carried to and from the grinding room. 

; Write for Further Particulars. 

We build a full line of modern Planers and Sizers. 

B 

: 


Stetson-Ross Machine Works, Rettin Wachingen. | 
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Creosoted 


Wood Block Pavements 


Are rapidly superceding all other types. 








WE built the FIRST gang paving block machine 25 years ago, and 
blocks cut ana laid at that time are still in use for the very hardest traffic 
of New York, Baltimore and other large cities. 


Our first machine was a GOOD one, but experience has shown us 
where to improve and our latest development is a RIGID PRECISION 
MACHINE of GREAT CAPACITY. 


If you are interested in this growing industry, write to us stating 
capacity wanted, and we will be pleased to quote on complete equip- 
ments. 





A modern up-to-date paving block mill designed and equipped by 


The M. Garland Co. 


BAY CITY, MICH. 


Manufacturers of a complete line of Saw Mill, Lath, Stave, Special and Conveying Machinery. 








Se er 
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“AMERICAN” HEAVY DUTY SAW MILLS 


WITH “HERCULES” BELT FEED. 


For large capacities, heavy duty and permanent plants, there is no mill better 
than the *‘American’”’ Heavy Saw Mill with *‘Hercules’’ belt feed. 















Simplicity and rugged strength distinguish these mills and 
explain their remarkable faculty for ‘‘staying on the job’”’ 
no matter what work is required of them. 


The ‘‘Hercules’’ Feed is combination belt-and-friction arrangement which, 


while absolutely positive and very powerful, has the desirable flexibility 
and freedom from jerks and jars. 
We make four sizes of the ‘‘American’? Heavy Mill with ‘‘Hercules’’ feed; 


and four of our lighter mills are also to be had with this equipment. 


) American Saw Mill Machinery Co. 


75 Main St., HACKETTSTOWN, N. J. 
1385 Hudson Terminal, NEW YORK. 
































HERE are no better Band Mills built than those built by us. 
We build all sizes, and with top support above the shaft. 

For operations that will not warrant a large, heavy equipment, our 
6 or 7 foot Band carrying a 12 inch blade is just the thing. With 
a light carriage it is also ideal for resawing timbers at the yard. 


WRITE US FOR NEW BULLETIN 


Giddings & Lewis Mfg. Co. 


FOND DU LAC - - - - - WISCONSIN 
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You would know it for a Clark even 
though it were not labeled. 

Because it is the heaviest lath bolter built 

Also the most thoroughly up to date in 
design. 

Arbor runs in self-oiling and self-aligning 
boxes. 

Driven feed rolls above and below. 

Outfeeding rolls non-reversing. Perfect 
safety. 

Is fitted with quadrant and lever adjust- 
able gauge. 

We build them to carry from 1 to 8 saws. 

Stock is supported all the way across the 
table. 

Machines work stock 8” thick. 

Maximum diameter of saws 24”. 

The heaviest and most rigid machines 
ever designed. 

Write for descriptive matter and prices. 








We build all the machinery required 
in an up to date band or circular saw 
mill of large capacity. 


CLARK BROS. CoO., 6821 17th Ave. South, SEATTLE, WASH. Belmont, N. Y. 
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EVERY LOG YOU SAW 


Makes Better Lumber 
If Sawed ona 


T.ANE MILL 

































Want To Know Why? 


Then let us have your name and address. 


WE BUILD A LARGE LINE OF WOODWORKING MACHINERY. 





Edgers, Planers, Matchers, Trimmers, Log Hauls, Canters, Shingle, Lath 
and Clapboard Machinery, Steam Feeds, Air Buffers, 

Rolls, Transmission Machinery, Turbines, 
Power Traveling Cranes, Etc. 








We Fully Guarantee Everything We Send Out. 
Send for Our Catalogs. 


LANE MANUFACTURING CO. 


MONTPELIER, VERMONT. 
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Challoner Company’ s Improved 


Special Single Blocker 


The Shingle Machine of Quality 


This is the mac hine that worries competitors, because it’s the Shingle 
Manufacturer’s favorite—and always wins out when in c ompetition, because 
of its superior qualities, simplicity and durability of construction. With a ‘‘Special’’ 
more and better quality shingles can be sawed from same amount of 
timber than with any other machine on the market. It costs a little 
more than a cheap machine, but makes shingles for less money. Results 
count. This is the machine your neighbors always purchase. 


Manufactured and Sold by 


CHALLONER COMPANY, °S3ioS# 


THE COMPLETE SHINGLE MILL rt 











= 


Thin Saws, Perfect Work. 





NO. 15 WICKES GANG, 
One of Fifteen Patterns. 


SUPERIOR QUALITY OF SAWING. 


The Wickes Gang will make good 
lumber ai/ of the time. There is 
never any problem about getting per- 
fectly manufactured stock from the 
gang. 

The saws, while thin, are stiff, be- 
ing keyed tightly in a stiff steel sash 
that moves in perfect fitting vertical 
ways allowing no side motion. Gang 
saws do not waver, snake or run as 
do band or circular saws. 


The logs or cants are fed through 
the saws between feed rolls that allow 
no variation from a straight line. 

Hence : Smooth, true sawing; every 


board of exact thickness from edge to 
edge and end to end. 





Wickes Brothers 


SEATTLE OFFICE, 


410 White Bldg. 


SAGINAW, MICH. 
_/ 


: 




















(~ santineen ~a 
BAND MILL 





BEFORE DECIDING. 


HE base extends under the carriage track giving 

largest possible foundation bearing, extra wide 
columns carry top wheel ; 
saws can be changed in the 
shortest possible time. Top 
guide absolutely guaranteed 
against breakage, raised and 
lowered by steam. Will 
automatically raise itself 
when struck by a log or 
carriage. All boxes water 
chambered and _self-oiling. 








The Original 
McDONOUGH DROP FORGED 
TOOL STEEL DOG. 


Made to fit any carriage knee now manu 
factured. 








































Made with 
8' and 9' Wheels 
for 
12" to 16" Saws. 
Nearly 200 of 
these Mills now 
in Operation. 


motets: McDonough Manufacturing Co., Eau Claire, Wis. 
a 


~\ 
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TRY THIS 


HOLLOW BLAST GRATE | 


Under YOUR boilers or in YOUR ovens, 
With YOUR fuel 
At OUR risk and expense. 
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We will ship any responsible party a complete outfit with the understanding that he may have THIRTY DAYS from date of 
installation in which to TEST it in any manner he may see fit, and that if, at any time before the expiration of that period, he 
concludes it would not be for his INTEREST and ADVANTAGE to retain it, he may notify us that the outfit is SUBJECT TO 
OUR ORDER, and we will give him instructions for its return. 

WE PAY THE FREIGHT BOTH WAYS. 

What the Gordon Hollow Blast Grate does: ‘, 

1. It burns wet, green or frozen sawdust, chips, bark, blocks, edgings and slabs, even when covered with ice and snow. 

4 2. It develops every ounce of steam a boiler is capable of generating. 

q 3. It saves labor in firing by making it easy to keep steam, and permitting of the use of fuel that may be handled by a conveyor. 

i 4. It is so extremely durable that users pronounce it practically indestructible. This is due to its substantially tubular con- 


struction, and to the fact that it is always filled with a current of fresh air. 
5. It reduces the fire hazard by burning up the litter that usually accumulates around a mill. 
6. It gives you perfect control over the fire, and enables you to adapt your fuel consumption to your steam requirements. 
7. It makes you independent of the weather. 
8. It saves the trouble and expense of annual renewals. : 


THE GORDON HOLLOW BLAST GRATE 


can be used with any number of boilers, from one up, and is equally efficient in ordinary furnaces or Dutch ovens. Made in 48, 
54, 56, 60, 66, 72, 78, 84, 90 and 96-inch lengths. No change in construction required. Tasy to install. Even a large outfit can be 
put in over Sunday. Any one can operate it. As simple as a draft grate. Can be used without running the blower, if desired. 
This is often done at night. 

In writing for prices please state how many boilers you have, whether you have plain furnaces or Dutch ovens and what fuel 
you expect to burn, and give width and length of grate surface or surfaces. 





NOTICE :—For the Washington and Oregon trade the Gordon Hollow Blast Grate is being manufactured and 
sold under license from us by the Puget Sound Machinery Depot, of Seattle. 


GORDON HOLLOW BLAST GRATE CO., Greenville, Michigan. 


Also Manufacturers of 


The Celebrated “TOWER” Line of Edgers and Trimmers. 
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TIMBER 
ESTIMATES 


With increasing values in timber land, 
accuracy in estimates of standing timber is 
all important. We are practical foresters 
and make all estimates according to the 
most approved methods, assuring the small- 
est margin of error. We furnish forest maps 
showing the character and locationof timber 
and the average stand in each, as well as 
the topography; also the blocking of town- 
ships in one mile blocks, a most necessary piece of 
* work in the economic operating of timber lands. 


\ 
} A Large Land Company’s Opinion of Our Work. 
— *“Just the Information Wanted.’’ 
4 a SAMUEL F,. HERSEY LAND COMPANY, 
4 aay Bangor. Maine. 
mm « Branch Office: St. Paul, Minn. 


St. Paul, Dec. 22, 1909. 
Gentlemen:—In reply to your inquiry of the 15th 

% inst., we desire to say that the forestry work you did 
for us this year is entirely satisfactory to us, Your 
report and map were comprehensive and gave us just 
the information we wanted, 

We shall undoubtedly call upon you again for further 
services of this character. 

Very truly yours, 

2) SAM’'L F. HERSEY LAND CO. 
&%. Messrs. Appleton & Sewall, B. A. Mudge, Prest. 
Bangor, Maine. 


We survey wild lands for the renewal of lines to prevent encroach- 
ment and to get actual acreage, the old surveys often being faulty. 


We appraise for present and future worth—of particular importance 
to Bond and Banking Houses in connection with purchases and sales. 

Our Booklet D, ‘‘Applied Forestry,’’ will prove of interest. Mailed 
upon request. ee 


We are pleased to refer you to H. 8. a. Engineer, 200 Fifth 
Avenue, New York City: Katahdin Pulp and Paper Company, Boston, 
Mass.; Bonne Terre Farming and Cattle Company, Bonne Terre, Mo.; Chicoutimi 
Pulp and Paper Company, Chicoutimi, P. Q. Canada. 


Appleton a Sewall 6 


Old Town, INCORPORATED Bangor, 
Me. 156 Fifth Avenue, NEW YORK CITY Me. 





B CONCERNING 


Dry Kiln Trucks. 








You may buy Gillette Angle Steel and Malleable Iron Dry Kiln 
Trucks—trucks that by reason of their scientific construction will 
remain in prime condition under the most severe service — trucks 
like these. 


You may—if you will— buy Channel Steel 
Trucks loosely bolted together, and, in doing so 


_ 


Sides deflected — with wheels out of line — 


invite this result. 





ce ° ° 
truck out of commission. ”’ 


Buy 


GILLETTE TRUCKS 


as a means to economy. 














If you equip your Dry Kilns with the 


VAPOR DRYING PROCESS 


you will save the cost of its installation in 
six months by eliminating: 


1. The degrading from checking and warping. 

2. In freight, on water, in stock you are now shipping. 
3. On steam to run your Kilns. 

4. On Insurance, as our Kilns are fire proof. Let us 


Dry Lumber 
Like you wantit av When youwant it~ 


Grand Rapids Veneer Works 


GRAND RAPIDS, MICHIGAN. 


Gillette Roller Bearing Company 


GRAND RAPIDS, MICH. 





YSTSY ETSY STIS TRI TINSIM 
Wddeddddddddddddddddddddddddddd ddd 


VENEER DRYER 


“The Proctor System 
Improved Apron Conveyor” 


Objections to Roller Dryer overcome, because no 
clogging can occur. Objections to old style Apron 
Dryer overcome, because no adjustment is needed. 


GRAIN CAN BE FED EITHER WAY 
The Most Economical System in the World 





Address Dept. L. 


The Philadelphia Textile Machinery Co. 


Hancock and Somerset Streets 
PHILADELPHIA 











: 
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DRY KILNS AND DRY 





KILN APPLIANCES. 





EMERSON AUTOMATIC 


TRADE MARK 7 
(GMPRESSION 

M REGISTERED 
MOIST ATR DRY KILN 
The Fast Lumber Drying System. 
Most economical and Positively Auto- 
matic in action. Hardwoods our spec- 
ialty. Nochecking or injury to the stock. 
Guaranteed. Stands ina class all its own. 
We invite investigation; it costs nothing. 








Brattleboro, Vt., Oct. 24, 1911. 
The Emerson Dry Kiln Co., New York City. 
Gentlemen: We are pleased to state that the Moist Air Dry Kiln which you 
installed for us about four months ago is working to our entire satisfaction. 

e are drying “four quarter oak’ that has been on sticks six months in from 
six to seven days and our lumber comes out of our kiln in very much better condi- 
tion than in our old system; also very much brighter and no warping. 

We can dry double the amount of lumber in your one kiln than we could in the 
two kilns we had before (which was of the same size) and in less time. We are 
contemplating putting in another one of your kilns in the near future. 


Yours truly, 
White River Chair Co. 
F. T. 











Proved by hundreds of users all 
. over the country, and, who as a rule, 
are more enthusiastic in propounding 
its merits than we are. You can’t go 
wrong in following these many shrewd 
hardheaded, unprejudiced business 
men-- solid unswerving witnesses. It 
comes from ‘‘making good’’, from 
solid, satisfactory MERIT. 
Catalogue and evidence gratis. 


"THe EMERSON Dry Kin G, 


Appress Mais Orricr: 


FLaT IRON BLDG. NEW YORK, 


SHIPPING POINT: 


28 LIGHT StT., BALTIMORE, 








RETURN TRAPS 


1911 Model. 


Yot can quicken your drying time on any steam 
dryer by the prompt removal of condensation from 
the heating surfaces and save fuel by returning 
the pure hot water to the boiler without pumping. 


Where shall we send you Trap Book No. 266-AL? 


AMERICAN BLOWER COMPANY 


DETROIT. MICH. 
UU. S. A. 























Do you know 
about our 
Auxiliary Coils. 


We wish you the 
Compliments of 
the Season 














The National Dry Kiln Co., ©: maryiona st. Indianapolis, Ind. 














THE MORTON 


is one of the few kilns on the market that 
does all that is claimed for it. If you take 
chances buying some unknown System 
of Drying, you are only inviting on your- 
self trouble and expense. Buy a Morton 
Kiln and eliminate all elements of expense 
and worry. It is backed by thirty years 
of experience and sold only on a conser- 
vative basis and guaranteed to do exactly 
as represented. 








Write for Catalog. 


MORTON DRY KILN CO. 


CHICAGO. 














Re 
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Fire-Proof Saw Mill Construction 


Save Fire Insurance 












WE DESIGN 
BUILD 
and 
KQUIP 
FIREPROOF 
SAW MILLS 










Save Cost of 
Maintenance 















Save Wear on 
Machinery 














Save Anxiety 











Build your 
Mill so it can not 
Burn 







Ready to Run 










WORDEN-ALLEN COMPANY 
72 West Adams Street, Chicago: 


Consulting and Contracting Engineers - Manufacturers of Steel Structures 
Builders of Complete Manufacturing Plants . 
















= 


[The Wilkin Nigger 


PATENT 
APPLIED 
FOR. 




















This Nigger is made entirely of steel. 
No Floor Plate. 

No pounding and crystallizing of the 
Nigger bar. 

Bar is sustained close to the point of 
contact with the log. 

Force of throw to bar is taken on 
steam cushions. 

Steam cushions are adjustable, 
Easy to operate. 











Built to cut your refuse wood of any kind into good fuel 
that can be handled by conveyer or blower. 


_ Yellow Pine Refuse or Stumps for Turpentine Extraction. 
Dye and Extract Woods. 


Send for full 
Refuse from Planing Mills into Chips for Paper Pulp. description of 
this Nigger. 








MITTS & MERRILL THE STEARNS COMPANY 


1009 South Water St... | SAGINAW, E. S., MICH. ie, Sennen. 


THE EBY MACHINERY CO., Selling Agents in San Francisco. Builders of a Complete Line of Saw Mill casa A 
| —_. 






































1. 
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BOILERS, 


Hose 
Steam 


Water 


Suction 


Air Drill ana 
Air Tool. > 


CHANICAL ELE 
A Fine Line of BER Co a! 


Garden Hose. 
Elephant Rubber Belting 


EXTRA QUALITY 
Recommended for Hard Service and Guaranteed to do the Work. 


The Mechanical Rubber Co. 


(CHICAGO RUBBER WORKS) 


307 W. Randolph St., CHICAGO 


Pr AN ' 








Established 1882 





S.A AAAS 
“AAAS 
i} AAAS 
| SAARC AACNATSSt 
| SSO ARE 
“kaa. .aakas™ 
te 


S55) COLUMBIAN Bes 


“COLUMBIAN” 


ROPE and LATH YARN 


Using COLUMBIAN brand of cordage is your positive guaran- 
tee of standard quality. You are never disappointed when you use 


COLUMBIA.N goods because the quality is always the same. 


Rope is an article that should be purchased very carefully, for there 
is no way of telling the quality except in actual service or by purchas- 
ing the standard brand. COLUMBIAN brands, being known and 
advertised so extensively, must always be uniform. Protect yourself 
by using one of our well known brands. 


COLUMBIAN ROPE CoO. 


1515-1559 Genesee St., AUBURN, N. Y. 


New York Office and Warehouse, 62 South St. Chicago Office and Warehouse, 370 River St. 
Boston Office, 29 Cooledge Rd., Boston, Mass. 




















All the advantages of a Steam Turbine 
plus Some Special Sturtevant Features 


“ Turbo 
| Generating Sets 


Sturtevant Turbo Generating Sets possess all the general advantages 
of Steam Turbine Units such as requiring no special foundations, very 
little attention necessary, no oil in the exhaust steam. They are compact 
and simple. 

In addition they are of comparative low speed, greater durability and 
simplicity, have indestructible buckets and large clearance between casing 
and disc. They occupy less space per horse power than any other slow 
speed turbine. The generator is designed and built especially to meet the 
requirements of the turbine and is capable of heavy overload. 

Built in sizes from 3 to 35 K. W. 


Ask for bulletin No. 176-C. It gives more information. 


B. F. STURTEVANT COMPANY 


General Office and Works, HYDE PARK, MASS. 
New York Philadelphia London Chicago 
Designers and Builders of Heating, Ventilating, Drying and Mechanical Draft Apparatus; 


Fans, Blowers, and Exhausters; Steam Engines, Electric Motors and Generating Sets; 
Fuel Economizers; Forges, Exhaust Heads, Steam Traps, Etc., Etc, 805 








An object of great importance in Blow-off Valves is to 
PREVENT DIRT OR SCALE FROM LODGING ON 


THE SEATING SURFACES. This object is accomplished 
by the improved design of the disc in 


LUNKENHEIMER STRAIGHTWAY 
OR Y BLOW-OFF VALVES 


All parts subjected to wear can be renewed, thereby insuring 
a valve of the greatest durability. 

The SEAT BEARINGS in the brass body valve CAN BE 
REGROUND without necessitating their removal from the Pipe. 

The iron body. valves have a reversible renewable disc and a 
renewable seat. 

Brass body valves are made in medium and extra heavy pat- 
terns for working pressures up to 175 and 300 pounds respectively, 
and in sizes from 34 to 2% inches inclusive. 

Iron body valves are made in medium and heavy patterns for 
working pressures up to 125 and 175 pounds respectively and in 
sizes ranging from 2 to 3 inches inclusive. 

Your local dealer can furnish them, if not write us. 


XZ THE 
~~, LUNKENHEIMER 
i COMPANY 


Largest Manufacturers of High-Grade 
Engineering Specialties in the World. 


GENERAL OFFICES AND WORKS, 


CINCINNATI, OHIO, U.S. A. 









—BRANCHES— 

NEW YORK, - - -  - 66-68 Fulton Street. 
CHICAGO, ° - - 32 Dearborn St., Cor, Lake. 
LONDON,'S.E., + - 35 Great Dover Street. 
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BOILERS, ENGINES AND POWER PLANT SUPPLIES. 











Conveying 
and 


Power 
Transmitting 
Machinery 





Bearings, Collars, Cable 
Conveyors, Chain Coup- 
lings, Flywheels, Friction 
Clutches, Gears, Link 
Belting, Pulleys, Sprocket 
Wheels, 
Shafting, 
Etc. 


Prices Quoted upon receipt of 
Specifications or Drawings. 








Send for Catalog No. 34. 














H. W. Caldwell & Son Co. 











17th St. and Western Ave., Chicago 
Hudson Terminal, 50 Church St., New York 








Tanks and Towers 
and Standpipes 


OF ANY 


CAPACITY AND HEIGHT 


Largest and Best Equipped Plant in the South. 








Main Office and Works, MEMPHIS, TENN. 


Memphis Steel Construction Company 
Memphis, Tenn. 


Plans and Estimates Furnished on Application. 























You May Boil 


“SEAL” BRAND 


LEATHER BELT 


but it will not open in lap or plies. Send for sample to test. 
MANUFACTURERS 


W. H. Salisbury & Co. AND DEALERS. 


Leather and Rubber Belting, Hose and Packings. 


CHICAGO ILLINOIS. 


——SINCE 1855—— 
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MORE 
INCOME 


1846 Para Rubber Belt 


has stood the test for years. It possesses the greater tensile strength 
and will stretch less under a given load than any other belt. 


The vital and important points to consider in buying belting are the 
life of the belt and the amount of power it will transmit without slipping. 


1846 Para Rubber Belt has been on the market over half a century 
and is conceded to be by far the best made—the best money can buy. 
It has many points of superiority and is recognized as in a class by itself. 


1846 Para Rubber Belt is guaranteed against any defect in manufac. 
ture, and can be depended upon from start to finish. 


New York Belting & Packing Co. 


(LIMITED ) 
91-93 Chambers St., NEW YORK 


WOODWARD, WIGHT & CO., LTp. 
New Orleans, La. 
GEORGIA SUPPLY CO. 
Savannah, Ga. 
GEORGIA SUPPLY CO. 
Tampa, Fla. 

HYMAN SUPPLY CO. 
New Bern, N.C. 

8. B. HUBBARD CO. 
Jacksonville, Fla. 
8.0M. PRICK MACHINERY CO. 

Vv 


orfolk, Va. 
UNION IRON WORKS CO. 
Houston, Texas 
MILLER SUPPLY CO, 
Huntington, W. Va. 


MARION HARDWARE CO. 
Ocala, Fla. 
MILLS & LUPTON 
Chattanooga, Tenn, 

W. K. HENDERSON IRON WORKS 
& SUPPLY CO. 
Shreveport, La. 

SAN ANTONIO MACHINE & 
SUPPLY CO. 
San Antonio, Texas 
WALTER TIPS 
Austin, Texas 
HYMAN SUPPLY CO. 
Wilmington, N.C. 
W. H. NEILL COMPANY 
































(y 





Louisville, Ky. 


ee 
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The Champion of the World 


The ONEIDA has met with 
the greatest success of any pulley 
in the world, because it is the 
lightest, strongest, stands a higher 
speed, offers the best belt adhe- 
sion, is easy to erect on shaft 
and is made in the greatest 
range of sizes of any steel pulley 
in the world. 


Oneida Steel Pulley Co. 


ONEIDA, N. Y. 























Is It In YOUR Library? 


Thousands of American lumbermen, foresters and 
lovers of good literature have placed in their libraries 


IN FOREST LAND 


By DOUGLAS MALLOCH 
(The Lumberman Poet) 


mR as _ Saco every lumberman’s library.—A. F, BLOOMER, 
ork, eb. 

Ought to be in every lumberman’s library.—T. J. BERMING- 
HAM, ex-president Illinois Lumber Dealers’ Association. 
secured ‘‘In Forest Land’’ for our library as soon as it was issued and I have 
taken a great deal of delight in reading it.—H. S. GRAVES, Chief Forester of the 
United States. 

A library without the poems of Douglas Malloch must ever be incomplete.—JOD 
MITCHELL CHAPPLE, editor National Magazine. 

I have read ‘‘In Forest Land’’ with great satisfaction and find in it the kind of 
touch with the great outdoors that few books contain.—GIFFORD PINCHOT, president 
National Conservation Association. 

There has nothing in the way of literature come ‘into my hands during the last few 
months that has appealed to me so strongly as has this compilation.—CHARLES W. 
GARFIELD, president Michigan Forestry Commission. 

The ‘umberman or the logger who fails to secure a copy of this work will miss a 

great tisat.—GEORGE W. HOTCHKISS, secretary Illinois Lumber Dealers’ Association. 


Do you wonder that a Third Edition has been necessary? It is NOW READY. Printed on antique 





paper with gold top, bound in silk cloth, illustrated in tint. Price $1.25 postpaid. Address: 





AMERICAN LUMBERMAN, Publishers, 431 S. Dearborn St., CHICAGO. J 
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QUAKER CITY RUBBER COMPANY 








QUAKER CITY RUBBER COMPANY 


QUAKER CITY RUBBER COMPANY 











Only 





in Rubber Belt Will You 


Find Unitoom Quality and Strength. 











Leather belting can never be uniform in quality and strength for the simple reason that Nature does 
not make cow hides especially for use as belting, therefore, one hide may be strong, another weak; some 


soft, some hard; others tough, still others tender, etc. 


But our Rubber Belting is always made exactly the same —the same weight duck with the same 


tensile strength, the same rubber friction, and the same surface. 
cisely alike, and is subjected to the same number of tons pressure in the same hydraulic press. 


Every foot of our belts is made pre- 


And to be 


further sure of quality and strength, samples of all lots of belting are tested both chemically and physically. 


lronsides 
Rubber Belt 


is the acme of per- 
fection in belt con- 
struction. It clings 
close to the pulleys 
and transmits every 
unit of power. 


IRONSIDES is 
the strongest and 
toughest belt made 
—it will outwear 
any other _ brand. 
It possesses TR AC- 
TIVE POWER 
in the highest de- 
gree. 
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Tell our Belt Expert your problems 
—he will solve them FREE of charge. 


Quaker City 
Rubber Belt 


is the best all— 
round belt for the 
price on the market. 
You can buy belt- 
ing for less money, 
but cannot get as 
much quality and 
service for the price. 


QUAKER CITY 
has a specially con- 
structed surface 
which gives it a 
high degree of 
Tractive Power — 
PULL, the most 
essential quality of 
belting. 



















Quaker City Rubber Company 





MANUFACTURERS OF MECHANICAL RUBBER GOODS 


PHILADELPHIA CHICAGO 


PITTSBURGH NEW YORK 
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BOILERS, ENGINES AND 































Our entire energies for 35 years have been devoted to the 
design and manufacture of Boilers for the Lumber Trade. 


We Make 
Water Jacket Refuse Burners. 


Werks and Main Office: 
CHATTANOOGA, TENN., U. S. A. 





SAW MILL BOILERS 


The Casey-Hedges Company, 


POWER PLANT SUPPLIES 













HE ONLY PERFECT BOILER SETTING, takes the 
place of Brick Work, absolutely air tight, perfect combustion, 
no heavy foundations required. Costs less than brick work, great 
fuel economy, free from expensive repairs. Occupies a mir:mum 


| The Casey-Hedges 
Patented DUTCH OVEN Steel Setting 


Over 250,000 Horse Power in Use. 





Manufactured and Protected Under Patent No. 766,873. Made in Standard Type Also. 

















Standard Setting. 











CYCLONE BLOW PIPE:CO. 


IMPROVED SLOW SPEED SYSTEMS 


Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping 
Complete systems designed, manufactured, installed 
and guaranteed, Old systems remodeled on modern lines 
on most economical plans. Supplementary systems 
added where present systems are outgrown. Defective 
systems corrected and put in proper working order. 


21st and Morgan Sts., CHICAGO, ILL. 











(PATE NTED) 


(- >) 
SAVANNAH BLOW PIPE CO. 


MECHANICAL AIR ENGINEERS 


Efficiency -Quality 


A Feo'eon y yor SAVANNAH, GA. } 

































Dixie Improved Slow Speed 
| Low Power Blower Systems 
3 For removing Shavings, Saw-Dust 

2 and Dust. Designed and installed. 
Our power saving features 

can be applied to Old Systems ata 

smali cost. Satisfactory results 

guaranteed, Write us. Our Engi- 

heers are at your service, 

DIXIE MANUFACTURING CO. 
Baltimore, Md. 
A 








KENTUCKY ELECTRICAL 
COMPANY, Inc. 


Manufacturers of 
Incandescent Lamps, Motors and Dynamos. 
Unexcelled in quality. Prompt shipments guaranteed. 
Our products warranted first class. Ask quotations. 


OWENSBORO, KY. 














STERLING SLOW SPEED—LOW POWER BLOWER SYSTEMS 







FOR HANDLING 


SAW DUST AND SHAVINGS. 


Designs and Estimates free of charge. Results guaranteed 
BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 


STERLING BLOWER COMPANY 


Main Office and Works, HARTFORD, CONN. 
Branches, New York, Rochester, Philadelphia and Boston. 














Low Power, High Efficiency Blower Systems 
for removing Shavings and Saw Dust from all classes of 
Wood Working Machinery. Exhaust Fans, Dust Col- 


lectors, Furnace Feeders, Blast Piping. We also make Sheet Metal 
Guards to cover Gear Wheels and other dangerous parts of machines. 


CLEVELAND BLOW PIPE & MFG.CO., - Cleveland, Ohio. 












































At every stage of operation in your 
lumber-working plant, from the log 
pond to the finished product; from 
the drag cut-off and rip saw, to the 
surfacer and moulder, electric drive 
with 


Westinghouse Motors 


will do the work quicker, better and cheaper than any form of mechanical drive. Each 
machine with its own motor is an independent unit, using only just the power necessary 
to operate it, and none when idle. Each machine is driven at exactly its greatest pro- 
ducing speed. Investigate electric drive — get ix. touch with our nearest office. Ask 
about the savings other mills are making. 


Westinghouse Electric & Mfg. Co., East Pittsburg, Pa. 
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NEW ORLEANS 


The Grunewald 














“A Machine a Minute” 


That was the Remington announcement several weeks ago. This remark- 
able sale, breaking all records in typewriter history, is the direct result of the 
constantly growing fame and tremendous popularity of the Remington Visible 
Models. In selling these latest Remingtons, previous models were 
accepted in part payment. We saw our opportunity for a ‘‘ Home Run,” 
and put ina bid with the Remington people for the turned in machines. We 
got them at an unheard of low fig 


gure, and are thus enabled to offer a \ Sleiess 7) 
limited number of the finest selected a vd 


No. 6 REMINGTONS for $27.00!! 


Think of it! Remington No. 6 model at a price never heard of before! The world’s standard! The type- 
writer you always wanted! The machine that always sold for $100.00! The best built machine of its day and 
now the best rebuilt! Little used when we got them. Now thoroughly reconstructed, realigned, readjusted, 
they perform like new. Refinished and renickeled, they look like new. 


LARGEST, NEWEST, BEST 
HOTEL IN THE SOUTH 




















Absolutely and Fully Guaranteed. How to Get One of Them!! 
Like the brand-new machine as to qual- : 

ity, efficiency, workmanship. They bear our 
trademark! The white hand under ** Factory 
Rebuilt.”” That trademark and the company 
back of it say that our guarantee is good 
and absolutely protects you. 


Sign attached coupon and mail at once. 
No obligation—no expense to you. We will 
mail you full particulars concerning our FREE — 
TRIAL proposition. First come first served, 
of course. Offer holds good only while 
limited supply lasts. 































MAIL COUPON TO-DAY !!! American Writing Machine Company 


345 Broadway, NEW YORK. 
Please send me full particulars concerning Free Trial 


4 oge s Offer of Remington Typwriter for $27.00, without any 
' obligation or expense on my part, as advertised in 
v American Lumberman. 










































ify dion * Name, 
TELEGRAPH BILLS REDUCED {{zwu:;uc Smecien Jf 945 BROADWAY, - - - NEW YORK®|| [im 
For further particulars address American Lumberman, Chicago, Il. 








Are You Guessing What Your 
Watchman is Doing? 


You are unless you use a HARDINGE PATROL 

WATCHMAN’S PORTABLE CLOCK. The only 

system that is absolutely tamperproof. 
Send for Catalogue E-38. 
MANUFACTURED BY 


HARDINGE BROTHERS, Inc. 
ESTABLISHED 1890. 
3133-3141 Lincoln Ave. CHICAGO. 
Eastern Rep. A.C. ROWE & SON, 33 Reade St. ,N.Y.City 


THE NANZ IMPERIAL-WATCHMAN’S CLOCK 


Has no equal. Contains improvements orginal with us. 

Wy Marks each station with a number on the paper dial, 

EY ZA which is the only tamper proof and reliable method. 

= 72 — The old style pin hole marking is worthless and can be 
Bz, “we SS imitated. Our system provides a perfect and indis- 
7 SS putable record. Approved by all underwriters. 


oo F. NANZ CLOCK COMPANY, 


178 Fulton Street, NEW YORK 


nernesenmooersor LOGGING RAILROAD °°" 
‘HEISLER GEARED LOCOMOTIVES |) | CLIMAX ‘zz’ LOCOMOTIVES 


FOR WOOD OR IRON RAILS 
































Especially adapted 
for heavy hauling 
on steep grades, 
sharp curves and 
uneventracks. For 
logging, switching 
and pulling on 
main lines, mills, 
furnaces and indus- 
trial purposes. 

















Just Off the Press__New Detailed Descriptive Catalog 108 AC. 





A 23-ton Class 'B"’ Climax Locomotive in operation on the Orescent Lbr. Co's road af Cressmont, W. Va, 


Heisler Locomotive Works Climax Locomotives are successfully operated on steep grades and sharp curves, Any weight 


or gauge, Locomotives in stock for immediate shipment, Descriptive catalogue furnished, 
ERIE, PENNSYLVANIA, U.S. A. 


q Whitney Engineering Co., Tacoma, Wash., Northwestern Sales Agent. { CLIMAX MANUFACTURING C0., 313 W. Main St., CORRY, PA. 




















| Compressed Air Locomotives 
= Seance siecsua = Are a profitable purchase for you. They lessen the fire 


hazard and pay for themselves by reducing insurance 
cost. 





Porter Logging Locomotives are made for any 
gauge track and are built to wear. Every part is care- 
fully tested and our engines sell on their merits. 


H. K. Porter Company, 


545 Wood Street, PITTSBURGH, PA. 
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REPRESENTATIVE LOCOMOTIVES, CARS 
BUILDERS OF ’ AND EQUIPMENT 
















INDUSTRIAL LOCOMOTIVES 


The day has come when only the very best locomotives 
will meet the needs of logging roads and switching around 
industrial plants. It is now necessary to produce special 
designs to meet special needs. For years we have been 
busy studying the conditions in all fields where locomotives 
are used and have designed our locomotives to meet those 
conditions. | 


Proper designs insure efficiency, reduce the coal bills, 
lessen repairs, and give maximum work for a minimum 
of expense. 





Our locomotives embody the best construction and are 
sturdily built. They are simple in design, and all wearing parts are accessible for easy repairs. 


Interchangeable repair parts sure. to fit, are kept in stock at our works at Paterson, N. J., and in storehouses in Chicago and 
San Francisco. 


AMERICAN LOCOMCTIVE COMPANY, 


30 Church Street, NEW YORK. 


McCormick Building, CHICAGO. 401 Board of Trade Building, SCRANTON, 
2101 Beaver Avenue, PITTSBURGH. 41 Ottawa Bank Building, MONTREAL, CANADA. 


N. B. LIVERMORE & CO., Salt Lake City; San Francisco; Seattle; Portland, Oregon. 


Russel 
Cars 


are built to stand severe 
service. Any capacity de- 
sired and to accommo- 
date any length of log. 


Detroit, Mich. 








LOGGING LOCOMOTIVES OF ALL TYPES 


Broad and Narrow Gauge—Standard and Special Designs—Coal, 
Wood or Oil Burning, — Vulcan Locomotives are Guaranteed. 


VULCAN IRON WORKS, Wilkes-Barre, Penna. 
Chicago Representative: H. K. McLean, First Nat'l Bank Bldg. NEW YORK OFFICE: 50 Church Street. 

















8 boven ca Lerede) 
CABLE WAY. SKIDDERS 


a ‘ ; Branch Offices 
CHICAGO, SEATTLE 
‘ Agencies 


| Mm eelci ra, 2el1er®) MIE (one) NEW ORLEANS-WOODWARD, WIGHT & CO.LTD 


CANADA-ALLIS CHALMERS BULLOCK LTD. 


= 


96Liberty Street, New York MONTREAL VANCOUVER 
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Loading Engines, Road Making Engines 
Unloaders, Roaders, Yarders, Skidders 


Lowering Machines 





Hill Climbing Locomotives 


Etc. 


ROAD ENGINE. 


Rugged All Steel Machines 


— FOR — 


Pacific Coast Service. 














Powerful High Speed Machines 


— FOR — 


Light Timber and Level Country. 





Send for Catalogues. 





HUMBOLDT YARDER. 


Special Machines Designed and Built to Meet Extraordinary Conditions 
of all Kinds in the Woods. 
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CLYDE STEAM SKIDDER 


The original skidder which has 
made ground skidding popular 
Equipped with outhaul system, carries the skidding line 
out farther than a horse could pull it and at a speed of 
1000 feet per minute. It also has auxiliary setting drums 
for carrying out a light setting or pilot line. Self pro- 

pelling-powerful-efficient. 


The most economical all around loading machine is the 
old reliable 


McGIFFERT LOG LOADER 


Made with either stationary or swing boom. It is also 
equipped with four-wheel, swivel trucks for use on light 
rail. ‘These trucks always remain in horizontal posi- 
tion when raised and come back squarely to the track 
when lowered. 

Send for Catalogue. 





Clyde Iron Works, Duluth, Minn. 


BRANCHES 


NEW ORLEANS, La, SAVANNAH, GA. 
421 Carondelet St. 501 Germania Bk. Bldg. 


CHICAGO, ILL. 
318 Fisher Bldg. 
C-118 








l DAVENPORT 











~LOCOMOTIVES 





of ih feces wa aie / EE 





ANY GAUGE 5 tl ne see Nl BUILT ON 
to . HONOR AND 
ANY DESIGN GUARANTEED 
IN EVERY 
ANY WEIGHT PARTICULAR 
ARE BUILT FOR HARD 
WORK ON ROUGH 
LOGGING RAILROADS 
WRITE TO US 
DAVENPORT, 


DAVENPORT LOCOMOTIVE WORKS, 


IOWA, U.S. A. 























: Lima Locomotives 


Shay Geared 
Locomotives 
are especially 
designed for 
Logging 
Operations. 








Write for 
Catalog ‘‘N’’ 





POWERFUL —— ECONOMICAL —— DURABLE 


BRANCH OFFICES: 
50 Church Street., New York City. 1122-3 McCormick Bldg., Chicago. 


The Lima Locomotive & Machine Co. 


1094 S. Main St., LIMA, OHIO. 








THE MAINE ELECTRIC CO. 
Electric Pillar Cranes 


Invaluable for Loading, 
Unloading or Piling. 
















Made in any 


capacity 
Boom can be raised or low- up to 
ered and turned in any direc- twenty tons 


tion, completely around if desired. 
Saves time and money. Reduces 
insurance rates. No smoke. 
Cheaper to operate than steam. 
We also make Electric Haulage Ma- 
chines, Electric Locomotive Cranes, 
Electric Derricks, Electric Hoists, Ver- 
tical or Horizontal, Stationary or Portable, 
Steel Derricks, Wooden Derricks, Derrick 
Slewing Machines, etc. Write us for information. 


The Maine Electric Co. 
Portland, Maine, U.S.A. 














Sellers’ Restarting Injecter 


Is a Trustworthy 
BOILER FEEDER 


It has a wide range of capacities, and lifts the 
water promptly with hot or cold pipes. Restarts in- 
stantly after a temporary interruption of the steam 
or water supply. 

Made of the best bronze, and the workmanship is 
first class throughout. Has external overflow valve 
and separate combining and delivery tubes. It is 
made to standard guages, hence all parts are inter- 
changeable, and injector is easily kept in repair at 
slight expense. 

Your regular dealer can supply you or 
write us. Insist on having the SELLERS, 
for the SELLERS’ name on an injector is 
a guarantee of the best. 


JENKINS BROS. 


New York, Boston, Philadelphia, Chicago. 
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Combined Loader 


and Log Skidder Now 


Because it is designed and built to meet 
the present day demand for a machine that 
is thoroughly practical in all kinds of timber 
—made to stand the hardest kind of work— 
do more work—and costs less to install than 
any other machine of its class on the market. 

Every machine is built under an absolute 
guarantee to do certain work. 





Need the K 






















Patent applied for 








The KNOX 
Self-Releasing 
Log Hook 


is a little wonder as a time saver. Nothing on the 
market compares with it. Send for a pair today. 


Price $15.00 a pair, f.0. b. Houston. 


Zi>_ - 
_—— ee ee 


raid By H KNOX 4905 










| = 2 we rn 1-2‘ 
= = ee —_. . J 44- ii a | 
This shows the Knox machine loading from both sides, the skidding lines not being in use. This machine 
loaded 65 cars of logs, 1,300 logs in 10% hours; cars averaged 3% M to the car. 





























Th< Knox is especially suitable for rough 
country because of its wide base and large 
ground pressure, making it impossible to 
upset it; is remarkably easy to handle as 
it can be lifted-from car and set on its feet 
in five second, and as the legs work 
independently it is not necessary to select a 
level spot. Jt is the only machine 
on the market today that skids 
and loads at the same time 
without guy lines. 





These are only a few reasons why the 
Knox is displacing other machines, but 
to the practical logger they are sufficient to 
cause an investigation. Let us tell you all 
about this machine, its capabilities, its 

_ capacity and last but not least, it nominal 
first cost. 


For fall particulars, 
Address, 


HIRAM KNO 









The Knox combined loader and skidder in position to be moved. 





Spring and Webber, Houston, Lexas. 
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“BUILDERS OF 


AND EQUIPMENT 





Style D—Stake Pockets for Logging Cars. 


CUT SHOWS POCKET CLOSED READY FOR CAR STAKE. 
In Use on 60 Trunk Lines and Logging Railroads. 


Pn Me 
> 





Phoenix Manufacturing Company 


Eau Claire, Wisconsin. 
WORKS ON NORTH SIDE, 


SPOKANE 


, SEATTLE 
W. D. STARBIRD. 


C. W. WILLETTE. 








25 % 


Saved is better than 
25% earned. 


LOOK! 


No logs lost in transit. 


More logs handled for less 
money. 


No danger to life with this 
equipment. 


No loss of chains. 














Here’s The Car 
You’re Looking For— 


If you are figuring close on your logging operations. 
Its simple but effective and is made to stand any 
kind of usage—It defies the repair shop. 









We want to send you our free bulletins describ- 
ing this and other indestructible cars we build. 





os, iad “+ wh 
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KILBY LOCOMOTIVE & MACHINE WORKS 


ANNISTON, ALABAMA 


CAR BUILDERS 





Flat Cars and Logging Cars 
of any style for quick shipment. 


We will sell on easy terms. 












ARE OUR SPECIALTY. 


Steel Logging Cars 





Pepe ~~ . : *. . P. 
» By ae ae rapt J 


Magor Car Company, 


Works: Passaic, N. J. ” 30 Church St., NEW YORK CITY. 











S. Flory Mfg. Co., BANGOR, PA. 


FLORY 
Logging Engines 


The engine is the main factor in log 
skidding. The 4 FLORY” Engine 
is specially constructed and guaran- 
teed. The boilers are made special 
- to take 100 to 150 lbs. pressure. 
We solicit correspondence. 


Write for Catalogue 1908 “‘Logging.”” 
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MANUFACTURERS 


BUILDING MATERIALS 


Lumber Dealers who 


Handle Inland Steel 
Roofing and Siding 


say they can recommend it to their customers 
with every assurance that it will give satisfaction. 


The Reason For This Lies In Its Manufacture. 


F YOU ever watched the process of 
rolling sheets, you will understand 
how difficult it is to roll an absolutely 

mathematically exact gauge. 

This difficulty led to the general accept- 
ance of a trade custom that permitted the 
mill a leeway of 2%% up and down the 
scale of standard weight per square foot. 

That would have been all right if it had 
not been abused by dishonest steel makers, 
who adopted as their invariable practice 
the plan of having the weight of their 
roofing sheets always below and never 
above the scale. 

Indeed, few makers of roofing today 
pretend to send to their rolling mills full 


weight sheet bars. For instance, a sheet 
of 28 gauge 2% inch Corrugated Galvanized 
Roofing, 26x1 20 (before corrugating 28x 
120) should weigh 18.22 Ibs., and would 
weigh 18.22 lbs. if a 28 gauge sheet bar 
were used. But unless you watch your 
shipments, you'll find that you actually 
get 16.77 lbs., or in other words, a 29 
gauge sheet instead of 28, 


Or if it is not quite as bad as that, it is 
somewhere between the two. 


We use none but full-weight sheet 
bars, and if one sheet runs, say a half 
of one per cent below standard weight, 
another sheet is found to run correspond- 
ingly above it. 


erm This Trade Mark is Your Guarantee 
<IN AND> and means that the roofing or siding on which 


a hy 
Neti HEAR 


- it appears is Inland Basic Open Hearth Steel 
INLAND STEEL €0. which resists Rust longer than any other. 


Send today for this book ‘‘The Story of an Inland Galvanized Sheet’’ 
and learn why Inland Steel is the best to handle. 


Inland Steel Co., 


First National Bank Bldg 
CHICAGO. 





a profit—otherwise not. 


The lumber business comes 
in spurts—you work hard six 
or eight months and then “rest.” 
It is this period of “rest” that 
you want to fill profitably and 

* now let us state that the 


Gearless 
Cement 


Brick-Maker 


is ‘designed for just this one 
purpose—The profitable utili- 
zation of slack time. 


The Cost of Labor 


You, Mr. Retail Lumberman, know that an 
important element of your business is the pro- 
ductiveness—or lack of it—of the labor of your 
men. When they are not working, they are not 
earning and it is this that costs and for which 
there is no return. It is purely expense. 

You also know that if you can keep your men 
busy at productive work for you you can make 











This fact we know makes 
it interesting to you and if you 


elimination. 


will indicate your interest to us we will gladly send, free, particulars which convince. 
Better do it today. The matter is an important one for you. It makes for waste 








17 North Main Street, 


The Gearless Company, 


SOLE SELLING AGENTS, 


GLOVERSVILLE, N. Y. 















WHOLESALERS 


J-M Virrisestos Strack Linine protects T: 
steel stacks from the ravages of acids, sulphur- 
ous and other gases of combustion, dampness, e+" y+ 
etc., which soon rust, rot or eat out unpro- 
tected stacks. These destructive elements can- 
not get through this indestructible, Vitrified 
Asbestos Lining. 


J-M VITRIBESTOS | 
STACK LINING 


therefore, makes one stack last as long as sev- 9: 
eral unprotected stacks. Yet, a stack can be 9" 
lined with it for only a fraction of the cost of 
one new stack. 





























e 
mo ** 


Think what you could save by lining your 
stacks with J-M Vrrrisesros Linina. 


Write nearest branch for Sample and Booklet. 


H. W. JOHNS-MANVILLE CO., 


Manufacturers of Asbestos ASHESTOS 4 sbestos Roofings, Packings, 
mae 


and Magnesia Products, Klectrical Supplies, Htc. 


Baltimore Cleveland KansasCity Minneapolis Omaha San Francisco —******%ic° 
Boston Dallas Los Angeles NewOrleans Philadelphia Seattle 
Chicago Detroit Milwaukee New York Pittsburgh St. Louis 

For Canada—The Canadian Ht. W. Johns-Manville Company, Ltd, yak 
Toronto Ont. Montreal, Que. Winnipeg, Man. Vancouver, B.C. 1040 Hi. °°" **? 











The John Gillespie Lumber Co. 


DEALERS IN 


LUMBER . 


Lath,Shingles, Posts,Etc. - 


BUILDING PURPOSES  , 


Telephone—Canal 100€ 











General Office: 
Lumber and Seward Streets 


CHICAGO 


WE cater to the trade of retail” 

lumber dealers everywhere, 

and our excellent shipping facilities, 

combined with a complete stock on 

hand at all times, enable us to ship 
stock orders promptly. 

A Specialty of Odd Work 
We operate here in Chicago one of 
the most thoroughly equipped mills 
in the Northwest, which enables us 
to handle orders for “Odd Work” 
promptly and with entire correctness. 


BLINDS 








Mouldings, Stairwork and 
Interior Finish in all Woods 


Lockwood & Strickland Co. 


Halsted, 49th Streets and Union Avenue 


CHICAGO, U. S. A. 


Ps tens Tye: 1380 
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Va 


reat wearing service, per- 
fect fit and very comfortable. 














Commissaries give their 

Customers the biggest 

values with Mayer 
norbilt Shoes. 


“ 


Honorbilt 
Shoes 


are built on honor. Made of the best 
grade leather—specially selected for its 
durability, toughness, pliancy and adapt- 
ability to the work of Lumbermen, Pros. 
pectors, Ranchmen, Farmers, etc. 
They have tough, pliable soles, double 
leather toes. They stand the severest wear. 
¥ The Leather is treated to keep out water and moisture 
« Wear Mayer Honorbilt fine shoes for dress-up & 
occasion. Made in many styles and all heights. 


If you want the best in shoes insist on the 
genuine Mayer Honorbilt. 












Sold by dealers—if your dealer will not 
supply you write to us, Look for 


Mayer Trade Mark on the sole. 


F. Mayer Boot & Shoe Co. 
Milwaukee, Wis. 


















You Want Coupon Books 


“THE MODERN SYSTEM” 


If you operate a Store or Commissary 


The Southern Coupon Book 











Will Save You Time Labor and Money. 





_ No chance of overrunning credit limits; no room for wrangles or 
disputes. 


_ The easiest method of discharging obligations between the store and 
its employees. 


An automatic systens of accounting withont bookkeeping or red tape. 


Used by all Progressive General Merchants 
and Commissaries. 











WRITE AT ONCE FOR SAMPLES AND PRICES. 


Southern Coupon Company 





Birmingham, Alabama. 





























Lumbermen’s, 
Oak line of 


® Alice Lloyd 
Chicago Rubber Company |) 3" 
Sensible — 
Men's L. C. LAWTON, President. The Rubber 
Leather that Wont 
Tcp Distributors of the Celebrated American and Para Brand of Come Off. 


Rubber Footwear including the Wonderful Wearing White 


Lumbermans Overs, Artics 
Sandals and Boots 


These are the goods that give better satisfaction than any 
other brand. Try the Alice Lloyd Rubber, made in Croquet 
and Storm Style, they are Stickers. 


Send for Complete Catalog and Prices. 












Patent Pending. 














Chicago Rubber Co.,”°’cuicaco.” 

















E are manufacturers of the 

best Market and Store Fix- 
tures, Butchers Refrigerators and 
Supplies to be had. You can 
make no mistake when you 
buy from us. We build a 
number of regular styles— 
both plain and fancy. Re- 
frigerating and Ice Making Ma- 
chinery. 


The Brecht Co. 


ST. LOUIS Established 1853. 


1201 to 1215 Cass Ave. Hamburg 
San Francisco Buenos Aires 











Ready reckoned, num- 
bered, name on coupons, 
No others half so good. 

Also make 
metal, cardboard 
and lithograph 
trade checks or 
due bills 





Free samples. 


J. M. Padgett Co. 
FW gy 




















Time Checks, 
Trade Checks, 
“— Stamps, 
teel Stamps, 
Rubber Stamps, 
Shingle Brands, 
Burning Brands, 


We make um of every description 
and shall be pleased to quote prices 
from your specifications. 
NORTHWESTERN STAMP WORKS 
ST. PAUL, MINN. 
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Nona Mills Company, 


LIMITED. 


BEAUMONT, TEXAS. 















Manufacturers and Shippers of 


Nice Clear Yard Stock and 
Railroad Timbers and Ties. 


7 

| LLC 4 >. 
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Manufacturers and 
Dealers of 


Calcasieu Long Leaf 
Yellow Pine Lumber 


LONG TIMBERS A SPECIALTY. 


“70,000,000 PET.” Ludington, Louisiana. 






H, A. J. UPHAM, President, 
I, STEPHENSON, JR., Sec’y & Treas. 


























Long Leaf Yellow Pine. 




















Or Abuse Them, 
As Long As You Don’t Lose Them, 
They will continue to save YOU 


Time, Money and Trouble. 


Fits any door =e 


; i 6 ‘ . j 

from 5 to 8 FIRE LOSSES 

feet wide. In time of fire the insured frequently finds that he is either over or under insured and 
learns to his sorrow that it is an expensive matter. The insurance problem is a matter re- 


: i ; aj vices. ay we > the quiring special knowledge and experience, 
Almost fool proof. It is fast replacing the old devices. May we prove the Ls setting of Ca tee aS 


saving this DOUBLE EXTENSION LUMBER ROLLER means to you? If you are interested in getting full value for your insurance premiums drop usa postal 


card today and we will send you complete information without obligation to you. 
Oshkosh Mfg. Company. NATIONAL APPRAISAL COMPANY 


Oshkosh Logging Tool Co. Oshkosh Tool Mfg. Co. A. Sanford Logging Tool Co. Drawings, Estimates, Appraisals 
OSHKOSH, WIS. INSURANCE EXPERTS. GREEN BAY, WISCONSIN. 


RADE, Sia —————————— 
Osi @ You Can Use Them, 







































































WHITE MARBLE LIME CO. 
The Northwestern Cooperage & Lumber Company, Raney acne Be 
THE HOME OF PEERLESS ROCK MAPLE AND BIRCH ne adnue onmennnetion 
MINNEAPOLIS BRANCH ° e ILLS AT 3 
533 Lat NMEAPOLIS BRANCH. inn, Main Office, GLADSTONE, MICH.  Giadstone, Mich Eocansba, Mich, 
Manufacturers of and Dealers in LIME P OST, 
HARDWOOD FLOORING, STAVES, HOOPS, HEADING AND VENEERS, TIES AND 
LUMBER, LATH, SHINGLES, POSTS, POLES AND TIES. Cc EDAR SHINGLES. 
Shipments in Car and Cargo Lots. MIXED CARS A SPECIALTY. We have what you want—Write Us. 
Our Peerless Flooring is guaranteed; it is. easy to lay—buy it and you will repeat. Cwaaene I NORTHERN MICHIGAN products carefully 
Hudson Lumber Company Vou Fito Lee Company Hardwood 
GARNET, MICHIGAN MAPLE, BIRCH, BASSWOOD | |..1 Hemlock LUMDer 
Hardwood, Hemlock, White Pine ELM, ASH, ‘HEMLOCK, PINE 
Kiln Dried Hardwood Flooring, Crating and Box Shooks - Wis. & Mich? Ry. We Soileit your inavirien , WEIDMAN & SON COMPANY, 

BEST PLANING MILL FACILITIES.| | jRonMOUNTAIN, MICH. Annual Capacity: | | Manufacturers, TROUT CREEK, MICH. 
__ ee Ge nSEE a8 ERO Car Gam REICHEL BROTHERS, Marquette, Mich. 4 A R D Ww 0 0 D will find it to their advantage 
1,000,000 FT. WHITE PINE ; ; We are manufacturers of to wae free ee 

on Grade. 750 M 4-4; 250 M 8-4—all 6” and wider; White Pine, Norway, Hemlock and Ash LUMBERM EN Cie en Sey 

0’ and longer, all No. 3 Common and Better. w 

B. J. GOODMAN, Forsyth, Mich., P. 0. Little Lake, Mich. scnenaiiiateeae neo a Ri your wants American Lumberman, Publishers, 431 $. Dearborn St., Chicago 


























Producers and Wholesalers of 

















POSTS, SHED STOCK, POLES, SHINGLES, LATH, TIES, 
Good Stock—Right Price —Quick Shipment. 





Menominee, Michigan. 
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Greatest Hardwood Market in the World 


BECAUSE 





@ It is the central city of the United States. @ 
makes it the nature! gateway for the Hardwoods of the South. @ Its river 
and twenty-four railroads give it unparalleled facilities for quick transportation. 
@_ It carries 100,000,000 Feet of Lumber Continually in Stock. 


Its geographical location 


THE LARGEST AND MOST COMPLETE STOCK IN THE UNITED STATES, 





Bunker-Culler Lumber Company 


CAPITAL PAID UP, $250,000. 
Manufacturers 


and Wholeselo Hardwood Lumber 


White and Red Oak — Switch and Bridge Tles— Car Material 
Crossing Plank—Furniture Stock, 
General Offices 
Wright Bidg. 


Mills at 


Capacit 
Sunker, Mo. 3 i 


75,000 Ft. 


CHAS. F. LUEHRMANN HARDWOOD LBR. CO. 


Manufacturers and Wholesalers 


HARDWOOD LUMBER 
AND THE CELEBATED PED GUM. 


ST."FRANCIS RIVER 
148 Carroll Street. 


Cc. F. Liebke Hardwood Mill 
and Lumber Co. 


Speciality Quartered Long Lengths 
and extra dimension in 


WHITE OAK AND ASH 





Oak, Ash, Birch, Walnut, Poplar, Mahogany, 
Cypress, Cherry and Maple 


READY FOR IMMEDIATE SHIPMENTS: 


8,000,000 feet at St. Louis. 
3,000,000 feet at New Orleans. 
2,000,000 feet at Benton, Ark. 


“prices. American Hardwood Lbr. Co. 


PRICES. 


STEELE & HIBBARD LUMBER CO. 


HARDWOODS AND 
MAHOGANY 





AMERICAN FOREST CoO. 


CAPITAL STOCK $650,000. 
Manufacturers of 


OAK, ASH, GUM, CYPRESS, ELM 


We manufacture and sel! our own 
MILLS AT: stock exclusively. 


Portland, Ark., Empire, Ark., Hittville, Ark. ST. LOUIS, MO. 











The Coalier’s Actuary. 


Shows at a glance the amount of any quantity of coal 
from 5 pounds to 1,100 tons, at prices from 25 cents to 
$15 aton, and applies to either gross or net tons. Price, 
postpaid, bound in leather, $3.00. In cloth, $2.50. 


American Lumberman, 431 S. Dearborn St., Chicago 


Mosberger Lumber Co. 


SPECIALISTS IN 
1 Inch Quartered White and Red Oak. 
1 Inch Plain Red and White Oak. 
Cypress in all thicknesses and grades. 
Log Run Gum and Cottonwood. 
And all other Hardwoods. 


WE BUY AND SELL. 653 MORIN AVE. 


Thomas & Proetz Lumber Co. 


Manufacturers and Wholesalers 


Southern Hardwood 


3400 North Hall Street 





Garetson-Greason Lumber Co. 


MANUFACTURERS AND 
WHOLESALERS 


SOUTHERN HARDWOODS 


TIMES BUILDING. 


Thomas E. Powe Lumber Company 


(Successors to) PLUMMER LBR. CO. 


WHOLESALE HARDWOOD LUMBER 


SPECIALTY 
CYPRESS, POPLAR, ASH, OAK 


3100 HALL STREET. 














Henry Quellmalz Lumber & Mfg, Co, 
MANUFACTURERS OF ALL KINDS 
WAGON WOOD STOCK, 

FINISHED AND ROUGH HARDWOOD LUMBER, 
CELEBRATED BLACK RIVER RED GUM. 





. 
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THE. M. B. FARRIN LUMBER CO. 


Manufacturers 


Poplar, Oak, Ash and Chestnut. 


THE MIDLAND LUMBER COMPANY 


Traction Building 


Manufacturers of Red Gum and Southern Hardwoods 





FRANCKE LUMBER COMPANY 


Manufacturers 


Plain & Qtr. Sawed White Oak & Black Walnut. 


BENNETT & WITTE 


Main Office, 222 W. 4th St. 


POPLAR, COTTONWOOD, GUM, OAK, CHESTNUT, 
ASH, MAPLE, ELM, WALNUT AND CYPRESS. 





SHAWNEE LUMBER COMPANY 


Office and Yards: 1769 to 1783 Weber St. 


White Pine, Hemlock, Poplar, Hdwds. & R.R. Ties. 


THE HARDWCOD LUMBER CO. 


Union Trust Building 


Hardwoods, Spruce and Hemlock. 





GEORGE LITTLEFORD 


1263 Richmond Street 


Hdwds., Poplar, Chestnut, Hickory & Red Cedar. 


SWANN-DAY LUMBER CO, 


Second National Bank Building 


Yellow Poplar and White Oak, rough and Dressed. 





THE WM. H. PERRY LUMBER CO. 


Manufacturers 


Poplar. Oak. Chestnut Red Gum and Cottonwood. 


RICHEY, HALSTED & QUICK 


702 Traction Building 


Southern Hardwoods 





KENTUCKY LUMBER COMPANY 


First National Bank Building 


Poplar, Oak, Ash, Red Gum, Chestnut, Basswood. 


THE W. E. HEYSER LUMBER CO. 


Union Trust Building 


All Southern Hardwoods. 





BAYOU LAND & LUMBER CO. 


Neave Building. 


Manufacturers of Red Gum. 


THE T. B. STONE LUMBER CO. 


Hopkins and Dalton Ave. 
Poplar, Oak, Chestnut, Red Gum, Cottonwood, Ash & Y. P. 





THE J. A. McENTEE LUMBER CO. 


Yards: Flint and McLean Ave. 


Hardwoods, Basswoods in Mixed Cars. 


THE THOMPSON HARDWOOD LUMBER CO. 


Office and Yards: 1327 West Liberty St. 


Poplar, Oak, Ash, Chestnut and Basswood. 





L. W. RADINA & COMPANY 


Office and Yards: S. W. Clark and Dalton Ave. 


Straight or Mixed Cars, Southern Hdwds. 


TENNESSEE LUMBER & COAL CO. 


Provident Bank Building 


White and Yellow Pine, Oak Timbers & Flooring. 





RIEMEIER LUMBER COMPANY 


Yards: Summers, Gest and C. H. & D. Ry. 


Poplar, Chestnut, Plain and Qtd. Oak. 


CONASAUGA LUMBER COMPANY 


Fourth National Bank Building 
Hardwoods, Yellow Pine, White Pine & Cypress. 





THE JOHN DULWEBER COMPANY 


S. W. Cor. Findlay and McLean Ave. 


Poplar, Oak, Ash and Chestnut. 


OHIO VENEER COMPANY 


Office and Mills: 2624 to 2634 Colerain Ave. 
Importers of Mahogany & Foreign Woods 





DUHLMEIER BROTHERS 


Office and Yards: Wade and McLean Ave. 


Southern Hardwoods. 


‘MOWBRAY & ROBINSON 


Office and Yards: West Sixth St. 


Poplar, Oak and Ash. 














The Greatest Market. 


By reason of her central location Cincinnati presents features which make this 
the logical point for the lumbermen of the country to do business in. Right at the 
gateway of the greatest hardwood producing region of the world, it is naturally the best 


place for distribution. 


By looking over the above cards, it will be seen that every want can be supplied 


from this market. 


The Home of the Square Deal. 
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STRICTLY REPRESENTATIVE YELLOW PINE AND 
MSWHOLESALERS HARDWOOD LUMBER 

















CALCASIEU LONG LEAF YELLOW PINE 


KILN DRIED UPPERS The best for Flooring, Ceiling, AIR DRIED COMMON ~ best for Dimension, TIMBERS The best for Railroad 








Siding and Finish. g and Boards. and Stractural Work. 
With two Saw Mills manufacturing 350,000 feet daily, we are prepared to serve you with ‘‘Calcasieu, the Wood of Satisfaction.”’—Planer Capacity 300,000 feet daily.—Byrkit Lath A Specialty. 
THE LUTCHER & MOORE LUMBER CO., General Offices and Mills at QRANGE, TEXAS. 











Southern Pine Lumber Company, Texarkana. 
ae OO}. [ Ooy- Va 8 DR) © CO) as te By Oy-Y oee od OB OU V0 8 Do O28 SDD 201 O) BD) 








J. S. & W. M. RICE LUMBER COMPANY 


HOUSTON © 


OFFICES MANUFACTURERS MIL At NY 0 =| R | S 
. * ard, 
cat Biy «=| XM ELLOW-: PINE LUMBER Fe isisss:. 








LUMBER 





SABINE TRAM COMPANY + Me , 
Manufacturers of Long Leaf Ww 1. CARTER & B mo a) 0 UJ STO N 
CALCASIEU . YELLOW PINE LUMBER 
Yellow Pine Lumber gg my ny Ln 
Railroad Material a Specialty. Beaumont, Texas. Commercial Nat'l Bank, HOUSTON 




















Wm. Buchanan | YELLOW PINE 
TEXARKANA LUMBER 

















STRICTLY REPRESENTATIVE OF LUMBER, LATH & SHINGLES, 
MANUFACTURERS AND SAW MILL MACHINERY 
WHOLESALERS AND MILL SUPPLIES 
































THE S. K. TAYLOR LUMBER CO. ere you = wants and ge tes: become a — Twin Tree Lumber Co. 
P. O. Box 569, MOBILE, ALA. rHE ATTWOOD COMPANY Band and Gang Sawed 
PITCH PINE AND HARDWOODS Wend Wholesale Yellow Pine Lumber LONG LEAF YELLOW PINE 
CODES: BERS: . Lath and Shingles, Hardwood Lumber and Railroad Ties Rift Flooring a Specialty. 
ABC 5th Editton Gulf Coast Lumber Exporters’ Association Heavy Joists and Dimensions Our Specialty, ° 
Cable Address “Taylor” National Lumber Exporters’ Assocation | Tre InGEPORP,  - -  - = ALABAMA | Mills, MAPLESVILLE, ALA. M.& 0. and Southern Rys. 
L. M. RUSSELL, Pres. ALBERT RUSSELL, Vice-Pres. . ~ 
MANCHESTER LUMBER CO. The King Lumber Company | | The American Lumberman Telecode. 
MANUFACTURERS MANUFACTURERS OF A systematic end practical arrangement of telegraphic words to 
YELLOW PINE SHORT LEAF YELLOW PINE ite of umber manufactured. Ada pied toall Snohes of the 
” ” . r nm 
2%” and 3% neneongne Flooring. Long Leaf Heart Timbers Finish, Both Rough and Dressed; Flooring, Ceiling and Siding. ” ‘io. a a ¢ aa 
Chamber of ommarceBldgs,CHICAGO "MANCHESTER, ALA. Prentice, Marengo Co.. Ala. AMERICAN LUMBERMAN, 431 S. Dearborn St., CHICAGO 








The Allison Lumber Company, Inc. Wacsestipper BELLAMY, coun: ALA. 
E. F. ALLISON, Pres. and Treas. ° ® 
_ All 1" stock steam kiln dried 


M,C. RUMLEY, - - Secretary Shest Y ll b : 
e Ow Pi Ine Lum ENP | oe zteningnn nenitenare complete ex 


TELEGRAPH OFFICES: 
finish is soft,bright and of uniform color. 











wae Union, ggg 
9 iets ho tity ctinnel ab oon eoien at ten 
THE LUMBERMAN’S ACTUARY S3:222=s22=% 
and $75 a thousand. Also has many other time and 


ostal, York, Ala 
labor saving metheds. WRITE FOR SAMPLE PAGES. 











Price, postpaid, bound in Leather, $4.00; in Cloth, $3.50. AMERICAN LUMBERMAN, 431 South Dearborn St., Chicago 
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A GREAT 


YELLOW PINE 





ST. LOUIS 


af 


DISTRIBUTING 
CENTER 








BOECKELER LUMBER CO.|| Summit manuracturers | 1QZAN LUMBER COMPANY 
General Office, Mills and Yard, 3600 NORTH HALL ST. ey SOFT MANUFACTURERS AND DEALERS 
TIMBERS AND WIDE JOISTS. sngeltgataaay | SOUTHERN StetLeat Yellow Pine and Oak 

For Immediate Shipment from St. Louis—Mixed Cars. | | P*"do!phLs:; Ellisville, Miss. PINE. Suite 1600-7 Lumbermen’s Bide, St. Louis, Mo. 























- 
T.H. GARRETT LUMBER CO. 


Manufacturers and Wholesalers 


Yellow Pine 


_ ayyiles Timber % hums 
= 





1720-21-22 Lumbermen’s Bldg. Zp 
WANT YOUR ORDERS FOR ; 


YELLOW PINE LUMBER 



























































Lumber “THE YELLOW PINE PIONEER.” 
BEHRENS LUMBER CoO. . MANUFACTURERS 
nen Suite 1220 Chemical Bldg., ST. LOUIS, MO. | | Louis Werner OF 
ROUGH TIMBERS .. Saw Mill YELLOW 
LONG DIMENSION PINE 
will find it to their advantage Com an 
WRIGHT BUILDING H A R D Ww 0 0 D enennhtie Ges eenaivque : a y OAK AND 
HINTS AS TO YARD MANAGEMENT LUMBERMEN a the “Enns Tey oe Suite 507-510 Fullerton Building, ASH. 
descriptive. circular iatldress: AMBIRICAN LUM pictaiters” free American Lumberman, Publishers, 431 $. Dearborn St., Chicago ST. LOUIS, MO. wens teat 





F-LOUIS- MNFRS. AND WHOLESALERS YELLOW PINE LUMBER 


HOGG-HARRIS LUMBER CO. | 


a 





ey 


VGN: Wy 


RED 
COTTONWOOD 


GUM Manufacturers 


HELENA HOOP & LUMBER CO., Helena, Ark. 


| Arkansas Soft Short Leaf Pine 
| 





STRICTLY REPRESENTATIVE 
MANUFACTURERS AND 


YELLOW PINE AND 


WHOLESALERS HARDWOOD LUMBER 











Fee-Crayton Hardwood Lumber Co. 
DERMOTT, ARK. 
Mill at Dermott—Cutting Mill at Newport-—Cutting 


Quartered Oak|| Vehicle Stock 


AS SPECIALTY. 
AS SPECIALTY. General Hardwoods. 


GATES LUMBER COMPANY 


WILMAR, ARKANSAS 


OAK ASH ELM 














Our new saw mill is now in operation. 
LET US FIGURE ON YOUR WANTS. 









































FREEMAN - SMITH 
LUMBER CO. 


MILLVILLE, - ARKANSAS. 


-CANVAS TENTS- 


HIGH CLASS FINISH, CASING, 137-4.) ae Oe On 
Not a Blue Board in Stock Make a Note of it. 


All 1 inch No. 2 Com. & Better Steam Kiln Dried. 








Ft. Smith Lumber Co.” 7 Every Business Man Should Know~ 


MANUFACTURERS 


How to Finance, organize and reorganize a business along 
practical lines, 
How to distinguish a Legally safe investment in a business 











Gang and Band Sawed Soft corporation, seep 
ow to Investigate and ascertain the real condition ofa = 
Short Leaf Yellow Pine. ness in which he is interested. 
How to Manage a business corporation after it is created so as 
to avoid unnecessary legal Complications. 
All this information and much more is available and 
plainly stated in Non-technical language in 


Great Western Land Company 
OAK AND CYPRESS PILING 


All Sizes and Lengths 


Oak Piling up to 60 feet. 
Cypress Piling un to 100 feet. Poplar Bluff, Mo. 


~ —_s— ~ 
—S 


“Science of Organization and Business Development” 


A New and Valuable Book for Business Men bound in Morocco Leather— 
Price $2.75 Postpaid. 


American Lumberman, 431 S. Dearborn Si., Chicago. 


Jobbers of RUBBER GOODS 
“FISH BRAND” | Writefor | “WOONSOCKET” RUBBER 
SLICKERS || Catalogue | BOOTS and SHOES 
LITTLE ROCK TENT & AWNING CO. 
es Manufacturers LITTLE ROCK, ARK. a= 




















J. F. McINTYRE & SONS, INc. Pine Bluff, Ark., U.S. A. 
Manufacturers of Band Sawed Southern Hardwood Lumber 


HIGH GRADF, FINELY FIGURED QUARTERED WHITE OAK A SPECIALTY. 






125,00G06,0CO feet 


eaf White Oak, from Sawyer & Austin Lumber 


ompany s ti 
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STRICTLY REPRESENTATIVE i OF LUMBER, LATH & SHINGLES, 
MANUFACTURERS AND SAW MILL MACHINERY 
; AND MILL SUPPLIES 


WHOLESALERS 








ASCENSION RED CYPRESS CO., Ltd. TRY THE LATEST IN THE CYPRESS FIELD AVOYELLES CYPRESS CO., Ltd. 


DO YOU WANT THE BEST CYPRESS? 


McELROY, LA. COTTONPORT, LA. 


Louisiana Red Cypress and Bay Poplar 


Everything for the Yard man and- the Factory from Virgin timber and by the newest equipment. 


SOUTHERN SAW MILL CO., Ltd., Gen!l. Sales Agent, New Orleans, La. 














: LUMBER 
Lutcher & Moore Cypress Lumber Company, Ltd. | saincies 
LUTCHER, LOUISIANA, ~ Manufacturers of — Louisiana Red Cypress | LATH 

















SALES OFFICE: HUIE-HODGE LUMBER CoO., LTD. MILLS AT 


Hodge, MANUFACTURERS OF alan = La. 


La. |} Long and Short Leaf YELLOW PINE and OAK Lumber | >2="= = 
































' ALEXANDRIA LUMBER CO., Ltd. _ ) |Lee Lumber Company, Ltd. 
MANUFACTURERS OF BAND AND CIRCULAR SAWED 
Long Leaf Yellow Pine Lumber, Lath, Railroad Ties and Timbers YELLOW PINE LUMBER 
q ALEXANDRIA, LOUISIANA —) [priase > TIOGA, LA. 




































































oT) 
| (7 >) Powell Lumber Co. 
WAY, ° LAKE CHARLES, 
Dibert, Stark & Brown 
Cypress Co., Ltd. YELLO W PINE 
— Manufacturers of — 
NEW ORLEANS, 
//)) \\ LOUISIANA CYPRESS LUMBER || | W.J. CALLON, * couisiana. 
ANT) Cc aa te pert ie E Y ay (Straight or Mixed Cars—Rough or Worked to Order) EXPORTER OF 

spied VAY HARDWOOD LUMBER 

s) STRAIGHTOR MIXED CARS |/77!" LATH AND SHINGLES LOGS AND STAVES. 
| SH REVEPORT, LA © Our Lumber is Band Sawed, Uniformly Always In the market for Oak, Ash, Gum, Cottonwood: 

Graded, Carefully Handled, Air Seasoned 

Annual Capacity 35,000,000 ft. J. F. BALL & BRO. LBR. CO., Ltd. 

The American Lumberman’s' sascemeneeniinn an : 

66 M4 M4 ‘ 99 
uri DONNER LOUISIANA 
Curiosity Shop E Yellow Pine Lumber 
A reference work containing hundreds of practical questions \ J) 
about the lumber business. To each question there isa full POLLOCK, ~ - LOUISIANA 
and appropriate answer, which, in many cases, embodies 
igs cian ap Sh a ped. te oe ener dm tao 
river, this book will prove the most satisfactory and handy Foreign Freight and Forwardi Agents 
reference volume ever published. Woodward, Wight & Co., Ltd. Special Attention Given to mse 

Price, postpaid, $2.00. Distributors of Everything used around Export Lumber on LOCAL and Through Bills of Lading 

American Lumberman, a Saw Mill, Log Camp or Log Road. Ocean Rates to All Ports Quoted on Application, 
- THE STEELE- HARDIN -DILLON COMPANY 

hen shuasnionnateunconsaannadbeion a NEW ORLEANS, - + LOUISIANA Whitney-Central Bank Bldg.. NEW ORLEANS, LA. 


















































PROMPT SHIPMENTS 
AKER=: = SPECIALTIES [ NICE STOCK 


WAKEFIELD CYPRESS COMPANY, Ltd. 


Manufacturers of 


Louisiana Red Cypress Lumber, Shingles, Lath and Mouldings. 
Your Business Solicited. PLATTENVILLE, LA. 























v2 | 


a” eee 


EO 


ANS, 











DECEMBER 30, 1911. 


AMERICAN LUMBERMAN 


123 





STRICTLY REPRESENTATIVE 
MANUFACTURERS AND 
WHOLESALERS 


MISSISSIPPI 


OF LUMBER, LATH & SHINGLES, 
SAW MILL MACHINERY 
AND MILL SUPPLIES 








Mulford Parker, Pres. N.M. Parker, Vice-Pres. L.M. Noland, Sec. & Treas. 


Kola Lumber Co., Inc. 


KOLA, MISSISSIPPI. 
Manufacturers of 


Long Leaf Yellow Pine 


LUMBER—Rough and Dressed. 
LATH AND SHINGLES. 
Long Timbers a_ Specialty. 





~~ 


R. P. VINCEN 
YELLOW PINE LUMBER 


YARD STOCK, LATH, TIMBERS 
“NO TROUBLE TO ANSWER INQUIRIES.” 

















Conner Lumber Company 


— MANUFACTURERS OF — 


LONG LEAF YELLOW PINE 


Lumber and Shingles 


Timbers, S. 4 S. up to 18x30. Car Sills, Timbers, 
Flooring, Ceiling, Siding and Dimension. 
Mills on G. & S.1. R. R. 


We use American 


Lumberman Telecode. Seminary, Mississippi. 


Long Heavy Timbers 
Planing Mill Products 


We have been engaged in manu- 
facturing and catering to the 
Yellow Pine trade for 36 years. 





WE SOLICIT SPECIAL ORDERS. 
PROMPT DELIVERY. 


Enochs Bros. 


Fernwouod, Miss. 





Brookhaven Lumber & Mfg. Co. 


We At All Times Carry 10 Car Loads 
Long Leaf Yellow Pine 


Edge Grain Flooring 


For prompt shipment, at our own mill 
near Hattiesburg, Miss. 


HATTIESBURG, - - MISSISSIPPI. 























YELLOW Manufacturers and Wholesalers 
PINE LONG LEAF 


LUMBER CO. || YellowPine 


(Not Incorporated) Ti b 
JACKSON, MISSISSIPPI impers. 


J. W. GAY, Hattiesburg, Miss. 


and Wholesal: 


LUMBER DEALER 


Have the entire cut of two mills. 





IH. A. CAMP, Pres't. P. C. EDMISTON, Vi 


THE POLE STOCK LUMBER CO. 


Pald:Up ‘Capital,:$1( 00,01 10:00 


_ Long Leaf Yellow Pine 
Wholesalers : 


1. SPECIALTIES: 


TIMBERS. CAR MATERIALS, POLE STOCK, &. 
5 ae HATTIESBURG, MISS. 




















Long Leaf Yellow Pine Lumber 


Kiln Dried, Dressed and Matched FLOORING, 
CEILING and FINISHING STOCK a Specialty. 


Bridge, Building and Car Timber cuttoorder. Will be pleased to 
quote delivered pr.ces at any point in the U.S. Telecode used. 


J.J.White Lumber Company, McComb City, Miss. 








Manufacturers of and Dealers in 
Band Sawed 
Mississippi Long Leaf 
Yellow Pine Lumber 


Flooring, Ceiling, Finish, Lath and 
Shingles, Timbers $45 up to 18x20. 


W.C.Wood, Pres. & Mgr. 
Miss Lillie M.Wood,Sec.& Treas. 


W. C. Wood 
Lumber Company 








Enochs Lumber & Mfg. Co. 7 


JACKSON, MISS. 
Yellow Pine 


DOORS 


In Straight Car Lots to the Trade. 
— J 











Lumber-Mineral Co. 
ARBO, MISSISSIPPI. 


Manufacturers of 


Yellow Pine Lumber 


PLANING MILL STOCK 
RAILROAD MATERIAL 























EK. P. HOLMES, General Mgr. FRED. HERRICK 


Holmes & Herrick Lumber Co. 


GULFPORT, MISS., U.S. A. 





PITCH PINE (Xxo exrorters 
Branch Office: B Aires, R ista 325. 





Cable Address, Holrick, Codes used, Southards- Watkins, Motek A.B.C. 5th Ed. 


L. N. Dantzler Lumber Co.,“°3ns53""" 


— EXPORTERS OF — 


LONG LEAF YELLOW PINE 


Gang Sawed Rift Flooring a Specialty. 


Daily Capacity of Mills, 300, 000 Feet, Other Mills: Native Lumber Co., 
Howison, Miss., Van Cleve, Miss. Shi pping Points, PASCAGOULA 
and SHIP ISLAND. Cable Address, “ Dantzler” Moss Point, Miss. 








me for prices on 
WRITE 1-4" Ash, No. 2 Com. 
and Better; 1st and 2d 
Cottonwood, Tupelo and Red Gum. 


Audubon Bidg., 
E. A. Mercadal, new ORLEANS. LA. 


























ZEsop was a philosopher, but he never was in the 
lumber business. He never wrote any wise sayings 
about us. 


Resawed Fables 


By DOUGLAS MALLOCH 


supplies the deficiency. This new book, just published by 
he American Lumberman, is a collection of the funniest 
prose writings of ‘the lumberman poet.” 

In fact, it is the funniest book ever written about the 
lumber business— or any other business. That’s its purpose. 

It is the everyday experiences of the lumberman told 
with a smile. Every lumberman owes himself a copy. 

The price is One Dollar, postpaid —a permanent invest- 
“nent yielding steady dividends of laughter. 


AMERICAN LUMBERMAN, 
\ 431 South Dearborn Street, 





“a N 








J.J. Newman Lumber Co. | 


LONG LEAF 


YELLOW PINE 


GUM, POPLAR AND PINE 


BOX SHOOKS 


General Sales Office: Eastern Sales Office: 
HATTIESBURG, MISS. SCRANTON, PENNA. 
Daily Capacity, 500,000 Feet. 


Send us your inquiries and orders. 
Delivered prices promptly quoted. 

















Mills at Hattiesburg and Sumrall, Miss., on Miss- 





CHICAGO, ILL. Va 


issippi Central Railroad. cal 











R. MCCLANABAN, Pres. T. L. O'DONNELL, Vice-Pres.& Treas. 
K, H. BOSTWICK, Secretary & Manager. 


THE PINE BELT LUMBER CO. 


BRAXTON, MISSISSIPPI 
Sales Agent for Ship Island Lumber Co. 


MANUFACTURERS AND DEALERS IN 


Long Leaf Yellow Pine Lumber 


Our Specialty: 
ROUGH AND DRESSED TIMBERS, FINISH, 
FLOORING, CEILING AND SIDING. 

















: It makes long messages 
American se rhe ane tor tenpit 
many times over in the 

course of a year, It isin- 

er office. It is used by 

Telecode leading lumbermen ev- 
circular and sample 

= ay free for the asking. Price, postpaid, $5.00 per copy. 


Lumberm an dispensable to every lum- 
b 
erywhere Descriptive 
‘0 copies, $9.00. Three copies, $12.75. For sale by 


American Lumberman, 431 $, Dearborn St., Chicago. 











a 
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D. F. BROOKS, Vice-President. P. R. BROOKS, Treasurer. A. S. BROOKS, Secretary. 
J. S. FOLEY, General Manager. S. H. McLAUGHLIN, General Sales Mar. 
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Manufacturers of Band and Gang Sawed 
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KENTWOOD, LOUISIANA. 
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VO Won 
‘ep Our Specialties: Prompt Deliveries. oe 
VO VO 
5 e 
be High Grade Planing Mill Work, Finish, Mills and Yards at Kentwood, La., on x 
e Mouldings, Long Joist, Heavy Timbers Illinois Central and Kenwood and East- ces 
er and Car Sills. ern Railways. ‘et 
10 VOur 
De i We use American Lumberman Telecode. ek 
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Chicago Lumber & Coal Company 


Established 1866. Capital $6,500,000.00 Incorporated 1895. 
Third National Bank Building, ST. LOUIS, MO. 


MANUFACTURERS, DEALERS AND EXPORTERS 


YELLOW PINE, CYPRESS 


LUMBER AND SHINGLES. 
MATERIAL A SPECIALTY. WEST COAST LUMBER—RED CEDAR SHINGLES 




















We solicit your inquiries and orders which will have our prompt attention. Good Grades and Quick Shipments. 


























(- 


B, L. VAN CLEAVE, Pres’t. Gen’! Mgr. & Treas. R. M. MORRISS, 2nd Vice-Pres’t. & Sales Mgr. 7 
T. R. VAN CLEAVE, Ist Vice Pres't, 8. W. MORTON, Secretary, 





Van Cleave Lumber Company 


HIGH GRADE KILN DRIED Manufacturers and Wholesale Dealers in 


Flooring, Ceiling, Siding, Etc. LONG AND SHORT LEAF 


Exceptional facilities for production of Large and Long 


Timbers and Joists for Export and Interior Trade. 
General Sales Office: 


6th Floor Fullerton Building, ST. LOUIS, MO. 
\S —) 
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- We: 
1 
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rlere’s Choice Yellow Pine 


Look at the beautiful grain in these boards—this is ‘‘quality’’ lumber. 
The halftone above does not do justice to our pine but a trial order of 


some of our products will ‘‘show you’’ that we do make good all 
claims for this 





Louisiana Yellow Pine. 








SIL 


Mgr. 


We’ve plenty of well dried stock in our various yards right now from 
which we can fill your orders promptly. Let us quote you on a car 
y | load of DIMENSION, BOARDS, FINISH, SIDING, CEILING, 
FLOORING, CASING, BASE, ETC. 


J. F. Ball & Bro. Lumber Co., Lid. 


POLLOCK, LOUISIANA. 











a 
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THE LOG SCALER. 


“What will the harvest be?” this man knows. — 
Hear him figure—“Ought is an ought and carry 
the one” and there you have it. He knows what 
the log should produce. 











But do you always get full production 
out of each individual log? Are you 
getting the most lumber at the least 
cost? That’s the question. 


ATKINS 


Silver Steel 


SAWS 


They are the careful man’s insurance 
of least saw cost anyway. SILVER STEEL 
Blades hold their teeth, points and 
tension longest with least refitting. 
Their scientific construction makes 
them the cheapest Saw in the long 
run. Try them the next time and 
we'll prove this statement. 


ATKINS ALWAYS AHEAD! 


CIRCULAR SAWS— CROSS CUT SAWS— 


Inserted Tooth and Solid Segment Ground and made 
Tooth for all purposes. of SILVER STEEL. 
BAND SAWS— 


All sizes and specifications. 


MACHINE KNIVES. 





General Selling Agents for Covel Filing Room Machinery. 


See that your next equipment bears the name of ATKINS. Order from your usual source. But specify ATKINS 
SILVER STEEL. If you have any trouble getting the Genuine article in this way, write to the nearest address 


below. 
E. C. ATKINS & CO., Inc., 
The Silver Steel Saw People, 
Home Office and Factory, Indianapolis, Ind. 
Branches: Atlanta, Chicago, Memphis, Minneapolis, New Orleans, New York City, Portland, San Francisco, Seattle. 


Canadian Factory—Hamilton, Ont. 


) 
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SUPERIOR SOFT SHORT LEAF 


Annual Capacity, 120 Million Feet 





Quality of Timber 

N Perfect Manufacture N 
Established Reputation 
In Satisfaction Given E. 











E.C. CROSSETT, Pres. C. W. GATES, Vice-Pres. J. W. WATZEK, Treas. C. W. GATES, Pres. E. C. CROSSETT, Vice-Pres. E. W. GATES, Sec’y. 
C. V. EDGAR, Secretary. W. T. MURRAY, Manager. J. W. WATZEK, Treasurer. 


Fordyce Lumber Co. _—Crossett Lumber Co. 


FORDYCE, ARKANSAS. CROSSETT, ARKANSAS. 








Yellow Pine Lumber 


An inspection of our standing timber would plainly 
show you why weare able to manufacture high grade 


FINISH, FLOORING, SIDING, 
CEILING, CASING, BASE, ETC. 


This quality combined with our equipment and our 
excellent shipping facilities, assures you of our ability 
to satisfactorily fill orders of any size without delay. 











In order that we might attain a higher efficiency in handling your business and serve you 
better in every way we moved our General Offices from Chicago, Ill., to Winnfield, La., 
on the first of June, 1910. The sales and accounting departments are now in constant 
touch with the manufacturing and shipping departments. 


Tremont Lumber Company 


GENERAL OFFICES: DIRECTORS: 
SAMUEL J. CARPENTER, Pres’t. = 
DAVID G. JOYCE, Vice-Pres’t. Winnfield, 
J. STANLEY JOYCE, Sec’y. & Treas. La. 
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PUBLISHED BY THE 
AMERICAN LUMBERMAN 


LUMBERMAN TELECODE 


tical arrangement of telegraphic words to represent ph 


AMERICAN) 


LUMBER SHED CONSTRUCTION 
latest book for retail tumbermen on the construction of lumber sheds, offi 


rases, sentences. and each 
words; nearly 4,000 in 


article of lumber manufactured. 412 pages; 61,427 code 


lans. Some very handy and useful “Shed and Yard Conveniences” are also i 











“BUCKEYE BRAND” 


Red Cedar Shingles 


If you have sold them you know how good 
they are. If you have never sold them— 
ask most any lumber dealer. 


R. J. Menz Lumber Co. 


SEATTLE, WASHINGTON 


















SLOW FAN SPEED 
LOW POWER 


SAVE MONEY BY SAVING POWER 


Write us and 4 Y 
We will tell you how. * 


The Allington & Curtis Mie. Co. 


BOSTON. Saginaw, Mich. CHICAGO. 
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FRANK A. CUTTING 








RENEWED WITHOUT REMOVAL FROM PIPING. qquemtlans 


ASK FOR All Parts Interchangeable, 





All Parts Renewable, 





Hardwood, Pine, Fir, Cedar. 


LICKING RIVER LUMBER CO. 








SOUTH BEND, 
INDIANA. 


; CUTTING Buyer of re Bc High Grade, Strong, Durable, 
s Patent “ Full Opening Th th Them, 
g BARK CAR Hemlock Bark Made intronor Brass | ‘Tested Over 40lbs. 
z The only desler whe can cupgly. Plain or Yoke Tops Hydraulic When Completed, 
ae | eS Se Ee Cae & hee. CROSBY STEAM GAGE AND VALVE CO., 
Sey | 79 Summer Street BOSTON, MASS. Stores, Office & Works BOSTON, MASS. 
| 65 38 Central St., Boston; Hudson Term. Bidg., 44 Dey St., New York; . 
a8 435-437 West Lake St., Chicago; 147 Queen Victoria St., London. SEND FOR CATALOGUE 
| 
323 


150,000 ft. 5-8 No. 1 Common Poplar. 
400,000 ft. 4-4 Log Run Tupelo, Bay Poplar. 


CHESTNUT OF ALL THICKNESSES AND 
GRADES—4-4 to 8-4—Can load mixed Cars. 
Real Estate Trust Bldg., 


WISTAR, UNDERHILL & CO. ‘rrvabevpata, pa: 





You can make More Money 
By sanding all Moldings and flat surfaces on this Machine. 





431 S. Dearborn St., CHICAGO, 


Special features, embodied in this machine, enable you to successfully 
sand shapes that are impossible to sand on any other machine. 

We guarantee this machine to sand all moldings, irregular shapes and 
flat surfaces faster and better than any other known process. 

Let us tell you more about it. Write at once for catalog ‘‘K’’ 


Wysong & Miles Co., sara? 


IRON AND STEEL 


in bars, sbeets, plates, angles, chan- | GENUINE ‘‘FITLER’S’”’ best manila rope- 
nells, beams. AMERICAN STEEL & WIRE CO.’S wire rope. 
ROOFINGS in galvanized and painted | STEEL RAILS, 12 to 60 lbs, fish plates, 
corrugated and V-crimp, Paroid 2 and | bolts, spikes, track tools, cars. 
omy te~-ed rubbers and gravel coated. | ‘‘GRATON & KNIGHT’S’’ BELTING, hose, 
TANKS ‘orrugated galvanized iron. packing, rope and general supplies. 

— WRITE US — 


PIDGEON-THOMAS IRON CO., Memphis, Tenn. 





Shingle Bands 


“American” Cold Rolled 


%" or 54" by 11"'-12”-13"'-14’’ and 16” lengths or longer 
lengths, 2 holes each end or plain, Black Painted or Gal- 
vanized, manufactured from Cold Rolled Flat Wire Soft 

ie but of Great i:ensile Strength. also manufacture 
Shingle Bands of any gauge, width or length cut from 
soft steel sheets, Black Painted or Galvanized called 
“Allegheny Standard.” 


AMERICAN STEEL BAND CO. 
886 Main Street N. S. Pittsburg, Pa. 











ROBERT C. LIPPINCOTT 


Yellow Pine Flooring and Timbers 
Cypress—Maple Flooring 
West Virginia Spruce 


702-704 Crozer Bldg., 1420 Chestout St. PHILADELPHIA 





W.L. Sykes, Pres. W.S. Walker, Vice-Pres. W.'T. Turner, Sec.-Treas. Wm. Caflisch, Supt. 


Emporium Lumber Co., 


PENNSYLVANIA CHERRY. “ASH, MAPLE 
HARDWOODS.... 


and BIRCH. 
Main Office, KEATING SUMMIT, Potter Co., PA. 


940 Ellicott Square, 
BUFFALO, WN. Y. 


Manufactures 40 
Million Feet Annually 
Choice Band Sawed 


(Keating Summit, Pa. 
MILLS; pony Pa. Austin, Pa. 


° 
A Ko. 1 Madison Avenue 
Danby, Vermont. Branch Offices: NEW YORK, ‘ 





BOARD AND LOG 


OFAIN RULES 


Made in numerous styles and varieties, for every class of work. 


Every rule the result of a quarter century's experience, Catalog on request. 


The Lufkin Rule Co, SA6!NAw. mIcH. 


NEW YORK LONDON, ENG. WINDSOR, CAN. 
































F 

Be ROUGH—DRESSED 
it ALL GRADES. QUICK SHIPMENTS 
ig 

i COAL GROVE, 





YELLOW POPLAR 
== LUMBER CU. 





MANUFACTURERS WATER 
SEASONED, BAND SAWED 


POPLAR LUMBER 
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will Give You Perfect Satisfaction. VW PTte: Tor sue... ---= 


# Wolverine Portland Cement— There’s None Better || Wolverine Portland Cement Co., ssas™ 


Passes a:! required tests. Accepted —~¢ U. S. Government. 





